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Y cyyacHux ymoBax rnobanisauii Ta umcposoi TpaHcopmauii SMM-NpocyBaHHSA CTasl0 O4HUM i3 K/THOHOBUX
IHCTPYMEHTIB MapKeTUHroBOI cTpaTerii 6yAb-sKoi KOMNaHii. Y cTaTTi po3rnsiHyTo 0CO6/IMBOCTI BUKOPUCTAHHS COLyj-
a/lbHUX Mepex siK IHCTPYMEHTY 6i3Hecy AJ151 NpoCyBaHHs TOBaPIB i NOCAYT, a TakoX aHasli3yeTbCs NpoLec po3pooKu
SMM-cTparterii gns 3MiLHEHHA Ta pO3BUTKY OpeHaa. BrsHaueHo Ta 06r'pyHTOBaHO K/IHOUYOBI eTany po3poodku cTpa-
Terii SMM-npocyBaHHA 415 3MiLHEHHSA 6peHaa. BUKOHaHHSA BCiX 3a3HaYeHuX eTaniB Cnpusae CTBOPEHHIO CUCTEMHOT
Ta pesynsratueHoi SMM-cTparteril, Lo A03BOJIAE 3a/1y4aT HOBUX KNIEHTIB, 3MiLHIOBaTY A0BIpY A0 6peHay Ta onTu-
Mi3yBaTn pekiamHi 6rompkeTn. Pesynbtat OCNIMKEHHS MOXYTb OYTU KOPUCHUMU 1S5 MApKETO/OriB, NiANPUEMLIB
Ta haxiBuiB y cdhepi UMdPOBOro MapKeTUHrY, ki NparHyTb NABULUTI eDeKTUBHICTb MPOCYBaHHS GpeHay B yMOBax
3pOCTatoyoi KOHKYpeHLi Ta JMHaMIYHOro PO3BUTKY COLia/lbHUX Megia.

KntouoBsi cnoBa: SMM-npocyBaHHS, LifibOBa ayAnTopis, TApreTUHr, 6peHs, KOHTEHT.

SMM promotion is currently one of the most effective tools for reaching the target audience and building long-
term relationships with customers. Using social networks as a marketing tool provides direct interaction with potential
consumers, which allows you to increase brand trust and company recognition. Unlike traditional advertising,
SMM campaigns are characterized by a high level of personalization and adaptability to changes in user behavior.
Analyzing the advantages and disadvantages of SMM strategy, its key strengths can be identified: relatively low
costs compared to other marketing channels, high level of social interaction, possibility of targeted advertising,
quick feedback and interactivity of content. However, there are also certain challenges, in particular the need to
constantly monitor changes in platform algorithms, reputation management in conditions of open access to consumer
feedback and significant time expenditure on effective communications. The formation of an effective SMM strategy
requires a comprehensive approach and structured planning. The main stages of this process are defining the
concept of the community, setting goals and KPIs, analyzing the target audience, choosing the optimal platforms for
communication, developing a content strategy, planning resources and assessing the effectiveness of campaigns.
The implementation of all these stages contributes to the creation of a systematic and effective SMM strategy, which
allows you to attract new customers, strengthen brand trust and optimize advertising budgets. An important aspect
is measuring the effectiveness of SMM campaigns based on key indicators such as reach, audience activity, number
of leads and conversion rate. This allows you to adjust marketing strategies in a timely manner and increase the
effectiveness of promotion. In a dynamic business environment, companies that actively use social networks gain
a competitive advantage, as they are able to quickly adapt to changes in consumer behavior and maintain a high
level of audience engagement. Thus, SMM promotion is a hecessary component of the marketing strategy of any
modern business. Effective use of social networks contributes not only to sales growth, but also to the creation of
a loyal audience, which is the basis for the long-term success of the company. Further research in this area can be
focused on developing optimal methods for assessing the effectiveness of SMM strategies, which will allow you to
more accurately adjust communication campaigns and increase their effectiveness.

Keywords: SMM promotion, target audience, targeting, brand, content.
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MocTtaHOBKa npo6nemMu. Y cyvyacHux ymo-
Bax 3a J0MNomMOorow iHpopmaLiiHo-KOMYHiKaTUB-
HUX TEXHOOrI MOXNnBe OiNbl ONTMMI30BaHe
BefeHHA GisHecy. OfHy 3 BUpiWaIbHUX ponei
cepef HUX CbOroAHi BifirpalTb MapKeTUHTOBI
KOMYHiKaLjii, pe3ynbTaTUBHICTb AKUX 3a/1IEXUTb
Bi, e(peKTMBHOT peastizaLlii MapKeTUHroBOI Aisi/b-
HOCTi. OCHOBHUMW 3aBAaHHAMW L€l OiANbHOCTI
€ Makcumiszauifa npubyTKy Ta peHTabesnbHICTb
MapKETUHIOBUX IHBECTMLiA. TOMY AOCNiIAKEHHS
CUCTEMM MApPKETUHTY coliasibHUX Mepex (Social
Media Marketing) HabyBae Haa3BMYaHOI aKTy-
a/IbHOCTI SIK AieBOro 3acoby CMCTEMU MapKETUH-
rOBMX KOMYHIKaLii Cy4acHMX NignpuUeEMCTB.

EdektneHe SMM-npocyBaHHA  [003BOSSAE
onepaTuBHO 3aUlyyaTyt HOBUX K/TIEHTIB, 30i/bLUy-
BaTV 06cArv npogaxis Ta popmyBatu NOTPIGHNIA
iMigpK 6peHay. OgHak o1a AOCATHEHHS UnX Linen
He[oCTaTHLO NPOCTO Ny6iKyBaT BMICT Ta 36u1-
patn navikv i KomeHTapi. CnpaBXHe pPO3yMiHHSA
MapKEeTUHIY Y coLjia/ibHUX Mepexax Ta npaBu/ib-
HWIA Nigxia A0 HbOrO - K/AKYOBI CKNadoBi yCmill-
HOT cTparTerii.

AHani3 ocTaHHiX gocnimKeHb i nyonikawii.
B YKpaiHi YUiCNeHHi HayKoBL|i akTUBHO AOCNIAXKY-
I0Tb npobnemy dpopmyBaHHs cTparterii SMM-
NPOCYBaHHA, BMBYAKUYN PI3HOMAHITHI acnekTu
BN/IMBY CoLjaNibHUX Mefia Ha 6i3Hec. HaykoBui
iHTepec WoA0 AOCAILKEHHS Pi3HUX acrekTiB
beHomeHy SMM K iHCTPYMEHTY MNpOCyBaHHA
6i3Hecy y uupoBOMY CepefoBULL, 3HaMLWIN
BiOOpaXKeHHs y poboTax fAK BIiTUM3HAHUX Tak
i 3apybixHMX HaykoBLiB. OKpemi TeopeTuKo-
METOAMNYHI MOMOXEHHSA MapKETUHIOBUX KOMY-
Hikauiin, uMgpoBOro MapKeTUHry Ta npakTUKu
BVKOPUCTAHHSA COLia/IbHUX Mepex, Y TOMY YUC/Ii
i SMM npocyBaHHs BUKNAAEHO Yy npausx Takmx
aBTopiB, fAK: Jlepya, x. beprodha [1], H. Mixae-
nigy Ta H. Camarxa [2], a Takox |. balunMHcbKoT
[3], O. l'ycak [4], A. Bypsk [5], €. 3a6iHoi [6],
H. JletyHoBcbKoi [7], H. CaBuubkoi [8], C. ®ip-
cosa [9], J1. XomeHko [10] Ta iHLwi.

LLi mocnigHvKM akTMBHO PO3rsfatoTb PO3BU-
TOK i yAOCKOHasleHHss SMM-cTpareriii, aHanisy-
0OTb IXHI OCOG/IMBOCTI, NEPCNEKTUBN PO3BUTKY i
IXHil BNNMB Ha YKpaiHCbKWIA pUHOK. BoHW Hapaa-
I0Tb KOPWCHI pekomeHaauil Assi KoMnaHin Ta
MapKeTO/0riB, L0 XO4yTb 3aCTOCOBYBaTN ediek-
TUBHI cTparTerii NpocyBaHHSA B yMoOBax cy4ac-
HOro unMpoBOro cepefoBuLLa, NpoTe NoTpeodye
6iNbll AeTa/IbHOIO AOCNIMKEHHS 3aCTOCYBaHHS
SMM-cTparterii B ymoBax MiHNMBOro 6i3Hec-
cepepnosuLa.

dopmyBaHHA uUineit ctarti. MeTolo cTarTi
€ JocnimkKeHHA ocobnmeocTeli hopMyBaHHSA
cTparerii SMM-npocyBaHHSA, BU3HAYEHHSA K/1tO-

yoBMX eTaniB i po3pobKM Ta aHanis nepcnek-
TUB PO3BUTKY coUia/ibHUX Mefjia AK IHCTPYMEHTY
MapKeTUHrOBUX KOMYHIKauin. Ona [AOCATHEHHSA
L€l MeTN NocTaB/ieHO Taki 3aBfaHHA: npoaHa-
nigyBaTn cy4vacHi TeHAeHUil Ta BUKNMKKM SMM-
NMPOCYBaHHSA; BM3HAUYUTU nepesarn Ta HeaoNiku
BMKOPUCTaHHA COLja/iIbHUX Mepex y MapKeTuH-
roBUX CTpareriax; po3pobuTtn anroputMm noody-
[oBu etbekTnBHOT SMM-CTparerii 3 ypaxyBaHHAM
0CcOo6GNMBOCTEN LiNbOBOI ayAuTOpii, KOHTEHT-
cTparerii Ta MeTpuK edqdeKTUBHOCTI; OUiHUTK
nepcnekTmen nofasnbloro po3sutky SMM y
KOHTEKCTI 3MIiH UMdpoBOro cepeaosula Ta
NoBeAiHKM CNOXKMBauiB.

Buknag OCHOBHOro wmartepiasly pgochni-
DKeHHA. SMM-npocyBaHHA € eeKTUBHUM
IHCTPYMEHTOM A1 [OCATHEHHS LUVMPOKOI ayau-
TOpii 3 MiHIMa/IbHUMKW BUTpatamu. Ha BigMiHY
Bif, TpaguuiiHOT peknamu, couiasibHi Mepexi
3a6e3ne4yoTb NPSAMUI KOHTaKT i3 KNiEHTamu, Lo
[03BOJISE NIABULLATY PIBEHb [OBIPU 40 OpeHay.
B ymoBax MOCTINHOrO PO3BUTKY TEXHOMOrIN Ta
3MiHM notpeb cnoxunBadie SMM-nnardopmu,
Taki sk Facebook, Instagram, TikTok Ta iHLi,
CTa/IM He Nuwe MarjaHumkamy [ns Cnisiky-
BaHHA, asie i BaXXIMBMMU KaHaiaMmn Npoaaxis.

Pi3Hi acnekt¥ npocyBaHHA B COLia/IbHUX
Mepexax Ta iXHi MOXNuBI pesynsTatu Bigobpa-
XeHo B Tabnuui 1.

Ha cborofiHi BUKOPUCTaHHSA COoLiasTbHUX MEpPEeXx
[ONA NPOCYyBaHHA NPOAYKTIB i NOCNAYr € akTyasib-
HUMK Temamu AN 4oCNigpKeHHs. baraTto HaykoB-
LiB Ta NpakTuKiB 30CepepkytoTb CBOK yBary Ha
PO3BUTKY TEOPIil Ta METOANMK Y il 06NacTi.

OpaHak, MapKeTUHIoBI cTparterii B couiasibHUX
Mepexax, 3a/IMWarTbCAa MasTIo40CAIIKEHNUMU.

[Ona eekTMBHOITO BUKOPUCTAHHA coLliaslb-
HUX MepeX AK iIHCTPYMEHTY NPOCyBaHHA NMPOoAYyK-
TiB B&XK/IMBO PO3YMIiTH, SK ayauUTOopis cnpuimae
peknaMmy Ta SK BOHa B3aEMOJIE 3 KOHTEHTOM.
Mojanblue [OCNiMKEHHA LUMX acnekTtiB [omno-
MOXe po3KpUTKM noTeHuian SMM Ta nokpa-
LWMTN edPEKTUBHICTb MApPKETUHIOBUX CTpaTeriii y
LibOMY CEerMeHTi.

Y Tabnuui 2 gocnigpkeHo nepesaru Ta Hego-
nikn SMM-cTparerii B yMoBax MiH/IMBOro 6i3Hec-

cepefosuLa.
SMM-cTpaTeria € CKIagoBOK YacCTUHOK
MapKeTUHroBOI cTpaTerii KomnaHii. |i po3pobka

Ta BAOCKOHa/IEHHSI BiAOyBalOTbCS Ha MNPOTA3I
BCbOrO Mepiogy, Ha SAKWA BOHa CnpsiMoBaHa.
Kpim TOro, Ans KOXHOI OKpemol KamnaHii Heoob-
XilHO CTBOptOBaTW BIAMNOBIgHY CcTpaTerilo, fka
BiAMNoBiJaTuMe 3arasibHOMYy MiaHy.

LLLo6 nepetBopnTM SMM Ha NOTYXXHWUIA IHCTPY-
MEHT A9 PO3BUTKY O6i3Hecy, NoTpibeH uiTKuin
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Tabnmuga 1

AcneKkTn NpocyBaHHA B coLjia/ibHUX Mepexax B yMOBaxX MiH/IMBOro Gi3Hec-cepeaoBuULLa

3aBAaHHsA NPOCYBaHHA

Onuc

Pe3ynbtatun

fi3HaTtncs noTpebu
KNieHTiB

AocnimpKeHHs Ta aHasli3 NoBeiHKY
ayanTopii B COLia/ibHUX Mepexax

3p03yMiHHS NOTPEe6 Ta ynogobaHb
KNIEHTIB

Mo6yaysatu iMigx
KOoMNaHii

CTBOpEHHSI BpaXXeHHs Npo
KOMMaHil0 Yepes KOHTEHT
Ta KOMYHiKaL,ito

Mo3nTnBHE CNPUAHATTA Ta AoBipa
A0 OGpeHay

MigBumTy
BrMi3HaBaHICTb 6peHAay
Ta NOANBHICTL ayauTopil

3axoau, cnpsiMoBaHi Ha
NiACUNEHHA CBiLOMOCTI
Ta BiAHOCWH 3 K/ieHTaMun

306inblUeHHs yBaru oo bpeHgy
Ta 36i/blUEeHHS BIiAAAHOCTI KNIEHTIB

36inbwnTy TpadiK
Ha caliTi Ta, ik HacnigoK,
npopgaxi

BuKopucTaHHS couianibHUX Mepex
AK KaHasly ANsi npyBepTaHHS
BiABiAyBauiB Ha caliT

306i/bLUEHHSA KiNbKOCTI BiggigyBaYiB
cainTy Ta nigBULLEHHS KOHBepCIT
y npoaaxi

[kepesno: snacHa po3pobka asmopa

Tabnmuga 2

MepeBarn Ta Hepgonikn SMM-cTparterii B ymoBax MiH/IMBOro GisHec-cepegoBuLia

MepeBaru

Heponikn

lMomipHi BUTpaTu

Yyac iIHTEHCUBHOCTI — MapPKETUHT 3MIHIOETLCA, NOTPeBye 3HAYHUX BUTPAT yacy

CouiasnibHa
B3aEMOis

Bunyckn ToproBesibHOT Mapku Ta aBTOPCLKUX NpaB — HEOOXiAHO 3axuLaTi
B/1ACHI Npasa Npu BUKOPUCTaHHI CcoLia/TbHUX Mepex

IHTEPAKTMBHICTb

[JoBipa — Baxknuea a1 oopMyBaHHsI 10S/IbHOCTI K/TIEHTIB

LlinboBuin pyHOK

HeraTuBHi BiArykv — CroxuBayi MOXyTb CTBOPIOBATY TUCK HA KOMMaHito
yepes BiAryku 1a peLeHsii

O6cnyroByBaHHs
KNieHTiB

3aTpumkn B BigNOBIAAX: B 3B'A3KY 3 BE/IMKMM 06CATOM NOBiLOMIEHD

| KOMEHTapIB y couia/ibHUX Mepexax, BaXKKO B4aCHO BinoBicTn

Ha BCI 3annTu KIEHTIB, LLIO MOXe NPU3BECTU A0 3aTPUMOK i He3a10BOSIEHHS.
My6niyvHiCTb NPo6NEeM: 06roBopeHHs NPO6/EM YK CKapr KIEHTIB MOXe
BigOyBartmcsa nyonivyHo, Wwo nigsuLLye piBeHb BUMOT A0 LWBUAKOCTI i AKOCTI
BUPILLEHHS Npo6nem.
HeogHopasosa 3miHa anropuTmie NaaTgopm: 3MiHU anropnuTmis abo npasus
couia/IbHUX Mepex MOXYTb BM/IMHYTU Ha BUAMMICTb MOBILOM/IEHb BaLUNX
KNIEHTIB a60 MOXNMBICTb LUBMAKOI BiANOBIAI HA X 3annTu.

HeogHopasoBa CnifikyBaHHS: OCKiNIbKM 06MIH NOBIAOMMNEHHSAMUN 34iACHIOETLCS
ny61iYHO, MOXYTb BUHMKATW CUTYaLii, KO/ KIEHT MOBUHEH NOBTOPIOBATH
CBOI 3annTn abo ckapru Yyepes HegoCcTaTHIO yBary abo HenpodeciiHe
06CNyroByBaHHs.
He ynpaBniHHA penyTalieto: Hegbane abo HeedyekTUBHE 06C/TyrOByBaHHS
KNIEHTIB Y COLia/IbHUX Mepexax MoXe LUIBUAKO NPU3BeCTU 0 HeraTMBHOIO
BM/IMBY Ha penyTauilo 6peHay Yyepes LWMPOKY OXOMNEHICTb KITIEHTCLKOT
ayauTopii.

nnaH gii. Came ToMy Hamu po3po6/1eHO NOKPO-
KOBY «[OPOXHI KapTy»,
CTBOPUTM ePEKTMBHY Ta pe3ynbTaTuBHY cTpaTe-
rito NpocyBaHHsA. Lis kapTa cknagaetbcsa 3 ou-
HaAUATY KNHOYOBUX eTaniB, KOXXEH 3 SIKUX Habu-

[kepeno: snacHa po3pobka asmopa

AKa A0NnoMoXxe BaMm

(tabn. 3).

Xae Bac [0 YCMilIHOT KOMYHIKaLii 3 ayauTopi€Elo,
3poCTaHHsa BMi3HABaHOCTI
LUEHHA npojaxis. Tomy poO3rnAHeMo 3arnpo-
NMoHOBaHi etanu po3pobneHHa SMM-cTpaTeril

6peHay Ta 30iNb-

MAPKETUHI



MAPKETWHI

CNifIbHOTU

siKa CTaHe siIpOM YCiX KOMYHiKalLlii
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Tabnmuga 3
MapuwpyT go ycniwwHoi SMM- cTparerii
ETtan Lo po6umo Uinb
Bu3HauyeHHs KoHuenu,i (hOpPMYEMO rOI0BHY iflet0 CMiSIbHOTK, |4iTKe NO3ULIOHYBaHHS

6peHay

®opMyBaHHs METU
i 3aBAaHb.

BU3Ha4yaemo SMART-uin,
KPI Ta MeTpukmn e(pekTMBHOCTI

3p03yMiNni Ta BUMIpIOBaHi Liini
ONS PO3BUTKY

Br3HaueHHs LinboBoi
ayauTopii

aHaJs1i3yeMo NOTEHLIAHNX K/TIEHTIB,
BM3HAYaEMO TXHi NOTPe6u Ta 6071i.
B1KOpPUCTOBYEMO TapreTuHr

MiHimisauis BuTpart
Ha peknamy Ta niABNLLEHHS
KOHBepciT.

Bnb6ip maiigaHuunkiB

OOCNIIKYEMO COLIMEPEXI,
BM3HAYAEMO, € «KMBE» Halla
ayguTopis.

hoKyC Ha HalibinbL
epekTUBHMX KaHanax

BusHaueHHsa
0C06/IMBOCTEN NOBEAiHKM
LISIbOBOI ayanTopii

AiNMMO KOpUCTyBadiB Ha rpynu:
XON0oAHI, Tensii, rapadi. AHasizyemo
TXHI0 B3aEMOLjt0

CTBOPEHHS
NepCcoHasli30BaHOIO KOHTEHTY

AHani3 penyTadii 6peHay
Ta KOHKYPEHTIB

[OCimKYEMO, K OpeHs
CMPUIAMAETLCS Ha PUHKY
Ta WO po6AsiTb KOHKYPEHTM

hopMyBaHHA YHIKaUTbHOI
KOHKYPEHTHOI nepesaru

P 03po6Ka KOHTEHT-
cTparerii

BMOMPAEMO TEMATUKY, CTU/Ib, 4acToTy
Ta CMIBBIHOLLIEHHSA KOHTEHTY

Np1BaGIMBINIA KOHTEHT,
LLIO PE30HYE 3 ayANTOPIEID.

BVI3Hal-IEI-_IHFI cucTemMm _
NoKasHWKIB epeKTUBHOCTI

(MeTpuK). nigy Towo.

BCTAHOB/THOEMO KJ'I}QLIOBi NOKa3HUKW:
OXOMJ1IeEHHA, aKTUBHICTb, NPOoAaxl,

BVMIpIOBAHHS YCMiLLHOCTI
KamnaHii

MnaHyBaHHs pecypciB

OLIHIOEMO HeObXiaHWI Yac, GroakeT

paLlioHa/IbHe BUKOPUCTaHHS

Ta KoMaHay Ans peanizau,ii pecypcis
CTBOpPHOEMO rpadpik nyo6nikawii, CTPYKTypOBaHa
ﬁ:ﬁgHa'anHﬂ KNEHAAPHOTO | 5131 auaemo AefnaiiHu, KOHTPO/IDEMO | Ta OpraHizoBaHa SMM-
y TemMnu po6oTu KamnaHis
OujiHKka epeKTMBHOCTI aHaslisyemo, Lo cnpawtoBaso, onTyMi3aLisi Ta NiABNLLEHHS
i KOperyBaHHsi KamnaHii a Lo Hi, KOPUTYEMO CTpaTerito e(eKT1BHOCTI.

[Pkepesno: snacHa po3pobka asmopa

Taknum YMHOM, MPOXOMKEHHS BCiX LUMX eTanis
[03BO/MIUTb NOBYAYyBaTU CUCTEMHY, €(EKTUBHY
Ta rHy4yky SMM-cTparerito, fka He nuiwe npu-
BEpHe yBary ayauTopii, a i KoHBepTyBaTume ii B
NOSANbHUX K/IEHTIB Ta Yy NiACYyMKy OTpUMatu:

—  UiTKe pPO3yMiHHA CBOEi ayauTopii Ta ii
NoBeAIHKW;

— SAKICHWIA Ta cTpaTeriyHo CcrnsaHoBaHWUi
KOHTEHT;

—  OMTUMI30BaHI pekIamMHi KamnaHii 3 BUCo-
KOK KOHBEpCIEHD;

—  BUMIpIOBaHi pe3ynsrat Ta MOXJ/IMBICTb
LLUBUAKOTO KOPUTYBaHHS.

BucHoBKU. Po3pobnieHHs Ta peanisauji
edoekTnBHOI SMM-cTparterii € ogHUM i3 Baro-
MUX CKIa[HVKIB NMPOCYBaHHA TOBapy 4YM Kommna-
Hil Ha pUHKY 4yepe3 3aslyyeHiCTb 3HAaYHOI Kiflb-
KOCTi y4yacHMKIB couianbHUX Mepex. Poborta y
CNiNbHOTI Aae 3MOry NoCUANTK NOSBHICTb Cro-
XMBayiB LUIAXOM CTBOPEHHSA HEeHaB's13/IMBOro

KOHTEHTY (Nepefadi 3aByasibOBaHOIO pekfam-
HOr0 MNOBIAOM/IEHHS]) Ta BUKOPUCTAHHA Takux
pecypciB Megia, K iHthopmMalisi Npo couiasibHi
XapakTepucTuKn, MOBediHKY, BnogobaHHA cno-
XvBaya, a TakoX CBOEYaCHOro BifCTEXYBaHHS
aKTUBHOCTI KOHKYpPEHTIB. BignosigHo a0 3anpo-
MOHOBAHOIO anropuTMy, noAasibLoro Aocni-
[KeHHA noTpebye po3p0o6/ieHHs CMCTEMM MOKa3-
HUKIB 019 OLiHKM e(PeKTUBHOCTI | KOperyBaHHsA
SMM-cTparTerii. BigzHayeHo, WO CbOrogHi Ans
nigNnpUeEMCTB Manoro 6i3Hecy BaxnnBo OyTu
MPUCYTHIM Yy COUja/IbHUX Mepexax: 3Hantu
HOBUX KJIEHTIB, NIABULLUTU NOANBHICTb ICHYHO-
ymx, CTaTh eKcnepTom y ranysi, 4O AYMKU SKOro
NPUCNyXarTbCA | AO0BIPAKTb, — YCbOrO LbOro
MOXHa [O0CArTM Yy pasi BMOOpYy npaBWIbHOT
cTparerii MpocyBaHHA B COLUja/IbHUX Mepexax.
3anponoHoBaHO KOHKPETHI eTann po3po6/eHHs
SMM-cTpaTerii  nNpocyBaHHA Yy  couia/ibHUX
Mepexax.



Bunyck # 72 / 2025 EKOHOMIKA TA CYCIMINbCTBO

CNMMCOK BUKOPUCTAHUX OXXEPEN:

1. Bernoff J. The POST Method: A systematic approach to social strategy. 2007. URL: http://forrester.typepad.com/
groundswell/2007/12/the-postmethod.html. (gata 3BepHeHHs: 17 ciuHsa 2025 p.)

2. Michaelidou, N., Siamagka, N.T. and Christodoulides, G. (2011) Usage, Barriers and Measurement of Social
Media Marketing: An Exploratory Investigation of Small and Medium B2B Brands. Industrial Marketing Management,
40, 1153-1159. URL : http://dx.doi.org/10.1016/j.indmarman.2011.09.009 (nata 3BepHeHHs: 10 rpyaHsa 2024 p.)

3. bawunHcbka I. 0. (2012). MapKeTUHIOBI KOMYHiKaLii NigNnpYeMCTBa Y coljiaNibHUX Mepexax. EKOHOMIYHI HayKu.
Cepia «EkoHOMIKa Ta MeHempKMeHT». 9(34), 1. C. 36-41.

4. A. Buriak, I. Vozihakova, J. Sutkowska, Y. Kryvych Social trust and institutional (bank) trust: empirical evidence
of interaction. Economics and Sociology. 2019. Vol. 12(4). (Scopus). URL: https://www.economics-sociology.eu/
?709,en_social-trust-andinstitutional-(bank)-trust-empirical-evidence-of-interaction (gara 3sepHeHHs: 28 ciunsa 2025 p.)

5. Tycak O. 0. (2014). Ponb couianbHMXx Mepex y poboTi pefaktopa 3a41s nonynsapusawii canty iHtepHet 3MK.
BicHuk KHuxkosoi nasamu, Ne 7. 2014. C. 48-52.

6. Ziabina Y., Kwilinski A., Lyulyov O., Pimonenko T., Us Y. Convergence of Energy Policies between the EU and
Ukraine under the Green Deal Policy. Energies. 2023. 16. C. DOI: 10.3390/en16020998. (Scopus Ta WoS)

7. NeTtyHoBcbka H. €., XomeHko /1. M., llonbos O. B. (2021). MapkeTuHr y uudpoBoMy cepefoBuLLi : nigpyy-
HUWK /3a 3ar. ped. H.€. JleTyHoBcbKoI, /1. M. XomeHko. Cymu : Cym1Y, 2021. 259 c.

8. Casuubka H. /1. (2017). MapKeTuHr y couia/ibHUX Mepexax: cTpaTterii Ta iIHCTpYMeHTU Ha puHKy B2C. Mapke-
muHe | yugpposi mexHosoeaii. 2017. T. 1, Ne 1. C. 20-33. URL: http://nbuv.gov.ua/lUJRN/mardigt 2017116

9. ®ipcosa C. I, Cnyubka A. M. (2021). MapkeTUHr B coUja/ibHUX Mefia sIK TEXHOMOriS NOIITUYHOTO OpeH-
ouHry.  EgpekmusHa ekoHomika. Bun. 2. URL: http://www.economy.nayka.com.ua/pdf/2_2021/91.pdf. DOI:
10.32702/2307-2105-2021.2.89 (pata 3BepHeHHs: 12.01.2022).

10. YwurpuH O. A., XomeHko /1. M., Kanitaii . b. MapkeT/HroBi cTpaterii 3a6e3neyeHHs CTasioro KOHKYPeHTOo-
CNPOMOXHOro PO3BUTKY MIANPUEMCTB. BiCHUK XapKiBCbK020 HayioHa/IbHO20 yHiBepcumemy iMeHi B. H. KapasiHa.
Cepis: MkHapogHi BigHocMHKU. EkoHOMIka. KpaiHo3HaBcTBo. Typuam. 2021. Bun. 14. C. 107-118.

REFERENCES:

1. Bernoff J. (2007) The POST Method: A systematic approach to social strategy. 2007. URL:
http://forrester.typepad.com/groundswell/2007/12/the-postmethod.html. (accessed January 17, 2025)

2. Michaelidou, N., Siamagka, N.T. and Christodoulides, G. (2011) Usage, Barriers and Measurement of Social
Media Marketing: An Exploratory Investigation of Small and Medium B2B Brands. Industrial Marketing Management,
40, 1153-1159. URL : http://dx.doi.org/10.1016/j.indmarman.2011.09.009. (accessed December 10, 2024)

3. Bashynska I. O. (2012). Marketynhovi komunikatsii pidpryiemstva u sotsialnykh merezhakh [Social trust and insti-
tutional (bank) trust: empirical evidence of interaction]. Ekonomichni nauky. Seriia «Ekonomika ta menedzhment». —
Economic Sciences. Series «Economics and Management». Vol. 12(4). (Scopus). 9(34), 1. S. 36—41. (in Ukrainian).

4. A. Buriak, |. Voznakova, J. Sutkowska, Y. Kryvych Social trust and institutional (bank) trust: empirical
evidence of interaction. Economics and Sociology. 2019. Vol. 12(4). (Scopus). URL.: https://surl.lu/xkqole (accessed
January 28, 2025)

5. Husak O. O. (2014). Rol sotsialnykh merezh u roboti redaktora zadlia populiaryzatsii saitu internet ZMK.
[The Role of Social Networks in the Work of an Editor to Promote an Online Media Website]. Visnyk Knyzhkovoi
palaty. — Bulletin of the Book Chamber, Ne 7. 2014. S. 48-52. (in Ukrainian).

6. Ziabina Y., Kwilinski A., Lyulyov O., Pimonenko T., Us Y. Convergence of Energy Policies between the EU and
Ukraine under the Green Deal Policy. Energies. 2023. 16. C. DOI: 10.3390/en16020998. (Scopus T1a WoS)

7. Letunovska N. Ye., Khomenko L. M., Liulov O. V. (2021). Marketynh u tsyfrovomu seredovyshchi [Marketing in
the Digital Environment] : pidruchnyk — A Textbook /za zah. red. N.le. Letunovskoi, L.M. Khomenko. Sumy: SumDU,
2021. 259 s. (in Ukrainian).

8. Savytska N. L. (2017). Marketynh u sotsialnykh merezhakh: stratehii ta instrumenty na rynku V2S. [Social
Media Marketing: Strategies and Tools in the B2C Market]. Marketynh i tsyfrovi tekhnolohii. — Marketing and Digital
Technologies, 2017. T. 1, Ne 1. S. 20-33. URL: http://nbuv.gov.ua/lUJRN/mardigt 2017 1 1 6(in Ukrainian).

9. Firsova S. H., Slutska A. P. (2021). Marketynh v sotsialnykh media yak tekhnolohiia politychnoho bren-
dynhu. Efektyvna ekonomika. [Social Media Marketing as a Technology of Political Branding]. Vyp. 2. URL:
http:/mww.economy.nayka.com.ua/pdf/2_2021/91.pdf. DOI: 10.32702/2307-2105-2021.2.89 (accessed 12.01.2022).
(in Ukrainian).

10. Chyhryn O. A., Khomenko L. M., Kalitai H. B. (2021) Marketynhovi stratehii zabezpechennia staloho
konkurentospromozhnoho rozvytku pidpryiemstv. [Marketing Strategies for Ensuring Sustainable Competitive Devel-
opment of Enterprises]. Visnyk Kharkivskoho natsionalnoho universytetu imeni V. N. Karazina. Seriia: Mizhnarodni
vidnosyny. Ekonomika. Krainoznavstvo. Turyzm. Vyp. 14. S. 107-118. (in Ukrainian).

MAPKETUHI



