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Y cTatTi AOCNIIKEHO NMUTAHHS BNPOBAKEHHS OMHIKaHaIbHVX TEXHOMOTI ANs ONTUMI3aLii B3aEMOIT 3 K/lieHTaMu.
Bn3HayeHo, Lo OMHiKaHa/IbHUI MapKEeTUHT NOTPebye rHy4YKOCTi Ta aganTaLii 40 3MiH Y 30BHILUHbOMY CEepefoBuLLj,
CNYTyKUY IHTETPOBAHOK YACTUHOK MapPKETUHIOBOT cUCTEMU KoMNaHii. Cepef nepesar Lboro nigxo4y — PO3LUMPEeHHS
PWHKY, BMPOBaKEHHA NMporpam N0AMLHOCTI Ta NiABULLEHHA penyTalii 6peHay. [poTe BNpoBaiXeHHA OMHIKaHas b-
HWX CTpaTeriii CynpoBOMKYETLCA pU3nKaMu, TakuMmn K OiHAHCOBI BTPaTK Ta BTpara KBaslihikoBaHOro nepcoHarty.
KntouoBnmu enemeHTamm € odhnaitH TOUKM Npofadky, TeNEBI3iiHi MarasuHu, IHTEPHET-TOPrIB/S Ta coLjasibHIi Mepexi.
BaxnuBicTb 3BOPOTHOTO 3B’AA3KY Bif, KNIEHTIB NiAKPEC/IHOE HEOOXIAHICTb YITKOT OpraHisauii kos-LueHTpiB. MepcoHani-
3aList TPONo3uLil Yepes CTBOPEHHS 0COBUCTMX KabiHETIB TakoX Bidirpae BaXX/MBY POsib. YCNilHi NpUKNaaun, Taki Ak
komnania Nike, eMOHCTPYIOTb, K OMHIKaHa/IbHI TEXHOOTIT MOXYTb NiABULLMTY KOHKYPEHTOCMNPOMOXHICTL, 3a6e3-
MevyUn iHTerpayito KOMyHiKaLiiH1X KaHauiB | MoiNLyoYn B3aEMOAI0 3 KIEHTaMN.

KntouoBi cnoBa: OMHiKaHa/IbHICTb, MapKETWHT, CNOXWBYMIA JOCBIA, NOANBHICTL, aganTauis, nepcoHanisauis.

The article explores the issue of implementing omnichannel technologies to optimize interaction with customers.
Omnichannel marketing requires flexibility and adaptability to changes in the external environment, serving as an
integrated component of a company’s marketing system rather than a standalone element. Key advantages of this
approach include the ability to expand market share through the diversification of marketing channels and increased
customer reach, the implementation of loyalty programs, and the enhancement of brand reputation due to greater
recognition among consumers. However, the adoption of omnichannel strategies may also come with risks, such
as potential financial losses and the loss of qualified personnel due to various market and investment uncertainties.
A comprehensive omnichannel strategy should focus on trade companies and manufacturers, necessitating a
systematic approach that encompasses offline sales points, television shopping, e-commerce, and social media
— each playing a vital role in driving marketing campaigns. The importance of customer feedback is paramount,
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as well-organized call center operations foster quality communication with consumers. It is crucial to define interaction
protocols for different customer segments, including key, new, and recurring clients. When companies collaborate
to implement an omnichannel strategy, developing a distinct regulation for customer interaction is essential.
The implementation of omnichannel technologies allows for more personalized consumer offerings, such as creating
personal accounts for order placements, storing purchase histories, and compiling wish lists. Successful examples,
like Nike, highlight how omnichannel approaches can enhance customer engagement and improve their experiences.
Nike effectively integrates various communication channels—physical stores, the Nike App, the website, social
media, and email — allowing customers to initiate product searches online, save items to wish lists, and complete
purchases in-store with personalized recommendations. Moreover, adopting a unified loyalty program across all
interaction channels fosters increased repeat purchases and builds customer trust in the brand. It is essential to
explore automated real-time customer data analysis using artificial intelligence and machine learning, enabling
companies to respond swiftly to consumer behavior changes and offer tailored proposals that meet individual needs
and preferences. By developing systems that ensure a consistent customer experience across all channels —
whether in-store, mobile app, or website — organizations can enhance their competitive edge and improve overall

service quality.

Keywords: omnichannel, marketing, customer experience, loyalty, adaptation personalization.

MoctaHoBKa npo6nemu. CyyacHuii 6Gi3Hec
BCE YacTillle CTUKaeTbCA 3 HEOOXIAHICTIO 3a6e3-
NneyeHHs 6e3nepepBHOI Ta e(PEKTUBHOI KOMYHI-
Kauil 3 KnieHTaMn Yyepes pi3Hi kKaHa/In. PO3BUTOK
LUMJIPOBUX TEXHOMONIN Ta 3MiHA CNOXUBALbKOI
NoBe/iHK/ NPU3Besin A0 TOro, WO K/TIEHTU OYiKy-
H0Tb B3aEMO/,i Ha Pi3HNX ni1aThopmax: Big Tpaam-
LiHMX KaHau1iB KOMYHiKawji, Taknx K TenedoHHi
[O3BIHKM Ta e/IeKTPOHHa nowTa, A0 coujiasibHUX
Mepex, 4ar-60TiB i MOO6IbHUX pdogatkis [1].
Y Takiin cutyauii BnpoBapKeHHSA OMHIKaHa IbHNX
TEXHO/IOTI CTa€e KI4YoBUM (DakTOpOM YCiLLIHOT
B3aeMOil 3 K/ieHTamu, O03BOMIAKYM 3abesne-
UNTK BE3LLIOBHUIA KOPUCTYBALbKMNIA A0CBIA He3a-
NIEXHO Bif, 06paHOro KaHasy 3B’A3KY.

BnpoBamKeHHS OMHiKaHa/IbHUX TEXHOMOTIl
Mae cTparteriyHe 3HadeHHsl A/ KOMMaHii, uo
nparHyTb NiABULNTL PiBEHb 3810BONIEHOCTI KNi-
EHTIB Ta 3a6e3neyYnT KOHKYPEHTOCMNPOMOXHICTb
Ha puHKY. TpaauvuiiiHi Mogeni KomyHikauii, ae
KOXEeH KaHaJ1 iCHYe OKpeMoO, BXe He Bignosiga-
0Tb CyyYacHUM BMoram. OMHikaHa/lbHa cTpare-
risl 4O3BOJISIE KOMMAHIAM iHTerpyBaTu BCi KaHan
KOMYHiKaLjii B €ANHY CACTEMY, WO Aa€ 3MOry He
TINbKM MoKpaLnMTN AKICTb 06CTyroByBaHHS, ane
N nigBuwmTM  eEeKTUBHICTL MapKeTUHIOBUX
3yCWNb Ta 3HU3UTKU onepauiiiHi BuTpatu [2]. Kpim
TOro, Cy4acHi crnoXusadi o4ikytoTb MUTTEBOIO Ta
nepcoHasi3oBaHOro A0CBiay, Lo pobuTb OMHIKa-
Ha/IbHUI NigXxig HeobxigHUM s NnobynoBu A0B-
roTpUBaJIUX BILHOCWH i3 KNiEHTaMU.

AHani3 ocTaHHiX gocnimkeHb i Nyonikayii.
OMHiKaHa/IbHUIA MapKeTUHr CTaB MNpPeaMETOM
UNCIEHHUX  [OCNIMAKEHb, OCKISIbKA  KOMNaHii
3 Pi3HMX rany3eil noYann akTMBHO BNPOBaKY-
BaTU Ueli nigxig Ans nokpaweHHs B3aemogil
3 knieHTamn. OAHi€et0 3 K/THOYOBUX TEM Y HAYKOBIN
nitepaTypi € NOPIBHSAHHA OMHiKaHa/IbHOIO Map-
KETUHTY 3 My/ibTUKaHaslbHUM. Hanpuknag, fochi-
mxkeHHss Kumar 1a Venkatesan [3] nokasytoTb,

LLI0 OMHiKaHaslbHWIA Niaxig 3Ha4YHO NepeBepLlye
MY/IbTUKQHa/TbHWIA 32 TakuMK napameTpamu, sK
LiNicHICTb KNIEHTCbKOrO A0CBigy Ta eqekTuB-
HICTb KOMYHIKaLiiHUX cTpaTeriii. OMHiKaHaslbHI
cTparterii A03BONAKOTL KOMMaHisIM 3abe3neunTu
KNiEHTY 6e3LOoBHUI Nepexig MK Pi3HUMKU KaHa-
namu KOMyHikauii, Tofi K My/bTUKaHa IbHUM
nigxig 3aebinbworo nepepbayae HesanexHe
(PYHKLIOHYBaHHSA KOXXHOTO KaHaJy.

[0 rNMBoKOoro pPo3yMiHHA CYTHOCTI OMHiKa-
Ha/IbHOTO MapKeTUHIy TakoX Cnpuse Aochni-
[PKEHHSA [4], ke po3rnsgace OMHIKaHasIbHICTb K
MCUXONOTIYHNIA YAHHUK BUOOPY CYyHaCHMX CMOXM-
BauiB. 1N HNX BaXK/IMBICTb 3PYYHOCTI B3aeEMoil
3 KOMMNaHIe Yepes 0bpaHunii yac i cnocio komy-
HikaLil € Haa3BMYaHO BMCOKOK. Y AOCNIMKEHHI
[5] aHanisyeTbcA edyekT cuHeprii Big BUKOPUC-
TaHHA LbOro nigxo4y 00 MapkeTuHry. BiH [o3Bo-
NA€ NOeAHATUN BCI TOYKM KOHTAKTY 3 K/liEHTaMy Ta
3a6e3ne4nTn MOX/IMBICTb 3B’SI3KY Ha KOXHOMY
eTani MOoKynku, CTBOPIOKYN LiMICHUIA KNIEHT-
CbKuWiA fOCBIfA,

JocnimpkeHnHa [6], BMABMNO, WO iHTerpauis
OMHiKaHa/IbHUX TEXHOMONIA CNpusie He nuwe
NOKpaLLEHHI0 B3aEMOSii 3 KNnieHTamu, ane i 3poc-
TaHHI0 npogaxis. ABTopamu 6y/10 BCTaHOB/EHO,
L0 KOMMaHii, SIKi 3aCTOCOBYIOTb OMHiKaHasIbHi
cTparerii, Kpalle 3a40BO/IbHAKTL NOTPe6bU Kiii-
EHTIB 3aBASKN NepcoHastizalil KOHTEHTY Ta MOX-
NNBOCTI B3@EMOAIT B PeXVMi peasibHOro 4acy.
Mpn UbOMY AOC/IIKEHHS TAKOX HarosoLWyoThb
Ha BaXK/IMBOCTI KOOpAMHALIT MiX yciMa KaHanamm
ONA 3a6e3neyeHHss KOHCUCTEHTHOCTI iHdhopma,i
Ta YCyHeHHs aOy6rioBaHHSA abo cynepeyunvBux
NnoBifOM/IEHB.

3rigHo 3 pocnigpkeHHam Paiola ta Khvatova
[7], OMHiKaHa/IbHI TEXHONOTII He Tifbk1 niaBu-
LLYKOTb NOSANBLHICTL KNIEHTIB, ane i cnpusitoTb
TXHbOMY 6ifbLLU INMOOKOMY 3a/TyUYEHHIO B OpeHA,.
BoHu Big3HauMAW, WO 3aBASKN €AUHIN cTpaTeril
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B3aEMOSil, KNIEHTU MOXYTb JIErKO MNepemMuKa-
TUCA MK KaHanamn — Bif, qoi3M4YHOro MarasuiHy
[0 OHNalH-nnaTtgopm — 6e3 BTpaTun iHgpopmawii
4um AKOCTI 06C/TyrOBYBaHHSA.

IHWIi gocnimkeHHs, Hanpukniag [8], nigkpec-
JNIIOK0Tb 3HAYEHHS BENUKUX AaHUX ANS YCNiWHOT
peasnizauii OMHikaHa/IbHUX cTparterini. 36ip Ta
aHani3 faHux i3 pi3HUX TOYOK B3aEMOAIi [403BO-
Nie CTBOPIOBATU MepcoHaslizoBaHi Npono3uuii,
Wo nigaBvwye emqeKTUBHICTb MapKETUHIOBUX
KamnaHii. Hanpuknag, KomnaHii, siki BMKOpUC-
TOBYKOTb LUTYYHWUA IHTENEKT Ta MallvHHe
HaBYaHHA B OMHIKaHa/IbHOMY CepefoBULLi,
3[arHi NPOorHo3yBaTn NOBeAiHKY K/IEHTIB, NiABU-
LYY piBEHb 3a0BOJIEHOCTI Ta ONTUMI3YHUM
BUTpPATW.

3araniom, cy4vacHi AOCNifKEHHSA OAHOCTalHi
B TOMY, LLO BMPOBaKEHHA OMHIKaHa/IbHUX TeX-
HOJOTI € BUpPILWAIbHUM KPOKOM 7151 ONTUMI3a-
it B3aemogii 3 knieHTamu. MpoTe Ana ycniwHoi
peani3auji Liei cTparterii KoMnaHii NMOBUHHI IHBeC-
TyBaTu y PO3BUTOK LIMPPOBOT iHPPaCTPYKTYpH,
iHTerpavito AaHux Ta HaBYaHHS nepcoHany ass
po60TN B OMHiIKaHa/IbHOMY CepeioBULL;.

MocTaHoBKa 3aBAaHHA. 3aBAaHHAM faHol
cTarTi € [OoCNiMKEHHS POosli OMHIKaHas/IbHOro
MapKeTUHry B cyyacHomy 6i3Hec-cepefoBuLLi
Ta BMU3HAYEHHA MOro BM/IMBY Ha KOHKYPEHTO-
CNPOMOXHICTb KOMMNaHili. CTaTTa TakoX Mae Ha
MeTi npoaHanidyBartn nepesarn iHTerpawii pis-
HUX KOMYHIKaUiiHUX KaHaniB y €4VHY CUCTEMY,
30KpemMa B acnektax nigBULLEHHA PUHKOBOT
4yacTku, penyTauii 6peHay Ta NI0A/1bHOCTI Ki€H-
TiB. Ocob6nmBa yBara NPUAINAETLCA NUTAHHAM
nepcoHanizaujii nponosuLii TaaganTauii 4o iHan-
BilyaNlbHMX NMOTPe6 CnoXxunsadis 3a 40ONOMOroH

Cy4YaCHUX TEXHOJIOrI, TaknX SK LUTYYHUIA iHTe-
NEeKT Ta MalluVMHHEe HaB4YaHHA. Y CcTaTTi Takox
pO3rNAfaloTLCA BUKUKW, NOB’AA3aHi 3 BNpoOBa-
[DKEHHAM OMHIKaHa/IbHUX cTpareriii, 30Kkpema
HeoOXiAHICTb iHBECTUUIN Ta MigroToBKM Nepco-
Hany. [ocnigkeHHA Mae Ha MeTi BUABUTU Kpu-
TUYHI acnekTn, AKi BNIMBaKOTb Ha YCMILHICTb
OMHiKaHaNIbHUX CUCTEM, BK/lOYaruM aBTomaTtu-
3aLito npouecis 06¢NyropyBaHHs Ta nNifBULLLEHHS
AKOCTi 3BOPOTHOrO 3B’A3KY 3 K/TIEHTAMM, a TakoX
BKa3atu¥ Ha HanpsaMmkM na nogasbluMx Aochi-
[DKEHb Y Ui ranysi.

Buknag OCHOBHOro wmartepiasly pochni-
[)KeHHSA. Y pocnigxeHHi [9] 3giiicHeHO knacu-
(pikaLito MapKeTUHIOBMX KaHasiB Ta Ha OCHOBI
KpuTepianbHOi 6a3n BU3HaYeHO rnepesarn 3acTto-
CyBaHHS1 OMHIKaHaUTbHOrO MapKeTuHry (tabn. 1).

[aHi Tabn. 1 nokasywTb, WO B Cy4acCHMUX
yMOBax OMHIKaHa/IbHUA MapKeTUHI Mae AifTu
FHy4yKo, onepaTtvMBHO Ta afanTMBHO pearyBaTu
Ha 3MiHM Yy 30BHILUHBOMY CEepefoBuLLi KOMNAHIT.
BiH NOBMHEH BYTU IHTErPOBAHOK YaCTUHO Map-
KETMHIOBOI CUCTEMW KOMEPUIHOI opraHisadir,
a He OKpPeMOI He3as1eXXHOK CKNaf0BoH.

[o Baromunx nepesar BMOOPY came LbOro
MeTody KOMYHiKalii MOXHa BIgHECTM Taki
acnekTu:

— BUKOPUCTAHHA OMHiKaHa/IbHOTO nigxony
[03BONSAE PO3LUMPIOBATA 4acTKy PUHKY uepes
30i/IbLLUEHHA KINIbKOCTI MapKeTUHIOBMX KaHasliB
Ta OXOM/IEHHSI MOTEHLIAHMX KNIEHTIB;

— MOX/MBICTb  BMNPOBaXEHHSA
NOSANBHOCTI;

— NigBULLEHHSA penyTauil 6peHay (3a paxyHoK
3pOCTaHHs BNi3HaBaHOCTI);

— 36iNbLUEHHs1 06iroBOro Kanitany opraHisadi.

nporpam

Tabnmua 1

MopiBHANBHUIA aHaNi3 MapKETUHIOBUX KaHaniB

OfIHIET opraHi3auji

KpuTebii MoHOKaHaNnbHUA MynbTukaHanbHWii OMHiKaHaNbHUM
putep MapKeTUHI MapKeTUHI MapKeTUHr
KinbkicTb KaHanis
36yTy BCepeamHi 1 Bin 2 00 5 Hemae obmexeHb,

TO6TO Big 5 i GinbLie

CTyniHb _
iHTEPaKTUBHOCTI
MiX KaHanamm 36yTy

Hunsbka ab0 30BCiM
BiACYTHS

CepefHili CTyniHb,
LLIO NOSACHIOETHLCA
CTUMY/IIOBAHHAM
3a [,0NOMOror
nicANPOAaXHOro
cepsicy

Bucokuii CTyniHb, OCKiNbKK
BCi KaHa/1 npeAcTaB/eHi
€4NHOI0 iHTErpoBaHo
CUCTEMOHD

LliHa Bu3Ha4aeTbCA

LliHa Bu3HavaeTbCA

KOHKPETHO MapKETUHrOBOI KOMYHiKau,i,
YTBOPEHHS LjiHN B3ATOrO KaHasly Eg:gmag BK3§TTV(|)|:(r)oso'|' LLLO BMKOPUCTOBYETbCS,

MapKETNHIOBOT KOM H¥<a l? MNOLUMPIOETLCS €AMHA

KOMYHiKaw,ii yHiKall cucTema LiHOYyTBOPEHHSA

Ha KoxXeH KaHaul

xepeno: [9]
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BaxnnBo 3a3HaunTu, WO BNPOBaKEHHS
OMHiKaHa/IbHOT CUCTEMU MPOLAXY MOXEe Cynpo-
BOPKYBaTUCA pU3nKaMu 415 KomnaHiii. Lie moxe
6yTu 5K 3arpo3a (hiHaHCOBUX BTpAT, Tak i BTpara
KBaipikoBAHOIO NepcoHasly Yepes PisHOMaHITHI
PWHKOBI Ta iIHBECTULIAHI PU3MKN.

OCHOBHWMIA (QOKYC LiIET TEXHONOTIT 30Ccepemxe-
HUIA Ha TOpPriBe/IbHUX KOMMaHifAX Ta BUPOOHUKAX.
BnpoBamkeHHs OMHiKaHa/IbHUX  KOMYHiKaL,ili
BMMarae cucteMHoro nigxogy. Cepepn K/o4o-
BVX €/1IeMEHTIB Takol cTpaTerii MOXHa BUAISINTU
odhnaiiH ToYkM Npoaaxy, TenesisiliHi MarasuHu,
IHTEPHET-TOPTIB/I0, & TaKoX couiasibHI Mepexi,
LLIO CbOrOAHI BMCTYMaKTb PYLUIEM MapKETUHIO-
BMX KamnaHil.

Oco06/1MBO BapTO 3BEPHYTU yBary Ha Baxku-
BICTb 3BOPOTHOrO 3B’A3KY Bif K/li€HTIB. OpraHi-
30BaHe Ha/1eXHUM YMHOM (DYHKLIIOHYBaHHSA KOJ-
LeHTPY crpusie QopMyBaHHIO SIKICHOT KOMYHIiKaLiT
3i cnoxuneBayamu. Baxx/iMBo YiTKO BU3HAUUTK Npa-
Bua B3aEMOZIT 3 Pi3HUMU CErMEHTaMM KITIEHTIB:
KNH0HOBMMMW, HOBUMW, NEPIOANYHUMM Ta IHLUNMWN.
Y BuNagKy, Koy KOMNaHii 06'€4HY0Tb 3yCUA
ONs BNPOBaKEHHS OMHiKaHas/lbHOI cTparerii,
HEeOobXiAHO PO3POOUTY OKPEMMIA pernamMmeHT A/
B3aEMOZIT 3 KNiEHTamMn O4UH OOHOTO.

3anpoBakeHHA OMHiKaHa/IbHUX TEeXHOJ10-
rii [0O3BOMSE 3p0OOMTU NPONO3NLT AN CNOXK-
BauiB Oi/ibLL MepcoHastizoBaHuMK. Hanpuknag,
CTBOPEHHSA NEepCOoHaUIbHOro kabiHeTy Aae 3mory
po6uTK 3aMOB/IEHHS, 36epiraTy iICTOPIt0 MOKYNOK
Ta oopMyBaTu CNNCKN GadkaHb.

Mepexii [0 OMHIKaHa/IbHUX MapKeTUHIo-
BMX KOMYHIKaLiii y Habmk4oMy ManbyTHbOMY
y ccpepi ToBapiB i nocnyr o6ymoB/IEHUIA NOoCK-
NIEHHSAM KOHKYPEHLIT MiX opraHizauisiMmy LbOro
CEKTOpY, 3BaXaruu Ha 3pocTarody posib OHNaH-
TEXHONOTIN. 36iNbLEHHS KifIbKOCTi CnoXuBadis,
SKi  BUKOPUCTOBYKTb MOOGINbHI TenedoHn Ta
AecKTonu, NiATBEPMAKYE Le npunyLeHHs. Mowm-
PEHHSA  IHTEPHET-KOPUCTYBaYiB Ta PO3BUTOK
IT-TEXHOMOrIA CNPUATMMYTb NOA&/TbLLIOMY PO3-
BUTKY OMHiKaHa/IbHOr0 MapKeTUHTY.

OMHiKaHaU1bHi TEXHO/OTIi BiAKpVBalOTb HOBI
MOX/IMBOCTI A1 KOMM@HIN Yy KOHTEKCTI onTu-
Mizauii B3aeMofil 3 KNieHTamu, OofHakK iCHye
HeOoOXiQHICTb Yy BAOCKOH&/IEHHI nigxo4is Ao
iHTerpauii umx TEXHONOTI Yy MapKETMHIOBI CTpa-
Terii. 3o0kpema, AOUiSIbHO AOCMiguTn MOX/N-
BiCTb aBTOMAaTM30BaHOIO aHanisy K/IieHTCbKNX
JaHuX Yy peaslbHOMY 4aci 3 BMKOPWUCTaHHAM
LUTYYHOrO IHTENeKTy Ta MalUMHHOIO HaBYaHHS.
Lle 003BO/IMTL KOMNaHISIM THY4KO pearyBatu Ha
3MiHM MOBEAiHKM CNoXuBadiB i HagaBaTu Mak-
CMaUIbHO NepcoHaslizoBaHi Npono3uLii, Bpaxo-
BYIOUM iHAMBIAYasibHI nMoTpebun Ta ynogobaHHA
KOXHOTO K/liEHTA.

JopartkoBo, cnig 3BepHyTW yBary Ha B[O-
CKOHaJ/IEHHAI CUCTEMMW 3BOPOTHOIO 3B'A3KY 3 Kli-
eHTamn. BnpoBamKeHHS OMHiKaHa/lbHUX Tex-
HOMOTI Hafla€ MOX/MBICTb OTPUMAHHSA OaHUX
BiZl KOPMCTYBaUiB y PeXUMi peasibHoro yacy, Lo
[03BONSAE KOMMNAHIAM He /inlie WBUAKO peary-
BaTM Ha ckapru Ta nobaxaHHs, a i nepegbavatu
NOTEHLUINHI NpoGnemwu.

Y npakTuyHOMY acnekTi BNpoBaXeHHS OMHi-
KaHa/IbHUX TEeXHOMOrii  BaXK/IMBO pPO3po6UTYU
UiTKy cTparterito iHTerpauii pisHMX KoMyHiKaLii-
HUX KaHaniB y eAnHY cuctemy. OHUM i3 K/HYO-
BVIX KPOKIB € 3a6e3neyeHHsA 6e3nepepBHOCTI Ki-
EHTCbKOro [0CBifly, HE3a/1IeXHO Bif TOro, yepes
KW KaHa1 CnoXuBay B3aEMO/IE 3 KOMMNAHIELD.
[na [oCArHEeHHA LbOro HeobxigHO HanaroauTu
aBTOMAaTUYHY CUHXPOHI3aLil0 AaHMX MiX KaHa-
namn B pexumi peanbHOro yacy. Lle nossonuntb
KnieHTaM noyaty npouec MOKyrnku B OAHOMY
KaHani Ta 3aBepLunTm oro B iHWOMY 6e3 BTpaTu
iHdbopMaLii Y AKOCTi 06CNYroByBaHHS.

BaxnmBow € iHTerpauis yar-60TiB Ta BipTYy-
aNlbHVX MOMIYHUKIB Yy CUCTEMY OMHiKaHasIbHOT
B3a€EMOil. BMKOPUCTaHHA LUTYYHOrO iHTENEeKTYy
[ONs1 06CNYroByBaHHA KNIEHTIB HA BCiX eTanax —
Bif, KOHCy/bTaLiT 40 NIATPUMKN MICMA NMOKYMNKA —
[03BONNTb 3HAYHO CKOPOTUTM Yac OYiKyBaHHS
BigNOBIAl Ta NigBUWMTK piBEHb NepcoHasisauil
06cnyroByBaHHA. Lle TakoX 3HM3UTb HaBaH-
T@XKEHHS Ha KOM-LEeHTPU Ta iHWi cnyxom nia-
TPUMKM, WO CNPUSATUME NIABULLEHHIO 3arasibHOT
edpeKTUBHOCTI POBOTU KOMMAaHii.

Okpim LbOro, BapTO BNPOBaAUTA MeXaHiaMu
ONA BiACTEXEHHS Ta aHani3y pesy/ibtaTiB OMHika-
Ha/TbHMX KaMnaHiin y peanibHOMY Yaci. Lie MoxHa
3p00UTY LWISIXOM iHTerpauii cuctem b6isHec-aHa-
NiTVKKW, WO A03BONAThL BisyanidyBaTu AaHi npo
B3aEMOZIt0 3 K/liEHTaMu Yepes yci kaHanu, aHa-
nigyBatn ixHO eqEeKTUBHICTb Ta OnepaTuBHO
Kopuryeatu ctpaTterito. Takuin nigxig fonomoxe
KOMMaHisiM He nuLie ed)eKkTVBHiILLe POo3MNoaisiATK
pecypcM MK KaHanamu, ane i 3meHwyBaTu
BUTPATW, 30CEepemKyroun 3yCcu/ins Ha TUX KaHa-
nax, siKi MPUHOCATbL HabINbLLy KOPUCTb.

MpuknagoM ycniwHOro BNpoBaKEeHHS OMHI-
KaHaIbHUX TEXHO/OTI € MbKHapoAHa po3api6Ha
komnaHis Nike, fika e(peKTMBHO BMKOPWUCTOBYE
OMHiKaHanbHWIA Nigxig AN NigBULWEHHS B3aEMO-
Oii 3 KNnieHTamMn Ta NoKpaLLeHHs TXHbOro A0CBiaY.

KomnaHiss noegHye Kinbka KaHasliB KOMYHI-
Kauii: oi3anyHi marasuHn, MoOGiNbHWI [oAATOK
Nike App, BebcaiiT, coujasibHi Mepexi Ta cuc-
TeMy enekTPoHHOI nowTn. Hanpuknag, Kni-
EHTW MOXYTb MoyaTu MOLWYK TOBapy Ha cari,
[o[atuv Aoro Ao «Cnucky 6axaHb» y MOGiNIbHOMY
JofaTky i 3aBepLlumMTn MOKyrnKy 6e3nocepenHbo
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B MarasuHi, OTPYMYH4YM OLHOYACHO NepcoHali-
30BaHi pekoMeHaaLlii. 3aBasiku NOBHiIl iHTerpau,i
KaHaniB KieHTN 6avaTb akTyasibHi Npono3uLir,
[OCTYMNHI TOBapu Ta MarTb MOX/MBICTb 3a6po-
HIOBaTU HeobXxigHWi po3mip abo Konip B Haii-
6NMKYOMY MarasuHi.

Nike Takox Brnposaguna nporpamy Josb-
HocTi NikePlus, sika oxon/e BCi kaHan B3a-
EMOAI Ta Hafae eKCKI3UBHI Npono3uuii Ans
BCiX X y4yacHukiB. Lle nigBuLLye 3anyyeHicTb
KNIEHTIB | CTUMYNIOE X BMKOPUCTOBYBATU Pi3Hi
KaHanu Ansa Blaemopji 3 6peHaom.

LUle ogHUM BaX/IMBUM e/1eMEHTOM € MOOiNb-
HWIA [O4aToK, Ae KOpUCTYBadi MOXYTb He suule
KynysaTu ToBapu, asie i 6patu yyacTb y crnop-
TUBHMX aKTUBHOCTAX, OTPUMYBAaTK NOpaau LWOA0
TpeHyBaHb, WO pobuTb B3aEMOAil0 3 OpeHaoM
6inbLL rNMBOKOI Ta NepcoHaslizoBaHok. Lie nia-
Xig, SKUA He NuLe PO3LLMPHOE PUHKOBY 4YacTky,
ane N nigsvwye [OBIpY K/EHTIB A0 GpeHay,
CTBOPIOKUN KOMM/IEKCHUI KNIEHTCbKMIA AOCBIA,.

BucHoBku. OTXe, OMHIKaHa/lbHUIA Map-
KETUHI CTa€e K/IIOYOBMM IHCTPYMEHTOM [AJ1A
CyyaCHUX KOMMaHil, Sk [03BOMSIE 3HAYHO
NiABULWMNTL KOHKYPEHTOCMPOMOXHICTb | ediek-
TUBHICTb TXHbOT AiSASIbHOCTI. IHTerpauia pisHnX

KaHaniB KOMyHiKaljii B €ANHy cCUCTEMY CMNpUsiE
30INbLUIEHHK PUHKOBOI YacTKW, MOKPALLEHHIO
penyTauii 6peHay Ta NiABULLEHHIO NTOANBHOCTI
KnieHTiB. OcobnmnBe 3HaUYEeHHSA MaloTb NepcoHa-
nizauisa nponosuuin Ta agantayia nig iHAvBIAY-
a/TbHI NOTPEe6bK CrnoxmBadis, WO CTAE MOX/IMBUM
3aBASKM BUMKOPUCTAHHKO Cy4YaCHMX TEXHOs0-
M, TakMx K WTYYHWIA HTENEKT Ta MalluHHe
HaBYaHHS.

BogHouyac BNpoBaKeHHS OMHIKaHasIbHUX
cTparterii BUMarae CyTTEBUX IHBECTULNA, CUC-
TEMHOro nigxoay [0 opraHisauii pobotn Ta
BiANOBIAHOI NiAroToBKM nepcoHany. Lle aosso-
NNTb KOMNaHisiM nepeabayat HOBI TeHAEHLUT,
BPaxoBytOUM MOBELIHKY K/EHTIB Yy  pPexuMi
peasibHOro yacy.

MigBULEHHA AKOCTi  3BOPOTHOrNO  3B'A3KY
3 K/lieHTaMy, aBToMaTtu3auis npouecis o6cny-
roByBaHHA Ta iHTerpauis mMobinbHMX goaatkis
€ KPUTUYHUMM ONSA YCNILWHOTO (OYHKLIOHYBaHHA
OMHiKaHaNbHUX cucTeM. MogasibLui AOCNIAXEHHSA
y Ljii ranysi, 30Kpema aHasi3 KIieHTCbKUX AaHnX
Ta BAOCKOHaJ/IEHHS MpoLeciB B3aemMogil 3 Khi-
€HTaMK, [03BO/IATb KOMMaHiAM edeKkTUBHiLle
BMKOPUCTOBYBATN OMHIKaHa/IbHi TEXHONOTIT /s
[OCSATHEHHS CBOIX CTpaTerivyHnx Linei.
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