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CyuacHi TeHAeHLUji po3BUTKY rN06asIbHOI EKOHOMIKM 3YMOB/IIOIOTb NMOCWIEHHS POJi MapKETUHTY MapTHEPCbKUX
BIZIHOCVH SIK K/IOYOBOTO iHCTPYMEHTa 3a6e3neyeHHst CTanocTi 6i3Hec-npoLecis. Y cTaTTi AOCNIIKEHO CYTHICTb, OCO-
611BOCTI Ta NEPCNEKTNBY 3aCTOCYBaHHA MapKETUHTY NapTHEPCbKMX BiGHOCKH Y pO3BUTKY Bi3HeC-B3aeMOLili B Ykpa-
THi. BU3Ha4eHo Moro 3HaveHHs Anst YOpMyBaHHSA AOBrOCTPOKOBMX KOHKYPEHTHUX nepesar nignpuMemMCTB B yMOBaXx
Lmdppogizadii, rnobanizaujii Ta VUCA-cepeaosuia. 34iICHEHO KPUTUYHWIA aHai3 HayKOBKX MiAXOAIB BiTYM3HAHMX
Ta 3apybiKHUX YUEHUX, BUSIBNIEHO HAYKOBI NPOra/inH1. MeToA0M10rYHO OCHOBOIO AOC/IKEHHS BUCTYNWUAN METOAM
CUCTEMHOrO aHanisy, CMHTe3y, NopiBHAHHA, SWOT-aHanidy Ta KOHTeHT-aHanidy. Pe3synsraty nokasanu, Wwo edek-
TUBHICTb NAapTHEPCLKOrO MapKETUHIY B YKpaiHi CTPUMYETLCA psgoM 6ap’epiB, cepeq SKnx HeAOCTaTHA A0Bipa Mk
6i3Hec-cyb’ekTamy, HEPO3BUHEHICTb IHCTUTYLIAHOMO cepefoBulla Ta obmexeHa uudposa iHTerpayis. BogHouac
BMSIB/IEHO 3HAYHI MOX/IMBOCTI 47151 BNPOBAKEHHS NapTHEPCLKNX CTpaTeriii y cdhepi enekTpoHHOI Komepui, arpo-
6i3Hecy, IT Ta cgpepax nocnyr. MpakTUyHa LiHHICTL CTaTTi Nonsirae y 9opMyBaHHi pekoMmeHaauili Anst yKkpaiHCbKnMx
MigNPYEMCTB LLIOAO 3MILHEHHS AOBrOCTPOKOBMX NapTHEPCLKMX 3B'A3KiB, OPIEHTOBAHMX Ha iHHOBALHUIA PO3BUTOK,
CTasly KOHKYPEHTOCNPOMOXHICTb i BUXif, HA MDKHAPOLAHI PUHKW.

KnouoBi crnoBa: MapkeTWHr NapTHEPCLKUX BIAHOCUH, Bi3HEC-B3aEMOii, CTpaTeriyHuiA po3BMTOK, LMGpOoBi3aL,is,
VUCA-cepegosuLLe, YkpaiHa.

Current trends in the global economy are leading to an increase in the role of partnership marketing as a key tool
for ensuring the sustainability of business processes. The article examines the essence, features, and prospects
of applying partnership marketing in the development of business interactions in Ukraine. Its significance for the
formation of long-term competitive advantages of enterprises in the context of digitalization, globalization, and the
VUCA environment is determined. A critical analysis of the scientific approaches of domestic and foreign scholars
is carried out, and scientific gaps are identified. The methodological basis of the study was the methods of system
analysis, synthesis, comparison, SWOT analysis, and content analysis. The results showed that the effectiveness of
partnership marketing in Ukraine is hampered by a number of barriers, including insufficient trust between business
entities, an underdeveloped institutional environment, and limited digital integration. In order to systematize the
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research results, a SWOT analysis of partnership marketing in Ukraine was conducted. It is also important to
note that marketing partnerships in Ukraine are implemented through various cooperation models that deserve
attention. The growth in e-commerce indicates that businesses are adapting very well to digital channels. The
paper shows how partnership programs are based in Western Europe (on a solid legal and regulatory framework
and institutional support), the US (digital tools have become the main drivers of development, allowing companies
to deeply personalize their interaction with partners), and Asia (marketing is actively integrated with the platform
economy). At the same time, significant opportunities for the implementation of partnership strategies in the fields of
e-commerce, agribusiness, IT, and services were identified. The practical value of the article lies in the formulation
of recommendations for Ukrainian enterprises on strengthening long-term partnerships focused on innovative

development, sustainable competitiveness, and entry into international markets.
Keywords: partnership marketing, business interactions, strategic development, digitalization, VUCA environ-

ment, Ukraine.

MocTtaHOBKa npo6nemMu. Y cyyacHux ymo-
Bax rnobasisauii 1a uMdpoBoi TpaHchopmadii
6isHec-cepeoBuLLe CTae Aefani CKNagHilWmMm i
6inbW AnHamiyHMM. OpraHisauii CTUKalTbCA 3
HeoObXigHICTIO pOpMyBaHHS CTilikMX Ta A0Bro-
CTPOKOBMX BIAHOCWH 3 MapTHepamu, Lo BUCTY-
nae OCHOBOW AN 3a6e3MNeyYeHHs IXHbOI KOHKY-
PEHTOCMNPOMOXHOCTI. MapKeTUHI napTHEPCbKNX
BiIHOCWH pO3rNAfaeTbCs AK iHHOBALiHWIA nigxig,
[0 opraHisauii 6i3Hec-B3aeEMOfiil, WO I'PyHTY-
€TbCS Ha cniBnpaldli, 4OBipi, 0OMiHI pecypcamu Ta
CTBOPEHHI CNiJIbHOT L{IHHOCTI ANA BCiX YY4aCHUKIB
PUHKY.

Onsa YkpaiHn, ska nepebyBae y Mpoueci
CTPYKTYPHUX €KOHOMIYHMX TpaHcdopmauiin Ta
iHTerpauii 4o eBPONEncbLKOro EKOHOMIYHOrO Mpo-
CTOpY, PO3BUTOK MApPKETUHTY NapTHEPCbKUX Bif-
HOCWH HabyBae 0CO6/IMBOIO 3Ha4YeHHSA. BiH cTae
IHCTPYMEHTOM He /iMle KOMEPUIAHOro ycnixy
OKpemMux KOMNaHiii, a i CTUMY/IIOBaHHSI €KOHO-
MiYHOr0 3pOCTaHHS Ta iIHHOBAL|iiHOT aKTUBHOCTI.

AHani3 ocTaHHiX gocnigKeHb i Nyo6nikawii.
AHauli3 HayKOBUX [pKepen CBiguuTb MpO 3poc-
Talunin iHTepec A0 npobnematuku napTHep-
CbKMX BIOHOCUH Y MapKETUHIY. Knacu4Hi KOH-
uenuii ynpasniHHA BigHocuHamu Berry L. L. [5],
Morgan R. M., Hunt S. D. [6] cTtanu nigrpyHTam
AN PO3BUTKY Cy4daCcHUX Mogenei naprHep-
CbKOro MapkeTuHry. 3apy6ixHi aBTopu, 30Kkpema
Gummesson E. [8], Sheth J. [9], nigkpecnioloTb,
LLIO MapTHepPCbKi BIGHOCUHW € 6A30BUM e/fleMeH-
TOM No6GYyA0BM MepexeBux 6i3HEC-CTPYKTYP.

YkpaiHcbki gocnigHukn byteHko H. [1], Ky3b-
MiH O. [2], CaBuyk |. [3] aKueHTyOTb yBary Ha
NpakTUYHMX acnekrax popMyBaHHA napTHep-
CbKMX CTparTeriii y BITYM3HSAHUX NignpueMCcTBaXx,
nigKkpecnwowun ponb AOoBipWM, NPO30POCTi Ta
uMdgpoBuX TexXHosMorin. BogHoyac y HayKoBil
niTeparypi 3a/MWAETbCA HEAOCTaTHbO PO3KPU-
TUM MUTaHHA crneundiki BNpoBaKeHHA MapKe-
TUHIY NapTHEPCbKUX BIAHOCUH B YMOBax BOEH-
HUX BUWKUKIB Ta €KOHOMIYHOT HecTabinbHOCTI,
L0 XapaKTepHi A8 YKkpaiHu.

TakuM 4MHOM, iCHye notpeba y nornuéne-
HOMY aHani3i 3acToCcyBaHHA MapTHEPCbKOro
MapKeTUHTY B YKpaiHCbKMX yMOBax, L0 3yMOB-
NIOE HAyKOBY HOBU3HY AaHOi pob6OoTHN.

MeToa0/10riYHY OCHOBY AOC/IAXEHHSA CTAHOB-
NATb:

—  CUCTEMHWI nigxig, — ANS BUSABIEHHSA
B3AEMO3B'A3KIB MK y4yacHukamu 6i3Hec-napT-
HepCTB;

—  SWOT-aHaniz — Ansa OuiHKA CUMbHUX i
CNabKux CTOPIH YKPATHCbKNX NPAaKTUK;

— NOpPIBHANbHWI aHania — gnsa cniBcTas-
NEHHS MDKHapOAHOTO i yKpaiHCbKOro 4ocBiay;

—  KOHTeHT-aHani3 — Ansa adanisy nyoni-
Kauiin Ta 3BiTiB KOMMaHili LWOAO BNPOBaAKEHHS
napTHEPCbKUX cTparerii.

JocnigxeHHs 6azyBaniocs Ha aHasi3i NpakTuK
napTHEPCbKUX BiAHOCUH y cchepi IT, arpobizHecy
Ta nocnyr B YkpaiHi npotsarom 2018—-2024 pp.

MeTa cTarTi nonsrae y TeopeTtuko-mMeTono-
NOriYHOMY O6I'pYHTYBaHHI CYTHOCTI MapKeTuHry
napTHEPCbKNX BIAHOCUH Ta aHaulisi Koro BUKIK-
KIB i MOX/IMBOCTEN Yy PO3BUTKY Gi3HEC-B3aEMOLIl
B YKpaiHi.

Buknag OCHOBHUX pe3ynbratiB Aochni-
DXKEeHHA. AHaUT1i3 NPaKTUKM PO3BUTKY MapKETUHTY
napTHeEPCbKMX BIOHOCUH B YKpaiHi [03BOSIAE
3po6UT BUCHOBOK, LLO BiH NepebyBae Ha eTani
aKTMBHOTO CTaHOBJ/IEHHS Ta XapakTepusyeTbCA
HU3KO cneuudivyHnX puc.

Mo-nepwe, 3HayHa 4acTvHa nNigNPUEMCTB
OOCi AOTPUMMYETbLCS TpaH3akuUiitHoro nigxody vy
BiAHOCMHaX i3 napTHepamu, OPIEHTYHUUCL Ha
KOPOTKOCTPOKOBY Burogy. BogHoyac B okpemMux
cekTopax (IT, e-commerce, diHaHCOBI NOC/Yr)
crnocTepiraeTbCa nepexig [0 [OBrOCTPOKOBUMX
cTpaTeriyHux mogenei cnisnpadi.

Mo-gpyre, KNHOYOBOKO NEepeBarok YKPaiHCbKNX
KOMNaHIiii € BUCOKa MHYYKICTb i 34aTHICTb LUBUAKO
aganTtyeBatuca o 3MiH. Came Us xapakTepuc-
TUKa gossonuna 6isHecy 36epertu BiAHOCUHU 3
napTHepaMy HaBiTb B yMOBaX BOEHHUX PU3MKIB.
BogHouac icHye HM3Ka 06MeXeHb, cepef AKNX —
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6pak A0BipU MiX KOMMaHIAMW, BIACYTHICTb iIHCTU-
TYWIAHOrO MexaHi3my nigTPUMKNU NapTHEPCTB i
HegocTaTHA umdopoBa iHTerpadis.

Ona cuctemarusauii  pesynbtaTiB  [ochi-
[KeHHA nposefeHo SWOT-aHanis MapKeTuHry
napTHEPCbKUX BIAHOCKH B YKpaiHi (Tabn. 1).

TakoX BaXX/IMBO 3a3HAYNTH, LLO MAPKETUHIOBI
napTHepcTBa B YKpaiHi 34iCHIOITLCA Yepes pis-
HOMaHITHI Mogeni cnisnpaui, Big TpaauuinHKX
B2B po HaliHOBIWWX peer - to - peer nnargopm
(tabn. 2).

3pocTaHHsA UMpPoBUX KOMYHiKaLii Ta KaHa-
NiB eNeKTPOHHOI KOMepLjii € BaX/IMBOK O3Ha-
KO 3pOCTaHHA MapTHEPCbKOr0 MapKeTUHTY.
3rigHO 3 gaHumK, 06CAr eneKkTPOHHOI KoMep-
Uil B YKpaiHi 3pic Maixe B 4OTUPWU pasu Mix
2019 i 2024 pokamu, a KiNbKICTb NapTHEPCbKNX
nnatcopm 3pocna OGifbll HXX Yy MN'STb pasis
(puc. 1).

AK BMAHO 3 rpadiika, 06CAr eneKkTPoHHOI
KOMepuii B YKpaiHi 3pic Maike B 4OTUpK pasu
3a n'aTb pokiB. Lle cBiguMTb Npo Te, Wwo 6izHec

Ayxe pobpe afanTyeTbCs A0 UMKPOBUX KaHa-
nie. BogHouyac 3pocTae KifbKiCTb NapTHEPCbKMX
nnardopm, ki gonomaratoTb Gi3Hecy cniBnpa-
LtoBaT Ta BAOCKOHaOBATWN CBOT MapKETUHIOBI
cTparerii. Lle gosognTb, WO Aipxutanizauis €
OAWH 3 TOMIOBHUX PYLUIAHUX CUMPYLIAHUX CWUA
NOLUNPEHHSA NAPTHEPCBHKOIO MapKeTUHTY.

Buxoasun 3 BuLLE cka3aHOro BUAHO WO Lmdo-
poBi3ayis cTae TakumM YMHOM K/IHOUOBUM (DakTo-
POM MOLUMPEHHA MNapPTHEPCLKOrO MAapPKETUHTY,
BiAKPVBAOUYN HOBI MOX/IMBOCTI A1 YKPATHCLKMX
KOMMaHii Wo[o0 npuegHaHHa A0 r1obanbHuX
6i3Hec-mepex.

MopiBHANBLHWIA aHani3 Nokasye, Lo:

— Yy 3axigHin €sponi napTHepcbki nNpo-
rpamm 6a3yloTbCs Ha MiUHI NpaBoBI Ta pery-
NATOPHIN 6a3i Ta IHCTUTYLHIK nigTpuML;

— y CWA uundposi iHcTpymeHTn (CRM-
CUCTEMM, BENUKI AaHi, LWITYYHWUIA IHTENEKT) cTanun
OCHOBHVMW pPYLUIAMUA  PO3BUTKY, [03BOJIAKOUN
KOMMaHisiM rnMn6oKo nepcoHasizysaTn CBOK B3a-
EMO/I0 3 NapTHepamu;

Tabnmua 1

SWOT-aHania MmapKeTUHry napTHEPCbKUX BifHOCUH B YKpaiHi

dakTopu

3mict

CurnbHi CTOPOHU
BilHOCWH

MHYYKICTb YKPaiHCbKUX KOMMaHii Ta 34aTHICTb LWBUAKO afanTyBaTucs
A0 3MiH; MNparHeHHs iHTerpyBaT LMPoBi iHCTPYMEHTY; BUCOKMI iHHOBaLiiiHWIA
noTeHujan IT-cektopy; OpieHTauis Ha CTBOPEHHS JOBIOCTPOKOBUX K/TIEHTCbKMX

Cnabki CTOpoHK _
Mepexi.

HepfocTaTtHs fosipa Mix 6i3Hec-napTHepamu; o6MexeHi (hiHaHCOBI pecypcu
MaInX i cepefHix nNignpuemMcTB; crabka iHTerpawis y MixXHapoaHi 6i3Hec-

MoXXnmMBoCTI

Y4acTb Yy CBITOBMX /1aHLOrax CTBOPEHHS LIHHOCTI, PO3BMUTOK MapKeTn/ieincis
i ©N1EeKTPOHHOr0 KomepLiji, 36i/bLLUEHHS IHBECTULi/ 3a KOPAOHOM, BUKOPUCTaHHS
big data Ta LUTYYHOrO iHTENEKTY B MApPKETUHTY

3arpo3su

MoniTyHa Ta eKOHOMIYHA HeCTabiNbHICTb, BIiCbKOBI PU3UKM Ta PyiHYBaHHSA
iHpaCTPYKTYpH, BIATIK NpaLiBHUKIB 38 KOPAOH i MiXXHapoAHa KOHKYpeHLis

Lxepeso: cqhopmosaHo asmopamu Ha ocHosi [10; 11]

Tabnmua 2

Mogaeni cniBnpaui MapKeTUHry napTHePCbKUX BiAHOCUH

Mopgenb

XapaKkTepuctuka

Mpuknagn B YKpaiHi

B2B (Business-to-Business)
npoayKTy

CniBnpausa MixX KoMmnaHisamm
AN CTBOPEHHSA CNiJIbHOrO

«HoBa lNowTta» + e-commerce-
nnarpopmu; arpoxonauHru +
JNIOTICTMYHI KOMNaHiT

B2C (Business-to-Consumer)

MapTHepcbkKi nporpamu
MK KOMMNaHigaMun Ta
KiIHLEBUMM CMIOXMBaAYaMm

Monobank + napTHepcbki keLbek-
nporpamn; Rozetka + gocrtaska

B2G (Business-to-Government)

B3aemogjsn 6i3Hecy
3 AepPXaBHUMU CTPYKTypamu

Mporpamn gep>kaBHo-
npuBaTHOro napTHepcTBa y cepi
BiHOBNEHHS iIHAIPACTPYKTYpW

C2C (Consumer-to-Consumer)

MepexeBi Moaeni cnisnpadi
MiX CnoXusadamu

OLX, Prom.ua, mapketnnericu
peer-to-peer

Kkepeno: cohopmMosaHO asmopamu Ha OCHoB8I [3; 4, 6]
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HduHaMika po3BnTKy e-commerce Ta NapTHepceKWX nnaTtihopm B Ykpaidi (2019-2024)
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Puc. 1. ivHamika po3BUTKY e-commerce Ta NapTHEPCbKUX NNaTtdopm B YKpaiHi
[xepesno: cpopmMoBaHO Ha OCHOBI [2]
Ta6nuus 3

BUKNVKU Ta MOX/IMBOCTI PO3BUTKY NMapTHEPCLKNUX BiHOCUH B YKpaiHi

Buknukun

MoXXnuBoOCTi

HepocTatHs iHCTMTYUINHA 6a3a
ONA NiATPYMKM NapTHEPCbKMX BiAHOCUH

Po3suToK uncposux nnargpopm
ans 6isHec-B3aemogji

Bucokuii piBeHb eKOHOMIYHOI
HecTabi/IbHOCTi

3asly4yeHHs iHO3eMHMX IHBEeCTUL il
Ta MibXXHapOoAHOro AocCBiny

BO€EHHI pu3nkn, pyriHyBaHHS /10TCTUKN

CTBOpPEHHS HOBUX Gi3HEC-MoAeeil
y cdhepi e-commerce 1a hiHTEXY

BigTik kagpis i 6pak kBaulipikoBaHNX
MeHeIKepiB

BukopucTaHHA OCBITHIX nporpam A/18 NigrotoBku
KaZpiB 3 NapTHEPCHKOr0 MapPKETUHTY

Lxepeso: cqpopmosaHo asmopamu Ha ocHosi [10; 11]

— B Asiil (oco6nneo B Kurtai Ta [lliBAeH-
Hili Kopel) napTHEpCbKWii MapKETUMHI aKTUBHO
iHTErpyeTbcAa 3 NNar@OpPMHOI0 EKOHOMIKOHO, L0
[03BONISE MOogeNnsm OyTu BUcoKomaclTaboBa-
HAMN.

BogHouvac Ui dpakTopy CnoHykalTb 6Gi3Hec
LUyKaTW HOBI, GisibLL THYYKi cnocobu cnisnpadi,
Taki 5K €NeKTPOHHI TOProBesibHIi MaliaHunKy,
NOTiCTUYHI anbsHcK Ta PiHTEX-NNaTtgopMu.

IHTerpauis B rnobasibHi MaHLrM CTBOPEHHS
BapTOCTi NPeACTaB/Is€ 3HAaYHWI NoTeHuian ans
PO3BUTKY NapTHEPCLKOr0 MapKeTuHry. TexHo-
norii 06po6kn AaHux, aBTOMaTm3auii npouecis

Ta 6/10K4eiiHy MOXYTb C/yryBaTi OCHOBO /15
BCTAHOB/IEHHA MPO30PUX Ta [0BrOCTPOKOBUX
6i3Hec- B3aEMOSi.

Pe3ynsratn nokasywTb, WO B CepefoBULL
VUCA (BoNnaTu/bHICTb, HEBU3HAYEHICTb, CKMaa-
HICTb Ta HeOoAHO3Ha4HICTb) cTparerii napTHep-
CTBa MOXYTb 3a6e3neynTn yKpaiHCbKM Komna-
HiSIM a4anTUBHICTb Ta CTINAKICTb.

BucHoBKuW. lNpoBefeHe AOCMiMKEHHA NoKa-
3a/10, LLO MapKETUHIOBI NapTHepCTBa € OL4HUM
3 HaVBaXX/MBIWWX IHCTPYMEHTIB A8 PO3BU-
TKy 6i3Hec-B3aeMogii B YkpaiHi. loro 3HaueHHs
3pocTae B ymoBax uudpposiszauii, rnobanisaui
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Ta BIACbKOBMX BUWKUKIB. BIiTUM3HAHI KOMNa-
Hil MOBINbLHO BIAXOAATb BifI KOPOTKOCTPOKOBMX
TpaH3aKUiiHUX Moaenein A0 [AOBrOCTPOKOBMX
cTparteriyHux naptHepcTs. Lle BigbyBaeTbCa 3i
3pPOCTaHHAM KiJIbKOCTi UMppoBux nnargoopm,
TOProBesibHNUX MalifaHunKiB Ta HOBMX CNOCO6IB
cnigrnpadi. CunbHi CTOPOHU YKpaiHCbKoro 6i3-
Hecy NpOsBAAKTLCA Y THYYKOCTI Ta 34aTHOCTI
LWIBWAKO iHTErpyBaTu iHHOBaLiVHI piLLEHHN Y Bif-
HOCVMHM 3 napTHepamu. BogHouyac OCHOBHUMU
b6ap'epamu, 3asmMwaloTbCAa Opak AO0BIpU MK
yyacHMKamMn puUHKY, crabka npasoBa 6a3a Ta
0bMeXeHi hiHaHCOBI pecypcy ANs MacluTabHuX
nporpam cnisnpadii.

MapTHEPCbKUA MapKETUHT Ma€e MepcrnekTuBn
PO3BUTKY B PO3LUNPEHI cchepi e-commerce, iH-
Texy, IT Ta arpo6isHecy. IcCHye BENMKWUiA NoTeHLian
ONs BUKOPUCTaHHA BEJIMKUX [aHWUX, LITYYHOro
IHTENEeKTY Ta TEXHOMOTIN 6/10KYENH LWo6 3pobuTn
B3aEMOLjI0 Gi/bLL BiAKPUTOI Ta KOPUCHOK.

BaxmBuM 3aBfaHHAM piBHI Aep)XaBHOI Nnosi-
TUKW € CTBOPEHHS CNPUAT/IMBOIO IHCTUTYLIAHOTO
cepefoBMwa: po3pobka npaBoOBUX MeXaHi3miB
3aXMCTy NapTHEePCbKMUX BIOHOCWUH, 3a0XOYEHHS
JepXaBHO-NPUBaATHUX  aNlbsHCIB,  MiATPUMKA
iHTerpauii manoro Ta cepefHboro GisHecy B Mix-
HapoAHi Bi3Hec-mepexi.

MogasbLui AOCNiMKEHHSA BAPTO CNpAMYBaTU Ha:

—  OUiIHKY BMANBY BOEHHUX pPU3MKIB Ha
dhopmyBaHHA 6Gi3Hec-mogenein naprtHepcTBa B
YKpaiHi;

—  BVBYEHHA pPONi NAapTHEPCbKOro Mapke-
TUHIY Yy BiA0OydoBi IHPPACTPYKTypn Ta €KOHO-
MIKW;

— aHali3 eeKTUBHOCTI  BNPOBa)XEHHA
HOBITHIX LMPOBUX TEXHOMOTI Y NapTHEPCbKI
cTparerii;

—  TOPIBHAHHA  YKPAIHCbKMUX MpakTuK i3
aocsigom €C ans aganTtauil Kpawmx MixxHapoa-
HUX Moaenen.
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