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Y cTaTTi OoCNiAKeHO CTpaTeriyHy posib KIIEHTCHKOro Cepsicy K KHOYOBOro IHCTPYMEHTY DOpMyBaHHA Ta npu-
MHOXEHHS K/TIEHTCbKOrO Kanitasly B yMOBaxX BUCOKOKOHKYPEHTHOIMO CepefioBuLLa, 30Kpema B rasly3i XapyoBoro pu-
Teliny. PO3KpMTO TEOPEeTMKO-METOAOMNOMYHI 3acaan KOHUenUii KNiEHTCbKOro kanitany, Woro CTpyKTypu (LiHHICTb,
yTpYMaHHS, pedeppasi-kanitan) Ta YMHHKKIB, L0 BNAMBAKOTb Ha MOro 3pocTaHHs. MpoaHasizoBaHO €BONOLiH
nigxogis A0 06C/YroByBaHHA KAIEHTIB — Bif, TPaH3aKLiiHOTO A0 OMHiKaHa/IbHOTO KAieHTCbKoro goceigy (Customer
Experience, CX). 3gilicHeHO cucTtemarumsauiio Ta knacudikaliio Cy4yacH/X iHCTPYMEHTIB | TEXHOJONI, siki BUKOpUC-
TOBYKOTbCA NiANPUEMCTBAMU A1 OpraHisauii edpekTMBHOI poboTK 3 KliEHTaMu, BKIKYAUM CUCTEMU YNPaB/liHHA
B3aemoBigHocuHamu 3 KnieHtamu (CRM), nporpamu N0SNbHOCTI HOBOTO MOKONIHHA Ta LMJPOBI KaHa/IM KOMYHIKaLi.
OcobnuBy yBary npuaifieHo eMnipuyHiin ouiHLi BNMBY SIKOCTI 0BC/YroByBaHHSI Ha pPiBEHb 3a[10BOSIEHOCTI Ta f10-
ANbHOCTI CNOXMBaYiB. Ha OCHOBI OTPMMaHKX pe3ynbTaTiB Po3p06/1eHO KOHUENTYasTbHI Ta NPaKTUYHI pekomeHaaL,i
LLLOA0 iHTerpaLji KMiEHTCbKOro cepBicy Y 3arasibHy 6Gi3Hec-cTparterito, Wo A03BO/IMTb MaKCUMi3yBaTu fOBIOCTPOKOBY
LiHHICTb KNIEHTCbKOT 6231 Ta 3a6e3neunTu CTiliky KOHKYPEHTHY nepesary Ha puHKY.

KnouoBi crnoBa: KNiEHTCHKWIA CEPBIC, KMIEHTCbKWIA KaniTas, KMIEHTCbKWIA [OCBIA, NOANBbHICTb, Xap4oBuWii puTeiin,
CRM, cTtpareris.

The article examines the importance of customer service as a key instrument for forming and strengthening
customer capital in the competitive environment of the food retail sector. It is shown that customer capital is shaped
by three main components—value capital, brand capital, and relationship (partner) capital — which together reflect the
long-term interaction between the consumer and the enterprise and determine the level of customer loyalty. The study
identifies the factors that influence the development of customer capital, including service quality, convenience, the
use of digital technologies, personalised interaction, and the presence of an effective loyalty programme. The transition
from traditional service formats to a modern omnichannel model is characterised, demonstrating how the integration
of online and offline communications enables the creation of a holistic customer experience. The article systematises
contemporary tools for managing customer relationships, including CRM systems, digital applications, personalised
offers, service evaluation metrics (such as NPS and CSAT), and mechanisms for collecting customer feedback.
Special attention is given to analysing the customer service practices of Silpo-Food LLC, which actively fosters
emotional engagement through thematic store design, in-house production, a developed system of digital services,
and its loyalty programme. Based on survey results of young consumers, the study identifies factors influencing
customer satisfaction that are significant for further improvement of customer-oriented systems. The findings indicate
the necessity of enhancing the service system by considering both emotional and rational aspects of the customer
experience. The article provides recommendations for improving customer service management, optimising digital
tools, strengthening the value proposition of the loyalty programme, and integrating service policy into the overall
strategic development of retail enterprises. Implementing these approaches will contribute to the growth of customer
capital, increased consumer loyalty, and the strengthening of retailers’ competitive positions in the long term.

Keywords: customer service, customer capital, customer experience, loyalty, food retail, CRM, strategy.
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MocTtaHoBKa npo6semu. B ymoBax Hacuye-
HOCTI pMHKIB Ta cTaHgapTu3aLlii ToBapiB SKICTb
npoAykTy abo uiHa nepectann OGyTW €AUHUMM
BUpilanbHUMK  dhakTopamMu  KOHKYPEHTOCMPO-
MOXHOCTI. CyyacHa €eKOHOMIYHa napagurma
BM3Ha4YMMIa KNieHTa SK rO/I0BHUIA HemaTtepiasib-
HWIA aKTMB NignprMemcTBa. 34aTHICTb KOMNaHIl He
nvwe 3anyunTu, a i ytpumatun KnieHTa, TpaHc-
chopMyBaBLUM MOro y NOCTINHOIO Ta N0SA/IbHOrO,
NpsAMO BiZOOPaXaeTbCA Y 3POCTaHHI 1i KNiEHT-
CbKOro Kanitany — iHTerpasibHoi BapToCTi BigHO-
CVIH i3 K/lieHTaMn. Y ranysi XxapyoBoro puteiny,
LLIO XapaKTepun3yeTbCA BMCOKOK YaCcTOTO MOKY-
MOK Ta HU3bKNMK Gap'epamun nepexopy A0 KOH-
KypeHTa, KIEHTCbKNA cepBic HabyBae KpUTUY-
HOro 3Ha4yeHHs. MocTaHoBKa Npobiemu nonsrae
Yy HEeOOXiAHOCTi HayKoOBOro OOIpPYyHTYBaHHA Ta
pPO3p0O6KN AIEBUX MEXaHI3MIB MEepPEeTBOPEHHS
(hyHKLiOHa/IbHOTO npouecy 06CnyroByBaHHA Ha
cTpareriyHnii IHCTpyMeHT ()OpMyBaHHSA [OBroO-
CTPOKOBOT NOSAMBLHOCTI Ta, AK HacnifoK, Hapo-
LLIeHHA KNIEHTCbKOro Kanitany. BupiweHHa uier
npo6neMn Mae Bax/IMBE HayKOBe 3HAYeHHS
Y KOHTEKCTi PO3BUTKY Teopii MapKeTUHIoBUX
BIQHOCUH Ta ynpas/liHHA KanitasioM, a TaKoX
BaroMe npakTMyHe 3Ha4YeHHA ANs NigBULLEHHSA
ePEeKTMBHOCTI AisiNIbHOCTI pUTEN-NigNpPUEMCTB.

AHani3 ocTaHHiX gocnigkKeHb i nyonikawiii.
MuTaHHA KNIEHTCHLKOrO Kanitasly, K/iEHTCbKOro
cepBicy Ta ynpaeniHHA B3aeEMOBiAHOCMHaMW 3
KnieHTamm (CRM) € LeHTpa/IbHUMN Yy CyYacHUX
HayKOBUX AOCNIIKEHHAX MapKeTUHTY, 0C06/IMBO
B KOHTEKCTI puTeisty. ONOPHUMU NOSTOXKEHHAMMU
ONA UbOro AOC/IMKEHHA € npadi, Lo po3KpuBa-
H0Tb CYTHICTb K/IHOYOBMX MOHATL. Tak, YKPaiHCbKI
pocnigHukn, 3okpema O. B. Uepen ta A. O. Jles-
YEHKO, TPaKTYITb K/TIEHTCbKMWIA KaniTas ik CyKyn-
HICTb CTIilKMX 3B’A3KIB NiANPUEMCTBA 3i CNOXUBA-
Yamu, Wwo 6asyloTbCA Ha AOBIPi, IOANLHOCTI Ta
CNISIbHOCTI iHTepeciB, | pO3rNAfAETbCA K LIHHWIA
HemaTepia/ibHWUl aKkTuB, 34aTHUI reHepyBaTu
ManbyTHi goxoam [7]. Y cBOto yepry, KIMiEHTCbKWUI
CEepBiC Yy Cy4acHili HayKOBIli AyMLji BU3HAYaETbCSA
He MNPOCTO SIK Habip nocnyr, a fK «KOMMeKC
3axofiB Ta cTparerii, cnpsiMmoBaHuWX Ha 3a[o0-
BOJIEHHSI NOTPeb Ta O4iKyBaHb KMIiEHTIB yepe3
onepartmBHICTb, NpodiecioHaniaMm, nNpPO30pIiCTb
Ta iHAMBIAyanbHWIA Nigxig», WO HanpsiMy BNun-
Ba€ Ha 3a/0BOJEHICTb Ta NOANbHICTL [5]. Takuit
KOMMIEKCHWIA NiaXif [O3BONSAE po3rnsaaTn cep-
BIC He NinLe AK PyHKLUito, ane i Ak cTpareriyHunii
aKTuB.

3HaYHWUIA BHECOK Y PO3BUTOK KOHLEnuil Kni-
EHTCbKOro AocBifgy 3po6us LUMITT BepHa MNepmaH
(Schmitt Bernd H.), siknin y cBOix npausax po3ris-
Aae nigxig Customer Experience Management

SAK KOMMNIEKCHY CUCTEMY EMOLIAHUX, KOTHITUBHUX
i CEHCOPHUX B3AEMO/i MiX KNIEHTOM i 6peHaoMm
[1]. B ykpaiHCbKOMY HayKOBOMY CepenoBULL
MATaAHHA K/TIEHTOOPIEHTOBAHOCTI Ta UMpPOBOI
TpaHcd)opmalii  TOProBesibHUX  NiANPUEMCTB
aKTVBHO [JOCNIAXYylTbCA Yy npauax [pockypi-
Hoi H. B., M'puHeBwny J1. B., CmoTpoBoi K. B. Ta
iHLWKX, SKi aHaUi3yloTb BNAWMB OMHiIKaHas/IbHOCTI,
undpposizauii Ta nporpam 10A/1bHOCTI Ha KOHKY-
PEHTOCMPOMOXHICTb YKPATHCbKNX pUTeinepis.

BuaineHHA HeBupilleHNX paHille 4YacTuH
3arasibHOI nNpo6nemMu. Monpu HasBHICTb Teo-
PETUYHMX HarnpayloBaHb, HayKOBO-MPaKTUYHWIA
IHCTPYMEHTapili ynpas/iHHA KNIEHTCbKUM Karli-
T&/IOM 3a/IMLIAETLCA HEeAOCTaTHbO ajantoBa-
HUM [0 YMOB YKPaIHCbKOrO XapyoBOro puteriny,
Lo 3yMOB/E NOTPeby nogasnblwmnx Aocni-
[KeHb i3 ypaxyBaHHAM MpoLecis umdposisauii,
aHaNiTUYHMX TEXHOJOriA Ta 3MiH Yy noBeaiHui
CrnoXxuBauiB.

dopmyntoBaHHSA Linen ctarTi (noctaHOBKa
3aBfaHHs1). OCHOBHOI METO CTaTTi € 06rpyH-
TYBaHHA PO/ KNIEHTCbLKOrO ceps.icy y dop-
MyBaHHi KNIEHTCbLKOrO Kanitasly B XapyoBOMY
puteini. QNns [QOCATHEHHA UiEl MeTu nocTas-
NIEHO HaCTyMHi 3aBAaHHA: npoaHanidysatu
TEOPETUKO-METOAOMONYHI  3acagn ynpasiHHA
KNIEHTCbKMM KaniTasioM Ta cepBicoOM; cuctema-
TU3yBaTW IHCTPYMEHTU, WO ()OPMYHTb MNO3n-
TUBHWIA KNIEHTCbKWIA AOCBIA; NPOBECTN eMmipny-
HWIA aHani3 KNIEHTCbKOro AO0CBiQY Ha npukiagi
TOB «Cinbno-®ya» Ta BUSABUTU K/HOYOBI (hak-
TOpU | NPOGNEMHI 30HW, WO BNAMBAKTbL Ha
NOANBHICTb CNOXMBAYIB Y AaHii ranysi.

Buknag OCHOBHOro wmartepiasly pochni-
DxeHHA. KnienTcbkuid cepsic (CS) y cydacHii
€KOHOMILi po3rnsafaeTbCcs K cTpareriyHa (pyHk-
Lis ynpasniHHA, WO BUXOAUTL 3a MeXi NMPoCTUX
TpaH3akuUiii i opieHToBaHa Ha nobyaoBy [0B-
rOCTPOKOBOIO B3aEMOBUIIAHOTO MapTHEPCTBA.
3paTHiCTb  nmignpuemctea hopmyBaty  No3u-
TUBHWIA, AOBrOCTPOKOBUIA KIEHTCBKNIA O0CBIf
(Customer Experience, CX) € KpUTUUYHO BaxK/In-
BOM, OCKi/lbKW HayKOBi AOCAiMXEHHs nigTBep-
[KYIOTb, WO 3POCTaHHSA KifIbKOCTI MOCTIAHMX
KNieHTIB NuLLe Ha 5% MoXxe Npu3BecTn Ao 36iNb-
LLIEHHSI NpuBYTKY A0 25% [2].

Xap4yoBuini puteiin npauyle nepeBaxHO B
pamkax B2C-mogeni (6i3Hec ans cnoxvsava),
fAKa XapakTepusyeTbCA BEIMKOK KiTbKICTHO iHAM-
BiJya/lbHMX MOKYNuiB. PilleHHA npo MOKynky B
B2C yacTo 3anexuTb Big emouiii, 0cobucTmx
ynogobaHb Ta CNpURHATTA 6peHAay, Ha BiAMIHY
Big B2B-mopeni, Ae BiJHOCUHW OyAyloTbCA Ha
CYTO pauioHa/IbHMX, [OO0BrOCTPOKOBMX Oi3Hec-
notpebax. Bax/MBo 3a3HauuTu, WO Xo4ya Bap-
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TICTb OKpemMux TpaH3akuiii y B2C 3a3suuaii
HWX4Ya, 3aranbHi 06CArM MOXyTb OyTU ayxe
BYCOKMMW.

LleHTpanbHO TEOPETUYHOK KOHCTPYKLIED
€ knieHTcbknii kanitan (KK), akuin Bu3HavaeTbes
AK nepefbayvyeHHs YMCTOro rpPoOLLOBOrO MOTOKY
Bif, yCIX MalbyTHIX BifHOCUH 3 KNIEHTOM (ZOBi-
YHa LiHHICTb KrlieHTa, CLV). 3axigHi gocnigaHukm
BUAINAIOTb TPWU PYLWIiHI cuaun, ski OpMyTb
CcTpykTypy KK: Kanitan uiHHOCTI (pauioHasibHa
OUiHKa cniBBigHOLWIEHHS MepeBar Ta BuTpar),
Mapo4yHUn Kanitan (emouiiHa MPUXWUAbHICTb,
penyTauis 6peHay) Ta NapTHEPCbKU Kanitan
(SKiCTb 4OBrOCTPOKOBMX BiHOCKH, 3abe3neveHa
cepsicom Ta CRM-cuctemamn).

[na ynpaBniHHA Ui€lo Tpiagok nignpuem-
CTBa BUKOPUCTOBYOTb CUCTEMATU30BaHWUI HabIp
IHCTPYMeEHTIB. J10 IHCTPYMEHTIB KOMYHiKauil
HasnexaTb nporpamy N0AIbHOCTI, LiNboBi Map-
KETUHIoBi KOMYHiKaLil Ta AigpkuTtasi-nnartgopmu.
IHCTpyMeHTM 360py Ta aHanisy gaHux BKHYa-
toTb CRM-cuctemu, aHanis TpaH3akuiii 1a 36ip
NPSAMOro 3BOPOTHOTO 3B'A3KY Yepes3 OnuUTYBaHHSA
Ta aHani3 ckapr. HapewwrTi, IHCTPYMEHTU KOHTp-
O/1l0  AKOCTI BKNOYAKOTb XXOPCTKI CTaHgapTu
06CNyroByBaHHsi Ta BUKOPUCTAHHS K/IHOYOBUX
nokasHukiB edpekTnBHocTi (KPI), Takmx sk NPS,
CSAT Ta (hiHaHCOBI METPUKMN.

dopmyBaHHsA KK BigbyBaeTbCcsl noeTanHo:
Bil 3any4yeHHs (NPiOpMTET Ha 3pocTarHoMy
PUHKY) A0 yTpuMaHHS (poKyc Ha NosbHOCTI)
Ta pO3BUTKY BIAHOCUH (Makcumizauia CLV).
EdeKkTnBHMIA KNIEHTCbKMIA CEpBIC HEe3aNnexHo
Bif, mMofeni r'pyHTYETbCA Ha 4YOTMPbLOX KJ/HOYO-
BMX MNPUHUMNAxX: MPUHUMN eTUYHOCTI (nosara
[0 KNieHTa Ta 3axucT WOro AaHux), NpuHLMN
[OCTOBIPHOCTI (HagaHHA npasAuvBOiI iHopMa-
uii gna nobynosu AOBipW), NPUHLMN MOTUBALLT
(cTMMyIOBaHHA MOKYMOK 4epe3 SKICHUA cep-
BiC Ta LIHHICTb) Ta MPUHLMN KOHTpoNo (ynpas-
NiHHA MOBEAIHKOK KNIEHTIB Yepes3 nporpamu
NOSANBHOCTI).

Y KOHTEKCTi Xap4yoBOro puteiiny, ae AOMiHy-
toya mopenb B3aemogil — B2C, ethekTUBHICTb
po60TK 3 KnieHTamMn 6e3nocepefHbo 3aNeXnTb
Bifl 30aTHOCTI KOMMaHIl iHTerpyeatu Ui Teope-
TUYHI 3acan Ta IHCTPYMEHTU B €AMHY CTpa-
TErito, sika He /fue 3aA0BO/IbHSAE EMOLiliHi
noTpeobun (Mapo4vHuin kanitan), ane i eqpeKTUBHO
Kepye pauioHa/IbHUMUW QUiKyBaHHAMMU LWOAO LiiHK
Ta 3pYy4YHOCTI (KaniTasl LiHHOCTI Ta NapTHEPCbKUiA
kanitas1). Came 3 ornagy Ha HeobxigHiCTb 36a-
TaHCOBAHOI0 PO3BUTKY BCIX TPbOX KOMMOHEHTIB
KNiEHTCbKOro Kanitany, nogasblunii aHanis ébyae
choKycoBaHuiA Ha [AisNbHOCTI OAHOrO 3 Hali-
GiNbLUMX TpaBLiB YKpaiHCbLKOro puvHKy — TOB

«Cinbno-®ya», unga crtpateria «[ocsig Focrta»
€ SICKpaBUM MPUKIAA0M iHBECTULIA y Ta CNyrye
eMnipnyHoto 6a30t0 AN AOC/IIKEHHS.

TOB «Cinbno-dya», Ak yactuHa Fozzy Group,
€ OAHIEI0 3 NPOBIOHNX PO3OPIGHUX Mepex, Aka
ctaHOM Ha 2024 pik Haniyye 309 marasvHIiB y
60 mictax YkpaiHn [3]. ®inocodisa «Cinbno»
I'PYHTYETLCA Ha NIOANHOLEHTPUYHOMY NiAXOAI,
e cniBpo6ITHUKIB Ha3mBalTb «[llepeBepLuHn-
Kamu», a KNiEHTIB — «[OCTAMM», a Micist KomnaHil
nonarae y Tomy, Wob6 «gapyBatu LWACTs CBOIM
rOCTAMY.

Lia cTpaTeris peanisyeTbecs Uepes KislbKa K/to-
4yoBUX eniemeHTiB. [lo-nepuwe, uUe YyHikanbHui
TemaTu4yHuii An3aiH ana noHag 100 cynepmap-
KETIB, SKMA LIOPOKY BiA3HAYAETLCA MiXHApPOA-
Hoto Npemieto Europe's Finest Store, cTBoptooUn
NOTY)XXHWIA €MOUIiHNIA 3B'A30K Ta iHBECTYHUM B
"experiential retailing". MNo-gpyre, ue PO3BUTOK
B/IACHOTO BMPOOHMUTBA (NekapHi, KyniHapis,
nuBoBapHA Beermaster Brewery) Ta B/iacHuX
Toprosnx Mapok (600+ HoBKx ToBapis Nig BTM y
2024 p.), WO [03BOJISIE KOHTPOOBATY SAKICTb Ta
YHiKaJ/1IbHICTb MPONO3KLIT, BNAVBAKOYM Ha KaniTasl
LiHHoCTI [3].

Cuctema knieHTcbkoro cepsicy (MapTHep-
CbKnin Kanitas) € 6aratokaHasibHOW. KrouoBuii
efleMeHT — nporpaMa NosnbHOCTI «BnacHuia
PaxyHoOKk», sika nNponoHye 60Hycu Ta nepcoHa-
ni3oBaHi npono3unuii, a TakoX IHTerposaHa 3
thiHaHCOBMM npoaykToM «baHk BnacHuin Paxy-
HOK». Y cdpepi aipkmTany KomnaHis 3a6esne-
4yye OMHiKaHa/IbHICTb Yepe3 MOOibHWUIA Joaa-
TOK, BeO-caliT Ta THY4YKy CUCTEMY [OCTaBKu
(nnaHoBa, ekcnpec LOKO, «HoBa [lowTa») Ta
TEXHONOriT camoo6CNyroByBaHHs, SAK-OT «Bifb-
Hokaca» (Scan&Go), AN 3MEeHLUEeHHA orepa-
LiHUX dOPUKLLINA.

YnpaBniHHA 3BOPOTHMM 3B'AI3KOM  37iiICHIOE
cneujanizoBaHuii lenaptameHT [ocsigy octs,
AKNIA POKYCYETbCS HA MOHITOpMHIy NPS (aHani3
Ao 60 000 sigryki) [3]. Ona edheKkTUBHOrIO Bif-
CTEXEHHS Ta aHani3y UuX BiArykis BUKOPUCTOBY-
€TbCS e/1EKTPOHHA A0LLUKA, WO Bidyani3ye AaHi 3a
perioHaMy Ta OKpeMUMM MarasnHamu, Bigobpa-
Xae AMHaMmiky 3MiH i nonerwye npouec iXHbOro
BUBYEHHSA [3].

3 MEeTOoK A0CMiaNTN KMIEHTCLKNIA A0CBIA cno-
xmBayis TOB «Cinbno-®ya», astopamu 6yno
npoBeAeHO NiJIOTHE ONUTYBaHHA cepef, UifIboBOT
rpynu cnoxveadis (CTYAEeHTW Ta 3HalioMi BIKOM
20-35 pokiB). B pesynstaTi 6yno oTpumaHo
BMOIpKY 3 33 pecnoHAeHTiB. B AKOCTi iHCTpY-
MeHTapito 6y/10 BUKOPMUCTaHO CTaHAapTMU30BaHy
aHKeTy (onuTyBasIbHWIA NUCT), PO3pPO6/eHy Ha
nnatcopmi Google Forms.

MEHEOXMEHT



MEHEOXMEHT

EKOHOMIKA TA CYCIMNINbCTBO

Bunyck # 80 / 2025

dopmyBaHHS BMOIPKOBOI CyKYMHOCTI 6a3yBa-
Nlocst Ha HeliMOBIpHICHOMY MeTofj Biabopy. KoH-
KpeTHiLle, 6y/10 3aCTOCOBAHO NOEAHAHHA METOAY
CTUXINHOT BUGIpKM (260 BNGIPKM 3a AOCTYMHICTIO,
convenience sampling) Ta metogy [06pPOBiNb-
Horo Biaryky (voluntary response sampling).

Mpouenypa nonarana y nNOWUPEHHI nocu-
NaHHA Ha OHNaliH-aHKeTy Yy 3akpuTux Tematuy-
HWUX cniJfibHOTax (KaHanax Ta yarax) y couiasib-
HUX Mepexax (Hanpuknag, Telegram, Viber).
LlinboBOO ayguTopieto UUX CNiSIbHOT € CTYAEHTH
Ta BMK/Iagadi eKoOHOMIYHOro thakynsreTy JibBiB-
CbKOro HauioHa/IbHOrO YHIBEPCUTETY iMEHI IBaHa
®paHKa. YyacHUKN ONUTYBaHHA 3a/lyvasincs Ha
[06POBINIbHNX 3acafax Ta bpann yyacTb aHo-
HiMHO. PecnoHaeHTV HagaBann BianoBigi, 6asy-
HOYMCb HA CBOEMY 0COGMCTOMY AO0CBIAi B3aEMofji
3 mepexeto "Cinbno". AHkeTa OGyna CTPYKTypo-
BaHa 3a TpboMa TemaTuyHumun Grokamu. Mep-
UM 610K CTOCYBaBCS OLIHKM SIKOCTi 06CNyroBy-
BaHHA Ta onepauiiHoi AiSAbHOCTI, BK/IOYatoUn
MATAHHA MPO NErkicTb KOMyHiKaujii 3 nepcoHa-
1IoM, Yac o4ikyBaHHS, opraHisawito yepr Ta BBiy-
NMBICTb NpauiBHuMKiB. [pyruii 610K 6yB cnpsimo-
BaHWI Ha aHani3 MapKETUHIOBUX KOMYHiKauili Ta
NOANBHOCTI, 30Kpema 06i3HaHOCTi PeCNOHAEHTIB
NpO akuiiHi Npono3uLIi, OLjiHKYy NporpaMu Nosib-
HOCTi Ta BUKOPWCTaHHSA OHNaiH-cepsiciB. Tpe-
Tin GNOK MICTUB BIOKPWUTI NUTaHHA ANSA rNUGUH-
HOro aHanisy KnieHTcbkoro gocsigy (Customer
Experience), ne pecnoHgeHTam nponoHyBasiocs
HagaTn pekomMmeHgauil Woao nokpaweHHs cep-
BiCy Ta onmcaTu KOHKPETHI BUNaaku B3aEMOAIT.

AHani3 BignoBige pecrnoHAeHTIB MNokas3as
[OMiIHYBaHHA KanitTasly UIHHOCTI HaZ iHWuUMUn
KomnoHeHTamn. 3okpema, 70% onutaHux (23 3
33 pecnoHAeHTIB) Ha3Ba/IM 3HMKEHHS LiH Hali-
BaX/IMBILLNM (PaKTOPOM MNOKpPAaLLEHHS KNIEHT-
cbkoro gocsigy. OgHovacHo 46,9% onutaHux He
€ y4yacHuKamy nporpamu NosisibHOCTI «BnacHuii
PaxyHok», a 30% 6axatoTb 6a4nTv BUTISHILLI
ymMoBKM nporpamu. Lle cniBBigHOLWEHHA CBIg-
YnTb NPO Te, WO BUCOKI IHBECTULLi B eMOL|iliHWI
MapouyHuin Kanitan (am3aiiH, atmocdepa) Heao-
CTaTHi, Wo6 KOMMEeHCyBaTu CNPUNRHATY LIHOBY
Pi3HULIO 3 KOHKYPEHTamMn B o4yax LiHOYYT/IMBUX
crnoxuBadiB. HM3bKa 3a/ly4yeHicTb 40 nporpamm
NosAINbHOCTI (MapTHepPCbKUA KanitTas) niareep-
[DKYE, WO B6OHYCHa cucTema He CnpuiiMaeTbes
AK AO0CTaTHbO 3HauyLmii (piHaHCOBWIA CTUMY,
O BKa3ye Ha KPUTUYHWIA PO3PUB Y LIHHICHINA
NPONO3uLii TOAIbHOCTI.

Kpim TOro, BUsiBneHi cyTTeBi onepavwiiHi puk-
Lil, WO nigpuBaloTb NapTHepCbKuiA kanitan. Tak,
58% pecnoHAeHTIB BKa3aM Ha He3py4Hy Hasi-

rauito B MmarasuHax, a 36% — Ha HeoOXigHICTb
3MEeHLLEeHHSA Yepr Ha Kacax. Lli npobnemu € 3Ha-
YHUMU [pKepesiaMn He3a40BOJIEHHSA, AKi HiBeso-
0Tb NO3UTUBHUIA JOCBIA. MNpoTe, AKICTb 06Cyro-
BYBaHHS NepCoHas/IOM OTpUMasia BUCOKY OLLHKY:
75,8% pecnoHAEeHTIB NO3UTUBHO OUHWAN NpU-
BiTHICTb Ta BBIYAMBICTbL NepcoHasny (Ha 4 ab6o
5 6anis), a 70% KopuCTyBayiB BUCOKO OLLHWUN
OHNaliH-cepBicM Ta AocTaBKy. TakMM 4MHOM,
NO3UTUBHWIA EMOLiHNIA  A0CBIA4, CTBOPEHWIA
nepcoHasIoM, MOPYLUYETLCA TEXHOOTIYHUMUN Ta
onepavujiiHiMmn 6ap'epamu.

Y npoBeAeHOMY eMnipuyHOMY AO0CAIIKEHHI,
pecrnoHAeHTamMm  MPOMNOHYBasIOCA  34INCHUTH
OLLiHKY SIKOCTi HafiaHUX Nocyr 3a N'aTubasbHO
liKanot, ae 1 o3HauyaB HaliHWXkumnii, a 5 — Haii-
BULLIMIA piBEHb 3a[0BOMIEHOCTI. AHasi3 oTpuMa-
HUX gaHunx (puc. 1) BUSSBUB HACTYMHWIA PO3MOAIN
OLiHOK cepef, KOpUCTyBadiB Moc/yru AOCTaBKU:
3HauyHa 4acTMHa pecnoHpeHTiB, a came 40%,
ouiHMNa cepsic Ha piBHI 4 6anis, WO CBIgUUTb
MPO iXHKO 3arasibHy MNO3WUTUBHY OUiHKY. [lpwn
ubomy 30% onuTaHux NPOLEMOHCTPYBa/IN Hali-
BULLWI piBEHb 3a40BO/IEHOCTI, MPUCBOTBLUN Cep-
BiCY OLjiHKY 5.

MepcoHas cynepmapKeTiB € O4HUM i3 K/TH0YO-
BUX €NeMeHTIB (popMyBaHHSA MO3UTUBHOIO Kili-
EHTCbKOro AocBigy. KomnaHisi akTMBHO 36upae
iHCalTW 5K Bif, rOCTER, Tak i Bifg BMacHWX npa-
LIBHUKIB, LLO MPU3BOANTL OO0 BMNPOBaKEHHS
HeBeNMKMX, asie 3HadvyLmx nokpaweHb. Pesynb-
Tartyv ONUTYBaHHA NiATBEPAUIN KITIEHTOOPIEHTO-
BaHICTb nepcoHany. 45,5% pecnoHOEeHTIB OLi-
HUMW MNPUBITHICTb Ta BBIYMBICTb MpaLiBHUKIB
"Cinibno”, 3 AKMM M 40BENOCH B3aEMOLIATM Ha
4 6a1m 35, 30,3% Ha «5» Ta 21,2% Ha «3». /liLie
3% ouiHWAM Ha «1». TakoX, y4aCHUKM BiAnoBisn
Ha BiAKPUTE NUTAHHA WOAO TXHbOrO MNO3UTMB-
HOro abo HeraTMBHOIO AOCBIAY B3aEMO/Ii 3 nep-
CoHanoM. binbWicTb pecnoHAeHTIB pPO3NoBiv
e npo NO3UTUBHWIA AOCBIA, SK OT, «LWBUAKO
iAYyTb Ha JOMNOMOry 3a noTpebu», «3aBxan 3ra-
AyoTbesa Api6HI BUNaAKM i NPUEMHI», TOLLIO.

OkpiMm @pizuyHmx ocio, TOB «Cinbno-®ya»
HaJae OKpeMuii KOMMNEeKC Mocnyr, OpieHTOBa-
HWI1 Ha NOTPe6bU KopnopaTMBHUX KMiEHTIB. OCHO-
BHa Npono3uuis nonsrae B opraHizauii 4oCTaBKn
LUMPOKOro acopTUMEHTY ToBapiB — NPOAYKTIB
XapyuyBaHHs, Hanoi., TOBapIB A1 OpiCy, TOTOBUX
cTpas 4M PypLUETHMX HabopiB — 6esnocepesHbo
B ochicm KomnaHiin. lMpouec 3amMoBMEHHS AN
6i3HeC-KNIEHTIB IHTErPOBaHWUIA B iCHYHOYI OHNAlH-
nnarcpopmu. MignpUEMCTBO TakoX Hadae BUTIOHI
npono3uii, AK oT Npu 3amoB/ieHHi Big 1500 rpH
KNIEHTWN He onnadvyoTb gocTaBky [6].
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Puc. 1. OuiHKa cnoXxuBadiB WOA0 KOPUCTYBAHHA OHNaliH-cepBiciB «Cinbno»

[xepeso: cghopMoBaHO aBMopPoM

1 (10%)
0 (0%)
0
1 2
CepBic «Cinbno» BU3HAOUM MOXJ/IUBICTb

BMHUKHEHHSA HenepeabavyBaHuX CUTyaLii, Takmx
AK 3aTpMMKa 4OCTaBKW, BNPOBAMKYE MeXaHi3Mu
KOomneHcauil, 30KkpemMa KyrnoHun «3aiyeKkaHHs» Ha
6e3KOLUTOBHY KaBy, LU0 CBIgYUTb NPO NparHeHHs
MiHIMI3yBaTWN HeratuBHI BpaXKeHHs Ta NigTpumy-
BaTW NO3UTUBHI BIAHOCUHM 3 K/liEHTaMW.

Kpim TOro, y cknagHuii nepiog BOEHHUX BUNPO-
6yBaHb "Cisibrno" NpoAeMOHCTPYBa/1I0 He nuvLe
CTiliKiCTb 6i3Hecy, ane i rmnoboKy couiasibHy Bia-
NoBifa/IbHICTb, ONepaTnMBHO PO3TOPHYBLUKM MO
BCiil YKpaiHi Mepexy BnacHux «CaiTasieHb» [6] —
NYHKTIB HE3/1TAMHOCTI, AKi CTa/ln BaXXIMBUM ene-
MEHTOM NIATPUMKN ONA MicueBux rpomaz [8].
Lli nokauji 3a6esneunnn gocTtyn A0 €NeKTpo-
eHeprii, iHTepHeTy, rapaunx HarnoiB Ta 6a30BUX
NMOCNYT, TaKNUX AK 3HATTA rOTIBKM Ta onnara Kapr-
KO, CTaluu BaX/MBMM PECypcoMm NigTPUMKN
ansa micuesux rpomag. Ans uboro «Cinbrno»
aKTUBHO 3asyvano naptHepis, Sk-oT TM "Uep-
HiriBcbke", Ans ob6nawTyBaHHA UMX MPOCTO-
piB, MiAKPeCoUN BaXXIMBICTb Konabopadii Ta
06'eHaHHA 3yCUNb Yy Yacu Kpu3, TUM CamMunm
AEMOHCTPYUN  KNIEHTOOPIEHTOBAHUI  Niaxia,
AKNIA BUXOAMUTb 3@ MEeXi KOMepUiiHOT AiISIbHOCTI
Ta CNpPsAMOBaHUI Ha BCeOGIYHY MiATPUMKY CBOIX
rocTei y CkiaZjHMX ymoBax BOEHHOIO CTaHy.

BucHoBKWU. [poBegeHe [AOCNIAKEHHA nia-
TBEPAXYE, WO KTIEHTCbKUIA CepBic € cTpareriy-
HAM iHCTPYMEHTOM (POpPMYBaHHA KIIEHTCLKOIO
Kanitany B ranysi xap4oBoro puteiiny. [ocsig
TOB «Cinbno-®dya» AeMOHCTPYE YCNiWHi cTpa-
Terii aganTayii Ta po3BUTKY B YMOBax Kpu3u, ae
KMOYOBY pOSb Biflirpac opieHTauis Ha KiieHTa.
KomMnaHiss 3morna nogonatv 3HauHi TPyAHOLLI

Ta 3abe3neunTn nogasiblue 3pOCTaHHA 3aBAAKN
THYYKOMY YNpa./iiHHIO, aKTUBHOMY PO3BUTKY
OHNaWH-TOpPriB/I Ta iHHOBaLiHMM nigxogam [0
KNIEHTCLKOrO CepBiCy.

EmnipnuHnii aHania Ha npuknagi «Cinbno»
BUSIBMB, LLIO NONPW BUCOKi iHBECTULiT B Mapou-
HWUIA kaniTan (atmocdpepa, gusainiH) Ta BUCOKY
AKICTb PO6OTM MepcoHasty, iCHYHTb 3HauHi Po3-
pVYBMK Yy COPUIAHATTI KaniTany UiHHOCTI (BMCOKa
LiHOBa 4YyT/NMBICTb CMOXWBAYiB) Ta NapTHep-
CbKOro Kanitasy (HuM3bKa 3a/1y4yeHiCTb A0 Npo-
rpamMu N0SNbHOCTI, onepauiiHi dPUKLIT, SK-0T
yeprn Ta Hasirauisl). Lle cBigumTb npo Te, Wo
€MOLHNIA A0CBIfA, HE MOXE MOBHICTHO KOMMEH-
cyBaTu pauioHasibHi hakTopy 3pyYHOCTI Ta LiHW.

Takum 4yMHOM, B yMOBax Kpu3u Ta nicnsso-
€EHHOT BiAbyaoBM came 36asiaHcOBaHa K/iEHTO-
OPIEHTOBAHICTb CTA€ BU3HAYA/IbHUM (PaKkTOPOM
ycnixy. KomnaHii, ski ctaBnAaTb nNoTpeéu KiieH-
TiB Ha nepLue Micue Ta iHBECTYITb Yy PO3BUTOK
BCiX TPbOX KOMMOHEHTIB KMIEHTCBHKOro Kanitasay
(WiHHICHOrO, MapoOYyHOro Ta MapTHEPCHLKOro),
MalTb HanbiNbLWi LWAHCK Ha CTabifbHICTL Ta
NPOLBITAHHS.

MepcnekTBn  nojasiblinX  [OC/igKEHb
nonaralTb Yy MOrMnMG1eHOMY BMBYEHHI BNNBY
UMdpoBUX IHCTPYMEHTIB Ta NepcoHasnisauil
Ha YTPUMaHHSA KNIEHTIB Y XapyoBOMYy puTelini.
AKTYya/IbHUM HanpsiMoM € po3pobKa eKoHoMe-
TPUYHUX MOAeNen AN KiNbKiCHOT OLHKK BHe-
CKY OKpeMMUX efleMEeHTIB cepsicy (Hanpukniag,
NPS, TexHonorii Scan&Go, epeKTUBHOCTI Mpo-
rpam JI0ANILHOCTI) Yy 3arajibHy BeNUYMHY [0Bi-
YyHOi uiHHOCTI kieHTa (CLV) p1a yKpaiHCbKUx
puTeinepis.
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