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CTarTio NPUCBSIYEHO BUPILLEHHIO NPo6emMn hparMeHTapHOrO BUKOPUCTAHHA AaHuX Npo LuudpoBy MOBEAiHKY
crnoxmsadis. MeTolo pob0TK € po3pobka KOHUEeNTyanbHOT Mogeni, WO iHTerpye aHanis nosefiHku, CRM-cuctemu,
MeXaHi3Mn afanTUBHOIO LiHOYTBOPEHHS Ta TeXHO/OrIT npodaxy. MeTofonorivyHy 0CHOBY AOCNIMKEHHS CTaHOBNATb
MeToAMN aHanisy, cuctemaTusavji Ta MofentoBaHHA Gi3HeC-NPOLECiB. Y CTaTTi KnacudikoBaHO METPUKKU LndpoBoT
MOBEAIHKN Ha fBHI Ta HesiBHIi. O6rpyHTOBaHO, Wo cyyacHa CRM-cuctema BUCTYNae aHasliTUMHUM S4POM, SiKe 3a
ponomoroo RFM-aHanisy Ta NnporHo3yBaHHs BIATOKY NEPETBOPIOE CUPi AaHi Ha iHcainTn. Po3pobneHo aBTOPCbKY
LMKNIYHY MOAenb, WO AeMOHCTPYE BN/IMB NOBEAIHKOBMX NaTepHIiB Ha CTpaTerii nepcoHasti30oBaHOro LjiHOYTBOPEHHS
Ta aBTOMarM3aLiio npofdaxis. MpakThyHa UiHHICTb Nonsrae B HafaHHi GisHeCy IHCTpyMeHTapilo 418 MOHeTu3aLil
K/TIEHTCbKMX AaHuX Ta NigBULLEHHSA NOKa3HUKa NOXUTTEBOT LIHHOCTI KNieHTa.

KnouoBi cnoBa: MapkeTWHr BiHOCUH, UMpOBa MOBEAHKA CMOXMBAYiB, MApPKETUHIOBE LiHOYTBOPEHHS,
CRM-cuctemu, TEXHONOTIT Npogaxy, NepcoHanisauisi, OHaiH-cepefoBuLLe.

The article is devoted to solving the scientific and practical problem of the fragmented use of data on digital
consumer behavior in the modern business environment. In the context of the rapid development of the digital
economy, companies are shifting from a transactional approach to relationship marketing, where long-term interaction
with the client becomes a key asset. However, a significant conceptual gap remains between the accumulation of
vast amounts of behavioral information and its practical application. Businesses often face the "data silo" problem,
lacking a systematic mechanism for converting raw data into effective, automated pricing and sales strategies.
The purpose of the research is to develop a comprehensive conceptual model that integrates digital behavior
analysis, Customer Relationship Management (CRM) systems, adaptive pricing mechanisms, and automated sales
technologies into a single ecosystem. The methodological basis of the study involves a systematic analysis of
scientific literature, the method of synthesis to combine disparate concepts into a unified framework, and business
process modeling to design the final cyclical structure. The study classifies key digital behavior metrics into explicit
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categories (transaction history, search queries) and implicit categories (clickstream data, time on page, abandoned
carts), defining them as the primary raw material for personalization. It is substantiated that the modern CRM system
transcends its traditional role as a passive database, becoming an analytical core for aggregating and segmenting
customer data using methods like RFM analysis and churn prediction algorithms. The key scientific result is the
development of an integrated, cyclical conceptual model. This model demonstrates a continuous process where
a consumer's "digital footprint" is captured and analyzed within the CRM to power a "pricing engine". This engine
generates personalized or dynamic prices based on the customer’s estimated willingness to pay, which are then
delivered via automated sales technologies. The consumer's reaction creates a new data point, feeding back into
the CRM and refining future algorithms. The practical value of the research lies in providing a strategic roadmap for
data monetization, allowing companies to significantly enhance customer loyalty, increase Customer Lifetime Value
(LTV), optimize marketing budgets, and build sustainable competitive advantages in the online environment.
Keywords: Relationship marketing, digital consumer behavior, marketing pricing, CRM systems, sales

technologies, personalization, online environment.

MoctaHoBka npo6nemu. CyyacHa €KOHO-
MiYHa AMHaMiKa, WO BU3HAYAETLCA [NIMOVMHHO
UMGpoBO TpaHctopMalield pPUHKIB, CnNpuUyn-
HUMa napagurMmanbHUii 3CyB Y MapKETUHIOBIl
Teopii Ta npakTuui. BiabyBaeTbCca oCTaTOUHUIA
nepexig Bif TpaH3akuUiliHOI Mopaeni, OpieHTo-
BaHOI Ha MakcuMmi3aLito NpuoyTKy Big OKpemoi
yroam, Ao pensuinHoi mogeni (MapKkeTuHry Bif-
HOCWH), A€ K/IH4YOBMM akTMBOM KOMMaHii CTae
Kanitasl JOBroCTPOKOBUX, B3aEMOBUTILHUX CTO-
CYHKIB 3i crnoxuBadyem. B oHnaliH-cepenoBuLLj,
[le KOXEH K/iK, Nepernsg um koMeHTap 3asvae
umndcppoBuin cnig, notTeHujian ans nobyaoBn Takmx
BIAHOCUH € 6e3npeueaeHTHUM.

OpHak came uUfA iHopMaLiiHa HaCcU4YeHiCTb
NMOPOAKYE KNOYOBY npobnemy. KomnaHii Hako-
NUYyOTb KO/loCasibHI 06CArM faHux npo umd-
poBY MNOBEAIHKY CMOXMBayiB, ane CTUKatTbCA
3 (byHOaMeHTa/IbHOK CKMaAHICTIO 1X MpakTuy-
HOro 3acTOCyBaHHSA. 3B'A30K MK NOBELIHKOBUMMU
narepHamn KnieHTa, X cpikcauieto B ynpassiH-
CbkMx cuctemax (3okpema, CRM), dopmyBaH-
HAM Ha TX OCHOBI afleKBaTHOI LLIHOBOT NPONo3unLLit
Ta ii peasiizalieto yepes cyyacHi TexHoNorii npo-
AaXy 3aMWAETbLCA (pparMeHTapHUM Ta Hepo-
CTaTHbO AOCNIMKEHUM. ICHYE KOHUEeNTyaslbHWUi
po3puMB MK TUM, LLLO MW 3HAEMO MNPO KNIEHTA, i
TUM, SIK MM NEPETBOPIOEMO Lie 3HaHHS Ha edoek-
TMBHY, aBTOMAaTM30BaHy KOMEepUjiiHy Aito.

Takum 4YMHOM, akTyaslbHICTb AOCAIAKEHHS
3YMOB/IEHA rOCTPOIO NPaKTUYHO NOTpeboto 6is-
Hecy. B ymoBax rinepkoHKypeHuii He3faTHICTb
e()eKTMBHO iHTeprnpeTyBaTtu Ta MOHETU3yBaTU
NoBeAiHKOBI AaHi NpU3BOANTb A0 BTPATU PUHKO-
BUX MO3WLLIA, 3HWKEHHS KMTIEHTCLKOT I0ANIbHOCTI
Ta HeeEKTMBHOIO BUMKOPUCTAHHA MapKeTUHIO-
BUX GromgkeTiB. Po3pobka uinicHoi mogeni, wo
CUCTEMHO NOEAHYE aHani3 UMpoBoTl NoOBEAiHKH,
dyHKuioHan CRM-cuctem, MmexaHiamn aganTus-
HOMo LIIHOYTBOPEHHA Ta TexXHO/Ooril npogaxy, €
He /fMwe BaX/IMBMM HayKOBMM 3aBAaHHAM 3
yrnopsiiKyBaHHA 3HaHb Y Lili cdpepi, a I npakTuy-

HUM iIMNepaTUBOM /19 CTBOPEHHS CTIAKUX KOH-
KYPEHTHUX nepesar y unMgpoBiii €KOHOMILII.

AHani3 ocTaHHIX AOoCNiMKEHb i NyOniKawiii.
TeopeTMyHOO OCHOBOK A/ PO3B'A3aHHA
nocTas/ieHol Npo6/ieMn € 3HaYHUA MacuB Hay-
KOBUX Mpalb, SKi MOXHa YMOBHO 3rpynyBaTtu y
TPW KNKOYOBI HANPAMMU.

MepLumin HanpsM OXOM/IE PyHAAMEHTASIbHI
Ta CydyacHi OOCNiMHKEHHA B rasly3i MapKeTuHry
BigHOCUH. KnacuuHi po6otn K. T[pboHpoOca
(C. Gronroos) [1] 3aknanu nigBasMHN PO3yMiHHS
KNnieHTa $K napTtHepa Ta ChiBTBOPUSA LiHHOCTI.
CyuacHi pocnigHukn, 3okpema P. Manbmartip
(R. Palmatier) i Jl.lTeHxodd (L. Steinhoff) [3]
Ta B. Kymap (V. Kumar) i cnisasTopu [2], aganTy-
roun Ui iget oo umMdpoBoi epun, akUEHTYIOTb yBary
Ha Takmx MOHATTAX, AK KNIEHTCbKa 3a/lyyYeHiCcTb
(customer engagement), XUTTEBA LiHHICTb K/li-
eHTa (Customer Lifetime Value, LTV) Ta ynpas-
NiHHA KNIEHTCbKMM [0CBIAOM B OHMaAMH-KaHa-
nax. OpgHak, y 6aratbox npausix TeXHOMNOTiYHUIA
acnekT peanizaujii UnMx KoHUEenujii 3anmwaeTbcs
Ha ApyroMy naHi.

Apyrnii  HanpsM MNPUCBAYEHWIA  BUBYEHHIO
UMpoBOI  MOBEAIHKM crnoxusadiB. HayKoBLi
JeTanbHO aHasi3yloTb MaTepHu  MOBEAIHKM
KOpMCTYyBauiB, CETMEHTYHUM X HA OCHOBI AaHUX
npo BiaBiayBaHHA caiTiB (clickstream analysis),
aKTUBHOCTI B colUiaNibHUX Mepexax Ta icTtopii
TpaH3akuin. JocnigkeHo BMANB KOTHITUBHUX
ynepemkeHb Ha NPUAHATTS pilleHb B OH/AlH-
cepefoBuLyi, WO Po3rAfaETbca B poboTax
A. Aatonnaxi (A. Ayatollahi) [7]. MpoTe, 34€6i/b-
LLIOrO Ui AOC/iMKEHHS MatoTb ONUCOBUIA Xapak-
Tep i PiAKO NPOMOHYKTL YiTKI MexaHi3mu nepe-
TBOPEHHS BUSAB/IEHUX NOBEAIHKOBUX iHCANTIB Ha
KOHKPETHI MapKeTUHIOBI CcTparerii.

TpeTiin, HalibiNbWw TEXHOMOTMYHWUIA HanpsMm,
06'egHye ny6nikay,ii, WO CTOCYITbCA MapKeTUH-
roBOro LIHOYTBOpeHHA Ta poni CRM-cuctem.
Y pob6oTax, nNpUCBAYEHUX LIHOYTBOPEHHIO,
aKTMBHO  po3rNsgfalTbCa  mogeni  AvHamiy-
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HOr0O Ta MepCOoHas1i30BaHOro LiHOYTBOPEHHS.
MnTaHHA LiHHOCTI NepcoHasni3oBaHoro LiHOYTBO-
PEHHS Ta KOHMIAEHUIRHOCTI AaHNX PO3KPUTO Yy
pocnigpxkeHHax A. Enbmaxty6a (A. EImachtoub)
i cniBaBTopiB [5] Ta Y. YeHa (C. Chen) i . fyaHa
(Y. Duan) [8]. MapanenbHo, CRM-cuctemu
po3rNsafarTbCAa  AK  TEXHONOTYHWA  (hbyHAa-
MeHT ansa 36opy Ta cermeHTauii iHpopmauii.
Bnane CRM-TexHoNorii Ha NoBeAiHKy B npo-
ueci npogaxis npoaHanizosaHo M. Pogpirecom
(M. Rodriguez) i cniBaBTOpamu [4], a HOBI cxemu
RFM-cermeHTaUii i3 3acTOCyBaHHSM afIrOpUTMIB
KnacTtepusauii 3anponoHoBaHo Ox.-T. Beem (J.-
T. Wei) i cniBaBTOpamm [6].

BupgineHHA HeBupilleHUX paHiwe YacTuH
3arasibHOI Npo6neMu. MNonpu 3HavyHy KiNbKiCTb
nyo6nikawjii y KOXXHOMY 3 LMX HanpsimiB, crnocrte-
piraeTbCcsl TXHS METOAO0/I0NYHAa PO3'€AHAHICTb.
AocnigHvkn abo aHanisyloTb NOBELIHKY CMOXW-
BauiB, He TOPKaK4YMCb MexaHi3MiB 1T MOHeTU3aLll,
abo BMBYAKOTbL MOZESi LiHOYTBOPEHHSA, PO3rns-
Aarun faHi Kk abCTpakTHUA "BXigHUIA pecypc”,
abo X onucytTb gyHKUioOHaNn CRM-cuctem,
irHopytoumn ixX cTpateriyHnii noTeHujan. Takum
4YMHOM, HayKoBa JlakyHa nonsira€e y BiACYTHOCTI
KOMMJIEKCHOI, iIHTerpaTmBHOI Mogersi, Aka 6 cuc-
TEMHO onucyBasia HacKpi3HWin npouec: Big ik-
caujii KOHKPETHMX NaTepHiB LM pOoBOT NOBEAIHKN
[0 X aHaniTM4yHOi 06po6kn B CRM-cuctemi 1a
noganbLuoi TpaHcdopmalil y aBTOMaTU30BaHi
LiHOBI pilLeHHA Ta TexHonorii npogaxy. Came Ha
3arnoBHEHHS LIET NPOrasInHK | cnpsimoBaHe gaHe
AOCNIIKEHHS.

dopmyntoBaHHA Uinei crtarTi. Buxogsum
3 aHani3y cTaHy HayKoBOI pO3pobku npobaemu
Ta BUAINIEHOT HEBUPILLEHOT YaCcTUHU, TOSTIOBHO
METOI0 AaHOoTl CTaTTi € po3pobKa KOHLEeNTyaslbHOT
MoZesi, WO iNcTpye B3aEMO3B'A30K Ta MOC/Ii-
[IOBHWI BN/IUB LMPOBOI NOBEAIHKN CNOXNBAYiB
Ha MapKeTUHroBe LjiHOYTBOPEHHS Ta TEXHONOTrI
Npo4aXy B pamkax eaMHOT CUCTeEMU, iHTerpawii-
HUM A4pOM AKOT BUcTynae CRM.

[ONna [OCArHEHHSA NOCTaB/MeHO! METU Heoo6-
XiIHO BMPILLIMTKN Taki 3aBAaHHSA:

CucrtemarndyBarn  K/IKOYOBI  METpUKM  Ta
naTtepHu UMdpoBoi NOBEAIHKM CNOXMBAYIB, L0 €
HaM6iNbLI 3HAYYLIUMK iHAMKaTopamMmK A1a noody-
[0BU JOBFOCTPOKOBMX MapPKETUHIOBUX BiJHOCVH.

BusHauntn cTparteriyHy posb Ta PO3KPUTU
KOYOBUIA pyHKUiOHaN cyvacHoi CRM-cuctemu
AK IHCTPYMEHTY He nvue ansa 36epiraHHs, a i
AN iHTeNneKTyasibHOT arperadii Ta aHasnisy nose-
[AIHKOBUX OaHWX 3 METOK MoAasIbLIOro 3acTocy-
BaHHA Y LiHOYTBOPEHHI.

O6rpyHTyBaTK Ta onucatn MexaHiamu ajarn-
TMBHOrO LiHOYTBOPEHHSA (30Kpema, AUHaMIYHOro

Ta NepcoHasizoBaHoro), Aki 6a3yTbCca Ha cer-
MeHTaL,i KMIEHTIB 3a NOBeAiHKOBUMW O3HaKamu,
3agpikcoBaHmun B CRM.

MpocTtexut Ta NPOAEMOHCTpyBaTh, $K
data-driven (KepoBaHe [aHUMKM) LiHOYTBO-
peHHs1 6e3nocepesHbO BMN/IMBAE Ha PO3BUTOK Ta
3aCTOCYBaHHSA Cy4acCHWX TEXHONOrIN Npojaxy,
NepeTBOPIOOYN iX HA aBTOMAaTM30BaHi Ta nepco-
HaNi30BaHi IHCTPYMEHTU B3aEMOLji 3 K/TIEHTOM.

Buknag OCHOBHOro wmartepiany pochni-
[KeHHA. PyHOaMeHTOM 3anponoHOBAHOI KOH-
LenTyasibHOT MoZeni € npouec cuMcteMaTnyHoro
300py Ta iHTepnpeTauil gaHuX npo LUudposy
NnoBeAiHKY CNoXuBadiB, sika € A3epKasioM TXHiX
notpeb, MOTMBIB Ta HaMipiB y peasibHOMY 4aci.
Ha BigmiHy Big TpaguuiiHUX MapKETMHIOBUX
AocnimKeHb, WO (iKCYTb CTAaTUYHUA  3pi3
OYMOK, aHani3 uMdpoBoi NoBeAiHKN [03BOJIAE
cnocTepiratn 3a NPoLecoM MNPUAHATTA pilleHb
AVHaMiyHO. [na uineii MapkeTuHry BiAHOCUH
Ui gaHi gouinbHO knacudpikyBatu Ha OBi BeUKi
rpynu: IBHi Ta HEABHI NOBE/IHKOBI METPUKMN.

FAKLLO TPaAULiHI MapKeTUHIOBI AOC/TIAKEHHSA
(onuTyBaHHA, pokyc-rpynn) pikcyBanm  Te,
LLO CnoXuBayi KaxyTb, WO BOHM AymaroTb abo
po6nATh, TO aHasli3 LMGPOBOI NOBEAIHKN (hikCye
Te, WO BOHM PO6MATL Hacnpasfdi, 4acTo Hey-
CBiAOM/IEHO Ta B peasibHOMY 4aci. KoxHa ais
KopucTyBaua B OH/1aliH-NPOCTOPI — Bif PyXy Kyp-
Copy [0 O0OOPMJ/IEHHS 3aMOBJ/IEHHS — 3a/IMLLAE
3a cobow "umdoposuin cnig" (digital footprint).
CyKkynHiCTb umMx cnigiB opmye yHikanbHWiA
NnoBeAiHKOBUIA Npodpinb, SKMA € 3HAYHO Garart-
LWMM, NPaBAMBILLMM i, L0 HaBaxuBiWwe, Aiesi-
LIUM [KepesioM IHCalTiB, HK Oyab-Akuii camMo-
3BiT. Came ueil MacvMB faHnX € CUPOBUHOLO, 3
AKOT BUOY0BYETBLCA BCA apxiTekTypa nepcoHa-
Ni30BaHNX BIGHOCUH.

ABHI METPUKN — Lie pe3ynbTaT CBiAOMUX, Line-
CNpsIMOBaHUX Aili kopucTyBaya, Wo 6e3noce-
peAHbO BKa3ykTb Ha Oro iHTepecu Ta Hamipu.

HesiBHI METPUKM — Lie NacuBHI AaHi, WO reHe-
pytoTbCA B Mpoueci B3aeMOfil KopucTyBaya 3
undbposmmn nnatpopmamu  (caiiT, [0oAaToK).
BoHV [03BOMIAKOTE 3PO3YMITU KOHTEKCT MoBe-
[OiHKM Ta BUSABUTU NPUXOBaHI iHTepecH.

KomMmnnekcHuin aHani3, wo noegHye o6uasa
TMNU METPUK, [A03BOMSE CTBOPUTU O6'EMHUIA,
360-rpagycHuii NOPTPET cnoxuBaya. TexHOsMo-
MYHUA IHCTPYMeHTapii ana 360py uUMx AaHux
BK/IlOYae pannun cookie, mikceni BiACTEXEHHS,
JaHi 3 0cobuCcTNX KabiHeTiB Ta nporpam s10/1b-
HOCTi, a TakoX cuctemmn Beb-aHaniTukn. Came
Leli MmacvB CTPYKTypOBaHOI Ta HECTPYKTypoBa-
HOT iHdhopMalLii € "cMpoBKHOK", AKa, Nicnsa Bia-
noBigHOT 06POOGKN, CTAae OCHOBOK AN Nepco-



Bunyck # 80 / 2025

EKOHOMIKA TA CYCMINbCTBO

Tabnmuga 1

Knacwudikauis meTpuk uncpoBoi noBeAiHKN

Tun KaTterobisi Mpuknagn KOHKPeTHUX CrtpareriyHe 3Ha4Y€HHSA
MeTPUK p MeTPUK (iHcaiiT ana Gi3Hecy)
; o Bun3HauyeHHs1 hiHaHCOBOT LiHHOCTI
TpaH3akLiliHi LCeTI? pll?ﬂFIIQ/IO-%l%I;H%eKae%ELM (LTV) Ta nosnbHOCTI KieHTa,
haHi TOBADHOIO KOLIMKA ah | ocHoBa anst REM-cermeHTauii
P Ta cross-sell nponosuuin.
. .. | BHYTpILLHI NOLYKOBI 3annTn !jpﬂme POSYMIHHA NONNATY, BAABNEHHS
ABHI [aHi Bzaemogii Ha CaliTi, BUKOPUCTAHHS NporasimH" B aCOPTUMEHTI,
3 NOLUYKOM chineT iB T2 CODTYBAHHS BU3HAYEHHS K/II0YOBUX KPUTEPIiB
P PTY BMOOpY TOBapy.
OTprMaHHA 3BOPOTHOIO 3B'A3KY
KOHTEeHT Big, Biarykun, peiTuHrn, NUTaHHA | NPO NPOAYKT, BUAB/IEHHA CUNbHUX/
KOpuCTyBauiB npo ToBap, KOMeHTapi CNabKnx CTOPIH, NiABULLIEHHS AOBIpK
[0 ToBapy.
[ani Hagirauji Wnsx kopucTyBada no camnty, |BUABNEHHS "By3bKMX Micub"
(Clickstrear#) CTOpiHKU BXO4y/BNX0A4Yy, Ta npo6nem 3 03abiniTi, onTumisauis
aHaJs1i3 BOPOHOK KOHBEpCIl LWAAXY KNiEHTA 10 MOKYIMKW.
MeTonKN Yac Ha cTopiHui, FMbuHa OujHKa piBHS 3aLikaB1eHoCTi
HeseHi  |3an ptleHOCTi MPOKPYTKU, B3aEMOZs1 KOHTEHTOM, iHAMKATOP NPUXOBAHOTO
y 3 dhoTo/Bifeo iHTepecy [0 KOHKPETHOrO ToBapy.
: laeHTUiKayis "rapaumx” nigis
CurHasnn BaraHb ng'g/l'_:'l'/lg(' Kg;”)::';ﬂ;'u'oﬂaBaHHﬂ 3 BUCOKUM HaMipoM NOKYNKW, igeanbHi
Ta Hamipis Ao € y ; TpUrepun Ansi peTapreTUHroBrx
NOPIBHAHHS TOBapiB KaMMAHib

Lxepesno: cghopmosaHo asmopamu

Hasi30BaHOrO LiHOYTBOPEHHA Ta eqeKTUBHUX
TEXHO/OrIN Npoaaxy.

EdekTnBHa akymynsuis Ta o6pobka Takoro
pi3HOMaHITHOrO MacuBy iHchopmalii BuMmarae
3acTocyBaHHS KOMMJIEKCHOrO TEXHOJ/OMNYHOro
nigxoay. bazoBuM IHCTPYMEHTOM Y LbOMY MpOo-
ueci Buctynatotb dpainm Cookie (First-party), siki
3a6e3neuytoTb BiACTEXEHHS Cecili TaigeHTudika-
Liit0 KOPUCTYBaYiB, L0 NoBepTatTbesA. Ans rn6-
WOi chikcauii KOHBepCIli Ta NOBEAiHKOBUX NOAii
i3 NoJanbLUOK Nepefayelo AaHnx 40 peksiaMHNX
Ta aHaniTUYHMX NAaTopM BMKOPUCTOBYHOTLCS
crieujasiizoBaHi nikceni BIOCTEXEHHA Ta Terun
(Hanpuknag, Meta Pixel, Google Tag). Hactyn-
HUM piBHEM arperavuii € cMcTemMn Beb-aHaniTUKK,
Taki 5k Google Analytics 4 a6o Adobe Analytics,
WO [03BONSAKOTL BidyasiisyBaTu Ta aHaslisyBaty
OaHi Npo Tpadik; NpyM LbOMY Cy4YacHi PilleHHS
Ha KwTtant GA4 6a3ylTbCs Ha nNogiesin mogeni,
3a6€e3MNeUyoUn THYYKUIA MOHITOPUHT BYAb-SIKMX
B3aeMogiin. Halibinbl NpoCyHYTUM €/1eMEHTOM
L€l iHppacTpyKTypn € NNaTtdopMmn KNEHTCbKMX
faHnx (CDP), ski, Ha BigMiHy Bif TpaguuiiHnX
CRM, cneujanizytoTbca Ha 360pi iHGopmaLii 3
Pi3HOPIAHUX, Y TOMY YUCNI aHOHIMHUX, AKepen,
CTBOPHOOUN EAVHNIA YHihiKOBaHMI Npodisib KNi-
EHTA B PEXMMi peasibHOro yacy.

3ibpaHnii MacvMB NOBEAIHKOBUX AaHWX, cam
no cobi, € siwe HabopoMm PO3Pi3HEHMX CUTHA-
nig. CrparteriyHy UiHHICTb BiH HabyBae nuiie
B MeXax LEeHTpasi30BaHO! aHaNiTUYHOI nnar-
chopmMK, ponb AKOI B CyyacHiin Gi3Hec-apxiTek-
TYpi BUKOHYE ccTeMa ynpasniHHA BiAHOCHaMU
3 knieHtTamun (CRM). KoHuenuis cydyacHoi CRM
KapAVMHa/IbHO €eBOJIOLiOHyBasia: Bif MacuBHOI
6asn gaHux, WO QYHKLiOHYBana siK uudiposa
aZlpecHa KHura, A0 iHTerpauiiHoro fgpa, LWo
dhopMye AMHaMIUYHWIA, NOCTINHO OHOBOBaAHWUIA
360-rpagycHuii npodhinb KnieHTa. Po3rnsiHemo
KMo4oBi doyHKUIT, Aki BUKOHYe CRM B pamkax
HawoT mogeni.

Kntovosa thyHkuis CRM y Hawliii mogeni nons-
rac B iHTerpauii Ta KoHconigauii gaHunx 3 ycix
TOYOK KOHTakTy. EdpekTBHa cuctema o6'eaHye
iHhopmaLito, OTpUMaHy 3 BEG-aHaNITUKN CaliTy,
MOOGINbLHUX  AoAaTkiB, Ccouja/ibHUX  Mepex,
KON-LUEeHTpy, nporpam /os/bHOCTI Ta email-
MapKeTUHroBMX niatgopm. Lie A03BONSAE YHUK-
HYTW dpparmMeHTauii gaHux i oTpumatu €guHe,
LjislicCHe ysIBNEHHA MPO KOXHOro OKPeMOoro crno-
XnBada, oro ictopito B3aemogii 3 6peHaoM Ta
NnoBeAiHKOBI NaTepHu.

Ocb TpaHcopmoBaHuii thparMeHT. A 06'eq-
HaB MYHKTW B OINH 3MICTOBHMIA ab3all, BUKOpUC-
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Tabnmuga 2
Kntwouosi pyHKuii CRM-cuctemn B Mmogesli MapKeTUHry BifHOCUH
OCHOBHi
KniouoBa . . .
. CyTHicTb npouecy iHCTPYMeHTH Pe3ynbrat gns GisHecy
hyHkuUis CRM
Ta Metoau
MoponaHHa doparmeHTadii ﬁomgsggraauél, CTBOpEHHSA uinicHoro
IHTerpauis paHux ("data silos") wnsixom ERP A 360-rpagycHoro npodisnto
Ta KoHconigauis | 06'eaHaHHs iHhopmauii BE6-aHaNITYKM knieHTa (Single Customer
AaHnx 3 YCIX TOHOK KOHTaKTy HOLLTOBVIX : View), Lo € 0OCHOBOIO
B E4VIHY KapTKy K/ieHTa. e ANs NoAanbLIOro aHasnisy.
cepsiciB.
[NepeTBOpeEHHA
HeobpobneHnx gaHnx RFM-aHanis,
IHTENEKTyabHINi Ha CTPYKTYpOBaHi iHcainTn KOTOpTHWiA aHanis, |FNnGoke po3yMiHHsA
ananis LL/ISIXOM 3aCTOCYBaHHs anropuTMu NOBEAIHKM, LiIHHOCTi Ta
aHaniTM4YHMX moaenen MaLLVHHOTO XUTTEBOTO LMKITY KITIEHTIB.
0N BUAB/EHHS HaByaHHs (ML).
3aKOHOMIpPHOCTEWA.
Mogeni MOXNMBICTb AiATH
Mepexig Big aHanisy MPOrHO3yBaHHSA NMPOAKTUBHO: YTPMMYBaTK
MporHo3Ha MWHYMOro A0 NporHo3ysaHHs |BiAToky (Churn KNIEHTIB LWe [0 TOoro,
aHaniTnka MaliBbyTHIX Aili KiEHTIB Ha Prediction), AK BOHW BUpiWaTth nitu,
OCHOBI iICTOPUYHMX OaHWX. NPOrHo3yBaHHA Ta onTMMi3yBaTn
LTV. MapKETUHIOBI IHBECTULjI.
CTBOpPEHHA aKTyaslbHUX,
ABTOMaTUYHE rpynyBaHHA MpaBuna "KUBMX" ayamTopiN,
OnHamiuHa KNIEHTIB Y NOBEAIHKOBI cerMeHTaujr, roToBMX ANS 3anycky
cermeHTauis CErMeHTW B peasibHOMY Yaci |MnoBefiHKOBI nepcoHaslizoBaHmX
Ha OCHOBI IXHIX OCTaHHIX fjil. | Tpurepu. MapKETUHIOBUX Ta LIHOBUX
KamnaHii.

Lxepesno: cghopmosaHo asmopamu

TaBLUW NOTiYHI Nepexogn ANs 30epexeHHsa Hay-
KOBOro CTW/IIO.

OpHak cnpaBxHA cuna CRM nposiBNseTbCcA
B 11 aHaNITUYHUX MOX/IMBOCTSIX, LLLO NEpPeTBOpPIO-
I0Tb HEOOPO6/EHI AaHi HA KOMEpLliHI iHCanTn.
3a pgonomorot BOyAoBaHMX abo iHTErpoBaHUX
IHCTPYMEHTIB peanisytoTbCsl NPakTU4Hi MeToam
rMMG0KOro aHanisy, LeHTpasibHe Micue cepeq
akux nocigae RFM-ananis. Lleli knacuuHwuii
METO/ cermeHTauii 403BONAE rpynyBaTu CroXu-
BayiB 3a aBHICTHO OCTaHHbLOT MOKYMKKN, YAaCTOTOH
TpaH3akLii Ta 3ara/ibHOK CyMOK BUTpaT, WO
[ae 3MOry MUTTEBO ifeHTUIKyBaTN HaWLiHHI-
LLMX, NOSANIbHUX, & TAKOX «CN/IAYMx» abo NoTeH-
LiiHO BTpayeHuMx KieHTiB. ONA [OCNiAKEHHSA
AVHaMiK/ B3aEMO/i 3aCTOCOBYETHLCA KOTOPTHWUIA
aHani3, KU BiACTEXYE NOBEAIHKY rpyn KNIEHTIB,
06'e4HaHMX NEBHOK YacOBOK 03HaKOW, [03BO-
NAYN  06'EKTMBHO  OLiHIOBaTM e(eKTUBHICTb
MapKETUHIOBMUX KamMnaHili Ta BUMIpOBaTN Nokas-
HUK yTpuMaHHs (retention rate). Buwinii piBeHb
aHaniTMkn  3abe3nevyyeTbCA  MPOrHO3yBaHHAM
BiATOKY (churn rate prediction), ge 3aBAsKM
aIropyTMaM  MallMHHOTO HaBYaHHA cuctema

IHTEpPNpPETYE Taki NOBEAIHKOBI CUTHaNW, SIK 3MEH-
LLIEHHST YaCTOTW BI3UTIB YM BIACYTHICTb peakLlii,
i 3 BUCOKOI MMOBIPHICTIO BU3HAYae KNI€HTIB, LLO
3Haxo4ATbLCA B 30HI PU3NKY.

Takum 4uHoM, CRM-cuctema BUCTYNae B
poni "aHaniTMYHOro npouecopa”, Wo MnepeTso-
PIOE XaOTUYHWIA NOTIK LMGPOBUX CNILIB HA CTPYK-
TypOBaHy, CermMeHToBaHy iHJ)opmauilo, roToBy
4N 3aCTOCYBaHHSA Y PO3po6Li rTHYYKMX LLIHOBUX
cTparteriii, WO € HaCTYNHWUM JI0TIYHUM KPOKOM Y
Hawii mogeni.

IHTerpauis CRM-cuctem y npouec LiHOYTBO-
PEHHA 3HaMeHYye c0o60t0 KiHelb enoxn diikcosa-
HuX uiH (“fixed pricing") sk gomiHytodoi mogeni
B OHMaliH-cepeaoBulli. TpaguuiiHe LIHOYTBO-
PEHHS, WO 6a3yeTbca Ha hopmyni “"BuTpaTK
nnc Mapxa" (cost-plus pricing) abo opieHTy-
ETbCA BUWK/IIOYHO Ha KOHKYPEHTIB, € 3aHajTo
IHEPTHUM AN UMPPOBOI  €KOHOMIKK. BOHO
iITHOPY€E TO/I0BHY 3MiHHY — TOTOBHICTb KOHKPET-
Horo crnoxwmBadva nnatutu (Willingness to Pay —
WTP) B KOHKPETHUI A MOMEHT Yacy.

3anponoHoBaHa MoAesb Po3risfaEe LjiHoYT-
BOPEHHS He AK CTaTUyHY (DiHAHCOBY (PYHKL0, a
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K AMHAMIYHNA MAPKETUHIOBWUIA IHCTPYMEHT, LWO
KepyeTbcsl gaHumuM. CRM-cuctema B LA apxi-
TEKTYPi BUCTYNa€e He NPOCTO CXOBULLEM iHCOp-
Mauil, a «OpKecTpaTtopoM», SKUA BU3HaAYaE
ONTUMaJIbHY LLIHOBY CTpAaTerito A/15 KOXHOro cer-
MeHTa. Lleii mexaHiaM peanisyeTbcs yepes asa
piBHI aganTauii: MakpopiBeHb (AVHaMIYHe LjiHO-
YTBOPEHHS) Ta MiKpopiBeHb (MepcoHanisadis).

MepLwmm piBHEM € AUHAMIYHE LiHOYTBOPEHHS
(Dynamic Pricing), sike sBnse cob0l Makpo-
ajanrtauito BapTocTi. Lia mogens 3acTocoBy-
€TbCA [0 BCiX KOPUCTYyBadiB y MEBHWUIA MOMEHT
yacy i nepepgb6avyae aBTOMATMUHY 3MiHY LjiHM
3a/1eXHO Bif 3ara/ibHUX PUHKOBMX (PaKTOPIB:
PiBHSA MONUTY, Yacy A06wu, AHS TUXKHSA, 3a/ILLIKIB
Ha cknafj Ta WiHOBOI MOAITUKM KOHKYPEHTIB. Xo4a
Takuii niaxig 6a3yeTbCsi Ha arperoBaHnX AaHux i
He € iHaMBiayanizoBaHWM, BiH CTae HEOOXiAHUM
nepLUM KPOKOM [0 BiAMOBU Bif, (DiKCOBaAHUX LiiH.

BepLUnHO MapKeTUHTY BifJHOCUH Y KOHTEKCTI
LiHOYTBOPEHHA € MepcoHasli3oBaHe LiHOYTBO-
peHHAa (Personalized Pricing), abo mikpo-agan-
Tauis, fe BapTiCTb MPONO3uLLi KOPUTYETLCA Mif,
KOHKPETHWI CerMeHT 4u HaBiTb iHAMBIgA Ha
OCHOBI aHaiTUYHMUX BUCHOBKIB CRM. 3asiexHo
BiJ, NOBEAIHKOBMX XapaKTepucTuK KnieHTa Bupj-
NATb TPU KNKOYOBI cTparterii peanizauii LbOro
nigaxoay.

Crtpateria yTpumaHHA. s cermMeHTa Hau-
LiHHILIMX KiEHTIB («YeMnioHiB» i3 BUCOKUMM
nokasHukamu Frequency Tta Monetary 3a RFM-
aHani3oM) 3HWXEHHA UiHW € Heaoui/lbHUM.
HaTtoMmiCTb 3aCTOCOBYETbLCS MeXaHi3aM HafaHHS
«MNPUX0OBaHOI BMIroam»: 6e3KoTOBHA [40CTaBKa,
60HyCK, po3lmnpeHa rapaHTtia abo goctyn Ao
npemMiyM-npoAyKTiB 3a CTaHAAPTHOK UjiHOoW. Lle
NiABULLYE NOANBHICTL 6€3 3HeLiHEHHA GpeHay.

Crtparteria peaktuBaLii. CTOCOBHO KJ/IiEHTIB,
AKi i4eHTUMIKoBaHI CUCTEMOK NPOrHO3yBaHHSA
BIATOKY SIK «CM/iAYi» abo Taki, Lo nepebysaroTb y
30HI pM3KKY, 3aCTOCOBYETbLCS arpecuBHILLNIA Nia-
Xig. Cuctema reHepye rnnoéoky, Heny6nivyHy Ta
0OMEeXeHy B 4aci nepcoHaslbHy 3HMXKY (Yepe3
npomokoa), Wwo cnyrye piHaHCOBUM CTUMY/IOM
[ONA BiAHOBNEHHSA aKTUBHOCTI.

MoBepiHkoBa cTparteris. OpieHTOBaHa Ha
KOpUCTyBauiB, YyT/IMBMX A0 LUiHW, siKi AEMOH-
CTpylOTb BaraHHa (Hanpuknag, 6aratopas3oBuii
nepernsg ToBapy 6e3 nokynku abo NOKUHYTWUIA
KOLIVK). Y BIANOBigb Ha Taki Tpurepu cucrema
MPOMOHYE HEBENNKY «MiALITOBXYHUY>» 3HUXKKY
Ha KOHKpEeTHWIA ToBap abo nakeTHy npono3uLito
(bundle), Wwo [03BOMSE KOHBEPTYBATU iHTEpec
y TpaH3akuito B KPUTUYHWIT MOMEHT NPUAHATTS
PiLLIEHHA.

K BUCHOBOK, LjiHa nepecTtae 6yTn CTaTU4yHOK
KOHCTaHTOK. BOHa nepeTBOplOETLCA Ha AWHA-
MiYHWIA, THYYKWIA IHCTPYMEHT Aianory 3 K/lieHToM,
[e KOXXHa Nporno3uuis € pesy/ikTatoM rmbokKoro
aHanisy nonepeaHbOi NoBeAiHkW, WO 36epira-
eTbcsl B CRM, i cnpsiMoBaHa Ha [A0CATHEHHS
KOHKPETHOT MeTU: YTPMMaHHS, peakTunsayis abo
nepBUHHA KOHBEPCIS.

Ha 3aBepluanbHOMY eTani Mu BignosigaemMo
Ha NTaHHA, K came LOCTaBUTU L0 NMPONo3unLito
MaKCUMasiIbHO e(eKTMBHO, BYaCHO Ta nepco-
HaulizoBaHO. KepoBaHe JaHUMW LiHOYTBOPEHHS
He iCHye y BakyyMi. BOHO BMCTynae pyLUiliHOK
CWNOI0, LLO [O0KOPIHHO 3MIHIOE NOTiKy poboTu Ta
nigBuLLye eqeKTUBHICTb Cy4yacHUX TEeXHOMOril
npogaxy. FAKWO UiHa € WO My NPOMOHYEMO, TO
TEXHOMOrI Npogaxy — ue SK MU [OCTaB/ISEMO
L0 Npono3unuito B NOTPIGHUA MOMEHT i 4yepes
npaBunbHWiA  KaHan. Lleinr cumb6io3 dopmye

Ta6nuus 3

TpaHcdopmauis TexHonorii npogaxy nig snaveom data-driven LiHOyTBOpPEeHHSA

npogaxis (Sales

Automation) yaci (Hanp., CT Yepes

1, 3, 7 AHiB nicns Nignuckn).

TexHonoris TpaguuiiHnin nipxig, TpaHcchopmoBaHuii nigxia
npogaxy (6e3 iHTerpauit) (iHTerpauis 3 CRM + LiHOLO)
ABTOMATV3ALLS NiHinHi, ogHakoBi ana BCix email- | CknagHi, HeniHiHI cueHapii,

NaHUIOXKK, WO 6a3ytoThCs Ha

LLIO aKTMBYHOTbCA NOBEAIHKOBMMN
Tpurepamm Ta BKIOYAKOTb _
nepcoHasiizoBaHi LiHOBI NPOMNo3uLiii.

PekomeHaauiliHi Mpono3unuii 6a3ytoTbCs Ha

cucTeMM cxoXocTi ToBapiB ("content-
(Recommendation |based") abo noBeAiHLi CXOXMX
Engines) nopgen ("collaborative filtering").

ANropuTM ONTUMI3YE HE NnLle
peneBaHTHICTb, a  MapXUHasIbHICTb
Ta NMOBIPHICTb KOHBEPCIT, BPax0oBYyH4M
LliHOBY YYT/IMBICTb K/iEHTA.

PyuHe, foBre hopmMyBaHHs
KOMepLiNHOT npono3unu;i;
HEeNoOCNiA0BHI 3HKKM,

Cuctemu CPQ
(Configure, Price,
Quote) y B2B

LLIO 3a/1exarb Bif MeHemkepa.

MuTTEBa, aBTOMaTM30BaHa reHepauis
npono3uii. LliHa po3paxoByeTbCs
a/ITOPMTMOM Ha OCHOBI AaHnx 3 CRM
Npo cTatyc Ta iCTOPIt0 K/iEHTA.

LPkepeso: cmeopeHo asmopamu
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3aMKHeHy, aBTomMaTM30BaHy CUCTEMY B3aEMOLIT
3 KJTIEHTOM.

®YHKUiIOHYBaHHA 3arnpornoHoBaHoT Modeni K
€OUHOT CUCTEMU PO3MOYMHAETBLCA 3 reHepau,i
undpoBoro cnigy, Koav Crnoxusay B3aEMOLIE
3 aKkTMBaMu KOMMaHii, CTBOpoUYM b6esnepeps-
HWIA NOTIK NOBeAiHKOBMX gaHuX. Lis iHndhopmauis
Hagxoantb o agpa CRM, ge Bigbyeaetbcs i
KOHconigauis B €4AMHUIA NPOI/Ib, OUMLLLEHHS Ta
iHTenekTyasibHuin - aHania (RFM-cermeHTauis,
NPOrHO3yBaHHS BIATOKY), pe3y/ibTaToM YOro cTa-
I0Tb CTPYKTYpOBaHi iHcaiTn. Ha HacTynHomy
eTani Ui iHcalTK CcAyryrTb BXIAHUMW AaHUMMK
[INS1 «LIHOBOrO [BUryHa», SIKUIA HA OCHOBI anro-
pUTMIB pO3paxoBy€e OMTUMasIbHY OUHAMIUYHY
abo nepcoHanizoBaHy LUiHYy. CchopmoBaHa YHi-
Ka/lbHa nNpono3uuis  AO0CTaBMSAETbLCA  KNIEHTY
yepes Halibinbll peneBaHTHY TEXHOJOrI0 MNPOo-
Aaxy (aBToMaTu3oBaHWI JIUCT, pekoMeHAauis
Ha caliti, CPQ). lMpouec 3aBepllyeTbCcs, ane
BOJHOYAC nepesanyckaeTbCa peakuieto KieHTa:
NPUIAHATTS Npono3uuii abo i irHopyBaHHS CTae
HOBOIO TMOPLIED AaHWX, WO Yepe3 MexaHi3m
3BOPOTHOIO 3B'A3KY noeeptaetbca Ao CRM. Le
[03BOJISE CUCTEMi aBTOMATMYHO Kanibpysartu
MoZeni, «HaBYatoUNCb» Ha pesynbTatax (Hanpu-
Knag, OUiHIOKUYN edIEeKTUBHICTL KOHKPETHOro
PO3MIipYy 3HWXKM OJ/151 MEBHOIO CErMeHTa) Ta nia-
BULLLYHOUN TOYHICTb MaibyTHIX pilleHb.

BucHoBKu. MNpoBefeHe [OCNILAKEHHA [0BO-
ONTb, WO edeKTUBHNIA MAPKETUHI BiAHOCVH B
OHNaliH-cepeaoBuLli (YHKLIOHYE $SIK €AMHWUIA,
3aMKHEHWIA, KepoBaHW AaHMMKU LUKN, a He
Habip po3pi3HEHNX Ail.

LleHTpanbHa pone CRM-cuctemu nigreep-
[DKeHa He SK NacMBHOro CXOBULLA, a AK aHasli-
TUYHOIO Agpa, WO NepeTBOpE NOTiK Heobpo-
6/1eHVX NOBEAIHKOBUX AaHMX Ha CTPYKTYPOBaHi,
CEerMeHTOBaHi iHcanTw.

AfanTuBHe  LIHOYTBOPEHHA  (nepcoHani-
30BaHe Ta [AVHaMiyHe) BM3HAYeHO fAK KJ/IHYO-
BMIN IHCTPYMEHT MOHeTu3auil uMx iHcalTis, Lo
[03BO/MISIE MaKCcUMMi3yBaTh NPUOYTOK Ta K/TIEHT-
CbKY /TOSANIbHICTb.

BcTaHoBNeHo, WO KepoBaHe faHUMU LIHOYT-
BOPEHHS BUCTYNae KaTasnizatopom A1 eBOsToLil
TEXHONOrIN npogaxy (aBToMartmaauii, peKoMeH-
JauiiHix cucTem), NepeTBOpPHOOYUN IX Ha iHTe-
NeKTyasibHi IHCTPYMEHTU AO0CTaBKM nepcoHani-
30BaHOI LIHHOCTI.

Po3pobneHa KkoHuenTyasibHa MOAENb CUC-
TEMHO iMTIOCTPYE LIEN HACKPi3HWIA npouec, chy-
rylum Sk TeOpeTUYHOK 6a30lo, Tak i NpakTuy-
HUM (hppeimBOpKOM a1 Gi3Hecy. [NepcnekTusu
noganblUMX HayKoBUX [AOCNIMKEHb Y LbOMY
HanpsiMKy OXOMJItOKOTb Kiflbka cTpareriyHnx Bek-
TopiB. MNepLuoyeproBMM 3aBAaHHAM BO6aYaETHCA
KifIbKiCHa Bepudikalis 3anponoHoBaHoi Moaerni
yepes NpoBefAeHHS eMNIPUYHNX AOCNIAKEHb Ta
Keic-cTagi, Wo A03BO/IUTL BUMIPATU peasibHuiA
BNAMB Ti BNPOBaXEHHs Ha K/4oBi bi3Hec-
NoKasHWKK, Taki K LTV, koedilieHT yTpuMaHHs
Ta ROI. TMapanenbHo KPUTUYHO Bax/iMBUM €
BVMBYEHHSI €TUYHUX Ta NCUXOMOMYHUX acnekTis,
30KpeMa aHasliz CrnoXuBaLbKOro CrpunHATTA
nepcoHanisalji BapTocTi Ta po3pobka MexaHis-
MIB «CMnpaBea/iMBoro» LiiHOYyTBOPEHHSA A/ HiBe-
NI0OBaHHA PU3NKIB HEraTMBHOI peakuii. TexHono-
MYHUA PO3BUTOK TeMU BUMArae MnorsMbeHHs
PO/ LUTYYHOTO IHTENIeKTY 3 METOK MOBHOI
aBTomMatu3aLii MPOrHo3yBaHHA MOBEAIHKM Ta
nepexofy A0 aBTOHOMHOIO MNPUIAHATTA LiHO-
BVX PILLEHb Yy pexumi peasibHOro yacy. Hacawm-
KiHeUb, akTya/lbHUM 3a/IMIAETLCA  MUTaHHSA
ranysesoi aganTauii mogeni Ao cneundikn pis-
HUX cekTopiB ekoHomikn (B2B, SaaS, puteiin)
i3 ypaxyBaHHSIM YHIiKa/IbHOCTi TXHiX 6i3Hec-
npouecis.
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