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CTtarTta gocnigkye MeTofonoridHi acnekty 3actocyBaHHs Customer Journey Map (CIM) gna manux nig-
NpUeEMCTBaxX siK ePEKTUBHOIO IHCTPYMEHTY AN hopMyBaHHSA /TI05/IbHOCTI CNOXMBaYiB. [poaHanizoBaHo Kto-
4oBi eTanu cTBopeHHA CJIM, 30Kkpema BU3HAYEHHS Li/IbOBOI ayamMTOpIl, aHani3 TOYOK KOHTakKTy, Bidyanisadlito
KNIEHTCBLKOTO LLAXY Ta iAeHTUIkaL o KpuTUYHNX 30H. OcobmBy yBary NnpuAineHo aHasisy CTpyKTypHUX ene-
MeHTIB CIM, Takmx SIK TOYKM KOHTaKTY, "60/1104i TOUKM" Ta "MOMEHTU iCTUHK". BucBiT/IeHo ponib CIM y BUsIBNEH-
Hi NOTPe6 i O4iKyBaHb KMIEHTIB, ONTUMI3aL,T SKOCTi 06CNyroByBaHHS Ta po3po0OLIi NepcoHasnizoBaHuX cTparerii
YTPYIMaHHs1 CNOXMBadiB. Ha OCHOBI MpakTUYHMX KeliCiB MPOAEeMOHCTPOBaHO edpekTUBHICTb CIM y MiABULLEHHI
3a/10BO/IEHOCTI K/iEHTIB, (DOPMYBaHHI JOBrOCTPOKOBOT /1I05/TbHOCTI Ta 3a6e3neyYeHHi KOHKYPEHTOCMPOMOXHOCTI
Masx NignpUeEMCTB.

KntouoBi cnosa: Customer Journey Map, KIIEHTCbKUIA AOCBIA, NOAMBHICTL CNOXUBAYIB, TOUKMA KOHTaKTY,
nepcoHanizauisi, Manuii 6i3HeC, MapKeTWHIOBI CTpaTerii, LMgIPOBI IHCTPYMEHTMN.

This article explores the methodological foundations and practical applications of the Customer Journey
Map (CJM) in small enterprises, emphasizing its role as a strategic tool for cultivating customer loyalty. By
addressing the unique challenges faced by small businesses, such as limited resources and high competition,
the study highlights how CJM can optimize customer experience and improve overall business performance. The
research outlines key stages in the development of CJM, including the identification of target audience profiles,
the systematic analysis of customer touchpoints, the visualization of customer journeys, and the identification
of critical pain points that hinder customer satisfaction. The article delves into the structural components of
CJM, such as touchpoints, "pain points,"” and "moments of truth,"” which are critical in assessing and enhancing
customer interactions at every stage of their journey. By systematically addressing these elements, businesses
can align their services more effectively with customer expectations. Particular emphasis is placed on the
integration of digital tools, such as Miro and HubSpot, to streamline the mapping process and leverage data-
driven insights for decision-making. The role of CIM in understanding customer needs and expectations is
further discussed, with a focus on how this understanding contributes to service quality optimization and the
design of personalized strategies for customer retention. The study illustrates these points through practical
case studies, demonstrating how small enterprises have successfully implemented CIJM to achieve measurable
improvements in customer satisfaction and loyalty. These examples underscore CJM's potential to transform
customer experience management by fostering a deeper emotional connection between businesses and their
clients. The findings reveal that an effectively constructed CIM not only facilitates customer-centric innovation
but also positions small enterprises to compete more effectively in dynamic market conditions. The integration
of CJM into broader marketing strategies enables businesses to create long-term value for customers, thereby
reinforcing brand loyalty and sustaining competitive advantages in their respective industries.

Keywords: Customer Journey Map, customer experience, customer loyalty, touchpoints, personalization,
small business, marketing strategies, digital tools.
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MocTtaHOBKa Npo6GaemMun. Y cy4acHOMY KOH-
KYPEHTHOMY cepefoBWuLLi Manuii Gi3HecC CTuKa-
€TbCA 3 YNC/IEHHUMUN BUKMKAMW, NMOB’A3aHUMMU
i3 3a6e3neyeHHsIM CTabisIbHOro pPO3BUTKY Ta
YTPUMaHHAM KIEHTIB. JIOANBLHICTL CNOXMBaYiB,
fKa € K/IK4YO0BMM €/leMeHTOM nobyaoBu [0B-
roTpuBasiMx BiAHOCWUH i3 KNiEHTamMu, BUCTYyNae
OOHWUM i3 BU3HAYa/IbHMX (PaKTopiB ycnixy nia-
NPUMEMCTB. ®POpPMyBaHHA OSAILHOCTI  CMOXMK-
BayiB BMMAarae He nulle sKICHOI NMpoayKuil ym
nocnyr, ane M CTBOPEHHSA YHIKa/IbHOr0 KiEHT-
CbKOro [A0CBifly, WO BiANOBiAa€E OYiKyBaHHAM i
notpebam cnoxuBadie. [NpoTe, nignpuemcTBa
Masioro Gi3Hecy 4acTo OyHKLiOHYHOTb B yMOBaX
06MEeXeHNX pecypciB, L0 YCKIaAHIOE BMNpoBa-
[DKEHHS IHHOBaLiHNX IHCTPYMEHTIB A/19 aHanizy
Ta NokpalleHHs KTIEHTCBKOro AOCBiay.

OfHIE 3 KPUTUYHUX NPOG/IEM € BIACYTHICTb
CUCTEMHOrO nigxody A0 aHanidy noBeniHKK Kili-
EHTIB Ha pi3HMX eTanax B3aeMOAil 3 6peHaoM.
HepoctatHa yBara [0 igeHTUdikauii KIyYoBmxX
TOYOK KOHTaKTy, "00/UnX TOYOK" i "MOMEHTIB
ICTUHK" MOXe Npu3BOAUTU [0 BTpPaTU KIi€H-
TiB, 3HWXEHHA PIBHA 3a0BOJIEHOCTI Ta nocna-
6GN1EHHSA KOHKYPEHTHUX NO3WULiA. BnpoBaaKeHHs
Customer Journey Map (CJM) siK IHCTPYMEHTY
[ANS CTPYKTYPYBaHHSA KNIEHTCbKMUX LUNAXIB 403BO-
NSE BUABUTU KPUTUYHI MOMEHTU, SKi noTpeby-
I0Tb BAOCKOHA/IEHHS, a TaKoX Crnpuse po3pobui
nepcoHanizoBaHMX CTparerin yTpuMaHHsA KieH-
TiB. OfHak, icHye noTpeba y rnMbLIoMy BUBYEHHI
METOAO/ONYHMX acnekTiB 3actocyBaHHA CJIM
y Manux nignpuemMmcrBax i3 BpaxyBaHHAM iXHIX
cneuniuHnx obMexeHb.

lUle ogHMM BUK/MKOM € HefoCTaTHA iHTe-
rpauisi cyyacHux UMdpoBUX TEXHOSOTIA Yy Npo-
uec cTBopeHHs CJIM, o 06MeXye MOXNBOCTI
Masioro 6i3Hecy Yy hOopMyBaHHI KNiEHTOOPIEH-
TOBaHMX cTpaTerin. BukopuctaHHs uUugpoBux
nnartcgopm, Takmx sk Miro um HubSpot, 3a6e3-
neuye edekTMBHY Bi3yasiizalilo  KTIEHTCbKNX
wnaxie, 36ip Ta aHanis gaHux And onTumisawii
B3a€EMOIT 3 KnieHTamu. MpoTe, npakTuyHe Brnpo-
Ba/PKEHHSA LMX TEXHONOrn BMMarae agantauii
[0 06MexeHUX PiHaHCOBUX | NIIOACBKUX pecyp-
CiB MaUTMX NiANPUEMCTB. TakMM YNHOM, aKTyaslb-
HICTb AOCNIMKEHHS nonsrae y po3poobLi HaykoBo
00r'pyHTOBaHMX Nigxoaie Ao BukopuctaHHs CIJM
ONA NiABMLEHHSA edDEeKTUBHOCTI YNpaB/liHHSA KAi-
EHTCbKMM A0CBIAOM | DOPMYBaHHS J/I0A/1bHOCTI
CMoXuBayiB y MasloMy BGi3HeCi.

AHani3 ocTaHHiX AocnigKeHb i Nyonikawiii.
®opMyBaHHA NOASILHOCTI K/IEHTIB € Bax/u-
BOK CK/1a[J0BOI0 CY4YaCHOro MapKeTuHry, ska
CNpusie CTBOPEHHIO [AOBrOCTPOKOBUX BiAHOCUH
MK 6peHOoM i cnoxuBayem. Lie sBulle crtano

00’EKTOM YMCNEHHUX AOCNIMKEHb, L0 aKUeHTy-
I0Tb yBary Ha MexaHi3amax 3asly4eHHs1 K/EHTIB,
IX YTpMMaHHA Ta NepeTBOPEHHs Ha MOCTIAHUX
cnoxusadis. Ocobnuea yBara npuUAaINIAETLCA
poni nporpam s0s/IbHOCTI, YNPaBNiHHIO KIEHT-
CbKUM [0CBIZIOM, a TakKoX MeTogam OLiHBaHHS
epeKTUBHOCTI B3aEMOIT 3 KIEHTaMWU. 3HAYHWIA
BHECOK Y PO3pPOOKY TEOPETUYHMX i MPakTUUHUX
acnekTiB L€l TeMaTukM 3p06u/n AK 3aKOPA0HHI,
Tak i BITYN3HAHI AOCIOHUKN.

3aKkopAoHHi BUeHi, Taki sik [1. Aakep, P. batpa,
O. bneksen, M. Oednep, Lx. EHgpxen, ®. KoT-
nep, M. Miniapa, K. Mosep, ®. Painxenbg Ta
iHLWI, 3aKianu OCHOBY A/191 BUBYEHHS MeXaHi3-
MiB CTBOPEHHS KNIEHTCbKOT 6a3n Ta ynpasniHHA
NOANBLHICTIO CNOXUBAYIB. Y CBOIX JOCNIAXEHHSAX
BOHW aHanizyBasin MoAesli NOBEAIHKA KNIEHTIB,
po3pobnsAny nigxoan A0 hopMyBaHHSA nNporpam
NOSANIBHOCTI, & TakoX BU3HAYa/ M KNHYO0BiI hak-
TOpW, WO BNAVBAOTb HA MPUXW/ILHICTL CMOXK-
BauyiB 0O OpeHAiB. 3HayYHa yacTuHa iXHIX pooiT
byna 3ocepemkeHa Ha NiABULLEHHI edeKTuB-
HOCTI ynpaBAiHHA NOSAMbHICTIO B Manux nignpu-
EMCTBaX, siki (DYHKLIOHYHOTb B yMOBax obmMexe-
HNX pecypciB | BUCOKOT KOHKYPEHLIji.

Cepef BITYM3HSAHUX HayKOBLIB, LLO BUBYa/IN
npobnematuky NOS/bHOCTI CNoXuBadiB, BapTo
Big3Hauntn M. TI. bBoiiko, /1. C. T0N0BKOB,
HO. O. lNonouyk, O. M. Mysuka Ta iHLWKMX. IXHi
OOCNIIKEHHA NPUCBAYEHi PO3po6Li MapKeTUH-
roBUX cTparerii popMyBaHHSA NOANBHOCTI, OLi-
HIOBaHHIO NPOrpam SI0A/IbHOCTI, & TaKoX aHaslizy
dheHOMeHy NT0AIbHOCTI 3 TOUKM 30pY YNpasiHHA
NPUXU/BHICTIO KAIEHTIB. Y CBOIX po6oTax BOHU
NPOMOHYITb METOAO/OrIYHI nigxoan A0 CTBO-
PEHHA Ta BMPOBaMKEHHA Nporpam NoANbHOCTI,
OpPIiEHTOBAHMX Ha Masinii Gi3Hec, | Haro/oLWyTh
Ha BaX/IMBOCTI BUKOPUCTAHHS iHHOBALIMHNX
IHCTPYMEHTIB  ANA NIATPUMKA  OOBroTpUBasInNX
BiLHOCWH i3 KnieHTamu. Lli JocnigpkeHHA cTBOpKO-
I0Tb 6a3y 41 NOoAasIbLIOro PO3BUTKY Teopil Ta
NPaKTUKK yNpas/iiHHA NTOANBHICTIO CNOXMBaYiB y
cy4yacHomy 6i3Hec-cepefoBuLLi.

Meta crtartTi. JocnigkeHHs MeToA0N0rYHNX
nigxonis 00 BUKopucTaHHA Customer Journey
Map (CIM) y manomy 6i3Heci sk epekKTUBHOIo
IHCTPYMEHTY Ana  dhopMyBaHHS  /10S/1bHOCTI
CrnoxuBadiB. Y pamMkax Ui€i meTn nepenbavyeHo
BM3HAYEHHS K/IKOUOBUX €eTarniB CTBOPEHHA Ta
aHanizy CJM, BUABNEHHS OCHOBHUX €/1IEMEHTIB
KNIEHTCbKOrO LWASAXY, TakKMX SK TOYKN KOHTaKTY,
"OoNtodi TOUKN" Ta "MOMEHTU iCTUHKM", a TakoxX
po3po6Ka pekoMeHaauin wogo iHterpauii CIM i3
CyYacCHUMM LMPPOBUMHU IHCTPYMeHTamun. CTarTa
TaKoX CnpsiMOBaHa Ha aHasli3 NPakTUYHUX Ken-
ciB ycniwHoro 3actocyBaHHAa CJIJM ansa ontumi-
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3alil KNiEHTCbKOro A0CBiAY Ta MifABULLIEHHST KOH-
KYPEHTOCNPOMOXHOCTI Ma/Inx NignpuemMCTB.

Buknag oOCHOBHOro wmartepiany pocni-
D)KEHHSA. JI0A/bHICTb CroXuBaya € BaX/MBUM
(hakTOpOM PO3BUTKY Masloro Gi3Hecy, OCKifibKu
BOHa 3abesrnevye MOBTOPHI MOKYMKKW, CTabifb-
HWA OOXif4 Ta NO3UTUBHY penyTaLlito Ha PUHKY.
JIoANbHI KNIEHTU HE NMWe MEHLLe pearyloTb Ha
LiHOBI KOMMBaHHSA, ane i akTUBHO pekomeHay-
I0Tb OpeH, HLWKM, WO € 0CO6/MBO KOPUCHUM
ONs Masoro 6i3Hecy 3 06MEeXeHUMU MapKeTUH-
roBumun 6rogpxketamm [16, c. 210-211].

AK  NOKasylTb [AOCNIIKEHHSA, CTBOPEHHS
epeKTUBHOIO An3aliHy KNIEHTCbKMX LUASIXIiB, LLO
BK/1HOHAE Y3ropKeHICTb, NOCIAO0BHICTb Ta YyT/IN-
BICTb Ha KOXHOMY eTarni B3aemMofji, € OCHOBO
AN PopMyBaHHS N0SA/IbHOCTI. 30Kpema, aHani3
Customer Journey Map [03BONSIE NepeBecTH
AKICHI [laHi KNIEHTCbKOro [0CBidy Y (PiHAHCOBI
NOKa3HMKW, L0 Jonomarae Kpawe naaHysaTu
cTparerii 6i3Hecy [9].

Cepep, kNto4OBMX hakTopiB, WO BNANBAOTb
Ha NOSANBbHICTb KMIEHTIB, BUAINAKTLCA SKICTb
006CNyroByBaHHs1, KNIEHTCbKWIA AOCBiA Ta 34aT-
HiCTb OpeHAy CTBOPUTM €eMOLiiHWIA 3B'A30K i3
KnieHTom. KnieHTCbKUiA AOCBiA € BiANOBIAAD Ha
CTUMY/IN, WO BUHUKAKOTL Y Mpoueci B3aemopi
3i cnoxuBayeM, i BK/HOYAE AK pauioHaslbHi, Tak
i eMOoUiiHI KOMMOHEHTN [7]. |HWWM Bax/MBUM
UNHHUKOM € ineHTUdikalia knieHta 3 6peHaom,
KON CnoXunsadi BiguyBatOTh «EAHICTb» i3 BpeH-
AOM, L0 3HAYHO MNiABULLYE TXHIO NOSANLHICTb.
BannBoo TakoX € LjiHOBa MOTMKA Ta rHyu-
KiCTb Y 3a/10BOJIEHHI NOTPE6 KNiEHTIB, 0CO6/IMBO
y cchepi nocnyr, Ae cnoxueadi OYikytoTb LUBUAKE
Ta edoekTUBHe 06C/yroByBaHHS [8, ¢. 123].

LliHa i UiHHICTL ANA NOSNbHOMO KrieHTa €
B3aEMONMNOB’A3aHNMM  MOHATTAMW, WO Bigirpa-
I0Tb K/IOYOBY PO/b Yy COPUIAHATTI BpeHay Ta
noro npono3uuiii. LliHa Bigo6paxae rpoLosuii
BMMIp TOBapy 4uM NOCAYrW, TOAI SAK LiHHICTb €
6inbll CYy6’EKTUBHUM MOHATTAM | BU3HAYAETLCSH
TWUM, HacCKi/IbK1M NPOAYKT YK nocnyra 3af0Bosb-
HA€ NoTpebn Ta ouikyBaHHA KieHTA. J10A/IbHI
KNIEHTM CNpuUiAMatoTb LHHICTb GpeHay He nuwe
yepes SKICTb NPOAYKTY, ane i Yepes NO3UTUBHUIA
[O0CBif B3aEMOS|i, 3pyUHICTb 06C/TYroByBaHHS Ta
€MOLiliHMI 3B'A30K i3 KOMNaHieto. TOMy HaBiTb Y
cuTyauii NigBULLEHHS LiHM BOHW YacTille 3anu-
LalTbCsl 3 O6pPeHaoM, SKWO Oro nponosuuis
ONA HUX Mae BUCOKY LiHHICTb [9].

EchekTnBHO NobynoBaHWiA KNIEHTCbKAUIA LUNSAX
cnpusie (opmMyBaHHIO NOASILHOCTI, & JI0A/1bHi
KNiEHTW TOTOBI nnatutu Ginble 3a cTabisibHy
AKICTb, HaAIMHICTb | YHiKa/bHWIA JocBig. BoHM
po3rnagaTb NigBULLEHY LiHY SK cnpaBegsimBy

KOMMNeHcauito 3a KoMOpPT, 3pPY4HICTb | 3a/0-
BOJIEHHS!, IKe OTPMMYHOTb Bif GpeHay. Y cdepi
noc/yr sikicHe 06CNYyroByBaHHS, iHAMBIAya/TbHWIA
nigxig i 6e3nepebiiHa NigTPYMKa CTBOPIOKOTL
[OJaTKOBY LIHHICTb, fIka BUNpaBAOBYE BULLY
LiHy Ans knieHrta [8, c. 123].

LIiHHICTb AN15 NTOSANIBHOTO K/TiEHTA TaKoX Noss-
ra€ y 3MeHLLEHHi pU3nKy: BOHW 3HAt0Tb, YOrO Oi-
KyBaTu Bif 6peHAy, i BNeBHEHI Y SIKOCTI A0ro npo-
OYKTIB 4/ nocnyr. Lie 3HMXYe HeBU3HAYEHICTb
Npu yXBasieHHI PiLLEHHS MPO NOKYNKY. JIOSANbHWiA
KNiEHT He e NOBTOPHO 06upae nepesipeHy
KOMNaHito, asnie  MeHLe pearye Ha LjiHOBI 3MiHW
KOHKYPEHTIB, OCKI/IbKM A1 HbOro BaXNMBILLI
[oBipa Ta No3nTUBHWIA [oCBIA [7].

MapKeTVHroBi  IHCTPYMEHTWM  ynpas/iiHHA
NOAMBHICTIO BI4IrpaloTb BaXK/IMBY Pofb Yy Moby-
[0Bi [OBIOCTPOKOBUX BiHOCUH i3 KNieHTamMun Ta
NiABULLEHHI TXHBbOI MPUXUBLHOCTI [0 6peHay.
BoHM noginsawTbca Ha TpagMuinHi Ta iHHOBa-
LifHI, 3a1eXHO Bif, NiAXOAiIB, METOAIB Ta TEXHO-
NOTil, WO BMKOPUCTOBYKOTLCA A5 AOCATHEHHS
uinen. TpaguuinHi Ta iHHOBaUiHI IHCTPYMEHTK
HaBeeHi Ha PUCYHKY 1.

Takum 4uHOM, ANA Masioro 6Gi3Hecy noen-
HaHHA TPaAWUIAHNUX IHCTPYMEHTIB i3 HOBITHIMK
TEXHO/OMNAMM € KJ/TOYOBMM  ON1A  ynpaBs/liHHA
NOANbLHICTIO. AHani3 Ta OonTUMI3auis  K/ieHT-
CbKMX LUMAXIB, NMepCoHasli3oBaHa B3aeEMOAiA Ta
CTBOPEHHSA eMOLiHOro 3B'A3KY 3i CroXnsavyamu
[03BONATb HE NnLle YyTPUMaTh HassBHUX K/TiEH-
TiB, asie  3anyunT HOBUX. JTOASbHI KNIEHTU €
OCHOBOIO CTa/10r0 PO3BUTKY Bi3Hecy, 3abesnevy-
oYM A OBrOCTPOKOBY (DiIHAHCOBY CTabi/IbHICTL Ta
KOHKYPEHTHI nepeBaru Ha puHky.

Customer Journey Map (CJM) — ue Bisyani-
3auig Wwaaxy, SKUM NpoxoauTb KEHT nig 4ac
B3aemMogii 3 OpeHAOoM, BKIHOUYAUM BCi TOYKK
KOHTaKTy Ta eTanu yxBaslIeHHS pilleHb. BoHa
[03BO/ISE NiANPUEMCTBAM 3P03YMITU, AK KNIEHTH
CnpuinMatoTb iXHI GpeHa, | BUSBUTK acnekTu,
L0 NOTPebyoTb BAOCKOHaU1eHHA. CIM € iHCTpy-
MEHTOM, LLIO Aonomarae CTPyKTypyBaTu npoLecu
i nobyayBaT CUCTEMHY B3aEMOZII0 3 K/liEHTamK
[2, c. 634].

OcCHOBHVMMK eTanamu cTBopeHHs CIM e:

1) BM3HaA4YeHHSA UiNLOBOI ayauTopil Ta Nody-
nosa i npodinto;

2) igeHTuduikauis KYoBUX eTaniB LAAxy
KnieHta (Big O3HAMOM/IEHHS A0 MICASANPOAax-
HOro 06C/TyroByBaHHS);

3) aHani3 TOYOK KOHTaKTy (KaHanm KOMYHi-
Kauii, B3aemMogisi B ohnalii Ta OHNaliH);

4) BM3HAYeHHA 6O0/THUMX TOYOK Ta KPUTUY-
HUX MOMEHTIB, SiKi BNIMBatOTb HA 3a810BOJIEHICTb
KNIEHTIB;
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MapKeTUHIrOBI IHCTPYMEHTM YNPaB/iHHA NTOA/BHICTHO

Tpaguuiiini

1. nporpamu S10A/IbHOCTI

2. iHgmBigyanbHe
06C/1yroByBaHHs

3. pedhepasibHi nporpamu
4. NpAMi KOMYHiKaw,i

IHHOBaL|iliHi

1. Customer Journey Analytics (CJA)

2. aBTOMatuM3aLis MapkeTUHry Ta
CRM-cuctemu

3. umdpposi nnaropmu Ta couiasibHi
Mepexi

4. eMOUiHWI BPEHANHT

Puc. 1. MapKeTUHroBi iIHCTPYMEHTU ynpaBiHHA NOANBLHICTIO

[Dxepesio: cucmemamu308aHo aBmopoM

5) CTBOpEHHS Bi3yaslbHOI KapTu Ta nnaaHy-
BaHHA 3axofiB 3 YAOCKOHa/IEHHS K/TIEHTCbKOrO
pocsigy [11, c. 145].

EdekTmBHicTb Customer Journey Map 3Ha-
YHOK MIPO0 3a/1eXNThb Bif, NPaBU/ILHOTO BU3HA-
YEeHHSA Ta aHasli3y 1l K/1l4YOBMX enemeHTiB. OCHO-
BHi CknaaoBi HaBefeHi y Tabnumui 1 [11, c. 148].

Lli enemeHTM Bigo6paxkatloTb YCi acrnekTn B3a-
EMOZIT KnieHTa 3 6peHAoM, Bif MepLloro 3Ha-
nomcTBa A0 NiCNANPOAaXKHOIo 06C/TyroByBaHHS.
Ix meTanbHWil aHani3 A03BONSE iAeHTUdIKyBaTY
K CW/IbHI CTOPOHWM 6i3Hecy, Tak i NpPo6nemHi
06nacTi, LU0 3aBaXXat0Tb CTBOPEHHIO NO3UTUBHOMO
KNIEHTCBLKOro AocCBiay. PO3yMiHHS LiMX CK1aaoBux
€ KPUTUYHO BaXK/IMBUM [/191 MOKPALLEHHSA CEepBICY,
NiABULLEHHA 3a10BOMIEHOCTI KNIEHTIB Ta doopMmy-
BaHHS TXHbOT LOBrOCTPOKOBOT JIOANBHOCTI.

AHanis knieHTcbkoro pgoceigy uvepes CJIM
poromarae KOMMaHiAM  BU3HAYMTK  K/HOYOBI
noTpeodu KITIEHTIB, NOKPaLUTA AKICTL 06CYroBy-
BaHHS Ta NOCUINTM €MOLIiHWNIA 3B’A30K i3 BpeH-
AOM. BusiBNeHHA Ta yCyHeHHs 60/1ounX TOYOK
CMpUsie 3pOCTaHHIO 3a0BOSIEHOCTI K/IEHTIB,
L0, Y CBOK 4Yepry, CTUMY/IHOE TXHIO JIOA/IbHICTb
[10, c. 72].

CIJM cnpuse po3pobui nepcoHanisoBaHnx
cTparterii B3aeMofii, ki BpaxoByKOTb IHAUBIAY-
aslbHi  0COGNMBOCTI crnoxuBadiB. Hanpuknag,
cermMeHTauis KNIiEHTIB 3@ NOBEAIHKOBUMUN Xapak-
TepucTukamm [03BOJIIE CTBOPHOBATU MEPCOoHaTi-
30BaHi Npono3uLiii, Wo 36iNbLUYTh pPiBEHb YTPU-
MaHHS K/ieHTiB [13, ¢. 3]. Kpim Toro, perynsipHuii

nepernsag Ta OHOB/IEHHS KapTu LWASAXY KiEHTa
jonomarae agantyBatu cTparterii 6i3Hecy Ao
3MiH Y NOBeAiHLI CNoXMBadiB Ta PUHKOBUX YMO-
Bax [15, c. 61].

Omxe, Customer Journey Map € yHiBepcasib-
HUM IHCTPYMEHTOM, SIKWIA [03BOJISE NiANPUEM-
cTBaM Masoro 6i3Hecy OnNTMMI3yBaTy B3aEMOL|0
3 KNieHTamu, YCYHYyTU Hefoniki Ta nigBuLLnUTU
piBEHb N1I0A/1bHOCTI, 3a6e3neyvytoUm KOHKYPEHTO-
CNPOMOXHICTb Y Cy4yacHUX yMOBaXx.

Manuii 6i3Hec 3a3Buyali npautoe B ymoBax
0OMeXeHMX DiHaHCOBKX | NOACLKNX pecypciB,
L0 YCK/IA[HIE BNPOBaPKEHHS CKNafHUX map-
KETUHroBMX cTparerii. OfHak BUKOPUCTaHHA
Customer Journey Map (CIM) moxe cTatm
edeKTUBHUM IHCTPYMEHTOM AnA  onTumisauii
NMpoLueciB i MOKpaLweHHSA KIIEHTCbKOro A0CBigy
HaBiTb y Takux ymosax. CJM [03BOJISIE CTPYKTY-
pyBaTy B3AEMOZI0 3 K/TIEHTAMW, BU3HAYNTU KPU-
TUYHI TOYKM KOHTAKTY Ta MiHiMi3yBaTun BUTpaTy 3a
paxyHOK TOYHOIO CNpsiMyBaHHSA 3yCU/b Ha BUPi-
LLEHHS K/TOYOBUX Npobnem [2, c. 640]. OgHieto 3
nepesar CIJM /151 Manioro Bi3Hecy € i THYYKICTb.
Mignpyemctea MOXYTb agantyBaTu npolec
CTBOPEHHSA KapTh A0 CBOIX NOTpeb i MOXMBOC-
Tel, BUKOPUCTOBYKOUMN NNLLIE HEOOXiAHI IHCTPY-
MEHTU Ta pecypcu.

EdektnBHe 3acTtocyBaHHA CJM nepeabayae
OOTPUMAHHS YiTKOTO a/IrOpUTMY, KW BKOYae
HacTynHi eTanu:

1. BwusHayeHHa UinbOBOI ayauTopii. Ha
LlbOMY eTarni NpoBOAATb aHasli3 XapakTepucTuk
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Tabnmuga 1

KniouoBi enemeHTn Customer Journey Map

EnemeHtn CIJM

XapakTepucTumka

TOUKN KOHTaKTy

MOMeHTUV B3aemMogji KNnieHTa 3 6peHaoMm, Taki AK nepernsag pekiamu,
BiABiAyBaHHA BebcaliTy abo CcnifikyBaHHA 3i CNy>XX60H0 MiATPUMKN.

(Pain Points)

(Touchpoints) AHasi3 LUMX TOYOK A03BONMSAE iAeHTUIKYBATN HAMOINbLL BNIMBOBI KaHa/IM
Ta ONTUMI3yBaTH iX.
Touku 6onio AcCnekTH, SKi BUKINKAKTb He3a40BOTEHHS ab0 NepeLLKomKaoTb

KOMCDOpPTHOMY B3aeMogii knieHTa 3 6peHaoM. Hanpuknag, cknagHa Hasiralis
Ha BebcanTi abo TpmBasie OdiKyBaHHA BIANOBIAI Bif, C1Y>XOM NiATPUMKMN.

MOMEHTU iCTUHN
(Moments of Truth)

Kp1TUYHI MOMEHTW, KONW KNIEHT NpUIMae PileHHS WoAO NoAasibLIOT
B3aeMOZil 3 6peHA0M. BOHN MOXYTb 6yTV NO3UTUBHUMU (HaNpuknag, Wweuaka
JocTaBka) abo HeraTMBHUMY (MPO61eMM 3 MOBEPHEHHAM TOBapy).

Lkepesio: cucmemMamu3o8aHO asmopom

KNIEHTIB, Taknx AK AemorpaddiyHi MnokKasHUKu,
NMoBeAiHKOBI (DaKTOpU Ta CMOXMBYI NPIOPUTETHN.
Lle no3Bonsie cpopmyBaTyt TOYHUIA NOPTPET KAi-
€HTa Ta BU3HAYMUTN OCHOBHI CETMEHTU ayauTOopii.

2. AHania TO4YOK B3aeEMOfii 3 K/IiEHTaMMW.
JocnimpkytoTbCa BCI KaHann, vyepes SKi KNieHTU
KOHTaKTYlOTb i3 OpeHAOM: coliasibHi Mepexi,
BebcaiiTh, odnariH-marasuHn 4 cryxom nig-
TPUMKKN. AHani3 JornomMara€e BUSAABUTU OCHOBHI
LLUNAXW KTIEHTCHKOTO A0CBIAY.

3. CrtBopeHHA CJIM Ta Bi3yanisauia gaHux.
MpoBoauTLCA  Bidyanisauis LWASAXY K/TEHTa,
BK/IHOYAOUN BCi eTanu Bif NepPBUHHOMO KOHTAKTY
[0 3aBepLUEHHA B3aEMO[IT, A03BONSE OTpUMaTH
LinicHy KapTUHY Ta 3pO3yMiTM B3aEMO3B’A30K
MDK Pi3HUMW TOUKaMMW KOHTaKTY.

4. Bwu3HayeHHsa "cnabkmx Micup" y K/EHT-
CbKOMY LWsXy. Ha OCHOBI KapTu BUAB/AKOTb
NPo6AEMHI 30HU, SIKi HEraTUBHO BM/IMBAKOTb Ha
KNIEHTCbKUIA [0CBIA, Hanpuknag, He3pyuYHICTb
ohopm/ieHHs 3amoB/ieHb abo TpuBauiA vac
OuiKyBaHHSA BignoBigi Big cyx6m NigTpUMKK.

5. Po3pobka cTpaTerii noKpaweHHs KNieHT-
CbKOro JocBigy. 3aBepLiasibHuii €Tan. Ha skomy
pO3p06/IATLCA 3aX04M AN BUPILLEHHS BUAB/Ie-
HUX Npobnem, Taki AK aBToMaTu3aLis NPoLecis,
NMoKpalLleHHA HaBiralji Ha BebcaiTi UM HaBYaHHS
nepcoHasty.

CyyacHi unpoBi iHCTPYMEHTH, Taki sk Miro,
HubSpot a6o Qualtrics, 3Ha4yHO crpouLyOTh
CTBOpPEHHSA Ta aHaniz CIJM. BoHu 3a6e3neuytoTb
doyHKUiOHaN ana Bisyanisauil gaHux, iHTerpauii
3 CRM-cuctemamu Ta aBTOMaTu3aujii npouecis
360py iHpopmaLii. Hanpuknag, Miro nponoHye
WwabnoHn Ana weuakoro creopeHHs CJIM, wo
0C06/IMBO KOPUCHO AN Mannx NignpueMCTB i3
obmexeHnmn pecypcamm [5, c. 3].

HubSpot fo3BONSAE iHTErpyBatu faHi 3 pi3HNX
[hKepen ans nobyaosu AeTaslbHOT KapTu K/IiEHT-
CbKOro LUsAXy, WO gornomMarae nignpvemcrasam

Kpalle po3ymiTv NoTpebu KNiEeHTIB i po3po6naTu
nepcoHaslizoBaHi ctparterii B3aemogii [6, c. 2].
IHWI iHCTpyMeHTH, Taki gk Qualtrics, gonomara-
I0Tb aBTOMaTU3yBaTW 3BOPOTHIN 3B'A30K i3 Kli-
€EHTamK, L0 3abe3nevye CBOEYACHY peakLito Ha
iXHi 3anuTKn [7, c. 5].

BukopuctaHHss Customer Journey Map i
Cy4yacHUX UnQPOBUX I[HCTPYMEHTIB [A03BONSAE
mMasiomy 6i3Hecy epeKkTVBHO onTuMmi3yBaTu B3a-
EMO/AI0 3 K/IIEHTaMMW, MOKPALMUTU KNIEHTCbKUIA
[OCBIf | 3a6e3neUnTn IXHI0 10A/bHICTb HaBITb B
yMOBax 0OMexeHnx pecypcis.

Customer Journey Map (CJM) Buctynae Sk
cTpateriyHnii iHCTPYMEHT aHanisy Ta igeHTudi-
Kauii noTpeo6 i o4ikyBaHb K/IEHTIB Ha pPi3HUX eTa-
nax IXHbOI B3aemofii 3 6peHaom. MNpoBeaeHHs
[eTaNbHOro aHani3y KNiEHTCbKOro LWSXY A03BO-
NSIE BUSABUTM OCHOBHI MOTUMBALLiHI YAHHWKK, SK
BM3Ha4Yat0Tb NOBEiHKY CMOXuBaYiB, i CTBOPUTH
YyMOBU An4 ajanTtauil NnpoaykTiB yn nocnyr Ao
TXHIX o4ikyBaHb [2, c. 635].

CuctematunyHe BukopuctaHHa CJIM cnpusie
cermeHTauji KNieHTCbKOT 6a3n Ha OCHOBI Takux
napamMeTpiB, K AemorpadiyHi xapakTepucTuku,
NnoBeAiHKOBI Mogeni Ta LiHHOCTI CrnoXusadis.
Lle po3sonse 3abe3neuntn Ginbll TOYHY Opi-
EHTAL|il0O MapKeTMHIOBMX KamnaHii i po3po-
6MTM  ediekTUBHIWY CcTpaTerilo  3a/lyyYeHHs
KnienTis [10, c. 71].

OfHie0 3 0CHOBHUX (PYHKLi CIM € geTanbHe
onpautBaHHA TOHOK KOHTakTy (touchpoints), ski
BiZirpaloTe BUpilWanbHy posb Y (OpMyBaHHI
KNIEHTCbKOrO [0CBigy. AHas/li3 Takux TOYOK,
Hanpuknag, npouecy O06pPO6KM 3aMOBJ/IEHHSA
UM B3aemofii 3i cnyx6o0t0 MigTPUMKK, [03BO-
nse ipeHTndikyBat "By3bKi Micuda”, WO Hera-
TUBHO BMN/MBalTb Ha 3a0BOMEHICTb KJIEHTIB
[14, c. 92].

OnTumi3aL,isi TOHOK KOHTaKTy BKHOYaE 3axoam
3 aBToMarm3auil npoLeciB, CKOPOYEHHSA 4acy
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O4iKyBaHHS Ta MigBULLIEHHS 3PYYHOCTI B3aEMOf;i.
30Kpema, BNpoBamXeHHs1 4yaT-60TiB A/1a 3a6e3-
neyeHHs onepatvBHWUX BIAMOBIAEN Ha 3anuTu
KNIEHTIB € OAHUM i3 ePEeKTUBHUX PpilleHb, AKi
LLUIMPOKO 3aCTOCOBYKTLCA B MPaKTULi Cy4acHOro
6i3Hecy [15, c. 60].

MepcoHanizauia € BU3Ha4a/IbHUM e/IeMEHTOM
y MpoUeci YTpUMaHHSA KNIEHTIB. AHani3 AaHux,
3i6paHux 3a gonomoroto CJM, fae 3mory CTBOpHo-
BaTW iHAMBIAYasTbHI NPONO3nLT, SKi BiAnoBigatoTb
crneumdiyHMM ouikyBaHHAM i noTpebam KIlieHTIB.
PekomeHgauiiHi cuctemn, Wwo 6asyroTbCs Ha
nonepeHix Nokynkax KNieHta, 3Ha4HO MigBuLLy-
I0Tb PiBEHb 3@0BO/IEHOCTI CMOXMBaYIB | CTUMY-
JIIOK0Th TX [0 MOBTOPHMX NOKYMOK [6, C. 3].

Kpim TOro, nepcoHanisosaHi ctparerii cnpus-
I0Tb (DOPMYBAHHIO EMOLLINHOrO 3B’A3KY MK KAi-
€HTOM i OpeHAOoM, WO MOCU/IKE [OBroTpMBasy
NOAMBbHICTb.  BUKOpPUCTaAHHA  OMHiKaHaslbHUX
nnargoopm Ans agantauii KoOMyHikauii nig yHi-
Ka/lbHi MOTPebu K/EHTIB [03BOMSAE MiANPUEM-
cTBaM NiATPMMyBaTV BUCOKUIA piBEHb 3any4e-
HOCTI KNIEHTIB | CTUMYNIOBATM IXHIO B3AEMOZII0 3
6peHaom [7, c. 6].

BUCHOBKW. JIOANBLHICTL CnoXusaya € Kpu-
TUYHO BaXXMBMM (hakTOpOM AN [OBrOCTPO-

KOBOro Yycnixy masoro 6isHecy. EdektnBHe
BUKopuctaHHa Customer Journey Map (CJIM)
[03BONIsIE Bi3HECY He nuwe 3p0o3yMiTn NoTpedu
KNiEHTIB, afie i CTBOPUTU YMOBW 115 NOC/IA0B-
HOro 3a40BOJIEHHS IXHIX O4YiKyBaHb. AHaUli3 KJli-
EHTCbKMX LWSAXIB gONomarae BUSIBNATU K/HOUOBI
MOTMBAL,iliHI YAHHWKW, BU3HAYATU KPUTUYHI TOYKN
B3aeMOii Ta aganTyBaTy NOCAYrn A0 peasnibHUX
notpe6 cnoxusadis. OCO6G/IMBO BaX/MBOKW €
MOX/IMBICTb cerMmeHTaLil KNieHTiB i dopMyBaHHS
nepcoHasizoBaHMX NPONO3nLi, L0 NiABULLYIOTb
piBEHb 3a10BO/IEHOCTI Ta NOA/IbHOCTI.

Okpim uyboro, CJM cnpusie nokpaileHHo
SIKOCTi 06CNyroByBaHHsS 3aBAsiKW ineHTUAiKaLi
Ta OnTMMI3aLil TOYOK KOHTakTy, Takmx sK Mpo-
Llecn 3aMOB/IEHHS UM KOMYHIKaLis 3i Cnyx60to
NIATPUMKA. BUKOPUCTAHHA Cy4acHUX IHCTPY-
MEHTIB, TakMx $K aBToOMartu3alisa MpoLeciB i
pekoMeHgauiiHi cuctemu, gonomarae nignpu-
EMCTBAM CTBOPHOBATU YHIKQ/IbHUIA K/TIEHTCbKUIA
[OCBIZ | NOCUNOBATU eMOLLiNHWI 3B’A30K 3i Cno-
XvBayamu. Lle He nvwe cnpuse yTpuMaHH Kiii-
EHTIB, &/1€ 1 CTUMYJIIOE TX [0 NMOBTOPHMUX MOKYMOK
Ta pekomeHaauin 6peHay iHWuM, 3abesnevyoun
CTa/IMiA PO3BUTOK BI3HECY HaBITb B YMOBaX XO0p-
CTKOT KOHKYpPEHL.
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