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MeTa gocnigpkeHHs nonsarae y po3po6ui nigxody Ao iHTerpauii LMpoBoi aHaNiTVKM B YNpas/iHHA NPojaxamm
nignpuemctea. NpoBegeHo aHani3 B3aemMogii M iHCTPYMEHTaMK iHTEPHET-MapKETUHTY Ta cucTemMamu ynpas/iHHA
npogaxamu. BctaHoBneHo, WO LudpoBisalis TpaHchopmye Npojaxi y 6esnepepsHuMii Npouec B3aemogii 3 KieH-
ToM. [NokasaHo, Lo e(IEKTUBHICTb YNPaB/iHHA BU3HAYaETLCSA HE 0BCArOM 3ibpaHnx gaHux, a 34aTHICTIO Nignpuem-
CTBa iHTerpyBaTu ix y 6i3Hec-npouecy Ta 3a6e3neunTu LWBMUAKY peakLito Ha 3MiHW NOBEAIHKM KNIEHTIB. BusaBneHo, Lo
BUKOPWCTaHHS aHaUTITUYHMX IHCTPYMEHTIB | anropuTMiYHKX Mogesneit cnpusie NigBULLEHHI0 TOYHOCTI MPOrHO3YBaHHS
nonuTy, oNTUMI3aLii CTPYKTYpKU KaHaniB Npofay Ta CKOPOUYEHHIO TPUBAIOCTI LUKy B3AEMOAIT 3 K/TIEHTOM. 3anpo-
MOHOBaHI NiAX0AM MOXYTb 6YTV BUKOPUCTaHI NigNpUEMCTBAMU A1 YA0CKOHAIEHHA CUCTEM YNpaBiHHA Npogaxamm
yepes BMNPOBa/PKEHHS aHANITUKM B peanibHOMY Yaci.

KnouoBi cnoBa: uudposizauis npogaxis, IHTEPHET-MAPKETUHT, UMpoBa aHa/liTUKa, ynpaBiHHS npogaxamu,
Big Data, nepcoHanizauisi.

The purpose of the study is to develop an approach to integrating digital analytics into enterprise sales management.
The way companies organize sales today is gradually shifting from the isolated use of channels to their integration
into a unified system of customer interaction. This is due to the fact that consumer behavior is shaped by the digital
environment, where every interaction leaves an informational trace. As a result, sales management is increasingly
based not only on managerial experience but also on continuous data processing. The research is based on a
combination of analytical generalization of business practices across different sectors of the economy, including
e-commerce, retail, and financial services, as well as a comparative analysis of the performance indicators of digital
sales channels. An approach was applied that integrates data from CRM systems, web analytics, and customer
behavioral models, which makes it possible to assess actual changes in managerial decision-making processes.
The interaction between internet marketing tools and sales management systems was also analyzed. It has been
established that digitalization transforms sales into a continuous process of customer interaction, where each action
is analyzed and used to adjust subsequent decisions. It is shown that management effectiveness is determined not
by the volume of collected data but by the enterprise’s ability to integrate it into business processes and respond
quickly to changes in customer behavior. It has been found that the use of analytical tools and algorithmic models
improves demand forecasting accuracy, optimizes the structure of sales channels, and reduces the duration of the
customer interaction cycle. The proposed approaches can be applied by enterprises to improve sales management
systems through the implementation of real-time analytics, personalization of offers, and alignment of marketing and
sales processes. The study expands the understanding of practical mechanisms for integrating digital analytics and
internet marketing tools into sales management systems, emphasizing their coordinated use in a digital environment.

Keywords: sales digitalization, internet marketing, digital analytics, sales management, Big Data, personalization.
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i BU3HAYa€ aKkTyasbHICTb AocnimkeHHs. Nignpu-
€EMCTBa NpauyoTb Y CepefoBuLLi, Ae KNIEHT oui-
KY€ LUBUAKOI peakuii, nepcoHasizoBaHnX npono-
3uLii Ta 6e3nepepBHOro KOHTaKTY, | TpaauLiiHI
nigxoaum BXxe He 3a6e3nevytoTb HAJIEXXHOro PiBHA
pe3ynsTaTuBHOCTI.

Ane npob6siema B TOMY, WO BNPOBaKEHHSA
UMPOBUX HCTPYMEHTIB 4acTo BigbyBaeTbCA
(oparmeHTapHO. KomnaHii gogatTbe HOBI KaHanu
KOMYHiKaLjii, aBTOMaTu3yloTb OKpPeMi npouecw,
npote He QOPMYIOTb LiAICHOI cucTeMu ynpas-
NiHHA npogaxamu. Lle noB’si3aHO 3 TUM LLO AaHi
3aMLLIAKTHLCA PO3PI3HEHMMU, aHAUTITVKA He iHTe-
TPYETLCA Y MNPUIAHATTA PillEHb, a B3AEMOLIS MiX
nigpo3sainamu 36epirae TpaguLINHUIA XapakTtep.
| B pe3ynbrarti umndposisalis He gae o4ikyBaHOro
egekTy. OTXe, BUHMKAE NOoTpeba y AOC/iMKEHHI
nigxoAiB, SKi AO3BONAKTb MOEAHATU IHTEpPHET-
MapKeTUHIrOBI IHCTPYMEHTM, aHaNiTUKy Ta ynpas-
NiHCbKI NpoLecy B €ANHY CUCTEMY, 34aTHY ajarn-
TyBaTMCA A0 3MiH MOBEAiHKN KIEHTIB.

AHani3 ocTaHHiIX AocNigKeHb i nyonikawii.
B pocnigxeHHi Kouesoli M. M. [2] HaBegfeHi
pesynsrartu aHanisy po3sBuTKY LuposBoro map-
KETUHTY B YKpaiHi Ta NokasaHo, L0 aKTMBHe
BNPOBaPKEHHSA OH/AMH-KaHaniB 3MiHIOE CTPYyK-
TYpy B3aemMogil nignpueMCTB i3 KnieHTamu. Ane
3aIMWAKTbCA  HEBUPILWEHUMN acrnekTun y3ro-
[KEHHSA MapPKETUHIOBUX [(HCTPYMEHTIB i3 npo-
uecamu ynpas/iHHA npogaxamu, 0co6/MBO
B YaCTWHi aHaNiTU4YHOI iHTerpauii. B HaykoBil
ny6nikauii MonaguHeub H. M. [5] po3kpuTo
BMN/IMB LUTYYHOrO IHTENEKTY Ha TpaHcdopmad,ito
MapKETUHIOBOI  Ais/IbHOCTI Ta 06r'pyHTOBaHO
3pOCTaHHA PONi aIrTOPUTMIYHUX pilleHb Yy 6i3-
Heci. MpoTe no3a yBaro 3aMWNANCA NUTaHHA
NPaKTUYHOTO BUKOPUCTAHHA LMX PilleHb Y cuc-
TemMax NpoAaxis.

B pob6orti MNpokoneHko P. A. [6] HaBeaeHo
OL|iHKY cyyacHuX TeHAeHUili Ludposizauii map-
KETUHIOBOrO  ynpas/iiHHA  MigNpUEMCTBaMM.
ABTOpP [OEMOHCTPYE 3MiHy IHCTpyMeHTapito Ta
KaHaniB KOMyHikauii. OgHak HefoCTaTHbO PO3-
KpUTUMK  3a/IMLIAKTLCA  Npo6aemMu iHTerpauii
aHaniTUKN Y NPUAHATTS pPilleHb LOAO NPoAaxiB.
B pocnigpxeHHi PyaeHko B. C. [7] BuCBIiTNEHO
B3aEMO03B’s30K Mix digital management Ta KoH-
KYPEHTOCNPOMOXHICTIO KOMMaHiin. ABTopu nifa-
KPeCtoTb 3HAYEHHS Y3roJpKeHOCTi 6i3Hec-npo-
uecis. BogHouac s3anuwaroTbCs AUCKYCIMHUMMK
MATAHHA CUHXPOHI3aLii MapKeTUHIoBuX i 36yTo-
BUX (OYyHKLUiA. B HaykoBiii ny6nikauii YcTtik T. B.
[9] HaBegeHO pe3ynbTaTn aHasisy iHHOBaUiNHUX
cTparerin UMgpPoOBOro MapkeTuHry. BrusHayeHo,
LLO TX BNPOBaMKEHHS CMPUSAE 3MILHEHHIO NO3M-
Uin nignpuemcTts. Ane He A0 KiHUA BUpILLIEHO

MUTaHHA OUIHKM X e(EeKTUBHOCTI B CUCTEMI
npoaaxis.

Y po6oti Oniseilpa ®. [14] npepctaBneHo
eMnipuyHi  pesynstatv BMvMBY LMdIPOBI3aLil
NpoAaxiB Ha pe3ynbTaTUBHICTbL MigNPUEMCTB.
JocnigHukn ooxonAaTb BUCHOBKY, WO OMNTMMI3a-
Lis npouecie niaBuLLY€E MPOAYKTUBHICTL. MpoTe
3aMWaeTbCA  BIAKPUTUM  MNUTAHHA afjanTta-
Uil uMx nigxo4iB OO Pi3HUX EKOHOMIYHUX YMOB.
B pocnigxenHi Wapma C. [16] nokasaHo, W0
undpposizauis y ctepi FMCG nigcuntoe B3a-
EMOI0 3 KNiEHTaMK Ta CTUMY/IHOE NonNuT. ABTOP
aHasisye noOBEAiHKOBI acnekTu ChnoXxueadyis.
BogHouyac HepoctaTHbO PO3ISAHYTUMU  3a/u-
LalTbCA  yNpaB/iHCLKI  MexaHi3mMn peasisa-
Uil unx 3miH. Y Haykosiin ny6nikauii Cak T. [15]
HaBefeHO pes3ynsratin aHanisy TpaHcdopma-
Uil MapKeTUHroBOro ynpasniHHA nig BNJWBOM
LUMPPOBOI  €KOHOMIKN. ABTOPU MiAKPEC/IOTL
3B’A30K i3 JOBIOCTPOKOBUM PO3BUTKOM Nignpu-
€EMCTB. Bce ue aae nigcraBu cTBepmxysaTtu, WO
JOUINBbHUM € MpoBeAeHHA OOCNIMKEHHSA, npu-
CBAYEHOro POPMYyBaHHIO LiMICHOIO niaxody 40
iHTerpauii LMdopoBOT aHaNITUKK Ta iIHTEPHET-Map-
KETMHIOBUX IHCTPYMEHTIB Y CUCTEMY YrnpaBiHHSA
npoAaxamu.

dopmyntoBaHHSA Linen ctarTi (MoctaHOBKa
3aBAaHHSA). MeTa cTaTTi — BU3HAUMTU NPaKTUYHI
3acagu onTuMisauii ynpasniHHA npogaxamu nig-
NPUEMCTBA LUNAXOM iHTerpauii umMdpoBoi aHasli-
TUKN Ta IHCTPYMEHTIB IHTEPHET-MaPKETUHTY.

3aBgaHHA AOCNIMKEHHA:

— BMSAABUTM 0COGMBOCTI TpaHcdopmal,ii npo-
ueciB ynpasniHHA npojaxamu nig BNJIUBOM
LUNPPOBUX IHCTPYMEHTIB;

— [JOCniguTn eqeKTUBHICTb BUKOPUCTaHHA
LUMPPOBOI aHaNiTUKN B yNpas/liHHI NpoAaxamu
nignpueMCTBa;

— 006rpyHTYyBaT! pillEHHA LWoAo0 ajanTtawii
C/UCTEMU yNnpaBiHHA Npogaxamun 40 YMOB und-
pOBOroO cepefoBuLLa.

Buknag OCHOBHOro wmarepiany pochni-
DKeHHA. Cnocié 3aBAskym  AKOMY  LMGpPOBI
IHCTPYMEHTU CbOroAHi 3MiHIOKTb YNpaBniHHA
npojaxamu, Hankpalie BWUAHO He B y3arasib-
HEeHUX MOAENSX, a B KOHKPETHUX CekTopax, Ae
KOHKYPEHLIist 3MyLLIye Bi3HEC pearyBaTtu LUBUAKO.
YKpaiHCbKUil e-commerce, piTein i 6aHKiBCbKMWii
CEeKTop, BacHe, BXe AeMOHCTPYHTh L0 TpaHc-
hopmadiito 6e3 6yab-SKMX YMOBHOCTEN. | AKLLO
OVIBUTUCA YB&XKHO, TO CTa€ OYEBUAHUM: Lndpo-
Bi3aujis TyT He foAaTokK [0 Npojaxis, a ix 6asosa
iHgopacTpykTypa. PUHOK eNneKTpoHHOT KoMepLii B
YkpaiHi nicna 2022 poky pi3ko 3MiHMB MOBEAIHKY
cnoxmBaya. Te, sK NpauooTb Taki KoMnaHii Ak
Rozetka, EVA, Comfy, nokasye ogHy npocTty
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pid. Mpoaaxi NOYNHAKTLCA He 3 KOHTaKTy MeHe-
oxepa, a 3 umppoBoro cnigy kopuctysada. Knik,
nepernsg, 3atpyumka Ha CTOPiHLi, NOBTOPHWIA
Bi3uT. | BXe nicnsa uboro cucrtema popmye cue-
Hapiin B3aemogji. Lle noB’si3aHO 3 TUM WO o6cAr
Tpadiky HaCTINbKN BENUKWNA, WO pyyHe ynpas-
NiHHA MPOCTO BTpPayae CEHC.

Y Bunagky Rozetka, Hanpuknag, ocHoBa
npogaxis OyayeTbcs 4yepes iHTerpauito SEO,
MapKeTnaency Ta nepcoHaniaoBaHol peknamu.
KopuvcTyBay 3axoauTh Yepes noLuyk, nepernagae
ToBap, i cucTtema ogpasy 3anyckae perapreTmHr
yepes Google Ta coujiasibHi Mepexi. Ane cnpaea
He nuwe B peknami. CRM dikcye icTopito B3a-
€MOAIN, | NPy HACTYMHOMY BXO[i KNIEHT OTPUMYE
aziantoBaHy npono3uuito. | ocb TYT NOYMHAETLCA
uikaBe. lpogax (OPMYETLCA HE B MOMEHT
KNiKy, a B cepil MiKDOKOHTaKTIiB. ¥ cepi noby-
TOBOT TEXHIKM, CKaxXiMo, Mepexa Comfy npautoe
iHakwe. TyT CWIbHIilWEe MPOSABMIAETLCA OMHiKa-
Ha/IbHICTb. KNiEHT MOXe obpaTu ToBap OHJIaiH,
ane 3aBepLnTU MOKYNKy B OdhiaiH-MarasuHi.
| HaBnNakm Ue 3MyLlye iHTerpyBaTu cuctemMm npo-
JaxiB MK kaHanamu. Ane npotrnema B TOMY,
LLIO AaHi He 3aBXAWM CUHXPOHI3YHTbCA ifeaslbHO.
| TOAI BUHMKAKOTL PO3PUBKM, SIK TO KO OHNAlH-
akLis He BpaxoBYeTbCS B othnaiiH-Toui [2; 7].

BaHkiBCbkMii cekTop, 30kpema [MpuBaTtbaHk
Ta monobank, AeMOHCTpye iHWYy noriky. Tyt
npogax hiHaHCOBUX NPOAYKTIB MOBHICTIO LND-
poBizoBaHuiA. KpeauTHi nponosuii, Aeno3nTu,
CTpaxyBaHHSl, yce (QOpPMYETbCA Yepe3 aHali3
noBefiHkM K/ieHTa B gopatky. | B pesynbrari
MeHepKep He npojae NPoAyKT, a cuctema npo-
MOHYE 0ro B NOTPIGHMI MOMEHT. Te, AK npautoe
nepcoHavtizauif B UMX CeKTopax, yXXe He BUK/IU-
Kae AUCKYCiin. Ane NUTaHHS B iHLLIOMY, HaCKifbKu

nignpueMcTBa peasibHO BUKOPWUCTOBYHOTb [AaHi.
TyT 4acTo BUHMKAE PO3PUB MiXX MAPKETUHIOM i
npogaxamu [13, c. 74]. A KpaLoro po3ymiHHA
MOXXHa NOAVBUTUCS Ha peasibHi NOKa3HWKN OKpe-
MUX CEKTOPIB EKOHOMIKN YKpainu (Tabn. 1).

AK BUAHO 3 Tabnuui 1, 6aHKIBCbKUIA CeKTop
[EMOHCTPYE HaliBULLLYY KOHBEPCIto, ane Le nosic-
HIOETbCA TUM, LLO NPOAYKT YXe iHTerpoBaHuii
y uncpoBe cepenosullle KrieHTa. Y pitenni
cuTyalisi cknagHiwa. TaM KOHKYPEHLis KaHanis
NPU3BOAUTL A0 PO3MNOPOLUEHHS yBarn. Ane ue
Lle He BCS KapTuHa, 60 BaXX/IMBMM € He finLle
KaHaUs1, a i WBUAKICTb peakuii cuctemn. 3a Lmx
YMOB MigNPYEMCTBA MOYNHAIKOTL BIAPISHATHCSA
3HayHo cunbHiwe [8]. Te, AK 3MIHIOETLCA PE3Yy/ib-
TATVBHICTb MIiCMA  BNPOBAKEHHA LUJPOBUX
IHCTPYMEHTIB, MOXHa NPOCTEXUTU Ha NpUKIagi
KOHKpeTHUX ranysei (tabn. 2).

Te, K iHTerpyrTbCA KaHa/In, SK LWBUAKO CUC-
TemMa pearye Ha MoBefiHKY K/iEHTa, AK Y3ro4KeHi
Oii MapKeTUHry i npogaxis, yce uUe BU3HA4ae
edpeKkTUBHICTb. |, MabyTb, came TyT NPOXOANUTb
Mexa MK (hopMasibHUM BMPOBaMKEHHAM Tex-
HONOTI | peanbHUM yrpaBNiHHAM NpoAaxamu.

Y npaktuui  yKpaiHCbKMX  NignNpuEMCTB,
30Kpema B e-commerce Ta (iHaAHCOBOMY CeEK-
TOpi, MOCTYNnoBO dopMyeTbca nigxia, e Big
Data BMKOPUCTOBYETLCA He [nJ/19 3BITHOCTI, a
ONA nporHosysBaHHA. Lle nos’aA3aHo 3 TUM WO
noBefiHka knieHTa cTana ¢parMeHTOBaHolo,
BIH B3aEMOfj€ 3 6peHAOoM yepes pPi3Hi KaHanw, i
Ui B3aemMogii NoTpibHO noegHyeBaTu. 3BIiCHO, Le
He BigbyBaeTbCA aBTOMaTM4HO. [aHi notpeby-
I0Tb OYMLLIEHHA, CUHXPOHi3auii, iHTeprpeTtawii.
Ane came nicns UbOr0 BOHM MOYMHAKOTL Mpa-
utoBaTu. | OT TyT 3’ABNSETHCA POJIb J/ITTOPUTMIB.
Al-cuctemu, BnacHe, He 3aMiHIOIOTb YrpaBiHHSA

Tabnmuga 1

Moka3Huku eheKTUBHOCTI LUPPOBUX KaHANIB NPOAAXKY B YKPAIHCbKUX KOMMaHifX

(e-commerce, piTeiin, 6aHKiHr, 3a 2024-2025 pp.)

Ne | NignpuemctBo / | OcHoBHuI kKaHan | KoHBepcis, | CepegHiii uek, | HacTka oHNnaH-
3/n CeKTop npogaxy % rPH. npopgaxie, %
Rozetka o
1 (e-commerce) SEO + mapketnnenic |3,8-5,2 3100-4200 noHapg 95
2 |Comfy (piTeiin) | OMHiKaHau 4,5-6,0 4800-6500 55-65
3 |EVA (drogerie) MOGIiNbHUIA gopgatok  |5,0-7,5 900-1400 60-70
monobank MOGIiNbHWIA npoayKT
4 (6aHKiHr) 3aCTOCYHOK 8,0-12,0 He BUMIPIOETHCA nowas, 98
Hosa nowta . .
5 (cepsich) uMdposi cepaicu 6,0-9,0 120-250 noHaz 90
6 |MakeUp.ua couMepexi + cant 3,5-4,8 800-1300 noHag 95
7 | Foxtrot KOHTEKCT + odpnaiH 3,0-5,5 5200-7000 50-60

Lxepeno: capopmosaHO aBmopom Ha ocHosi [11]
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Tabnmua 2

3miHa NokasHUKIB ynpaBniHHA NpoAaxaMu y PisHUX CEKTOpax eKOHOMIKM YKpaiHu
nicna yudposisauii 3a nepiog 2022-2025 pp.

. CKOpoOuYeHHsA 3pocTaHHA
Ne CekTOop 3pocTaHHA 3MmiHa
3/n LiANIbHOCTI nipie, % KOHBepcii, % unkay MOBTOPHNX
! ! npoaaxy, % NMOKynok, %
1 |E-commerce +40-60 +25-35 -30-45 +35-55
2 |Pitenn +25-40 +15-25 -20-30 +20-40
BaHKIBCbKWiA
3 CeKTop +50-70 +30-50 -40-60 +45-65
4 |JloricTuka +30-50 +20-30 -25-40 +30-50
5 |FMCG +20-35 +10-20 -15-25 +15-30
6 | OcCBIiTHI nocnyru +35-55 +20-40 -25-45 +25-50

Lxepeno: cahopmosaHO aBmopom Ha ocHosi [11]

npogaxamu, a 3MiHITb #oro noriky. [po-
rHO3 NonNuTy YOPMYETHLCA HE pa3 Ha Micsub, a
nocTiHO. MoBeAiHKOBI MOAENi KMIEHTIB YTOYHIO-
I0TbCA B Npoueci TXHixX gi [12, c. 39].

AHaniTka KOHBEpPCIA TakoX nepecrtae 6yTu
cTatMyHow. TpaguuiiHa BOpPOHKa npoAaxis,
e KMIEHT NPOXoAnTb NOC/IQ0BHI eTanu, yxe He
Bifo6paxae peasbHiCTb. JlloAnHa MOXe NoBep-
HYTMCA Ha NonepeaHin etan, NPONyCTUTU Kiflbka
KpOKiB ab0 B3arani AissTv XaoTMYHO. Y Nianpuem-
ctBax Tmny Rozetka un MakeUp.ua BXe 3acToCO-
BYIOTb MOAENi aTpubyLii, Ae KOXEH KaHan OTpu-
MY€E Bary 3a/1€XHO Bif, MOro BHECKY B MpPOAax.
| ue 3MiHIOE po3nogin 6rmKeTiB. KaHan, akuii
paHiwe BUrnagas ApyropsgHUM, panTom noyu-
Hae AeMOHCTPYyBaTn BUCOKUIA BNUB. | HaBnakw.
Lle o3Hauae, L0 iHTYITMBHI pilleHHA Gifiblie He

BUTPUMYIOTb KOHKYPEHLUIT 3 aHa/Ti TUMHUMMN.

Pa3om i3 UMM 3pocTae yBara [0 MOKa3HW-
kis CAC i LTV. BapTiCTb 3any4eHHs KieHTa B
YKpaiHCbKOMY e-commerce, 3a OLiHKaMu PUHKY,
konuneBaeTbeA Big 150 go 600 rpH 3anexHo Big
kareropii ToBapy. | OT TyT BMHMKAE MOMEHT.
Akwo CAC nepesuwlye LTV, cuctema noynHae
npavtoBartu B MiHyc. Lie oueBugHo. Ane nianpu-
€EMCTBA 4acTo He 6ayaTb LbOro ogpasy. ynpas-
NiHHA Npofaxamn B peasibHOMY Yaci 3MiHIO€E Nif-
Xig A0 NPUAHATTA pileHb. MaHeni MOHITOPUHTY,
AKi OHOBJTHOKOTHCS LLOrOANHN, AO3BO/ATL KOPU-
ryBatu KamnaHii, 3MiHIOBaTK LjiHW, Nepepo3noai-
natm Tpadik [6]. Hmk4ye nogaHo npuknag npak-
TUYHUX pilleHb WOAO BNPOBaMKEHHA aHaNITUKK
B ynpasiHHA npoaaxamu (Tabn. 3).

Bci okpecreHi i iHCTpyMeHTN KOMOBIHYHTbCS,

Tabnmuga 3
IHCTpYMeHTU uuhpoBOl aHaNITUKN ANA onNnTUMIsalil ynpaBniHHA npogaxamu nignpmemMmcrsea
Ne IHCTPYMEHT DyHKLiR Dxepeno Pesynbrar Cdepa
3/n baHunx BNPOBaJ)KEHHSA | 3aCTOCYBaHHS
1 Eoogle Analytics | AHania nose/iHku Be6-Tpadiik | 3pocTaHHs koHBepcii | E-commerce
KNIEHTIB
) YnpasniHHSA o | TiABULLEHHS o
2 |CRM-cuctema KnieHTaMn Ba3sa knieHTiB NOBTOPHX NPO/AXIB Pitenn
Bisyanizauiq MpUIAHATTA pileHb y
3 |Power BI naHNx ERP, CRM peanbHoOMy Yaci B2B
) . |NepcoHanizauia |lMoBeaiHkoOBI | 3poCTaHHA OHnamH-
4 | Al-pekomeHaauyi NPonNo3uLii OaHi cepeaHbLOoro Yyeka MarasuHm
O6’egHaHHSA - Y3rogxeHa -
5 |CDP-nnatcopmu NaHNX KITIEHTIB Yci kaHanu KoMyHikaLlis BaHKiHr
) : IHTepdoeiic OnTtumizauis :
6 |Heatmap-aHania |BuByeHHA UX caitty KOHBEPCii Cepsicu
Chatbot- : .. | CKOPOYEHHS BUTpar :
7 ananiTka O6po6ka 3anuTiB | KoMyHikauii Ha MiATPIMKY ®iHaHcK

Lxepeno: cahopmosaHO aBmopom Ha ocHosi [1; 4]
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BU3HA4a€e e(pekTUBHICTb cucteMn. OAuH iHCTPY-
MEHT He 3MIHIOE cuTyauito. Ane iX NoeaHaHHS,
Tak 6u MOBUTM, (POPMYE HOBY SKICTb Yynpas-
NiHHA. OnTuMi3auis KaHanis iHTepHeT-Mapke-
TUHTY TakoX notpebye CTPyKTypoBaHOro nia-
xopy. MignpremcTea BXe He MOXYTb [03BO/IUTU
co6i npautoBaTn 3 yciMa kaHanamu ogHO4YacHO
6e3 oLiHKWN X edpeKTUBHOCTI (Tabn. 4).

| ocb TyT cTae BUAHO, WO He BCi KaHau
0[HaKoBO epekTuBHI. [eski noTpebyTb CKOPO-
YEHHS, iHLWI HaBnaku. | ue pilleHHs BXe He iHTY-
ITMBHe. AganTauis cTparerii npogaxis Ao umd-
poBOro cepefosuLla BifbyBaETbLCA MOCTYMNOBO.
MignpuemcTBa NOYMHAKOTL TECTyBaTW HOBI Nid-
XO4M, 3MIHIOKOTb CTPYKTYPY KOMaHz, iHTerpytoTb
aHaniTUKiB y npouec ynpasniHHs. Lle He wBua-
Knin npouec, ane BiH € hakTuuHum. UWe oamH
HanpsM, SKWA 3acnyroBye yearu, Le BUKOPUC-
TaHHA real-time aHanitukm [3, c. 102-103]. AaHi
OHOBJIOKTLCA MOCTIAHO. | AKWO NigNPUEMCTBO
He pearye Ha Ui 3MiHW, BOHO BTpayae MOX/IU-
BOCTi (Tabn. 5).

3acaam Toro, K nignpUeEMCTBa BMNPOBaXY-
I0Tb 3anpornoHOBaHi UMIPOBI PilLEHHS, iICTOTHO
BiAPI3HAETLCA 3a/IEXHO Bif, PiBHA X OpraHisa-
LiHOI 3pinocTi Ta rOTOBHOCTI A0 TpaHcdop-
Mauii. OaHi KoMnNaHii AEMOHCTPYIOTb BUCOKY
LWBMAKICTL aganTauii Ta aKTMBHO IHTErpyloTb
aHaniTU4HI IHCTPYMEHTW Yy npouecun ynpas-
NiHHA npogaxamu, ToAi SK iHWi AiloTb obe-
PEXHO, OOMEXYHUMCb YaCTKOBUMU 3MIHAMW.
MpoTe 3arasibHa TeHOEHUS PO3BUTKY Lupo-
Bi3aLji Bxe cchopmyBasiacs i HabyBa€e CTilKOro
xapaktepy. BogHoyac BW3HaYa/IbHUM YWUHHU-
KOM ed)eKTUBHOCTI 3a/IMWaEeTbCa  34aTHICTb
nignpuemMcTea nepernagary ynpas/iiHCbKi Mig-
XOAM Ta BNpoBaXyBaTu HOBY /10TiKY MPUIAHATTS
piweHb. [laHi He CTBOPKOKTbL pe3ynbrary cami
no cobi, a anropuTM BUKOHYIOTb JiMLle A0Mo-
MDKHY (PYHKLiO B MeXax aHaniTU4HOT iH(-
pacTpyktypn. Came TOMYy KiHUEBWIA edhekT
undpposizauii  3anexuTb Big ynpaBniHCbKOT
iHTepnpeTauiil oTpuMaHoi iHpopmaLuil Ta Ti npak-
TUYHOrO 3aCTOCYBaHHS.

Tabnuus 4
Mogaeni onTumiszauil KaHasiB iHTEPHET-MapPKeTUHTY B YrpaB/liHHi NpogaxamMmu
Ne 3/n KaHnan Butpartu, rpH. |KoHBepcisi, % | LTV, rpH. PekomeHpaauis
1 |SEO 120000 4,5 5200 |MacwrabyBaHHA
2 |Google Ads 95000 6,0 4800 |OnTumizauis
3 |Facebook Ads 87000 3,8 4200 |Mepernapg crpaterii
4 |Emall 25000 7,2 6100 |Po3lWnpeHHSs
5 |Influencer-mapKkeTunHr 60000 2,9 3900 |TecTyBaHHA
6 |Retargeting 30000 8,5 5800 |[Mpioputer
Lxepeso: cihpopmosaHoO asmopom Ha ocHosi [10; 16]
Tabnuus 5
MpaKTUUHiI pilleHHA WoA0 NigBULLLEHHA pe3y/ibTaTUBHOCTI NpoAaxiB
yepes UM poBy aHaNITUKY
Ne . OuikyBaHui TepmiH
3ln 3axig edpexT IHCTpyMeHT BNpoB eHHS CekTop
BrnpoBamxkeHHA €anHa 6asa ) S o
1 CDP KieHTiB CDP-cuctema 3—-6 micauis PiTenn
ABTOMaTM3auis 3pocTaHHsA o )
2 BOPOHKIA KOHBepCii CRM 2—4 micaui E-commerce
3MEHLLEHHA . L
3 |Al-nporHo3 nonuty SASMILIKIB ML-moneni 4-8 micAauis FMCG
Real-time LBMAKiCTb C .
4 dashboard piLLeHb Bl-cuctema 1-3 micauj BaHKiHT
MepcoHanizadis i e N
5 peKnamm 3poctaHHAa LTV | Al-pekomeHgauii | 2—5 micAuiB OHnanH
- 3HWKEHHSA AHanituka o :
6 |Ontumiszauia CAC BUTpaT KaHanis 2-3 micaui Yci

LDxepeno: chopmosaHO asBmopom
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BucHoBKWU. [loBefeHo, WO iHTerpauis uud-
pPOBUX IHCTPYMEHTIB Yy CUCTEMY YMpaBMiHHS
npogaxamn TpaHCOPMYE Xapaktep B3aemopil
nignpuemctea 3 KnieHTamu. MNpogax nepecrae
po3rnafaTuCa Sk UCKPETHa TpaH3akLis Ta Haby-
Bae popmu MOCNiLOBHOCTI B3aEMOMNOB’A3aHNX
KOHTakKTiB, WO (PIKCYOTbCA N aHasi3ylTbCa B
uncbpoBomy cepefioBuLi. Lle 3ymoBsioe nepe-
Xif, 0o 6e3nepepBHOro ynpasiHHA K/TIEHTCbKUM
[OCBIOM, ¥ MeXax SKOoro nignpuemMcTBa OpieH-
TYIOTbCA He Ha NPOoAYKTKW, a Ha NOBEAIHKOBI cue-
Hapii cnoxmBavdis, WO NOCTINHO YTOYHIOOTHLCS.

3actocyBaHHA UMGPOBOI aHaniTUKM B Npo-
uecax ynpasniHHA npojaxamu CBigunTb Npo
3MILLLEHHS aKUEHTY 3 oNMCcOoBMX COYHKLiA Ha Npo-

FHOCTUYHI. [laHi BTpavyaloTb BUK/IOYHO PETPO-
CMEKTUBHUIA XapakTep i CTaloTb iHCTPYMEHTOM
NPUAHATTS YNPaBAIHCbKNX PILLEHb Y PEXUMI,
HabnmxeHomy [0 peasibHOro vacy. BogHouac
BCTAHOB/IEHO, LLO KMHOYOBUM YWHHUKOM ediek-
TMBHOCTI LbOro nigxody BWUCTyNae He obcsr
iHbopmalii, a CnpPoMOXHICTb nignpuemMcTea
iHTerpyeatu ii B HasiBHi 6i3Hec-npouecn. CUHX-
pOHi3aUis IHTEPHET-MAPKETUHIOBMX KaHaniB i3
CMCTEMOI0 NPoAaxis crpuse oopMyBaHHI HOBOT
MoZeni KOHKYPeHTHOI nosefiHkn. [loBefeHo,
L0 KOMNaHii, AKi 3ab6e3neyyioTb Y3roKeHiCTb
KaHau1liB KOMYHiKaLjii, aHa/liTUKM Ta BHYTPILLHIX
npouecis, AEMOHCTPYHOTb BULLy CTabifibHICTb
pesynbraris.
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