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Y cTaTTi AOCNiKEHO TEOPETUKO-METOANYHI OCHOBY (DOPMYBaHHSA cTpaterii L1udpoBoi TpaHcopmaLlii MapKeTUH-
roBoi AisIbHOCTI NPOMUCIOBMX NiANPUEMCTB. NpoBeaeHnii aHani3 gas 3Mory cchopmMmyBaT LiflicHe 6a4eHHs CyTHOCTI
LMPPOBOro MapKETUHTY, BU3HAYNTM Or0 POsb | 3HAYEHHS A5 (PYHKLOHYBaHHA Cy4acHUX BUPOBHUUMX KOMNaHil, a
Ti nornmMbneHo nigxoam Ao po3pobneHHsa ctparerii LudypoBoi TpaHcdopMaLii MapKeTUHTY LWIAXOM cucteMarusadii
Cy4aCHUX KOHLENLi/, METOAIB | TEXHOOTI LMPOBOr0 MapKETUHTY. 3anpONOHOBAaHO NPaKTUYHI pEKOMEeHaaL,i LWoao
MigBULLIEHHA Pe3ysibTaTUBHOCTI MapKETUHIOBOI AisSIbHOCTI NMPOMUCIOBUX NIAMNPUEMCTB Ha OCHOBI BMNPOBAaXEHHS
LMPPOBYX TEXHONOTIA, ONTUMI3aLii MapKETUHIOBKX NPOLECiB, POPMYBaHHS iHTErpoBaHoi iHOpMaLiiHOT cucTemm
Ta NOCUMEHHS e(PEKTUBHOCTI KOMYHIKaLiiHOrO KOMM/IEKCy.

KniouoBi cnoBa: LnhpoBuii MapKeTuHN, MPOMKUCIOBI NigNPMEMCTBA, LMppoBa TpaHchopMaLis, MapKkeTUHIoBa
cTparerisi, OMHikaHasIbHI KOMYHiKaLji, iIHTerpoBaHa MapkeTnHrosa cuctema, CRM-cuctema, kaHanm 36yTy, KOMyHika-
LiiHa NoNiTMKa, KOHKYPEHTOCNPOMOXHICTb, KNIEHTOOPIEHTOBAHICTb.

The article examines the theoretical and methodological principles of forming a strategy for the digital transformation
of marketing activities of industrial enterprises. The conducted research allowed to form a comprehensive
understanding of the essence of digital marketing, its importance for modern manufacturing enterprises and to
substantiate the strategic directions of digital transformation of their marketing activities. The theoretical significance
of the research lies in deepening the approaches to forming a strategy for the digital transformation of marketing
activities and systematizing modern concepts, methods and technologies of digital marketing. The practical
significance lies in developing recommendations for increasing the effectiveness of marketing activities of industrial
enterprises through the implementation of digital technologies, optimization of marketing processes, building an
integrated information system and increasing the effectiveness of the communication complex. The developed
strategy for the digital transformation of marketing activities can be used as a basis for forming a practical program
for the digitalization of the enterprise. An integrated digital marketing system of the enterprise has been formed, the
core of which is the CRM system as a tool for accumulating client information, controlling the stages of transactions,
segmenting consumers and forming repeat sales. The need for integrating CRM with digital communication channels,
analytics tools and personalized services, in particular 3D and AR visualization of products, has been substantiated.
This approach ensures the transition to a customer-oriented digital business model, in which the consumer is at the
center of all marketing processes. It has been proven that omnichannel communications play a key role in digital
transformation, providing a single client experience, continuity of interaction at all points of contact and consistency of
marketing messages. Their implementation creates conditions for increasing conversion, reducing order processing
time, forming customer loyalty and increasing repeat sales.

Keywords: digital marketing, industrial enterprises, digital transformation, marketing strategy, omnichannel
communications, integrated marketing system, CRM system, sales channels, communication policy, competitiveness,
customer orientation.
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MocTtaHoBKa npo6nemun. CyyacHuin eTtan
pPO3BUTKY HaLiOHa/IbHOI EKOHOMIKM  YKpaiHu
XapakTepusyeTbca MigBULLEHNM PIBHEM HEBU-
3HAYeHOCTi, 3yMOB/IEHUM 306pOIHOID arpeciero
pocilicbkoi hepepadii, gectabinizauieto noric-
TUYHUX NAHLUIOTB, BUMYLLEHOK pesioKauieto
NiANPUEMCTB, 3HWKEHHSAM N1ATOCMPOMOXHOIO
NnonuTy HacesieHHs, OOMEXEHICTI0 iHBeCTU-
LiHMX pecypciB Ta 3pOCTaHHAM CO06iBapTOCTi
BMPOOHMLTBA. 3a Taknx YMOB MapKeTUHI Haby-
Ba€ POJIi OQHOTO 3 K/IKOYOBUX IHCTPYMEHTIB CTa-
6inizauii rocnogapcbKkoi AiANbLHOCTI Ta aganTauii
nigNPUEMCTB A0 KPM30BMX TpaHcdopmaLliii, Toai
K uudppoBa TpaHcdopmalisi MapKeTUHroBUX
npoLeciB CTBOPIOE MOX/IMBOCTI /151 3BMEHLLEHHSA
HEeraTMBHOIO BM/IMBY 30BHILLHIX YAHHWKIB, NiaBU-
LLEHHA THYYKOCTI yrnpas/iHHA Ta onepaTtnuBHOIO
pearyBaHHSA Ha 3MiHW PUHKOBOT KOH'IOHKTYPMW.

AKTVUBHUIA PO3BUTOK LMGIPOBUX TEXHOSONIN i
CTaHOBJ/IEHHSA N06&/1bHOT LMJIPOBOT EKOHOMIKN
3yMOB/IIOIOTb  Nepernag TpaauuiiHux 6i3Hec-
Mogenein Ta ix TpaHcopmauilo B iHHOBaLiHI
chopmaTy B3aEMOZIi 3 pUHKOBMM CepefoBULLEM.
Y uux ymoBax MapKeTuHT y)Xe He MOXe pOo3rs-
AaTUCS BUK/IKOYHO K IHCTPYMEHT MNpPOCYBaHHSA
npoaykuyii. BiH €BONIOLIOHYE B KOMM/IEKCHY
UMGpPOoBY CUCTEMY, OPIEHTOBAHY Ha yrpaB/iHHS
OAaHUMK, KAIEHTCbKUM  A0CBiAOM, nNepcoHani-
30BaHUMKN KOMYHIKauisMn Ta BUKOPUCTAHHSA
iHCTPYMEHTIB NPOrHO3HOT aHaNITHKMN.

LUndposisalis MapKeTUHroBoi  AisNIbHOCTI
CTae BM3HAYa/IbHUM [pKepesioM (hOopMyBaHHSA
KOHKYPEHTHUX nepesar nignpueMcTB, OCKifIbKN
3abe3neuye NigBULLEHHS WBUAKOCTI Ta 06I'pyH-
TOBAHOCTI YNpaB/iHCbKMUX pilleHb, ONTUMI3aLito
BUTpAT, CTBOPEHHA [04AaHOT LiHHOCTI ANnda cno-
XMBaYIiB | 3MILHEHHS PUHKOBMX MO3ULIA BUPOG-
HUUMX CYyO’eKTiB rocrnofaproBaHHA. Y Mexax
LUMPOBOI EKOHOMIKM MapPKETUHI TpaHCdopMmy-
ETbCA 3 (PYHKLUiIOHA/ILHOTO iIHCTPYMEHTY 306yTYy B
iHTerpoBaHy cucTemy ynpas/iiHHA LiHHICTIO, B3a-
€MOBIAHOCUHAMW 3i CNoXMBayamMmn Ta PUHKOBOK
iHhopMmalieto.

Ans BUPOGHMUMX NIANPUEMCTB Le O3Ha4vae
HeOoOXiQHICTb KOMIM/IEKCHOTO OHOBJ/IEHHSA Mapke-
TUHIOBUX TEXHOJOFIN, NiABULLEHHSA PiBHA UMd-
POBOI 3piNOCTi Ta PO3P0O6/EHHS 0BrOCTPOKOBUX
cTparteriii uudpoBoi iHTerpauii. BigTak dpopmy-
BaHHA Ta peastizauis cTparerii uudpoBoi TpaHc-
dhopmadyii MapKeTUHroBoi AiANIbHOCTI BUCTYNae
00’EKTUBHOIO NepefymMoBO0 3abe3neyveHHs cTa-
10T0 PO3BUTKY NiANPUEMCTBA.

Oco6nm1BOT akTyasIbHOCTI 3a3Ha4veHi npouecu
HabyBalTb A5 YKpPAIHCbKMX BUMPOOHMYMX Nig-
NMPUEMCTB, AKi 3MyLUEHi (PyHKLiOHyBaTh B yMO-
BaxX BOEHHOTO CTaHy, CKOPOYEHHSI KyniBefbHOI

CMPOMOXHOCTI HaceNeHHsi, NOopyLeHHs noric-
TUYHUX NaHUoriB, HecTabiflbHOCTI PUHKOBOIO
cepefosua Ta AeqiymTy iHBECTULINHNX pecyp-
ciB, WO notpebye NPUHUUNOBO HOBUX NiAXOLIB
[0 opraHisauii Ta ynpas/iiHHA MapKeTUHIOBOK
LiSNTBHICTHO.

AHaJli3 ocTaHHIX gocnimkeHb i nyosnika-
uii. CyyacHi HaykoBi [OOCHIMKEHHSA CBigyaTb,
o undppoBa TpaHccopMaLis MigNPUEMCTB €
K/IFOYOBMM YMHHWMKOM NiABULLEHHA TX KOHKYpPEeH-
TOCMNPOMOXHOCTI Ta CTpaTeriyHol rHy4kocTi. Tak,
A. KannaH [1] i K. Uxy [2] posrnagatoTb umdpo-
Bi3aLlito sik OCHOBY TpaHcdiopmallii 6isHec-moae-
nen i MapKeTUHrOBUX CUCTEM, WO 3abesnedye
agantauio nignpuemMcTs A0 ANHAMIYHUX PUH-
KOBMX YMOB. Y npauyax M. XXbonkoBcbKoi [4] Ta
I Fayepa [5] o6rpyHTOBaHO BM/AMB LUAIPOBUX
TEeXHO/OriN Ha MapKETUHIOBY AIANIbHICTL | 30YT, a
BITUM3HAHI gocnigHukn O. YykypHa [6], B. Mana-
raH [7], B. JlarogieHko [8] akUeHTYIOTb yBary Ha
CUCTEMHOMY XapakTepi LMpoBrX NepeTBOPeHb
Ta X 3Ha4YeHHi AnAa nigBueHHA eeKTUBHOCTI
ynpaBniHHA NignpueMcTBaMy B ymoBax LMdpPo-
BOI €KOHOMikn. CBITOBWIA | BITYUM3HAHWIA AOCBIA
CBi4uNTb, LLIO B CyYacHNX yMmoBax 3abe3nevyeHHs
pe3y/ibTaTUBHOrO YNpas/liHHA MapKeTUHrOBOK
LOIANBHICTIO € HEMOX/IMBUM 6€3 BUKOPUCTaHHS
UMAPOBUX IHCTPYMEHTIB, 0COB/IMBO 3a HASIBHOCTI
NOCTIHUX PUHKOBUX TYpPOYNEeHUin. Y 3B'A3Ky 3
UMM 0co6/MBOI aKkTyasibHOCTI HabyBa€ npoBe-
OEHHS HayKoBMX AOCMiMKEHb npoueciB ung-
poBi3alii MapKeTUHry came Ha MNPOMUCIOBUX
nignpuemcTeax, 3 ypaxyBaHHAM creundikm ix
BMPOOHMY0-36yTOBOT AiSNIbHOCTI Ta ynpas/iH-
CbKMX MPOLECIB.

MeTta cTarTi. MeTolo cTarTi € 06rpyHTyBaHHA
TEOPETUKO-METOANYHUX 3acaf Ta Po3pob/eHHs
NpakTUYHMX pekomeHgauili woao opmyBaHHS
cTparerii LMdpoBoi TpaHcopMaL,ii MapKeTuH-
roBOI AiANbHOCTI NPOMUCMOBUX MiANPUEMCTB.

Buknag OCHOBHOro wmartepiany pochni-
[)KeHHA. CyyacHuil etan (pyHKLiOHYBaHHSA npo-
MMWCNOBUX NIANPUEMCTB YKpaiHM BiA3Ha4YaeTbCs
3pOCTaluol MIHAMBICTIO 30BHILLHLOIO cepef-
oBULLA, MOCUNEHHAM KOHKYPEHTHOTO  TUCKY,
AKTVBHUMW TEXHOOTIYHUMW 3PYLLUEHHAMMN, Ln-
poBi3aLjieto Gi3Hec-NpoLeciB Ta MNigBULLEHHSAM
3HAUYLLOCTI MapKeTUHTY K OAHIET 3 KHOYOBMKX
cTpareriyHnx pyHKUin ynpasniHHA. BopgHouac
3HayHa YacTuHa BITYN3HAHUX BUPOBHUYUX KOM-
NaHin CTUKAETbCA 3 KOMMIIEKCOM CUCTEMHUX
npo6nemM, 30Kpema HU3bKMM piBHEM aBTOMa-
TM3auji ynpas/iHCbKUX | MapKeTUHIOBUX MPO-
LleciB, PO3pPI3HEHICTIO iH(hOpMaLHUX CUCTEM,
BiACyTHicTIO iHTerpauii CRM- Ta ERP-pilieHs,
HefoCTaTHIM piBHEM LMMPPOBMX KOMMNETEHTHOC-
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Tel nepcoHasly, a TakoX AOMiIHYBaHHAM Tpa-
ANUIAHMX nigxoaiB A0 MapPKETMHIOBOro aHanisy
Ta nnaHyBaHHsA. Taki OOMEXeHHSA 3YMOB/IOKTh
BTpaTy MNOTEHUINHUX PUHKOBUX MOX/IMBOCTEN,
3HXEHHS e(PeKTUBHOCTI KOMYHIKaLii 3i CNOXu-
Bayamu, 3pOCTaHHA BUTPAT i, AK HAC/iAoK, ocna-
6/1€HHS KOHKYPEHTHMUX MO3WLINA NiANPUEMCTB.

AKTyaUTbHICTb  UMppoBOi  TpaHcdopmalii
BU3HAYAETLCA CYKYMHICTIO rNo6anbHUX, Hauio-
Ha/IbHUX | BHYTPILLUHbOOPraHi3auiiHUX YNHHWKIB,
AKi POPMYIOTb CyYacHi OPIEHTUPN PO3BUTKY NPO-
MUCNOBUX NiANPUEMCTB YKpalHW, 30Kpema:

— NoTpeboto y 3MILUHEHHI KOHKYpPEHTOCMpPO-
MOXHOCTI BITYUM3HAHUX BUPOOHUKIB Yy cepea-
OBULL UMOPOBOT EKOHOMIKU;

— 3pOCTaHHAM poNi AaHuX Ta aHasliTUYHUX
IHCTPYMEHTIB Y npouecax ynpasniHHA Mapke-
TUHIOBOI AIANBLHICTHO;

— HeOoOXigHICTIO MogepHI3aLil cuctemmn Komy-
Hikaw,il 3i cnoxneBadyamu B ymoBax TpaHctopma-
Ljii IX NnoBeAiHKOBUX MoAENeN;

— noTtpeboto aganTauii 6i3Hec-npouecis [0
BVK/IVKIB BOEHHOTO CTaHy, pesiokaL,ii CroXnsadis
i HOBUX NOTICTUYHUX YMOB;

— HU3bKUM piBHEM UMPOBOI 3pinocTi 6inb-
LWIOCTI BITYU3HAHUX MIAMNPUEMCTB | BIACYTHICTIO
yinicHoro crtpareriyHoro 6a4veHHA  BnpoBa-
[KEHHA LNPPOBUX TEXHOOTIIA.

IHTEHCMBHUIA PO3BUTOK LUCGPOBUX TEXHO-
NoriiA, iHTepHeT-iHbpacTpykTypn Ta iHdop-
MauiiHUX CUCTEM CNPUsiB BUHUKHEHHIO HOBUX
dopmaTiB B3aemoAil MK nignpuemcreammu Ta
crnoxueavyamu, WO 3yMOBWUIO TpaHcdopmalito
TpagunuiiHOT MapKeTUHIoBOI napagurmm. OgHUM
i3 K/IIOYOBMX pe3ynbTartiB LUMX MPOLUECiB CTaslo
CTaHOBJ/IEHHA KOHLENL,i LLUOPOBOro MapKeTUHTY,
AKWIA nocigae NpoBigHe Micue B CUCTEMi cydvac-
HOro CTparteriyHoro ynpas/liHHA MigNPUEMCTBOM
[9, c. 134].

Y HayKoBUX [OCHIIKEHHAX MOHATTA «Lnd-
poBuii MapkeTuHr» (digital marketing) TpakTy-
€TbCH HEOAHO3HAYHO, 0HaK OiNbLICTb Nigxoais
06’eQHyE cCniNlbHa KOHUENTya/lbHa OCHOBa —
3aCTOCyBaHHS UMPPOBMX TEXHOMOrIN Ta iHTep-
HEeT-KOMYHiKaLin o5 doopMyBaHHS, NPOCYBaHHS
i peanizauii cnoXxmBYOi LiHHOCTI [3, ¢. 604]. Haii-
6iNbll NOWKMPEHI iHTepnpeTauii LbOro MOHATTS
aKLEeHTYIOTb yBary Ha Takmx K/1l0HOBMX acrnekTax.

LincopoBuiA  MapKeTUHr po3rnsfacTbes Sk
CYKYMHICTb MapKeTMHIOBMX IHCTPYMEHTIB, L0
I'PYHTYIOTLCA Ha BUKOPUCTAHHI LMJIPOBMX KaHa-
niB B3a€EMOA|i, IHTEPHET-TEXHOMOrIN | faHux 3
METOI0 CTUMY/IIOBAHHA MNOMUTY, MPOCYBaHHA
TOBapiB i nocnyr Ta ynpasniHHA B3aEMOBIAHOCK-
Hamu 3i cnoxusadamu [10, c. 86].

Y 6inblW LWWPOKOMY T/YMaYeHHi LMdpoBuii

MapKeTUHT BM3HAYaETLCA AK KOMMIEKC Lndpo-
BUX METOAIB i 3aC06iB, CIPSIMOBaHMX Ha ediek-
TUBHY B3aEMOfi0 3 LUi/IbOBUMMU ayauTOPISMA
yepes efIeKTPOHHI KaHaIM KOMYHiKalLlii, 30kpemMa
Be6-caiTh, couiasibHi Mepexi, MOBiNbHI 3acTo-
CYHKW Ta OHnaiiH-nnatgopmu [11, c. 82].

Y cTparteriyHomMy BuMIpi uucppoBuin  Map-
KETUHI nocTtae K UMpoBO OpPiEHTOBAaHA KOH-
uenuis ynpasniHHA  6Gi3Hec-npouecamy  nig-
npuemcTea, WO 3abesneuyye nepcoHanisauito
B3aEMOZil 3i cnoxuBayamy, BUKOPUCTaHHA
OaHnX  Ons  O6rpPyHTYBaHHA  yNpaBliHCbKMX
pilleHb, aBTOMaTU3aL,it0 KOMYHiKaLiiHUX npoue-
CiB Ta iHTerpauito iHdhopMaLiinHNX TEXHOMOTIR Y
CUCTEMY MapKETUHIOBOI AisnbHOCTI [12, ¢. 117].
CyYKYMHICTb 3a3Ha4YeHnX nigxopais A03BO/SIE BUO-
KPeEMUTN XapaKTePHi 03HaKN LIMPPOBOro Mapke-
TUHry (Tabn. 1), Aki Bigpi3HATL KOro Big Tpaan-
LiiHUX MapKETUHIOBMX NPaKTUK.

OTxe, unhpoBUii MapKeTUHT AOLINIbHO Tpak-
TyBaTW §IK iHTErpoBaHy efleKTPOHHO-KOMYHiKa-
LifiHY cucteMy ooOpMyBaHHS Ta JOHECEHHS CMo-
YXMBYOT LIHHOCTI, WO 6a3yeTbCA HAa 3aCTOCYBaHHI
LUMGPOBUX TEXHOMOTIN, AaHUX | aHaliTUUYHUX
IHCTPYMEHTIB 3 METOK 3abe3neyeHHs pesysb-
TaTUBHOI B3aeMogil NignpuemcTea 3 PUHKOBUM
cepefoBuLLEM.

CTaHOB/IEHHA UMPPOBOr0  MapKETUHTY €
HacniaKoM NoCTynasibHOT €BOOLIT MapPKETUHTO-
BOIT Teopil Ta NepeTBOPEHHS LNJIPOBUX TEXHO/O-
rii Ha BU3HAYa/IbHWIA YNHHUK KOHKYPEHTOCMPO-
MOXHOCTI Cy4acHUX MiANPUEMCTB. Y KOHTEKCTI
06r'pyHTYyBaHHs cTpaTterii umdpoBoi TpaHcdop-
MaLil MapKeTUHIOBOI AiANIbHOCTI BaX/IMBUM €
aHasni3 TpaHcdopMmaLii HaykoBuxX nigxoais [o
PO3YMiHHS CYTHOCTI LUMPPOBOro MapKeTuHry Ta
BM3HAYEHHS 1A0r0 poni B CUCTEMI CTpaTeriyHoro
ynpasniHHA nignpuemcTsom [13, c. 65].

Y cyyacHux ymoBax ungpoBa TpaHchopma-
Lis MapKeTUHIoBOI AiSNIbHOCTI PO3rNsfaeTbes
SIK OOQUH i3 KNHOYOBUX ApaliBepiB PO3BUTKY Nia-
NPUEMCTB, OCKIi/IbKM 3ab6e3nedvye nigBuLLEHHS
FHYYKOCTI ynpaBniHHSA, iHHOBaLiIHOT aKTUBHOCTI,
piBHA nepcoHanisauii B3aemogii 3i cnoxusa-
Yamy Ta LWBWAKOCTI NPUAHATTA YNpPaBiHCbKNX
pilleHb. Po3pobneHHa cTtparterii  undposoi
TpaHcthopmaLii A03BOMISE BropsiakyBaTu Mpo-
Lec nepexopy Bif TpagUUiiHUX MapKEeTUHIOBUX
mMoZenei Ao undpoBuX, BU3HAUNTU NPIOPUTETHI
HanpAMW iHBECTYBaHHA, 06paty OnTUMasbHI
undpposi iHcTpymeHtn (CRM- 1a ERP-cuctemn,
nnarcpopmun GisHec-aHasiTUKKM, aBTOMATU30BaHi
KOMYHIKaLiliHi KaHann, cUCTeMW TapreToBaHoi
peknamu TOWO) Ta 3abe3neunTn Y3romKeHicTb
MapKeTUHrOBOT Aisi/IbHOCTI i3 3arasibHOK cTpaTte-
rieto po3BuTKY nignpuemctsa [14, c. 228].
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Tabnnua 1

Oco6nuBOCTI LUMPOBOro MapKeTUHIy

Oco6uBOCTI

3MicTOBHa XapaKTepucTuka

OpieHTauis Ha
AaHi (data-driven
marketing)

KnovoBuM NigrpyHTAM LUMGIPOBOro MapkeTUHTy € 3aCTOCYBaHHA aHaNi TUMHUX
nnardpopm i TexHosnorin Big Data, siki 403BONAIOTb NiANPUEMCTBY 3MiCHIOBaTH
NPOrHO3yBaHHA MOBE/IHKM CNOXUBaYiB, NPOBOAUTUN AeTa/lbHY CerMmeHTaLito
LINbOBUX ayaunTOpIlA, OLiHIOBaTM e(PeKTUBHICTb KOMYHIKaLIHMX 3axX0giB i
npuimat o6r'pyHTOBaHI MapKETMHIOBI PiLLIEHHS 3 METO X ONTUMI3aLji.

MepcoHanizauis
B3aemogil

3l cnoXxneavyammn CrOXKMBAYA.

Cnvparoumcb Ha 3ibpaHi gaHi, NignpueMCcTBO OTPUMYE MOXJTUBICTb
PO3p06ATU NEPCOHANI30BaHI NPONO3ULiT, aBTOMAaTM3yBaTy iHAVBIAYasi30BaHi
KOMYHiKaLii Ta doopmyBaTV YHIKa/IbHWUI KNIEHTCbKWIA A0CBIA, 019 KOXHOIO

IHTEepaKTUBHICTb
Ta ABOCTOPOHHS

KOMYHiKaLis 3i cnoxuneadamu.

Ha BigmiHy Big TpaguuiiHux megia, UMGPOoBI KaHa/IM 3a6e3neqyoTb
MOX/IMBICTb OnepaTuMBHOro Ta 6e3nocepesHbLOr0 3BOPOTHOIO 3B’A3KY

BumiptoBaHicTb
pesynsraris
Ta rHy4KiCTb

LincppoBuii MapKETUHT HaAAE 3MOTY 3AINCHIOBAT MOHITOPUHT
Pe3yNbLTaTMBHOCTI MApKETUHIOBMX KaMMaHii y pexvmi peasbHoro vacy
Ta CBOEYACHO BHOCUTWN KOPEKTMBM A0 06paHoi cTpaTeril.

ynpaBniHHA

ABTOMAaTW3aLlis 3actocyBaHHsA CRM-cuctem, nnatpopm MapKeTMHIoBOi aBTomMaTtu3aii
Ma KETI/IHFO;VIX (Marketing Automation), 4art-60TiB | &/TTOPUTMIB LLUTYYHOTO iHTENeKTy (Al)
I'ngLl,eCiB A€ 3MOry 3MEeHLLUTU BATPATK Ta NiABULLIATY TOYHICTb | pefieBaHTHICTb

MapPKETUHIOBUX KOMYHiKaLliiA.

IHTEerpoBaHicTb

LincopoBuii MapkeTuHI BUCTYNAa€e HEBIA EMHOK YaCTUHOK LMGPOoBOT

E;'flba%?:'ﬂx TpaHcdopmMauii NignpMeMCTBa Ta OXOMJ/IOE BCi OCHOBHI qoyHKLOHa/TbHI
y6' HanpsiMn MOro AisNbHOCTI, 30KpeMa MapKeTUHT, BUPOOHULITBO, STOTICTUKY,

3arasibHy 6isHec- chiHaHCH 7 36yT

cTparerito '

MaclutaboBaHiCTb
Ta rnodasibHe
OXONJIeHHA

LinchpoBi KOMYHiKaLiiiHi iHCTPYMEHTV HadatoTb MiANPUEMCTBAM MOX/IBICTb
BMXOAMTMN HA HOBI PUHKM Ta PO3LUMPIOBATI ayaUTOPHE OXOMN/IEHHS 6e3
CYTTEBMX A0AATKOBUX (DiIHAHCOBUX BUTpAT.

LPkepesno: cghopmosaHo asmopamu

B npomucnioBoMy CEKTOpi €KOHOMIKM Lnd-
pPOBUIA MapKETUHI HabyBa€ CTpaTeriuyHoro 3Ha-
YEeHHA Yy (POopMyBaHHI KOHKYPEHTHUX nepesar
BUPOOHNYMX MNiANPUEMCTB, OCKINIbKA BiH cnps-
MOBaHWI He Nulle Ha NpPOCyBaHHS MNPOAYKLi
Ha PUHKY, a 1 Ha onTumisauyilo 6Gi3Hec-npoLe-
CiB, MiABULWEHHS Pe3yNbTaTUBHOCTI B3AEMOLIT 3
[AiNoBUMMU NapTHepamMu Ta BNpOBaXeHHS HOBUX
MoZerieit opraHisauii 36yToBoi AisnbHOCTI [15].

Ha BigmiHy Big, nignpuemcts cdhepu nocnyr
i po3api6bHOT TOpriBNi, Ae uUgPOBI MapKeTUH-
TOBi IHCTPYMEHTM NEpPeBaXXHO OpIiEHTOBaHi Ha
KIHLEBOro cnoxusaya, BUPOOGHUYI KOMNAHIT
3aCTOCOBYIOTb iX Y 3HAYHO LUMPLLIOMY CTpa-
TerivHoMmy BuMipi. Lle nepepbayvae po3BUTOK
B2B-kKomyHikauii, iHTerpauito MapKeTUHIOBUX i
ynpaBiHCbKNX iHOPMAaLIAHNX CUCTEM, KOOp-
OMHALi0 NaHUIrB NocTadaHHs, a Takox nifd-
TPUMKY iHHOBALiHMUX NPOLECIB Ha BCiX eTanax
CTBOPEHHS LIHHOCTI.

LincopoBniA  MapKeTUHr  XapakTepu3yeTbCs
HWN3KOI creumdivHNX 03HakK (puc. 1), Aki BU3Ha-

YyaloTb 0COOG/IMBOCTI OpraHisauii Ta peanizau;i
MapKEeTUHroBOI AifANIbHOCTI.

Taknm YMHOM, LMGIPOBUIA MaPKETUHT BUCTY-
nae dyHgameHToM UnpoBoi TpaHcdopMauii
nignpMeMCTBa, OCKINIbKN 3abe3neyye iHTerpadito
MapKETUHIOBUX IHCTPYMEHTIB Yy CTpaTeriyHui,
TaKkTUYHWIA Ta onepauinHnin KOHTYPW ynpasBiHHA
BMPOGHUYMMY KOMNaHissMW. Lle cTBoptoe nepe-
AymoBKu ansa hopmMyBaHHA HOBOT MoAesii po3Bu-
TKY, OPiEHTOBAHOI Ha iHHOBAL|iliHICTb, aBTOMATK-
3alLlito 6i3HEeC-NPOLECIB i KMIEHTOLEHTPUYUHICTb.

®opmMyBaHHSA iHTerpoBaHoi LMJIPOBOI MapkKe-
TUHIFOBOT CUCTEMW € OAHWUM i3 K/IIOUOBUX eTanis
peanizauii cTparterii undposoi TpaHchopmadii
NMPOMUC/IOBUX NIANPUEMCTB, ap)ke came BOHa
3ab6e3neyvye y3ropKeHHs Ta B3aEMOLil0 Mapke-
TUHFOBUX [HCTPYMEHTIB, KOMYHIKaLiNHUX KaHa-
niB, aHaniTMyHMUX naatpopM i ynpasAiHCbKUX
pilleHb Yy MexXax €AauMHOro ¢yHKLioOHaIbHOro
npocTopy. Takuii niaxia A03BOMSE NEpPeinTn Bif
eni30guYHOro M pPO3PI3HEHOr0 3acTOCyBaHHSA
LUMAPOBUX IHCTPYMEHTIB A0 UiMICHOT, CUCTEMHO
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MiHIMi3aLis MapKeTUHIOBUX BUTpaT

KNIEHTOOPIHTOBAHICTb
Ta YMOBU crhiBnpadui

ynpaB/liHCbKI pilLEHHS Ha
OCHOBI ircpopmadii

Ponb yucposoro
MapKeTUHIy

CTIKI KOHKYPEHTHI
nepesaru

FHYJKiCTb aganTauis,
KOpWryBaHHS

Puc. 1. Ponb uncpoBoro MapKkeTUHry B CUCTEMi ynpaBiHHA NPOMUCIOBUMU NigNpUEMCTBAMM
[xepesno: cghopmMosaHo asmopamu

opraHi3oBaHoi Ta pe3y/ibTaTUBHOI
MapKETUHIOBOI AiSNIbHOCTI.

Mepwmm i 6a3oBUM CKNaLHUKOM iIHTEPOBAHOI
cuctemun euctynae CRM-cuctema, sika BUKOHYE
OYHKLi0 LEeHTpasbHOro sigpa Beiel undpoBoi
MapKeTUHroBol iHPaCTPYKTypU nNianpuemMcTBa.
Ii BNpoBaKeHHs Aae 3MOry NMpoMUC/IOBUM Mif-
npuemcTeamMm CcqOpMyBaTu €EANHY K/EHTCbKY
6a3y, akymysoBaTh 3as8BKWU 3 PI3HUX KaHanis
B3aemogii (couiasibHi Mepexi, KoprnopaTuBHUI
caliT, meceHgxepu, showroom), HakonuyysaTu
iICTOpIt0 KOHTakTiB, 3AiMCHIOBATW CerMeHTaLito
KNIEHTIB 3@ NOBEAIHKOBMMU I LIHOBUMMW Xapak-
TEPUCTUKAMK, a TaKoX ynpasfisaT NOBTOPHUMM
npogaxamu. Y pesynsrati 3pocTae piBeHb KOH-
BepCii, 3MEHLUYITbCA BTPATN NOTEHUIRHMX KNi-
€EHTIB | NIABULLYETLCA CTYMiHb MepcoHasti3auil
MapKETUHIOBUX MPOMNO3NLLIiA.

ApyrMM BaX/IMBUM KOMMOHEHTOM € Uud-
pPOBi KaHanM MapKeTUHrOBMX KOMYHiKauii, no
SKUX Hanexatb odoiuiiHniA BebcanT nignpuem-
CTBa, iHCTpYMeHTN SEO-NpocyBaHHS, coljiasibHi
mepexi (Instagram, Facebook, TikTok), koHTek-
CcTHa peknama Google Ads, yar-60T Ta email-
MapKeTUHT. IX 06’€AHaHHA B E€AUHY CUCTEMY
3abe3neuvye 6e3nepepBHICTb | MNOCMIAOBHICTb
B3aEMOZIT 3i CNOXMBAYEM HE3a/IeXHO Bif TOUKM
BXO/Y Ta KaHasly NepLUoro KOHTakTy 3 nignpuem-
CTBOM.

uncpposoi

TpeTim 060B’A3KOBUM €M1EMEHTOM HTErpo-
BaHOI UWJPOBOI MAapPKETUHIOBOI CUCTEMU €
IHCTPYMEHTU UndpoBOoi aHaniTukM Ta Business
Intelligence (Bl). BukopucTtaHHsa aHaniTU4HUX
nnartgpopm Hagae MOX/IMBICTb 3AiNCHIOBATU
MOHITOPUHT KNHOYOBMX NOKa3HWUKIB eDEKTUBHOCTI
MapKeTUHroBOI [AifANIbHOCTI, 30Kpema KOHBepCil
3aABOK, BapTOCTi /1iga, nokasHmka ROMI, cepeg-
HbOro Yeka, A0BIYHOI LiHHOCTI knieHTa (LTV) Ta
pe3ynbTaTUBHOCTI peKIaMHMX KamnaHiin. AHani-
TVKa 3a6e3neudye nepexig Ao ynpae/iHHA Mapke-
TUHIOM Ha OCHOBI faHux (data-driven approach),
O ICTOTHO NiABMLLYE OOGI'PYHTOBAHICTb ynpas-
NIHCbKUX pilLIEHb.

YeTBepTnM CKIaQHMKOM LMMPPOBOT Mapke-
TUHIOBOI CUCTEMM € OMHIKaHa/lIbHi KOMYHiKaLlii,
CrpAMOBaHi Ha (POpMyBaHHA E€ANHOIO KMIEHT-
CbKOrO [0CBifly HEe3a/1eXHO Bif, KaHasly B3aEMO-
4ii. Ana npomucnosux NignpuemMcTB Le nepesoba-
yae y3rogxeHHs po6oTtu showroom, couiasibHUX
MepeX, KopnopaTMBHOIO canTy, Yyar-60TiB, Tese-
(POHHMX KOHCy/NbTaUili i NepcoHaNbHUX 3yCTpi-
yeil 3 knieHTamu. Peanizauis OMHiKaHa/IbHOrO
nigxoay O03BOSISIE YCYHYTU Ay6A0BaHHA iHop-
MaLil, CKOpOTMUTK Yac 06po6KM 3BEPHEHD i MiaBK-
LLNTN AKICTb CEPBICHOr0 006C/1yroByBaHHS.

MpadpiuHy Moaenb LUMdpPoBOi MapKeTUHIOBOT
cUCTeMM, afanToBaHy A0 cneundiki AisnbHOCTI
NPOMUC/IOBUX NiANPUEMCTB, HaBEAEHO Ha puUC. 2.
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CRM - cucrtema: 6asa LIMPPOBI KAHAJN: AHANITUKA BI:

KNieHTIB, icTopis
MOKYMOK, CermeHTauis

cant, SEO, SMM,
Google Ads, TikTok,
yaT-60THn

fawoéopan, KPI,
ROMI, CAC, LTV,
MPOrHo3yBaHHS

v ‘

v

OMHIKAHANBHI KOMYHIKALLJ
(Viber, Instagram, FB, caiit)

A

MEPCOHANI3ALIIA TA CEPBIC
(3D-mopgeni, AR-Bisyanizau,is,
aBTOMAaTUYHI pekoMmeHaauii)

Puc. 2. KniouoBi eneMeHTn iHTerposaHoi LudpoBoOi MapKeTUHIOBOI CUCTEMU

Lxepesno: cghopmosaHo asmopamu

Y mMexXax npeactasneHol MapKeTUHIoBoT CUC-
TeMu MpoBifHe 3HAYeHHSA MalTb OMHIKaHaU/IbHI
KOMYHiKaL,il, Ki BACTYNatTb HEBI'EMHOI CKNa-
[OBOK  CydacHOl UMdpoBOi  MapPKETUHIOBOI
IH(ppaCTPyKTypy Ta Of4HMM i3 KNHYOBUX IHCTPY-
MEHTIB  YyNpoBapKeHHS cTpaTerii  ungposoi
TpaHcdopmadii nignpuemctTea. OMHiKaHaIbHWI
nigxig nepenbavae 06’egHaHHA BCiX KaHanis
B3aeMOZji 3i crnoxmeayamu B €QNHWIA iHpopma-
LiiHO-KOMYHIKaLiiHWA NPOCTip, WO 3abe3nevye
LiNiCHICTb, MOCNIAOBHICTb i NEpCOHaNi30BaHWi
Xapaktep KOMYHiKaLiii He3a/ieXHOo Bifg, kaHasy
abo TOYKM KOHTaKTy 3 KJ/EHTOM. [padiiyHy
MOZAe/lb OMHIKaHa/IbHUX KOMYHiKaLiil, sika iHTe-
rPye PisHOMaHITHI LMPPOBI IHCTPYMEHTU, KaHa N
NPoCyBaHHA Ta aHaliTU4YHI nnatdopmu, npea-
CTaB/IEHO Ha puc. 3.

3anponoHoBaHa MoAesnb iNCTpye, WO BCi
TOUKM KOHTAKTy 3i CrnoXuBayem — couljasibHi
Mepexi, KopnopaTuBHWIA CaiiT, peknamHi iHCTpy-
MeHTW, showroom, meceHpkepu Ta yaT-60Tn —
iHTerposaHi B eanHy CRM-cuctemy. Came BOHa
3abe3neyvye HaKoNMYEeHHS Ta 36epeXxeHHs icTopil
B3AEMOJIT 3 K/TIEHTAMWN, KOHTPO/Tb NMPOXOXKEHHSA
KOXHOro eTarny 3amOBJ/IEHHSA, MepcoHasli3aLito

KOMYHiKauii, CTUMY/OBaHHA MOBTOPHUX MpO-
OaXiB i ynpas/liHHA KMIEHTCHKOK JI0S/IBHICTIO.
Takum 4uHOM, CRM-cucTema BWKOHYE pPOnb
LEeHTpasIbHOro e/ieMeHTa OMHiKaHaUu1bHOT iHdpa-
CTPYKTYpU, NOEAHYIOUM BCi OHMaiH- Ta odonaiiH-
KaHann B3aemMogii.

3anponoHoBaHa OMHikaHa/IbHa MoAe b KOMY-
Hikalin ona npoMMUcIoBMX NiANPUEMCTB BUCTY-
nae oAHWM i3 K/HOYOBUX KOMMOHEHTIB UNpo-
BOI TpaHcopmalii MapKeTUHrOBOT AifNIbHOCTI,
OCKiNIbkM 3a6e3neyye (opmMyBaHHS €ANHOINO
KNIEHTCbKOrO MPOCTOPY, Y3rOMKEHHSI OHMAMH- i
ochnaliH-kaHasiB, aBToMaTmn3aLito npoLecis B3a-
€EMOpIT 31 cnoXmeayamu, 3pOCTaHHA KOHBepCil Ta
06CAriB NPoAaxy, a TakoX CTBOPEHHS CTilKnx
KOHKYPEHTHUX nepes.ar.

Y3arasibHIoIuN BUKIaAeHe, Chif, 3a3HaunTu,
Lo dhopMyBaHHA IHTErpoBaHOI LMPOBOI Map-
KETMHIOBOI CUCTEMM € HeoOXigHOK YMOBOKO
peanizauii ctparterii unudposoi TpaHchopmadii
MapKeTUHroBoT AiANbLHOCTI MPOMUC/IOBOro nid-
nprvemcTBa. 3anponoHoBaHuii Niaxia, Wo rpyHTy-
€TbCA Ha noegHaHHi CRM-cuctemun, LmMdpoBux
KaHaniB KOMyHikauii, aHaniTUYHNX IHCTPYMEHTIB,
OMHIKaHaNbHNX B3aEMO/il i NepcoHanisoBaHnx
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KNIEHT
doi3nyHi ocobn, GizHec, an3anHepu

A 4

\ 4 A 4

Viber, Instagram, Site

COLIMEPEXI OPILUAHWNI CANT: SHOWROOM:
KaTtanor, 3asaBku, SEO,
Viber, Instagram, FB, MK;)THecin;;LaL\’l’;IIID,-
TikTok pranu,
NPOEKTK
A\ 4 A\ 4 \ 4
YAT-BEOTIU Google Ads TA OCOBUCTI 3YCTPIUI

PEMAPKETUHI

l

CRM-CUCTEMA
(nigwn, 3aMOBJIEHHS, ICTOPIA MNOKYMNOK, CEerMeHTaLlis, MOBTOPHI NpoAaxi)

}

OMHIKAHANBHW CEPBIC
€OQuHa 6a3a KNieHTiB

* €ANHWI CTUIb KOMYHiKaLLiA
* KOHTPO/1b eTaniB yroam

* MepcoHanisauisi NPono3uLlii

'

MOBTOPHI MPOAAXI
NOANBHICTL KNIEHTIB
PO3BUTOK BPEHAY

Puc. 3. CknagHukn mogeni OMHiKaHa/IbHUX KOMYHIKaLiiid
[xepeso: cchopmosaHo asmopamu

uncppoBux cepsicis, 3abesnedye nepexig 4o
cydyacHoi data-driven mogeni ynpasniHHA Mapke-
TUHIOM. YNpPOBaXXeHHA TaKoi CUCTEMU Y LifNb-
HICTb MPOMUCOBUX NIANPUEMCTB L03BO/SE NiA-
BULLNTY ePEKTUBHICTb 30YTOBOI, KOMYHIKaLiiHOT
[ISNIbHOCTI, @ TakoX cqpopMyBaTh CTIKY K/li€H-
TOOpiEHTOBaHY UM(POBY CUCTEMY

BucHoBKku. 3a nigcymkamy npoBefeHOoro
[OCNIMKEHHA  BCTaHOB/MIEHO, WO uudposa
TpaHcopmaLisi MapKeTMHIOBOI Aisi/IbHOCTI Ha

cyyacHOMYy eTani BUCTyrnae OgHUM i3 BU3Ha4asib-
HUX YMHHWKIB PO3BUTKY NIANPUEMCTB, OCKINIbKN
3a6e3nevye NigBULLEHHS THYUYKOCTI ynpas/liHHSA,
IHHOBALIHOT aKTUBHOCTI, PiBHA nepcoHasiau,i
B3a€EMOIT 3i cnoxusayamy Ta LUBUMAKOCTI Mpwu-
MHATTA yNpaBniHCbKNX pilLeHb.

Po3pobrieHHs Ta BNpoOBapKeHHA cTparterii
uncppoBoi TpaHcopmadii gae 3Mory Brnopsas-
KyBaTu nepexig Bif TpaauuiiHUX MapKeTUHro-
BMX NiAXOAIB [0 Cy4yacHO! uMddpoBOi MoAeni,
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OKPEeCNTN NPIOPUTETHI HANPSIMAN IHBECTYBaHHS,
obpaTtn AoUiNbHI TeXHOMOriYHI piweHHA (CRM-
Ta ERP-cuctemu, nnatdgopmu 6isHec-aHani-
TUKW, aBTOMAaTU30BaHi KOMYHIKaLiiHi KaHau,
IHCTPYMEHTU TapretoBaHoi peknamu  TOLLO)
Ta 3ab6e3neunTu Y3rofKeHiCTb MapKeTUHIoBOI
[iSANbHOCTI i3 3ara/lbHOK0 CTpaTterielo Po3BUTKY
nignpuemcTtea. Lincpposa TpaHcdopmauia map-
KETUHTY € 060B’A3KOBOI NepesyMOBOI0 CTasI0ro
PO3BUTKY Cy4acHOro NPOMKC/IOBOro Nignpuem-
CTBa, OCKi/IbKM CMpUAE MigBULLEHHIO eleKTuB-
HOCTi KOMYHiKaLili, aBToMaT13aLii npouecis B3a-
emMopii 3 KNieHTamMn, NOCUNEHHIO MPUCYTHOCTI Y
UMdopoBoMy NPocTopi Ta POPMYBaHHIO CTIiNKNX
KOHKYPEHTHUX nepesar.

BcTaHoBneHo, WO iHTerpoBaHa UudpoBa
MapKeTUHroBa CUCTeEMa BUCTYNae NpakTUYHUM
IHCTPYMEHTOM peanizauii cTpaTterii uMgppoBoi
TpaHcopmayii MapKeTUHroBol AissibHOCTI Mig-
npuemcTtea B UinoMy. BctaHoBneHo, Wwo crpa-
TeriYyHMMn opieHTpamun LMdpoBoi TpaHcdop-
Mavii MapKeTUHIY € ONTUMI3aLisi MapKETUHIOBUX
BMTpAT, aBTOMartun3aLis KNieHTCbKMX B3aEMOIN,
PO3BUTOK OMHiKaHa/IbHUX KOMYHIiKaLilii, nepco-
Hanizauis nponosuuiii, po3LWUPEHHS LMUdPOBOI
PVHKOBOI MPUCYTHOCTI Ta DOPMYBaHHS CU/TbHOTO
6peHAay B UMdpoBOMYy cepefoBULLi. [OCArHEHHS
3a3HayeHux Liner 3abesnedye nepexig Big pos-
Pi3HEHOr0 BWKOPUCTaHHSA OKpemMuxX LUpoBUX
iHCTPYMEHTIB A0 LiNIiCHOI CMCTEMW YNpaBniHHS
MapKETUHIOM Ha OCHOBI aHNX.

Y pesynbrati 4oCNimMKEeHHA COPMOBAHO IHTe-
rpoBaHy UMGPOBY MaPKETMHIOBY CUCTEMY nMif-
NPUEMCTBA, K/1II0YOBUM efieMeHTOM Kol € CRM-
cuCTeMa, LWO BWKOHYE DYHKUIT HaKOMMYeHHs

Ta 06pPOOKN KMIEHTCHKOI iHCpopMaLji, KOHTPO/IO
eTaniB yrofi, CerMeHTtaLii CrnoXxwmBayis i CTUMY-
JIOBaHHA MOBTOPHUX Mpogaxis. OB6rpyHTOBaHO
JouinbHicTb iHTerpauii CRM i3 yndppoBmMmM kKaHa-
namun KOMyHikauii, aHaniTUYHUMK IHCTPYMEHTaMM
Ta NepcoHaslizoBaHNUMK cepsicamu, 30Kkpema Tex-
Honorismn 3D- | AR-Bi3yanizauii npoaykuir.

MpoBeaeHwnii aHanis aaB 3Mory cdopmyBaTu
LinicHe 6a4eHHs CYTHOCTI LMAPOBOro Mapke-
TUHTY, BU3HAUYUTW MOr0 Posb | 3HAYEHHS ANs
OYHKLiOHYBaHHS Cy4aCHUX BUPOOHNYMX KOMMa-
Hil1, @ TaKoX OOI'PyHTYBaTW K/OHOBI CTpaTerivHi
HanpamMu UMdPOoBOI TpaHcdopmauii X Mapke-
TUHIOBOT Aii/IbHOCTI.

MornméneHo nigxoauM A0 po3pobneHHs cTpa-
Terii  undposBoi TpaHchopmauii  MapKeTUHry
LWNAXOM cucTeMatm3aii CydacHUX KOHLEeNLii,
METOAIB | TEXHONOTIN LM(POBOro MapKETUHTY.
3anponoHOBaHO NPakTUYHI pekomeHaauii Wwoao
NiABULLEHHA Pe3y/IbTaTUBHOCTI  MapKeTUHIOBOT
LOiSANbHOCTI NPOMMCAOBMX NiANPUEMCTB Ha OCHOBI
BMPOBaMKEHHS LNPOBUX TEXHOSOTIN, ONTUMI3a-
Uil MapKeTMHIOBMX MPOLECiB, (POPMyBaHHS iHTe-
rpoBaHoi iHhopMaLiiHOT cMCTEMU Ta MOCUNEHHS
€dDEKTMBHOCTI KOMYHIKaLiiHOrO KOMI/IEKCY.

Y uifiomy pesynsrtaTtu npoBefeHoro Aochi-
[P)KEHHA 3acBigvyloTh, WO peasnisauia crpare-
ri undpposBoi TpaHcdopmalii MapKETUHIoBOT
LisNIbHOCTI € 06’'€KTUBHO HEOOXiAHOW A/18 npo-
MMUCNOBUX MiANPUEMCTB | 34aTHa 3abe3nevynTu
MABULWLEHHSA  1X  KOHKYPEHTOCMPOMOXHOCTI,
ebekTMBHILEe BUKOPUCTAHHSA MapKETUHIOBUX
pecypcis, onTumi3aLito 6i3Hec-npouecis Ta op-
MYBaHHS1 CTIKMX PUHKOBWUX MO3ULIA Yy [AOBro-
CTPOKOBIli NepcneKTuBi.
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