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Y cTarTi aHani3ylTbCsa Ta AOCNIMKYIOTLCA TEOPETUKO-NPUKNAAHI NPO6/IeMM Ta NepcnekTuBmu HOpMyBaHHS KOH-
KYPEHTHMX MepeBar Ha OCHOBI 3aCTOCYBaHHS K/TiEHTOOPIEHTOBAHOIO NigxoAy. KNieHTOOPIEHTOBAHICTb € YiTKO Hauji-
NIEHOK0 Ha reHepyBaHHsA CTpaTEeriYHNX KOHKYPEHTHUX nepesar NignpueMcTB. KNieHTOOPIEHTOBAHICTb NOBMHHA YiTKO
CMPSIMOBYBaTMCS Ha OTPUMaHHS MOCTIAHOTO AOBrOTPMBA/IONO NPUOYTKY LUMISIXOM 3aCTOCYBaHHS K/IHOYOBUX KOMMe-
TEHUi/ mignpuemcTtsa. B cTaTTi BUOKpEMIEHO CTpaTeriyHi Uini nignpremcTaa 3ag1s (DopMyBaHHS Ta PO3BMBaHHS
KNiEHTOOPIEHTOBAHOrO NigxoAy. B po60oTi 3anponoHOBaHO CXxeMaTuyHy CTPYKTYpY B3aEMO3B'SI3KIB K/IHOUOBUX CTPYK-
TYPHUX €/TEMEHTIB MEXaHi3My KNiEHTOOPIEHTOBAHOCTI NiANPUEMCTB. PopMyBaHHA eheKTUBHOI CUCTEMM KITIEHTOOPI-
€HTOBAHOCTI NiANPUEMCTBA CTBOPIOBATVIME Or0 KOHKYPEHTHI nepeBarm.

KntouoBi cnoBa: KnieHTOOPIEHTOBaHWIA Migxia, KiEHTOOPIEHTOBAHICTb, MAaPKETUHT, KOHKYPEHLLSl, KOMYHIKyBaHHS,
iH(bopMyBaHHS.

The main aims of the article are to study the problems and prospects in the process of forming competitive
advantages of enterprises based on the application of a customer-oriented approach. Today, according to most
researchers, customer orientation is the most important attribute of successful entrepreneurship (business).
Customer focus is clearly aimed at generating strategic competitive advantages for enterprises. Accordingly, all of the
above makes it important to study the issues of applying a customer-oriented approach in shaping the competitive
advantages of enterprises. The following methods were used in writing the article: synthesis, morphological,
analysis, analogy, etc. The article analyzes and explores theoretical and applied problems and prospects for the
formation of competitive advantages based on the application of a customer-oriented approach. Customer focus
is clearly aimed at generating strategic competitive advantages of enterprises. Customer orientation should be
clearly aimed at obtaining constant long-term profit by applying the key competencies of an enterprise. The article
identifies the strategic goals of an enterprise for the formation and development of a customer-oriented approach.
The paper proposes a schematic structure of interconnections of the key structural elements of the mechanism of
customer orientation of enterprises. Formation of an effective system of customer orientation of an enterprise will
create its competitive advantages. The formation of an effective customer focus system will create competitive
advantages for the enterprise. First and foremost, it means developing products and services to meet differentiated
customer interests; ensuring the optimal price level (with an appropriate level of quality); establishing trusting,
mutually beneficial, long-term relationships, increasing the number of customers, retaining customers, increasing
labor productivity, reducing transaction costs, reducing staff turnover, and building and maintaining the company's
reputation. These actions will help to increase the market share(s), financial stability, value, competitiveness, etc.

Keywords: customer-oriented approach, customer focus, marketing, competition, communication, information.
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MoctaHoBKa npo6Gsiemn. Cy4yacHi PUHKOBI
YMOBW rocrnogaptoBaHHs BiTUN3HAHUX | 3apyBix-
HUX NIANPUEMCTB XapakTepu3yrTbCs BUCOKAM
piBHEM AMHAMIYHOCTI, HEBU3HAYEHOCTI (TypOy-
NneHTHOCTI). MNepegyciMm Le € NoB’A3aHo 3i 3Mi-
HOK MOMNUTY, 3POCTaHHAM KiNIbKOCTI Cy6’eKTiB
PWHKY, BUMOT, NMOTPe6 Cnoxusayis A0 NPOAYKLT
(mocnyr) [11]. B YkpaiHi LWe gofarTbCca 3arposu
yepes BiliHy 3 pocieto. Bujinomy X BigbyBaeTbCA
3MiLLIEHHA aKLEeHTIB Bif, npoLecy Kynisai 4o npo-
Lecy 3af0Bo/IeHHA NOTpeb. 3a LnxX YMOB BUXM-
BaTu MOXYTb JINLLIEHb NIANPUEMCTBA, SKi edek-
TMBHO 3aCTOCOBYHOTb | pPO3BMBalOTb Cy4acHi,
iHHOBALiiHI MapKEeTMHIoBI KOHLENUl, Aki cnpus-
TUMYTb DOPMYBaHHIO Ta peaslidyBaHHIO yrnpaBs-
NIHCbKUX (PYHKLIA 1000 3a/10BOSIEHHS CMOXMB-
4yMx NOTPeo, NEPETBOPIOKOUM OCTaHHI Ha [0X04M
[11]. KnwouoBow Uinto s nignpuemMcTB BUCTY-
nae BCTAHOB/IEHHA, Nofasiblle NiATPUMaHHSA
ePeKTVBHNX, B3aEMOBUTILHUX, LOBIOTPUBAINX
BIJHOCUH 3i CBOIMW CnoXxuBayamy Ta iHWAMU
cTeiikxongepamu.

Ane, came KNieHTN (cnoxmBadi) hopmytoThb,
NiATPUMYOTb, PO3BMBalOTb  K/IHOUOBI  LiHHOCTI
nignpuemcTea. BoHM TakoX BMCTynawTb OCHO-
BHUM [KEpesioM eKOHOMIYHOro 3pOCTaHHSA nif-
npuemcTea. Tomy, caMe K/IiEHTOOPIEHTOBAHICTb,
Ha AyMKy OinblIOCTi dhaxiBuiB-A0CNIAHUKIB, €
HaBaXK/IMBILLMM  aTpuByTOM  yCniWHOCTI  Nig-
npuemHuyrea (6isHecy) [11; 12; 13; 15; 16].
KNieHTOOPIEHTOBAHICTL € YiTKO HauieHOow Ha
reHepyBaHHS CTpaTeriyHnX KOHKYPEHTHUX nepe-
Bar nianpuemcTs. BignosigHo, Bce BuLle nepe-
NivyeHe akTyanisye foCNiMKeHHS npobnemMaTuku
3aCTOCYyBaHHA K/lIEHTOOPIEHTOBAHOIO nigxony
npu opmyBaHHI KOHKYPEHTHUX nepesar nid-
npuemcts [11; 12; 14; 16; 17].

AHani3 ocTaHHiX gocnigKeHb i nyonikawii.
Mpobnematvka (OPMyBaHHA  KOHKYPEHTHMX
nepesar Ha OCHOBI 3acCTOCYBaHHS KJ/liEHTOOPI-
€HTOBAHOIMO NIAXOAY € aKkTyaslbHOW, 3HaXoANUTb
CBOE BIJOOPaXeHHA Yy HayKoBUX AOCNILKEH-
HAX Takux BYeHuX Ak banabaHosa /1. B. [1],
Benoycosa O. C. [2], Boiiko O. [11], FaBeHko M. C.
[3], MBiHiawsini T. 3. [19], NpuHbKO T. B. [19], I'yp-
Xili H. M. [1], 3aBep6Huii A. C. [4; 5; 6], 3aTynu-
BiTep A. A. [2], 3axapeHko [l. C. [7], 3imoHiH A. O.
[3], 3anizna /1. B. [5], IBaHoBa O. 1O. [8], INb-
yeHko H. B. [9], KoBanbuyk C. [3; 10], Jlomara HO.
[4], Nopesi I. [11], MakapoBga HO. [6], MopoxoBa B.
[11], MeTpuyenHko IM. [12], Monko O. B. [13; 14; 17],
PomaHuykeBuy M. W. [15], Psi6okoHb H. [I.
[16], CupoTiok H. B. [2], Cnineupkuin O. €. [17],
Conogka O. B. [18], Cnvubka K. B. [19], Tpau M.
[5], ®inatos B. [13; 14] Ta 6aratbox iHLUKX.

BupineHHA HeBupilleHNX paHiwe 4YacTuH
3aranibHOI npo6nemu. OaHak, AochigKyBaHa
cthepa € OOCUTb AMHAMIYHOW, Bif0OyBaETLCS
MocCTiiHe PO3BMBAHHSA  KAIEHTOOPIEHTOBAHOIO
nigxony, 3okpemMa Ha 6asi 3acTocyBaHHA cyyac-
HUX IHPOPMAaLHO-KOMYHIKaLiAHNX TEXHOSOTIN.
Tomy HeoOXigHUM BUCTYNAaE AOCIIKEHHSA METO-
ONYHUX peKoMeHAaUii, NPakTUYHMX IHCTPYMEH-
TiB 4N No6y[o0BKM, PO3BUBAHHA MaKCMMasibHO
ePeKTUBHMX MeXaHi3MiB (DOPMYyBaHHS KOHKY-
PEHTHUX MepeBar Ha OCHOBI 3aCTOCYBaHHSA KJli-
EHTOOPIEHTOBAHOIO niagxoay.

dopmynioBaHHA uinen cTarTi (nocrta-
HOBKa 3aBpaHHsA). OCHOBHMMW UINAMK CTaTTi
€ JOCNifKEeHHSA Npo6sieM Ta NepcnekTyB y npo-
ueci popmyBaHHA KOHKYPEHTHUX nepesar nig-
NPUEMCTB Ha OCHOBI 3aCTOCYBaHHSA K/IIEHTOOPI-
€HTOBAHOIO MigXoay.

Buknag OCHOBHOro wmartepiasly pochni-
[)XXeHHA. BHyTpiWHI, 30BHIWHI hakTopn 3a
Cy4YaCHMX YMOB rOCnofaptoBaHHA € OuHaMiy-
HUMK. CTaH BITYN3HSAHOT EKOHOMIKM € KPU30BUM.
Lle nepegycim BUABMSETLCS | BTpaTi po6ouvnx
MiCLb, NafiHHiI cTabifibHOro A0xXo4y HacesieHHs,
CKOPOYEHHS1 / MOBHE 3ropTaHHsA 06CAriB Aisfb-
HOCTI NiANpUeEMCTBaMM Yepes 3HULLEHHS, 3axo-
nneHHsa (okynaui), Hebe3neky 4epes3 BiHY,
BTpaTU puWHKIB 306yTy Towo. [aHi 06GCTaBMHK
3yMOBWU/IN 3HAYHE 3POCTaHHSA iHTepecy [0 Po3-
poGNeHHA Ta peaslizyBaHHA Mignpuemcreamu
KNiEHTOOPIEHTOBAHUX CTparTeriii npyu 06cayroBy-
BaHHI B/IaCHUX CMOXMBaYiB.

MigBULLEHHS PiBHA 3HAYYLLOCTI AAHOT0 YWMH-
HVKa Bif0yBa€eTbCA A/15 MEBHOTO CTabiNizyBaHHA
coLjia/TbHO-eKOHOMIYHOro cTaHoBMLA NigNpUeEM-
CTBa, 3a6e3MneyeHHst AocTaTHiX (3annaHoBaHuX)
PiBHSA AOr0 KOHKYPEHTOCMNPOMOXHOCTI, NpubyT-
KOBOCTi, MNaTOCNpPOMOXHOCTI, CTIiliKOCTi TOLlO.
BkasaHi napameTpu 3anexarb Bif piBHS ediek-
TUBHOCTI CUCTEMW X MEHEMKMEHTY, Aili CTPyK-
TYpPHUX nigpo3ainis, dhaxisyis nignpuemcrsa.
MpakTu4yHe BMKOHAHHA BKa3aHOro 3aBJaHHSA
3a6e3nevyBaTMMETbCA LUIAXOM PO3PO6/IEHHS,
e(peKTMBHOro peasiisyBaHHA KNiEHTOOPIEHTOBA-
HOI cTpaTerii. AQXe 3a Cy4yacH/UX BMCOKO AVHa-
MIYHUX PUHKOBMX YMOBaX rOCMnofaptoBaHHs,
YXOPCTKUM KOHKYPYBaHHSAM KOXHE NiANPUEMCTBO
nparHe OyTW YCMIWHOK He JIMWEHb B AaHuii
MOMEHT, ane i y AOBrOCTPOKOBIN NepcrnekTuBi
[1; 3; 6; 9; 11; 18]. Lle MOXNMBO LLSAXOM 3aCTO-
CYBaHHS1 Cy4aCHUX MapKeTMHIOBUX iHCTPYMEH-
TiB. Mpn UbOMY NPOBIAHE Micue cepef AaHuX
IHCTPYMEHTIB NOCifa€e KNiEHTOOPIEHTOBaHWIA Mig-
Xig. ApKe 3 KOXHMM POKOM CMoXuBadi CcTalTb
6inbWw BMbGarIMBMMK LWOAO MPONOHOBAHUX Ha
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PUHKY ToBapiB/nocnyr. BianosigHO, MOHITOPWHI,
3HaHHSA, PO3YMIHHA, ed)eKTUBHE 3a0BOJIEHHS
IXHIX 6axaHb, NoTpe6, 3anuTis Byae 3anopyKoro
ycnixy nignpueMcTBa, Noro KOHKYpPeHTHO nepe-
Baroto. TiCHi, B3aEMOBUrigHI B3aEMWHU i3 Bnac-
HUMU KNIEHTAMWN CbOTOAHI CTaslo HEeBi4' EMHUM,
OOHWM i3 HAVBaXK/IMBILLMX €NEMEHTIB YCNiLUHOro
(PyHKLIOHYBaHHA Ta PO3BMBaHHA NiANPUEMCTBA.
KnieHToOpieHTOBaHICTb BUCTyNnae 3HapsaAasaM
«NapTHEPCbKMX B3AEMOBIAHOCUH MiANPUEMCTB
i3 10ro UibOBUMK ClioXMBadYammu» (KnieHTamm)
«[NA 3a7l0BOMEHHA TXHiX noTtpeb» [15]. Kni-
E€HTOOPIEHTOBAHICTb MOBUHHA 4YiTKO CNpPsIMO-
BYyBaTUCA Ha OTPUMAaHHSA MOCTIHOIO [0Bro-
TpuBasioro nNpubyTKY LUIAXOM 3aCTOCYBaHHS
K/II0YOBUX KOMMNETEHLUi nignpuemcTsa (puc. 1)
[3; 7; 10; 12; 15; 16]. 3anna Hanaro4KeHHs
e)eKkTMBHOI B3aEMOAil, MNapTHEPCbKUX B3a-
€EMOBUIiAHUX BIGHOCUH 3 LiSIbOBUMU K/liEHTaMU
(puc. 1), nepepycim HeobxigHe € 4iTke po3y-
MIHHA Li/IbOBMX CMOXMBaYiB, (POpMyBaHHA iX
NoANbHOCTI Ta 3abe3neyveHHs 1y BnacHUX npa-
LiBHMKIB (MOTUBYBaHHS X Yy LbOMY HarnpsimMKy),
CTBOPEHHS K/IEHTOOPIEHTOBAHOI KOPNOPaTUBHOI

KyNbTYpUW, TEXHONOTI3yBaHHA KNIEHTOOPIEHTOBA-
HOCTI, TI MOHITOPWHT TOLLO [15].

3acTocyBaHHA  KJIIEHTOOPIEHTOBAHOrO nig-
X004y CrpuUATAME [OCATHEHHIO KOHKYPEHTHUX
nepesar nignpuemcraea. [Mpu ubomy dopmy-
BaHHA  K/IEHTOOPIEHTOBAHOIO niaxony Mae
nepecnigyBatM [OCATHEHHA  MiANPUEMCTBOM
HacTynHWX cTpaTeriyHmx uinei [15]: dopmy-
BaHHA J10A/IbHOCTI KNIEHTIB (CNoOXwuBadis) nig-
NPUMEMCTBA; MIATPMMAHHA Ta CcuUcTematuyHe
PO3BMBaHHSA J1051/IbHOCTI K/IEHTIB (CNOXMBaYIB)
NiANpMEMCTBA; CTBOPEHHS NPoAyKLii, nocnyr i3
[0[aHOoK CMOXWUBYOK BapTICTIO; MiABULLEHHS
PiBHA MapXXUHasIbHOCTI Npodaxy ToLllo. 3abes-
NeyeHHA [OCATHEHHA BKasaHux Uineli cnpu-
ATMME NiABULLEHHIO PIBHA KOHKYpPEHTOCMpo-
MOXHOCTI, KaniTanidyBaHHa nignpuemMmcrea Ta
HLWIMX MNO3UTMBHUX EKOHOMIYHMX, CoLia/ibHUX
edpekTiB. B3aemopgis 06’ekTiB Ha 6a3i 3acTocy-
BaHHS K/IiEHTOOPIEHTOBAHOrO Niaxody MOBUHHA
6a3yBaTncsa Ha edqeKkTMBHIl iH(pO-KOMYyHiKauiii-
Hil cuctemi (puc. 1). Amke 3BOPOTHIN 3B’S130K €
HaA3BMYaliHO BaXX/IMBUM /19 YAOCKOH&/IEHHA
NpoaykTy, NOCMYrn, PerynoBaHHsA (3a notpedn)

KnieHToopieHTOBaHICTb

Cy06’eKTW KNIEHTOOPIEHTOBAHOCTI

LlinboBi KMieHTK

MapTHepPCbKi BiAHOCUHM

MignpruemcTBO (MapKeTUHT,
norictnka, CRM, chiHaHcw,
BMPOBHNMLITBO TOLLO)

OG’eKTU KNIEHTOOPIEHTOBAHOCTI

MoTpebu, Bumoru

KomyHikyBaHHS

el NaYa Rt

KntouoBi koMneTeHu,i

NSNS I

Puc. 1. CxemaTuuHa CTPYKTypa B3a€EMO3B’AA3KiB K/TIOUOBUX CTPYKTYPHUX
eNleMeHTIiB MeXaHi3My K/1iEHTOOPIEHTOBAHOCTI NiANPUEMCTB

Lxepesno: nobyoosaHo Ha OCHOBI [15; 16]
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KNiEHTOOpPIEHTOBaHOT cTpaTeril (o 6a3yeTbCs
nepeayciM Ha TakuMx K/IHYOBMX MO3MLIAX SK:
npoaykT (nocsyra), piBeHb LiHW, MiCLle Ta yac X
peasiizyBaHHs, NPOCYBaHHA NPOAyKTY (nocsyrn)
TOL0) PO3YMIHHA AMHAMIYHOCTI MOTPEO KNIEHTIB,
PO3BUBAHHSA K/THOUOBUX KOMMETEHL Towo. Kni-
€HTOOPIEHTOBAHWIA NiAXig BCE X Taku Mae poky-
cyBaTtuCcs Ha iHTepecax nignprveMcTBa, a He cno-
XmBaya (knieHTa). 3a oro 4oNoMOror NoBUHHA
focsaratuca MakcumasibHa ePekTUBHICTb Aisifb-
HICTb NiANPMEMCTBA i 3a40BOJIEHICTL CNOXUBA-
yiB € HEOOXIAHOK A/18 LbOro YMOBOH), a Hisik He
LiNIbOBMM KpUTEPIEM.

CyyaCcHUMM HanpsMKamn PO3BUBAHHSA  KJli-
€HTOOPIEHTOBAHOCTI NIANPUEMCTB BUCTYNaKTb
HaCTYMHI: «NPOINOBaHHA» KNIEHTIB, CTBOPEHHSA
MPOAYKTIB, SKi CMPUAIOTL B3AEMOLII 3i COXuUBa-
Yamu, UMJPOBI3yBaHHA npoueciB (nepepyciv
B3aEMOAii 3 K/IiEHTaMu), MnepecoHai3yBaHHA
KNieHTiB, AOiopKutanisyBaHHsa npoueciB peanisy-
BaHHs, onnaty T1a iH. OCHOBOW K/IEHTOOPIEHTO-
BaHOro nigxody Mae ctatu rnmboke pPo3yMiHHS
iHTepeciB, NoTpeb KNieHTiB. BOHO NOBUHHE 6a3y-
BaTnCs Ha 36UpaHHi (MOHITOPUHTY), aHai3yBaHHI
[OCTYNHOT iHhopmauii Npo KnieHTiB, 3abesne-
YeHHI BMCOKOro PiBHSA SIKOCTI iX 06C/1yroByBaHHS,

iHAMBIAYani3oBaHOro Nigxoay nNpu 3a0BOSIEHHI IX
noTpeo, po3po6AEHHI HOBUX MPOAYKTIB (NOCYT),
YAOCKOHaJ1EHHI ICHYHOUMX, 3riHO Cy4YacHMX 3anu-
TiB ULiNbOBUX cermeHTiB. Lle Mae BigbysBatucs
LIAXOM ePeKTMBHOrO MOTUBYBAaHHS, HaBYaHHSA
NosiNbHOro nepcoHarny. Mepegyciv 3a40BONEHNI
nepcoHasn B/IMBAE Ha PiBEHb SAKOCTI MPOAYKTIB,
MOC/yT, CepPBICY, L0 BPeLUTi peLuT BimBaTumMe Ha
pO3BMBaHHS NigNPYEMCTBA.

BucHoBKKU. ®opmMyBaHHS €(EKTUBHOI CUC-
TEMW  KIEHTOOPIEHTOBAHOCTI  MignpuemcTea
CTBOpIOBaTMME MOro KOHKYPEHTHi nepesaru.
Mepenycim Le po3pob6/eHHsT NPOAYKTIB, NOCAYr
ONs 3a[0BOMIEHHS AWIEPEHLIIOBAHUX iHTEp-
€ciB K/EHTIB; 3abe3neyeHHs OonTUMaslbHOro
piBHSA LiH (3a BIAMNOBIAHOIO PiBHA AKOCTI); BCTa-
HOBJIEHHS [,0BIPYNX, B3AEMOBUTiAHWX, LOBIOTPU-
Ba/IMX B3AEMOBIAHOCUKH, 306i/IbLLIEHHS KiNIbKOCTI,
YTPUMaHHA KNIEHTIB, NiABULLEHHA PiBHA MNPO-
OYKTUBHOCTI Mpaui, CKOPOYEHHSI TpaHCaKLiiHNX
BUTPAT, 3HWKEHHSA MJIMHHOCTI Kaapis, dhopmy-
BaHHS i NiATpPUMaHHA penyTauii nignpuemcraa.
BkasaHi il cnpuaTUMyTb 306iMIbLLUEHHIO YaCTKK
(vyacTok) puHKy (iB), NiABULLEHHIO PiBHA hiHAH-
COBOI CTiliKOCTi, BapTOCTi, KOHKYPEHTOCMPOMOX-
HOCTI TOWO.
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