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Y cTatTi pO3KPUTO CYTHICTb MOHATTSA «MApPKETUHIOBA CTpaTeris». [JoCniIKeHO MapKeTUHIOBI cTpaTerii MiXHapos-
HMUX KOMMAaHii Ha yKpaiHCbKOMY PUHKY TOBapiB MOBCAKAEHHOIO nonuTy. OxapakTepr3oBaHO PU3NKK, Ha SiKi Hapaxa-
I0TbCS CY6'EKTN 30BHILUIHBOEKOHOMIYHOI AisfIbHOCTI, PO3MSHYTO Pi3HOBUAM MapKETUHTOBUX PU3MKIB. LocnigpkeHo
nepesary Ta 3aBAaHHs MapKeTMHry ToBapiB NOBCAKAEHHOMO NOnNuTy, 3p06/1EHO BUCHOBOK NPO PI3HOMAHITHICTL Map-
KETVHrOBMX CTpaTerili MiXXHapoAHUX KoMNaHili Ha puHky FMCG. BusiBieHo, WO novyaTok NOBHOMACLUTAOHOT BiliHK
B YKpaiHi CNpWYMHMB 3HAYHI 3MiHW AK Ha puHKY FMCG, Tak i B MapKeTUHIOBUX CTpATErisiX MiKHapOLHMX rpaBLiB Ha
LbOMY PUHKY. [JOCNigKeHO cTpaTerii pearyBaHHS Ha pU3NKW, peasli3oBaHi MiKHAPOAHUMU KOMMAHIAMU Ha novaTky
MOBHOMACLUTa6HOI BiliHW. 3p0O6/IEHO BUCHOBOK MPO aKTyasTbHICTb 3aCTOCYBaHHS PU3KK-OPIEHTOBAHOrO nigxody y
cTpaTeriyHoMy MapkeTUHIOBOMY MNJj1aHyBaHHi.

KnouoBi cnoBa: MapKeTVHroBa cTpaTterisi, MbXHapoAHi KOMNaHii, puHOK ToBapiB NOBCSIKAEHHOT0O NONUTY, Mapke-
TUHIOBI PU3WKKM, CTpaTerii pearyBaHHA Ha pU3NKN.

The article is devoted to the analysis of marketing strategies of international companies on the Ukrainian market
of fast moving consumer goods and their modification in the conditions of war. The article reveals the essence of
the concept of "marketing strategy". It is emphasized that the development of an international marketing strategy is
a complex and responsible process. The factors affecting the choice of marketing strategy are characterized, the
task of analyzing the market situation is considered. The main risks to which subjects of foreign economic activity
are exposed are given, and the types of marketing risks are defined. It was found that the category of goods of
daily demand includes food products, household chemicals, hygiene products, stationery, cosmetics and hygiene
products. The advantages and tasks of marketing of fast moving consumer goods were studied, a conclusion was
drawn about the diversity of marketing strategies of international companies in the FMCG market. It was found that
the beginning of a full-scale war in Ukraine caused significant changes both in the FMCG market and in the marketing
strategies of international players in this market. The article identifies the main trends in the FMCG market during the
watr, in particular, the destruction of shops and warehouses in the areas of hostilities, the loss of control over facilities
in the occupied territories; the reduction in the number of buyers of FMCG due to the population departure abroad
or to the western regions of Ukraine; the decrease in the purchasing power of consumers; the instability of logistics
in the country; the outflow of personnel due to mobilization, evacuation abroad, migration to the western regions of
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the country; the inaccessibility of suppliers who are in the area of hostilities or in the occupied regions; the shortened
market capacity. It was established that international companies in this market faced a number of marketing risks,
such as the risk of products not being in demand, the risk of the impact of globalisation of economic processes, the
risk of a lack of reliable information, and the risk of inefficiency in the organization of the sales system. Risk response
strategies used by international companies at the beginning of a full-scale war were studied. A conclusion was made
about the relevance of applying a risk-oriented approach in strategic marketing planning. It is noted that the future
trends in the FMCG market will be the growth of demand, the development of digital technologies, the increase of
investments in new production and the implementation of growth marketing strategies by companies.

Key words: marketing strategy, international companies, market of fast moving consumer goods, marketing

risks, risk response strategies.

MocTtaHoBKa npo6nemu. Bnaue BiiiHN Ha
PO3BUTOK YKPAIHCbKMX PUHKIB  akTyaslilyBaB
3MiHW MapKETUMHIOBUX CTpaTterin MXHapOAHWX
KOMNaHii. $AKWo A0 noyaTky MNOBHOMAacLUTab-
HOr0 BTOPrHEHHS BOHM Hal4yacTille 3acToco-
ByBa/I1 HacCTynasibHi MapKeTUHIoBi cTpareril,
TO Mig, Yac BiliHW, Ni4 BNMBOM HU3KW PU3NKIB,
BaXK/IUBILLNM CTa10 YTPUMAHHSA NO3ULIA Ha BXe
OCBOEHUX pUHKax. Ana uboro MKHapoAHi KOM-
naHil peaslizoByOTb HECTAHAAPTHI MApPKETUHIOBI
cTparerii, CnpsAMoBaHi Ha MiHIMi3aLlito pU3KKiB.

Oco6nvBuWin  iHTepec npeacTaBnse [oOChi-
[DKEHHS 3a3HavYeHnX 3MiH Ta TEHAEHLIN Ha ykpa-
THCbKOMY PUHKY TOBapiB NOBCAKAEHHOIO MOMnuTY,
[0S SIKOro XapakTepHi Taki 0Co6MBOCTI, K BUCOKa
000pPOTHICTb TOBApIB, Nerka ix 3amiHHICTb, BUCO-
KW1IA NONWT, BUCOKA YYT/INBICTb NOKYNLIB 40 3MiHM
LiH, 3Ha4YHa posib 6peHayBaHHS TOBapiB.

AHaJi3 ocTaHHIX gocnimKeHb i nyonikawii.
[OoCniJKeHHI0 MapKeTUHIOBUX CcTpaTerin KoM-
naHii npucesYeHi poboTn baraTbOX BITYM3HSA-
HUX BYeHuX. H. P. Ctpyk ta O. P. Kanpanb [1]
TPaKTylOTb CYTHICTb MOHATTS «MapKeTUHrosa
cTpareris», BU3HayalTb OCHOBHI Ui peasi3a-
Uil MapKeTUHroBol cTparterii MignpUEMCTBOM.
O. B. NoweHtok, /1. B. FanaH 1a |. M. INocoxos
[2] posrnsagalTb cydacHi cTpaTerii y MixHa-
POAHOMY MapKeTUHry Ta 0Cco6/MBOCTI npoLecy
X po3po6ku. /1. M. MpoHbko Ta K. C. Tokap [3]
OOrpyHTOBYHOTb BaX/MBICTb (DOPMyBaHHA Ta
peanizavjiMapKeTUHIoBUXCTpaTeriinaina3adesneyeH-
HA  KOHKYPEHTOCMPOMOXHOCTI  MignpueEMCTBA.
[O. /1. Kobeub [4] po3rnagae 3MiHM IHO3EMHUX
MapKETUHIOBUX CTpaTteriii, CNpUYnMHEHi MOBHO-
MacLUTabHOIO BiliHOM, Ha PI3HMX pUHKax. Huska
HaykoBUWX Ny6ikauii npucBaYeHa AOCNIAKEHHIO
MexXaHi3My YnpaBs/liHHA pu3vkamun. 30Kpema,
T. B. UgiryH [5] aHanizye OCHOBHi efieMeHTHU
LUboro mMexaHiamy, a K. C. ®deHsb, I. |. laBpuw Ta
E. 1O. I6parimoB [6] okpecntoloTb NpobnemaTuky
PO3BUTKY PU3NK-MAPKETUHTY.

MeTa ctaTTi. MeTol cTarTi € aHani3 mapke-
TUHIOBUX CTpaTterii MbKHapOAHMX KOMMNaHin Ha
YKPaiHCLKOMY PWHKY TOBapiB MNOBCAKAEHHOIo
nonuTty Ta iX moaudikauii B yMoBax BillHW.

Buknag OCHOBHOro wmartepiasly pochni-
DXXeHHA. MapKeTuHIoBy cTparterito 3a3Buyali
TPakTyOTb SK CTpaTeriyHUA HanpsAM AiSfIbHOCTI
nignpuemMcTea LWOA0 OOCATHEHHA MapKETUHIO-
BUX LiNen, saknin 3abesnedye npuBeaeHHs1 MOX-
NMBOCTEN nignpuemMcTBa 3a [0MNOMOroK map-
KETUHIOBMX [HCTPYMEHTIB Y BIAMNOBIAHICTb A0
MIH/IMBOI CUTyaUil Ha PUHKY ANA OOCATHEHHS
[OBrOCTPOKOBMX KOHKYPEHTHUX nepesar [1]; Ak
paujioHasibHy SI0TiYHY CTPYKTYPY, Yepes BUKOPUC-
TaHHSA AKOT NiANPUEMCTBO PO3PAaxX0OBYE BUPILLNTY
CBOI MapKeTUHIOBi 3aBAaHHA [2, c. 126]; Ak AoB-
rOCTPOKOBWIA, NEPCNEKTUBHUIA NiAXiA, | 3araibHNi
nnad rpu 6yab-Akoro nignpuemcrea un Gyab-
AKOro 6Gi3Hecy 3 OCHOBHOK METOK [OCATHEHHSA
CTiliKOT KOHKYPEHTHOI nepeBary LUASXOM po3y-
MiHHS1 NOTPe6 | No6axaHb KieHTiB [3].

MapkeTuHrosa cTparteris KomnaHii po3poons-
ETbCA Ta peani3yeTbCHd BiAMNOBIAHO A0 Kopno-
paTuBHOI (3arasibHOI) cTpaTerii. KoprnopartnBHa
cTpareria oopMye LOBIOCTPOKOBI LN PO3BUTKY,
a MapkeTMHroBa — 3akfafgae (pyHoameHT ans
3a/1y4YeHHS K/IEHTIB [0 CBOET NPOAYKLT.

OcobnuBo cknagHUM Ta  BigNoBiga/ibHUM
NnpoLecoM € po3pob/ieHHsA cTpaTerii MkHaposa-
HOro MapKeTuHry. AfpKe BUXOAY KOMMNaHiT Ha Mix-
HapoAHWI PUHOK 3aBXAW nepeaye AeTaslbHUiA
aHaJs1i3 pUHKOBOT KOH'OKTYPWY 3 METOH BCEBIUHOro
BpaxyBaHHS BMNJ/IMBY Pi3HOMaHITHUX (paKkTOpIiB Ha
1 AiANbHICTb. Ha BMGIp MapkeTUHroBoi cTpare-
rii BNAMBaKOTb AK BHYTPILLHI pe3epBn KOMNaHil
(I BHYTpILUHE cepeaoBuLLLE, BK/IOHYAKUN HasIBHI
pecypcu Ta KOMNeTeHLUiT), TaK i cTaH [OBKiNIA
(ocobnmBOCTI NONUTY, KOHKYPEHLiT, IHCTUTYLLIAHI
YMHHUKM TOLLO) [4].

JocnigxeHHs cTaHy pUHKY ToBapiB € abco-
NOTHO BaXNNBUM Y ByAb-AKNiA nepiog 1a B 6yab-
AKX €KOHOMIYHMX YMOBax. AHasli3 KOH'IOHKTYpK
PUHKY BUKOHYE HW3KY 3aBAaHb, A0 SKUX Chif
BIAHECTW OL|iHKY CTaHy PWHKY, MOro nponopuii
Ta MICTKOCTI, AOCAiAKEHHS1 0COBNBOCTEN peri-
OHaJIbHUX CErMeHTIB PWUHKY, aHasi3 Ce30HHOCTI
Ta UMKNIYHOCTI PO3BUTKY PUHKY, OOCNIOKEHHS
IHTEHCUBHOCTI KOHKYpPEHLii Ta CTyneHsi MOHOMOo-
nizauii, ouiHKY PUHKOBUX PU3KKIB.
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®YHKLIOHYBaHHS KOMMNaHIi Ha MiXXHapoaHOMY
PUHKY nepebyBae nig BN/IMBOM Pi3HOMAHITHUX
pu3ukiB, cepen AKUX OCHOBHUMW €. €KOHOMIYHI
(cbiHaHCOBI, Bas/llOTHI) — NOB’A3aHI 3 BUTpPaTamu
Ha po3pobKy Ta NPoCyBaHHA NMPOAYKLIT, a Takox
i3 3MiHAMW BaUTHOTHUX KYPCIB; PUHKOBI — BUHMKA-
0Tb NPW 3MiHI TEHAEHLiV PO3BUTKY PUHKY; Ky/lb-
TYPHI — X NIATPYHTAM € BiAMIHHOCTI y MEHTaTITETi
hipMu-npogasua Ta Cnoxusadis; coUiasibHI —
BMHMKaOTb BHACMiOK 3MiHM CMakiB Ta LjiHHOC-
Tell cnoxuBauiB; NOAITUYHI — € pe3y/bTatoM
3MiH Y 30BHILULHLOEKOHOMIYHI NONITULI AepXaB;
MapKeTUHIOBI — NOB’A3aHi i3 HeBAAIMM BUOOPOM
PWHKY, HEBIPHUM BWU3HAYEHHSM Li/IbOBOT ayau-
TOpIii, Hejonikamu y NPOCyBaHHI MPOAYKLIT uu
MOC/Yr Ha PUHKY, Hee(PeKTUBHUM GPEeHAoM.

Y cknagj MapKeTUHroBUX pU3KnKiB AOCNIOHNKN
BUAOINAIOTL Taki Pi3HOBUAM: PU3NK HesaTpedy-
BaAHOCTI NpoAyKLjii; pusvk BnAMBY rnobanisawiii-
HUX E€KOHOMIYHMX MPOLECIB; PU3MK BiACYTHOCTI
[OCTOBIpHOT iIHCpopMaLiT; pu3nk HeedeKTUBHOCTI
LiHOBOI NONITUKX NIANPUEMCTBA; PU3WK HEBIf-
NOBIAHOCTI SIKOCTi TOBapy BMMOram CrnoXmBadis,;
puU3nK HeedeKTUBHOCTI opraHizauii cuctemm
30yTy Ha niagnpremcTBi [6, c. 73].

Po3rnssHeMo  0Cco6/IMBOCTI  MapKETUHIOBUX
cTparterii MbKHapoAHMX KOMMaHii Ha ykpaiH-
CbKOMY PUWHKY TOBapiB MOBCAKAEHHOIO MOMUTY.
Y MapkeTuHry uj Tosapu otTpumanv Hassy FMCG
(fast moving consumer goods) abo ToBapu
LUMPOKOro BXUTKY. [10 Ui€eT KaTeropii ToBapiB Bia-
HOCATLCA: MPOAYKTU XapuyBaHHA: XNi6, Hanofi,
3aMOpoXeHi Hanishabpukaty, CBixXi PpyKkTH Ta
OBOYi, iHLWI KaTeropii roToBUX Ta HaniBrotoBUX
cTpaB; nikn, Wo npogatoTbesl 6e3 peuenTiB Ta
Henikapcbki nNpenaparun: TpaBu, KOCMETUYHI Ta
ririeHivHi 3acobu; nobytoBa XiMmisi; 3aco6m riri-
€HW; KaHUeNnApcbki ToBapu [7].

EkcnepTn 3a3HavatoTb NPO Taki nepesaru
MapKeTUHry TOBapiB MOBCAKAEHHOIO MOMNUTY:
HEBMCOKa BapTICTb MPOCYBAHHA; MOXJ/IMBICTb
MOCTINHO 36inblwyBaTn 060POT TOBapIB; KIItO-
yoBa yBara Ha po3MiLleHHi ToBapiB Ha NoANLUAX
[7]. OcHoBHe 3aBOAHHA MapPKETUHIY Ha PUHKY
FMCG — 3pobuTtun ToBapu Haibinb npusabniun-
BUMM Ta cdopMyBaTy Yy MOKYyMUiB MOTpeody Yy
Kynieni. 3apyb6ixHi rpaBui HAa LbOMY PUHKY OS5
[OOCSITHEHHSA CBOIX LiNIei BUKOPUCTOBYHTb Pi3Hi
MapKeTUHroBi cTpaTeril.

Hanpwuknag, komnaHisa Danone Bigoma CBOE
€KOMOTMYHOK CTpaTerielo, fAka BK/IYAE Taki
HanpsiMu: 36epexeHHs Ta BiHOB/IEHHA pecyp-
CiB nnaHeTn; CKOPOYEHHS BM/IMBY Ha [OBKINS,
CKOPOYEHHs1 Ta nepepobka BiAXo4iB, CTanui
PO3BUTOK CiJIbCbKOrO rocnofapcrsa, PO3BUTOK
€KOJ10r4YHO-CBIAOMOT KyNbTypW Ta NoBesiHku [8].

[Jpaisepom 6peHay Danone € 300poBuiA Cnocio
XUTTA. 3a KOHLUENLIE BiANoBiga/lbHOro Mapke-
TUHIY KOMM@Hisi NMPOMOHYE Ha PUHKY LUMPOKUIA
aCoOPTUMEHT Xap4yoBUX MPOAYKTIB Ta HasawTo-
BYE CMOXMBaYiB 40 340POBOr0 CrNocoly XUTTS.

MoyaTok NoBHOMACLUTAOHOI BiliHN BUK/INKAB
3HayHi 3MiHN AK Ha puHKY FMCG, Tak i B map-
KETMHIOBUX CTpareriax MKHapOAHUX rpaBuiB
Ha UbOMY PWHKY. XapakKTepHUMWU TeHAEeHUISMN
YKPaIHCbKOrO PUHKY TOBapiB MNOBCAKAEHHOIO
MONUTY CTasIn HaCTYIHi:

—  3aKpuTTs abo pyrHyBaHHS Mara3vHiB Ta
CKnafiB y panoHax 60MoBux fii, BTpata KOHTp-
0110 Haf 06’eKTamMM Ha OKynoBaHUX TEPUTOPISIX;

—  3MEHLUEeHHSA KiJIbKOCTi MOKYMUiB TOBapiB
NMOBCAKAEHHOro NOMNuUTYy BHAaC/IAOK BUi3ay Hace-
JIEHHA 3a KOpAOoH abo B 3axifHi perioHn YkpaiHu;

—  3MEHLUEHHSA KyniBesIbHOI CMPOMOXHOCTI
CNoXvBauiB;

—  HecTabiNbHICTb PYHKUiOHYBaHHSA noric-
TUKW B KpaiHi;

— BIiATIK nepcoHasly 4epe3 Mob6inisa-
Ljl0, eBakyalito 3a KOpAOH, Mirpauio y 3axigHi
perioHn KpaiHu;

—  HeAoCTYMHICTb TUX MOcTayasibHUKIB, SKI
ONMUHWUIINCS Ha TepUTOPIT 6ONOBKX Aili aB0 B OKY-
NnoBaHWX perioHax;

—  CKOPOYEHHSI EMHOCTI PUHKY. 3a BWUCHO-
BKaMu eKCrepTiB, 3arasibHi 06CAr1 BMpo6HMLTBa
Ta AMCTpUOYLIT TOBapiB MOBCAKAEHHOIO MOMUTY
B YKpaiHi ckopotuimcs Big 5% 0 45% 3anexHo
Big, kareropii [9].

OTXe, Ha noyatky MOBHOMACLUTAGHOI BiHK
MKHapPOAHI KoMnaHii Ha puHKy FMCG 3iTKHynuncs
3 HNU3KOK MapKeTUMHIOBMX PU3UKIB, 30Kpema:

—  pU3UKOM He3aTpebyBaHOCTI MpOoAyKLUil
(BHaCNiAOK 3MEHLLIEHHS KiIbKOCTI MOKYNUiB Ta
3HKEHHS X KyniBesIbHOI CNPOMOXHOCTI);

—  pW3UKOM BifCYTHOCTI LOCTOBIPHOI iHGhOp-
Mavu,ii B yMOBax BiliHU;

—  pu3uKOM  Hee(peKTMBHOCTI  opraHisa-
Uit cuctemn 36yTy (BHacC/ifoK HecTabiNbHOCTI
pyHKLIOHYBaHHSA /OTICTUKN).

[ns 6araTb0X 3 HUX aKTya/lbHUMU CTann
NUTaHHA peani3auil HecTaHAapTHUX MapKeTUH-
roBUX CTpaTeriin, CNnpsiMOBaHMX Ha MiHiMi3aLito
PU3NKIB.

3BepHEMOCb [0 TeOpeTUYHUX 3acaf, 3acTo-
CyBaHHSl PpU3NK-OpiEHTOBAHOrO nigxody. Kna-
CUYHWUI MexaHi3M ynpaB/iHHA pu3nkamu nepea-
6ayae 3AiICHEHHA TakMX KPOKIB: BUSB/IEHHSA
(izeHTndbikayin) pusnkie, AKICHWIA aHanis pusu-
KiB, X KiflbkiCHa OLiHKa, BWOGIp Ta peasizauis
METOAIB YMpaB/iHHA pPU3MKaMKu, MOHITOPUHT
pu3KKiB (KOHTPO/b MpoLecy ynpas/iHHA pU3n-
kamn) [4, c. 11].
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Micns igeHTUdikauii, aHanisy Ta OLiHKN pusn-
KiB BiAOyBa€TbCS NPOLEC NiaHyBaHHSA peakLii
Ha pu3nK abo npouec BMOOPY cTparterin pea-
ryBaHHA Ha pu3nku. KoxHa komnadisa doopmye
B/laCHY PUW3UK-OPIEHTOBAHY CTpaTerito, npu
LbOMY /19 KOXXHOIO pU3uKy BUOMpaETbCA CcTpa-
Terig abo KoMGiHaujia cTparerii, Ski € HanbifbL
edpekTmBHUMK. Tlicna UbOro  POo3po6NAITLCA
KOHKPETHI 3axoau 3 peanisauii obpaHoi cTpaTte-
ril. 3BMYaiiHO, 3annaHoBaHi onepauii 3 peary-
BaHHS Ha PU3MKM MOBMHHI BignosigaTtn cepios-
HOCTi pM3KKy, 6YyTM EKOHOMIYHO eDEKTUBHUMM Y
BUPILLEHHI NPO6/1EMM Ta CBOEYACHUMU.

Haykoto Ta NpakTMKo po3po6/1eHo Taki cTpa-
Terii pearyBaHHs Ha PU3MKU:

— yxuneHHs Bif pu3suky (risk avoidance) —
3MiHa Ailo4oi MapKeTUHIroBOI cTpaTerii 3 MeTok
NMOBHOMO BUK/IKOYEHHS 3arpo3un. Hanbinbw pagu-
Ka/IbHOK CTpaTerieto YXWIeHHs € NOBHEe Npunu-
HEHHSA fisNIbHOCTI;

— nepepava pusunky (risk transference) —
Bif0OyBa€ETLCA LUNAXOM CTpaxyBaHHS PU3NKY;

—  3HWXEHHA pusnky (risk mitigation) -
nepegbavyae 3MEHLIEHHS MOBIPHOCTI ab6o
BMN/IMBY HEraTUBHOI py3MKOBaHOI nogii Ao npu-
AHATHUX MeX;

—  NpuiHATTA pusnky (risk acceptance) —
O3Hayvae, WO KoMMNaHis BUpILLIMIa He 3MiHI0BaTU
CBOK CTparerilo MOX/IMBO i yepe3 Te, WO He
34aTHa po3pobuTy NnaH pearyBaHHsA Ha pU3MK.

3 noyaTkoM BiliHM AeKifibKa BEIMKUX MiKHa-
POAHUX Kopropauiil NpUIAHAAKM cTpaTerito yxu-
NEHHS Bif, py3KKy, 3aKpUBLLX CBOI BUPOOHMLTBA.

30Kpema, B MOMEHT okynauii XepcoHa 6yso
3akpuTo 3aBog Danone. 3akpuUTTs BUPOOHULTB,
TpvBaUia BiACYTHICTb TX HA PUHKY CYTTEBO BMNJIU-
Ba€ Ha PO3Mip YacTKM KOMMaHii, oTxe Lein dak-
TOp CTaHe MOTMBALJE€ 00 BiJHOBNEHHSA PpO60TH
MDKHapPOAHUX KOMNaHil B YKpaiHi.

MepcnekTnBHMMN TpeHdamu Ha puHKy FMCG
eKCrnepTu HasnBatoTb 3POCTaHHA MOMUTY, PO3BU-
TOK UMGIPOBUX TEXHOMOTIN, 36i/bLUEHHS 06CAriB
iHBECTMUIA Yy HOBI BUPOOHMLTBA Ta peanisalito
KOMMNaHisiM1 MapKeTUHIOBUX CTpaTeriii pocCTy.

BuUcHOBKWU. TakuM 4/MHOM, Ha nigcTasi Npo-
BeAEeHNX [OCNiLKEHb MOXHa 3p06UTM BUCHO-
BOK, LLO npouec hopmMyBaHHA Ta peasizauis
MapKeTUHroBOlT cTparterii Ha MibKHapo4HOMY
PUHKY XapakTepusyeTbCA MEBHOK CKIAAHICTIO,
BPax0OBYHUMN BMJIMB PISHOMaHITHUX PU3NKIB Ha
OiANbHICTE  cyb’ekTa  30BHILLHLOEKOHOMIYHOI
AisinbHOCTI. poBefeHuiA aHasi3 pPUHKY TOBa-
piB MOBCAKAEHHOrO0 MNOMUTY B YMOBax BilHU
3acBigYMB NPO HASABHICTb TakKMX TEHAEHLUIR, SK
3aKpUTTA Ta pyliHYBaHHSA BUPOOHMLTB, 3MEH-
LLEHHST KyniBe/IbHOI CNPOMOXHOCTI CNoXuBauis,
HecTabiNbHICTb  (DYHKLIOHYBaHHSA  J1IOTICTMKMW.
MixHapoaHi koMnaHii Ha puHKy FMCG 3iTKHy-
NINCA 3 HU3KOK MAapKETUHIOBUX PU3MKIB 1 A5
6araTbOX 3 HUX aKTyaJ/lbHUMU CTasin MUTaHHA
peanizauii  HecTaHAapPTHUX  MapPKETUHIOBUX
cTpareriii, cnpAMoBaHMX Ha MiHiMi3awiio pu3un-
KiB. IlpoBefeHe AOCNIMKEHHA 3acBigunMno npo
aKTya/IbHICTb 3aCTOCYBaHHA PU3UNK-OPIEHTOBA-
HOro nigxoay y ctpaTteriyHoMy MapKeTMHIOBOMY
naaHyBaHHi.

CIMNCOK BUKOPUCTAHNX OXXEPE:
1. Ctpyk H. P, Kanpasnb O. P. MapkeTuHrosa ctparteris nignpuemMcTsa: CyTb i NpoLec BU6opy. EKOHOMIKa ma cyc-
nineemso. 2023. Bunyck 55. URL: https://www.economyandsociety.in.ua/index.php/journal/article/view/2927/2848

(nata 3BepHeHHs: 15.03.2024).

2. JloweHtok O. B., lanaH /1. B., NMocoxos |. M. CyuacHi cTparerii B MibXHapOAHOMY MapKeTUHry. ByeHi 3anucku

YHigepcumemy «KPOK». 2022. Ne 2(66). C. 123-131.

3. MpoHbKo /1. M., Tokap K. C. MapkeTuHrosa ctparterisi y popMyBaHHi KOHKYPEHTOCTPOMOXHOCTI NignpueM-
cTBa. EcpekmusHa ekoHomika. 2022. Ne 4. URL.: http://www.economy.nayka.com.ua/pdf/4_2022/75.pdf (gata 3sep-

HeHHs: 15.03.2024).

4. Kobeup 4. /1., CnobogsaH H. A., OepbeHboBa A. B., 3eniy B. B. TeopeTuko-MeTof0M0rYHI 3acaan pos-
POOKM MapKeTWHroBOI cTpaTerii nignpuemcTBa (yKpaiHCbkuil AocBia). AkademiyHi gi3ii. 2023. Bunyck 15. URL:
https://www.academy-vision.org/index.php/av/article/view/108/100 (aata 3BepHeHHs: 15.03.2024).

5. UpiryH T. B. MexaHiam ynpaBniHHA pu3nkamy B CUCTEMI ynpaBniHHA NiANPUEMCTBOM. Haykosuli BICHUK
MixHapooHo20 2ymaHimapHoz20 yHisepcumemy. Cepisi: EkoHomika i meHedxmeHm. 2017. Bun. 23(2). C. 9-13.

6. ®eHb K. C., MaBpuiu 1. 1., I6parimoB E. KO. Pe3ynsTaTtuBHICTb yNpaBAiHHA pu3vkaMy Y MapKeTUHTy nignpuem-
HULBKOT AiAnbHOCTI. BicHuk OHY imeHi I. |. MeyHukosa. 2021. T. 26. Bun. 5(90). C. 72-76.

7. Tony6osa O. FMCG. URL: https://apix-drive.com/ua/blog/ecommerce/fmcg (gata 3BepHeHHs: 15.03.2024).

8. «[laHOH» B YKpaiHi: cTpaTerisi, CUCTEMHICTb, CTanicTb — chopmyna Tpbox «C» Ha KOpPUCTb 340POBOrO

[OBKINNS».

URL: https://ecolog-ua.com/articles/danon-v-ukrayini-strategiya-systemnist-stalist-formula-troh-s-na-
koryst-zdorovogo-dovkillya (garta 3sepHeHHs: 15.03.2024).

MDKHAPOAHI EKOHOMIYHI BIAHOCUHN



MDKHAPOAHI EKOHOMIYHI BIQHOCUHW

EKOHOMIKA TA CYCIMNINbCTBO Bunyck # 60 / 2024

9. [ocnigxeHHs ykpaiHcbkoro pvHky FMCG. URL: https://hub.kyivstar.ua/news/doslidzhennya-ukrayinskogo-
rynku-fmcga/ (garta 3sepHeHHs: 15.03.2024).

REFERENCES:

1. Struk N. R., Kapral O. R. (2023). Marketynhova stratehiia pidpryiemstva: sut i protses vyboru [Marketing
strategy of the enterprise: the essence and process of selection]. Ekonomika ta suspilstvo — Economy and society,
vol. 55. Available at: https://www.economyandsociety.in.ua/index.php/journal/article/view/2927/2848 [in Ukrainian].

2. Losheniuk O. V., Halan L. V., Posokhov I. M. (2022). Suchasni stratehii v mizhnarodnomu marketynhu
[Modern strategies in international marketing]. Vcheni zapysky Universytetu «<KROK» — Scientific notes of the
«KROK» University, vol. 2(66), pp. 123—-131 [in Ukrainian].

3. Pronko L. M., Tokar K. S. (2022). Marketynhova stratehiia u formuvanni konkurentospromozhnosti pidpryiem-
stva [Marketing strategy in shaping the competitiveness of the enterprise]. Efektyvna ekonomika — Efficient econ-
omy, vol. 4. Available at: http://www.economy.nayka.com.ua/pdf/4_2022/75.pdf [in Ukrainian].

4. Kobets D. L., Slobodian N. Ya., Derbenova Ya. V., Zelich V. V. (2023). Teoretyko-metodolohichni zasady roz-
robky marketynhovoi stratehii pidpryiemstva (ukrainskyi dosvid) [Theoretical and methodological principles of devel-
opment of the marketing strategy of the enterprise (Ukrainian experience)]. Akademichni vizii — Academic visions,
vol. 15. Available at: https://www.academy-vision.org/index.php/av/article/view/108/100 [in Ukrainian].

5. Tsvihun T. V. (2017). Mekhanizm upravlinnia ryzykamy v systemi upravlinnia pidpryiemstvom [Risk man-
agement mechanism in the enterprise management system]. Naukovyi visnyk Mizhnarodnoho humanitarnoho uni-
versytetu — Scientific Bulletin of the International Humanitarian University. Series: Economics and management,
vol. 23(2), pp. 9-13 [in Ukrainian].

6. Fen K. S., Havrysh I. I, Ibrahimov E. Yu. (2021). Rezultatyvnist upravlinnia ryzykamy u marketynhu
pidpryiemnytskoi diialnosti [Effectiveness of risk management in business marketing]. Visnyk ONU imeni
I. I. Mechnykova — Bulletin of I. I. Mechnikov ONU, vol. 5(90), pp. 72—76 [in Ukrainian].

7. Holubova O. (2022). FMCG. Available at: https://apix-drive.com/ua/blog/ecommerce/fmcg [in Ukrainian].

8. «Danonx» v Ukraini: stratehiia, systemnist, stalist — formula trokh «S» na koryst zdorovoho dovkillia» ['Danone"
in Ukraine: strategy, systematicity, sustainability — the formula of three "Cs" for the benefit of a healthy environment"].
Available at: https://ecolog-ua.com/articles/danon-v-ukrayini-strategiya-systemnist-stalist-formula-troh-s-na-ko-
ryst-zdorovogo-dovkillya [in Ukrainian].

9. Doslidzhennia ukrainskoho rynku FMCG ([Study of the Ukrainian FMCG market]. Available at:
https://hub.kyivstar.ua/news/doslidzhennya-ukrayinskogo-rynku-fmcga/ [in Ukrainian].



