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Y cTaTtTi po3rnagacTbCs BNAVB LMGPOBMX TEXHOMONI HA MapKeTMHroBe ynpas/iHHS nignpuemcteamn FMCG
Ta MPOMOHYETLCA METOAMKA TIXHLOTO BMPOBAKEHHSI 3 METOK MOAIMWEHHS eheKTUBHOCTI MPOCYBaHHS iHHOBALil-
HUX ToBapiB. MpoaHanizoBaHO CyyacHi JOCMIMKEHHA LWOAO LMGIPOBOro MapkeTUHrY, iHCTPYMEHTIB aHasliTUKN Ta
CTpaTeriyHoro njaHyBaHHs, BU3HAYEHO MPOrajiMHu y MPaKTUYHOMY 3aCTOCYBaHHI LMCOPOBMX pilleHb, 30kpema y
FMCG-cermeHTi. 3anponoHoBaHa MeTofmMka 6a3yeTbCs Ha iHTerpawii LmdpoBoro 61MKeTY, yNpasB/iHHI «L1¢IPOBOLO
NONMLED», reocermeHTali, NOricTULi Ta iIHKpeMEeHTasTbHIl OLiHLI Npogaxis, Lo 3abe3neyvye NPO30pICTb YNpas/liH-
CbKUX pillleHb, KOHTPONb PE3yNbTaTiB y peaslbHOMY Yaci Ta nigBuULLYE iIHHOBaLIiHY YacTKy KaTeropii. [ocnimpkeHHs
[LEMOHCTPYE, L0 KOMMAEKCHWIA Nigxig Ao uudpoBOro MapkeTWHIOBOrO yNpaBAiHHA A03BO/ISE ONTUMI3yBaTW pecyp-
CW, MPOrHO3yBaTW pe3ynbTaTh Ta NiABULLYBaTW KOHKYPEHTOCNPOMOXHICTb NiANPUEMCTB Y Cy4yacHOMY LchpoBOMYy
cepepnosuL;.

KntouoBi cnoBa: undposuit mapketuHr, FMCG, u1poBi TEXHONMOTNIT, YNpaBIiHHA MapKETUHIOM, iHHOBALiiiHi
SKU, MapKeTrHroBe ynpasiHHS.

The article comprehensively examines the theoretical, methodological, and practical foundations of implementing
digital technologies in the marketing management of FMCG enterprises. The research is aimed at substantiating
a unified methodological approach to the digital transformation of marketing management systems that ensures
the growth of their analytical capacity, adaptability, and strategic efficiency. The study identifies the most significant
challenges that accompany the integration of digital tools into marketing practice — insufficient data consolidation,
the lack of cross-functional coordination between marketing and financial departments, and the limited use of
predictive analytics in evaluating the effectiveness of marketing campaigns. The proposed methodology is based
on the principles of system integration, data-driven decision-making, and continuous feedback between digital
communication, logistics, and consumer demand. It includes mechanisms for digital budgeting, KPI structuring, geo-
segmentation, and econometric modeling of incremental sales, which provide the possibility to forecast and measure
marketing results with a high level of precision. A key scientific result is the development of a model that connects
marketing performance indicators with the financial outcomes of enterprise activity, allowing for the optimization of
advertising expenditure, the acceleration of innovation diffusion, and the increase of marketing ROI. The novelty
of the study lies in adapting econometric and analytical instruments to the specifics of FMCG companies, which
operate under high competition and dynamic market demand. The proposed methodological framework allows for
the digitalization of marketing workflows, the introduction of advanced analytical dashboards, and the creation of
unified reporting systems for management decision-making. The practical significance of the research consists in
the possibility of applying the developed methodology in FMCG enterprises to improve planning accuracy, increase
the efficiency of marketing communications, and ensure sustainable competitiveness in the digital economy.
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The implementation of the proposed approach enables enterprises to move from intuition-based to evidence-based
marketing management, thereby enhancing their ability to respond to market changes and consumer expectations.
Keywords: digital marketing, FMCG, digital technologies, marketing management, innovative SKUs, marketing

management.

MocTtaHOBKa NpPo6aemMun. Y cy4yacHOMY KOH-
KypeHTHOMY 6i3Hec-cepefoBULLi 3aCTOCYBaHHS
LMPPOBUX TEXHOSOTI Y MapKeTUHroBOMY ynpas-
NiHHI € K/TIOHOBUM YNHHUKOM NiBULLEHHA edhek-
TUBHOCTI MignNpuemcTB. LiMdpoBi iHCTPYMEHTM
[AaloTb 3MOry ONTUMI3yBaTK NniaHyBaHHA Ta pea-
nizaujilo MapKeTUHroBMX CTpaTeriin, NokpawuTn
B3AaEMOZI0 3 K/liEHTaMU 1 LUBMAKO pearyBatu Ha
3MiHW PUHKY. AKTYa/TbHICTb AOCNIAKEHHSA 3YMOB-
NeHa noTtpebol y MeToaAMYHUX nigxogax Ans
OUIHKM edheKTUBHOCTI MapKETMHIOBUX 3axoAiB
i3 BUKOPUCTAHHSM UMJPOBUX TEXHOAMOTIN, Lo
[03BO/ISIE TOYHiLIe nnaHysaTn OLOLKeTN, onTu-
Mi3yBaTtu iHBeCTULiT Ta nigsuLLyBatu pesynsra-
TUBHICTb peknamu. BriposBapkeHHs UNPOBUX
piLlEHb Y MApKETMHIOBE YNpasiHHA Cpuse nif-
BULLIEHHIO NPOAYKTUBHOCTI, eddeKTUBHOCTI 6i3-
Hec-npoueciB i KOHKYPEHTOCMPOMOXHOCTI niA-
npuemMcTBa.

AHani3 ocTtaHHiX gocnigkeHb i nyonikawii.
AHaU1i3 HayKOBUX [HKepen Nokasye, WO CyyacHi
AOCNIAHVKA NPUAINAITL 3HAYHY yBary 3actocy-
BaHHIO LMPPOBUX TEXHONOTI Y MapKETUHIOBOMY
ynpasniHHi nignpuemcTBamn. Tak, H. HocaHb [5]
po3rnagae iHHOBaUiiHi MapKeTUHIOBI cTpaTerii
YKpaIHCbKMX MigNPUEMCTB, WO [03BONAE BU3HA-
yatu Hanbinblwl edekTUBHI NiAXoan A0 BUKO-
pUCTaHHA UMJIPOBUX IHCTPYMEHTIB Y MapKeTUH-
roBOMY MEHeMKMEHTI. Y Toi xe vac, |. FamoBa
[2] y cBOiX npauax nigkpecnoe ponb LudpoBux
pillEHb Y MApKETUHIOBOMY MEHE)KMEHTI B EKO-
cucTeMi e-TopriB/i, akUeHTYHUM Ha NigBULLEHHI
ePeKTBHOCTI MapKETUHIOBMX KamnaHii.

B okpemux [OCNIMKEHHAX NpUAINAETbCA
yBara puHKky FMCG, 30kpema A. AXTOAH Ta
A. InbeHko [1] aHanisyTb po3BuToK FMCG-
puteliny B YKpaiHi Ta BM/MB MapKETUHIOBUX
iHHOBaLii Ha KOHKYPEHTOCMPOMOXHICTb nif-
npuemcts. Mpun ubomy, A. ConoakoBcbknin [12]
[OCNiMKYye BNAUB UUMPOBUX TEXHOMONIR Ta
€KOHOMIYHUX TeHAEHUi Ha YHKLIOHYBaHHSA
MepexeBux bisHec-cTpykTyp FMCG puHKy, wo
[03BONSAE iHTerpyBaTu UNPPOBI IHCTPYMEHTN B
ynpas/iHCbKi npouecn. Taki HaykoBui Ak I. UMinb
Ta K. CTptok [13] nigKpecntorTb 3HAYEHHA Lmd-
pPOBUX TEXHOMOTi N1 Pe3n/IbEHTHOCTI Mapke-
TUHroBumx ctparerin y FMCG, BpaxoByuu nose-
[iHKY CMOXMBayiB Ha PUIHKY.

TeopeTnyHi OCHOBM UM(PPOBOrO  Mapke-
TUHIY Ta CydyacHi aHaniTU4yHi nigxoan posrns-

JalTb Yy CBOIX HanpautoBaHHAX M. OknaHgep
[6] Ta KO. Pobyn [9], WO [03BOMSiE CTBOPOBATU
METOANYHI IHCTPYMEHTU A1 OLiHKM edoeKkTuB-
HOCTi MapKETMHIOBOro ynpas/fiHHA  nNignpu-
emcteamu. ®. Kotnep [4] Ta C. MNuxbsaAHOB [9]
NPOMOHYIOTb PI3HOMAHITHI KNacuyHi Ta Cy4acHi
nigxogn [0 ynpas/iHHA MapKETUHIOBUM MOTEH-
Lianiom, Aki MOXHa aganTtyBaty A0 LMpPOBOro
cepeoBsuLia.

Taki gocnigHuku ik O. Cobonesa-TepeLeHKo
Ta B. AHTOHOBa [11] y CBOiX npauax AOCHIAKY-
0Tb OLHKY edDeKTUBHOCTI MapKETUHIOBOT AifNb-
HOCTI Yy KOHTEKCTi nporpam J0s/IbHOCTI, L0
BaXKNNBO ANS UMPPOBOro ynpasniHHA B3aEMO-
BiAHOCMHamMM 3 KnieHTamu. J1. LWocTak, J1. Jlinuy
Ta B. MopoxoBa [14] po3rnsagatotb (hopMyBaHHS
MapKETUHIOBUX CTpaTerin B ymoBax LMPOBOT
TpaHcdopmalii, Wwo nigTBepaKye HeOOXiAHICTb
KOMM/IEKCHOTO METOAMYHOro  iHCTPYMeHTapito
ONA OUiHKM  eddeKTUBHOCTI  MapKEeTUHIOBOro
ynpaeBAiHHA  NigNPUEMCTBOM.  [lOCNiAKEHHSA
D. Aaker [15], P. Basheer [16], A. Eremina [16],
M. Haddad [17] A€eMOHCTpYOTb MiXHaApPOAHWIA
[OCBif 3acTocyBaHHA UMGPOBUX IHCTPYMEHTIB
i MapKeTUHroBOI aHaniTUKK, KU MOXe OyTn
afanToBaHWi [0 YKpalHCbKUX MNiANPUEMCTB Ta
puHKy FMCG.

OTxe, cyyacHa HaykoBa fiteparypa BUCBIT-
NOE LUMPOKMIA CNEKTP MUTaHb — Bid LMPOBUX
iHHOBAL,i/i Ta aHa/TITUKN 40 CTpaTEriyHOro nnaHy-
BaHHS Ta ynpaeiHHA B3aEMO/LIEI0 3 KNieHTamu.
Lle cTBOpIOE OCHOBY A1 PO3POOKM MeToamu-
HOTO iIHCTPYMEHTapito AN OuiHKM edeKTUBHOCTI
MapKeTUHrOBOro ynpas/iHHA NignpueMcTsamm 3
BUKOPUCTAHHAM LUMAIPOBUX TEXHONOTIN.

BuaineHHA HeBupilleHNX paHiwe 4YacTuH
3arasibHOT Npo6neMu. AHasi3 cyvyacHux Aocni-
[DKEHb CBIAYMTb, WO MapKETUHIOBUA MeHemLX-
MEHT Yy unpoBy A06y NOTPebye CUCTEMHOIO
nigxony QA0 OUHKM edeKTUBHOCTI Yynpas/iH-
CbKMX pilleHb Ta iHBECTUUi Yy LUpoBi TEXHO-
norii. Xoya iHTerpauist uMgpoBMX IHCTPYMEHTIB,
aBTomMartu3aLis 6i3Hec-npoLeciB | BUKOPUCTaHHA
aHaNiTUKM  JaHWX akTMBHO O0OGroBOPHOKOTLCS,
MPakTUYHI acnekTy X 3acTOCyBaHHA, 30Kpema
y cdpepi FMCG, 3anmwalTbCAa HefoCTaTHbO
BMBYEHMMWU. HegocTaTHbO TakoX PO3KPUTO
B3aEMO3B'AA30K MiX piBHEM Uudposizauii map-
KETMHIOBMX NPOLECIB i pe3ynbTaTUBHICTIO Nia-
NMPUEMCTB, & TaKOX NMUTaHHA OLiHKW EKOHOMIYHOT
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erekTUBHOCTI UMGpoBUX pillieHb Ta iX iHTerpa-
LiT y cTpaTeriyHe ynpas/iHHA.

BiaTtak, noTpebye nogasbLUOro AOCAIAKEHHS
Ta pPO3BUTKY METOAMKA, SKa [03BOJISE HE Nule
KINIbKICHO OLUiHIOBaTV eIEKTMBHICTb LIMPOBUX
TEXHOMOrIn, a i dopmyBaT¥ MoOAeNb TXHbOro
Lji/lecnpsiMOBaHOro BNPOBaKEHHS Y MapKeTUH-
roBy AiffIbHICTb. 30KpeEMa, akTyaslbHUM € CTBO-
PEHHA MEeTOAMKMW, WO MOEAHYE CTpaTeriyHui i
onepavuiiHuiA piBHI ynpaBs/iHHA, 3a6e3neuyrun
MPO30PICTb | BUMIPIOBAHICTb pe3ysbTaTiB Ludgpo-
BOI TpaHchopmauii. Came Ui acnekTn BU3Hava-
I0Tb HAyKOBY HOBM3HY Ta NPaKTUYHY 3HAYYLLICTb
noganblumMx pocnigxeHb y cdepi uudposoro
MapKETUHIOBOr0 MEHEKMEHTY.

dopmyntoBaHHA Winel ctarTi (NocTaHOBKa
3aBAaHHA). MeTol cTaTTi € 06I'pYHTYBaAHHS Ta
pPO3pO6NEHHS METOAMKN BNPOBaKEHHA LUd-
POBMX TEXHOMOrIA Y MapKeTUHIoBe ynpas/liHHA
nignpuemcteamv FMCG ans nigsulLeHHs edpek-
TUBHOCTI MPOCYBaHHA iHHOBALiiHWX TOBapiB i
[OCATHEHHS cTpaTeriyHuX Lisiein po3BuTKy.

Buknag OCHOBHOro wmartepiany pocni-
[KEeHHA. 3a CyyacHMX YyMOB rocrnofaptoBaHHs
uMdposizalids  MapKeTMHroBOro  yrpae/iHHS
HabyBae BU3HAYa/IbHOTO 3HAYEHHS A/19 3a6e3-
neyeHHs eekTMBHOCTI (OYHKLIOHYBaHHA nNiA-
npuemcTs, 3okpema y cpepi FMCG [13]. Edek-
TUBHE BMNPOBaMKEHHS LM(POBUX TEXHOMOTIN Y
MapKeTUHIOBUX npoLecax [A03BOJSE He Jivwe
ONTUMI3yBaTW BMKOPUCTAHHA pecypcis, a i nig-
BULMTN TOYHICTb MN1aHyBaHHSA, NPOrHO3yBaHHSA
Ta OUIHKM pe3ynbTaTiB MapKeTUMHroBOI Aisiflb-
HOCTi. 30cepeKeHiCTb Ha PWUHKOBOMY MOMNWUTI,
noTpebax Ta NoBeAiHLi CNoXKBaYiB CTa€ KH40-
BVM €/1IeMEHTOM CTpAaTeriyHoro ynpas/iHHsA, Lo
3abe3neyvye [OCATHEHHS K KOPOTKOCTPOKOBWX,
Tak i JOBrOCTPOKOBMX Linel nignpuemcraa [14].

3 ornagy Ha ue, MapKeTUHroBe ynpasBniHHA
B yMOBax LudpoB.izauji cnpuinmaeTbesa sk 6ara-
TOPIBHEBWIA NPOLEC, WO NOEAHYE aHANITUYHUIA,
KOMYHiKaLiiHWiA | cTpaTteriyHuiAi KOMMOHEHTWN.
Takuin nigxig 3a6esnevye rHy4ykicTb YynpasniH-
CbK/X pilleHb, LWBWUAKY ajanTtauilo [0 PUHKY
Ta iHTerpauilo iHHOBaLiHUX IHCTPYMEHTIB AN
OUIHKM edheKTUBHOCTI MapKETMHIOBUX 3axoaiB
[5]. UwndpoBe MapkeTuUHroBe 3ab6e3neyeHHs
OXOMJI0E MEeTOoAMN, TEXHOMOrT Ta MexaHi3Mmu,
CNpsAAMOBaHi Ha )OpMyBaHHA KOHKYPEHTHUX
nepesar nignpueEMCTBa 4Yepe3 B3AEMOLI0  3i
cTeiikxongepamu.

ToX, BaX/IMBMM acrnekTtoM € posib aganTus-
HOr0 MeHeKMEHTY SIK ynpas/liHCbKOI KOHLen-
uii, Wo nepepgbavae 3paTHICTL NiANPUEMCTBA
[0 WBWAKOI peakuil Ha 30BHILWHI Ta BHYTPILHI
3MiHW, NiATPMMaHHA GasiaHcy MK CTabisIbHICTIO

Ta IHHOBaLiIMK, a TakoX 3abe3neyeHHs1 CTil-
KOCTi 6i3Hec-MpoLeciB B yMOBax HeBM3Haue-
HOCTi. MMpuHUMNN afanTUBHOMO MEHELKMEHTY
BK/IOYAKOTb AUHAMiYHe cTpaTeryBaHHs, nere-
ryBaHHA MOBHOBaXEHb, IHTEPaKTUBHY KOMYHi-
KaLilo, BUCOKUIA piBeHb AeLeHTpastizauii ynpas-
NIHCBKMX pilleHb, a TaKoX iHTerpawito uudposux
TEXHONOTIN AN MOHITOPUHTY pe3ynbTaTUBHOCTI
MapKETUHIOBOrO YNpaBiHHA B pexuMi peasib-
HOro vacy [6, c. 129].

Lncposi  iHCTPYMEHTM  MapKETMHIOBOro
MeHeKMEHTY 3abe3nedytoTb 36ip, aHani3 i cuc-
TeMaTunsauito aHnx Npo PUHOK Ta CNoXunsauis,
CTBOPIOKOYM OCHOBY [A/151 06I'pYHTOBaHUX ynpas-
NIHCLKNX pilleHb. BoHW nigBuyoTb epekTus-
HICTb peanisauii cTpaTeriyHnX Luinen, TOYHICTb
OLHIOBaHHS pe3y/bTaTiB i CNpUATb iHTerpauii
iHHOBaUii y BCi eTanun ynpasniHHA. OTXxe, u1d-
poBe MapKeTVHIoBe 3abe3MneyeHHs € KII0HOBUM
efleMEHTOM CUCTEMU YMpPaBAiHHA MigNPUEM-
CTBOM, LLO NiATPUMYE CTpaTeriyHe niaHyBaHHS,
pauioHasIbHUIA PO3MOoAiN PecypciB i B3aEMOAIO 3

PUHKOM.
Y UbOMYy KOHTEKCTi Ha puc. 1 AOUi/IbHO PO3-
MMAHYTU  MexaHi3aM B3aemogil  afanTuBHOIo

MEHeKMEHTY Ta UMpoBMX TEXHONOTIN y Npo-
LieCi MapKeTUHIOBOrO YrpaB/iHHS.

Ak 6aunmo, puc. 1 Bigobpaxae mMogenb
3aCTOCyBaHHA UMKOPOBMX TEXHOMOrN Yy Map-
KETUHTOBOMY YNpas/iiHHI MigNPMEMCTBOM, LLUO
noeaHye y cobi cTpaTeriyHe nnaHyBaHHS, Und-
poBY aHaNliTUKY, MOHITOPUHI edIEKTUBHOCTI Ta
BM/IMB 30BHILLHIX UMdpOoBUX hakTOPIB Ha AiANb-
HICTb MigNpPUEMCTBA.

Brnave umncpoBuX TEXHOMOriA Ha cyyacHe
MapKeTUHroBe  ynpas/liHHA  MiANPUEMCTBOM
NPOABMAAETLCA Y TpaHcdopmauii niaxodis Ao
naaHyBaHHA, aHaiTUKA, KOMYHIKauil Ta KOHTp-
onto. TpaauuiliHi IHCTPYMEHTU MapKETUHIOBOrO
MeHeXMEHTY MOCTYMNOBO 3aMiHIOKTbLCA IHHO-
BaLiHMM NpakTUKamu, WO FPYHTYIOTbCA Ha
BUKOPUCTaHHI uudpoBux nnatgopm, aHasi-
TUKN BENIMKNX AaHuX, aBToMartumaauii npouecis i
LUTYYHOrO iHTenekTty [2]. Taki 3MiHM BUMaraloTb
Bil MapKeTosioriB | KepiBHMKIB HOBUX KOMIMe-
TEHUIn — 30aTHOCTI npautoBati 3 UmndpoBMMn
ekocMcTemMamMu, PO3yMiTU MAPUHLUMAN 0BPO6KK
JaHux, Kibepbesnekn Ta anropuTmisauii 6isHec-
npouecis.

BopgHovac uudhpoBsi3auis MapKeTUHry CTBO-
PHOE HU3KY BUK/IVKIB, NOB’A3aHUX i3 HeooXia-
HICTIO THYYKOrO OHOBJ/IEHHS YNpas/liHCbKUX Mif-
XOAiB, iHTerpauii HOBUX TEXHOJIOTIYHUX pilleHb
y HaaBHi Gi3Hec-mogeni Ta 3abe3neyeHHsa cTa-
GiNbHOCTI MaPKETMHIOBOI AisA/IbHOCTI B yMOBaX
LWBUOKMX 3MIH PUHKY. Y LbOMY KOHTEKCTI OCO-
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Puc. 1. Moge b 3aCTOCyBaHHS LIUGhPOBUX TEXHOJIOTi y MapKEeTUHIOBOMY YNpaB/liHHi NignpueMcTBoM
[kepeno: cchopmosaHo asmopamu

6/1MBOro 3Ha4YeHHs1 HabyBae po3pobieHHs edhek-
TMBHOI METOAMKM [0 3aCTOCyBaHHA LMdpo-
BUX TEXHOJOTi Y MapKEeTUHIOBOMY YMNpaBniHHI
FMCG-nignpnemMcTsomMm, WO [03BOMATbL MNOEL-
HaTu IHHOBALHI IHCTPYMEHTU 3 eeKTUBHUMU
yrnpaBniHCbKUMU MeToAMKaMn ANs OOCATHEHHS
cTpareriyHux uinen po3suTky [1].

Came ToMy BUHVKae notpeba y CUCTEMHOMY
niaxoAi 00 BMPOBaMKEHHA LUAIPOBUX pPilleHb,
ki BpaxoBye creundiky FMCG-cermenTa,
LWBMAKY 3MiHY NOMNUTY Ta KOPOTKUA YXUTTEBWIA
UMKN NpoaykTiB. 3aBOaHHs ynpas/iHHA Mapke-
TUHIOM B YMOBaXx iHHOBALLIIHOrO PO3BUTKY aKTy-
ani3ylTb HEOoO6XiAHICTb CTBOPEHHSI METOAMKN,
OpiEHTOBaHOI Ha KepiBHULTBO npoLiecamMu BuBe-
[AEHHA Ta MacliTabyBaHHSA iHHOBaUiiHMX SKU.

3aBaHHA ynpasniHHA MapKeTUHIOM B YMO-
Bax iHHOBALIIHOrO PO3BUTKY akTyani3yloTb BaXx-
NIMBICTb PO3PO6KN METOAMKMA BMNPOBaKEHHS
LUMPpPOBMX TEXHOMOr Ha MignpueMcTBax, Lo
BMPOOG/IAIOTL TOBAPW LUMPOKOTO BXUTKY — FMCG.
Taka meToavKa Ma€e Ha MeTi 34jiACHEHHS KepiBHY-
LTBa npoLuecamun BUBELEHHS i MacluTabyBaHHSA
iHHoBaLiiHMx SKU. 3a 0CHOBY METOAUKM Y3ATO
NOTiYHMIA NaHLIKXOK B3aEMOMNOB’A3aHUX Ornepa-
uin, a came: mefjia — nonNnUsA — N0OricTMKa — Kaca.
Mpn ubomy [0 yBarM 06O0B’A3KOBO OepyTbCs
NPWUYNHHO-HACNIAKOBI 3B’A3KN 3 BUMIPIOBAHHSAM
echekTiB y cepegoBulax clean-room, a OCHO-
BOK 06G4YMCNEHb CNYTYyIOTh TUXKHEBI faHi «Knac-
Tep x karteropis, SKU» [21]. Came 3aBASAKM Ll

MeToamui BAaeTbCcA opmanisyBatu UMppo-
BUIA GlOKET, Nnowyk piTeinepis, Retail Media
Networks, Bigeo-CTV, 3a6e3neunt NOKPoOKoBe
3pOCTaHHs LiHOBOI Ta NPOMOLAHOT apXiTEKTYpW,
a TakoX nepesipnTn eOeKTUBHICTb LMX KPOKIB
yepes geo-split, Difference-in-Differences Ta Ha
OCHOBI HMX cniaHyBaTu goBroctpokosy MMM-
onTumizauito. MpioputetTn nNpu LbOMY 30Cepes-
XYHTbCA Ha TOBapax YKPaiHCbKMX BMPOOHMUKIB,
yacTKol 6e3roTiBKOBMX po3paxyHkax Ta Tepmi-
HOBOI [OCTaBKOK «CbOrOfHi-Ha-CbOroAHI», L0
[a€ 3Mmory 3'€HyBaTV eKCNno3uuito i3 YeKoM Ha
piBHi SKU i 3miHOBaTU NIOWMHY MapKETUHIO-
BMX fjil, 30Kpema 3 NPOKCi-MeTPUK MiAHOCUTH iX
00 nnowmnHu diHaHCOBUX pesysbTaTiB, Noporu
«Stop — Go» AKMX 3a3ganerifb BU3HaYEeHi.
OG6’EKT BMBYEHHS B MEXax METOAUKN — KEPIBHI
pileHHA nignpuemctea FMCG, cnpsimoBaHi Ha
NiATPMMKY N BMBEAEHHS iHHOBaUiliHMX SKU y
yacoBux mexax t-1 ... t+2 ksapTanu, ge t — ksap-
Tan penisy [19]. OkpecreHi Takum YNHOM 4acoBi
pamMkM OatoTb 3MOry MPOCTEXUTU O6’EKTUBHY
OnHaMiky (popmyBaHHA nonuTy B LMUPOBMX
Mepexax: iHcopmauiiHiii | NoBeAiHKOBWIA
pesynbrar AisasibHOCTI MapKeTUHrOBUX Nigpo3ai-
niB (3okpema, y Retail Media Networks piteiine-
piB, MOLLYKY B Mepexax, performance-kaHaniax
i Bigeo-CTV HacTae 3 BUMNEpPe)KeHHAM 4u Bif-
CTaBaHHAM Ha KifibKa TWXKHIB i HaKonnyeHHsA A0
yacy nosiBu ToBapy Ha nonuui, a nepiog nicns
nepLloro npeacTaB/IEHHA fonomMarae OKpecIuTu
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MacwTaby HaCTynHWX MOKYMNOK i MOAOBXEHHS
TEPMIHIB NpoAaxis.

3aBAsikM Ui MeToauLi BAAETLCA CBIAOMO
KepyBaTtu NaHLXKOM eTarniB y cuctemMi «mefia —
NnosnLUsA — NOTICTUKA — NOKYMKa». [Mpu LboMy LiHO-
YTBOPEHHS, BIOKET | MIKC KaHasliB, AKICTb «Lud-
poBOI nonuyi» Ta NPOMOLLT, WO € OCHOBHUMM
MapKETUHIOBUMW  iIHCTPYMEHTaMW, CnpusoTb
MOCTYNnoBOMY MOKPOKOBOMY 3POCTaHHIO Mpoja-
XIiB Ta iHHOBaUiNHOT YacTkn kateropii. OHOB/EHI
ynpasniHHA (Inputs) yTBOPIOKOTL KOMIM/IEKC BaXKe-
NiB, AKUMU MEHeIXMEHT MOXe MOoCNyroByBsa-
THCS B Mexax nnaH-takT umkny [21]. MposigHwnii
IHCTPYMEHT — undppoBuii 6roaKeT. BiH BKtouae
3arasibHi BUTpaTu Ha kaHauu, Wwo 3abe3nevyoTb
aTpubyuito 10 yeka — Hacamnepen Retail Media
Mepex (on-Site, In-App, Off-Site 3 nigkntoye-
HUM dbin); onnaTty NOCNyr 3a NOLWyK y BioKPUTMX
cuctemax pitelinepis, Performance-coujiasibHi
nnatpopmmn Ta Bigeo-CTV aAnd OXOn/jeHHs
AKHaMWMpLIOT ayauTopii  Ta  BMi3HaBaHOCTI.
[l0 kepoBaHMX 3MIHHUX BapTO BK/IHOUUTU TaKOX
TMNOUHHICTL | KanieHaap NPoOMOLi, IHAEKC LiHK
SKU wwoao cepeaHboro B NeBHil kateropii, AaHi
«UMPpoBOT NoMML» (HACUYEHICTb | AKICTb KapTKu
ToBapy — PDP, BignoBigHicTb Ha3Bu Ii atpunby-
TiB 4N1A NOLUYKY, HaNIeXHUX Mefia-martepianis).
BaxxnnBrMMuK Takox € NpOCTOPOBO-4aCOBI Xapak-
TEPUCTUKM KOMYHiKaLii — o6car ayamTopii Ta yac-
TOTa OXOMNJIEHHS NO KacTepax, BU3HA4YEHHS MICT,
y AKX € 3Mora Hagartu nocsyry rapaHtoBaHo
«CbOrofHi-Ha-cborofHi». Taki NOKa3HUKN MalTb
BaX/IMBUI BNANB Ha CNoXusBaya B MOMEHT Mpu-
NHATTA HAM PILLEHHS HA KOPUCTb TOrO YK iHLLIOTO
TOBapy abo nocnyru.

PesynbratnBHuii 6nok (Outputs) gae 3mory
YiTKO BCTAHOBUTU PI3HULID MK peasibHUMU
M HesannaHoBaHMMW MOKa3HUKaMW npoja-
XIiB — IHKpEMEHT — L0 AonomMarae yCyHyTu 3Mi-
WyBaHHA 3 (POHOBMMM TpeHAamu KaTeropii.
OCHOBHI METPUKN MICTATb IHKPEMEHTasIbHI Npo-
AaXi B OAMHMUAX i TPUBHI, iHKpEMEHTaNbHWI
Ba/I0BUIN NPUOYTOK i LINIbOBUIA NOKA3HMK iHHO-
BaLHOI YacTkM, fika BU3HAYa€ETbCA AK YacTka
06iry kaTteropii, Wo 3abe3neyvyye HOBI YN OHOB-
neHi SKU. LWo6 BM3HauUNTU peHTabenbHICTb
iHBECTMLINA, CNPsIMOBAHMX Ha MAapKETWHT, i 36a-
NnaHcyBaTu MapKeTUHIoBi Ta (PiHaHCOBI PiLLEHHS,
BAAKTLCA A0 BU3HaYeHHss ROMI, Skuin akyeHTy-
€TbCA Ha BUTpATax Ha MapKeTUHr i Jae 3mory
OUHNTM pe3y/bTaTUBHICTb NEBHUX PeK/TaMHUX
KamnaHin Towo. Bu3HayaloTb Leil noKasHMK
3a Takow dhopmynoto: ROMI = (ASales (1 -
COGS%) - Spend)/Spend, pe ASales — npupicT
NpoAaxiB y MOPIBHAHHI 3 6a30BUM TPEHAOM 4K
KOHTPO/IbHOKW rpynow; Spend — BigNOBIgHWIA

meaia-6romkeT, a COGS% — ue yacTka cobiBap-
TOCTi NpoAaykuii y BMpYyULi. |IHHOBaLiHY 4acTKy
BM3Ha4aloTb 4yepes BifHOLWEHHA [nnovShare =
Sales_SKU_new/Sales_Category, pe Sales_
SKU_new — npopgaxi iHHOBaLiHOrO NpoAyKTY,
Sales_Category — 3arafibHi npogaxi kareropii.
Lli noka3Hukn 3a TWXKAeHb HeOoOXigHO MOpPIBHIO-
BaTM Tak camoO 3 BifnoBiAHUMU 3a TWXAEHb, a
KBapTa/ibHi MOKa3HUKM — 3 JaHUMK 3a KBapTasl.
Takuii nigxig gae 3mory npocTexuTn, Yn BiOo-
BpaxaeTbCA MapKeTUHIOBUIA BNAVB Ha KOPUCTb
HOBMX MO3WMLIA Nig Yac CTPYKTYPHOro nepepos-
noAainy BignoBigHUX KOLWWTIB. Ha noTouHe hopmy-
BaHHA pilleHb BN/IMBAE TakoX iHKpEMEeHTasIbHWA
«nidpt», Lift = (Y_test - Y_control)/Y_control),
ae Y — obpaHa meTpuka pesynbsraty (npopaxi,
Ba/10BUIA NpubyTOoK abo InnovShare) y KOHTp-
O/IbHUX | TECTOBUX KNacTepax.

Ha nianbHIiCTb cUcTeMU BNIMBAKOTL HE TiflbKK
3yCUNNSA MApPKETUHTY, a N 3MEHLUEHHS Ki/TbKOCTi
YMHHUKIB, WO B MOZE/IOBAHHI MOXYTb MpPOSB-
JNIATUCA AK KoBepiaTu uu hikcoBaHi edoektu [20].
Taknumn, 30Kpema, € HanoBHEHHSA BiANOBIAHNMM
ToBapamu cknagy W nonuui OSA/Availability,
hakTnyHi SLA norictvkm 3a knactepamu (Hanpu-
Knaj, «CbOrofHi-Ha-CbOrofHi»; YacTka 40CTaBOK
On-Time), Ce30HHICTb TOBapy, iIHPNALiS Ha rpynu
NpoAOBO/BLYNX TOBapIB, 3MIHW [A0XOAiB CMOXW-
BauiB i, 3BICHO, €K30rEHHi LLUOKMK, SK-OT BiAK/IO-
YEHHs1 MOOGINTIbHOTO 3B’'SI3KY UM €fIEeKTPOEHeprii.
Tak,y 20242025 pp. 4OCUTb BUCOKUM € BiCOTOK
6Ee3roTiBKOBUX PO3PaxyHkiB, TOX 3aBASKN Kaco-
BMM [AaHUM BLAETbCA BIACTEXUTU pesynbraTu
Ha SKU-piBHi. OTXXe, MOX/IMBO MPOCTEXUTU, AK
BMN/IMBA€E ynpas/iiHHA 6e3 peaykuii Ha MNpPOKCi-
meTpukn Ha kwtant CTR un oxonneHHs. Nogi-
OHi OOCNiAXEHHS € HaA3BMYANHO BaXK/IMBUMU
ans FMCG-kateropili, 3a/1eXXHUX Bifg, KOPOTKUX
NMPOMOLii, 3HAXOKEHHS piTelisiepiB i CNOHCOpPO-
BaHWX NOMWLb, KO/IM NPOTATOM 1-2 TUXHIB HEO0O6-
XiIHO WBNAKO 3a6e3MeunTn HasiBHICTb BiANOBIA-
HNX TOBapIB i IX NOTICTUKY.

B3aeM03B’A30K MK IHCTpPyMeHTaMy Mapke-
TUHIOBOI AisiNIbHOCTI Ta i pesyneratom 6a3sy-
€TbCA Ha MPUHUMNAX EKOHOMETPUYHOCTI. Tak, Ha
PiBHI perioHiB, MarasunHiB Ta TUXHIB — Yy KOPOT-
KOMY FOpPM30HTI — IHHOBALlifiHA YacTka opmy-
ETbCA AK (PYHKLiA NOBINLHO Aito4oro siorapugpma
LUnpoBNX BUTPAT, MOTYXHOCTI NMpencTaB/IEHHA
y RMN, o6cariB 3axofiB 3 NpocyBaHHA Mpo-
OyKUii, 30Kpema npoMOakUid, Ta LiHW, Yy Ky
3aknageHo duikcoeaHi edektu knactepiB i
yacy [20]. MNepBUHHI OLiHKN PiYHMX MOKAa3HWKIB
BMIALIIN Ha piBEHb A04ATHLOIO KOeqilieHTy
npu In(DigitalSpend), wo crtaHoBuTL 19,5 Ta
iHTepnpeTyeTbCca AK npubnusHo +1,9 n.n. go
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InnovShare 3a kKoxHi +10% a0 uudpoBoro
OHOMKETY Y pasi, AKWO «uupoBa MNoAMUsa»
O6yae HanexHoro piBHA; Yy pasi BWU3HAYEHHS
naHesibHOI OLHKM 3 KOHTPOJIAMU  BESINYMHM,
[I0NYyCKAETbCA 3MEHLUEHHS MOKa3HuKa, ane B
Oyab-AKOMy pasi 36epexyTbCs No3UTMBHA AVHA-
Mika Ta ynpas/iHCcbka sorika. OTxe, BM3Ha4a-
HOYM Uini iHHOBAUINHOrO penisy, BaXIMBO pO3-
rnagaTm MIiKC KaHanie i OMKET He 3 nosuuii
«Mefia-aKTUBHICTb SIK CaMOCTINHWIA HecnnaHo-
BaHWI MpoLEC», a K YiTKO CnaiaHOBaHi 3MiHHI,
AKUMU cnif kepyBaTu. Tofi BOHU € e(PEKTUBHUM
3aco60M NiABULLEHHA MOKA3HMKIB NpogaxiB Ta
yacTkm HoBmx SKU. Mpu LbOMYy BaXK/IMBO 3a6€3-
neyysaTn Taki YMOBM BUKOHAHHS SIK HasBHOCTI
TOBapy i flocTaBKa ioro B TePMiHK, 6axkaHi ans
crioxusava.

Ha OCHOBI BVKI1aAeHOro BuULLE MOXHa 3po-
6UTN BUCHOBOK, LU0 AaHa MeToAavka Mae Taki
OCHOBHI XapaKTepPUCTUKN: 00’EKT — NMPOrpecuBHi
HOBITHI pilleHHA Ha piBHI SKU, fki MOX/MBO
3acTocyBaTu B KOPOTKOMY i cepefHbOMY ropu-
30HTax; 3MiHHI ynpaBniHHA — Aukutanisauisa
6l0KeTY, Oro nnaHyBaHHA 3a kaHanamu, npo-
MOLSIMU, LIHOK, AKICHUMU XapakTepucTukamm
uMdgpoBoi nonuui Ta po3pobka JIOriCTUYHNX
MOX/IMBOCTEN BIiAMNOBIAHO [0 reocerMeHTauir;
pesyneratMu — noetanHi MnoKPokoBi (iHKpeMeH-
TaslbHi) Npoaaxi, 3arasibHWiA NPUOYTOK Ta YacTka
HOBAaTOPCTBa, NiATBEPMKEHI €KCNepPUMeEHTasIbHO
N eKoHOMeTpu4yHO. OpraHizoBaHa TakuM YMHOM
MapKeTUHroBa [Lis/IbHICTb  YCNIWHO  Y3rOo[4KYeE
LWoAEHHI MapKeTMHIoBi 3axogmn 3 (hiHaHCOBUMN
nokasHukamu nignpuemcTsa, fae 3mory nna-
HyBaTW LiSNIbHICTb NPOAYMaHo, BUMIptoBaTh i
nowwmpoBaTn iHHOBaUji B YMOBax Cy4yacHOro
LUMPOBOro PUHKY.

Otxe, ycniwHictb SKU y FMCG 3a ywmoB
LUMPPOBOr0 PUHKY BU3HAYAETLCH HE pekiam-
HAMW poSMKamn, a Mepll 3a BCEe HasBHICTIO
TOBapy B IHTEPHET-Mepexi: Yy KapTui ToBapy,
nowyky piteiinepis, digax, CMOHCOPOBAHUX
c/ioTax Ta KacoBUX AaHWUX, NMOefHAHUX 3 eKCrno-
3uuieto. MoHATTS «umMdpoBa NOMMLUA» BKIOYAE
HU3Ky 000B’s13KoBUX aTpubyTiB SKU y umdposiii
cucTemi piteiinepis i mapketnneicis. 4o HuX
Hanexarb: npasBu/ibHa HasBa ToBapy, AeTaslbHi

UiTKO NponucaHi XapakTepucTuku, megia-marte-
pianu, BiATYKN CNOXMBAYiB Ta BUCBIT/IEHHA fja-
70Ty MiXX Croxusayamu 1a npogasuamm y qoopmi
3anuTaHHA-BIAMNOBIAl, KOpeKTHa iHAekcauia vy
BHYTPILUHbOMY MOLUYKY, aKTyasibHi Ha MOMEHT
noLwyKy LiHM Ta HassBHICTb ToBapy. Baxnusumn
NOKa3HUKaMy € TaKOX TEeXHIYHWI «340POBUIA»
dig, wo nigTpumye peknamHi cuctemn in Retail
Media Networks. Lle pgae 3mory rapaHTyBaTtu
KOHBEPCIl0 Mefja B KOLUMK, L0 € OCHOBHOI
METO0 3a6e3MeUeHHs1 6IoaKeTY.

BUCHOBKU. Takum YMHOM, [OOC/IiIKEHHSA
OEMOHCTPYE, WO BNPOBaKEHHS LUdpPOBUX
TEXHO/OTIN Y MapKeTuHroee ynpasniHHsa FMCG-
nignpuemMcTBamMn [03BOJIIE  CTBOPUTU  IHTe-
rpoBaHy CUCTEMY, SIKa MNOEOHYE CTparteriyHe
NnAaHyBaHHA, aHasliTUYHY OLHKY, ONTUMI3aL,iio
pecypciB Ta KOHTPO/1b Pe3y/bTaTiB y peaslbHOMY
yaci. BukopucCTaHHA UNPPOBUX IHCTPYMEHTIB
3abe3neyye Mpo30piCTb ynpaBniHCbKUX npoue-
CiB, MiBULLYE TOYHICTb MPOrHO3iB, NPUCKOPKE
NPUAHATTA piLLeHb | cnpuse aganTayii 40 WBna-
KO3MIHHOIO pMHKOBOIO cepeoBuLLa.

MeToauka, nobygoBaHa Ha NoeAHaHHI Und-
poBoro GlMKeTY, ynpaBniHHA «UUPOBOIO
nonunuUeto», reocermeHTauii, OricTUKK Ta iHKpe-
MEHTasIbHOT OLiHKM npoAaxiB, A03BONSE nNid-
npuvemcTBam epeKTMBHO KepyBaTy 3aryckoMm Ta
MacLUTabyBaHHAM iHHOBaUinHUX SKU, niasumuly-
H0YM IHHOBALiHY YacTKy Ta (PiHAHCOBI pe3y/b-
Tatn. Mpu ybOMy K/IHOHOBUM YMHHUKOM YCMiXy €
iHTerpauis gaHvx i3 megia-kaHanis, piteiinepis
Ta KacoBWX CUCTEM Y €AMHY YNpPaB/liHCbKY eKo-
cucTeMmy, Lo 3abesneyye BUMIpPHOBaHICTb BNIMBY
MapKETUHIOBUX PilLEHb.

OTxe, BNPOBaKEHHS KOMMMIEKCHOI MeTo-
OVKN UMGOPOBOr0 MapKETUHIOBOro YnpasBiHHA
CTBOPIOE YMOBW O/191 NiABULLEHHA KOHKYPEHTO-
cnpomoxHocTi FMCG-nignpnemcTs, egekTus-
HOrO0 BWMKOPUCTaHHA pecypciB i 3abe3nevyeHHs
CTIKOro 3pocTaHHs NpoaaxiB y cydacHOMY Lnd-
poBoMy cepefosuLli. Moganblii AOCAIMKEHHS
MOXYTb OYyTW CrpsIMOBaHi Ha aganTalito MeTo-
OVKN 00 HOBUX TEXHONOrYHUX pPilleHb, 3MiHu
CMOXWBYOI NOBEAIHKM Ta IHTerpauito LTYYHOro
iHTEeNeKTy ANA NPOrHo3yBaHHA i nepcoHanisadii
MapKETUHIOBUX KaMnaHii.
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