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MeTolo CTaTTi € 06I'pyHTYBaHHSA TEOPETUKO-NPUKIAAHNX 3acaf, KOMMNIEKCHOTO 06C/yroByBaHHS OpraHi3avjiii-cno-
XXMBaYiB LLSIIXOM BMOKPEM/IEHHS BiAMOBIAHNX TEHAEHLiA. B npoueci gocnigpKeHHs BUKOPUCTAaHO METOAM aHaisy,
CUHTE3Y, MOPIBHSHHS, JTOMYHOr0 y3araslbHeHHs Ta cucteMatumaauii. MoXxHa BUOKPEMUTM HACTYMHI cneuudivHi o3Ha-
K1 [aHOTO PUHKY, SIKi YAHATB BM/IMB Ha crieLudiiky KOMNIEKCHOrO 06CyroByBaHHS opraHisaliii cnoxuBsadis: cknag-
HICTb MpOAyKLUii, Tp1Bai NeEPIoAY NPUAHATTA pilleHb, 3HAa4YHa KiIbKiCTb CMiBPOOBITHUKIB, 3a4iSiHUX B KOMMIEKCHOMY
006cyroByBaHHi opraHisauiii-cnoxusadis, 6aratocTyneHeBa /0riCTVKa, LWMPOKE BUKOPUCTAHHS iIHTEPHET-MapKeTVH-
ry B KOMMJIEKCHOMY OOC/yroByBaHHi OpraHisauiii-cnoxueadis. [oBeneHo, Wo iHTepHET-MapKeTUHT B XXI| CTONITTI
CTaB ro/IOBHUM iHCTPYMEHTOM NPOCYBaHHS TOBapiB Ta MOC/Yr B HE3AIEXHOCTI Bif HANpsIMKy po6oTu i MacluTady
6i3Hecy: y 36inblUeHHI 060POTY NPoAaXKIB OHAKOBO 3aLlikaBneHi Ik 0COBUCTI BpeHAN, Tak i BEMNKI KOMNaHii.

KniouoBi cnoBa: 06C/yroByBaHHs, CNoXunBay, pUHOK B2B, iHTepHET-MapKeTWHI, KOMMNIEKCHE 06C/TYroByBaHHS
CMOXMBAYIB.

The purpose of the article is to substantiate the theoretical and applied principles of comprehensive service
of consumer organizations by highlighting relevant trends. In the process of research, the methods of analysis,
synthesis, comparison, logical generalization and systematization were used. Complex service of consumer
organizations can be defined as a special type of human activity, which is aimed at satisfying the needs of the
customer by providing services that accompany the purchase of products on the B2B market. At the same time,
modern trends in comprehensive service of consumer organizations are of great importance today and require
careful study. The following specific features of this market can be singled out, which have an impact on the specifics
of the comprehensive service of consumer organizations: 1. Complexity of products — usually the B2B market has
the features of a large-scale, in some cases, even an industrial one. This determines the specifics of products on
this market. 2. Long periods of decision-making — the specifics of the products of this market determine their high
cost, and therefore such goods are not bought quickly. Therefore, the seller company must create a long chain of
acquaintance with the product and gradually lead the consumer organization to a purchase decision. 3. A significant
number of employees involved in the comprehensive service of consumer organizations — the specifics of products
and customers (consumer organizations) determine the scale of the service process, and therefore the number of
people involved in this process is significant. 4. Multi-level logistics — unlike simple products, there is a problem with
complex products in the logistics of the B2B sector. Therefore, the logistics of the B2B sector is a long and multi-
stage process. 5. Wide use of Internet marketing in comprehensive service of consumer organizations. Internet
marketing in the 21st century has become the main tool for promotion regardless of the direction of work and the
scale of business: both personal brands and large companies are equally interested in increasing sales turnover. Its
main advantage over all related marketing tools is still accessibility, however, it is quite difficult for one specialist to
combine high-quality and effective work in several areas of Internet marketing. For most small and medium-sized
businesses, maintaining a staff of several Internet marketing specialists is quite expensive, considering that marketing
studios — organizations that provide comprehensive marketing services — have gained great popularity in the Internet
marketing market. Evaluating the effectiveness of measures to improve B2B marketing management is important in
today's conditions. This is because the company, implementing a complex system of improving the management of
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B2B marketing, definitely strives to realize the effectiveness of the functioning of such a system. Specially developed
methodological approaches are able to provide true and unbiased information about the effectiveness of measures
to improve B2B marketing management. It is advisable to outline this as a direction for further research.

Key words: service, consumer, B2B market, Internet marketing, comprehensive customer service.

MoctaHoBKa npoGsiemn. KomnniekcHe 06-
C/lyrOByBaHHA OpraHi3auiin-cnoxmsadis MoXHa
BU3HAUMTU SIK OCOGMBWIA BUA NHOACLKOT AisNb-
HOCTi, SKWIA CNpAMOBaHUN Ha 3a0BOJIEHHSA
noTpe6 3aMOBHUKA LUMAXOM HaZaHHA MOCNYT,
AKi CYMPOBOLXKYIOTb KYMiB/IHO NPOAYKLIT HA PUHKY
B2B. CyuacHi TeHAeHLii KOMM/eKCHOro obcny-
roByBaHHS OpraHi3auyiii-CnoxmBadiB HacbOroAHi
MatoTb BE/IMKE 3HAYeHHS Ta NoTpebyoTh peTesb-
HOro BMBYEHHS. [opAag i3 UM, Ha Wasxy 3abes-
NeyYyeHHs1 BUCOKOTO PIiBHA 1 SKOCTI KOMMNIEKCHOIO
06CNyroByBaHHS OpraHisayjii-cnoxmsayiB BUHU-
Kae npobnema, sika nonsrae B AMHaMIYHIl 3MiHi
Ha PUHKY OpraHi3auiin-cnoxmBadis, BENVKilA KOH-
KypeHu,ii, nigTpuMLi 3B’3Ky 3 K/iEHTaMun, Benu-
Kiii BUOGArNMBOCTI KNIEHTIB.

AHani3 ocTaHHiX gocnigkKeHb i nyonikawiii.
OkpecneHolo NpobnemaTvkKo HacbOrodHi 3ai-
Ma€ETbCA PAL BITYN3HAHUX BYEHUX.

Tak, boiuyk I. B. [1], Oeprantok B. B., Xy-
peHko O. B [5]., MyHiH HO. O. [11], AueHTiok C. B.
[15] y BnacHux AocnifXeHHAX po3rnaganm
oKpeMi acnekTn B2B mapkeTuHry Ta BRMB Noro
0co6nmMBOCTEl Ha 3arasibHuii cTaH 06CnyroBy-
BaHHS CMoOXuBauiB.

BogHouac, BonoHtup /1. O. [2], Ay6enb M. B.,
OpexoBa T. B. [6], HikiTiH FO. O., Kynbunypkuii O. 1.
[9], Tkauyk I.O. [13] HaykoBi HarnpautoBaHHSA
NPUCBATUNN AOC/IIKEHHIO CyHaCHUX TEXHOOT A
€/1IeKTPOHHOI KOMepLil, B TOMY 4MCAi B NPOLIECI
06CNyroByBaHHs CNoXuBadiB.

Mpocyn B., WwuHkapeHko 1. [3], M'yneir A. |,
Asnok b. O., T'yneii C. A. [4], XocaH T. [7],
NaweHko B. I., BuwHescbkuii O. C. [8], Mixyk O. 1.
[10] pocnigpkytoTb MaKpOEKOHOMIYHWIA acnekT
PO3BUTKY LMPPOBOI EKOHOMIKU, 30KpemMa yepes
IHTEpPHET MapPKETUHT.

Kpim TOro MOXHa BUOKPEMUTU 3apyobix-
HUX BYEHUX, Npaui SKUX NPUCBAYEHI OaHOMY
nuTaHHo [16-19].

BupineHHA HeBupilleHUX paHiwe 4YacTuH
3arasibHOI npoGsemMu. He 3BaxarunM Ha 3Ha-
YHi AOCMIMKEHHSA, POSib IHTEPHET MapKETUHIY
Ha PUHKY opraHi3auii-croxmBadiB He A0CTaTHbO
BUCBIT/IEHO, LLIO 1 3yMOBMW/I0 METY AAHOro A0Chi-
[DKEHHS.

dopmyntoBaHHSA Linen ctaTTi (noctaHOBKa
3aBAaHHs). MeTol cTarTi € 06r'pyHTYBaHHA
3acaf, KOMMNIEKCHOro 06CNyroByBaHHsA opraHisa-
Lili-CcnoXnBayiB LLIAXOM BUOKPEMJIEHHS 3pocTa-
H0YOro BNANBY IHTEPHET MapKETUHTY.

Buknag OCHOBHOro wmartepiasly Aocni-
OXXEeHHSA. IHTepHeT-MapKeTuHr B XXI cToniTTi cTaB
rO/I0BHMM IHCTPYMEHTOM MPOCYBaHHSA B HE3aJ1eX-
HOCTI Bif, HanpsAMKY po6oTu i macwutaby 6i3Hecy:
y 36inbLeHHI 060pOTYy NPoAaxiB 0O4HAKOBO 3aLllji-
KaB/ieHi Ik 0COBUCTI 6peHau, Tak i Benmki komna-
Hii. F0/I0BHOIO A0T0 NepeBaroto Hag, yciMa CyMix-
HAMW IHCTPYMEHTaMN MapKETUHTY K | paHille €
[OOCTYNHICTb, OAHaK, NOEAHYBATUN SKICHY | eddek-
TMBHY pOOOTY 3a KiSlbkOMa HarnpsMkamu IHTepHeT-
MapKeTUHry o4HOMY dpaxiBueBi OCUTb CKIaZHO.
[ns 6iNbLWOCTI KOMNaHi Manoro Ta cepeaHboro
6i3Hecy yTpMMaHHSA WraTty 3 AeKiNbKoxX dpaxiBuiB
3 IHTEepHET-MapKeTUHIy € AOCUTb AOPOrnM, 3Ba-
Xarouy Ha 4oro BesimKy NonynsipHICTb Ha PUHKY
IHTEPHET-MapPKETVHTY OTPUMa/IN MapPKETUHIOBI
CTyAjii — opraHiszau,ii, W0 HajalTb KOMMIeKcHe
MapKeTUHroBe 006C/1yroByBaHHS.

Y cyyacHOMy cCycnifibCTBi IHTepHeT-mapke-
TUHT Bifirpae BaxNuBy pofb Y AIANbHOCTI Ta
PO3BUTKY nignpuemcTaa. [LoC/igKeHHs nokasy-
t0Tb, LLLO €/1eKTPOHHA KOMepLiist LIBUAKO 3POCTaE,
TOMY LLO NpaBu/ibHe | CBOEYACHE BUKOPUCTaHHS
3ac006iB IHTEPHET-MapPKETUHTY 3a6e3nedye 3poc-
TaHHA OOXOAiB i eKOHOMI KowTiB. Ha cborog-
HILWHIA OeHb BaXKO MNEepPeouiHUTN 3HaAYEeHHS
[HTEpHET-NPOCYBaHHA B MapKeTWHIOBIV [Aisifib-
HOCTI nignpuemcTea. Takuii BUO, MapKETUHry
NPUHOCUTb KOPUCTb AN BCiX acnekTiB Gi3Hecy.
Bmiloun rpamoTHO BMKOPUCTOBYBaTU IHTEpPHET-
TEXHOJ0riT, KOMNaHii MOXYTb 3aBOiOBYBAaTW HOBI
PVIHKW, BUXOAMTWN HA HOBUIA piBEHb NONUTY CBOET
npoaykuii abo nocayr i po3LWwnpoBaTN MeXi CBOET
LiSNIbHOCTI.

BopgHouac, noHATTS B2B BUKOPUCTOBYETLCA
haxiBuAMN ONA  OKPECNEeHHs AiS/IbHOCTI Ha
PUHKY OpraHizaujii-cnoxmsayis Y UbOMY cer-
MEHTI KOMMaHii 4nM opraHisauii B3aEMOAIIOTb
ofiHa 3 OfHoK. TO6TO MiAMNPUEMCTBO MPOMOHYE
(npogae nocnyry, BMpOGNsE, 30a€ B OpeHAy
TOLLO) Pi3Hi BUAN MartepiasibHUX 06’eKTiB iHLLOro
nignprvemcTea ans po3BuUTKY ((OYHKLIOHYBaHHS)
BMACHOro 6isHecy. |HWe nignpueMcTBO BUKO-
pUCTOBYE NpUAGaHUI NPOAYKT K OCHOBHUI ab0
[ONOMDKHWUIA matepian y B/laCHOMY BUPOGHU-
LTBi, a NOTiM NpoAae CBil HOBUIA MoaudikoBa-
HW NPOAYKT KiIHLEBOMY CroXusavesi [2].

MoXHa BWOKpPEeMUTU HacTyMHi cneyudiyHi
O3HaKM JaHOro puHKY, AKi YNHATb BMN/IMB Ha Ccrie-
LMPIKY KOMM/IEKCHOTO O6C/1yroByBaHHA OpraHi-
3aLiin cnoxveadis:
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1. CknagHicTb NpoayKLii — 3BUYaiHO PUHOK
B2B mae pucy maclTabHoro, B AesiKMX Bunaf-
Kax, HaBiTb, MPOMKCNOBOrO. Lle BMU3Havae cne-
UMdpiky NPOAYKLIT Ha AaHOMY PUHKY.

2. TpuBani nepiogy NPUAHATTA pilleHb —
crneuundika NpoayKuii 4aHOro PUHKY BU3Ha4ae 1i
BMCOKY BapTIiCTb, @ OTXXe Takuil ToBap KynyeTbCs
He wsuako. OTXe nignNpPUEMCTBO-NPOLaBeLb
NMOBWHHO CTBOPUTW AOBIUIA NTAHLIKOXXOK 3HANOM-
CTBa 3 NPOAYKTOM i NOCTYNOBO NPUBECTW OpraHi-
3aLito-cnoXxmnsaya [0 pilleHHs Npo Kynisnto.

3. 3HayHa KiNbKiCTb CNIBPOOITHUKIB, 3afi-
AHUX B KOMIM/IEKCHOMY OOC/1yroByBaHHI opra-
Hi3auin-cnoxmnsadis — crneundika npoaykuii Ta
KNieHTIB  (OpraHizauiin-cnoxmsadiB) BuU3HaYae
MacwTabHiCTb npouecy 006C/yroByBaHHs, a
OTXXe I KiNbKIiCTb 0OCIi0, 3afisiHNX B LLbOMY NPOLLECI
€ 3HAYHOI0.

4. bBaratocTyneHeBa /oricTuka — Ha Big-
MiHY Bif, MPOCTOT NPOAYKLT, B JIOTICTUL CEKTOPY
B2B icHye npobnema 3i Ck1agHol NpoayKuieto.
OTxe, norictvka B2B cekTopy BUCTynae Tpusa-
M Ta 6aratocTyrneHeByM MPoLEeCcOoM.

5. LUunpoke BMKOPUCTaHHSA iHTEPHET-MapkKe-
TUHIY B KOMMJIEKCHOMY O6C/1yroByBaHHi OpraHi-
3alin-cnoxmnsauis.

Y Mipy po3BUTKY EKOHOMIKN Ha PUHKY TOBapiB
Ta nocnyr BifbyBaeTbCA NOCU/IEHHA KOHKYPEHLLT.
[ns cydacHMX KOMnaHin AOCUTb FOCTPO CTOIThb
MUTaHHA BWXMBAHHSA, AKe 3MyLlye X 6opoTtuca
3a cnoxusaua i wykaTtu HOBI, 6isibll edDeKTUBHI
dhopmn KOMYHIKaUiT 415 MPOCYyBaHHA MPOAYKTIB.
MOoCTiliHI 3MiHM NPU3BOAATbL A0 PO3BUTKY KOMM-
JNIEKCHOro 06C/1yroByBaHHs i NOSABY HOBUX IHCTPY-
MEHTIB B3aeMofil 3i cnoxmBadyamy Ta iHLWINMM
yyacHuUKamun puHKY. Pesynbratom Takoro nepe-
TBOPEHHA MOXHa BBaKaTu IHTEpPHET-MapKeTUHT,
SIKWI 3apa3s BMCTyNae NigrpyHTsIM KOMMIEKCHOTO
06CcnyroByBaHHA Ha puHKy B2B

Came ocTaHHA 03Haka noTpebye peTenibHoro
BMBYEHHS. TakK, pofib IHTEpPHET-MapKETUHTy B
KOMMN/IEKCHOMY OOGC/yroByBaHHiI OpraHisauiii-
CrnoxuBadiB B Cy4yaCHOMY CBITi CKlagHO nepe-
OLHMTK, 0COB/IMBO B €Mnoxy PO3BUTKY iHpopma-
LiiHUX TeXHonorii Ta Toprieni yepes IHTEpHET.
3i CTPIMKMM pPO3BMTKOM LMPPOBOI €KOHOMIKN,
OHNalH-6i3Hecy, 36iNbLIEHHAM NPoAaxiB yYepes
coujanibHi Mepexi Ta MOGifbHI AoaaTkM Mapke-
TUHroBa AisifIbHICTb Cy4YacHMUX NiANPUEMCTB Mae
nepLloYeproBy posib AN AOCATHEHHS MEeTU Mo
3poCTaHHI 06CAriB NpoAaxiB i, AK HacNifok,
36iNbLUEHHA NPUOYTKY.

IHTEpHET-MapKeTUHI — Le CYKYMHICTb CcTpa-
Terin, MeToAiB i iIHCTPYMEHTIB, WO BUKOPUCTO-
BYIOTbCA /11 NPOCYBaHHA TOBapiB, nocsyr abo
6peHfiB B IHTEpHeTi. loro OCHOBHOK METOI €

3a/ly4yeHHs1 yBarum LUINbOBOI ayauTopii, 36i/b-
LUEHHA npoaaxiB, (opMyBaHHA MO3UTUBHOIO
iIMiZPKY opraHisauii Ta 6peHay, Wo B CBOK Yepry
npu3BOAUTL A0 36iNbLUeHHs NpubyTKy. B OCHOBI
IHTEPHET-MapKETUHIY  NIHKUTb  BUKOPUCTaHHSA
OHNaliH-KaHasiB  KOMYHIKaLjii, Takux K Be6-
caiiTu, couiasibHi Mepexi, eneKTpoHHa nowTa,
MOLUYKOBI CUCTEMU TOLLO.

Ha  cborogHi iHTEepPHEeT-MapKeTUHT €
HEBIJ'EMHOK 4YaCTUHOK CyyacHOi bi3Hec-cTpa-
Teril, OCKi/lbKW |HTEPHET CTaB OCHOBHUM KaHa-
JIOM 3B'A3KY 3 ayAMTOpIElD, a TakoX BigKpvBae
6e3Ni4 MOX/IMBOCTEN ANS NpocyBaHHS NPOAYK-
TiB Ta NOCNYT.

[HTEpPHET-MapPKETUHT Mae psf 0cobamBocC-
Teil, WO BIiApPI3HAOTL WOro Big TpaauuiinHOro
MapKeTUHry [4]:

—  BWCOKWIA CTyNiHb NepcoHanizauii (Ha Bia-
MiHy Bif TPaauUINHOroO MapKeTuHry, cnpsiMmoBa-
HOro Ha MacoBOrO CMoXuBaya, B IHTepHeTi ne.-
HOIO MipOI0 BPaxOBYETLCA AYMKaA KOXHOr0);

—  IHTepaKkTMBHICTb, fiKa MPOSAB/IAETLCA B
TOMY, LLIO KNIEHTN aKTUBHO 3a/lyvyaloTbCs B 0i3-
Hec-npouecn (6epyTb yyacTb B OMUTYBAHHSIX,
3a/MWalTb  BiArykn, CopMyrouM  penyTauito
doipmu, 3any4aroTb HOBUX K/IEHTIB I T. A4.);

— Be/IMKa KiNbKiCTb iHpopmavuii, Hepno-
CTYNHOI B ogpnaiiHi (B IHTEpHETI MOXHa 3 BUCO-
KOK 4aCTKOK TOYHOCTI OLIHUTM edIEeKTUBHICTb
peknamu 3 NpoCyBaHHA TOTE/IbHOro MPOAYKTY,
KINIbKICTb BifBiJyBauiB, IHTEPECH, SKi MPUBESIN iX
Ha caWT, OTpUMaT 3BOPOTHUIA 3B’A30K, YCMILLHO

NPOBOAMUTM KOHKYPEHTHY pO3BigKy i 6arato
iHLWOrO).
OpgHieto 3 0ocobnmBocTen  IHTepHeT-map-

KETUHTY € Te, WO 3aBAAKA IHTEepHEeTy noLwykK
HOBMX MOKYMUIB CKOPOYYETbCA B pasu. Ane B
TOI e 4ac, BUXOAUTb, L0 KOHKYPEHTU MOXYTb
HaCTINIbKM XX LIBUAKO NepemMaHuTu KieHta Ao
cebe. Lie roBopuTb Npo Te, WO YTPMMaHHSA yBaru
MOKYMUiB CTa€ 6i/ibLL 3HAYYLLMM, HDX Y TpaauLiii-
HOMY MapKETUHTY.

Lle opHieto 0cOGAMBICTIO iHTEpHET-Mapke-
TUHTY BBaXaeTbCA rnobanisauisa. Agxe IHTep-
HeT — Lie rnobasibHNiM 3acib KoMyHikauii. OCKiNbKn
BapTiCTb AOCTyny A0 iHopmaLii He 3a1exnTb
Bif, po3TallyBaHHs Bifg T [mpkepena, a Takox
3aTpMMKa 3 OTPUMaHHA JaHuxX MiHiMasibHa, Le
Jornomara€e HaBiTb HEBENUKUM OpraHizawisim
npeacTaBUTK CBili GI3HEC HA CBITOBOMY PiBHI.

Mig onTumisauiero aBTOpU PO3YMilOTb MNiA-
6ip BapiaHTy npocyBaHHA ANA [OOCATHEHHS
oro Hanbinbwoi edekTnBHocTi [6]. Ha Haw
nornsg, ue crpaTteriyHo BaXIMBWIA KPOK AN
KOHKYpyBaHHSI Ha Cy4aCHOMY PWHKY TOBapiB Ta
noCnyr.
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MoxHa BUAINUTL aesiki nepesarn i Hegomniku
IHTEPHET-MapPKETUHIY B KOMIM/IEKCHOMY O6cChny-
roByBaHHi opraHisauiin-cnoxmsadis, WO y3arasb-
HeHo B Tabnuui 1.

OTxe, rofIoBHOK MepeBarol IHTepHeT-Maii-
AaHuKKIB € X MegiiHa npupoaa: BUKOPUCTaHHS
Pi3HUX TUMIB KOHTEHTY, MOX/UBICTb BapiaTuB-
HOro TUPaXyBaHHA B 3a/1€XHOCTI Bif cnocobis
HaMobiNbW edeKTUBHOIO CMPUIAHATTA KOHTEHTY
Li/IbOBOKO TPYro, 306i/bLUEHHA 06CAry peasib-
HOro 3BOPOTHOIO 3B’A3KY Bif, CNOXMBaYiB, L0 3Ha-
YHO PO3LLMPIOE MOX/IMBOCTI BUKOPUCTAHHA Map-
KETUHTY AN151 NOCUIEHHS B3AEMO/T MK Gi3HECOM
| KIHLLEBMMW CnoXuBavamu ToBapiB i MOCNYT.

3 ornagy Ha macwTabHicTb ayguTopil IHTep-
HETy peksiaMa B Mepexi IHTEpHEeT MICTUTbL 3Ha-
YHO 6iNbLi BUMIPHOBaUIbHI MOX/IMBOCTI HIXK iHLLUI
BMAM peksiamu, WO 3pyYHO A/18 peknamoaBLiB.

MpocyBaHHA TOBapy abo KomnaHii 4vepes
IHTepHeT HabaraTo JelleBLUe, HX Yepes Tese-
6ayeHHs abo pagioedipw.

MOGINbHICTb | WBKAKICTb iHhopMaLii. JaHwii
TpeHn, AVKTYETbCA NOLIYKOBUMM CUCTEMaM, ae
aKUEHT pobuTbCs Ha OnTUMI3alii KOHTEHTY 3a
NOLLYKOBMMMW 3anuTamu nif Mo6inbHi Bepcii cTo-
PIHOK i LUBNAKICTb pOBGOTK CalTIB.

HacTtynHuii MOMEHT nonsrae B TOMY, LO
Hemae npuB’aA3kM 40 DI3UYHOro po3TallyBaHHA
opraHisauii abo, Hanpukniag, 40 TOro YK iHLWOro
palioHy micTa, ajpke IHTepHeT — Le saBuLe [1o-
6asibHe, [OCTYMNHE NPaKTUYHO 3 YCiX TOYOK CBITY.
B AONOBHEHHS A0 LbOro HEMaE MPUB'A3KM [0
yacy, rognH poboTtu, amke iHTEpPHET-CTOPIHKa
[OCTyMHa 24 roanHn Ha o6y, omxe, i 6isHec B
LiSIoMy MOX€e MPUHOCUTU FPOoLLi B BYAb-SIKWIA Yac
[OHS, HaBiTb BHOMI.

Pa3om 3 TuM, IHTEpHET-MapKeTUHI He 06XO0-
anTbea i 6e3 MiHyciB. Neplnini 3 HUX — HecTa-
6inbHa 6e3neka i NUTaHHA KOHQIAEHUINHOCTI, 3
TIET NPUYNHK, WO IHTEepHET € J0oCuTbL noLumpe-
HWUM, | B TOW e Yac BiAHOCHO HeJoporum Asis
BMKOPUCTaHHS, TOMY 3/10MU, DOS-ataku i BUTOKM

0COOUCTMX AaHUX KOpUCTyBadiB (B TOMY 4uChi
NNaTXHMX) NOBUHHI BYTW NPUIAHATI A0 yBaru nia-
npuvemuem. [pyruii MiHyCc nonsira€ B ToMy, L0,
AKWO, Hanpukniag, Ha TenebayeHHi nepernsg
peknaMmy HainvacTile € HeMUHy4YuM, To IHTep-
HEeT-TEXHONOTIT A03BONAKTL MPUNUHUTA MOKa3
KOHKPETHOT peknamum abo Uinnx peknaMmHuX
6aHepiB yepes pi3HUn codT (ACKpaBuin NpUKIas-
Adblock), Tomy He 3aBXan MOxHa 6yTn BneBHe-
HUM, WO KOpMCTyBadi nobayarb OroNOLUEHHS i
KynnsiTb TOBap.

IHTepHeT-MapKeTUHr BK/IKOYaE B cebe Bce
Te X, WO i TpaaWUIiHWA MapKETUHI: TOBapHY,
LIHOBY, PO3MOAisibHY | KOMYHIKATUBHY MONITUKN,
MapKeTUHIOBI  OOCNIMXEHHS, 3araslbHy KOH-
Lenuito  MapKeTMHIoBOT B3aemopji, OGpeHAVHT.
KoxHa 3i Cck1afloBMX KOMYHiKauin B Mepexi
IHTepHET Mae cBOI 0Co6GNMBI LiNi i 3aBgaHHA,
hopmatu, cnocobu 3acToCyBaHHSA, MOKA3HWUKK

edpeKTUBHOCTI.

[HTEpPHET-TEXHONOTIT MOXYTb BUKOPUCTOBYBa-
Tncs [5]:

— [N19  PO3MOBCIOMXEHHSA  KOMEPLiAHOT

peknamu, TOOTO 3ab6e3nedyyroTb e(EeKTUBHICTb
iHHOBaL|iiHMX MEeTO/iB PeEKNaMHOI AiNbHOCTI;

— §IK 3aci6 cninkyBaHHSA 3 K/lieHTamu —
JornomMaratoTb NoserwnT i NPUCKOpUTK NpoLec
KOMYHiKauili i3 opraHizauissmu-cnoxvsadamu;

— /19 CTBOPEHHA BNacHO! iHdhopMaLiiHoT
Mepexi — CnpusATb LMdPOBI3aLil BHYTPILLUHLOIO
cepefoBuLa KOMMaHiT;

— 4K 3aci6 3B’A3ky 3 uisiamu i nigposgi-
namu i TakoX 3 nocravasibHUKamu i KnieHtamm
LWAAXOM UudopoBizaLii KOMYHIKaTUBHUX Hanps-
MiB B3aEMOZji MiX OKpeMnumu cy6’ektaMum rocno-
AaproBaHHs.

Mpu yboMmy, IHTEPHET BUCTYNA€E He TiNIbKU 5K
HOBUI IHCTPYMEHT, ase i K cneundivyHnin sug
puHKy. Cneuudiika 34iACHEHHA MapKETUHIOBOI
LiANbHOCTI B IHTEepHETI 3a/1eXunThb, NepLl 3a BCe,
Bif Tuny komnaHii (OHNaiH-koMnaHisa abo Tpa-
AvuiiHa KoMnaHis), opieHTauii Ha pi3HMiA Tvn

Tabnmua 1

MepeBaru i HeAONIKN IHTEPHET-MAPKETUHTY
B KOMMNJ/IEKCHOMY OGC/yroByBaHHiI opraHisauyii-cnoXxvusadiB

MepeBaru

Heponiku

MegaiiHa npupoga iIHTEepHET-MangaHYMKiB

HecTtabinbHa 6e3neka i NTaHHA KOHIAEHLiAHOCTI

3HayHi peknamHi MOXIMUBOCTI

MOoXNMBICTb NPUNMNHEHHA pEeK/1aMi KOPUCTYBayvYeEM

MopiBHSAHO HM3bKa BapTiCTb

MOoGINbHICTb | LWBMAKICTb iHdhopMaLil

BiAcyTHICTb NpyB’A3KM A0 (hi3N4HOTO
po3TallyBaHHA opraHisaul
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PUHKY (ENEKTPOHHWIA abo TpaauuiiHuiA) | dopmu
npoAaykTy (umMdpoBa abo TpaauLiiHa).

Bax/MBICTb BUKOPUCTAHHA IHTEpPHET-Mapke-
TUHTY B KOMIM/IEKCHOMY 06C/yroByBaHHI opraHi-
3auin-cnoxnsadis Ha puHKY B2B mMoxHa BU3Ha-
YUTK HACTYNMHUM.

Mo-nepwe, IHTEepHET Hagae 6e3Niv4 MOX/u-
BOCTEN A/1A CrifIKyBaHHA MK KOMMNAHIew i Kni-
eHTaMu. 3aBAsKM |HTEPHETY KIIEHTU MOXYTb
Nerko AisHaBaTucs, NOpiBHIOBaATU i NepeBipATH
nponosnuii Komnaxii i Bigpasy X 3AiiicHBaTK
MOKynKy. BCeCBITHE OXOnneHHA |HTepHeTy
[03BOJISIE KOMMNAHIAM /1Ierko 3HalTV COTHI HOBUX
KMEHTIB | 3MIHIOE BIAHOCMHM MK 6i3HECOM i
6isHecom (B2B) i 6i3HecoM 3i crnoxuBadyamu
(B2C). 3a pornomorol IHTepHEeT-MapKeTuHry
opraHizauii MOXyTb AinmTuca iHdpopmaLjiero
npo cBOI MPOAYKTU Ta nocnyru, To6To niaBu-
wyBatn 06i3HaHICTb. Uepes3 Beb-cainTun, 6n0oru
i nnargpopmMu coujiasibHUX Mepex Croxusadi
MOXYTb 3HaxoguTu i OTpMMyBaTu AOCTyn A0
iHdbopmau,ii npo opraHisauito 24/7, ne 6 BOHM He
3HaxoguTucs.

Mo-gpyre, BUKOPUCTaHHS iIHCTPYMEHTIB IHTep-
HET-MapKeTUHTY CNPUSE CKOPOYEHHIO BUTPAT Ha
YTPMMaHHSA TOProBUX MJ1OLLY, CKOPOYEHHs aaMi-
HICTpaTVBHUX BUTPAT, AO03BOJISE 3AiACHIOBATU
npogax 24 rogvHn Ha [o6y. Cnig 3asHaunTw,
O IHTEpHET Cnpusie CNOXMUBaHHIO | Aornomarae
KOMMaHIsIM y iX PO3BUTKY, OTXe, BUK/IMKA€E 3pOcC-
TaHHSA BHYTPILUHbOT EKOHOMIKMW.

Mo-TpeTe, NpU BUKOPUCTaHHI IHTepHeT-map-
KETUHTY KOMNaHii MOXYTb CTpaTeriyHo OXOonuTu
came CBOK Lji/IbOBY ayAuTOpil0 3a [0MOMOror
TapreTuHry. TapreTvHr — Lie MexaHi3m, Lo A03B0-
NSE BUAINNTY 3 YCIET HAABHOT ayaAnTOPIT TiIbKN Ty
4yacTuMHY, siKa 3a[,0BOJIbHSAE 3a4aHM KpUTepisim,
i nokasatu peknamy came ii.

Mo-ueTBepTe, pe3ynbratv pekIamHUX Kam-
naHin B IHTEPHET-MAPKETUHTY MOXHA NIErKo Bif-
CTeXxyBaTtu, BMMIpOBaTW, 3HAXOAUTU MOMWUIIKA
I TOYKM 3pOCTaHHA AN GiNbLIOT epeKTUBHOCTI
MapKETUHrOBOI AifNIbHOCTI.

Uepes Baxk/MBY posib IHTEPHET-MAPKETUHTY B
Cy4aCHOMY MapKeTWHry opraHisauii He MOXYyTb
[03BONUTM C€O6I 1Aioro irHopyBaTu. OCKI/IbKM
nepeBaxHa OiNbLWIICTb NOAEN NPOBOAATbL 3Ha-
YHY KifbKiCTb 4Yacy B IHTepHeTi, 6yab TO Ha
po60Ti abo BAOMA Ha HaCTI/IbHOMY KOMM'HOTEpI,
B LUKONI Ha HOYTOyLi abo 4yekawoum B aepo-
NnopTy Ha cMapTdIOHi abo uMpoBOMYy NPUCTPOI.
3a paHumm areHTctBa Data Insight 78% Hace-
NNeHHA KOPUCTYHTbCA iHTEpPHETOM, a 91% 3 HuX
KOPUCTYIOTLCA HUM LWOoAHA [3].

BUCHOBKW. Y CBIT/li BUBYEHHA PUHKY KOMI-
NIEKCHOr0 06C/YrOBYBaHHSA OpraHisauii cnoxm-
BauiB CTa€ OYEBUAHMM, LLO Lieil CEKTOP BUMarae
0c06/1MBOro Nigxoay Ta BAOCKOHa/IEHOIO iHTep-
HET-MapKETUHrY. IHTEpHET-MapKETUHT, Xo4a | €
MOTY)XXHVM IHCTPYMEHTOM, Mae ik nepesaru, Tak
i HedoNikK, SKi NOTPIOHO peTesibHO pPo3rnsaaaTu
Ta BpaxoByBaTu Nif Yyac po3pooku cTpaTerii Ta
TakTUK MapKeTUHIOBOT 4isiSIbHOCTI.

Y paHomy AOCNiMKEHHI MK O06rpyHTyBa/n
HanpsAMM 3aCTOCYBaHHA iHTEPHET-MapKeTUHrYy
B KOMMIEKCHOMY O6CNyroByBaHHi OpraHisadiii-
croxueadiB 1a po3pobunun pekoMmeHgauii LLoa0
aganTauii Takoro 06cCnyroByBaHHA [0 cy4ac-
HUX YMOB PUHKY. Halli BUCHOBKM BigobpaxaroTb
NOTEHUiNHI MOXNMBOCTI Ta BUK/IVKKU, 3 SKAUMMU
MOXYTb 3iTKHYTUCS OpraHisadujii, Lo npautoTb
y LUbOMY ceKTopi. [loCcnifXeHHA cnpsasmMoBaHe Ha
CTBOPEHHA MiArpyHTA 418 NOLANbLUOI0 PO3BU-
TKY IHTEPHET-MapKETUHTY B KOHTEKCTi KOMIJ/IeK-
CHOro 06CcnyroByBaHHA Ta MOK/IMKaHe CNpuaTH
edPeKTUBHILLIA AiiNIbHOCTI HA PUHKY.
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