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Y cTarTi 06rpyHToBaHo Mogens See-Think-Do-Care sik iHCTPYMEHT KOHTPO/IKO Ta YNpaB/liHHA NOBEAIHKOK Crno-
XXUBAYiB y CUCTEMI €NEeKTPOHHOI KoMepLii. JloBefeHO, L0 ii BUKOPUCTaHHA Jae 3MOry NOoeAHATH piBeHb HaMipy Kii-
€HTA 3 BiANOBIAHMMMN MAPKETUHIOBUMM IHCTPYMEHTaMM, KaHaiaMn KOMYHIKaL,ii Ta NokasHUKaMu pesynbTaTuBHOCTI.
Po3kpnTo ocobnueocTi eTaniB See, Think, Do i Care, oxapakTepr30BaHO NOBEAiHKY CMOXMBaYa Ha KOXHOMY 3 HUX,
a TaKoX BU3HAYEHO pesieBaHTHI iIHCTPYMEHTU BNAMBY Ta K/IHOUOBI METPUKM OLHIOBaHHSA. [okasaHo, WO npakTuy-
Ha LiHHICTb Mogeni nonsrae B NiABULLEHHI TOYHOCTI MapKETMHIOBUX PilleHb, NOCW/IEHHI NepcoHani3aLi, 3poCTaHHI
KOHBEpCIi, MOKpaLLEeHHI KMIEHTCbKOrO A0CBiAY Ta (hopMyBaHHI AOBroCTPOKOBOI NOSINILHOCTI KAIEHTIB Y LMcpoBOMY
cepepnosuLli. O6r'pyHTOBAHO AOLiTbHICTbL BUKOPUCTAHHS MOAENI SIK LifliCHOT OCHOBM A1 NO6YA0BM e(heKTUBHOI cuc-
TEeMU LMDPOBOro MapKETUHTY NIANPUEMCTB €/1eKTPOHHOIT KOMepLii.

KnouoBi cnoBa: noeefiHka CnoXxuBadis, e/1eKTPOHHA KOMEpL,isl, KOHTPO/b, LMGPOBUIA MAaPKETUHT, KNIEHTChKUI
LLNAX, MOAENb, NepcoHanisaLis.

The article substantiates the See-Think-Do-Care model as an effective tool for the control and management
of consumer behavior in the e-commerce system. The relevance of the study is determined by the rapid
development of digital commerce, the growing role of personalized communication, and the increasing
importance of customer experience in online interaction. It is proved that the model makes it possible to
align the level of customer intent with relevant marketing instruments, communication channels, and
performance indicators, thus ensuring a more accurate and flexible approach to consumer management. The
paper consistently characterizes the See, Think, Do, and Care stages, identifies the behavioral features of
consumers at each stage, and determines the most appropriate tools of influence and key evaluation metrics.
Particular attention is paid to the fact that the model enables firms to segment audiences according to intent,
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adapt content to the customer journey, personalize communication, reduce irrelevant marketing actions, and
improve the overall quality of interaction. The practical value of the model lies in increasing the accuracy
of marketing decisions, strengthening personalization, improving conversion, supporting customer retention,
and forming long-term loyalty in the digital environment. The study emphasizes that the use of the model
allows companies to move from a transaction-oriented approach to a relationship-oriented one, where post-
purchase communication, repeated purchases, and customer lifetime value become strategically significant.
It also supports a more consistent choice of metrics for each stage of the customer journey, from awareness
and engagement to conversion, satisfaction, retention, and advocacy, which increases the analytical value
of marketing management in the digital environment. This approach ensures better coordination of content,
communication strategy, and business goals in the e-commerce system. In addition, the model creates a
methodological basis for integrating behavioral analytics, digital channels, and customer experience

management into a unified system of decision-making in e-commerce enterprises.
Keywords: consumer behavior, e-commerce, control, digital marketing, customer journey, model, personalization.

MoctaHoBKa  npo6Gnemu.  ENeKTpoHHa
KOMepLisi CbOroAHi € OAHIE 3 HaNbINbL AMHA-
MiYHUX cdep LUMAPOBOT EKOHOMIKN. [ pO3BUTOK
CYNPOBOMXKYETLCA MOCUNEHHAM  KOHKYpeHLi,
3poCcTaHHAM poni NaaTopMeHnX pilleHb, 3Mi-
HOK CMOXMBYMX OYiKyBaHb i MiABULLLEHHSIM 3HA-
YEHHS KNIEHTCbKOro AocBifdy. Y umx ymoBax nia-
NPUEMCTBA BXE HEe MOXYTb 0OMeXyBaTuCs /iiLle
CTMMY/IIOBAHHAM NPOAaXy B MOMEHT MOKYMKM.
[Nna 0OCATHEeHHS CTIMKMX KOHKYPEHTHUX nepesar
HeoOXigHO ynpaBnsATM MOBEAIHKOK CroXuBaya
Ha BCiX eTanax B3aemofjii 3 6peHAoM: Bif nep-
LLIOrO KOHTaKTy A0 MOBTOPHOI MOKYMku Ta hop-
MyBaHHSI NPUXUIbHOCTI.

Y cyyacHOMy LMIPOBOMY CepefoBULL Cro-
XMBaui NOCTIMHO nNepexogsdTb MK KaHanamu,
MOPIBHIOKTL LjiHW, LYKaKTb BiAryku, OLIHIOKTb
YMOBW [0CTaBKW, MepCOHasTizoBaHi nponosuuii
Ta piBeHb cepsicy. Came TOMy NiHiiHI MoAeni
npogaxy Aefani yacTiwe NocTynakTbCa MicLem
NnoBeAiHKOBMM MOZE/AM, L0 BPaxoBYOTb J10TiKY
KNIEHTCbKOro wWnaAxy. OAHIie 3 Taknux mopaeneii
€ See-Think-Do-Care, 3anponoHoBaHa ABiHa-
wemM KolmrKOM $SK HaMip-opieHTOBaHa pamka
AN No6yaoBY KOHTEHTY, MapKeTUHry Ta BUMI-
ptoBaHHSA pe3ynbTaTiB. Y CBOIi OHOBNEHIN IHTEp-
npetaii MoLeNb akUeHTYE He fime Ha eTanax
3a/1ly4eHHst 1 NOKYNKW, a M Ha NiCNANPOAaKHIi
Typ6OoTi Npo KnieHTa [2; 3].

AKTyanbHICTb 3acTocyBaHHA L€l  Mogeni
B €/IeKTPOHHI/i KoMepuil 3ymoBneHa TuUM, L0
OHNaliH-cepefoBuLle Hadae Gi3HeCY LUMPOKWUiA
Habip IHCTPYMEHTIB AN15 BiACTEXEHHSA, aHaulizy
Ta KopuryBaHHsi NOBEAiHKM CMOXMBaYiB Y PeXUMI
peasibHOro yacy. BogHoyac e(pekTUBHICTb Takmx
Ol 3aNexuTb Bifd HasiIBHOCTI LiNiCHOI MeTopo-
norii, ika A03BOMISIE NOB’A3aTN HaMipU KOPUCTY-
Baya, BiNOBiAHI KaHaNN KOMYHiKaLi, TMN KOH-
TEHTY Ta CUCTEMY METPUK.

AHani3 ocTaHHiX gocnimKeHb i nyonikawii.
Mpob6nemartrka ynpasniHHA NOBELiIHKOK CMOXMK-
BayiB Yy CUCTEMI €/IEKTPOHHOI KOMepL,ii aKTUBHO
PO3BUBAETLCA B MeXax AOC/iIKEHb LMJPOBOro

MapKeTUHrY, KNIEHTCbKOro A0CBifdy, NepcoHasi-
3alii Ta aHa/liTUKM CMOXMBYOro LWAsXy. OgHUM
i3 HaMGINbLI BIAOMUX KOHLENTYaslbHUX Niaxonis
€ mogenb See-Think-Do-Care, 3anponoHoBaHa
ABiHawem Kowwukom [2; 3]. YueHuii posrnagae
T K Gi3HeC-pamky, Lo NOEAHYE 3MICT KOMYHiKa-
Lii, MapKeTUHroBI Aii Ta cucTtemMy BUMIpHOBaHHS
pe3ynbrartiB Ha KOXHOMY eTani B3aeMogil 3 Kii-
€HTOM. [PUHLMNOBO PUCOt0 LET Mogersi € opi-
EHTaLiA He Ha BHYTPILLHIO J/I0TiKYy NpodaBLsd, a Ha
Hamipu pi3HMX CerMeHTiB ayauTopil — Bif LWMpo-
KOro Kona MOTEHUiHUX CMoXUBaYiB A0 N0SASb-
HUX KJTIEHTIB NICNSA NOKYMNKN.

Mopanblunii pO3BUTOK LET iA€T NOB’A3aHNI i3
NOLNPEHHAM LMAIPOBOT aHaNiTUKM Ta nepexo-
[OM Bif NiHINHUX BOPOHOK Npodaxky A0 MoAenen,
L0 BPaxoBYKTb peaslbHUIN KMEHTCbKUA LLIAAX
i Pi3Hi TUNKN MIKPO- Ta MaKpPOKOHBEPCIi. Y npa-
uax A. Kowmvka TakoX NigKPeCETbCA Bax/In-
BiCTb BUMIPIOBAHHA He NuLle KiHUEeBOI MOKYymnKu,
a i NPOMDKHMX Al cnoxusBaya, Lo Bigobpaxa-
l0Tb MO0 Hamip, 3auikaB/eHIiCTb | FOTOBHICTb
[0 HacTynHoro etany B3aemopgii. Came Tomy
mMogenb See-Think-Do-Care cborogHi posrns-
[A€ETbCS AK ePEKTUBHUI IHCTPYMEHT NOELHAHHS
noBeAiHKOBOT N0TiKK cnoXmnsada 3 aHaiTUYHUMK
MeTpuKamMu LMdpoBOro cepesoBuLLa.

Y cyyacHuUX OOCAIAXKEHHSIX eNeKTPOHHOI
Komepuii gepani 6inbwa yeara NPUAINAETbLCA
nepcoHasizauii fAK K/Il04OBOMY YMHHUKY BMINBY
Ha nNoBeAdiHKy crnoxueadviB. 3okpema, Eni3
JoncoH, AH CoepeHceH Ta iHLLI aBTOpY MaTepia-
niB Shopify HaronowyoTb, WO NepcoHanizoBaHi
umdpoBi B3aemofii NiABULLYKOTb 3a/lyyeHiCTb,
MOBTOPHI NOKYNKU Ta NOAMbHICTE KMIEHTIB [7].
Y umx npauax akUeHTYeTbCS, WO B e-commerce
CMOXMBaY OLIHIOE He fvwe ToBap uu UiHy, a i1
PENIeBaHTHICTb KOHTEHTY, 3PYYHICTb Hasirauii,
IHAMBIAY&UTbHICTL MPONO3ULT Ta NICANPOAAKHY
B3aEMO/,t0.

AKTyasibHi  gocnimpkeHHs 2024-2025 pokis
TakoX MokasylTb, L0 BUPILLA/IbHOIO 3HAYEHHS
HabyBa€ KMiEHTCbKMA AOCBiA. 3a matepianamu
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Shopify, 3pocTaHHs OYiKyBaHb CNOXUBaYIB LLIOA0
nepcoHanisauji, WBMAKOCTI 06CAYroByBaHHA Ta
6e3LL0BHOI OMHIKaHa/IbHOI B3aemofii  6e3no-
cepefHbOo BM/MBAE Ha YTPUMaHHSA KNIEHTIB [7].
Forrester’'s 2024 CX Index, Ha fikuii nocwna-
IOTbCA CyyacHi aHa/liTU4YHI ornaan, 3acsiguye,
LLIO KMIEHTOOPIEHTOBaHI GpPeHaN OEMOHCTPYHOTh
BULL MOKa3HWKN YTPUMAHHSA, HIDK TXHI KOHKY-
peHTu. Lle o3Havae, WO B unMdpoBIli Komepuii
noBefiHka cnoxueada gefani 6invLue 3anexnTb
Bif, AIKOCTi NepexuToro A0cCBigy, a He siiwe Bif
TpaanLiiHNX CTUMYNIB NPOAAXY.

Y CBOK u4epry, aHaniTU4Hi MmaTepianu
Salesforce nigkpecnoTb, WO CyyvacHWA cno-
XMBau OuYiKye Bifg 6peHAiB rMbLLIOro po3yMiHHSA
CBOIX MOTpeb, a nepcoHanizoBaHi shopping
experiences cTalTb OAHUM i3 K/1H0HOBUX (DaKTo-
piB 3a/ly4eHHS, yTPUMaHHS 11 NOBTOPHUX Npoja-
XiB [8]. ¥ 2025 poui Salesforce Takox 3adyikcy-
BaB 3POCTaHHSA POl LUTYYHOrO IHTENEKTY Y 3MiHi
CMOXMBYOI MOBEAiHKK, WO CBIAYUTL NPO nepexis
[0 Gifibll NPOrHO30BaHMX, aBTOMATU30BaHUX i
rinepnepcoHanisoBaHWx mogenein B3aemogii y
cdoepi eneKTpoHHOT KoMepLi.

OTXe, cy4yacHi JOCNiIKEHHA NiATBEPOXYIOTb,
O yrpaeBniHHA NOBEAIHKOK CNoXMBadiB y CUC-
TeMi eNeKTPOHHOI Komepu,il geaani 6inbLue rpyH-
TYETbCS Ha iHTerpauii noBefAiHKOBMX MoAenei,
LUMdpOoBOI aHaniTUKK, NepcoHanizauii Ta ynpas-
NiHHA KNIEHTCbKMM AocBigom. BogHouac, nonpu
3Ha4Hy yBary [0 UMgpoBUX BOPOHOK NPOAaxXy
M customer journey mapping, NMTaHHSA 3acTo-
cyBaHHs mopgeni See-Think-Do-Care came sk
IHCTPYMEHTY ynpasniHHA NMOBEIHKOK CNoXuBa-
4iB Y CUCTEMI €NEeKTPOHHOI komMepuii noTpebye
NoAaNbLIOr0 CUCTEMHOIO Yy3araslbHeHHs, Lo W
3YMOB/IIOE aKTyaslbHICTb 06paHoi TeMu.

BuaineHHs HeBUpilleHNX paHiwe YacTuH
3arasibHOI npo6nemu. NMpoTe, nonpu 3pocTato-
4Mil HayKOBWI Ta NPUKNALAHWUIA iHTepec 40 npo-
6nemMaTukn ynpasniHHA NOBELAIHKOK CNoXuBadis
y umcppoBoMy cepefoBullli, AOCi HeAOCTaTHbO
KOMMJIEKCHO [OCNIAXEHO MNUTaHHA 3acTocy-
BaHHs wmogeni See-Think-Do-Care came K
IHCTPYMEHTY ynpaB/iHHA NOBEAIHKOK CNOXWBa-
yiB Y CMCTEMI €MeKTPOHHOI KOMepLii. 3okpema,
noTpebytoTb NOAA/TLLLIOIO YTOYHEHHS MEXaHI3MN
aganTtauii uiel mogeni Ao ymoB e-commerce,
0CO6NMBOCTI I BUKOPUCTAHHA A5 Pi3HUX eTa-
NiB KNIEHTCbKOrO LUJSAXY, a TakoX 3B'A30K MiX
OKpeEMUMW efnemeHTamMn Mogeni, IHCTPYMEH-
TamMu LMdPOBOro MapKeTUHrY, NepcoHastisaliero
Ta MoKasHUKamy pes3ynbTaTUBHOCTI B3aeMogil
3i cnoxuBayeM. HepoctaTHbO BUCBIT/IEHUMMU
3aIMLLA0TLCA TakoX NUTaHHA iHTerpauii nose-
AIHKOBUWX, aHANITUYHUX | KOMYHIKaLiAHUX iHCTPY-

MEHTIB Y MeXaxX €AWHOI CUCTEMM YynpaB/iHHA
CMOXMBYMM AOCBIOM B €MEKTPOHHI KomepLii.

dopmynoBaHHA Uineir crarTi. MeTow
cTarTi € 06rpyHTyBaHHa mogerni See-Think-Do-
Care sK IHCTPYMEHTY YrMpas/iHHA MOBELiHKO
CNOXuWBaYiB y CUCTEMi €NEeKTPOHHOI KOMepLiT,
a TakoX BU3HAYeHHs 0COBNMBOCTEN Ti NpakTny-
HOr0 3aCTOCYBaHHA Ha Pi3HMX eTanax KieHT-
CbKOrO LLASXY.

Buknag OCHOBHOro wmartepiany pochni-
DKeHHA. Mogenb See-Think-Do-Care r'pyHTY-
€TbCS Ha igel, WO CnoXxunsadi Bigpi3HATLCS He
nuie couiasibHo-AemMorpagivyHUMK XapakTepuc-
TUKamu, a nepedyciMm piBHEM Hamipy WOAO0 B3a-
emofji 3 ToBapom abo 6peHaoM. Y Mexax Takoro
nigxogy nokyneub Po3rafacTbCA AK aKTUBHUIA
YYaCHUK UMAIPOBOI EKOCUCTEMN, SKUIA HA Pi3HMX
eTanax noTpebye pi3HOT iHpopMaLlil, pi3HUX CTU-
MY/TiB | PI3HOTO XapakTepy KOMYHiKaL,l.

Ona cuctemmn enekTPoHHOT Komepuil us
MOfeNb Mae O0cCco0/MBE 3HAYEHHS, OCKINbKK
[03BOJISIE NOEAHATU NOBEAIHKOBY NOTiKy KNieHTa
3 MapKETUHIOBUMMW IHCTPYMEHTaMU, LMPOBUMM
KaHaniamy Ta CUCTEMOK aHasliTuKW. MpakTnyHa
LiHHICTb STDC nonsrae B TOMy, LLO BOHa A0MNo-
marae:

— no-nepLue, cerMeHTyBaTn ayauTopilo 3a
piBHEM Hamipy, a He nuwe 3a hopMaibHUMK
XapakTepucTukamu;

—  no-gpyre, afanTyBaTu KOHTEHT [0 eTany
KMIEHTCbKOrO LWNAXY;

—  MNo-TpeTe, Jobuparn peneBaHTHI KaHam
KOMYHiKau,i;

—  no-yeTBepTe, Y3rofxyBaTu MapKeTUHIOBI
Uini 3 BiANOBIAHNMU METPUKaMMU;

— Mno-m'ATe, nepeopieHToByBaTn 6i3HEC i3
0HOPAa30BOro MPOAaxy Ha [AOBrOCTPOKOBY LiiH-
HICTb KMieHTa.

Y cuctemi enekTpoHHOI KOMepujii JIoriky
ynpasiHHA MOBEAIHKOK CnoXuBayiB AOUiSIbHO
po3rniagaty Noc/iA0BHO 3a OCHOBHMMU eTanammu
mopeni See-Think-Do-Care, KOXeH i3 KX Bifo-
6paxae pi3HUA piBeHb HaMipy KnieHTa Ta noTpe-
6ye BiANOBIAHNX MApPKETUHIOBMX IHCTPYMEHTIB i
nigxoais Ao KOMyHikaui.

Ha etani See nignpnemcTBO npaule 3 Mak-
CYMaJ1bHO LLUMPOKO pesieBaHTHOK ayanTopieto,
YyacTMHa K0T NOTEHLINHO MOXe BUSABUTU iHTepec
[0 NeBHOI KaTeropil ToBapis a6o nocnyr. OCHo-
BHUM 3aBAaHHAM € MigBULLEHHS BMi3HABaHOCTI
6peHAy, 3a/ly4eHHs yBaru Ta CTBOPEHHA noyar-
KOBOIO KOHTaKTY.

Y Mexax eneKkTpoHHOT KoMepLii e Moxe 34ijii-
CHIOBATUCA Yepe3 MepfiliHy peknamy, KOHTEHT-
MapKeTWUHr, couianbHi mMepexi, Bigeo, iHdo-
eHcepiB, SEO-maTtepiann  iHopmauiinHoro
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xapaktepy [1]. On1a uboro etany xapakTepHo,
LLIO CNOXMBaY iLLle He roTOBUIA [,0 NOKYMNKW, OAHaK
yXe nepebysae B iHhopmauiiHomy nosi Bigno-
BiAHOI KaTeropii. ToMy nNiANPUEMCTBY BaXX/IMBO
He HaB’A3yBaTv Npofax, a popmMyBaTu iHTepec,
eMOL,iiHnii 3B’A30K | BRi3HaBaHiCTb. Y JioOridi
STDC came Ha uUbOMYy eTani HagMipHa Opi€EH-
Tauis Ha HeraiHy KOHBEPCil0O € NOMW/IKOBOL,
OCKI/IbK/ KOMYHiKauia Mae Bignosigatv Hamipy
ayauTopii, a He nuwe GisHec-LiNi koMmnaHii.

Ha ertani See [ouinbHO BUKOPUCTOBY-
BaTu MnepeBaXHO IHCTPYMEHTU LUMPOKOIO OXO-
NAeHHsa, SKi 403BOMAKOTE CopmyBatn npu-
CYTHiICTb 6peHay B uUMcpPOBOMY MNPOCTOPI.
Y cuctemi e-commerce TakMMun iHCTpyMeHTamu
€ MefifiHa peknama, KOpoTKi Bigeodopmaru,
SMM-npocyBaHHsl, cniBnpaus 3 6rorepamu,
SEO-KOHTEHT  iH(pOpMAaLIIHOIO  XapakTepy,
ny6nikayii Ha 30BHILHIX pecypcax i bpeHaoBaHI
kamnaHii B ekocuctemax Google, Meta, TikTok
a6o YouTube. OcHOBHa MeTa UuX IHCTPYMEHTIB
nosisrae He B HeraiHoOMy NpoAaxi, a y CTBOPEHHI
BMi3HABAHOCTI Ta 3a/Ty4eHHi HOBOT ayAuTopii.

Y cucTeMi enekTpoHHOI KoMepuil pesysbra-
TUBHICTb eTany See MOXe OLjiHIOBaTUCA 4vepe3
OXOMJIEHHS, BMi3HABAHICTb OpeHAdy, 4YacTKy
HOBMX BiABigyBauiB caiiTy, Nnepernsan KOHTEHTY,
3a/ly4eHHA B coOUia/IbHUX Mepexax, 4acToTy
NOLLYKOBMX 3anuTiB 3a 6peH0M.

Ha etani Think cnoxuBay yxe YyCBigOM/OE
notpeby abo iHTepec i Mo4YMHAE po3rnsaaTy
MOX/IMBI BapiaHTW 1i 3a[0BOMIEHHSA. ONA enek-
TPOHHOI KOMepLUji Lie 0cob6/MBO BaXK/IMBWIA €Tan,
OCKiNIbKM came TYT KOpUCTyBa4i akTUBHO LUyKa-
I0Tb OMNIAAN, XapakTePUCTUKW, PENTUHIN, Bif-
TYKW, MOPIBHAHHSA LiiH, YMOBW [OCTaBKMW, rapaHTil
Ta iHWIi apryMeHTn Ha KOpUcTb BUGOPY.

Y Mexax Lboro erany MapkeTuHrosa [Aisifib-
HicTb Mae 6yTW OpieHTOBaHa Ha [0Ka30BiCTb,
IHOPMATMBHICTb | 3HMKEHHS HEBU3HAYEHOCTI.
EcbekTMBHMMM € CTOPIHKM KaTeropili, SEO-cTarTi,
NopiBHANBLHI  Martepiann, email-HaragyBaHHs,
pemMapKkeTuHr, 06ipkM ToBapiB, AEeMOHCTpaLis
coujanbHoro pAokasy. Google Takox nigkpec-
N10€E, WO nig Yac AoCniMKeHHS Ta BUGopy ToBa-
piB OHNAWH-NOKYMLUi aKTUBHO BUKOPUCTOBYIOTb
NoLLYK, BiAeo Ta BiArykn sk mxepena npunHATTS
pilLEHb.

Ha etani Think MapkeTWHroBi iHCTPyMEHTM
MatoTb JornomMarartu Crnoxusayy nepeitn Big
3arasibHOro iHTepecy A0 YCBiAOMIEHOro BMOOPY.
Came TOMYy K/IHOYOBY pO/b BigirpalTb MOpiB-
HAMbHI MaTepiann, SEO-cTaTTi 3 npakTUyHUMU
nopagamw, penTUHIN, BiAryKn, KOHTEHT i3 JeMOH-
cTpauieto nepesar ToBapy, email-koMyHikaujii 3
nepcoHanizoBaHMMM 4o6ipKkamun, KOHCYbTaLiliHi

yaT-60TN Ta peEMapPKETUHIOBI KamnaHii. TyT Bax-
NIMBO He /iMwe nokasaTtu NPOAYKT, a i Hajatu
aprymeHTn, sKi 3HWKYHOTb HEeBU3HAYeHICTb i
JonomMaratoTb NPUAHATY PiLLEHHS.

[Ona etany Think pgouinbHO 3acTocoByBaTu
METPUKN, WO BigobpaxaloTb rMNOUHY 3aLikas-
NIEHHA: YacTKa NOBTOPHMX BiABiAyBaHb, Yac Ha
canTi, nepernag, KapTok ToBapy, 4oAaBaHHA A0
CMUCKY GaxkaHb, KNiKN 3a MOPIBHANBHUMU ene-
MeHTaMW, BiAKPUTTSA JINCTIB, Nepexoan 3 pemap-
KETUHrOBMX Or0/10LLIEHb.

Etan Do oxonntoe CcerMeHT CrnoXxmBadis, AKi
BXE MalTb BUCOKWMA Hamip A0 nokynku. Came
TYyT opmyeTbca 6e3nocepegHs KOHBepCis:
0hOpM/IEHHA 3aMOBJIEHHS, ONaTa, peecTpadis,
3asBKa abo iHWa LiNboBa fjsi. Y MeXxax enexkTpo-
HHOT KOMepL,ii eddeKTMBHICTb LIbOro etany BU3Ha-
YaETbCA He TiNbKM AKICTIO pekniaMHOro Tpaqiky,
a i 3py4dHICTIO calTy, LUBMUAKICTIO 3aBaHTaXEHHSA
CTOPIHOK, MPOCTOTOK O(POPM/IEHHA  3aMOB-
JNIeHHS, HaABHICTIO AOBipYM A0 npojasus, Cnoco-
6amu onsartu Ta NPOrHO30BaHICTIO AOCTABKM.

[ns cnoxuBaya Ha etani Do KpuTU4YHe 3Ha-
YEHHA MaloTb KOHKpEeTHi Gap’epy Ta CTUMYNK:
LiiHa, HasiBHICTb TOBapy, AOCTaBKa, MOBEPHEHHSA,
6e3neka nnarexy, NPOMOKOAM, BIATYKN, PeRTUHIN
npogasus. ocnigKeHHSA CnoXmMBUYNX ynogobaHb
y cdepi e-commerce delivery csigyatb, WO
Cy4yacHi nokynui OUiHTb He fnLLIe WBUAKICTb
[0CTaBKu, a I T BapTiCTb, 3py4YHICTb Ta nepeaba-
yyBaHicTb. Ha UbOoMy eTani 0co61MBO BaXX/IMBO
He 3MillyBaTh HaMipW PI3HUX ayaMUTOPIA: KOMYHI-
Kauisi, peneBaHTHa See ab6o Think, He NOBMHHa
OLiHIOBaTUCA BUHATKOBO 3a npopgaxamun. STDC
NigKpecnioe, WO KOHBEPCiViHi MEeTpUKM MaroTb
3acTocoByBaTUCA TaM, [ie KOpUCTyBau Cripasfi
roToBuWiA A0 Aii.

Ha etani Do npiopuTeTHUMN CTaloTb IHCTPY-
MEHTU NPAMOT KOHBepCiT. 10 HAX HaulexaTb BUCO-
KOKOHBEpCIHI KapTku ToBapiB, performance-
peknama, 3py4Huin checkout, push-cnosilleHHs,
HaraZlyBaHHs MpPO MOKMHYTUI KOLUWK, aKuil,
3HMXKM, NMPOMOKOAN, OBMEXEHI B Yaci nponosu-
ujii, iHcTpymeHTun upsell i cross-sell, a Takox ene-
MEHTMK MiABULLIEHHST AOBIpW: rapaHTii, 6e3neyHa
onnara, 3po3ymini yMOBW O0CTaBku Ta Nnosep-
HeHHA. [Ns UbOro etany XapakTepHa Makcu-
MasibHa OpieHTaLisi Ha 3MeHLeHHA 6ap’epis ANA
3aBepLUEHHS NMOKYMKMN.

OcHoBHMMKU MeTpukamm Do € KoeqilieHT
KOHBepCil, jofaBaHHA [0 KOLWKWKa, 3aBepLUEeHHS
ohopMNEHHA 3aMOB/IEHHS, CEPefHiil Yek, Bap-
TICTb  3a/lyYeHHA KJliEHTa, peHTabenbHICTb
peKknaMHuX BUTpar.

HaliBaxxnmBIlLOK BiAMIHHICTIO Mogeni See-
Think-Do-Care Bif, KNacM4YHUX BOPOHOK €
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BK/IOYEHHA eTany Care, SKWiA OXOMJ/IOE nicns-
NPoAaXkHy B3aEMOAi0 3 K/EHTOM. Y CUCTEMI
€MeKTPOHHOT KOMepLii caMe Leli eTan nepeTBo-
ptoe pa3oBy MOKYMNKy Ha [OBrOCTPOKOBI BifHO-
CUHW.

Etan Care nepepb6avae nigTpuUMKy K/lieHTa

nicna MOKynku, SKICHWIA cepB.ic, nepcoHai-
30BaHi npono3uuii, pekomeHgauii, nporpamu
NOANBHOCTI, 3py4YyHE TMOBEPHEHHSA, NIATPUMKY

yepes MeceHmkepn abo email, 36ip 3BOPOT-
HOro 3B’s13Ky, PO6OTY 3 MOBTOPHUMU NOKYNKaMW.
CydacHi [ocnifpKeHHs nokasykTb, WO nepco-
Hanizawjisa cTae ogHWM i3 K1OHOBMX ApaliBepiB
[OBrOCTPOKOBOT LIIHHOCTI KNi€HTa, a NOSANbHICTb
y umncpoBomy cepefosulli popmMyeTbCa Yepes
NoegHaHHA TEeXHOJOrYHMX, CEepBICHUX Ta eMo-
LWiIAHUX YMHHUKIB. [oCAimKeHHs KNIEHTCbKOro
pocsigy B e-retail TakoX A0BOAATH, LLO MOKas-
HUKN 3pY4YHOCTI B3aeMofil, 3a[0BOSIEHOCTI Ta
NOANBHOCTI B3aEMONOB’'A3aHi, a OTXe cTpaTeris
YTPVYMaHHS KIEHTIB Ma€e CNUpaTuUCs He fvLle Ha
LiHOBI CTMMYynW, a i Ha ynpas/iHHA [0CBIAOM
B3aEMOZT.

Ha etani Care MapKeTVHroBi iHCTPYMEHTU
MalTb OyTV cnpsMoBaHi Ha POpPMyBaHHS [L0B-
rOCTPOKOBOI LiHHOCTI K/lieHTa. TyT BaXXMBUMM
€ CRM-mMapKeTuHr, nepcoHani3oBaHi peko-
MeHgauji, after-sales komyHikauii, nporpamm
NOSANBbHOCTI, 60HYCK 3a NMOBTOPHI 3aMOBJ/IEHHS,
pediepanbHi nporpamu, cepsic NiATPUMKK, 36ip

3BOPOTHOrO 3B’A3KY, ONUTYBAHHSA LWOAO 3a0BO-
NIeHOCTI, iHpOpMyBaHHA MpPO A0CTaBKy, creLji-
afibHi Npono3uuii 4Ns NOCTiNHKX KieHTiB. Came
Leli eTan NepeTBOPIOE pa30oBy TpaH3akLilo Ha
cTabifNbHi BiAHOCUHN MK BPEHAOM i NOKYNUEM.

Ona BumiptoBaHHA eTany Care [oUuisibHO
BMKOPWUCTOBYBATM 4acTOTy MOBTOPHUX MOKYMOK,
customer lifetime value, KoediLieHT yTpUMaHHS,
4yacToTy noBepHeHb, NPS, CSAT nicnsnpogax-
HUX NOBIZOMJIEHb, Y4acTb Yy nporpamax /10s/1b-
HOCTI.

Y3ara/lbHIOIUN  HaBefeHi XapakKTepucTUKm
etanis mogeni See-Think-Do-Care, pouinbHO
npeacTaBuTV NOriKy 11 3aCTOCyBaHHA B CUC-
TeMi efIeKTPOHHOI KOMepLii y BUMMIALI CXEMMU,
fAKa Bigo6paxae MOCNiIAOBHICTb K/TIEHTCHKOIO
WIAXY — Big NEPBUHHOIO KOHTAKTy 3 GpeHaoM
[0 hopMyBaHHSA 10ANBHOCTI Ta NOBTOPHOI B3a-
emopji (puc. 1).

MopgaHa cxema y3arasibHE MOC/iA0BHICTb
NnoBeAiHKM CnoXmBada B €/IEKTPOHHIA KOMep-
Uil Ta AeMOHCTpye nepexig Big etany opmy-
BaHHs 06i3HAHOCTI A0 eTany nicNAnNpPoaaXkKHOT
B3aemogii. [i 3miCT niaTBEpPAXYE, WO B CUCTEMI
e-commerce ynpasniHHA MOBEAiHKOK CnoXuea-
4iB Mae byayBaTucsa He siK O4HOPA30BUIA BB
Ha MOMEHT MOKYMKK, a sk 6e3nepepBHUiA Npo-
Lec, y Mexax SIKOro KOXeH HacTynHuii etan
CNMpPaEeTbCA Ha pesy/bTaTy nonepeaHLoro. Ans
6iflbll [AEeTa/IbHOro Yy3araslbHEHHA XapakTepuc-

3HalloMCTBO 3 6peHAoM

A\ 4

A\ 4

noLuyk iHdhopmadii

A 4

MOPIBHSIHHSA a/lbTepHATVB

piLLEeHHsI MPO MOKYTKY

0DOPMJIEHHSA 3aMOBJIEHHS

\ 4

OTPUMaHHS ToBapy

S dhopmyBaHHS 06i3HAHOCTI
ee Ta NepBMHHOIO iHTepecy
: CTMMY/IOBaHHSA pPo3risgy
— Think — Ta NOPIBHSAHHS u
a/ibTepHaTMB
B Do —| CMOHYKaHHA [0 UifIboBOT Aii
YTPUMaHHS, NI0A/IbHICTb
Care |—» / S
i NOBTOPHA LiHHICTb

oLiHKa gocsigy

MOBTOPHA MOKYTKa,

pekomeHaauii

Puc. 1. KnieHTCbKUiA LWAX CNoXuBaya B CUCTEMi €/IeKTPOHHOT KoMepLii
BignosigHo o mogeni See-Think-Do-Care
Kkepeno: copopmMoBaHO asmopamu Ha OCHOBI [2; 3]
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TUK KOXHOro eTtany, BifMnoBiAHUX MapKeTUHIo-
BUX [HCTPYMEHTIB Ta OCHOBHUX METPUK OLLIHIO-
BaHHS AO0UINbHO nogatn iX y TabnuuHiin dopmi
(Tabnuus 1).

HaBegeHi B 1abnuui 1 y3araslbHEHHS CBia-
yarb, WO Mogesnb See-Think-Do-Care y cuc-

TeMi eeKTPOHHOI Komepuii BUCTYNae He e
IHCTPYMEHTOM OMUCY KAIEHTCbKOrO LWNAXY, a i
NPakTUYHOK OCHOBOK A1 BUOGOPY MapPKETUHIO-
BUX IHCTPYMEHTIB, KaHasiB KOMYHikauji Ta Kpute-
piiB OUiHIOBaHHA pe3ynbTaTuBHOCTI. Came Taka
norika [o3Bonse nignpuemcTsam Oisibll TOYHO

Tabnmusa 1

3acTtocyBaHHA mopgeni See-Think-Do-Care y cuctemi eneKTpoOHHOI Komepu,ii:
eTanu, MapKeTUHIroBi iIHCTPYMEHTU Ta OCHOBHI MeTPUKMN

XapakTepucrtumka - .
Etan . MapKeTUHroBi iIHCTPYMEHTU OCHOBHi METPUKU
noBeAiHKN cCnoXuBaya
1 2 3 4
MegiHa peknama; 6aHepHi
CnoxuBaud nuwe KamnaHii; Bigeopeknama; OXOMNNIEHHS ayanTopIT;
3HalOMNTLCS 3 BPEHAOM, |KOHTEHT Yy couiaNibHUX Mepexax; |KiNbKiCTb NOKasiB;
TOBapHOIO KaTeropieto abo | OXontoBaUTbHI KamnaHii B yacToTa KOHTakKTY;
npo6nemoto, AKy MoXxHa YouTube; influencer marketing; brand awareness;
BMPILLMTK 38 J0MOMOror HatuBHa peknama; PR-ny6nikayii; |brand search volume;
See npoaykty. Moro Hamip we | SEO-onTumisosaHi iHhopmauinHi | CPM; yacTka HOBUX
He € UiTKo cchopMOBaHMM, |CTaTTi; bpeHaoBaHNIA KOHTEHT; KopucTyBauiB;
TOMY K/THOUOBUM 3aBAAHHSM | Bidya/lbHUIN KOHTEHT ANs OopraHiyHunin Tpagik;
€ NPUBEPHEHHS yBarn Ta MapKeTNIeCiB; NPOCYBaHHS nepernagn CTOpiHOK;
dhopmyBaHHA NEPBUHHOI yepes nigepis Aymok; display video views;
3aLikaB/1IeHOCTi. advertising; awareness-kamnaHii B |engagement rate
Google Ads Ta Meta Ads
SEO-cTarTi NOpPIiBHALHOTO CTR: rv6uHa
XapakTepy; orfsn ToBapis; nepe’rnﬂp,y' yac
Bifle00rNIAN; NOpPIBHA/bHI I'Iepe6yBaH’Hﬂ Ha caifTi:
CnoxuBay yxe Tabnuuji; petTapreTuHr i KITbKICTE TOBTODHMX
YCBIAOM/IIOE NOTPeby pemMapKeTuHr; email-po3cuku Bi3UTiB: I'IOKa3HVri,K
Ta po3rNsA4ae MOX/IMBI 3 po6ipkamu; AUHaMiYHNiA Bsaelvlé,u,i'l" BiIKDUTTS
BapiaHTW i1 3a/J0BO/IEHHS. | PEMAPKETUHT; KOHTEHT i3 email-nvcrie: click-to-
Think | BiH nopiBHioe bpeHan, BIiNOBIAAMN Ha TUMOBI 3aNUTaHHA; | - ter e
: . pen rate; nepernsau
XapakTepucTuky ToBapis, FAQ; UGC-KOHTEHT; BiAryku KApTOK TOBAPIB;
LiHX, YMOBW OCTaBKN Ta KNIEHTIB; PENTUHIN TOBApIB; ’
BIArykn, TOGTO NepexoanTb |OHMAalH-KOHCYbTaLi; YyaT-60TwK; ggﬁgﬁiﬂi;ﬂzcﬂycw
A0 eTany pauioHasibHoro BeGiHapu; AeMOHCTpaLiiHWi 38BAHTAKEHD raiiiB;
OUiHIOBaHHS a/IbTEPHATMB. |KOHTEHT; ranau 3 Bubopy; BILCOTOK NOBEDHEHE 110
pekomeHaauiiiHi fobipku; nig- c;f'my' bounceprate .ﬂ.ﬂﬂ
Mngle; KasIbKy/IATOpY BapTOCTi u,inboévnx CTOPIHOK
abo Burogm
ONTMMI30BaHi KapTku ToBapy;
npoaatodi onucu; AkicHi hoTo .
Ta Bigeo ToBapy; call-to-action; iﬁ%ﬁﬁgf gOH';Zﬁpi%:!’
Cnoxwusay rotoBuii performance marketing; nowwykosa CPA' CACPROASL!' ’
30JiACHNTY NOKYNKY abo pekiamMa 3 BUCOKMM Hamipom; cepeaHiii Yek: KNbKICTL
iHWY UinboBY Ajto. Ha Toprosi KamnaHii Google opaABaHb KOLINK:
LbOMY eTani BupiasibHe Shopping; NPOMOKOAN; KYMOHW; g'ar'ttt aband)(gnment’
3HaYeHHs MaKoTb 3PYYHICTb | aKLiViHi NPONO3NLIiT; TOUrepHi rate: checkout
Do iHTepdpeicy, Npo3opicTb MOBIZAOM/IEHHSA NPO MOKNHYTUIA completion rate:
YMOB NOKYMKK, AoBipa kowmnk; one-click purchase; upsell reveE\ue er visitor:
[0 npojasus, BUTOHICTb i cross-sell; cnpotyeHuii checkout; noxia 3 pgKﬂaMHOFb
nponosuujii Ta MiHiMi3awisi | OHNAaNH-YaT y MOMEHT MOKYMKU; kaHasy; KOHBEPCIs
6ap’epis [0 3aBepLUEHHS rapaHTii NOBEPHEHHs; colianbhi | e Dt o0 Tpaciky;
TpaH3akuil. [okasn; badges fosipu; agantauis 4ACTKA BUKODUCTAHMX
MOGINbLHOT Bepcil; A/B TeCTyBaHHSA NOOMOKOAIB P
CTOPIHOK OQDOPMJIEHHS P A
3aMOBJIeHHS; push-croBilLeHHs
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MpoposxeHHs Tabnuui 1

3 4

KnienT yxe 3gaiiicH1B
MOKYMKY Ta OLiHIOE A0CBIf,
B3a€EMOiT 3 kKoMnaHieto. Ha
LUbomy eTani oopMyoTbCA
3a/10BOJIEHICTb, A0BIpa,
NOSANIBHICTb, TOTOBHICTb

[,0 NOBTOPHOI MOKYMKN

Ta pekoMmeHgauji bpeHay
iHLUMM CrnoXyBayam.

Care

CRM-cuctemmn; aBTomaTn3oBaHi
after-sales komyHikauir;
nepcoHanizoBaHi email- i SMS-
po3Ccusikun; Nporpamm 10SNbHOCTI;
GOHYCHI cncTemu; kellbek;
nepcoHasibHi pekoMeHaadir;
post-purchase survey; cepBicHa
NiATPUMKa; YaT-NigTPUMKa;
OMHiKaHa/IbHa KOMYHIKaLis;
HaragyBaHHs NPO MOBTOPHY
NOKYMKY; NiAMUCKN; Ky6K
NOCTIiliHWX KNieHTIB; referral
marketing; 36ip i ny6nikauis
BiArykis; welcome- ta
re-engagement-kamnaHii; TpurepHi
KamnaHil Ha OCHOBI nornepeaHix
MOKYMOK; NepcoHasli3oBaHi
[06ipKK; iHhOpMyBaHHA NpPo
cTatyc [fOCTaBKM; cepsic
NOBEPHEHHSA Ta OOMIHY

repeat purchase rate;
retention rate; churn
rate; customer lifetime
value; NPS; CSAT;
KiNIbKICTb NOBTOPHUX
3aMOBJIEHb; YacToTa
NOKYMNOoK; cepeaHs
TPUBaICTb XUTTEBOIO
LMKy KNiEHTA,;

open rate Ta CTR
NICNANPOAAKHUX
NoBiAOM/IEHb;

yacTKa yyYacHUKiB
nporpamm foAMbHOCTI;
referral rate; piBeHb
3a/10BOJIEHOCTI
[0CTaBKOI Ta
cepsicom

Kkepeno: cohopmMoBaHO asmopamu Ha OCHOBI [2—-8]

y3rokyBaT MapKeTUHIoBI Aji 3 NoBefiHKOBUMU
0COOMMBOCTAMM CNOXMBa4Ya Ha PI3HUX eTanax
B3aEMOZT.

Ha etani See [oUiNIbHO BUKOPXCTOBYBAaTU
nepeBadkHO IHCTPYMEHTU LUMPOKOrO OXOMJIEHHS,
AKi  [O3BOMAKTL  CPOPMyBaTU  NMPUCYTHICTb
6peHay B UMAPOBOMY MPOCTOPi. Y cCuUCTEMI
€MeKTPOHHOT Komepuil TakMMKU iHCTpyMeHTaMu
€ MefiiHa peknama, KopoTki Bigeodopmaru,
SMM-npocyBaHHsA, cnienpaus 3 6rorepamu,
SEO-KOHTEHT  iHhOpMaLiiHOTO  XapakTtepy,
ny6nikauji Ha 30BHILLHIX pecypcax i bpeHa0BaHi
KamnaHii B ekocuctemax Google, Meta, TikTok
abo YouTube. OcHoBHa MeTa UUX IHCTPYMEHTIB
nonsirae He B HeraliHOMy NPoAaxi, a y CTBOPEHHI
BMi3HABAHOCTI Ta 3a/Ty4eHHi HOBOT ayAnTopii.

Ha etani Think MapKeTUHIOBI iHCTPYMEHTU
MatoTb JornomMarartu Crnoxusayy nepentn Big
3arasibHOro iHTepecy A0 YCBiZAOMIEHOTo BMOOPY.
Came TOMYy K/IHOYOBY pO/ib BigirpalTb MOpiB-
HANbHI MaTepiann, SEO-cTaTTi 3 npakTUYyHUMU
nopagamw, penTUHIN, BiAryKn, KOHTEHT i3 4EMOH-
cTpauieto nepesar ToBapy, email-komyHikauji 3
nepcoHanizoBaHMMN Ao6ipkaMu, KOHCYbTaLiiHi
yar-60TN Ta PEMapPKETUHIOBI KamnaHii. TyT Bax-
NMBO He /vLle nokasaTtu NPOAYKT, a W Hajatu
apryMmeHTn, €Ki 3HUXYKTb HEBU3HAYEHICTb |
gornomMaratTb MPUAHATY PiLLEHHS.

Ha etani Do npiopuTeTHMMK CTaloTb IHCTPY-
MEHTM NPAMOT KOHBepCIi. 10 HUX HanexaTb BUCO-
KOKOHBEpCIHI KapTku ToBapiB, performance-
peknama, 3py4Huin checkout, push-cnosilweHHs,

HarafyBaHHs PO MOKUHYTWIA KOLIMK, aKuii,
3HMXKM, NPOMOKOAM, O6MEXeHi B 4yaci npono-
31UIT, a TaKkoX eeMeHTN NiABULLEHHSA [A0Bipwu:
rapaHTii, 6e3neyHa onnaTta, 3pPOo3ymini ymoBU
[OCTaBkM Ta MOBEPHEHHA. [na uboro ertany
XapakTepHa MakCuMMasibHa OpieHTaLisl Ha 3MeH-
LWeHHA 6ap’epiB AN 3aBEPLUEHHS NOKYMKK.

Ha etani Care MapKeTWHroBi IHCTPYMEHTU
MalTb ByTK cnpsaMoBaHi Ha POPMyBaHHA [0B-
rOCTPOKOBOT LIHHOCTI K/ieHTa. TyT BX/IMBUMM €
CRM-MapKeTUuHr, nepcoHanisoBaHi pekomeHaa-
Lji, nporpamun nosnbHOCTI, 60HYCK 3a MOBTOPHI
3aMOBJ/IEHHA, pediepasibHi nporpamu, cepsic
nigTPUMKK, 36ip 3BOPOTHOMO 3B’A3KY, OMNUTY-
BaHHS LLOA0 3a40BO/IEHOCTI, IHPOPMYBaHHS Npo
[0CTaBKy, cneujasibHi Npono3nLii Anst NOCTIAHNX
Knientie. Came Leili eTan NnepeTBOPHE pas3oBy
TpaH3akLito Ha CcTabifnbHi BiAHOCUHU MiX OGpeH-
[JOM i MOKynLueMm.

Baxnuenm eneMeHTOM Mogeni € cuctema
KOHTPO/IO, fKa [03BOMSE OUIHUTU edeKkTuB-
HICTb KOXHOTO 3 eTanis i MoZesii B UisloMy Ha nia-
CTaBi MOKa3HWKIB, 3aNpornoHoBaHuX y Tabnuui 1 i
KOHTPO/bHOT iIHChopmaLii, NPUAHATYA ONTUMaSIbHI
MapKETUHIroBI Ta YMpaBniHCbKi piweHHsA. Cuc-
Tema KOHTPO/II0 Mae 6yTn afantoBaHa A0 pu3n-
KIB, IK Y)Xe BiJOMUX Ha Cy4yacHOMYy eTari, TakK i
HoBux [9; 10].

TakuMm 4uHOM, Mogenb See-Think-Do-Care
Yy CUCTEMI eNeKTPOHHOI KOMepLjii A03BOMSE He
nvwe CTPYKTypyBaTWu KNIEHTCbKUIA WNAX, a 1
YiTKO CMiBBIAHECTWN MAPKETUHIOBI IHCTPYMEHTN 3
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piBHEM TOTOBHOCTI CnoXuBadya A0 B3aeMofil Ta
MOKynKu. Ii NpakTUuHa LiHHICTb NOMATac y Mox-
NIMBOCTI NOBYA0BWN KOMMEKCHOT cuctemMn Umd-
POBOI0 MapKeTuHry, B SKill KOXeH eTan cynpo-
BO[)KYETLCA B/IACHNM HaBOPOM IHCTPYMEHTIB,
KaHaniB KOMYyHiKaLjii Ta MeTPUK OuiHIOBaHHSA. Lie
crnpusie OiNbll TOYHOMY YMNPAB/IHHIO NOBEAiH-
KoK crnoXusadis, MigBULLIEHHIO KOHBEPCIT, 3MiLl-
HEHHI0 JI0A/IbHOCTI Ta 3POCTaHHIO [0BrOCTPO-
KOBOT ePeKTMBHOCTI NiAMNPUEMCTB €NEeKTPOHHOT
KomepLiT.

BucHoBku. OTXxe, mogenb See-Think-Do-
Care € epeKTUBHMUM HCTPYMEHTOM YNpaB/liHHA
NOBE/IHKOK CMOXMBAaYiB Y CUCTEMI €1EKTPOHHOI
KomepLii, OCKiNbK/ 3a6e3nedye UiflicH1in nigxig,
[0 opraHi3sadii B3aemogji 3 KNiEHTOM Ha BCix eTa-
nax rnoro wnaxy. Ii nepesara nonsrae y dokyci
Ha Hamipax crnoxwBa4a, L0 A03BOJISE Nianpu-
€EMCTBY (DOpMYyBaTu peneBaHTHi NOBigOM/IEHHS,
pobupatn BIgnNoBigHI KaHan KOMYyHiKauil Ta
3aCTOCOBYBaTU KOPEKTHI KpUTepii OLiHIOBaHHA
pe3ynsTaTuBHOCTI.

B ymoBax enekTpoHHOI KOMepLil BUKOpWC-
TaHHA Uiel mogeni cnpusie NigBULLLEHHIO edhek-
TMBHOCTI MapKETUHIOBUX PIlLIEHb, 3HWKEHHIO
BTpaT Ha HepeneBaHTHUX KOMYHIKauisix, nocu-
NIEHHI0 MepcoHanisauii Ta 3MiUHEHHKO f0s/1b-
HOCTI crnoxuBadiB. OCO6MBOro 3HA4YEHHSA Haby-
Bac ertan Care, AKMin Bigobpaxae CydacHWi
nepexia Bifg TpaH3akuinHOro niaxody Ao moAeni
[OBrOCTPOKOBMX BiAHOCUH i3 KNiEHTOM. HOBITHI
JocnimpkeHHs y cdoepi nepcoHanisawii, KieHT-
CbKOro A0CBify Ta NOSAMBHOCTI B LM{IPOBOMY
cepefoBuW, NiATBEPLKYHOTb, WO MNicNANpo-
[aXHa B3aEMO/iA CTAE O4HUM i3 K/THOUYOBUX YNH-

HWKIB KOHKYPEHTOCMPOMOXHOCTI e-commerce
KOMMaHif.
MepcnekTnem nogasnbluMx  AOCAIMKEHb

noB’aA3aHi 3 pPo3pob/IEHHAM MPUKNagHUX MoAe-
neii BukopuctaHHa See-Think-Do-Care, a Takox
KOHTPOJIbHUX CUCTEM [A/11 OKPEMUX CEermMeHTiB
€NEKTPOHHOI KOMepLi, 30Kpema MapkeTnien-
ciB, D2C-6peHpaiB, MOGINIbHOI KOMepL|i Ta OMHi-
KaHa/IbHMX NAaTopm.
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