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Crarta gocnigpkye ocob/mBocTi MacwTabyBaHHsa IT-koMNaHiiA, 30kpema ykpaiHCbKMX, Ha puHkax €sponu. IMig-
KpecneHo, Lo BMXif Ha 30BHILLIHI PUHKM € HE NPOCTO MOX/IUBICTIO, & CTpaTeriyHoK HeOOXIAHICTIO AN 3a6e3neyeHHs
CTa/I0r0 PO3BUTKY Ta AvBepcudikalii pusnkie. Y cTaTTi npoaHasli3oBaHO Ta CMCTeMaTU30BaHO K/IKYOBI cTpaTteril
MacluTabyBaHHSA: CTBOPEHHS MiCLLEBMX KOMaHZ, CniBnpaus yepes napTHepChbki kaHaan 36yTy Ta NOrMHaHHS iCcHY-
tounx eBponeiicbkmx I T-koMnaHiin. Y cTaTTi NnpuaiNaeTbcs yBara BUKIMKaM MacluTabyBaHHS, Takim ik CyBOpi pery-
NATOPHI BUMOTW Ta 3HaYHa NiHrBICTUYHA i1 KyNbTypHa hparmeHTaLisi EBPONeiCbKX PUHKIB. MOSCHIOETLCA HEOOXIA-
HICTb Nokanisauii IT-npogykTiB Ta MOCAYI, a TakoX afjanTauii cTpareriin nig cneundiky OKpeMux perioHis €sponu.
3po6neHo BUCHOBOK, LLIO YCMilUHe MacluTabyBaHHS NOTpebye rMmnboKoro AoCAiMKEHHS MICLEBUX PUHKIB Ta PETEb-
HOT MiAroTOBKM AN NOA0NAHHS 0OMEXYHUMX (DaKTOPIB.

KntouoBi cnosa: maclutabyBaHHs, fiokasisalis, MbkHapoaHi I T-komnaHii, ctparerii MacluTabyBaHHS, NapTHePCTBA.

The aim of this article is to explore the specifics of scaling IT companies, particularly Ukrainian ones, on European
markets. Article highlights its relevance by emphasizing that scaling into international markets is not merely an
opportunity but a strategic imperative for ensuring sustainable growth and mitigating risks. Which is especially
relevant given the ongoing globalization, digital transformation, and the impact of external factors like the COVID-19
pandemic and the full-scale war in Ukraine. The article analyzes and systematizes key scaling strategies: establishing
local teams, collaborating through partner distribution channels, and acquiring existing European IT companies.
The article gives examples of successful scaling by IT companies on European market using the strategies provided
in the article. The article highlights significant challenges to scaling, including stringent regulatory requirements such
as the General Data Protection Regulation (GDPR), which mandates strict data protection and requires data storage
within the EU. The article also addresses the substantial linguistic and cultural fragmentation of European markets,
where 24 official EU languages and diverse cultural norms necessitate tailored approaches for scaling. The practical
purpose of this article is in thorough explaination of the importance of localization for IT products and services,
encompassing translation of interfaces, documentation, website content, creating local domain for the website
and the integration of regional functionalities like multi-currency payment and VAT processing. Furthermore, the
article details the necessity of adapting scaling strategies by IT-companies to the specific characteristics of various
European regions: Northern (e.g., Sweden, Denmark), Central (e.g., Germany, Austria, Switzerland), Southern
(e.g., Italy, Spain), and Eastern (e.g., Poland, Czech Republic). The conclusion underscores that successful scaling
demands in-depth research of local markets and meticulous preparation to overcome these considerable limiting
factors, ultimately ensuring potential benefits outweigh the necessary investments into scaling.

Keywords: scaling, localization, international IT-companies, scaling strategies, partnerships.
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MocTtaHoBKa npoGnemu. [Nobanizauis Ta
uMcbpoBa TpaHcdopmalis €eKOHOMIK Hajae
IT-kKOMNaHisiM BeNUKi MOX/IMBOCTI O/11 BMXO4Y
Ha MDKHapOAHI PUHKKX, 30KpemMa pUHKM EBponu.
IT-npogykTM Ta MOCNYrM MOXYTb MacLutady-
BaTUCA Habarato LwwBuKALWe nocnayr B 6ararbox
iHWKnX ranyssax. MpoTte, Taka AOCTYMHICTb Cynpo-
BOMKYETbCA 3pOCTAlOYOK  KOHKYpPEHLielo Ta
HEeOOXIiZHICTIO NOCTINHOrO OHOB/IEHHA CTpaTeriii
IT-koMnaHiamu.

B 2020-x pokax, 30BHilLUHi YMHHWK naHae-
Mii COVID-19, a ansa ykpaiHcbkux IT-KomnaHili
TaKoX i NoBHOMAacLITabHa BiiHa B YKpaiHi, nocu-
NIIOKOTb  aKTyaslbHICTb MiKHapoAHOro maclita-
OyBaHHA, 30KpemMa Ha PpWHKM €sponu. Buxig
Ha 30BHILHI PVHKN € He MPOCTO MOX/IUBICTIO,
a cTpareriyHor HeoOXigHicTio a1 6ararbox
IT-komnaHiii Wwo6 3abe3neunTn cTanuii po3Bu-
TOK Ta AvBepcudikauilo pu3smnkis. Bpaxosyrouu
HaBefeHi NPUYNHK, BU3HAYEHHS 0CO6/IMBOCTEN
MacLliTabyBaHHA IT-koMNaHii Ha puHKkax €sponu
€ aKTyasIbHOK NPo6/1eMOL0.

AHani3 ocTaHHiX gocnigkKeHb i nyonikawii.
AHani3 octaHHIX gocnimkeHb i ny6nikauii noka-
3y€, WO [AOCNIMKEHHIO MNOHATTA MacwTaby-
BaHHSA, a TAaKoX MOro ocob/MBOCTEN Ha MiXHa-
POAHUX pUHKaX MNPUAINSAITL yBary yKpaiHCbki Ta
IHO3eMHi aBTOpPW.

lMapHiw B. 3a3Havae, WO MacwTabyBaHHSA
“nepenbavae onTMmisaLito BCix npouecis napa-
NesbHO i3 3ara/ibHNUM 3poCTaHHAM KoMNaHii” [1].
Copoka A. M. pobuTb akUEeHT Ha macLuTabyBaHHI
Ha MDKHapOAHUX PUHKaX, OMUCYHYM KOro SK
“npouec pPo3LMpPEeHHs, KW A03BONSE 36ibLUy-
BaTu piBeHb NpoAaxiB, 3aBOMOBYBATN HOBI Hilli
i pUHKKM THWKX Kpain” [2]. KoxaH . Haronouye,
o mMacwTtabyBaHHs Ue “WBUAKe, asne CTilke”
3poCTaHHA KomnaHii. Mpu uboMy BIH BUAINSE
5 HanpaMKiB O/19 3pOCTaHHA: “KiNIbKICTb KNi€EH-
TiB, reorpadiyHi (MbKHaPOAHI) PUHKN, NMPOAYKTH,
BHYTPILLHI pecypcu, Kynstypa” [3].

Oco6/1BOCTi mMacLiTabyBaHHA camve
IT-koMNaHili Ha MDKHApPOAHUX pPUHKaxX OXo-
NOTbL  PI3HOMAHITHI  acnektn, Sk B3aeMO-

[IONOBHIOKTb OAHEe ofHoro. MacwTabyBaHHSA
BM3HA4alOTb SK npouec, y skomy IT-komnaHii
30CepemkyroTbCs Ha 3a/lydyeHHi HOBUX pecyp-
ciB Ans peanisauii CBOEl OCHOBHOI 6i3Hec-iaei
Ta po3WnpeHHsT 6a3n KrieHTiB [4]. Takox #oro
po3rnaaatTb K LWBUAKE 36ibLLIEHHS KiINTbKOCTI
KNieHTIB i NpnbyTKoBOCTI IT-koMnaHii [5]. Bax-
NMBMM acnektom ans 6aratbox IT-komnaHin €
30aTHICTE 3abesrnedvyBaTty 3pocTaroyy KiflbKiCTb
KopucTyBadiB, 06po61ATH TpaH3akLin abo AaHi
6e3 BTpatu AKocTi [6]. LiboMy cnpusie 34aTHICTb
IT-komnaHii nerko macwTabyBatn NpPOAYKTU

3aBASKN XMapHUM TexHonorism [7]. Kpim Toro,
MacLUTabyBaHHA nepeabavae 3aaTHICTb cTpaTe-
rii 3pocTaHHsA IT-komnaHin gocsaratn nepenodady-
BaHOro NOBTOPKOBAHOIO [0X0A4Yy, LUBUAKOrO 3asy-
YEHHA K/IEHTIB Ta BUCOKUX PIBHIB YTPUMaHHA
KnieHTiB [8].

Y pocnimpKeHHi CyTHOCTI Ta 0co6nmBocTel
mMacwTabyBaHHA IT-koMNaHii Ha MbKHapoAHWX
pVHKax HeobXiAHO 3rafaTn MoAesb TPbOX ropu-
30HTIB McKinsey. Lle cTpaTeriyHuin iHCTPYMEHT,
AKAA fonomarae KoMnaHiam naaHysaTu LOBrO-
CTPOKOBWIN pO3BUTOK | MacLuTabyBaHHs. ABTOpPU
Mogeni NPOMOHYTb NOEAHATIN NIATPUMKY NMOTOY-
HOT AiSiSIbHOCTI 3 IHBECTYBaAHHAM Y HOBI MOX/1U-
BOCTI. Y KOHTEKCTi MacLuTabyBaHHS Gi3Hecy LS
MOZeNb [03BOJISE CTPYKTYPYBaTU 3POCTaHHA B
TpU napanesnibHi ropu3oHTU. MNepunii Ookycy-
€TbCA Ha MacluiTabyBaHHi OCHOBHOro 6i3Hecy,
APYrUil Ha PO3LUMPEHHI HOBMX, BXE MpOTecTo-
BaHMX HanpsiMiB, a TPeTili Ha CTBOPEHHI iHHOBa-
L, SKi MOXYTb CTaT¥ MaibyTHIMK LKepenamu
poxony [9]. B ocTaHHix nyo6nikauisx He pgochi-
[PKEHO B AOCTaTHiii Mipi 0co6AMBOCTI MacluTa-
OyBaHHSA IT-KOMNaHili came Ha pUHKax E€BPOnMu.
[aHa ctaTTa Ma€ AOMOBHUTY | PO3LUNMPUTY [OCTTI-
[DKEHHA Ha L0 Temy.

PopmyntoBaHHSA Linen ctarTi (noctaHOBKa
3aBAaHHs). MeTot CcTaTTi € BU3HAYEHHA cTpaTe-
rin macwrabyBaHHs IT-koMNaHii Ha EBPONENChbKi
PUHKN 3 ypaxyBaHHSM Ky/IbTYPHOI, NIHrBICTUY-
HOT Ta perynsatopHoi pparMeHTapHOCTI perioHy.
30Kpema, [OC/iIKEHHA BUKOPUCTaHHA aHanily
KOHKYPEHTHOIO cepefoBulla Ta JIOKa/IbHOro
3aKoHogaBCcTBa ANs aganTauii cTpaTerii macul-
TabyBaHHA. TakoX HeobXiAHO BiAcTexyBaTu
BMNMB NoKasisauil NpoaykTiB, nocnyr i 6isHec-
MPOLIECIB Ha YCNILLUHICTb MacluTabyBaHHs.

Buknag OCHOBHOro wmarepiany pocni-
OXXeHHSA. |T-koMmnaHii  MOXyTb BuUKOpUCTaTK
JeKinlbka OCHOBHUX cTparterii gns macwtaby-
BaHHA Ha puHKY €Bponu. Mo neple, MaclwiTta-
OyBaHHS i3 CTBOPEHHAM MiCLIEBOT KOMaHAW npo-
[aXy MPOAYKTIB uM cepsiciB IT-komnaHii. Ans
uboro IT-komnaHia HaliMae HOBOro KepiBHUKA
Bigainy npogaxy (abo nepemiwlye 3 iHWOrO
PVHKY) | TAKOX HallMae AONOMIXHWI NnepcoHarn:
creuianicTiB 3 MapKeTUHTy Ta NIATPUMKN KNiEH-
TiB, SIKi MatOTb AOCBIJ POGOTU HA NEBHOMY PUHKY.
[na npuknaay, IT-komnaHis Atlassian ctBopuna
€BpONecbKy KOMaHay 3 NpoAaxy Ta agMiHicTpa-
TUBHOro B AMcTtepaami. Ane it OCHOBHa KoMaHa
3 po3pobku IT-npoaykTy 3anuwmnnacs B AscTpa-
nii [10]. MixHapogHi IT-komnaHii yacto Haima-
I0Tb CcneujanictiB, SAKi BONOAIIOTbL AeKisibkoma
eBponeicbkuMy MoBamu. Lle fae MOXIMBICTb
o6cnyropyBaTtun 3pasy Aekifibka puHKiB €Bponu
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BiAAaneHo, i 3a noTpedu, 3 OAHOI foKauil ym
HaBiTb 3 OAHOro ocpicy. MNMpn CTBOPEHHI HOBMX
MiCLLeBUX KOMaH[, 3 Npofaxy Ta MigTPUMKKN KNi-
EHTIB 3a/1y4eHiCTb KepiBHOT nlaHKkun IT-komnaHii
€ OyXe BaX/MBOK. MeHepasibHUI AUpeKkTop Ta
iHWi MeHemxepu IT-KomnaHii NOBWHHI IHBEC-
TyBaTy 6arato yacy Ta 3ycu/b Mpu 3anycky Ha
HOBOMY pUVHKY [11].

Mo apyre, cTpateria MacwTabyBaHHS yepes
napTHEPCbKi KaHann 30yTy Ta nocepefHuKiB.
CniBnpaus 3 micueBumMu napTHepamu € “noodpe
NPOTONTaHOK CTEXKoK”. MicueBi napTHepn i
nocepesHVKN BXe MarTb KOMaHAu eKcnepTis,
PO3YMIHHS MICLEBOrO PUHKY | 3B’A30K 3 KJlI€EH-
Tamun. Benuki IT-komnaHii, ik Salesforce, Haga-
0Tb MepeBary npauBaTn yepes perioHasIbHUX
nocepefHukis AN NPUWBUALIEHHA BUXO4Y Ha
MicLeBi puHKM €sponu. MigBnaoM Uiel cTpaTe-
rii € 3a/ly4eHHA ayTCOPCUHIOBOT KOMMaHii 3 npo-
Aaxy. [locsig komnanii Livefyre, Ky 3rogom npu-
Abana iHwa IT-komnaHia Adobe, AeMOHCTPYE SAK
BOHM 36iNbLUNAN A0XiA 3 EBPONENCLKOro pUHKY 3
10% po 40% Big, 3arasibHOIO A0X04y 3a 3 pokKu,
BMKOPUCTOBYHOUM L0 cTparerito [12]. Takuii Tin
napTHepCTBa € 0CO6MBO LiHHMIA ANs MaclTa-
6yBaHHSA Ha EBPOMNENCbKUI PUHOK 4Yepe3 1ioro
CKNagHiCTb | hparmeHTapHICTb.

Mo TpeTe, cTpareria MacliTabyBaHHs 4vepes
npuAGaHHA/NOrMMHAHHA ICHYHUOT EBPOMENnChHKOI
IT-komnaHii. Lia cTpaTerisa moxe MUTTEBO 3a6e3-
neynTy AOCTYN A0 MICLLeBUX KTIEHTIB, eKCNepTiB i
3a/MLLa€e NOKYMLI0 AOBIPY PUHKY A0 KOMNAHIT Ky
norMHaloTh. 3BiTK GaraTbox KOMMNaHii, 30Kpema
YKpPaIHCbKMX, BKa3ylTb Ha Te, W0 MOr/IMHaHHSA
eBponeiicbkux IT-koMnaHin € NOWNPEHUM ABK-
wem B 21 cTONiTTi. /15 Takux NOrMHaHb KOM-
naHii BUKOPUCTOBYIOTb SIK | BNACHWIA Tak i 3any-
4yeHuin kanitan.

Aky 6 cTpaTterito MaclwTabyBaHHA Ha PUHKM
€sponu He BMbpanun IT-koMnaHii, 3aMwaeTbCcA
notpeba B nokanisauii IT-NpoAaykTiB Ta nocnyr
KoMnNaHii ona micueBmnx puHkKiB. Lia nokanizauis
BK/IIOYA€E nepeknag iHTepdeiicis IT-npodykTty
i AOMOMDKHMX MaTepianis, nepeknag canty Ta
[OKYMeHTauji, foAaBaHHA perioHa/IbHUX (OYHK-
Ui (Hanpuknag, onnata y Pi3HUX BaslloTax,
06po6ka MAB, nokasbHi iHTerpadii), BignoBia-
HicTb 3akoHaMm €C woa0 3axucty gaHux (GDPR
Ta iHLWi), CTBOPEHHS JIOKa/IbHOrO BEO-A0MEHY
(Hanpuknag, “.de” gnsa HimeuunHn).

Ha nigctasi aHanisyBaHHA fiTepartypHUX
mkepen [13; 14; 15] Ta BUBYEHHA MPaKTUKM
eKCnaHCii YKpaiHCbKMX NiANPUEMCTB BUOKPEM-
NIeHO HacTyrnHi 0cobsvBoCTi MacLuTabyBaHHSA
IT-koMNaHili Ha puHKax €Bponu.

1. Heo6xigHicTb BpaxoByBaTu BUMOIM [0
3axuUcT gaHux i KoHdigeHuiiHocTi (GDPR) npu
MacLiTabyBaHHI. 3arasibHUIA pernameHT 3axmcTy
faHnx (GDPR) € unHHMi 3 2018 poky. Lle kapau-
Has/IbHO 3MIHIOE Mpasuna poboTn 3 NepcoHasIb-
HUMK gaHumu. Ha BigmiHy Big CLUA, y €sponi
Ai0Tb LUMPOKI NpaBa Ha KOHMIAEHLiHICTb 3 po3-
LUMPEHUM BU3HAYEHHSAM NEPCOHA/IbHUX AaHUX
i 3HAYHO BMWMMKU WITpadamm 3a MNOPYLUEHHS.
Y 6araTbOX CermeHTax MOBHa BiAgNoOBIAHICTb
GDPR € 060B’s13KOBOK0 YMOBOK A1 BXOAY Ha
PUHOK. Ha npakTuui ue o3Havyae 36epiraHHs
[aHnX KNieHTIB BcepeanHi €C, OHOBAEHHSI YMOB
06C/yroByBaHHS, MpPU3HAYeHHs ekcrnepta i3
3axucty pgaHux. GDPR € ogHVM i3 HaiXXOpCTKi-
LIMX PerynsatopHux 6Gap’epis A9 Maclutady-
BaHHA Ha PUHKM TUX KpaiH €BPOnu, SKi BXOAATb
B €C [13].

2. MnaHyBaHHA MacluTabyBaHHA 3 Bpaxy-
BaHHAM J1IHIBICTUYHOI Ta Ky/NbTYpHOI thparmex-
TApHOCTI €BPONENCbKUX PUHKIB. TiNbKn Kpa-
THM €C matoTb 24 odqoiliiHi moBu. KpiM LbOro
iCHYIOTb Aianektn i perioHasibHi 0COGNBOCTI
B MeXax OAHOI KpaiHW i ofHiei mMoBU. OuiKy-
BaHHS KMIEHTIB Y KOXHIl KpaiHi A0 igeHTUYHOro
NpoaykTy MOXyTb OyTW pisHi. Lle o3Havae, 1o
IT-koMnaHiasM  NOTPIGHO  Nokanizysatn  npo-
OYKTW | cepBicY Nif, KOXEH PUHOK, AK ue 6yro
JeTa/lbHO onucaHo Buwle. Kpim TOro, Ainosi
HOPMM CYTTEBO BIiAPI3HAKTHCA: AKLWO K/TIEHTU
3 KpaiH niBHIYHOI €Bponu 3a3Buyali LjiHYHTb
npamMy, HedpopmMasibHy KOMYHiKaL,ito Ta K/TiEHTU 3
KpaiH niBAeHHOT €Bponun yacto 6yayoTb A0BIpY
yepes 0COBUCTI BiAHOCMHUN A YXBa/IKOE PiLLIEHHS
NoBI/IbHILLE.

3. 3HayHuii pu3uK Ana ycnixy macltaby-
BaHHA Ha MNEeBHUX EBPOMNENCHbKUX 4Yepes cep-
MO3HY KOHKYpeHLUio Big micueBux |T-komnaHii.
MicLeBi KOMNaHii YacTo MarTb LOBIpY MiCLEBUX
KNIEHTIB Ta AaBHi CTOCYHKU 3 HUMW, KOHTPaKTK
3 Be/IMKMMW oOpraHisauiamu. llepes BUXoLoM
Ha PpUWHOK €Bponu, IT-KOMNaHiAM BapTo Mpo-
BECTWU MNOOKNIA aHani3 MICLEBUX KOHKYPEHTIB,
BUSABMTM X CUMIbHI CTOPOHK Ta cTpareril ix nogo-
naHHa. [lo npuknagy, amepuKaHCbKuii nocTa-
YasIbHUK XMapHOro NporpaMHoro 3abesnevyeHHs
MOX€e 3ITKHYTUCb i3 MICLUEBUMU PiLLEHHAMM,
nonysIAPHAMN B rasly3six BUpoOHMLTBA 4n BaH-
KiHry. Mpoaaxi B €Bponi 4acTo NOBi/bHilLLi, 0CO-
6NMBO AN BENUKMX KAIEHTIB. barato KomnaHii
BUMaratoTb BIArykiB Bif, nonepenHix KMieHTis,
NepcoHasIbHUX 3yCTpiveil 3 npeacTtaBHUKaMu
IT-komnaHii.

4. HeobxigHiCTb BpaxoByBaty Npu MacLu-
TabyBaHHi TpyaoBe 3aKOHOAABCTBO, NOAATKOBI
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npasuna Ta rany3eBe perystoBaHHA KOXHOI 3
€Bponeiicbkux KpaiH. Lie Halibinbll akTyanbHO
ans 1T-komnaHii, sk npaytolTb 3 IHAYCTPIAMM
(hiHaHCiB Ta OXOPOHM 340pOB’A. Brexit ctBoprB
[00aTKOBI TPYAHOLi Yy B3aemogii Mk Besnvko-
bpuTaHielo Ta KpaiHamu €C. Buxogauu 3 uporo,
cTparterii Buxogy IT-koMnaHii Ha PUHKN KpaiH
€Bponu HaBefeHi BuULLe cnig AoAaTKoBO ajan-
TyBaTy Nif KOXHY KpaiHy abo perioH.

MiBHIYHOEBPONENCHLKI pUHKK, Taki sk LLBeuis,
[aHisn, ®iHnaHaia Ta HigepnaHaw, BUPI3HAKTLCA
CBOE TEXHO/OTNYHOK PO3BMHEHICTIO Ta BigKpK-
TICTHO [0 aHrNiiCbKOT MOBMW, LLIO AO3BO/ISIE YacTo
po3noyYnmHaT MacliTabyBaHHS Ha X PUHKY 3
MIHIMaNbHOK  JlIoKasli3auielo  MapKeTUHIoBUX
mMarepianis. [s ycniwHOro MaclitabysaHHSA
MOXe OyTW [O0CTaTHbO HEeBEeNKOI MiCLeBOl
KomaHau. KnyoBumun thaktopamu 4sis ycnixy €
30aTHICTb HafaBaTu BUCOKUI PiBEHb NIATPUMKU
KnieHTam, Ta BifNOBIAHICTL BUCOKUM TEXHIYHUM
BMMOram.

Y LleHTpasnbHin €sponi (HimeuyunHa, ABCTpIS,
LLiBeliuapist) KNHOYOBUM MPIOPUTETOM Y KITIEHTIB
€ KOH(iAEHUINHICTb AaHuX i 6e3neka, 0Co6I1BO
B HimeuuunHi, e yacTto BuMaraeTbcsi 36epiraHHs
AaHux y HimeuunHi. TyT xapakTepHi A0Bri LMKIK
NnpoAaxis 3 akLeHTOM Ha dpopMasiizoBaHi yrogu.
Benuki komnaHii BuMaralTb AOKasiB Bignosia-
HOCTi cTaHfapTam LWe A0 nignucaHHa Oyab-
AKMX [OMOBMEHOCTel. B kpaiHax LeHTpasibHOI
€Bponun Ans ycnilHOro mMaclutabyBaHHS peko-
MEHAYETbCA BIAKPUBATU JIOKa/IbHY HOPUANYHY
0coby Ta Halmartu HOCIiB MOBU ANns y Bigdin
npogaxis [13].

Ha dpaHuy3bkoMy pPUHKY KTIEHTU Haja-
I0Tb nepesary gopaHuysbkii MoBi. Lle Bumarae
NMOBHOI flIoKanizauii MapkeTuHry Ta iHTepdelicy
KopucTyBaya npu macliTadyBaHHi Ha e pUHOK.
®paHLy3bKi KOMNaHii 4acTo YyT/IMBI A0 UiHM i
HanosAralTb Ha napTHepcTBax i3 MicLeBUMHK
KomMnaHismn. B aeakmx rasys3ax iCHyHTb goaar-

KOBI BMMOrX LWOAO fioKani3auii Ta 36epiraHHs
haHux [14].

Y MisaeHHii €sponi (ITanisa, IcnaHisa, Mopty-
ranis, ['pewis) 3poctaHHs Butpart Ha IT Bigodysa-
€TbCA MNOBi/bHIWE, WO Aofae CKNafHoLWiB Ansd
mMacwTabyBaHHs Ha X puUHKax. Ha umx puHKax
JyXe BMCOKa LiHOBa KOHKYpeHLUjs, i B 6araTtbox
Hilwax [OMIHYIOTb MeEHLUi MiCUeBi KOMMaHil.
PilweHHs yacTo yxBasllOKTbCA Ha OCHOBI OCO-
O6MCTUX CTOCYHKIB Ta A0Bipu. Lle o3Hauvae, L0
peKOMeHZ0BaHO 3aJly4eHHs MiCLLeBUX eKcnepTiB
3 NpoAaxy SKi BO/OAITb MOBOK Ta PO3yMiloTb
MiCLEBY Ky/bTYpY BeleHHS Gi3Hecy.

Y CxigHiin Ta [MiBaeHHO-CxigHii €sponi
(Monbwa, Yexia, TypevunHa) kynisesibHa Crnpo-
MOXHICTb Ha Nnocnyru Ta npoayktn IT-koMmnaHii
H/X4a, NPOTE TEXHOMOTYHI CEKTOPWU CTPIMKO
3pocTatoTb. BMKOpPUCTaHHS aHrNincbKoi MOBM
pi3HUTLCA: Yy MNonbLyi, Yexii BOHa LWMPOKO NoLUK-
peHa, ToAi AK B IHWKMX KpaiHax noTpidHa 6inbL
rnnboka siokasizauis.

BucHoBku. Oco6mBocTi MacliTabyBaHHs
IT-kKOMNaHii Ha puHKax €Bponu BuMarakTb
Bif IT-kOMNaHin HanpautoBaHHs [AeTasli3oBaHol
cTparterii MaclutabyBaHHs. Halibinibli nowum-
peHi cTpaTerii BK/IOYakTb (POpPMyBaHHA napT-
HepcTBa, MOIMUHAHHA MicueBux |IT-KomnaHii
Ta NobyaoBYy /IOKa/IbHUX KOMaHZ, 3 Npojaxy Ta
NiATPUMKN KNIEHTIB. KNHOYOBMMIN 0OMEXYUNMN
thakTopamu gna maclwtabyBaHHSA € CyBOpe pery-
naropHe none (oco6nneo GDPR), a Takox NiHr-
BICTUYHA Ta Ky/NbTypHa PI3HOMAaHITHICTb KpaiH
€sponu. NogonaHHA Lx 06MexXyunx haktopis
ANAa yenilwHoro macwrabyBaHHs I T-koMnaHii Ha
PUHKM EBpOnK NOTpebyBaTnme rnmboKoro Aoci-
[PKEHHSA MICLUEBOro PUHKY i nogasibLuoi AoKani-
3auii NpoaykTy, caiiTy Ta Matepiasis NigTPUMKN.
AKLo npaBMLHO 06paTtuK cTparerito Maclutaby-
BaHHA BpaxoByH4M OCOOG/IMBOCTI KpaiH €Bponu
TO MOTEHUiHI BUroan Big, macltabyBaHHS 3MO-
XYTb NepeBULLUTA HEOOXiAHI BUTPATW.
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