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MeTO JOCNIIKEHHS € XapaKTEPUCTNKA 0COG/IMBOCTEN 3aCTOCYBaHHS IHCTPYMEHTIB MepUYaHAan3uHry sik 3acio
CTVMY/OBaHHSA 30yTy MPOAYKLIT B pUTeiiNi NpogoBos4YMMy ToBapamu. [JoBefeHo, LLIO NOsiBa Ta iHTerpawjis Cy4yacHmx
IHCTPYMEHTIB MepYaHAan3nHry y po3gpibHy TOpriB/o NpoLOBOMBYMMI TOBapamim 3p06un peBOOLIID y cnocobax
30yTy Ta nNpogaxy NpoAayKTiB. Bu3Ha4YeHo, WO iIHCTPYMEHTM MepyYaHOai3vnHry € HEBIA'EMHMM KOMMNOHEHTaMM Npo-
CyBaHHS Ta NPOoAaxy NPOAYKLI, WO € HaNBaXMBILLOK CMOYYHO TaHKOK MK piTeiiniepamu Ta CroxuBadamu.
BCTaHOBEHO K/IKOUOBI CyyacHi iIHCTPYMEHTW MepYaHAan3vnHry B CUCTEMi CTUMY/MOBaHHA 36yTy npoaykuii. Mpea-
CTaB/IEHO NPOLLEC 3aCTOCYBaHHS IHCTPYMEHTIB MepUYaHai3nHry Ans CTUMY/IH0BaHHA 36y Ty NpoaykKLii B puteiini npo-
[LOBO/bYMMM TOBapamu. BnaHayeHo, Wo BNPOBaKEHHS CyYacHMX iIHCTPYMEHTIB MepYaHJai3unHry B NpoAyKTOBOMY
piTelini HaAae NO3UTUBHWIA Ta CYTTEBUIA BNIMB HA CTUMYJ/THOBaHHS peasisauii NpoayKuii.

KnrouoBi cnoBa: mepyaHaari3nHT, MapKeTUHIOBI IHCTPYMEHTK, 36yT NPOAYKLiT, NPOA0BO/bYI TOBAPW.

The aim of the study is to characterize the features of using merchandising tools as a means of stimulating
product sales in food retail. It has been proven that the emergence and integration of modern merchandising
tools into the retail trade of food products have revolutionized the methods of product distribution and sales. It is
determined that merchandising tools are indispensable components of product promotion and sale, being the most
crucial link between retailers and consumers. The process of applying merchandising tools in retail, especially in the
field of food products sales, is complex and multifaceted, requiring careful planning and execution. In the first stage,
retailers analyze the needs and behavior of their customers, using data about previous purchases and preferences to
determine which products are most in demand and how best to present them. Based on this information, planograms
are developed, which detail where and how products should be placed on shelves to maximize their visibility
and attractiveness. Key modern merchandising tools in the system of stimulating product sales are established.
The process of applying merchandising tools to stimulate product sales in food retail is presented. It is determined that
the implementation of modern merchandising tools in food retail has a positive and significant impact on stimulating
product sales. At their essence, these tools encompass a multitude of strategies and technologies designed to
present products in the most appealing and accessible way to customers. Through various tools such as digital
signage, in-store displays, online banners, and email marketing campaigns, retailers can effectively communicate
offers, discounts, and new arrivals to consumers. These promotional efforts are often supported by data-driven
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insights, allowing retailers to tailor their messages and offers to specific customer segments, thereby enhancing

the relevance and effectiveness of their marketing endeavors. As retail continues to evolve, particularly with the

integration of digital technologies, the role of merchandising tools becomes increasingly significant in creating a

differentiated and memorable shopping experience that resonates with consumers in a crowded market.
Keywords: merchandising, marketing tools, product sales, food products.

MocTtaHoBKa npoo6nemu. NosiBa Ta iHTerpa-
Ui cyyacHMX IHCTPYMEHTIB MepyaHAain3nHry
y po3apibHy Toprieno nNpoaoBO/bYMMKU TOBa-
pamu 3pobunun peBosoLito y crnocobax 36yTy Ta
npogaxy npoAaykTiB. Lli iIHCTPYMEHTN He TiNbKu
NOKpaLLylTb SIKICTb 06C/YroBYBaHHS KJTIEHTIB,
ane i pobnsiTb 3HAYHMIA BHECOK Y e(PEKTUBHICTb
Ta NpUOYTKOBICTb PO3A4pi6HOro GisHecy. BigTak,
CyYacHi iIHCTPYMEHTU MepyaHan3viHry noseriuy-
I0Tb NEPCOHai30BaHNI NPoLLEC NOKYMNOoK. 3 po3-
BUTKOM aHauTiTUKM JAHUX Ta LUTYYHOTO iHTeNeKTy
puTeinnepu Tenep MOXyTb aHaisyBaTy gaHi npo
KNIEHTIB, W06 3p0O3yMiTM MOAENI MOKYMOoK, Yyrno-
[o6aHHA Ta noBefdiHky. Lle nossonse cteBopto-
BaTu nepcoHasizoBaHi pekomeHgauii Ta Lji/1boBi
peknamMHi akuii, ki eoekTUBHiILLE 3HaX0AATb Bifl-
ryK B OKpeMux KnieHTiB. Hanpuknag, KNieHT, akuii
4yacTo Kynye opraHidyHi NpoayKTn, MOXe OoTpu-
MyBaTW iHOMBIAYyaslbHI NPONO3uULIT WOoA0 HOBMUX
OpraHiyHNX NPOAYKTIB ab0 €KCK3UBHI 3HVKKU
Ha Ui npoaykTtu. NepcoHanizayisa He TiNbku nig-
BULLYE 3a/10BOMIEHICTb KNIEHTIB, a I 36inbLuye
MMOBIPHICTb NOBTOPHUX MOKYMNOK Ta STI0A/IbHICTb
KnieHTiB. Mo-gpyre, ui iHCTPYMEHTU gonomara-
I0Tb ONTUMI3yBaTW YMpaBs/liHHA 3anacamu, Lo
€ KPUTUYHO BaXX/MBMM acnektoM po3apibHOT
TOprieni NPoAoOBO/MBLYMMY TOBapamu, BpaxoBy-
toun xapaktep 6aratbox MPOAYKTIB, WO LWBUAKO
ncyetbcs. Nepenosi cuctemun ynpasniHHA 3ana-
camMu MOXYTb BiACNiAKOBYBaTW piBeHb 3anacis y
pexunmi peasibHOro 4acy, NporHo3yBaTu MOMWT,
BMKOPUCTOBYHOUM iICTOPUYHI AaHi Npo npojax, Ta
aBTOMarusyBaTu npoLecy NOBTOPHOIO 3amMOB-
NeHHsA. Lie 3HMXY€E MMOBIPHICTb 3aTOBaprOBaHHS
abo gediunTy, rapaHTyroum, WO CBIXI MPOAYKTU
3aBXan 6yayTb AOCTYMHI ON1A KNIEHTIB, OOHO-
4acHO 3BOAAYM [0 MIHIMYMY BiAX0AM Ta BTpaTU
yepes ncyBaHHA. EpekTBHe ynpas/iHHA 3ana-
caMy TakoxX 3abe3neyye pisHOMaHITHILNIA acop-
TUMEHT NPOAYKLIT, OCKiSIbKM po3api6HI npoaasL
MOXYTb BMEBHEHO 36epiratn LWWPLLIKIA acopTu-
MEHT TOBapiB 6€3 pP1U3KMKY 3aKiHUEHHSI TepPMiHy Aji
HenpoaaHnx ToeapiB.

Cnig 3a3HaunTK, WO Cy4yacHi IHCTPYMEHTM
MepyaHan3vHry [atTb 3MOry BUKOPUCTOBY-
BaTW OUHAMIYHI cTparerii LiHOyTBOPEeHHA. Po3-
OpiGHI npogaBui MOXYTb KOpuUryBatu UiHW B
pexuMi peasibHOro Yacy B 3a/1€XXHOCTI Bif, Pi3HNX
(hakTopiB, TakUX fIK NOMUT, KOHKYPEHL,iS, piBEHb
3anaciB i HaBiTb 406W. Hanpuknag, ToBapu, Lo

LUBNAKO MCYHOTbCSA, TEPMIH MPUAATHOCTI SKMX
HaGNMKAETBLCA A0 KiHUA, MOXYTb ByTn aBTOMa-
TUYHO 3HWKEHI 3i 3HWXXKO, TUM caMuM 30i/1bLUy-
OUU LLIAHCK Ha TX MPOAAXK | CKOpOUYHUM BiaXoau.
[AnHamiyHe LjiHOYyTBOPEHHS He TiflbK/ gonomMarae
MakcumisyBaTu [0xi[, asie Takox Bigirpae Bupi-
LasibHy PO/b Y 3a/1yYeHHI YyTIMBUX A0 LiHU K/i-
EHTIB Ta WWBNAKOMY pearyBaHHi Ha 3MiHU PUHKY.

AHani3 ocTaHHIX AOoCNiMKEHb i Nyonikawii.
BaxuBi acnektn CTUMY/IOBaHHA 30yTy Mpo-
OYKUIT, po3KpmBa/IncsA B npausix Takmx BYEHUX
AHinoeceka I. 4., Babeup I. T., bepnau A. I.,
Benoycosa |I. A., Bacunbyis T. I, JoHeup /1. I.,
Xueko 3. b., 3a4ocoBa H. B., 3y6ok M. I., Iga-
HioTa T. M., Ka3zadeHko I. B., JlaweHko O. M.,
MapTtuHiok B. T1., Miryc I. ., MomoT T. B.,
OTeHko I. I1., MaHueHko B. A., lNoropenos 0. C.,
PoccowaHcbka O. B., PyaHiyeHko €. M., Tepe-
xoB B. ., ®inmnnosBa C. B., Wemaesa /. T,
LWraHrpet A. M., FOpkiB H. 4. Ta iH. OgHak HM3Ka
Teopii i KOHUEenuin Woao BpaxyBaHHA 3acTo-
CyBaHHSA IHCTPYMEHTIB MepyaHfansuHry, [oci
3aMLaOTbCA HEe PO3KPUTUMU MOBHOK MIpOHo,
o I 3ymoBWn0 BMOGIp AaHOT Temartuku, i
aKTyaJslbHICTb.

MeTo LOCNIIKEHHA € XapakTepucTrKa 0Co-
611MBOCTEN 3aCTOCYBaHHS IHCTPYMEHTIB MepyaH-
Oan3nHry siK 3acié CTUMY/IOBaHHSA 30YTY NPOAYK-
Lji B puTeIi NpoaoBobYNMM TOBapaMU.

Buknag OCHOBHOro wmarepiany pocni-
D)KEHHA. |HCTPYMEeHTU MepyaHZan3uHry €
HeBi4'EMHMMM KOMMOHEHTaMX NPOCYBaHHA Ta
npoAaxy NPOAYKLT, WO € HaBaXk/IMBILLOK Cro-
JIY4YHOK NaHKOK MiX piTeiniepammn Ta Cnoxmsa-
Yyamu. 3a CBOEK CYTTHO Lji iHCTPYMEHTU BK/IHOYa-
t0Tb 6€3/1i4 cTparTeriil | TEXHONOTIN, NPU3HaYeHNX
ONs npefcTaBneHHsa NPOAYKTIB Hanbinbw npu-
Bab/IMBMM | OOCTYNHUM CMOCO6OM AN KIi€H-
TiB. IX OCHOBHa MeTa — MiABULLATI MOMITHICTb,
NpunBabMBICTb i LiHHICTb NPOAYKTIB, WO CNPUIA-
Ma€EeTbCA, TUM CcaMVUM CTUMYJIIOKYN iHTepec
KNIEHTIB | 306iMblUYIOYM NMOBIPHICTb MOKYMKW.
Y BWCOKOKOHKYPEHTHOMY CEKTOpi po34pi6HOI
TOpriBNi epeKkTUBHUI MepyeH4al3nHr — Le He
NMPOCTO AeMOHCTpaLis NPOAYKTIB, MOBa e npo
CTBOPEHHSA NpuBabnMBOro TOProBOro cepeso-
BULLA, AKe Bignosigae notpebam, nepeearam Ta
nparHeHHsIM CnoXxuBaya.

OpfHielo 3 KNOYOBUX poneli IHCTPYMEHTIB
MepyeHgansvHry € ontuMmizauisa npeseHTauil
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Ta po3milleHHa ToBapis [1-2]. Lle nepenb6avae
cTpaTeriyHe pPO3MILLLEHHA ToBapiB y MarasuHi
ONs 3abe3nevyeHHss MakCuMasibHOI BUAMMOCTI
Ta [OCTYMHOCTI, & TakOX ecTeTUyHe po3Tally-
BaHHA TOBapiB /11 CTBOPEHHS npuBabnnBoil
Bi3yasibHOT NpmBab/vMBoCTi. Hanpuknag, ToBapu,
AKi MalTb MNiABULLEHUIA NOMUT, abo peknamHi
TOBapyW 4acTo PO3MILLYHTbCS Ha piBHI o4ein abo
Ha BUOHUX MICLUSIX MarasuHiB, W06 MpUBEpPHYTU
yBary nokynuis. Kpim Toro, BUKOpUCTaHHS BUBI-
COK, OCBIT/IEHHSI Ta TeMaTUYHUX AUCI/IEIB MOXe
NiABMWMTIL 3arafibHy npuBabnmBIiCTb MNPOAYK-
TiB, CTBOPIOHOYM 3aTULLIHY aTtMocdepy, Lo cno-
HyKae [0 nepernagy ta Kynieni. Y cepenosuLi
UMpoBoi po3api6bHOI TOpriBNi Le BUAB/MAETLCA
y 3py4YHOMY [/ KOpuCTyBaya Au3aliHi Beb-
cainTis, eheKTMBHOI KaTeropu3auii NPOAyKTiB Ta
Bi3ya/IbHO MpuBab/IMBNX 306pPaXKEHHAX MPOAYK-
TiB, | BCe Le cnpsiMoBaHe Ha 3abe3neyeHHs 6e3-
nepeLLKoAHOro Ta NPUEMHOrO OH/IAalH-MOKYMOK.
Binblue TOro, iHCTPYMEHTU MepYaHAan3vHry Bigi-
rparTb K/IKOHYOBY POJIb Y CTPATerisAx NpoCcyBaHHSA
[3-5]. BoHW HeobXigHi ANA NPoOBEAEHHS peknam-
HUX akKLiii, CE30HHNX KaMMaHili Ta 3anycky HOBUX
NPOAYKTIB. 3a AOMNOMOIoH PI3HUX IHCTPYMEHTIB,
Takux sK LpoBi BUBICKK, ANCNIET B MarasnHax,
OHNalH-6aHepy Ta MapKETMHIOBI KamnaHii enek-
TPOHHOK MOLUTOK, piTeNNepn MOXyTb ediek-

TVMBHO NOBIAOM/IATA CNOXMBa4Yam Npo npornosu-
LiT, 3HMXKKM Ta HOBI HaAXOMKeHHS. Lli peknamHi
3yCunIsg 4acto NigKPInoThCA iHdhopMaLlieto,
o 6a3yeTbCA Ha OaHuX, WO [03BONSAE piTe-
Nnepam aganTtyBaTu CBOI MOBILOM/IEHHSA Ta Mpo-
No3unLii 0 KOHKPETHUX CErMeHTIB KNIEHTIB, TUM
caMVM MiABULLYIOUYN aKTyaslbHICTb Ta epekTunB-
HICTb CBOIX MapKETUHrOBUX 3yCcu/b. Kpim Toro,
iHTerpauis TeXHOMOrIN Yy MepyaHOan3uHr, Takmx
SK BUKOPUCTaHHA AOMNOBHEHOI peanbHOCTi (AR)
Ta BipTyanbHOI peanbHocTi (VR), Moxe CTBO-
pUTK 3axOn/ounii Ta iHTepakTUBHUIA A0CBIA,
Aofaryy HOBUIM BUMIP MPOCYBaHHIO MPOAYKTY
Ta NiABULLYHYN 3a/1yHEHICTb K/IEHTIB.

Mo cyTi, IHCTPYMEHTN MepYeHLaN3NHTY € XXUT-
TEBO BaX/IMBUMMK A1 (POPMYBAHHA KyniBeslb-
HOro [0CBigy Ta npouecy NPURHATTA pilleHb.
BoHV He e nokpalyrTb npeseHTauiio Ta
[OCTYMHICTb NPOAYKTIB, @ M NiATPUMYIOTb AMHA-
MiYHi peksiaMHi cTpaTerii, cnpAMOoBaHi Ha 36i/1b-
LWEHHS npojaxiB Ta 3af0BOJSIEHICTb KJIIEHTIB
[6—7]. Ockinbku po3apibHa TopriensA NPoaoBXye
po3BMBaTUCS, OCOGNMBO 3 iHTErpaujieto ungpo-
BUX TEXHONOTIi, PO/b IHCTPYMEHTIB MepyeHaai-
3MHIY CTa€ BCe Oiflbll 3HAYYLLOK Yy CTBOPEHHI
AndpepeHLiioBaHOro i KyniBeslbHOro A0CBiay,
LLIO 3anaM'aATOBYETLCS, AKUIA 3HAXOAUTb BIAryK y
CNoXunBayiB Ha nNepernoBHeHOMY pUHKY (Tabn. 1).

Tabnmuga 1
OCHOBHi iIHCTPYMEHTU MepUYaH[aii3uHry B CUCTEMI CTUMYNIOBaHHA 30y TY NpoAyKuii
Ne | IHCTpymMeHTH XapakTepuctuka
BrikopucTaHHsS UMpoBMX TEXHOMOTIN, TaKUX SK IHTepPakTUBHI gucnnel,
Lindbposuit e/1eKTPOHHI LIHHWKY, | foAaTK1 AONOBHEHOT peasibHOCTi (AR), f03BO/ISE

1 MepUAHAAMIHT CTBOPUTU BiflbLL 3aXON/II00UMIA Ta IHOPMATUBHWIA [OCBIA NOKYMOK.

Lli TexHonorii gonomaratTb MNOKYyNUAM Kpalye 3p03yMiTV NPoAYKT, A0ro
XapaKTePUCTUKM Ta MOX/IMBICTb 3aCTOCYBAHHSA, L0 MOXe CTUMYNoBaTy 36yT
MnaHorpamu MnaHorpamu — e AeTasibHi KpecsieHHA abo KapTu, AKi NoKasytoTb,

o (T2 onTuMmi3alis | e i ik ToBapy NOBUHHI OyTy po3TalloBaHi Ha nonvusx. Lie 3abesneuye
PO3MiLLIEHHA onTUMasibHE PO3MILLLEHHS NPOAYKLIT, 3pYUHICTb A5 MOKYMUIB i, AK HACMioK,
NPOAYKTIB NiABULLYE LIAHCK Ha NPOSAaX
Monynapusauis | CyyacHi piTeiiniepy akTMBHO BUKOPUCTOBYIOTb COLjiasibHi Mefjia Ta iHLwi
yepes OHNanH nnaTopmn ANA NpocyBaHHS CBOIX ToBapiB. Lle Bkntovae B cebe

3 |couianbHi Mefia| CTBOPEHHS NPUBA6/MBOrO KOHTEHTY, PEKNaMHI KamnaHii, iHTepakTUBHI
Ta OHNalH- 3a/1y4yeHHs1 NOKYILUIB Ta BUKOPUCTaHHS iHQuNHOeHcepiB A1 36i/bLUEHHS
MapKETUHT OXOMNJIEHHA ayanTopii
BUKOPUCTAHHS 36ip Ta aHai3 f4aHKX NPO NOBeZiHKy NOKyNLiB [03BO/IATL piTeiinepam

4 |Big Data KpaLLe po3yMiTh CBOIX KNiEHTIB, MPOrHO3yBaTW NOMUT i BiANOBIAHO
Ta AHANITYKM ajanTysatu cTpaterii MepyaHaaiisuHry. Lie Bkitovae B cede N

nepcoHavizaLito MPono3uLiin, oNTUMI3aLito 3anacis i MJ1aHyBaHHS aKLii
BisyasibHi enemeHTK, Taki ik KOsibOpoBa CXeMa, OCBIT/IEHHS Ta 3arasibHuli
Mcuxonorisa [V3aiiH TOProBoro Micusi, MatoTb Be/IMKe 3Ha4YeHHs 19 NpuBab/ieHHs yBaru

5 | konbopy MOKYILIB Ta CTBOPEHHS NO3UTUBHOIO BPaXXEHHSA NPO NPOoAyKT. EdpekTBHe

Ta ansanHy BUKOPUCTAHHS LIMX €NEMEHTIB MOXe 3HAaYHO NiABULLMTY NPUBaGANBICTb
TOBapIB i CTUMY/OBATK 36yT

Jkepesno: sacHi 00C/1IOKEHHS
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Mpouec 3acToCyBaHHA [HCTPYMEHTIB Mep-
yaHOansuHry y puteiini, ocobnmeo y cdepi
npoAaxy MpoAoBOMbYMX TOBapiB, € KOMMJIEK-
CHUM i GaraTorpaHHUM 3aBAaHHAM, L0 BUMa-
ra€ peteslbHOro MjaHyBaHHA Ta BUKOHaHHA. Ha
nepLuomMy etani, piteinepu aHanisytoTb NoTpedm
i MOBefiHKY CBOIX K/EHTIB, BWKOPUCTOBYOUN
[aHi Npo nonepeaHi NOKynky Ta nepesaru, LWo6
BM3HAYMTK, SKi NPOAYKTWM Hanbinbl 3aTpedy-
BaHi Ta fK iX Kpawe npeseHTyBaTn. Ha OCHOBI
uiei iHpopmaLii po3pobNATLCS NaaHorpamu,
SKi AeTanbHO BKas3ykoTh, [€ i K ToBapy NOBUHHI
6yTM PO3MIlLEHI Ha NoANUAX, LO6 MaKCUMI3y-
BaTu X BUAUMICTb | npuBabnmeicTb. Ocobnmey
yBary npuAinsoThb Bisya/lbHOMY Npe3eHTyBaHHI0
NPOAYKLIT, OCKI/IbKN Y MPOAOBO/ILYOMY pPUTENSI
Le BiZirpae KN4voBy poNb Yy NPUBEPTaHHI yBaru
MOKynuiB. BUKOPMCTOBYHOTLCA Pi3HOMAHITHI Tex-
HiKW, Taki K epeKTUBHE OCBIT/NIEHHSA, KpeaTuBHe
OohopM/IEHHA BITPUH Ta IHHOBALiViHI Aucnnel,
LWO6 3po6UTK MPOAYKTU AKOMOra Ginbll npuea-
61BMMU. PiTelinepu Takox iHTerpytoTb LMgPOBI
TEXHO/OrIT, Hanpukniag, iHTepakTUBHI ekpaHu Ta

MOOGINbHI goAaTKY, WOo6 3a6e3neunTn A0AaTkoBy
iHbopMmaLito Npo NPOAYKTU, Taky SIK XapyoBa LiH-
HICTb, peuenTn Yn NoXo4pKeHHNA ToBapis (puc. 1).
MpomoUiHi akuii i MapKeTUHIoBI KamnaHii
€ Lle O4HMM BaX/IMBMM €/leMeHTOM B cTpare-
rii mepuaHgaiiauHry [8-10]. Yepe3 pisHOMa-
HITHI KaHanu, BK/OYaluM couiasibHi Mepexi,
€/1EKTPOHHY MOLWTY Ta pekramy B MarasvHax,
piTeinepn iHOPMYHOTb MNOKYMUiB MNpPO cneLi-
asibHi NPOMO3unLIT, 3HMXKKM Ta HOBWUHKK. Lle He
TiNbKM NpMBaGNIOE yBary A0 NeBHUX MPOAYKTIB,
ane " CTUMY/IHOE IMNY/IbCUBHI MOKYMKK, OCO-
6n1BO Y BUNAAKY TOBapiB 3 KOPOTKMM TEPMIHOM
NPUAaTHOCTI. EMEKTUBHE BMKOPUCTAHHS LMX
IHCTPYMEHTIB He Ti/IbKM 36inblUye npogaxi, ane
N nigBuLLye 3arasibHy 3a0BOMIEHICTb KJ/TEHTIB,
crnpusoun  OOpPMyBaHHIO MO3UTUBHOTO  IMiZXY
piTeiinepa Ta 3a/ly4eHHI0 MNOCTINHNX MNOKYMLIB.
BucHoBku. TligcymoByoun, 3asHauymMmo, Lo
BMKOPWUCTAHHSA Cy4acCHMX iHCTPYMEHTIB MepyaH-
[ali3nHry y po3api6Hii Toprieni NnpogoBoNbYMMU
ToBapamMu 3MIHIOE Mpasuna rpu, 3HayHo CTU-
MY/TIOOUM MPOLAXK NPOAYKLUIT 3a paxyHoK nig-

306ip Ta aHauni3 iHdhopMmaLii Npo NOBeAiHKY i NnepeBaru

KNIEHTIB A1 PO3YMiHHSA iX NOoTpe6

CTBOpEeHHA NpnBabnBOro BisyasibHOro 0thopMIeHHSA
MiCLb NPOA&Xxy, BK/IHOYa0UN AN3aiH BiTPWH, OCBIT/IEHHSA

Ta BUKNaAKy ToBapiB

BrikopucTaHHA L1dpoBuX aucnneis, MobinibHUX
JofatkiB Ta iHWNX UMPOBUX IHCTPYMEHTIB 4/15

NiABULLEHHS IHPOPMATUBHOCTI Ta 3a/Ty4EeHHSA MOKYMLB

A g

N

MpoBeAeHHT MApPKETUHIOBUX KaMnaHili Ta cneujianbHuX
akuii 4na npuBepTaHHsa yBaru 4o NeBHUX TOBapiB

Ta CTUMYJIOBAHHA NPogaxiB

MocTinHWiA aHani3 pesynbTaTiB Ta KOPUryBaHHS
cTpaTerii MepYaHAai3nHry 3 MeTOK MOKpPaLLeHHS
e(PeKTUBHOCTI i 36iNbLLUEHHSA 30YTY

Puc. 1. NMpouec 3acTocyBaHHA IHCTPYMEHTIB MepyYaHgai3uHTy
AN CTUMYNIOBaHHA 36YTY NpoAyKuii B puTeiini npogoBoib4MMy ToBapamm

J>xepeso: sacHi 00C/1IOKEHHS
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BULLIEHHST 3a/1y4YE€HOCTI K/IEHTIB, €dDeKTUBHOCTI
3anacis t1a AMHaMIiYHUX MapKeTUHIOBUX CTpa-
Terii. Lli IHCTpyMeHTH, WO BKAKOYAKTb LMGPOBI
TEXHO/IOrT Ta aHani3 gaHux, NPUBHOCATL nepe-
TBOPIOKOYUMIA Niaxig A0 NOAAHHA, MApPKETUHTY i
NpoAaxy NPOAYKTIB B yMOBaXx 3pOCTaly0i KOH-
KypeHuii y puteini. CborogHi, cyyacHi iHCTpy-
MEHTU MepyaH[an3vHry O03BONATL piTelise-
pam CcTBOpOBaTU Gifibll NepcoHani3oBaHuii Ta
npvBabnMBUIA AOCBIL NOKYMNOK A5 NOKYNLiB.
Takum 4YMHOM, BMNPOBAKEHHA Cy4acHUX
IHCTPYMEHTIB  MepyaH[an3uHry B MPOAYKTO-

BOMY piTelni Hafgae MO3UTUBHWUIA Ta CYTTEBWUIA
BM/IMB Ha CTMMY/IOBaHHA peastizauii npoayKuil.
Lli iHCTpYyMEHTM NiABMLLYIOTb 3a/ly4EHHS KIiEH-
TIB 3a paxyHOK nepcoHanisauii, 3abe3nevyoTb
eheKkTBHE YynpaB/iHHA 3anacamu, a Takox
[03BONAKTb ANHAMIYHO OLIHIOBATK LiHK Ta po3-
pobnATN  eeKTUBHI MapKeTUHroBi cTpaTerii.
Y CyKynHoCTI Ui nepeBarn ik CTUMY/THOHTb Mpo-
AaXy, a 1 CTBOPIOKOTb NOSANbHY KNIEHTCbKY 6asy,
O Mae BupillasibHE 3HAYEHHA [N18 CTasloro
ycnixy y AvHaMiYHOMY CBITi po34pibHOT TopriBni
NpoA0BO/ILYVIMY TOBAPaMMU.
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