MAPKETWHI

EKOHOMIKA TA CYCIMNINbCTBO Bunyck # 67 / 2024

DOI: https://doi.org/10.32782/2524-0072/2024-67-80
YK 658.8:004.7

MAPKETUHI BBAEMOBIAHOCHUH
AK IHHOBALUINHA NMAPAANTMA Y MAPKETUHIY

RELATIONSHIP MARKETING
AS AN INNOVATIVE PARADIGM IN MARKETING

TaTtapiHoB Bagum BagumoBuuy
KaHauaaT eKOHOMIYHMX Hayk,
[OLUeHT kaheapn eKOHOMIYHOTO MPOEKTYBAHHA Ta MapKeTUHTY,
MpuAHINPOBCLKNIA IHCTUTYT
BH3 «MixperioHasibHa akafeMis yrnpas/iHHA NepcoHa/ioM»
ORCID: https://orcid.org/0000-0001-7373-1267

Byraiuyk TetsaHa BacuniBHa
KaHaMAaT eKOHOMIYHMX Hayk,
OOLUeHT Kaheapy eKOHOMIYHOIO NPOEKTYBaHHSA Ta MapPKETUHTY,
MpuAHINPOBCLKNIA IHCTUTYT
BH3 «MixperioHasibHa akagemisa yrpas/liHHS NepcoHasiom»
ORCID: https://orcid.org/0009-0002-9349-8663

LLlep6uHa IBaH MukonaiioBuu
KaHOMAAT TEXHIYHUX HayK,
[OLUEeHT katheapn eKOHOMIYHOTO MPOEKTYBAHHSA Ta MapKETUHTY,
MpPUAHINPOBCLKUIA IHCTUTYT
BH3 «MixperioHasibHa akagemis ynpasiiHHA NepcoHasioM»
ORCID: https://orcid.org/0009-0000-3699-9432

Tatarinov Vadym, Buhaichuk Tetyana, Shcherbyna Ivan
Prydniprovskyi Institute of Higher Education Institution
"Interregional Academy of Personnel Management"

Y cTatTi JOCiIKEHO, WO MapKeTUHT B3aEMOBIAHOCUH BUCTYMNaE e(PeKTMBHOI CTPATETIEI B yMOBax rriobanisadii
Ta LWBMAKUX 3MiH Y CMIOXMBYI MOBEAHL,i, aKLLEHTYHuUM yBary Ha [JOBrOCTPOKOBKX BiZHOCMHAX MK KOMMIaHiaMu Ta ix
KnieHTamu. Lia napagurma L03BOSAE 3HKYBATU BUTPATM Ha 3a/Ty4YeHHSI HOBMX CMOXMBAYIB | MigBULLYBATU N105/1b-
HICTb iCHYHOUMX, OCKi/IbKM MOCTIWHI KNIEHTW BUTPaYatoThb Gisiblle Ta MEHLUE CXW/bHI NEPEXOAUTU [0 KOHKYPEHTIB.
Bak1MBMM acnekToM MapKeTUHTY B3aEMOBIAHOCWH € CTBOPEHHS EMOLIHOT NPUB’I3aHOCTI 10 OPEHAY, L0 CTa€e KOH-
KYPEHTHOI nepesaroto. Monpu YncieHHi nepesary, BNPOBaKEHHA MapKETUHTY B3aEMOBIAHOCWH CTUKAETLCA 3 BU-
K/IMKamu, TaKUMu siK He0bXigHICTb 06PO6KM BENMKMX 06CATiB AaHnx Ta 3abe3neyeHHst KOHiAeHLRHOCTI iHdhopMalLii.
BrkoprcTaHHsi aBToMaTu3adii, aHauTiTUK1 BEIMKMX AaHWX Ta LUTYYHOTrO iHTENEKTY [03BOJISAE KOMMNAHISAM NMOKpaLLmTy
nepcoHasisaLjiio cepsicy, WO NiABULLYE 3a[0BOMEHICTb CNOXMBadiB. OCHOBHMMW 3acafaMn MapKETUHTY B3aEMO-
BiIHOCVH € hOpMYyBaHHS NapTHEPCLKUX 3B'AI3KIB 3 yCiMa y4yacHUKaMu npouecy, Lo 3abe3nedye CTilike 3p0oCTaHHs
KOMNaHili y arHamiyHoMy 6i3Hec-cepefoByLL.

KniouoBi cnoBa: MapKeTWHI B3aEMOBIAHOCWH, JI0S/IbHICTL KIIEHTIB, NepcoHanisalis, 3BOPOTHUIA 3B'A30K,
OMHiKaHa/IbHa cTpaTerisi, KopnopaTrBHa coLiasibHa BifnoBifanbHICTb.

Relationship marketing has emerged as an effective strategy in the context of globalization and rapid shifts in
consumer behavior. This paradigm emphasizes the importance of long-term relationships between companies and
their customers, enabling value creation and business sustainability. In an increasingly competitive marketplace,
implementing relationship marketing principlesis crucial for achieving market success. Establishing lasting connections
allows businesses to reduce costs associated with attracting new consumers while enhancing loyalty among existing
ones. Research indicates that retaining a customer is significantly more beneficial than acquiring a new one, as
loyal customers tend to spend more and are less likely to switch to competitors. Thus, the relationship marketing
strategy focuses on fostering emotional attachment to brands, a critical factor in shaping consumer preferences.
This approach enhances value creation through active engagement between companies and their customers,
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allowing for quicker feedback and better adaptation to market changes. Nevertheless, implementing relationship
marketing principles presents challenges, including the need for significant investments in data collection and
analysis technologies while ensuring data privacy and security. In a competitive landscape, businesses embracing
relationship marketing gain advantages through innovative customer service approaches, leveraging automation,
big data analytics, and artificial intelligence to enhance service personalization. The foundations of relationship
marketing revolve around forming partnerships with consumers, employees, and suppliers, necessitating a phased
implementation process. The realization of this concept involves automated systems for collecting and analyzing
customer data. Key components include front-office and back-office processes, focusing on sales management,
customer service, order processing, logistics, and more. Establishing ongoing feedback loops with targeted
consumer segments is essential, utilizing modern communication technologies for effective interaction. By combining
customer information from various channels, companies can better understand consumer requests, enhancing
relationships with customers and partners. Ultimately, relationship marketing represents a vital and dynamic aspect
of contemporary marketing theory, adapting to consumer behavior changes and technological advancements, thus

driving sustainable growth and competitiveness in a rapidly evolving business environment.
Keywords: relationship marketing, customer loyalty, personalization, feedback, omnichannel strategy, corporate

social responsibility.

MocTtaHoBKa npoGsiemMn. Y cydacHomy 6i3-
Hec-cepeaoBULLj, L0 XapaKTepn3yeTbCsa NOCTIl-
HUMW 3MIHAMW | 3POCTal4OK KOHKYpPEHLIE,
MapKeTUHI B3aEMOBIAHOCVMH CTa€E BaXk/IMBUM
iHCTpyMeHTOM ans 3abe3neyeHHs CTINKOCTI Ta
YCMILWHOCTI KOMNaHii. Lia KoHuenuis nigkpecnoe
HeoOXigHICTb (DOPMYyBaHHA TPUBa/IUX BiLHOCUH
MK KOMNaHie T1a T KAiEHTamMu, WO A03BOSISE
He nuule NigBuLLNTAN piBeHb 3a,0B0OIEHOCTI CMO-
XXMBauiB, a i CTBOPUTK NOSNBHICTb, SKa, B CBOKD
yepry, cnpusie 36iNbLUIEHHIO NpUoyTKOBOCTI [1].

B3aemoBigHoCMHM, M06yAOBaHi Ha OCHOBI
[0BIpK, CrinkKyBaHHA Ta B3aEMHOI BUroam, 3abes-
neyyrTb KOMMaHIIM KOHKYPEHTHI nepesaru.
B ymoBax rno6anisadii Ta iHTEHCMBHOIO PO3BU-
TKY TEXHOMOTIN, TPAAWLIAHI METOAN MAaPKETUHIY
BTpayatoTb CBOK ePeKTUBHICTb, i KOMNaHii 3my-
LUIeHi WyKaTtn HOoBI cTparerii, Aki 6 Bignosigann
notpe6am cyyacHux crnoxvsadis. Came TOMYy
MapKETUHI B3aEMOBIZHOCUH CTa€E He NNLLE aKTy-
a/NlbHUM, a 1 HeobXiAHUM enemMeHTOM cTparerii
Oyab-AKOT KOMNaHii [2].

AKTYaU/TbHICTb JOCNIIKEHHA MapKeTUHIy B3a-
€MOBIAHOCHH 06YMOB/IEHA KiJTbKOMA K/TH0HOBUMMU
(haktopamu. [lo-neplue, 3pOCTaHHA YCBILOM-
NIEHOCTI CrnoXuMBauiB Ta iXHIX BUMOr A0 SIKOCTI
o6cnyroByBaHHs 3MyLUye KOMMaHii 3o0cepeq-
WUTUCA Ha CTBOPEHHI LIHHOCTI AN1S KMAIEHTIB, LLO
MOX/IMBO fiMLle Yepe3 TpuBai Ta NPOLYKTUBHI
BigHOCUHW. [o-Apyre, pO3BUTOK LIMPPOBUX TEX-
HO/Or HaJae HOBI MOXNMBOCTI A1 B3aEMOIT
3 K/lieHTamMn, A03BOMAKOYMN 34i/iCHIOBAaT NEepCco-
Hani3oBaHWUi Niaxig, Wo 3Ha4yHo niaBuLLYye edek-
TMBHICTb MApPKETUHIOBMX KaMnaHili [3].

Kpim TOro, y KOHTEKCTi MOCTIAHOro 3pOCTaHHs
KOHKYPEeHLji y 6araTtboX rasyssx, nignpuemMcraea
CTUKaKTbCA 3 HEOOXIAHICTIO YTPUMAaHHS iCHYo-
UMX KNIEHTIB, WO € MEHLU BUTPATHUM, HiX 3any-
YEHHA HOBUX. Y LbOMY KOHTEKCTi MapKeTUHr
B3aEMOBIAHOCUH [03BOSIIE  3HU3UTU BUTPATU

Ta NigBULLIMTL NPUBYTKOBICTL 6i3Hecy. OTXe,
OOCNIMKEHHS LJET TEMWN € BKPai BaxX/IMBUM ONs
PO3YMiHHSI CyYaCHUX TEHAEHLUIN y MapKeTUHry
Ta po3po6kM edekTUBHNX CTpATEri ynpaBiHHSA
B3aEMOBIJHOCMHaMM 3 K/liEHTaMW.

AHani3 ocTaHHIX AOoCNiMKEHb i Nyonikawii.
MapkeTuHr B3aemoBigHocuH (MB) sk HoBa napa-
avrma y cpepi MapkeTuHry npuseprae 3HauHy
yBary HaykoBUiB Ta npakTtukie. OcTaHHi [ocC/Ii-
[DKEHHS B Ui ranysi Big3HavyaTbCa pPi3HOMaHIT-
HICTIO Niaxopnis, MeToAiB i NPaKTUK, WO CBIgYNTb
Npo 3pocTakyy 3HaUYLLICTb B3aEMOAIT MiXX KOM-
naHisMy Ta IXHIMU KJTiEHTaMu.

Barato [OCNigHVKIB akUEeHTYTb yBary Ha
TeopeTuyHmnx acnektax MB, 30kpema, Ha iioro
BiAMIHHOCTSAX Bif, TpaauLiiiHUX Mmoaenei mapke-
TuHry. Hanpuknag, y ny6nikauii [4], o6roBopto-
€ETbCA TpaHcdopmaLis MapKETUHIOBUX cTpare-
rin y 6ik opieHTaujii Ha CTOCYHKM, a He fi1Lle Ha
TpaH3akuil. Lle nigkpecnoe BaXnueicTb No6y-
[0BU [LOBrOCTPOKOBUX BiAHOCKWH, SKi 3a6e3nevy-
t0Tb KOHKYPEHTHI mepeBaru Ha puHKy.

3HayHa YacTnHa cyvyacHuX AOChioKeHb 30ce-
pefixeHa Ha MNpakTUYHUX acnektax BnNpoBa-
keHHa MB, 30kpema, BUCBIT/IHOKOTLCA Kelcu
YCNiLWHWX KOMMaHin, siki BNpOBaXXyoTb cTpare-
rir MB [5]. LI gocnimkeHHA OEeMOHCTPYHTb, K
Taki komnaHii, 5k Amazon i Zappos, BUKOPUCTO-
BYIOTb NepcoHai3auilo Ta K/iEHTCbKUIA cepBic
0N CTBOPEHHA MILHKX 3B’A3KIB i3 K/lieHTamu [6].

[HWi poboTN aKkueHTYTb yBary Ha BIJUBI
TEXHO/ONYHMX [HHOBaUii Ha po3BUTOK MB.
30Kkpema, [OCNIAKEHHS LWOA0 BMKOPUCTaHHSA
BEMUKNX AaHUX, LUTYYHOro iHTENEeKTy Ta aBTo-
MaTusauii B MapkeTuHry [7] BkasyoTb Ha Te, Lo
BUKOPUCTAHHS aHaiTUKX /151 PO3YMiHHS NOTpe6
KNIEHTIB CNPUSIE NOKPALLEHHIO B3aEMOBIAHOCUH.

OcTaHHi [OC/iMKEHHS TakoX akKUeHTYHTb
yBary Ha ncuxosioriyHnx acrnektTax B3aemogji Mix
KoMMaHielo Ta KnieHTamn. Hanpuknag, crtarTi,
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NPUCBSAYEHI eMOLiiHIN NPUB'A3aHOCTI K/TIEHTIB
[0 6peHAiB, NiAKPECOTb, K EMOLLIiHI 3B’A3KN
MOXYTb CYTTEBO BMN/MBATU Ha JIOS/IbHICTb
i NOBTOPHI MNOKYNKK [8]. Taki AOCNIAXEHHA € BaX-
NMBMMU NS PO3YMIHHA, K KOMMaHii MOXyTb
dhopmyBaTt NO3UTMBHI eMOLii Yy CBOIX K/TIEHTIB.

OcTaHHIM YacoM 3pocTa€ iHTepec A0 coui-
aIbHOI  BiA4NOBIAAIBHOCTI B KOHTEKCTi MB.
JocnigpkeHHs BKa3yoTb Ha Te, WO KoMNaHii, AKi
aKTUBHO 6epyTb yyacTb Yy couUia/ibHUX iHiLiaTK-
Bax I eKonoriyHmx npoektax, hopmMyoTb OiNbLL
CTilKi Ta OOBIPNMBI BIAHOCUHN 3i CNOXKMBAYaMU.
Lle AEMOHCTPYE BaXIMNBICTb ETUYHUX | coLliasib-
HUWX acrnekTiB y cTpareriax MB.

MocTaHoBKa 3aBAaHHA. 3aBAaHHAM 4aHOro
OOCMIMKEHHS € KOMMMEKCHUin aHania MB sk
HOBOT NapagurMu y MapkeTuHry, 3 akLeHTOM Ha
BMBYEHHSI 1IOr0 e(eKTUBHOCTI, TEXHOMOMYHNX
acnekTiB, Ky/IbTYPHUX BM/IMBIB Ta ETUYHUX BUKIN-
KIB. Y pamkax AOCAifpKeHHA NnaHyeTbCA BU3HA-
YUTK KNHOYOBI pakTopu, AKi CNPUAIOTb YCMiLl-
HOMY BMpOBaMKEHHIO cTpaTerii MB, a Takox
po3pobuTn pekoMeHgauii o5 KoMnaHiin wono
onTumisaujii B3aemopii 3 KfieHTaMy B yMOBax
LWIBUAKO 3MiHIOBAHOTO PUHKOBOIO cepefoBuLia.
Kpim Toro, 6yae AocnigxeHo MOXINBOCTI BAPO-
BAPKEHHSI CyyacHMX TEXHOMOorin ang nigsu-
LLeHHA edheKTMBHOCTI MB, a TakoX BUBYEHO
BMN/IMB KY/IbTYPHMX 0COBNNBOCTEN Ha peasizaLito
cTpareriii y pisHMx perioHax. OCTaHHIM acnek-
TOM € aHani3 eTUYHUX acnekTiB, MOB’A3aHUX i3
peanizaujieto cTpaTterii MB, 3 MeTOK pO3po6KM
NPakTUYHMX pekoMeHgauin Ansi 3abe3neyeHHs
€TUYHOCTI B Bi3Hec-npoLecax.

Buknag OCHOBHOro matepiany pocni-
DXeHHsA. MB 3apekomeHayBaB cebe sk edek-
TMBHa CcTpaTeria B ymoBax rnobanisauii Ta
WBNAKMX 3MiH Yy noBefiHUi cnoxmBadis. Lis
napagurMma akueHTye yBary Ha Bax/MBOCTI Tpu-
Ba/IMX BiAHOCUH MK KOMMNaHI€e Ta il KNnieHTamu,
LLIO0 [,O3BOJISIE CTBOPHOBATM LLIHHICTL | 3a6e3neuvy-
BaTW CTIliKiCTb Gi3Hecy. Y CBITi, Ae KOHKypeHLis
CTa€ BCE XOPCTKILLIOK, BNPOBaMKEHHS NPUHLN-
nie MB cTae HeobOXiAHUM ON1A AOCATHEHHS YCNiXy
Ha puHKY, amke cTpareria MB dokycyeTbCcsa Ha
CTBOPEHHI eMOLiiHOT NPUB’A3aHOCTI A0 6peHAay,
IO € BaXMBUM (PaKTOPOM Yy (pOpMYBaHHi cno-
XMBUYMX Nepesar.

MB crnpusie CTBOPEHHI0 LIHHOCTI uYepes3
aKTVMBHY B3aEMOAII0 MK KOMMAHIE Ta KIlEH-
Tamn. 3aBasiku Ui B3aEMOAIi KOMMNaHIT MOXYyTb
WwBKuALle OTPUMYBaTK 3BOPOTHUIA 3B’A30K, aHa-
nisyBaTn noTpedu Tta nobaxkaHHsA CBOIX CMNOXMW-
BayiB, aganTtyBaTu CBOI MPOAYKTU Ta MOCNyru
BIiANOBIAHO A0 3MIHIOBAHWX YMOB  PUHKY.
Lle no3BOMISIE He NuLe 3a40BOSIbHUTY akTyaslbHi

notpebu, a i nepeabauntn MalibyTHi 3anuTu
KMIEHTIB, LLO € BaX/IMBOK KOHKYPEHTHOW nepe-
Baroto.

HesBaxatoun Ha YMCNeHHi nepesarn, BnpoBa-
[KeHHA npuHumnis MB cynpoBOmXYETLCA MeB-
HUMMW BUKNINKaMK. O4HUM i3 HUX € HEOOBXiAHICTb
30MpaHHA Ta 06pPO6KM BeNMKUX O6CAriB AaHuX
NPO KMIEHTIB, WO BMMarae BUCOKUX iHBECTULIN
y TexHoNorii Ta cneuianisoBaHi IHCTPYMEHTU
aHaniTukn. MNMpu LbOMY BUKOPUCTaAHHA TEXHOJIO-
rii aBTomMaTu3auii, aHaniTMKLU BENIMKNX AaHUX Ta
LUTYYHOrO iHTENIeKTy [03BOJISIE KOMMNaHIAM 3Ha-
YHO NONIMWWTX MepCOoHasli3aLilo cepsicy, Lo,
B CBOIO Yepry, Npu3Bo41Tb 40 NiABULLEHHSA 3a40-
BOJIEHOCTI CMOXMBaYiB i iXHbOT NOANBHOCTI. Takox
BaXK/IMBOKO NPO6/EeMO0 3a/mLIaeTbCcs 3abesne-
YEHHS1 KOHWIAEHUNHOCTI Ta 6e3nekn gaHux, Lo
MOXe BI/IMHYTW Ha [0BIpY CMNOXMBaYiB.

BnpoBakeHHA KOHUenujii MapKeTUHry B3a-
EMOBIAHOCUH ABNSE COO00 noeTanHuii npouec,
NMoYaTKOBOK CTafiE SKOro € NPUAHATTA cTpa-
Terii B3aemofji 3 knieHTamun. MpoMiKHOK cTa-
[J€E0 BUCTYNalOTb CTPYKTYPHI, NpouecyasbHi Ta
KyNbTYPHi 3MiHM B opraHisaLii, a 3aBepLiasibHAM
eTanomM — BCTaHOB/IeHHA cuctemu MB. TexHono-
ria peanizauii MB oxonntwoe Habip aBTomMaTn30-
BaHUX CUCTEM, L0 [03BOMAKTL 36upatu, 36e-
piratn Ta 06po6aATN iHhopMaLito NPO KIEHTIB,
a TakoX pobuTn MeBHI BUCHOBKM Ha OCHOBI LnX
AaHux. Halibinbw nonynspHoio Ta 3aTtpebyBa-
HOK Ha CbOrOAHILHIN AeHb € TexHonoris CRM
(Customer Relationship Management) — ynpas-
NiHHA B3aEMOBIAHOCMHAMU 3 K/iEHTaAMMN.

KoHuenuis MB Bumarae 060B’s13KOBOr0 BCTa-
HOB/IEHHSI Ta MOCTIAHOrO NiATPMMAaHHA 3BOPOT-
HOro 3B'A3KY 3 Li/IbOBUMW CErMeHTamu cro-
XunBadiB. CyuyacHi KOMYHiKaLiiHi TexHOooril,
BMKOPUCTaHHA |HTepHeTy, 3acobiB Tenemap-
KETUHTY Ta IHWMWX IHCTPYMEHTIB BiZKPMBalOTb
LLIMPOKI MOX/IMBOCTI A/19 LbOro. ®yHKLIOHYBaHHA
3BOPOTHOIO 3B’A3KY nepefbavae CTBOPEHHA Ta
BefleHHs BignosigHWx 6a3 paHux, ge ikcy-
€TbCA Ta MOCTINHO OHOB/ETLCA iHhopMaLis
MPO LiNIbOBUX CNOXMBAYIB, TXHI XapakTepuUCTUKN,
0co6/mMBOCTI NOTPEO i 3anNUTN HA HEKOHKYPEHTO-
CNPOMOXHi NPOAYKTW.

OTXe, KOHUenuis MapKeTUHry B3aEMOBIA-
HOCMH Hapasi € OfHMM 3 HaWaKTyaslbHILUMX Ta
HanobiNbll 06roBOPHOBAHMX HaMpPsiMiB PO3BUTKY
Teopii MapkeTuHry, 6asyouncb Ha npuHUMnax
napTHepCTBa, B3aEMOLIT Ta CTBOPEHHSA LiHHOCTI
Ona BCIX ydacHukiB npouecy. BoHa BpaxoBye
AVHaMIYHi 3MiHV B CMOXMBYI NOBEAIHL Ta Tex-
HOMOTMYHUX iHHOBALAX, WO pobuUTbL i HaA3BU-
YanHO BaXX/IMBOK /1A YCMILLHOrO (PYHKLiOHY-
BaHHSA Cy4YacCHMX KOMMaHil.
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BaockoHaneHHs1 KoHUenuii MapkeTuHry B3a-
€EMOBIHOCUH BMMAarae KOMMJIEKCHOIO Nigxoay,
WO BK/IKOYAE aganTtaLito HOBITHIX iHGhopmay,iii-
HUX TEXHO/OriA, 30KpemMa LUTYYHOIO iHTeNeKTy
Ta BE/IMKUX JaHuX, ONS MNOKPaLeHHA aHanily
CMOXMBYMX NOTPeO i NOBediHKW, WO [03BONAE
TOYHiLlEe CEerMeHTyBaTV LiJIbOBY ayauTOpilo.
MepcoHani3auis B3aemofii 4epe3 iHAMBIAY-
a/ibHi mpono3uuii, 6asyluncb Ha nonepesHix
MoKynkax i nepesarax K/l€HTiB, CYTTEBO NiABU-
LLIYE TXHIO NOSABHICTb. PO3BUTOK OMHiKaHas/1bHO|
cTparerii 3ab6e3neuye 6e3nepepsBHy i y3romkeHy
B3aEMO/I0 MK Pi3HMMW KOMYHIKaLiiHMUMN KaHa-
namp, WO MOKpallye piBeHb 3a0B0OSIEHOCTI
CroXmBaYi..

KopnopatvBHa couiasibHa BiAMNOBifa/bHICTb,
Lo BignoBigae LIHHOCTAM ayauTopil, 3MILHI0E
[AoBipy fo0 6peHay. PerynsapHa ouiHka epektus-
HOCTI cTpareriin MapkeTuHry Ha ocHoBi KPI fo3Bo-
NS€ BYACHO KopuryBaTu AjisiNbHICTb. CNpUsiHHA
iHHOBaLisIM Yy npogykTax i nocnyrax nigBuLlye
KOHKYPEHTOCMPOMOXHICTb, TOAI AK HaBYaHHA
nepcoHasly gornomarae CTBOPUTU MO3UTUBHUIA
[OCBIf An1s cnoxuBadiB. PoswimpeHHs cnisnpadi
3 MapTHepamy Ta nocTavyasibHUKaMu Crpusie
3a/10BOJIEHHIO MOTPE6G K/IEHTIB, a PerynsipHi
[OCNIKEHHA PUHKY AonomarakTb 6yTu B KypCi
OCTaHHIX TeHAeHLUiA. Yce Le CTBOPKE OCHOBY
ONA yCrhilWHOro BNpoOBaKEeHHSA KoHUenuil map-
KETUHTY B3aEMOBIAHOCKH, 3a6e3nedytoumn CTilike
3POCTaHHS | KOHKYPEHTOCMPOMOXHICTb KOMMaHil
y AMHaMiyHOMYy Gi3Hec-cepeLoBULL.

Mpuknag. Komnaris «XYZ», Wo cneuianisy-
€TbCA Ha BUPOOHMLTBI Ta NPOA&aXY CNOPTUBHOIO
obnagHaHHA, YCMilWHO BNpoBaguia KoHuen-
Lit0 MapKeTUHry B3aEMOBIOHOCUH Yepe3 HU3KY
cTpaTteriyHuX iHiuiatme, €Ki BKIKOYAKTb aHa-
Ni3 KMIEHTCbKNX AaHMX 3a [0MOMOro cUcTtemMmu
ynpas/iiHHA B3a€EMOBIAHOCUHAMU 3 KJiEHTAMWU
(CRM), wo [o3BOAMN0 NepcoHanisysatn npo-
Nno3uLii Ha OCHOBI iCTOpIT MOKYNOK Ta nepesar
crnoxueadis. BukopucTtoBytoum Lo iHhopmau,ito,
KOMMaHia po3pobuna nporpaMmy N0ANbHOCTI
3 IHAVBIAYaIbHUMUY 3HWXKKaMU Ta crneuia/ibHUMU
akuisMy ANs NOCTIHUX K/IEHTIB, a TakoX BNpo-
BaAufa OMHiKaHaslbHy cTparerito, Wo 3abesne-
ynna ysrofXeHy B3aEMOAi0 MK Beb-canTom,
coujiaslbHUMN Mepexamu, MobiIbHUM A04aTKOM
i QisyHMMN MarasnHamu. 3 MeTor 360py 3BO-
POTHOIO 3B’'A3KY «XYZ» akTMBHO BUKOPUCTOBY-
Bas1a coljasibHi Mepexi Ta OH/1anH-0NUTYBaHHS,
WO [03BONWUIO BUABMTU Npobnemu Ta onepa-
TMBHO Ha HUX pearyBaTu.

KomnaHia TakoX akueHTyBasia yBary Ha
KopropaTtuBHiiA coujasibHiin  BignoBigasibHOCTI,
6epyun yyacTb Y MiCLLEBUX CMIOPTMBHUX 3axo4ax

i MiAgTPUMYHOYM MOJIOADKHI Nporpamu, Wwo cnpu-
110 QOPMYBaHHIO NMO3UTUBHOIO IMiAXYy. IHHOBaA-
Uil y npoAykTtax, akTMBHE 3aslydYeHHS KJ/TEHTIB
[0 TeCTyBaHHSI HOBWX Mofeneln Ta perynsipHe
HaBYaHHA nNepcoHasly MNoKpawuIn KOMYyHiKa-
Lito MK CniBpOGITHMKAMM Ta CroXusayamu.
B pesynbrarti peanizauii UMX 3axofiB KoMmnNaHis
«XYZ» 3morna 3Ha4yHo NiABULLMTK PiBEHb 338/0-
BOJIEHOCTI KNIEHTIB, 3MILHUTN IXHIO JIOAJIbHICTb
Ta 30iNbLINTM 06CATN NMPOAaXY.

3anponoHoBaHa 6/10k-CxeMa, Lo iNCcTpye
eranu peanisauii KOHUENUii MapKeTuHry B3a-
EMOBIJHOCWH, HaBefeHa Ha puc. 1. BoHa noka-
3Y€ K/1OYOBI eTann, Taki K aHasli3 KMEHTCbKNX
JaHnX, MepcoHasi3oBaHi KOMYHikauii, OMHika-
HaulbHy CTparterito, 3BOPOTHUIA 3B'A30K, COLii-
abHy BiAMNOBIA&/IbHICTb, IHHOBAL,T Yy MpoAyKTax,
HaBYaHHA NepcoHasly Ta MOKpalLeHHS B3aEMO-
BiAHOCKH. 3anponoHoBaHa cxema Hafae uiTke
YSIBNIEHHS MNP0 MOCNIAOBHICTb Aiil 'y MpoueCi
BMNPOBaKEHHA KOHLenLji.

OTxe, 6/10K-cxema peanisadii KoHUenuii map-
KETUHrY B3aEMOBIHOCUH iNIIOCTPYE CTPYKTYpO-
BaHWIA Nigxig Ao iHTerpauii NpuHUMNiB B3aeMogii
3 K/ieHTamu B Gi3Hec-npouecu KomnaHii. BoHa
NOYMHAETLCA 3 aHasi3y K/EHTCbKMX AaHuX, LU0
[03BO/ISIE OTPMMATK MNNOOKE PO3yMiHHA NOTpe6
Ta rnepesar Crnoxvsadvis, i nepexoanTb 40 Nepco-
HaUu1i30BaHNX KOMYHiKaL,ii, ki cnpusitoTb oopmy-
BaHHIO [0BipM Ta NOSASLHOCTI. HacTynHum eTa-
MOM € BNPOBaKEHHSA OMHIKaHaUIbHOI cTparTeril,
O 3a6e3rneyvye y3romKeHiCTb B3aeMOAIT 3 K/li-
EHTaMV Yepe3 pi3Hi kaHanu. Baxnueum ene-
MEHTOM € 3BOPOTHWIA 3B'A30K, SKWI Oae 3Mory
onepaTMBHO pearyBaTtu Ha 3anuTy CroXusadis.
JofatkoBo, KOMNaHiA akueHTye yBary Ha coui-
asbHIl BiANOBIAANBHOCTI, WO NiABULLYE T iMiaK
Ta B3aEMOi0 3 rpoMagoto. HHoBauii y npoayk-
Tax, OpiEHTOBaHi Ha NoTpebu cnoxmneadvis, 4OMNO-
BHIOIOTb MPOLLEC, & HaBYaHHA NepcoHaUsly nokpa-
Lye SKiCTb 06CNyroByBaHHs. 3aBepluasibHUM
eTanoM € MoKpaweHHs B3aEMOBIAHOCUH, LWO
BeJe [0 CTilikoro 6i3Hecy Ta MiABULLLEHHS KOHKY-
PEHTOCMPOMOXHOCTI Ha PUHKY.

BucHoBKWU. KOHUEMNLiS MapKeTUHry B3aemo-
BilHOCWH € cTparteriyHuM nigaxoAoMm, Wo Hajae
KOMMNaHisiM MOX/IMBICTb HE /nLLIEe NigTPUMyBaTH,
asie 1 po3BMBaTN CTOCYHKM 3 KNiEHTaMW y yMOBax
YKOPCTKOT KOHKYPEHLIT Ta AMHAMIYHMX 3MiH Ha
pyvHKY. OCHOBHMM acnekToM YCnilHOro BnpoBsa-
[DKEHHA MapKeTUHIy B3aEMOBILHOCVH € aKUeHT
Ha [OOBrOTPMBA/INX B3aEMMHaX, WO [03BOJISE
3HWXKYBATW BUTPATU HA 3a/lyYeHHSA HOBMUX Cro-
XVBayiB Ta NiABULLYBATN NTIOANBHICTb ICHYHUMX.
BrkopuCTaHHS CydyacHUX TEeXHOSOril, 30Kkpema
cucTem ynpasniHHA B3a€EMOBIAHOCMHaMMN
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AHani3 KNIEHTCbKNX JAaHNX

v

MepcoHanizoBaHi KOMYyHikaLil

v

OMHikaHanbHa cTparTeris

v

3BOPOTHNIA 3B'A30K

v

CouianbHa BignoBiganbHiCTb

v

IHBECTULIT y NpoayKTax

v

HaBuaHHs1 nepcoHany

Puc. 1. Bnok-cxema peanisauii KOHUenuii MapKeTUHIy B3a€MOBIQHOCUH

3 KNieHTamu, [03BOMIAE KOMMNaHiAM eekTUBHO
aHanisysatu faHi Mpo KieHTiB, 3abesneuvy-
BaTu MnepcoHanisalito cepsicy Ta nokpallysarm
piBEHb 3a[0BOJIEHOCTI  CcrnoxuBadis. [lporte,
AN OOCATHEHHA MaKCUMaslbHUX pesy/ibTarTiB
BaX/IMBO BMpilLYyBaTU BUK/IWKKA, MNOB'A3aHi 3i
360poM Ta 06pPOOKOK AaHuX, 3abe3nevyeHHsIM

KOHQuiAEeHLIAHOCTI Ta 6e3nekn. BnpoBagXeHHs
NPUHUMNIB coujiasibHOT BigNoBiga/IbHOCTI, IHHO-
BaLjil, a TakoX aKTMBHa KOMYHIKaLis 3 Ki€H-
Tamu cnpuaTume OpPMyBaHHIO MO3UTUBHOMO
iMiZpKy BGpeHay Ta yKpinaeHHO 40BipK CNoXuBa-
yiB, WO B pe3ynbraTti NpusBefe A0 3HaYHUX 0i3-
Hec-pe3ynbrarTiB.
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