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CrarTs NnpucBsYeHa aHasli3y Ta OLiHLi NOBEAiHKM CNOXMBaYIB, O € OAHWUM i3 KHOUYOBMX HANPSIMKIB Cy4acHUX
MapKeTUHIOBMX AOCAIMpKEHb. Takuid Miaxig A03BOSSE KOMMaHiSAM Kpalle po3ymiTy MOTWBM, MOTpebu Ta npouecu
MPUIAHATTSA pilleHb KIEHTIB. PO3rnsaHyTO B3aEMO3B’A30K MK NOBEAIHKOI CNOXMBAYIB Ta MapKETUHIOBUMY AaHUMM,
a TaKoX BaXX/IMBICTb MOCTIHOTO JOC/IKEHHS LifIbOBOT ayanTopii. AHai3 € BaXMBOI (DYHKLIEID MapKETVHIY nig-
NPUEMCTBA, L0 IPYHTYETLCS Ha BUKOPUCTaHHI K/TOHOBMX NOKA3HUKIB Ta METPUK €(DEKTUBHOCTI 10r0 Ais/IbHOCTI. Bu-
BYEHHS LIMX METPUK Jonomarae BU3HauMTK hakTopu, siKi NpuBabnooTb KOPUCTYBauiB, Ta Ti, SIKi MOXYTb BM/IMBaATK
Ha iXHI0 NIOANBHICTb HEraTnBHO. INMOOKe BMBUYEHHS NMOBEAIHKOBMX acMeKTiB CNoXMBaYiB, IXHIX NOTpeb Ta cnocobis
MPUIAHATTS pilleHb LLOoAO MOKYMKM CTAHOBUTb OCHOBY [/151 PO3PO6EHHS Ginbll eqeKTUBHUX YNpPaBAiHCbKNX | Map-
KETVHrOBMX CTpaTerii.

KnouoBi cnoBa: MapkeT/HroBa aHasliTUKa, CErMEHTYBaHHS, NMOBEAiHKA CNOXMBaYa, AOC/IIKEHHS.

The article is devoted to the analysis and assessment of consumer behavior, which is one of the key areas
of modern marketing research. This approach allows companies to better understand the motives, needs and
decision-making processes of customers. The relationship between consumer behavior and marketing data is
considered, as well as the importance of constant research of the target audience. Such analysis is an important
function of enterprise marketing, which is based on the use of key indicators and metrics of the effectiveness of its
activities. Studying these metrics helps to identify factors that attract users and those that may negatively affect
their loyalty. Deep study of behavioral aspects of consumers, their needs and ways of making purchase decisions
is the basis for developing more effective management and marketing strategies. This is especially important in
the conditions of constant market changes and competition for the client, because such knowledge contributes
to achieving success in marketing activities. Researching consumer behavior, understanding their needs and
purchasing decision-making processes is the key to effective marketing management decisions and business
success. The basis of consumer behavior is the process of making a purchase decision and the factors that
influence it. Companies should look for new ways to stimulate the use of their products by consumers, actively
shape their consciousness, adapt their business to changing market conditions in a timely manner, and direct
their efforts to gain the attention and trust of customers. Deep knowledge of consumer behavior and the formation
of their loyalty are becoming important prerequisites for effective marketing activities and the development of
an effective marketing mix. One of the key functions of marketing in an enterprise is to study the behavior of
target customers. This process should be carried out systematically, taking into account the main indicators and
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metrics that reflect the effectiveness of marketing activities. At the same time, segmentation of the target audience
remains a determining factor in the development of a marketing strategy.
Keywords: marketing analytics, segmentation, consumer behavior, research.

MocTtaHoBKa npo6nemu. oc/igKeHHsA Crno-
XMBYOI NOBEAIHKM, PO3YMIHHSA TXHIX NOTPe6 i npo-
LEeCiB NPUAHATTS PillEHb LLIOAO KYMiB/Ii € K/THOUYEM
[0 edEKTUBHOIO yXBaJIEHHS MapKETUHIOBUX
ynpas/iHCbLKMX pilleHb Ta ycnixy nignpuemcTsa.
OCHOBY CMOXMBYOI NOBEAIHKA CTAaHOBUTbL MPO-
LeC yXBasIeHHsl PIlLeHHS NPOo KymiB/I Ta YuvH-
HWKW, WO BNAMBaKOTb Ha HbOro. KoMnaHii MmatoTb
LUyKaTW HOBI CMOCO6WU CTUMY/OBAHHSA BUKOPUC-
TaHHSA IXHbOT NPOAYKLIT cnoXxusavyamu, akTMBHO
dhopMyBaTu IXHIO CBIJOMICTb, CBOEYACHO ajar-
TyBaTtun Gi3HEeC A0 3MiHHUX YMOB PUHKY, CNPSAMO-
ByBaTV 3yCU/I/1A HA 3aBOKOBaHHA yBarn Ta fosipu
KNieHTIB. [NNB0OKe 3HAHHA NOBEAIHKM CNOXNBaYiB
i JpopMyBaHHS XHbOI /10A/IbHOCTI CTalTh Baxk-
SIMBUMW  nepegymMoBaMn 019 pesy/ibTaTUBHOI
MapKETUHIOBOI Ais/IbHOCTI Ta pPO3p0o0Ku edek-
TMBHOIO MapKEeTUHT-MIKCY.

AHania ocTaHHiX pgocnigxeHb i nyo6ni-
Kauii. AKTyasIbHICTb TeMU MapKeTUHIOBUX
OOCNiMHKEHb MOBEAIHKN CMNoXuUBa4viB nosisirae
y TOMy, wWo6 edeKTMBHO BUKOPUCTOBYBATM
OOCNIMKEHHA A5 36iNblIEHHSA nNpojaxiB Ta
CBO€YaCHO BiAcCnigKoByBaTU 3MiHW Ha PUHKY
TOBapiB Ta NOC/AYr Ta BUKOPUCTOBYBATH Lie COO6I
Ha KOpPUCTb. MUTaHHAM MapKeTUHroBUX [0CHi-
[KeHb MOBE/iHKM CNOXMBadiB 3amManuca psg
HaykoBLUiB, cepef skux k. Fosapa, Ox.Ler,
O.T. Konnat, E. Pogpxepc, M. ®iwbeiH, Kot-
nep ®., A. Macnoy, A.C. NlapiHa, O.K LWada-
NIOK Ta iH. Y pyHAaMeHTasIbHOMY MiAPYYHUKY
Kotnepa ®. ta Kennepa K. /1. [2] BcebiyHO
po3rnafatTbCa CyvacHi KOHUEMNLii MapKeTUHr-
MEeHeMKMEHTY, MPUHLMNN CTpaTeriyHoro nna-
HYBaHHS, a TaKoX (HCTPYMEHTU (popMyBaHHSA
KMIEHTCbKOrO KanitTasy yepes ynpas/iHHA 3a/0-
BOJIEHICTHO Ta NOSANbHICTIO Nokynuis. OCHOBOMO-
NOXHI YNHHMKM NIOACLKMX NOTPeb Ta BHYTPILL-
HIX CMNOHYKa/lbHUX CW/1 [EeTaslbHO BUCBIT/EHI
y HaykoBux npausix Macnoy A. X. [4; 5], ge
06I'PyHTOBAHO KOHUEMNLi0 iepapxii MOTUBIB, sika
[03BONAE MapKeTosioraM KnacudikysaTtu Odi-
KyBaHHS CMOXuBaYiB i CTBOPHOBATY pefieBaHTHI
LiHHICHI npono3uuii. OcobnmnBoCTi POPMyBaHHSA
CMOXMBYMX NPIOPUTETIB Ta Cneundiky nosesiH-
KOBUX peakLiin cy6'ekTiB pUHKY B HaLiOHaIbHUX
peanisax gocnifgXeHo y HaB4aslbHOMY MOCIGHUKY
NapiHoi A. C. Ta Pa6uuk A. B. [3], ae aBTopun
(oOKyCyloTb yBary Ha MNCUXOMOriYHUX, couio-
KYNIbTYPHUX Ta CUTYauiiHUX YMHHUKaX BMNUBY
Ha NPOoLEeC NPUIAHATTSA pilleHb NPO KyMiBHO.

dopmyntoBaHHA Uinen cTarTi (nocrta-
HOBKa 3aBAaHHA). OAHi€0 3 KMOUHOBMX OYHKL
MapKeTUHrY NiANpUEMCTBA € AO0CNILKEHHSA NoBe-
OiHKN LiNboBUX KNIEHTIB. Llei npouec noBUHEH
3[JMACHIOBATUCS CUCTEMAaTUYHO 3 ypaxyBaHHAM
OCHOBHMX NOKA3HUKIB Ta METPUK, SKi Bigobpaxa-
I0Tb e(PEeKTMBHICTb MapKeTUHIroBOI AifNIbHOCTI.
BogHoyac cermeHTauis UinboBOT  ayauTopil
3aMWAaETbCA BU3HAYA/IbHUM (PakTOpoM y pos3-
po6Li MapKeTUHIoBOI cTparerii.

Buknag OCHOBHOro wmartepiasia pgochni-
D)KeHHsA. BaxnnBo (OYHKUIEWD MapKeTUHry
nigNPUMEMCTBA, sika NOBMHHA 34jCHIOBATUCA Ha
NOCTINHIA OCHOBI Ta BMKOPWUCTOBYBATW OCHOBHI
NMOKa3HWKM i METPUKM eDEKTUBHOCTI MOro Mapke-
TUHIOBOI AisiIbHOCTI, € AOCAIMKEHHS NOBEAIHKN
LiNIbOBOrO K/ieHTa.

Mepw 3a Bce, aHaNiTUKa MOYMHAETLCS 3i
36MpaHHa MOBHOI iHpopmauil nNpo LiNbOBOro
CnoxuBaya Ta nartepHu ioro nosegiHku [1; 3].
MepeBipeHWii Ha npakTuui Halikpaluii MeToq
OTPUMaHHSA iHpopmMauil — Le He TiNIbKKU onuTy-
BaHHSA CMOXMBaYiB, a CNOCTEPEXEHHS i 3a 1ioro
MoBeiHKOK Ta iCTopietd nokynok [2]. [lMpak-
TVKa BITYM3HAHOTO EKOHOMIYHOIO0 CbOrofeHHs
MICTUTb 6GaraTo npuknagiB TOro, HacCKibKK
Hacnpaefi Hapasi € 0OMEeXeHUMU MapKeTUH-
roBi GHOMKETU PI3HUX PUHKOBMX CYyO’eKTiB 3ara-
JIOM | BIOKETUN Ha NPOBEAEHHSA MapKETUHIOBUX
JocnimpkeHb 30kpema. BogHouac iHchopmaliliHi
noTpebn MeHeMKMEHTY KOMMaHili € NnepMaHeHT-
HMMUW, OfHaK 3acTOCyBaHHA LUMpOKOMacLiTab-
HUX MapKEeTUHIOBUX AOCNIMKEHb BKpai yckiaj-
HEHHi B yMOBaXx BiliHu i Aji BOEHHOrO CTaHy. Bce
e, MEBHOK Yeprol MNpoCTO YHEMOX/IUBIIHOE
6arato npoueayp, NoB’s3aHuX i3 NPOBEAEHHAM
MOJSIbOBUX MapKETUHIOBUX AOCNIAKEHb, TaKMX AK
nobygosa BMGIpKK, NiiaHyBaHHA i 06’emy, Npo-
BE[EHHSA caMuX OMUTYBaHb B PI3HUX perioHax
YKpaium Ta iH. OTXe, B TakMx yMoBax HeoOXigHi
CRM T1a ERP cuctemun, siki maioTb BUKOpPWUC-
TOByBaTUCb MiANPUEMCTBOM. TOMy, HanKkpalili
JOCNIMKEHHA — Le aHaniTuka (pakTU4HO 3Aii-
CHEHMX MOKYMOK K/IEHTIB, a He X ONUTYyBaHHA
Npo HaMipu MOKYMKKW, afyKe BiH «r0f10Cye» 3a Hac
CBOIM ramaHuem [6].

Bax/MBMM €/1eMEHTOM MapKeTUHIoBOI 0i3-
Hec-aHauliTUK/N BUCTYyNae MpoLec CerMeHTy-
BaHHs KNieHTiB [7]. OTXe, cermeHTauis CnoXu-
BauyiB — Lie NOAiN NOTEHLiHMX CNOoXMBadiB Ha
rpynun BiANOBIAHO A0 NEBHUX KPUTEPIIB i O3HaK.
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BiH NpoBOANTLCA 3 METOK MaKCMMasTbHOro 3a4,0-
BOJIEHHS NONUTY cnoxueadis [2]. Mpn uboMy
CerMeHTyBaHHS BUCTYNae neplymMm efieMeHToM
STP cTtparerii nignpuemMcTea: CerMmeHTyBaHHS,
TapreTMHr Ta Mo3uLioHyBaHHA O6peHay/Komna-
Hii. To6TO, Ha 6a3i NPOBEAEHOro CerMeHTyBaHHSA
KNIEHTIB, PO3pO6GASETLCA TapretoBaHa Mnporno-
31LiA 3a UiNbOBUMM CerMeHTamn Ta iHa/ibHe
Nno3unLioHyBaHHA 6peHAy/KoMNaHii.

Aka X HeoOXigHICTb Yy 3AiACHEHHI CermeH-
TyBaHHSI pUHKY? Bignosigb npocTta. He MoxHa
npogasatn Bce BciM! BipHille, MOXHa — ane ue
Oy>Xe [0POro i TiNbKM AKLWLO NOTEHLINHNA PUHOK
nignpuemMcTBa — BCi HasiBHI Ha HbOMY CMOXW-
Bayi, ane ue Moxe A03BOJ/IUTU TiNbKN KiNlbKa
KoMnaHiii B CBITi. Ans npuknagy, SKWo nianpu-
€MCTBO 3BEPTaETLCA [0 BCiX CNOXMBaUiB — Lie AK
MaJ/IEHbKNI YOBEH B LUTOPMOBOMY OKeaHi. HAKL0
cnoxusad BigvyBatume, LWo By 3BepTaeTech He
[0 HbOTO, a [0 BCiX — He Byae HasIeXHUX PIBHIB
npogaxis. ®akTU4yHO, CerMeHTyBaHHS BUCTY-
nae cuUcTeMoto PeiCKOHTPOIIO B HIYHOMY KNy6i:
Bu BupilyeTe, AKOro KieHTa BMNyckaTn B CBOKO
CMiNbHOTY, a sikoro — Hi [9]. bo Bam HeobxigHa
CMiNbHOTA, fKa Mae €AuHI LiHHOCTI, iIHTepecKu Ta
uini. | TinbKM TOAI, Taki KNiIEHTN ByAyTb BigvyBaTK
cebe koM(hOpTHO B CBITI bpeHAy NianpuemMcTBaa.
Lle He o3Hauvae, Wwo Tpeba BiAMOBUTU KITIEHTY B
npoAaxy, SKLWO BiH HE € Li/IbOBUM CMNOX1BayeM,
asie BCe X He CnpAMOBYBaTW Ha TakuxX K/iEHTIB
KOMYHiKaLil Ta akTUBHI 4ii B cchepi npofaxis 3a
YMOB 0OMEeXeHNX GHKETIB.

OTXe, ICHYHOTb [ekinbka TUMiB CerMeHTa-
uii. Hanbinblw NpocTiWniA TN — e CerMeHTy-
BaHHA 3a XapakTepucTukamu KNieHTIB: reorpa-
iuHe nokpuTTH, Aemorpadisi, cnocié Xutts,
COLjia/IbHO-EKOHOMIYHI  XapaKTePUCTUKN, KyJlb-
Typa, peniris, OCBiTa, NOBefiHKa, 3a XapakTep-
HUMK ocob6MBoCTAMK ToBapy, multidimensional
scaling.

Baxnuemmn xapaktepucTmkamm cerMmeHTeH-
TYBaHHSA € CTW/b XUTTA Ta NOBEAiHKW KMIEHTIB.
Tomy npakTuyHa cerMeHTaLis Hacnpasai nons-
ra€ B TOMy, LLO6 3p03yMITU AK KJTIEHTN AyMatOTb
Ta Ail0Tb B pea/IbHOMY XUTTI.

OaHuM i3 HaliepeKTMBHILLMX MEeTOoAiB cer-
MEHTYBaHHS KNIEHTIB Ha NpakTuui € metog Mark
Sherrington 5W, cyTb sikoro nonsira€e y Bu3Ha-
YeHHI OOKYCHOrO K/liEHTa A151 KOXHOro NPoayKTy
KOMMaHii Wwisixom Bignosigi Ha 5 nutaHb W

1) WHAT? fAkum npogykTom 3a6e3nevyemMo
noTpeéu KNieHTiB?

2) WHO? XT0 (POKYCHi KNiEHTU?

3) WHY? Yomy came Ui KNiEHTN?

4) WHEN? Konu 34jiicCHI0OEMO KOMYHiKauil 3
TakMMn KiEHTamn?

5) WHERE? [e 3aiiicHIOeEMO KOMYHIKaLji 3
Taknmm KnieHtTamn? [9].

Micna npoBefeHHA cermeHTauii 3a MeTo-
nom Mark Sherrington 5W HacTynHUM KpOKOM €
BM3HAYeHHS HalbisbLL NpnBab/IMBOro CermeHTy
KNIEHTIB 3 TOUKM 30pYy NOTeHLianly Ta CUIN KOM-
naHii. Lleli cermeHT i 6ye LiIbOBMM CETMEHTOM
KomMnaHii [7].

OpHak Hainbinbw eqeKkTUBHUA MeTog cer-
MEHTYBaHHS iCHYOUNX KNiEHTIB — Lie meTog RFM,
e R (Recency) 03Haya€e «OaBHICTb», TOOTO
BM3Haya€ sK AaBHO KIEHTU y Bac KynyeBanu, F
(Frequency) — «yacToTa», TO6TO KK YaCTO BOHMU
y Bac kynywTtb, M (Monetary) — «rpowui», fka
3arasibHa cyma rnokymnok KnieHTom [6].

Takox nonynspHUM METOLOM CErMEHTYBaHHSA
€ cerMeHTaLis knieHTiB 3a mogeno Aéens. i
CYTb MNONAra€ y BU3HAYEHHi Tpyn CroXuBadis
(X10?), X noTpeb (LLLo?) Ta 3a 4ONOMOrOK AKUX
came TeXHO/Orili Ta KOMYHiKauiin nignpueMcTBo
MOXe [OCArTM TapreToBaHi rpynu Cnoxusadis
(5k?) [2].

Ha npaktviui gaHuii meton cerMeHTyBaHHSA
[03BO/MISIE  BM3Ha4YaTn notpebu Ta nobakaHHs
KNIEHTIB, LiHHICHY Npono3uuito, siky nignpuem-
CTBO MNPOMOHYE TapreToBaHUM CroXusayam, a
TakoX Li/IbOBUX KOHKYPEHTIB A1 KOXHOT rpynu
KNIEHTIB.

B3arani, HeoOGXigHiCTb cermeHTtauii nong-
rae B KiHLUEBI MeTi — BU3HAYEHHI TapreToBaHux
CEerMEeHTIB Ta HaliedeKTUBHILLOMY BUKOpUC-
TaHHI MapKEeTUHIOBWUX HBECTULi yYn obmexe-
HUX MapKeTUHroBMXx OHOMKETIB KomnaHii. Lle
OJHIED METOK CermMeHTyBaHHA PUHKY € BU3Ha-
YEHHs1 MapKeTUHIOBMX cTparterii nignpnemMcTea
B 3a/1EXKHOCTI Bif] piBHSI Takol cermeHTadjii. Tomy
BUAINSATb 3 OCHOBHI MapKeTUHIOBI cTpaTerii B
3a/1eXHOCTI Bif, PiBHA cermeHTauil pUHKY: Heau-
dhepeHuiioBaHNA  MapKeTUHr  (arperosaHuii,
MacoBuit); AndpepeHLiioBaHNA MapPKETUHT; KOH-
LLleHTpOoBaHWin MapkeTuHr [1; 3].

B npoueci mapkeTUHroBoi Gi3HeC-aHaNITVKN
HeoOXiQHO TakoX  OUuiHIBATU eqEKTUBHICTb
po60TN KOMMNaHii 3 HOBUMU Ta ICHYHUYUMW Ki-
eHTamun. [1ns noyaTtky Tpeba BU3HAUMTK, AKI KNi-
EHTU € BiNbLL ehekTUBHUMM ANsA GisHecy. | HOBI,
i ICHYIOUI K/TIEHTM € BKpai Bavk/iMBI, a TOMy nia-
NMPUEMCTBO Ma€E KOMMJIEKCHO NiAXO4UTN [0 reHe-
paujii Ta yTpuMaHHs BCix TUNiB KieHTiB [5]. Ane,
ICHYHOUI KNIEHTWN BXe 3apa3 reHepytTb NpruoyToK
4na nignpuemMmcTea, a TOMy came Ha Takux Kii-
EHTIB HEOOXigHO CrnpAMOBYBaTW MapPKETUHIOBI
KOMYHiKaLjii 3 METO iX yTPUMaHHS, 30i/1bLLIEHHSA
PO3MipiB cepefHbOro Yeky Ta 3arasibHOi CyMU i
4acToTW KyniBesNb, a TakoX 30i/IbLUEHHA YacTKu
B noprtdieni 3akynok K/lieHTa 3a YyMOBU 3MeH-
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LLEHHSA piBHSA MOro nepekntoyeHHss Ha TM KOHKy-
peHTiB [8].

OTXe, Of4HUM i3 iHAMKATOPIB eeKTUBHOCTI
yrpas/liHHA BIAHOCYHAMMW 3 K/TIEHTAMWN € MEHEX-
MEHT aKTUBHOT K/lieHTCbKOT 6a3n (AKB). AKB — ue
KINIbKICTb K/TIEHTIB, SIKi MOCTIHO KynylTb ToBap
i3 BU3HAYEHOIO MEepPIoANYUHICTIO Ta Ha BU3HAYEHY
CyMy NPOTArOM BU3HAYEHOTO Nepioay.

Ha npakTuui 3a yMOB 3aCTOCYyBaHHSA aKTUBHUX
npsAMUX odnaiH nNpofaxiB BUKOPUCTOBYETLCS
«nepenuc» (aHrn.«census» abo «3pi3») Tepu-
TOpIT 3a BCciMa TopriBesisHMMK To4ykam Ta B2B
KNieHTamMK, SIKMX NOTEHLINHO MOX/MBO 3MYCUTM
[0 cniBnpadi. HacTynHuin Kpok nicns 34iNCHEHHS
«nepenucy» — Lie 6e3nocepefHe HalarofXeHHs
cniBnpadi 3 NOTEHUINHMMW KNiEHTaMM Ha BU3HA-
YeHin TepuTopii Ta opraHisaLis cucTemn nepio-
AVYHUX BI3UTIB KNIEHTIB MeHemkepamu nignpu-
emcTBa [7].

EdyekTnBHICTb p0o60TM 3 ICHYHOUMMW KIIEH-
TaMun TakoX BUMIPIOETLCA MOKa3HUKaMM N105/b-
HOCTi. JIOSINbHICTb KJ/IEHTIB BUPaXa€eTbCA B
2-X KaTeropisix: rpowei Ta yacy. To6To, siKk 4OBro
i AK 4YaCTO KNIEHTW KynyloTb TOBapW B NiANPUEM-
CTBa Ta BAPTICHI MOKa3HWKN 3aKyniBesib KMiEH-
TOM: Bifl PO3MipiB CEpeHbOro Yeky [0 3arajibHoi
CYMW MOKYrnokK [6]. OTXe, NOAMbHICTb BUpaxa-
ETbCA SK Y KIMIbKICHMX MOKa3HuKax, a came: B
nepioAvYHOCTI Ta 4acToTi (MOBTOPHUX) MOKYMOK,
yacy TpuBasnocTi chiBnpaui KaieHTa 3 nignpuem-
CTBOM), a TaKOX B AKICHMX NMOKa3HUKax: «3akKoxa-
HOCTIi» K/IIEHTIB B BpeH/, Ta B KITIEHTCbKNX PEKO-
MeHgauisx [9].

B13HaUMMO KisIbKICHI MOKa3HUKN Ta METPUKMU,
AKi BUMIPHOKOTb piBEHb JI0ANIBHOCTI K/IEHTIB A0
KOMNaHii.

IHOeKC nosanbHOCTI KnieHTiB (IL) 3a nokas-
HVKOM 3AiiCHEHNX MOKYNOK BMKOPUCTOBYETLCA
TINbKN Y BMNAAKY, AKLWO YIiTKO BifOMa KiNIbKiCTb
KNIEHTIB, sIKi MOBTOPHO BUXOAATb Ha PUHOK 3
Linnw 34iMCHEHHA MNOKynoK. IL BUMIpHOETbCSA
TiNbKM N0 KNieHTaM, SiKi paHille Kynysaan ToBapu
un TM nignpuemcTea [1].

BaxnnmBrMM  NOKa3HMKOM  BMCOKOIO  PIBHA
NOANBHOCTI BUCTYNawTb METPUKM LLOAO PpiB-
HIiB YTPUMaHHSA Ta BIATOKY KIEHTIB [2]. Taknumn
noKasHuUKamu €:

o CRR (Customer Retention Rate) — nokas-
HWK PIBHA YTPUMAHHA KNIEHTIB

o CR (Churn Rate) — nokasHuk piBHA Bif-
TOKY KNIEHTIB

o NDR (Net Dollar Retention) — nokasHuk
PIBHA YTPUMaHHA BUPYYKM Ha ICHYHUMX KiEH-
Tax, sika reHepyBasiacb [eskuii Yac Hasag.

Mpn po3paxyHky NDR, nepep ycim, Heob6-
XiIHO BpaxoByBaTW, XTO 3 K/IEHTIB BXe He criBn-

pautoe, noyaB OGifblie/MeHLLe naaTUTK, novas
KynyBaTtu 6Ginblie/MeHue, (He-) Kynye AoAaTKoBi
NPOAYKTN 4M MNOCAyrn Towo. [JaHuii nokKasHuK
[EMOHCTPYE 3MiHY PO3MipiB K/TIEHTCHKOIO Yeky,
006’eMIB 3aKyrnoK Ta CTPYKTYpW BUTPAT ICHYOUNX
KNieHTIB.

HacTtynHuii 670K aHaniTkn piBHA NOA/b-
HOCTI — po3paxyHOK METPVK, SKi L03BOAKOTb OLi-
HUTU piBEHb NOBTOPHMX MOKYMNOK Ta X YacTOTK:

o RPR (Repeat Purchase Rates) — piBeHb
MOBTOPHUX NOKYMOK

o PF (Purchase Frequency) — u4actoTa
MOKYMOK.

TakoX po3paxoByETLCA Ta BUKOPUCTOBYETLCSA
nokasHuk Time Between Purchases (TBP) — uac
MK Mokyrnkamu. BiH [03BO/ISE BUMIPATU cepes-
HIi NPOMDKOK Yacy MiX AsoMa MoC/iA0BHUMYU
NoKyrnkaMu KfnieHTa Ta pOo3paxoBYyeTbCA AN
KOXXHOIO OKPEMOrO K/IiEHTA LL/IAXOM BU3HAYEHHSA
Pi3HMLI MK gaTamu IXHIX NOCAiAOBHUX MOKYMOK
N 0B6YMCNEHHA CepeaHbOro 3Ha4YeHHsA A1 BCiX
KnienTiB [2].

TakoX nonynsipHUM MEeTOLO0M BMMIPHOBaHHS
PiBHA IOANBHOCTI € 1T OLiHIOBaHHA 3a pe3ynbra-
Tamn ONUTYBaHHA K/ieHTIB [4]. Hainbinbw nony-
NAPHUM METOA0M € po3paxyHoK rnokasHuka Net
Promoter Score (NPS). 3 meTol 1i0ro BM3Ha-
YEeHHS1 KNiEHTaM CTaBNATbCA 3anuTaHHA TUny:
«$K yacTto Bu pekomeHayeTe Hawy KOMNaHito
(6peHn)?», «4Ym nopekomeHayeTe Bu Hawy
KOMNaHito?» Ta iH. Y BianoBiab, KMiEHTY He0b-
XifIHO BUCTaBWUTW BiAMNOBIAHI OLHKM 3a LLKa/I0Ho:;
10-gyxe yacTo, O — Hikonn.

ICHYE LLle OAMH NOKa3HWK BMMIPHOBaHHA PiBHS
NOANBLHOCTI 3a pe3ynsrataMmy ONUTYBaHHA Ki-
eHTiB no cuctemi Wona Ennica (NPSP). Net
Promoter Score for Product (NPSP) — piBeHb
NOSANBLHOCTI 3a pe3ynbratamy Bignosigein Ha
NUTaHHSA: «5ke BiguyTTa 6yae y Bac, sikuwio Bu
6iflbLLEe He 3MOXETe KOPUCTYBaTUCh HaLLWUM MPo-
AyKToM?» [7]. Mpn uboMy KNIEHT MOXe obpaTn
OfHY i3 3anponoHOBaHUX BiAMNOBIAE:

o «Oy)XXe 3aCMYyUYEHUIN»;

o «TPOXW 3aCMYyUYEHNN;

o «He byay Xanitm»;

o «51 BXX€ He KOPUCTYHCb BallUM NPOAYK-
TOM».

NPS Ta NPSP ayxe nonynspHi MeTpuku,
ane Mu [0 HUX CTaBMMOCb 3 [esKM PiBHEM
KPUTWKK, OCKIJIbKM [A06POBINBHO MPOXoANTH
ONUTYBaHHSA KNIEHT He Mae 6axaHHA. ToMy Ha
Taki 3anuTaHHA nepeBaXxHO BiANOBIAATUMYTb
abo ayxe He3a[0BOJIEHI KMIEHTU, abo X KNi-
EHTU, AKI BUCTaBAAOTb BUCOKI OLIHKM 3 METO0
OTPMMaHHA [A04aTKOBOT BUHaropoau/motusauii
MeHeKepy. Takox npuHarigHo Haragaemo, Lo
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NpoBeAEeHHA LIMPOKOMACLUTabHUX MapKeTUHIO-
BUX A0OCAIIKEHb i3 BUKOPUCTAHHAM KNaCUYHUX
Teopiii BUGIPKN | MEeTOAIB ONUTYBaHHA 3HAYHOI
KiNbKOCTI pecnoHAeHTIB Hapasi Bkpain ycknag-
HeHe. [10 TOro X BeJiMKa Ki/IbKiCTb PUHKOBUX
Ccy6’eKTiB pi3HUX BUAIB €KOHOMIYHOT Ais/IbHOCTI
NPOCTO He MawTb BiANOBIAHUX GOMKeTIB [3].
Tomy, 3 ypaxyBaHHSIM MPaKTUYHOIO AO0CBiAY,
3aCTOCYBaHHA [AaHOr0 HCTPYMEHTY pPeKOMEH-
AyeTbcs 0OOB’A3KOBO Ha eTani 3aBeplUeHHS
NOKYMKK abo 1T 34INCHEHHS, KON KNIEHT O4ikye
BuAa4yi ToBapy abo BMKOHaHHA CBOr0 3aMOB-
NEeHHS.

HacTynHMM NoKa3HMKOM BUMIPHOBaHHS PIBHA
NOSANBHOCTI  KMIEHTIB BUCTYNae iHOEKC 3afo-
BOsieHHA KnieHTiB (CSI) [2] BiH nokasye BifgHO-
LLEHHS KiNIbKOCTi 3a10BOMIEHUX KNIEHTIB 40 BCIiX
ONUTaHUX KITIEHTIB.

LLle ogHUM NOKA3HNUKOM BUMIpPHOBaHHS N10Sb-
HOCTI € foBiYHA ab0 NOXUTTEBA LiHHICTb K/iEHTa
(CLTV, customer lifetime value) - ue nepegbavy-
BaHWN 06CsAr BanoBoro npuoyTky (obcsriB npo-
O2XKIB), SIKWA MOXE MPUHECTU KAIEHT NPOTSAroM
CBOro nepebyBaHHs B MeXax Li/IbOBOIO PUHKY
(KUTTEBOrO UMKAY) 3a Temnamu nNpoAaxis y
BM3HAYEHWIA nepioA,.

Wle ogHum meTogom po3paxyHky CLTV €
MeTOof, SKWI cnuMpaeTbCs Ha nokasHuk RPR
(Repeat Purchase Rate) — ue koequiuieHT
NOBTOPHMUX MOKYMOK, NMOKa3HUK NTIOAIbHOCTI KNi-
EHTIB, AKNIA AEMOHCTPYE, AKUIA BIACOTOK K/TIEHTIB
po6UTb ApYry Ta HaCTYMHi NOKYNKN 3a MeBHUNA
nepiog [1]. BiH gonomarae OLiHUTK, HaCKIi/IbKM
edrekTMBHO 6i3HeC YTpUMYE CBOIX MOKYNUiB
nicns nepwoi nokynku. CLTV po3paxoBy€eTbCS
B rpOLLIOBOMY BMpasi Ta peKoMeHAYETbCA PO3-
paxoByBaTu 3a piuHuii nepiod. Takox peKoMeH-
[YETbLCSA po3paxoByBaTy NPOrHO3 MNOTEHUIHOro
poxoay 3 knieHta ARPU 3a nporHo3Hunia nepiog,

LUle ogHUM MNOKa3HWKOM J10A/IbHOCTI € Tak
3BaHWIA MOKa3HMK «bakaHHA [0 MNOLWYKy» —
willingness to search. ®akTMyHO BiH Mokasye
BiZICOTOK KJ/TIEHTIB, AIKi HE norogATbcs npuabdartu
TOBap-3aMiHHVK, SKWO 1X YAbneHuin Tosap
6yae BiACYTHIA. BiH TakoX MOXe HasmBaTUCb
«He CNpUAHATTA KAIEHTOM 3aMmiHW». [HWUMK
c/foBamMu, MeTpuKa MoKasye BiACOTOK KJi€H-
TiB, AKi 3a/Mwartb MarasuH 6e3 nokynok, siKLo
BOHW He 3HaiayTb Y6AeHnin 6peH Ha Nonu-
UAX AaHoro marasmHy abo B OH-NaiH. IHaekc
«BaXaHHs1 40 NOLUYKy» MOXe OyTU BUPAXEHO B
dhopmyni. MeTpuka nokasye CTaB/IeHHS KIi€H-
TiB KOMNaHii o 6peHAiB Ta iX CTIAKICTb nepep,
Mpono3nLisMN KOHKYPEeHTIB. [MoKa3HWK BU3Ha-

YyaeTbCsa MeTofaMu ONUTYBaHHA Ta crnocTepe-
YEHHSA.

[i€eBUM iIHCTPYMEHTOM MapKeTUHroBoi Gi3Hec-
aHaniTukM € knacuyHuii ABC-aHanis, cyTb SKOro
nonsrae B PENTUHIyBaHHI KNiEHTIB 3a o6caramm
npojaxis abo 3a MNoKasHUKOM MapXXMHasIbHOro
Joxoay yum npubyTky (Big 6inblinx 06’eMiB npo-
[aXiB 00 MEHLWMX 3a BU3HAYeHWin nepiog) Ta y
PO3paxyHKy KyMyNSTUBHMX MPOAAXiB MO BCiM
KnieHtam [2].

Lle ogHM eheKTMBHUM NOKa3HWKOM aHasli-
TUKM KNIEHTCbKOT 6a3n € MaTpuUYHn nepexpec-
HW NOKa3HUK — matrix ratio, sikuii BigoGpaxae
ONHaMiKy 3aKyniBesib KiEHTa Ta BiACOTOK #i0ro
3akyniBesib B CyMi BCiX NpoAaxis nignpuemcrsa.
Lleii nokasHuK Ayxe iHPOPMaTUBHWUIA, OCKINIbKM
BMCOKWIA MOro piBeHb Y KOHKPETHOro KiieHTa
NnokKasye BaX/IMBICTb AaHOro K/ieHTa ansa nianpu-
EMCTBA Ta eqPekT1BHY 3 HUM POoBOTY. | HaBnaku,
HMU3bKWIA piBEHb MOKa3HMKa Mae CTUMY/IoBaTh
MapKeTUHIOBI C/IYXX6U [0 B3aemopjii 3 Takumu
KnieHTamu, cnpsimoBaHi Ha 36i/bLIeHHs npoja-
XiB [9].

BucHoBKu. [ocniiHkeHHA CcrnoxuBadiB Ta
aHasli3 iIXHbOI NOBEAIHKM € BaXK/IMBUM acCreKkToM
ONSA LOCATHEHHS YCNiXy Ha PUHKY. TNnMboke po3y-
MiHHA NoTpe6 i BnogobaHb ayanTopii 4O3BOMSE
KOMMaHisiM CTBOPIOBATU YHiKa/lbHi Ta MnepcoHa-
Ni30BaHi NPOMo3uLii, MoKpaLlyBaTn KOPUCTY-
BaLbKMii [OCBIA4 | BNEBHEHO 3MiLHIOBATK CBOI
KOHKYPEHTHI nepeBarn. BYBYEHHS CMOXMBYOI
MOBEiHKM Bifirpae K4oBy pPoOJib Yy NOOGYAOBI
epeKTMBHOrO MapKeTUHIy Ta 3abesneyeHHi
pe3y/ibTaTUBHOro PO3BUTKY BGi3HecCy.

KMouoBi NOKasHMKM MNOBEAIHKN CNOXMBaYiB
(Consumer Behavior Metrics) — uLe MeTpuKu,
SKi Ki/IbKICHO Biflo6paxatoTb B3aEMO/AI0 K/TiEH-
TiB 3 BpeHA0M, iXHi BNOA0OAaHHS, NTOS/IbHICTb Ta
pilleHHA Npo nokynky. BoHn € doyHAameHTaNb-
HAMW O/19 aHaui3y PUHKY, OLHKN MapKETUHIOBOT
cTparerii Ta NoKpaLLeHHsA KTIEHTCLKOro A0CBiay.

[Ona [OoCArHEeHHA MakcuMasibHOI edekTuB-
HOCTI SIKICHI JOCNII)KEHHA NOTPebyThb peTesib-
HOro nnaHyBaHHS, NPoeciiHOro MoaepyBaHHSA
Ta rnmbokoro aHanidy. OgHak pesynstatv — rnu-
60Ke pO3yMiHHS LiIbOBOT ayanTOpIl, BUSIBNIEHHS
npuxoBaHMx NOTPeot Ta iHCaNTIB — MOXYTb CTaTK
OCHOBOH A/151 iIHHOBALiiHMX pilleHb Ta YCNiLHNX
cTpareriii.

OTmxe, OOCNIMKEHHSA CMOXMBAYIB Ta aHasli3 iX
CMOXMBYOI NMOBELIHKM € BRXMBUMU (pakTopamu,
Lo AonomararTb KOMMaHiAM y OpMyBaHHI
epbekTMBHMX cTparterin npuBepTaHHA Ta yTpu-
MaHHSA KMEHTIB.
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