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Y cTaTTi nogaHi pekomeHaaLii o0 BAOCKOHa/IeHHSI MapKETUHIOBOI NPOAYKTOBOI Ta L[iHOBOT NONITUKW KOMNAHiii
Ha PUHKY LMPOBMX NPOAYKTIB. BCTaHOBMEHO, L0 HasABHI MiAxoamn A0 hopMyBaHHSA KOHLENLT LMpOBOro NpoayKTy
MaloTb 3Ha4Hi OOMEXEHHS Ta He 3abe3neuyloTb BpaxyBaHHS CMPUAHATOI CMOXMBYOI LiHHOCTI, fKa BU3HAYaETbCA
aBTOpaMm K Cy6'eKTMBHO CDOPMOBaHa KOPUCTyBa4YeM BMroga, L0 OXOM/IHE (PyHKUIOHabHI, EKOHOMIYHI, COLjasTbHi
Ta 0COBUCTICHI NOTPE6M KOpUCTyBaYa Mif, Yac B3aEMOA,i 3 NPOAYKTOM. ['PYHTYIOUMCH HA MOHATI CAPUIAHATOT LjiIHHOCTI,
3anponoHOBaHO IHTErpoBaHy MEeTOA0NOri0 A5 PO3POBAEHHS KOHLEMNLT LMd)POBOro NPoAYyKTY, WO NOCig40BHO Npo-
X0OWTb Yepes Taki eTanu: BAOCKOHasIeHy MeToauky Jobs-to-be-Done (po3wupeHy enemeHtamn User Story), kKaHBy
LiHHicHOT nponosuuii (Value Proposition Canvas), mogens KaHo ans npioputusauii qoyHKLiA Ta po3pobKy MiHiMasib-
HO XuTTe3gatHoro npoaykty (MVP) K iHCTPYMEHTY pVMHKOBOT Bepudikauii NpoAyKTOBOT KOHUenNLi. Y cdepi map-
KETUHIOBOI LIHOBOI MOMIITVKM 3aMpONOHOBAHO MAaTpPULIKD KOPUTyBaHHA 6a30BOI LiHW HA OCHOBI iIHAEKCY CMPUAHATTS
uiHHocTi (VPI) Ta iHnaekcy BianoBigHOCTI NpoaykTy puHKY (PMF), o 3a6e3neyye rHyyke LjiHOBe NO3ULLIOHYBaHHA Ta
hopMy€e CUCTEMHMIA 3B'A30K MidXK MApPKETMHIOBOK MPOAYKTOBOHO i LIIHOBOK NOJTITMKO KOMNAHIN Ha PUHKY LMdpPOBUX
MPOAYKTIB.

KntouoBi cnoBa: MapKeTuHr LudpoBKX NPOAYKTIB; MapKETUHIOBA NPOAYKTOBA MOMITUKA; MapKETUHIOBA LLiHOBA
MONITVKA; MapKETMHT IT-KOMNaHiii; cCnpuiiHATa LiHHICTb.

The article proposes the improvement of product and pricing policies of IT companies operating in the digital
products market. It is established that existing approaches to digital product concept formation — technology-driven,
market-driven, user-centered, and problem-driven — remain partial and fail to fully account for the perceived consumer
value. The authors define perceived value as a subjectively formed benefit that encompasses functional, economic,
social, and personal dimensions of user interaction with a digital product, evolving dynamically throughout the
product lifecycle. This gap calls for a unified framework that places perceived value at the centre of both marketing
product and pricing policies. To operationalize the value-based approach, an integrated methodology for digital
product concept formation has been developed. The methodology sequentially combines four stages: an enhanced
Jobs-to-be-Done (JTBD) framework extended with User Story elements to identify functional hypotheses through
the format "As a [user], when [situation], | want [goal], so that | can [benefit]"; a Value Proposition Canvas (VPC) to
formalize the alignment between user needs and product functionality; the Kano model to prioritize features based
on their impact on user satisfaction, distinguishing basic, linear, delightful, indifferent, and reverse categories; and
the development of a Minimum Viable Product (MVP) as an instrument for market validation of the product concept
under resource constraints. In the domain of pricing policy, the article substantiates the transition from cost-based
and competitive pricing methods toward a value-oriented model. A price adjustment matrix is proposed, built on two
quantitative indicators — the Value Perception Index (VPI), which reflects the ratio of perceived value to price, and the
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Product—Market Fit Score (PMF Score), which measures the degree of product criticality for users. The combination
of these metrics enables adaptive price positioning across consumer segments and establishes a systemic link
between product and pricing policies of companies in the digital products market.

Keywords: marketing of digital products; marketing product policy; marketing pricing policy; marketing of IT-com-

panies; perceived value.

MoctaHoBKa npo6nemu. B ymoBax AuHa-
MIYHOTO PO3BUTKY PUHKY LMPPOBUX MPOAYKTIB
pe3y/ibTaTMBHICTL  MApPKETUHIOBOI  AiSiSIbHOCTI
IT-komnaHii  gepani  6Ginbwe BU3HAYAETLCA
AKICTIO TXHBOT NPOAYKTOBOT Ta LiHOBOT NOITUKN.
dopmyBaHHSA KOHLENLii LMddpoBOro NpoaykTy €
KPUTUYHMM eTanomM, L0 3HAYHOK MipOt 3yMOB-
JII0E PVHKOBWIA yCMiX MNPOAYKTY, OAHAK HasBHI
nigxoamn oo noro peanisalii MalTb SK nepesaru,
Tak i CyTTeB 06MexeHHs. BogHovyac MapKeTuH-
roBe LiHOYTBOPEHHA Yy Uil cdiepi € cknagHUm
6aratoakTOpHMM MNPOLIECOM, SIKUii nepebyBae
nig, BN/IMBOM YMHHWKIB BHYTPILUHLOMO i 30BHiLL-
HbOr0 cepefoBuLLa, WO YCKNAOHIOE NPUAHATTA
06r'pyHTOBaHUX LiHOBUX pilleHb. [epeniyeHi
npo6semMn 3yMOBIOKOTb HEOOXIAHICTb YA0CKO-
Ha/leHHA nigxodiB y cdiepax MapKeTUHIoBOT
NPOAYKTOBOI Ta LIHOBOI NOAITUKK |T-koMnNaHii
3a4/14 NiABULLEHHS YCMILLHOCTI 3anycKy Lmdpo-
BMX NPOAYKTIB HA PUHOK.

AHani3 ocTaHHiX gocnigkeHb i nyoGnikayii.
Cepep, AoCNiAHVKIB, KOTPI 3aiiMasicst aHasizom
Ta Po3po6KOK IHCTPYMEHTIB diopmManizoBaHmX
niaxoaiB A0 CTBOPEHHS KoHuenuil undpoBmnx
NPOAYKTIB, MOXHa BWAI/IMTU HACTynHUX: IBa-
HoBa O. A, bepect K. B., siki BUBY4a/IM pPO/b
ctparterii MVP y nigBuLLieHHI KOHKYPEHTOCMNPO-
MOXXHOCTI KOMMNaHIT B yMOBaxX LUBUAKOMN/IMHHOIO
cepegosuula [9]; Ulwick A. W., wo gocnigxysas
npakTU4yHe 3acTOCYyBaHHA METOAMKN peanisa-
uii 3aBgaHb Kopuctysadis (Jobs-to-be-Done) y
mapkeTuHry [5]; Osterwalder A., Pigneur Y., Ber-
narda G., Smith A., siki po3po6wn KaHBY LIiHHIC-
HoT npono3uuii (Value Proposition Canvas) g/is
pPO3pO6KN NMPOAYKTIB, OPIEHTOBAHMX Ha 3a40BO-
neHHa notpeb cnoxusadis [6]; Klotins E., Unter-
kalmsteiner M., Gorschek T., ski nposenn aHa-
Ni3 po3pob6Kn LUMGPoBMUX MPOAYKTIB HA OCHOBI
88-1 3BiTIB cTapTan-komnanin [10]; Sudirjo F.,
Lo AocnifpKyBaB MapKeTUHIoBY cTpaTerito BAO-
CKOHaJ1eHHSI KOHKYPEHTOCMPOMOXHOCTI KOMNaHiT
Ha rno6asibHOMY pUHKY [11].

BupgineHHA HeBUPIWWEHUX paHille 4YacTuH
3arasibHOI npo6emMu. Hespaxaroum Ha 3HaYHY
Ki/IbKICTb floCNifKeHb Yy chepi MapKeTUHroBoi
NPoAYKTOBOI Ta LLIHOBOT NONITUKN Y I T-KOMNaHifAX,
HasABHI nigxogn [0 (hopMyBaHHA UUAIPOBOro
NPOAYKTY W MapKETUHIOBOro LiHOYTBOPEHHSA
4acTO OMUCYKTLCA AK NapavsiesibHi npouecu, LWo
He noB’si3aHi MK C000K. 3anmwarTbCa Heao-

CTaTHbO PO3pPOo6MEeHNMM METOANYHI nigxoam [0
PO3pPO6KN KOHUENUiT UnpoBnX MNPOAYKTIB Ha
OCHOBIi CNPUIAHATOT LiHHOCTI ANS KOPUCTyBauiB.
TakoX CbOrogHi BiACYTHE Y3rO[)KEHHSA CTPYK-
TYPW LiHOBKX PIBHIB i MpaBu/ iX 3MiHN Ha Pi3HMX
eTanax XX1UTTEBOroO LUKNY UMAIPOBOro NpPoayKTy.
ToMy yaOCKOHaneHwuin nigxiga oo ¢opMyBaHHS
KOHLUenuii umMdcpoBOro npoAykTy Ha OCHOBI
CNpPUIAHATOT UiHHOCTI noTpebye nogasibLLIOro
HayKOBOro onpautoBaHHS i CTaHOBUTbL npegmet
[JOCNIMKEHHS LiET cTarTTi.

dopmynoBaHHA Uinel cTarTi. MeTow
cTaTTi € po3pob6/eHHA pekomMeHpauili LWoao
YO0CKOHaUTEHHA MapKEeTMHIOBOI MPOAYKTOBOI Ta
LiHOBOI MoniTukM IT-komnaHin wnsaxom opmy-
BaHHA METOAMKN PO3P06NEeHHA KoHUenuil umd-
POBOro NPOAYKTY Ta MNOrMGMEHOI0 BUBYEHHSA
THYYKOrO LIHOYTBOPEHHS Ha LibOMY PUHKY.

Buknapg ocHOBHOro marepiasy. Ha npakruui
KOMMNaHii 3aCTOCOBYIOTb pi3Hi nmigxoan A0 pos3-
POGAEHHS KOHUENUii NPoAyKTYy: TEXHO/OrYHO-,
PVHKOBO-, KOPUCTYBaLbKO- Ta Npo6/eMHO-0pi-
€HTOBaHWUi. OAHaK KOXEH i3 HUX (DOKYCYyETbCS
JMLLe Ha OKpeMUX acrnekTax i He ycyBa€e NoBHOK
MIPOIO PU3NKIB MOMWU/IKOBUX PIlLEHb Ha PaHHiX
eranax po3pobKu NPOAYKTY.

TexHONOoriYHo-opiEHTOBaHNA  Nigxia nepepg-
6avae, L0 BiAMPaBHOK TOYKOK PO3POOKM Mpo-
OYKTYy € HOBa TEXHOJIOrisA, Nif, AKY BXe 3ro4oM
3HaxXo4ATbCA MOX/IMBI 3aCTOCYBaHHS | PUHKK
30yTy, TOOGTO KOMMNaHiA BUXOAWUTbL i3 MepekKo-
HaHHS, WO TeXHO/orYHa iHHOoBaL,isl cama 34aTHa
chopmyBaTV PUHKOBUIA NOMUT. YTIM Takuil nia-
Xi, NOCTynaeTbCcsa asibTepHaTMBaM SK 3a MMoBIp-
HICTIO yCniXy, Tak i 3a LWBWAKICTIO BUXOAY NPOAYK-
TiB Ha PUHOK.

Ha npotuBary, 3a pPWHKOBO-OPIEHTOBAHUM
nigxoaom adHania notpeb crnoxuBadiB, 1XHbOT
NnoBeAiHKM Ta PUHKOBUX TEHAEHLUIn nepeaye
OyAb-SIKUM TEXHOMOrUYHUM pilleHHAM. Nepesa-
ot LIbOro Migxoay € 34aTHICTb KOMMNaHiii B4acHO
pearyBaTt Ha PWHKOBWI NOMUT, O4HaK 3a YMOB
PO3PO6KN MPUMHUMUMOBO HOBUX MPOAYKTIB MOro
BUKOPUCTAHHA OOMeXeHe BIiACYTHICTIO pene-
BaHTHUX PUHKOBUX JaHnX [1].

Migxia, opieHTOBaHWIA Ha KiHLEBOro KOPUCTY-
Bava (aHr. — User-Centered Design), BUBOANTb
peasibHOrO CroXuBaya B LIEHTP yBarm Ha Ycix
CTafliiXx NPOEKTYBaHHA NPOAYKTY, BUKOPUCTOBY-
lOUM Taki IHCTPYMEHTU, SK KOPUCTyBalbki nep-
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coHn (User Persona) Ta cueHapii Bzaemogii i3
uMdpoBuM nNpoaykTom. Monpu 3aaTHICTb 3a6e3-
NeYnTn rNM6oKe SKICHE PO3YMIHHSA MOBEAiHKM
crioxusadis, Lei nigxig He NponoHye dopmalii-
30BaHNX MexaHi3MiB TpaHcopMaLii oTpUMaHnx
XapaKkTepuCTUK KOPUCTYBaUiB Y KOHKPETHI Npo-
[AYKTOBI PiLLIEHHA Ta HEe MICTUTL 3acob6iB npiopu-
Tu3auii PyHKLiOHaIbHOCTI [2].

Migxig, Wo OpiEHTYETLCA Ha NOTPedu Kopuc-
TyBauiB KOHLEHTPYETbCA Ha igeHTudikauii Ta
BUPILLEHHI KOHKPETHUX TPYAHOLLIB, 3 AKUMU BOHU
CTMKaKTbCS, O HEPIAKO Aae Ginblu 3HAYYLLWIA
pe3ynbrar NopiBHAHO 3 OPIEHTALIE HA PUHKO-
BWIA nonuT. BogHoyac HagMmipHe 30CepeiXeHHs
Ha npobnemax crnoxueadiB 0OMeXye MpocTip
KOMNaHi ans goopMyBaHHs 40AATKOBUX BUMIpIB
LiHHOCTi — EKOHOMIYHMX, COLlia/IbHUX Ta 0cobuc-
TicHux [3].

3icTaBneHHA 3a3HavyeHuX nigxonis OO pPO3-
pPO6GKN NPOAYKTY 3acBifuvye, L0 XOAEH i3 HUX He
€ BMYEpPNHMM, a TOMY B CyYacHili npakTuLi pos-
pPO6KM LMPOBUX NPOAYKTIB HAbyBaE npiopuTeT-
HOro 3HAY€HHS LiHHICHMIA nigxig. 3a BU3Ha4YeH-
HAM, chopmy/ibOBaHUM aBTOpamu, CNpURHATA
LiHHICTb — Lie CY6'EKTUBHO cnpuiiMaHa KopucTy-
BayeM BUroga, Lo hopmMyeTbCs y Npoueci horo
B3aeMOZil 3 LUMPOBMM MPOAYKTOM, 3MIHIETLCS
B uyaci Ta 3a[0BOJIbHSAE MOro (PyHKLiOHANbHI,
€KOHOMIYHI, coLliasibHi Ta 0CO6UCTICHI NoTpebw.
Came us 6araToBMMIpHICTb Ta cy6'eKTUBHA Npu-
poda LiHHOCTI pobnATh Ti ePEKTUBHOL iHTErpy-
Ba/IbHOK paMKOK A1 BU3HAYEHHA dIyHKLUIO-
Ha/IbHOTO HarNnOBHEHHS MalibyTHLOIO NPOAYKTY.

dopMyBaHHSA KOHUeMNLii 4udpoBOro NPoayKTy
yepes Npu3My CrMpPURHATOI LIHHOCTI A/19 Kopuc-
TyBaya noTpebye BU3HAYEHHS METOAMKW, SKa
NMOEAHYE Pi3HI (POpMaUIbHi IHCTPYMEHTU B €4M-
HWIA NOCNIQOBHWIA NpoLec.

Etan 1. MeTtoguka peanizauii 3aBaaHb
kopuctyBadiB (aHr. — Jobs-to-be-Done, JTBD
[4]) po3BondAe 3pO3yMiTM [NIMOUHHI MOTUBALLT
KOpuCTyBaJiB yepes3 nNpu3My 3aBfaHb, SKi BOHU
HamaratlTbCsa BMKOHaTK [5, ¢. 91-97]. FonoBHa
Tesza nigxogy JTBD nonsrae B TOMYy, WO cno-
XnBadi 06MpaloTb MNPOAYKTU SK IHCTPYMEHTU

4N peani3auii KOHKPETHUX 3aBfaHb, nparHyyu
3a/10BO/IbHATY CBOI AIBHI Ta HEeABHI NoTpeow.
Mpn UbOMY MOHATTA «3aBAAHHSA KOPUCTyBada»
CNif PO3yMITU SIK NParHeHHs AOCATTU HUM NeB-
HOro pesysbTaty abo mnogonatv KOHKPETHY
nepeLuKoay Y NOBCAKAEHHOMY XUTTI UM B MeXax
NpogoeciiHoi  AisiNIbHOCTI.  3anponoHOBaHWA
BAOCKOHaNeHnn nigxia oo igeHTudikauii uinbo-
BMX 3aBfaHb KOpuUCTyBaya SIBN€ COO0I pPO3-
luMpeHy Bepcito Teopii Jobs-to-be-Done, gono-
BHEHY CTPYKTYPHUM KOMMNOHEHTOM Teopil icTopil
KopucTyBaua (aHr. — User Story). OTxe, ueii nia-
X0, peanizyeTbCs Yepe3 po3lmnpeHnin popmart
(puc. 1): «A gk [kopucTysad], kKonn [cuTyauis],
Xouy [uinb], Wwob A mir [Burogal», Wwo [A03BONSAE
MPOBECTWN CErMeHTaLjil0 KopucTyBaya Ta cop-
MyBaTu nepenik PyHKUIOHasIbHUX TinoTe3 mnpo-
[OYKTY, AKi Bifo6paxaloTb MOro 3aBAaHHs.

Etan 2. Ticna copmMynioBaHHA yHKLIO-
HaNbHUX rinoTe3 Ana uudpoBUX MPOAYKTIB i3
BOOCKOHasieHum JTBD, HacTynHuMm  eTanom
€ (hopMyBaHHA KaHBM LIHHICHOT Mpono3uuii
(aHr.—Value Proposition Canvas, VPC) [6, c. 276].
Ii cTpyKTYpa ABNAE CO60I0 ABOBUMIPHY M/IOLLHY,
[e ofHa cknaaoBsa Bifobpaxae xapakTepucTukm
LiSIbOBOrO CerMeHTy crnoxuBadiB («npodisb
KOopucTyBaya»), a iHwa — napameTpu nNporoHo-
BaHOro NPoaykTty («kapTta LiiHHOCTI»), WO A03B0-
NAE HAOYHO OLIHWUTU, HACKISIbKU TOYHO MPOAYKT
BignoBifae peanbHMM noTpebam KopucTyBauiB
(puc. 2).

Y 3anponoHoBaHili BAOCKOHa/IEHI CTPYKTYPI
VPC, 0o «npodui/ito KopuctysBaya» BHOCATHLCSA
oyHKLIOHa/TBbHI rinoTe3n, BU3HAYeHi Ha nonepe-
AHboMy eTani yepe3 JTBD. EfleMeHT «notpebu»
OXOMNJIOE HeraTtusBHi emouji, HebaxaHi BUTpaTn
I PU3UKW, SAKI CNOXMBaAY MepexunsBac B MPOLECI
BMKOHaHHS 3aBAaHb, TOAi K «BUrOAM» (IKCYIOTb
MO3UTUBHI pe3y/sibTaty Ta OYiKyBaHHS, WO MOTU-
BYIOTb B3aEMO/II0 3 NPOAYKTOM.

«Kapta LiHHOCTI» CcKnafaeTbCs 3 TPbOX
B3aEMOINOB'A3aHNX KOMMOHEHTIB: 3ac06iB ycCy-
HEHHSA NoTpeb (CNoco6iB BUKOHAHHS BUSIBIEHNX
notpeb) Ta nepesar npoaykty (dhopmyBaHHs

BUrof, WO Hagae unpoBnii NPoaykT) Ta oyHkK-

Asxk... |::> KOJIH |::> g X09y... |::> o0 ...
dyHKIIOHAIBHA /
BusHaueHHs THIry Omnuc yMOB Buxonauus ) .
. coliajbHa / eEKOHOMIYHA /
KOpHUCTyBaua a0o mii i .
ocoOmcTICHA BUTOIA

Puc. 1. BgockoHaneHuii nigxig Ao BU3HaUeHHA LiNIbOBUX 3aBAaHb KopuctyBaua yepe3 JTBD
Lxepesno: cchopmosaHoO asmopamu Ha OCHOBI [4]
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[Ipodins kopucTyBaua

Kapta ninnocri

Buromu | > ITepeBaru
NPOJIYKTY
JTBD K I DymKuii
opHCTyBa4 POAYKT HPOTYKTY
Totpetn | Pimenns
noTped

Puc. 2. BgockoHaneHa KaHBa LiHHiCHOI npono3uuii VPC
Lxepeso: po3pobsieHo asmopamMu Ha OCHOSI [6, ¢. 276]

UioHany npoaykty (nepeniky BCIX MOX/IUBUX
(PYHKUiA Ha OCHOBI CKNageHuWx pilleHb LWoAo
3a4,0BOJIEHHSA NOTPe6 | nepesar NPOAyKTY).

Knto4oBOoK BMMOroH npu po3po6eHHi 3anpo-
NMOHOBAHOI KaHBW LiHHICHOT Mpono3uLii € JocAr-
HEHHA NpAMOIT BiANOBIAHOCTI MK efeMeHTamu
«NPOoqi/Ii0 KOpUCTyBaYa» Ta «KapTW LHHOCTI»,
TOOTO KOXHa oyHKLIA Mae BUXOAUTU i3 3a10BO-
NNeHHA KOHKPETHOI NoTpebu, a KoxHa nepesara
BiANOBIAATM NEBHIN BUrofj, OCKiNIbKN eNeMeHTH,
IO He MaloTb Takoi BignoBigHOCTI, HE CTBOpIO-
H0Tb LIIHHOCTI ANA Li/IbOBOro CErMeHTy KOpPUCTY-
BayiB. TakoX VPC € AuHaMi4yHOK Ta BUCTynae
aHaNiTUYHUM HCTPYMEHTOM, WO 6e3nepepBHO
OHOBJIOETLCA Ha OCHOBI 3BOPOTHOrO 3B'A3KY
BiJ, KOPUCTYBaYIB i AaHUX MPO TXHIO PaKTUUYHY
MOBE.HKY.

Etan 3. HacTynHuMm KpOKOM IHTErpoBaHO1
METOAO0/Orii € Kareropusauis Ta npioputusa-
Ui doyHkuUin 3a mogennto KaHo [7]. Ha BigMiHy
BiA, NiHIHUX NigxoAiB [0 YNpaBAiHHA AKICTIO,
Us Mogenb OEMOHCTPYE HeNiHiiHUA xapaktep
3B'I3Ky MiX piBHEM peanizauji yHKUil i 3aa0-
BOJIEHICTIO Cnoxusaya, WO Aae nigcrasn nns
006r'pyHTOBaHMX pillieHb WOoA0 NepLIoYEeproBoCTi
pPO3pPO6KN.

Mogenb nepenbayae po3noain ycix yHKL
NPoAyKTy Ha N'ATb Kateropiii. ba3osi dyHKLji €
MiHIMa/IbHOKO YMOBOI NPUAHATHOCTI NPOAYKTY.
NiHIAHI doyHKUiT nepebyBaloTb y NpAMIA 3anex-
HOCTI i3 piBHEM 380BOJIEHHSA — Y/M Kpallle pea-
Ni30BaHO (PyHKLit0, TUM BULLNIA edhekT. 3axonsto-
toYi (PyHKUT € HecnogiBaHuMy 4191 KOpUCTyBaya
nepesaramu, WO OPMYTb KOHKYPEHTHY nepe-
Bary, npv LbOMYy IXHS BiACYTHICTb HE BUK/INKAE

He3aA0BO/IEHHS. Banayi yHKUIT NPaKTUYHO He
BMN/IMBAKOTb Ha CMPUNHATTA NPOAYKTY, & TakKoxX
3BOPOTHI — NpW HagMipHin peanisauii abo Ans
OKPEMUX CErMEHTIB 3HWKYHOTb 3a[0BOJIEHICTb
UMIPOBUM NPOAYKTOM | MatOTb BYTU YCYHYTI.

OTtpumaHa wmatpuusa (puc. 3) kKaTeropu3sa-
Wil c/nyrye OCHOBOK A/ npiopuTu3sauii pyHk-
Ui y po3pobui: cnoyaTtky peanisytoTbcsi 6a30Bi
oyHKUIT, gani — NiHiHI 3 HANBINbLWKM BMN/IMBOM,
NOTIM — 3axoniotodi, Toai Ak Gangyxi Bigkna-
[al0TbCA, a 3BOPOTHI BUK/OYAOTLCA. OCKiNTbKN
OYiKyBaHHS KOpPUCTYBa4iB 3MIHIOKOTLCA 3 4acoMm
I «3axonsmyi» QYHKLIT MOXyTb NOCTYMNOBO
TpaHcdopmyBaTmcsi B «6a30Bi», aHania KaHo
[AOUINbHO NPOBOAUTI Ha perynsipHiin OCHOBI.

Etan 4. 3aBeplla/ibHUM KPOKOM iHTerposa-
HOT meTogonorii hopmyBaHHA KoHUenuil und-
POBOro NPOAYKTY € PO3pobKa MiHIMas/IbHO XUT-
TesgaTHOro npoaykty (aHr. — Minimum Viable
Product, MVP) — 6a30Boi Bepcii npoaykTy 3
0OMEXeHMM HabopoM (PYHKLi, W0 A03BONSE
nepeBIpUTN KNHOYOBI Gi3HEC-TINOTE3N Ha peasb-
HOMY PUHKY 3 MiHIMa/IbHUMMW BUTPaTamMu pecyp-
ciB. MVP OpieEHTYETbCA Ha BY3bKWil CETMEHT paH-
HiIX KOPWUCTyBauiB, BUPILLYE iXHi 6a30Bi noTpeodu
Ta reHepye 3BOPOTHWIA 3B'A30K, AOCTaTHIA AN
NPUIAHATTSA PILLIEHHS WOAO NOAASbLLIOI0 PO3BU-
TKy, KOpuryBaHHs abo nepernsgy npoayKToBoi
KoHLenu;i [8].

Kntouosoto nepesaroto MVP € 6e3nocepefHs
iHTerpauisi 3BOPOTHOrO 3B'sI3KY Bif KOpUCTyBa-
4iB y npouec po3pobKu, WO A03BOJMSE KOMMa-
Hil Ha OCHOBI peanibHUX AAHWX BUPILLYBaTK, UK
po3wmproBaT, KopurysaTu, 4Yu KapAvHasIbHO
nepeocMucoBaT nNpoaykT [9, c. 46]. OgHieto
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Puc. 3. MaTtpuusa npioputusauii oyHKUili uucgposoro npoaykry 3a mogensnto KaHo
Lxepesio: cqhopmosaHo asmopamu Ha OCHOBI [7]

3 HalnowmpeHilMx NOMUIOK Ha LibOMY eTarli €
HaAMipHe HacMYeHHA (PYHKLIOHAUIBHICTIO e A0
nepeB.ipku rinoTes, Wo NpU3BOAMTL A0 Hepauio-
Ha/TIbHOTO BUKOPUCTAHHS PecypCiB i YNOBINbHIOE
BUXig Ha puHoOK [10, c. 84]. HatomicTb (poKycy-
BaHHS Ha MiHIManibHOMY, asne UiflicCHOMY Habopi
QOYHKLUiA A03BOMSE WBUALLE 3aKPINUTUCA B Hilli
Ta po3noyaTu iTepaTtMBHe BALOCKOHa/IEHHS NPO-
AYKTY, TOAj AK NOCTYNOBE HApOLLyBaHHSA iHdpa-
CTPYKTYpU BIAMOBIAHO A0 (PakTUYHOIO NOMNUTy
3HKYE PU3MKKN NepesvyacHUX iHBecTuLil | 3a6es-
neyye eKoOHOMIil0 Ha MacLiTabi [11, c. 66].

BogHouvac ctpateria MVP Mae 06MeXeHHs.
HepgocTtaTtHsa SKiCTb no4aTKOBOI BepcCii Moxe
3alWwkoanT  penyTtauil  KomnaHii, 3BOPOTHIl
3B'A30K Bif, HE3HA4HOI KiNIbKOCTI paHHIX Kopwuc-
TyBa4iB He 3aBXAN Penpe3eHTye LWMPOKY ayan-
TOpito, a npiopuTu3ayis LWBUAKOCTI PO3p06KU
NPOAYKTY HEPIAKO NPU3BOAUTL A0 HAKOMUYEHHS
TexHiyHoro 6opry, Wo YycknagHwe nogasiblue
noro macwrabysaHHsA. Tomy MVP cnig po3srns-
[aTtn He sK camMoLifib, a AK IHCTPYMEHT cTpaTe-
riYHOT NepeBIpKK, 3aCTOCYBaHHSA SIKOro NnoTpebye
6anaHcy MiX LUBWUAKICTIO BUXOA4Y NPOAYKTY Ha
PUHOK i MOro SIKIiCTHO.

Y cyyacHUX ymoBax pPO3pOo6/IeHHSA KOHLen-
Uil yndposoro nNpoaykty noTpebye He nuvwe
AKICHOro po3yMiHHA MoTpe6 KopucTyBadis, a i
MOBMHHO BpPaxoByBaTW PUHKOBI MOKa3HMKN, SKi
[Aal0Tb 3MOrY KiJIbKICHO OLjHIOBATW CTBOPHOBaHY
LiHHICTb, €KOHOMIYHi pe3ynbTaTh Ta peasibHy
NoBe/iHKY KOpPUCTYyBadiB. Y MeXax LiHHICHOro

nigxody OOUINIbHO BUKOPWUCTOBYBATU METPUKN,
WO MOEAHYIOTb CY6G’€KTVBHE CMNPUAHATTA Npo-
OYKTY i3 piHaHCOBMMY Ta NOBELIHKOBUMU IHAN-
KaTtopamm oro XUTTe3[aTHOCTI.

Mepwym KNHOYOBUM MOKA3HUKOM € iHOEKC
CNPUIAHATTA UiHHOCTI (aHr. — Value Perception
Index, VPI), sknii Bigobpaxae cniBBigHOLIEHHS
MiX OLIHEHONH KOpucTyBayaMu LiHHICTIO Mpo-
OYKTYy Ta ioro uiHow (abo cepefHiM [0XOA0M
Ha OJHOro0 KOpucCTyBauya, MpU 3acTOCyBaHHI
freemium Mopgeni MoHeTu3auil). 3HayeHHs
VPI > 1 cBigunTb, WO KOPUCTYBadi BBaXatoTb
oTpUMaHy BuUrofy O6inbLIOKD 3a BUTPaATW, ToAj
K VPI < 1 curHaniaye npo 3aBuLLEHY LiiHY abo
He[oCTaTHIO LiHHICTb Nnpono3uuii. AaHi ans pos-
paxyHKy (OpMylTbCA Ha OCHOBI OMUTYyBaHb
KOpMCTyBayiB i CPOPMOBAHNX CUCTEM 3BOPOT-
HOro 3B'A3KYy, iHTerposaHux i3 CRM Ta aHanitu-
KOO NPOAYKTY.

[HAEKC CNPUIAHATTA LiHHOCTI BU3HAYa€ETLCA 3a
dhopmynoto:

14
VPl =— (1)
P

ae V — cepefiHs ouiHKa CnpUinMaHoi LiiHHOCTI
NPoAyKTY, OTPMMaHa Ha OCHOBi OMUTYBaHHSA
KopucTyBauiB 3a LKasiow 1-10; P — akTyasibHa
LiHa npoAykty abo cepefHii [oxif 3 OAHOro
kopucTtyBaya (ARPU) y BignoBiAHOMY CETMEHTI.

Apyrnm 6a30BMM NOKa3HUKOM € iHOEKC BiAno-
BiAHOCTI NpoAyKTY puHKY (aHr. — Product—Market
Fit Score, PMF), wo Bigobpaxae, Hackifibkn npo-
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AYKT € KPUTUYHO BaXX/IMBUM [AN151 KOPUCTYBaYiB.
BiH po3paxoByeTbCA 3a YaCTKOK PECNOHAEHTIB,
AKi Ha 3anuTaHHA «Hackinbku Bu 6ynn 6 posva-
poBaHi, AK6U NPOAYKT 3HMK?» 0buparoTb Bapi-
aHT «[yXe po34apoBaHuii», NPMYOMy NOpPOrose
3Ha4YeHHs Ha piBHI He MeHLwwe 40% BBaXaeTbCA
IHOMKATOPOM [OOCArHYTOro PiBHA BiANOBIAHOCTI
NPOAYKTY puHKY. OnNWUTyBaHHA MPOBOAUTBLCA
cepef aKTMBHUX KOPUCTYyBadiB Yepes iHTepdoeiic
NPOAYKTY, €NEeKTPOHHI PO3CUKN abo CriNbHOTH,
L0 [03BOJIAE KOMMNaHii onepaTtuBHO OLiHIOBaTU
CTIKICTb PMHKOBOI NO3uMLuii KoHUenuii unudpo-
BOrO MPOAYKTY.

IHOEKC BigNOBIAHOCTI NPOAYKTY PUHKY po3pa-
XOBYETbLCSA 3a POPMYSIOH0:

PMF — Lyace pozuaposani

—————x100%  (2)
Bcigionosioi
MapkeTuHrose LHOYTBOPEHHSA Yy cdhepi und-
pOBUX MPOAYKTIB BW3HAYAETLCA MNOELHAHHAM
BHYTPILLHIX i 30BHIWHIX YMHHWKIB, a ANA YyKpa-
THCbKMX IT-kOMNaHii goaaTtkoBoi Barn HabyBae
LiiHOBa KOHKypeHTHa nepesara Ha rnobasibHomMy

BapTOCTI NOCAYr NOPIBHSAHO i3 3axigHOEBPONEN-
CbKMMM aHasioraMmn. KnacuyHi nigxogn Ao LiHO-
YTBOPEHHS Ha OCHOBI COBIBAPTOCTI UK opieHTaLil
Ha KOHKYPEHTIB irHOPYOTb BapiaTUBHICTb CRPUIA-
HATTSA LiHHOCTI Pi3HAMK CerMmeHTaMu KopucTyBa-
4iB, IO O6I'PYHTOBYE AOUIMBLHICTL Nepexoay A0
LliHHICHO-OpIiEHTOBAHOT MoAeNi, Ae LiiHa y3roaky-
ETbCA i3 CYO'EKTMBHO OLHEHOID KOpPUCTyBayem
BUIOL0H0.

Y UbOMY KOHTEKCTI K/IOYOBY PpOMb Bifi-
rpalTb iHAEKC cnpuiAHATTA uiHHocTi (VPI) Ta
IHAEKC BIAMNOBIAHOCTI MPoAykTy puHKY (PMF),
WO AakTb 3MOry CermMeHTyBaTu ayguTopito 3a
CNPUAHATTAM LIHHOCTI W CTyneHeM KpuTuuy-
HOCTI NPOAYKTY A/ KOPUCTyBayiB Ta BiAno-
BiIHO HanawToBYBaTW LIHOBE MO3MLIOHYBaHHSA
(tabn. 1).

BukopucTaHHA Li€l maTpuui pekomeHaadin
i3 METOK BMKOPWUCTAHHA THYYKOr0O MapKeTuH-
roBOro LIHOYTBOPEHHA 3abe3neuntb ANS YKpa-
THCbKMX IT-KOMMaHii MOX/IMBICTb  NIABULLNTY
MapXUHasbHICTb | BogHOYac 36epertM KOHKY-
PEHTOCNPOMOXHICTb Ha [/106a/IbHOMY  PUHKY

PVHKY, 3YMOB/IEHA CYTTEBO HWXYMM PIBHEM  LMPOBUX NPOAYKTIB.
Tabnuuya 1
Martpuuya pekomeHaauin WoA0 3MiHU 6a30BOI LliHU NPOAYKTY
Ha OCHOBI KOMOiHauii nokasHukiB VPI ta PMF
VPl < 0.8 VPI = 0,8-1,2 VPl =1,2-1,5 VPI> 1,5
Ouinka PMF S (ApekBaTHa (Bucoka (BuHATKOBO
(Hn3bKa LiHHICTDb) S - i
LiHHICTb) LiHHICTb) BUCOKA LIIHHICTb)
P *0,60-0,70
(KpuTuuHa 3Hmkka . P *0,85-0,95 P *0,95-1,05
(PC%Z(;KSS% 0151 3a/1yYEHHS; Eé\tp?ézasgfgmmka' (MomipHa 3HMXKa; | (MiHiMasibHa
CurHa) notpebye ¢hoKyC Ha 06CsTH) ' hokyc Ha 3HMKKA; LiHHICTb
BLOCKOHa/IEHHS 3aU/Ty4eHHs) NigTPUMYE LiHY)
NPOAYKTY)
PMF = '(33:&7}(%‘0;18”0 P * 0,85-0,95 P*0,95-1,05  |P*1,05-1,15
35-45% 3 OCTaHH.qFI (MomipHa 3HMXKa; | (OnTuMasibHa (Nerka npewmis;
(MomipHwii o%caris' notpe6ye banaHcyBaHHs uiHa; hokyc Ha KOpWCTyBaui roToBi
curHan) MapKETUHY) 00csriB) YTPUMaHHS) nnaTuTn Ginblue)
_ P*1,15-1,30
ZISVI—ES_W (Pnzﬁ)n’igagoégnga- P *0,95-1,05 P*1,05-1,15 (3HauHa npemis;
(310 O;MVI 36e eE)KeHHH ' (OntnmanbHa uiHa; |(Mpemis; cunbHa |KopucTyBadi
cm'Lr]'Hgn) Ko ECT BauiB) 30a/1aHCOBaHICTb) | M03uLiN) BBaXKalOTb LjiHHICTb
pucTy BVHATKOBOO)
P*1,15-1,30
P *0.90-1.00 (MomiTHa npewmis; [P *1,30-1,50
PMF = 55% (Enmébka 10 6a30BOi: P *1,05-1,15 KopucTyBaui (MakcumasibHa
(CunbHwWiA PME KOMH%HC e ' | (Mo3uTMBHA NpeMmis; | BBaXal0Tb npemis; nigep
curHan) HU3bKy VPI) y CW/IbHa No3uuis) NPOAYKT PWUHKY 3 BUHATKOBOI
y KPUTUYHO LiHHICTI0)
BaXK/IMBUM)

Lxepesno: cchopmosaHo asmopamu
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BucHoBKuW. [poBefeHe [oCiIKEeHHS 3acBif-
uye, WO edieKTMBHA MapKeTUHroBa AjisifibHICTb
KOMMNaHil Ha PUHKY LMOPOBUX MPOAYKTIB HEMOX-
nmBa 6e3 CUCTEMHOIO Y3roKeHHA MapKeTUHIO-
BOT MPOAYKTOBOI Ta LIHOBOI NOJTUKNA HaBKOMO
€AMHOI KaTeropii CNPUMHATOT CNOXMBYOT LiH-
HOCTi. Y MeXax MapKeTUHroBol NpPOoAyKTOBOI
NOMITUKN PO3POB/IEHO IHTErPOBaHY METOAO/IONI0
dhopmyBaHHA KOHUEMNUIT U1gpoBOro MnpoaykTy,
sika NOCNifoOBHO NOEAHYE BAOCKOHaIEHY MeETO-
[AVIKY BWKOHaHHSA 3aBfaHb KopucTtyBada Jobs-
to-be-Done (poswmpeHy enemeHTammn User
Story) ona po3pobkn (PYHKLiOHa/TbHUX rinoTes
UMGpoBNX NPOAYKTIB, KaHBW LHHICHOT Npono-
3uuii Value Proposition Canvas gnsa dgopmarii-
3auii cnucky doyHKUIN npoaykTy, Moaernb KaHo
Onsa npiopuTtn3auii po3pobkn 6a30BUX GOYHKLiA
Ta MPakTUYHOIO 3anycky MiHIMa/IbHO XXUTTE3-

AatHoro npoaykty MVP K iHCTPYMEHTY PUHKO-
BOI MepeBipkM NPOAYKTOBOI KOHLUEMNUT 3a yMOB
0OMEXEHUX pecypciB.

Y cchepi MapKeTUHroBOT LIHOBOT MNOMAITUKN
3anpornoHOBaHO MaTpuLLld pekoMeHaaLli Woao
3MiHM 6a30BOi LiHM Ha OCHOBI iHAEKCY Cnpwii-
HATTA UiHHOCTI VPI Ta iHAekcy BignNoOBIiAHOCTI
NPOAYKTY puHKY PMF, Wwo 3abe3neyye rHyyky
ajlanTauio uiel cknagoBoi KOMMJIEKCY Mapke-
TUHTY [0 3MiH PUHKOBOTO CepefoBuLLa.

MepcnekTnBM noganbLUMX PO3BiAoK CNPsSMO-
BaHi Ha aganTaLito 3anponoHOBaHOi MeToA0O0riT
[0 YMOB BOEHHOIO CTaHy Ta Pi3KMX 3MiH PUHKO-
BOro cepefoBuLla. Y LbOMY KOHTEKCTI A0Ui/IbHO
pPO3WNPUTK Nepenik NoKa3HMKIB, 3 BUKOPUCTaH-
HAM SIKUX aHaNi3yeTbCA BMNB 30BHILLHIX YMH-
HWKIB Ha CMPUIAHATTA KOpUCTyBavamun LIHHOCTI

LUMdpoBUX NPOAYKTIB.
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