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Y cTatTi LOCNILKYHOTECSA MOHATTS «HENPOMAaPKETUHI», BU3HAYAOTLCA MOr0 OCHOBHI METOAM, & TaKoX iHCTPYMEH-
TV SIKi BUKOPUCTOBYHOTBLCSI MPY NPOCYBaHHI TOBAPIB | NOCAYT B COLjia/ibHUX Mepexax. HelipoMapKeTuHr — Le ranysb
MapKeTUHry, sika BUKOPUCTOBYE 3HaHHS NPO SI0ACLKNIA MO30K Ta HepOsIOriyHi MPoLEecKH A5 PO3yMiHHS CMOXMBaLb-
KUX peakuiil | BNAVMBY Ha NPUIAHATTA pileHb. MNpu NpocyBaHHI TOBapIB i NOC/Yr B COLa/IbHUX Mepexax BUKOpUC-
TaHHS IHCTPYMEHTIB HEIPOMAaPKETUHTY MOXEe AO0MOMOITH Kpalle po3yMiTh Ta B3aEMOAIATA 3 LiSIbOBOK ayaUTOPIER.
ABTOpamy CUCTEMATU30BAHO OCHOBHI IHCTPYMEHTU K (DyHAAMEHTA/IbHOIO Tak i iIHCTPYMEHTa/IbHOTO HelipoMapke-
TUHTY, BU3HAY€EHI OCHOBHI 5IKi 3aCTOCOBYOTLCS NMPU NPOCYBaHHI TOBapIB i NOC/YT B coLja/ibHUX Mepexax. OkpecieHo
HanpAaMy YA0CKOHaIEHHS iICHYIOUUX IHCTPYMEHTIB i 1X 6i/ibLl eDEKTUBHOIO BUKOPUCTaHHS.

KniouoBi cnoBa: HelipOMapKeTUHT, IHCTPYMEHTU HEipOMapKETUHTY, COLia/ibHi Mepexi, CNoXuBaui, NpoCyBaHHS.

The article explores the concept of "neuromarketing"”, defines its main methods, as well as the tools used to
promote goods and services in social networks. The purpose of the article is to study the use of neuromarketing tools
in the promotion of goods and services in social networks. The relevance of the article lies in the fact that with rapidly
changing market conditions, consumer tastes and preferences, and high competition, most standard methods of
promotion are no longer effective. It is neuromarketing and its tools that help to achieve a deeper understanding
of consumer preferences and moods, to identify their pains and needs. Neuromarketing is a branch of marketing
that uses knowledge about the human brain and neurological processes to understand consumer reactions and
influence decision-making. When promoting goods and services on social media, the use of neuromarketing tools
can help you better understand and interact with your target audience. Neuromarketing on social media helps to
adapt to changes in consumer demand more quickly, improve the effectiveness of marketing campaigns, provide
a more personal and targeted approach to the audience, optimize content, and make brand interaction more
emotionally charged and exciting for the consumer. In general, neuromarketing adds to marketers' understanding
of how the human brain works in the context of decision-making and response to marketing influences, which in turn
allows them to create more effective and well-targeted strategies. The authors use such methods as analysis and
systematization, namely: the main tools of both fundamental and instrumental neuromarketing are systematized,
the main ones used in the promotion of goods and services in social networks are identified. The author outlines
the directions for improving the existing tools and their more efficient use. The use of these tools will help to create
more effective marketing strategies for promoting goods and services on social networks. The practical value of the
article lies in the fact that the conclusions obtained will help to improve the activities of enterprises when working
with clients in social networks.

Keywords: neuromarketing, neuromarketing tools, social networks, consumers, promotion.
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EKOHOMIKA TA CYCIMINbCTBO

MocTtaHOBKa npoGnemMu. Y cyyacHOMy
AVNHaMIYHOMY CBITi, e KOHKYpeHLUis 3pocTae i
CroXusadi cTaloTb 6iNbll BUMOI/IMBUMMU, IHCTPY-
MEHTN HelipOMapKETUHIY CTa€ KH0YOBUMWU ON15
NIATPUMKA Ta NOKpaLeHHs cTpaTerii mapke-
TUHTY, HaZaKum KOMNaHisiM MOX/IMBICTb Kpalle
po3yMiTK Ta e(PeKTMBHO B3aEMOLIATU 3i CBOTMU
KnieHTamn. OcCo6/MBO Lle CTOCYETbCA MNpPOCy-
BaHHs TOBapiB i NOC/Yr B COLia/IbHUX Mepexax
(Instagram, Facebook, Tik Tok). Aadi nnat-
dhopmn nepeHacuyeHi OAHOTUMHUMM MPOMO-
3uuigmKn, 6Garato Hill HacTibKU BUCOKOKOH-
KYPEHTHIi, L0 MNpOCTO MPOMoHyBaTn SKICHUI
TOBap i 3aimMaTUCb MOr0 NPOCYBaHHAM BXE He
€ JocTaTHIM, W06 3aLikaBuTu cnoxueada. Came
BMKOPUCTAHHA HCTPYMEHTIB HEeNpoOMapKeTUHry
[03BONISE: 3HAXOAMUTN HOBI iHCAWTK, NiABULLATY
TOYUHICTb MPOrHO3iB Ta e(EeKTUBHICTL peknam-
HUX KaMmmnaHii, CNpUsATM CTBOPEHHIO €MOLINHNX
3B'A3KIB MK GpeHOoM i cnoxusavyamu, ONTUMI-
3yBatn UX-Agu3aliH caliTiB i CTOPIHOK B coLjasib-
HUX Mepexax, NiABUWMTK iMepcilo | 3ayde-
HIiCTb, @ TakoX 36i/IbLUNTU KOHLEHTPALLo yBaru
Ta WeuaLwe agantyBaTtucb A0 3MiH B CMIOXMBYIl
NnoBeAiHL.

AHani3 ocTaHHiX gocnimKeHb i nyonikawii.
JocnigpxkeHHaMn B cdoepi TeopeTnko-MeTon0/0-
rYHUX OCHOB HEMPOMapKeTUHIY 3aiMaInCh Taki
3aKoOpOoHHI pocnigHukn: O. Apieni, M. Bepgan,
P. Ayni, 4. 3antmaH, H. Kopo, M. JliHACTpOM,
. Nesi, b. OelimaH, P. Mitepc, k. XappicTa,
. PeHBolic, X. Xoiicen Ta iH. 3okpema, [l. 3anT-
MaH BiAOMWIA CBOTMU AOCNIAKEHHSAMM B 06nacTi
MeTadop Ta HECBIAOMOro MucneHHs [1, p. 230].
P. Ayni gocnimkye NCMX0NOorio CroXneyoi nose-
OiHKN Ta MapKeTUHroBi TeHAaeHuii [2, p. 304].
M. JlnHacTOopM pPOo3p0o6KMB KOHLIENL0 «Buyology»,
siKa AOCNIAXYE NCUXONOTi0 CMOXMBYOro BMOOpPY
[3, p. 254]. Oesin Jlesi pocnimpkysaB MeToau i
TEXHOMOrIT, AKi CTUMY/IOKTb CNOXuBaYiB 3Mii-
cHoBatn Kkynismo [4, p. 1027]. A. Anbliapid,
H. Canex 1a P. BaxapyH po3riagalTb BNivB
eMOLii Ta MO3KOBMX NPOLECiB Ha CNOXUBYI
pileHHsA [5, p. 64]. Cepef BiTYUN3HAHNX HAYKOBLLIB
MOXHa BUAIINTU Taknx aBTopiB, K O. NyMeHHa,
K. F'oHuaposa [6, c. 38], FO. 3iHybo [7, c. 107],
O. 303ynboB [8, c. 29], /1. KapneHko [9, c. 34] Ta
6araTboX iHLWKWX, e NepeBakHO pPo3rnafatoTbCs
IHCTPYMEHTUN HEPOMAPKETUHTY.

BupgineHHs HeBUPIlWWEHUX paHille 4YacTUH
3arasibHoOi npo6nemu. OcTaHHi ny6nikauii pos-
KpvBatOTb OKpeMi acrnekTn AaHOoi TemMu, OfHaK
He po3rnsgalTb 3aCTOCYBaHHA [AHUX iHCTPY-
MEHTIB NPV NMPOCYBaHHI B COLia/IbHUX Mepexax,
a TakoX, Ha Hally AymKy, noTpebytoTb Giblie
pekomeHAaLili Woao 3acToCyBaHHA TeopeTuy-

HUX NOMOXEHb Ha npakTuui. Came e i 06yMo-
BM10 BUBIP TEMW AAHOTO AOCAIMKEHHS.

PopmynoBaHHSA Linen ctarTi (noctaHOBKa
3aBAaHHs). MeTor cTaTTi € 4OCNIAKEHHS BUKO-
PUCTaHHSA HCTPYMEHTIB HelipOMapKeTUHTy npu
MPOCYBaHHi TOBapIB i MOCNYT B COLjia/IbHNX Mepe-
Xax. [JocArHeHHs uinei nepegdayae BUPILLEHHS
TakMx 3aBfaHb: BU3HAYUTU MOHATTA Helipomap-
KETWHIY, CUCTEMaTN3yBaTu OCHOBHI IHCTPYMEHTH
AK (hyHOaMEHTa/IbHOTO Tak i iIHCTPYMEHTasIbHOro
HEeNPoOMapKETUHTY, BUSHAYMUTM OCHOBHI Siki 3aCTO-
COBYIOTbCS MNPV NPOCYBaHHI TOBapiB i Mocnyr
B COUia/IbHUX Mepexax, OKpPec/iMTh Hanpsmu
YOOCKOHA/IEHHS ICHYHUMX IHCTPYMEHTIB ANS 1X
6iNbLl €EeKTUBHOTO BUKOPUCTaHHS.

Buknaa OCHOBHOro maTtepiasly Aocni-
DxeHHs. KoHuenuisa HelipomapKeTuHry, siK BBa-
XaroTb HayKoBLi, Oy/s1a po3pobeHa ncuxonoramm
lapBapAcbkoro yHisepcutety y 1990-Ti poku.
MpoTe OCHOBOMOMIOXHWKAMM LIbOr0 Hanpsmy
TpaguUiiHO BBaXalTb lEeHepasIbHOro AMpek-
Topa retail branding AG ApHata TpaiHgna Ta
AnpekTopa Hanpsimy store branding, retail brand-
ing bapTa OelimaHa [10, p. 126].

Ha aymky Eina Cwmigrca, HelipomapKeTuHr
[03BO/ISIE Kpallle 3pO3yMiTV cnoXuBada i ioro
peakuilo Ha MapKETUHIOBI TpuUrepy LUASXOM
NMPAMOro BMMIpIOBaHHA MpoLecis B MO3Ky i nig-
BULWNTN edEKTUBHICTL METOAIB  MAapPKETUHTY,
BMBYAOUMN peakLito Mo3Ky [11].

Google Scholar Bu3Hauyae «Helipomapke-
TUHM», K PO34is1 Hernpo6ionorii NPo NPUARHATTA
pilleHb cnoxmeadyeM.TakuM YMHOM, CyTb HEWpo-
MapKeTUHry nonsrae B TOMY, W06 3po3ymiTu,
SK CMOXMBa4y NpUAMaE PilLeHHS, | B pesynbraTi
CTBOPUTU NEBHI MapKETUHIOBI CTUMY/IN, LLO CMO-
HYKatoTb [0 MOKYMNKW.

HelipoMapKkeTUHI YMOBHO [AifsATb Ha [ABa
BUAW: (pyHAaMeHTasbHUIA, 6arato B HOMY 3aCHO-
BaHWI Ha eMMipUYHUX HayKOBUX [OCNIIKEHHAX
cepenHn — KiHUsA XX CTONITTA, i IHCTPYMEH-
Ta/IbHUIA, LLIO BKOYAE pobOoTY 3 Npuiagamun ans
peecTpauii HelipodizionoriyHnx peakuini. Ony-
6NikOBaHO AECATKM KHUI, Y SKUX OMUCaHi 3aKOHU
NCUXiKn1, HEPBOBOI CUCTEMW Ta CTPYKTYPU ro/10B-
HOrO MO3KYy, WO Aae AyXe TOYHY iHdhopMaLito
Npo NoBeAiHKY NtoAnHW. CKNagHICTb MOXe fiLie
Y LbOMY, L0 3 rpaMOTHOI0 BUBYEHHSA LbOro nia-
X0y MOTPIOGHI KOMMN/IEKCHI 3HAHHS X0o4a Yy Takux
cthepax, gk Helipodui3ioNorisi, KOrHITUBHA NCUXO-
noris i nosefiHkoBa eKOHOMIKa. 3aBAAKM (hakTam,
O I'PYHTYIOTbCA Ha MPOBEeAEHUX eKCrneprMeH-
Tax, MOXHa BifLITOBXyBaTUCA Bif, NiaTBEpOKE-
HMX HayKOBMX TEOpIil Ta Npuimarti o6r'pyHTOBaHi
MapKETUHIOBI PiLLIEHHS, HEe BUTpayaroum yacy Ta
KOLWITIB Ha MOBTOPHI JocnimkeHHA. LWonpasaa,

MAPKETUHI



MAPKETWHI

EKOHOMIKA TA CYCIMNINbCTBO

Bunyck # 59 / 2024

cnino cnigysaTu npeAacTaBneHUM AaHuM, 6es-
YMOBHO, HE BapTO: TEXHO/10MYHa PEBO/IOLIS BCe
O[HO BHecna CBOI KOPEKTUBWU [0 «CYCniNbCTBa
KOHC'IOMepu3My», A0 TOro X npu agantauil Lumux
HayKOBMX TEOpii Mae BpaxoByBaTUCS PO3BU-
TOK Gi3Hecy Ta nosiBa HOBWMX PUHKIB TOBapiB Ta
MOCANYT.

[Jewo cknagHiwe cnpasa 3 iHCTPyMeHTasb-
HUM nigxoaom. Lle noB'sA3aHO 3 BUKOPUCTaHHSM
crneuiasibHOrO ob6nagHaHHA, sike B cuny cobi-

BapTOCTI Ta KOMMEeTeHL|ii, HeobXiaHMX ANs oro
ekcnnyarauii, He MoXe CTOATU B Odici KOX-
HOT KOMMaHil, Wo 6axae NiABULLATA MOKA3HMKM
edpeKkTMBHOCTI CBOET peksiamu (puc. 1).

FAKLLO PO3rNAfaTy came BUKOPUCTaHHS IHCTPY-
MEHTIB HEMPOMAaPKETUHTY B COLia/IbHUX Mepexax
TO [OCUTb YacTO BUKOPWUCTOBYHOTb AesKi IHCTPY-
MEHTU AK PyHAAMEHTa/IbHOrO Tak i iIHCTPYyMEeH-
TaNIbHOTO MapkeTuHry. lNMpote, came B coLujasib-
HUX Mepexax, € 3Mora BMKopucToByBaTy GinbLue
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Puc. 1. Bugu i iHCTpyMEHTU HelipoMapKeTUHIy
Lxepesio: cchopmosaHO asmopamu 3a pesysibmamamu 00C/OXeHHs [12; 13]
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TEXHIK IHCTPYMEHTa/IbHOTO MapPKETUHTY, OCKi/TbK/
cam npuHUMN X poboTn NobyaoBaHUA Ha asro-
puTmax, ki aHani3ytTb BENKY KisTbKICTb iHJIOp-
MaLii Wwo6 nokasaty cnoxusadvy TiSIbKM pene-
BaHTHY. BOHN BpaxoBylOTb aKTUBHICTb, iHTEpPECH
i Te, SIK CnoXuBay NOBOAMTL cebe B CoLjiasibHUi
MepeXxi, Ha YoMy 3aTpuUMye nornag, i T.4.

[HCTPYMEHTW HeMPOMapKeTUHTY B COLLia/IbHNX
Mepexax MoXyTb BK/touaTu B cebe pisHOMaHITHI
TeXHONOoriT Ta nigxo4m, WO AornomMaratoTb aHa-
nidyBartn Ta BNAMBATW Ha MCUXO/Ori0 Ta nose-
[iHKY KopucTyBadiB. OCb Kifibka iIHCTPYMEHTIB Ta
TEXHIK, SIKi HaCTO BUKOPUCTOBYIOTLCS B COLjias1b-
HUX Mepexax (puc. 2).

1) Emotion Analytics:

AHanizatopy emouin abo emotion analyt-
iCS BUKOPUCTOBYIOTb &@/TTOPUTMU  MaLLUHHOIO
HaBYaHHA [/ PO3Mi3HaBaHHA eMoLili B Tek-
cTax, KomeHTapsx, abo HaBiTb Ha dpoTorpadisax
KopucTyBadiB. BoHn pgonomaraloTb BU3HAYUTH,

AKi KOHTEHT Ta pekiama BUK/IMKakTb NeBHI eMo-
uit y ayguTopi.

2) Eye Tracking:

BigctexeHHs nornagy abo eye tracking B
couja/ibHUX Mepexax BUKOPUCTOBYETbLCA AJ1A
BMBYEHHS TOrO, Ha LLIO came KopucTyBadi 3Bep-
TaloTb yBary nig, 4ac nepernsgy KOHTEHTY.
Lle moxe 6yTn BaxIMBUM [ANS BU3HAYEHHS
e(peKTUBHOCTI peknamHuX enemMeHTiB abo Bia-
CTEXEHHS iHTepeciB.

3) bBioMeTPUYHMIA MOHITOPUHT:

BUKOPUCTaHHA TEXHOMOTI ANS MOHITOPUHTY
GiOMETPUYHMX MNOKA3HWUKIB, TaKMX SIK CepLeBuUii
pUTM, rasibBaHi4yHa LWKipHa peakuia Ta iHwi, ans
BMMIPIOBAHHA €MOLIHUX peakLiii Ha pi3Hi CcTu-
MY/ B COLia/TIbHUX Mepexax.

4) TllepcoHasiizoBaHa peknama:

BvkopucTaHHs  anroputmis  MallMHHOIO
HaBYaHHA ON15 nepcoHani3aujii pekiaMHUX npo-
NO3uLIA, BpaxoByluu iHTepecu, aemorpadiyHi

IHCTPYMEHTU HelipoMapKeTUHTY
B COLjia/IbHIX Mepexax

v \

Emotion BiomeTpuyHuii MepcoHanizoBaHa AHanitnka
Analytics MOHITOPUHT peknama Ta A/B-TeCTyBaHHs
. i — TecTyB. pekn.
| Ananizatop B/MIpIoBarA TapreToBaHa eraTIEI/BinMiCLl,b
TeKCTiB €/IEKTPU4HOTO Onopy p BIB,
LLIKip® peknama PO3MiLLLEHHS
AHanizaTop : :
| doto/Bigeo BumiptoBaHHst yactotn || L] Pemapketunr || [  AHanis noToky
CepLEeBOro CKOPOYEHHS KNiKiB
. i ANXaHHSA
L] AHanizatop A
ayaio . . BifcTexeHHs pyx
Enekrpomiorpadis f'nvu_ui : Tennggi y
(EMG)
KapTtu
A4
VR Ta AR peasibHiCcTb :
Eye Tracking MegiannaHyBaHHs

3 ypaxyBaHHsM NCUXonorii

Peknama Ha ocHoBi VR
Ta AR TexHonoriin

CTBOpEHHS BipTya/lbHUX
MarasvHiB i NogopoXeli

Puc. 2. IHCTPpYMEHTU HelipOMapPKETUHTY B COLiaJIbHUX Mepexax

Lxepeso: cqhopmosaHo asmopamu 3a pesy/ibmamamu 00C/1IOKEeHHS
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XapakTepucTMku Ta MnonepeaHlo  akTUBHICTb
KopucTyBaua.

5) AHanitnka Ta A/B-TecTyBaHHS:

BuKopuCTaHHA aHasliTUYHUX  IHCTPYMEHTIB
018 BUMIPOBaHHA ePEKTUBHOCTI Pi3HMX peknam-
HUX KamnaHii Ta BUKOpUCTaHHs A/B-TecTyBaHHSA
ONA eKCNepUMEHTIB 3 PiSHUMKU BapiaHTaMy KOH-
TEHTY UM ansaliny.

6) MegiannaHyBaHHA 3 ypaxyBaHHAM MCU-
XOJorii:

BrkopucTaHHS NCUXONOTYHMX NPUHLMNIB NpK
nnaHyBaHHI MegiakamnaHii Ans [AO0CArHEHHS
6iNbLIOT B3aeEMOAil Ta MO3UTMBHOIO BPaXEHHS
Bif, KOpPUCTyBadiB.

7) VR ta AR-peknama:

BukopuctaHHs BipTyasibHOI Ta po3wmnpe-
HOI peasibHOCTI A1 CTBOPEHHS IMEePCUMBHUX
pekiaMH1X KamnaHii. Lie fo3Bonsie kopuctysa-
YyaMm B3aEMOZIATV 3 NPoAyKTaMy 4n nocayramm
6iNbLU iHTEHCUBHO.

Lli iHCTpyMEHTM MOXYyTb BMKOPMCTOBYBaTUCS
OKpPEMO uM B MOEAHAHHI, CTBOPHOOUN OBiflbLu
CKnagHi cTpaterii ana BNAMBY Ha MOBEAiHKY
KOpUCTyBauiB B COLia/IbHUX Mepexax, OfHak
noTpebytoTb B GaraTbOX BunagKax CKIaLHOro
obnagHaHHS Ta cneujanicTiB Aki npaBUbHO
MOXYTb iHTEPNPETyBaTn pe3ynsratn Helipomap-
KETUHIOBUX AOCNIOKEHD.

Lo cTocyeTbCA IHCTPYMEHTIB Ta TEXHIK (PyH-
AaMeHTa/IbHOro HeMpoOMapKETUHTY SKi BUKOpUC-
TOBYIOTbCS B COLia/IbHUX Mepexax Mnpu npocy-
BaHHi TOBapiB Ta NOC/Yr TO TYT MOXHa BUAISTUTY
HacTynHe:

1) EmoujiiHi ctumynu:

— Bi3ya/lbHa CTUMYNAUIA: BUKOPUCTAHHSA
npuBabnmemx 306paxeHb Ta Bifeo, SKi BUKIKa-
H0Tb emolLlji i acouiauii 3 NPOAYKTOM YK NOCAYroH;

—  eMOLiiHO 3apsamKeHi icTopii: po3noBiab
iCTOpIT, AKi 3aXONNI0KTb Ta BUKIUKAKOTL eMoLi,
noB'aA3aHnx 3 6peHaoM.

2) CouianbHuii BNAMB:

—  CNiNIbHOTU Ta rpynu: CTBOPEHHs nnar-
doopM 419 B3aEMOfji KMiEHTIB Ta 0OMiHY AyM-
kamu. CoujanibHUin BNAMB | BiArykM Bif, iHLWKX
MOXYTb 3HAYHO BM/IMBATW Ha PiLLIEHHS MNOKYMLiB.

3) Konbopu Ta an3aiiH:

—  KONbOpoOBa MCUXOMOTiA:  BUKOPUCTaHHSA
KO/1bOPIB AN 6peHay Ta peknamMHoil KamnaHii, siki
BUK/MKAKOTb GadkaHi emMoLi y LiNboBOi ayanTopil;

—  NerKOCnpuAHATIMBUIA  Ou3aiiH: 3a6e3-
neyeHHs 1erkol CNpUAHATANBOCTI iHChopmauii
yepes au3aitH Beb-cainTy (UX/UI gmusaiiH), cto-
PiHK/ B couiafibHIi Mepexi, peknamu Ta yna-
KOBKV TOBapIB.

4) [MepcoHanizauis 3 BAKOPUCTaHHAM OaHUX:

— nepcoHanioBaHi  NponosuLii:  BUKOPKC-
TaHHA AaHuX KNIEHTIB /19 CTBOPEHHS nepcoHari-
30BaHUX NPOMO3uLiil Ta peKk1amMHKX NOBISOM/IEHD,
WO BIAMOBIJAIOTL IHAMBIAYa/IbHUM MNOTpe6aM |
NnoGaKaHHAM.

5) ToniTnka LiHOYyTBOPEHHS:

— cTparterii  LiHOYTBOPEHHSA:  BUBYEHHSA
BMN/IMBY LjiH Ha MCUXO/ONi0 CNOXKMBaYa Ta po3BUTOK
cTparerii LiHOYTBOPEHHS, WO BiAnoBigae Helpo-
NOriYHMM 0COBNMBOCTAM LiNIbOBOT ayanTOopii.

[N yoOCKOHa/IEHHA 3aCTOCYBaHHSA ICHYHUYMX
IHCTPYMEHTIB HEMPOMAPKETUHTY NPW NPOCYBaHHI
TOBapiB i NOCAyr B couUia/ibHUX Mepexax nep-
CMEKTUBHUM HanpsiMOM € pPo3pobka MOOGISTbHUX
[ofaTkiB, SiKi BUKOPUCTOBYIOTb HEMPOMapKeTUH-
rOBi TEXHIKW [/19 3a/ly4eHHs KOPWUCTyBadiB Ta
BVIBYEHHS TXHbOTO CMOXNBALLKOro nooyTy.

OfHak HeobXiAHO Nam’aTaTu, WO 3axXUCT Npu-
BaTHOCTI Ta eTUYHEe BUKOPUCTAHHA JaHUX € K/to-
4yoBUMM AN1F NIATPUMAHHA [OBIPU CrOXKBaYiB.
HanarogpxeHHs npo3opux iHpopmauiinH1x noni-
TUK Ta 3abe3neyeHHs 6e3nekn ocobucToi iHdop-
Maujii BaXX/IMBO /19 YCMILLHOIO BNPOBaXEHHSA
iHHOBAL|ill Y HEMPOMAaPKETUHT.

BucHoBKu. [Ins couia/sibHUX Mepex Baxn-
BUI CTYNiHb 3a/1y4EeHOCTI CnoXuBada B NpoLEeC
KyniBni TOBapiB i MOCNYT.

BrKOpUCTaHHS IHCTPYMEHTIB HEMPOMapPKETUHTY
[a€e LUMpOoKe KO/1I0 MOX/IMBOCTEN A/1A NiANPUEMCTB
LWOO6 3p03yMiTV CBOK Li/IbOBY ayauTOpIlo i cTatu
[0 Hei 6nvkye. EchekTnBHE 3acToCyBaHHSA HEpO-
MapKeTUHry [Jornomarae CTBOPHOBATA  €MOLjiiHI
3B'A3KN 3 BPeHOoM, Lo MOXe Mpu3BecT 40 Bif-
[aHOCTi Ta NTOSA/IbHOCTI CroXKMBauiB.

Cepep, OCHOBHUX TEXHIK PyHAAMEHTa/IbHOro
HelipoMapKETMHTY NPW NPOCYBaHHI TOBapIB i NOCNyr
B COLia/TbHUX Mepexax BUAIMATb eMOLVHI CTU-
MYy/I1, couiasibHWUIA BM/IMB, KO/TIbOPOBY NMCUXOAOTIiH0
i NEerkofoCTYMNHUIA AM3aiiH, 3acToCcyBaHHA ediek-
TUBHOI MOMITUKN LiHOYTBOPEHHA LLIO BIiAMOBIJAE
HenponoriYyHMM 0Cco6MBOCTAM  Lji/IbOBOI  ayau-
TOpil. [JO OCHOBHUX 3aC06iB IHCTPYMEHTa/IbHOIO
HelpoMapKeTUHry BigHOCATbL emotion analytics,
eye tracking, 6iOMeTpUYHMIA MOHITOPIHT, NepcoHa-
ni3oBaHy peknamy, aHaniTuky Ta AB-TecTyBaHHS,
VR Ta AR-peknama Ta iH. Haiikpatlue ui iHCTpy-
MEHTM | TEXHIKM NpaLo0Tb NPU X KOMMNIEKCHOMY
3aCTOCYBaHHI y pPi3HMX KOMOIHALIsIX B 3a/1€XKHOCTI
Bi] NOCTaBNEHWIA LiNel Ta 3aBAaHb.

MepcnekTnBM noganbLlunX AOCiMKEHb NONsA-
raloTb y BMBYEHHI e(DEKTUBHOCTI 3aCTOCYBaHHSA
Cy4YacHUX MOBINbHUX A0AATKIB LLIO BUKOPUCTOBY-
t0Tb HEIPOMAPKETMHIOBI TEXHIKM A/19 3a/1yYEHHS
KOpUCTYBaYiB Ta BMBYEHHS IXHbOIO CroXuBaLlb-
KOro nooyry.
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