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Y cTatTi po3rIsgHYTO NOHATTS «/I0S/bHICTb» Ta €BOJIIOLLII0 A0r0 TlyMadeHb 3 4acoM. 3a3HavaeThbes, WO y Mapke-
TUHTY NT0S/TbHICTb BXMBAETLCA Y KOHTEKCTI NMPUXUABHOCTI A0 6peHay. MigKpecneHo BaX/IMBICTb YTPUMAHHS i 3aBO-
t0BaHHSA NT0A/IbHOCTI KMIEHTIB Y OBrOCTPOKOBIli NepCnekTuBi, Lo NiATBEpAXEeHO HaBeAeHMW Npuknagamu. Po3rns-
[laeTbCA icTopiA N0AMLHOCTI Ha puHKY B2B. Bu3HayeHo, YoMy nporpamu I0SNIbHOCTI € KMIOYOBUMU 4718 YCNLLHOCTI
KOMMaHiin B B2B-cerMeHTi Ta Sk BOHU BM/IMBAOTb Ha BiAHOCKHYM 3 K/iEHTamu. HaBeaeHo cTaTuCTUYHI gaHi, Ski nia-
TBEPLKYHOTb €(PeKTUBHICTb nporpamM J1I08/1IbHOCTi Yy 3MILHEHHI BiJHOCWUH Ta OOCATHEHHI 4OBrOCTPOKOBOrO YCMixy B
cermeHTi B2B. Takox, y cTarTi npoaHanizoBaHoO Ta BU3HAYEHO K/OYOBI dpakTopu, WO BNANBAKTL HA JTOS/LHICTD.
30Kpema, AOCNiMKEHO Taki acneKTu, SK SKiCTb NPOAYKUIT Ta NOCAyr, 3a0BO/IEHICTb KMIEHTIB, KiHLUEBA LIHHICTb AN
CMOXWBaYiB Ta BAPTICTb Nepexosy.

KnrouoBi cnoBa: Nos/bHICTb, nporpaMa 0s/1bHOCTI, PUHOK B2B, NOAMBHICTL CNOXMBAYIB, TIOASBHICTL [0 6peHay.

The article examines the concept of «loyalty» and the evolution of its interpretation over time. It has been determined
that there are many different definitions of the concept today, but the common feature is its characterization as an
attachment or trusting attitude towards something or someone, and that in marketing, loyalty is often used in the
context of brand loyalty. The article emphasizes the importance of retaining and gaining customer loyalty in the long
term. This is demonstrated by an example where attracting new customers can mask problems with the loyalty of
existing customers. Finally, the article examines the history of loyalty in the B2B market. The article also examines
why loyalty programs are key to the success of companies in this market segment and how they affect customer
relationships. Loyalty programs are considered by the authors as a marketing strategy aimed at strengthening
relations with corporate clients and rewarding them for their loyalty and partnership. The article provides various
statistical data that confirm the effectiveness of loyalty programs in strengthening relationships and achieving long-
term success in the B2B segment. The authors emphasize in the article that the presence of loyalty programs in
the B2B market allows companies to receive humerous advantages, which usually include the fact that regular
customers spend more, can recommend the company to others, provide information necessary for improvement
and stimulate the introduction of innovations, as well as constantly increase costs. The article also analyzes and
defines the key factors affecting consumer loyalty. In particular, the authors investigated such aspects as the quality
of products and services, customer satisfaction, final value for consumers, and switching costs. The article solves
the important problem of determining the factors affecting customer loyalty in the modern business environment.
The authors conclude that product and service quality, customer satisfaction, end value for the consumer, and
switching cost are interrelated and jointly contribute to winning and maintaining customer loyalty, which is the key to
success in modern business.

Keywords: loyalty, loyalty program, B2B market, consumer loyalty, brand loyalty.
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MocTtaHOoBKa npo6GnemMn Yy 3arajibHOMY
BUrnapi. Y cydyacHomy 6i3Hec-cepeoBulLLj,
[e KOHKYPEHLisi pocTe, i KNiEHTN CTatoTb BifibLu
BUMOIIMBUMUN, YNpasBAiHHA N0SAMbHICTIO B B2B-
cerMeHTi HabyBae KNH4YOBOro 3Ha4YeHHs. MpoTte,
[OCNiKEHHA 0c06/MBOCTEN (DOPMYBaHHS NPO-
rpam NosnbLHOCTI Ha B2B-puHKY 3ycTpivatoTbes
Habarato pifwe, HX aHaslorivyHi AoCNigKEeHHS
B KOHTekcTi B2C, wo o6ymoBntoe Heobxia-
HICTb O4ATKOBOI yBaru 1a aHaulizy. Bax/imsicTb
ynpaBniHHA T0A/bHICTIO Ha B2B-puHKy nocunto-
ETbCS TAKOX 3a/1EXHICTI0 6araTbOx KOMNaHii Big,
[LOBIOCTPOKOBUX KMIEHTCHKMUX BIGHOCUH.

JocnigkeHHs Liel npobnemMm Moxe po3KpUTK
iHHOBALHI NiAXoaM Ta Halikpalli NpakTUKK, siki
[onomoxyTb  B2B-nignpuemctBam  36epertu
Ta po3BMBAaTK CBOK K/IEHTCbKY 6a3y B ymoBax
3pocTalyol KOHKYPeHUii Ta MIHNMBUX PUHKO-
BMX YMOB. Take AOC/iIKEHHS Mae noTeHuiasn
CrpuATA NiABULLEHHIO eeKTUBHOCTI 6Bi3Hec-
BIQHOCWH, CTBOPEHHI0 cTparterin gna 36epe-
XEHHA Ta 3pOCTaHHA MPUOYTKY, | AK HACMioK,
MOKpaLLLEHHIO pe3ybTaTiB KOMMNaHii, LWo AiloTb y
cermeHTi B2B.

AHani3 ocTaHHiX gocnigkKeHb i nyonikawiii.
JocnipKeHHsAM  po3rAaHyTUX Yy AaHii po6orTi
NnUTaHb 3aiMasICs HEBEINKA KiSIbKICTb BYEHUX.
JIoANbHICTL B KOHTEKCTI pUHKY B2B gocnimxy-
Basim YeH Ik AH, AHuyk C. Ta AHUYK T., a Takox
Aeski iHWwi asTopn. 3okpema, YeH [ AH po3rns-
HYB TEOPETUYHI aCrneKTU JIOA/IbHOCTI CMOXMBaYiB
Y Pi3HUX rasly3sixX Ta BU3HauVB K/TH04OBI (hakTopu,
LLIO BM/IMBAKOTb HAa NTOASBHICTb K/TIEHTIB.

BuaineHHs HeBUpilleHUX paHiwe YacTuH
3arasibHOI nNpo6nemun. LocnigKeHHs, Wo CTo-
CYHOTbCSA YNpaBiHHA NOSANLHICTIO HA pUHKY B2B
3yCTpiyaloTbCs 3HAYHO piAwe, HK aHanoriyHi
[OCNiMKEeHHs B KOHTEKCTi B2C. Pasom 3 Tum, Bif-
MIHHOCTI B CTPYKTYpi Ta npupoai BigHocuH B2B
NOPOAKYOTb HEOOXiAHICTb NPOBEAEHHS A0CHi-
[KEeHHA ynpaBniHHA JTIOA/BHICTIO came B cdoepi
B2B, agxe pesynstaty [OC/igKeHb ynpaBniHHA
NOAMBHICTIO Ha puHKY B2C He MOXyTb 6yTu
3acTocoBaHi A1 B2B-koMnaHiii.

dopmyntoBaHHS Ljinen ctaTTi (noctaHOBKa
3aBAaHHsA). MeToto cTaTTi € po3pobKa HayKOBO-
METOAMNYHMX MOSIOXEHb 3 (POPMYyBaHHSA iHHOBa-
LiiHMX nporpamM NosiIbHOCTI KOMMNaHIi B cy4ac-
HUX YMOBaxX BUCOKOKOHKYPEHTHOIo B2B-puHKky.

Buknag OCHOBHOro martepiany pocni-
DOKEeHHA. MNMOHATTA «/0ANbHICTb» NOXOAUTbL Bif,
opaHLy3bkoro crnosa «loyal» («BipHWUA») i cno-
4yaTKy BWKOPUCTOBYBa/IOCb MNEPEBAXKHO B KOH-
TEKCTi BIPHOCTI CBOIil KpaiHi Ta 1i Bnagi, ogHak
3rofloM cdpepa Moro BXUTKY cTasia 3Ha4yHO Lnp-
Wwoto. CborogHi MNOHATTA «/10A/bHICTb» MOXHA

3yCcTpiTK y 6araTbox chepax, 30Kpema, B COLiio-
norii, nonitonorii, 6i3Heci, MapKeTUHIY Ta iHLLKX.
B HaykoBiin niTepatypi CniBiCHYOTb YMMasIO pi3-
HOMaHITHUX BU3HAYEHb, SKi 06’€HYE PO3YMIHHA
NOSANBHOCTI SK MPUXWABLHOCTI un  GnaroHagini-
HOro CTaBJ/IEHHSA [0 KOrocb abo yorocs [1, . 93].
B MapKeTUHry MOHATTS «/10A/IbHICTb» TpakKTy-
ETbCA, AK NPUXWUMBHICTbL KMIEHTIB 4O NEBHOro
6peHAay, WO MOTMBOBaHa 3BMYKOKO KynyBaTu TOW
camuini ToBap abo KOPWUCTYBaTUCb TIEKD CaMOH0
MOCNyroto.

YTpUMaHHs KNIiEHTIB € BaXX/IMBMM (PAKTOPOM
3abe3neyeHHs YCnilHOCTi KoMnaHil y [AoBro-
CTPOKOBIli NepcnekTunBi, a BUKNKYHA KOHLEHTPA-
Li Ha 3pOCTaHHi MOXe 3amackyBaTtun npobaemmn
NOAMBHOCTI. AKe, yCnilHe 3a/1y4YeHHSA HOBUX
KNIEHTIB HaBITb MPW BMCOKOMY PiBHi BIATOKY KJli-
EHTIB MOXe BUAABaTUCb HE HAATO 3arpo3/IMBUM
B KOPOTKOCTPOKOBI nepcnekTusi. [Mpobnemu
NOANBLHOCTI CTatoTb OYEBUAHUMM SLLIE Mi3HILe,
KO/ KINIbKICTb HOBWUX KJTIEHTIB BUYEPMYETLCA.
ToMy, O4YeBMOHUM CTa€, WO HeobXigHO npuai-
NATW yBary i 3a/ly4eHHK HOBUX KIEHTIB, | yTpu-
MaHHIO BXe HasiBHOI K/iEHTCbKOT 6a3n Ta 36i/1b-
LLIEHHIO 1T NosiNbHOCTI [2].

IcTopia nosinbHOCTI Ha B2B-puHKY noyvHa-
€TbCA We y XX cT. MNepwi dpopmu N1I0S/1bHOCTI B
B2B 6ynu nos'sa3aHi 3 B3aEMOBUTigHUMY yrogamu
Ta [0BroCTPOKOBMMU NapTHEPCTBaMU MK KOM-
naHismu. Micna Apyroi cBiTOBOI BiiHW 3pOCTaHHSA
0o06cAriB BUPOOGHULTBA Ta MocTayvyaHb CrpuUsv
PO3BUTKY BaK/IMBOCTI CTabisfibHUX 6i3Hec-napT-
HepcTB. [NepefoBciM Lie cTocyBasiocsi BUPOOG-
HVKIB Ta nocTayasibHUKIB CUPOBUHW. ogdasiblue
3pOCTaHHs KOHKypeHUil Ha B2B-puHKYy npwu-
3Be/10 [0 NOSABM Meplnx nporpam Js105/1bHOCTI
0N CTUMY/IHOBaHHS KNIEHTIB 06upaT NEBHOrO
noctavyasibHuKa. Lle 6ynum pisHOMAaHITHI 3HMXKK
Ha 00csrM, 60HycM 3a NOSAMbHICTL abo iHLLi
nepesarv. 3 NOSIBOK KOMM'IOTEPIB Ta IHTEPHETY
NOSAMBHICTL Ha B2B-puHKy cTasia 6inbLl TeXHO-
noriyHoro. Bnepuwe 3'aBuavca umdposi npo-
rpamMu NOSISIbHOCTI Ta CUCTEMU KepyBaHHS Bif-
HocMHamMu 3 KnieHTamu (CRM), Wo A03BONNMNO
KOMMNaHisiM BiACTeXyBaTu Ta aHaslizyBaTu nose-
[iHKY CBOIX KNieHTIB. CbOrofHi NosifibHIiCTL B B2B
NPOAOBXYE PO3BMBATUCA BiANOBIAHO A0 HOBITHIX
TEXHONOrIN Ta TpeHAaiB. EdekTuBHe BUKOpPUC-
TaHHA aHaNiTUKM [aHUX, LTYYHOTO iHTEeNeKTy
Ta nepcoHanizauii BigirpatloTb BaX/MBY pPOSb
y B3aeMogii 3 knieHTamu [3]. B ocTaHHi poku, y
3B'A3KY 31 30i/IbLLEHHAM IHTEepecy [0 eKoNorii Ta
couianibHOT BignosigasbHOCTI 6i3Hecy, 6Garato
B2B-komnaHii BK/IOUMAW Li aCNeKTU y CBOI Npo-
rpamu nosnbHocTI. Lle moxe Bkio4vaty B cebe
3HWKKN 32 BUKOPWUCTAHHS €KOMOTMYHO YMCTUX
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MaTepianie abo MNiATPMMKY COLjia/IbHUX MPOEK-
TiB. IcTOpPIA NOSANBLHOCTI Ha B2B-puHKY CBIig4YAUTb
Npo MNOCTINHWIA PO3BUTOK Ta ajantauyilo Komna-
Hiin Ta X nporpam Nos/IbHOCTI A0 3MiH B Gi3Hec-
cepefoBuL Ta MOKasye 3pOCTaHHA nonynsap-
HOCTI Takmx Nporpam 3 Yacom.

Mporpamy noanbHocTi B2B mMoxHa HasBatu
MapKeTUHIOBOK CTparerielo, ska po3pobns-
€ETbCA KOMMaHIAMWU ONA 3MiLHEHHS BiZHOCVH.
Ii MOXHa onucatu, sk CTPYKTYpOBaHy CUCTEMY,
AKa BMHAropog)Kye KOpnopatuBHUX KIIEHTIB 3a
TXHIO NOSAMBHICTb | NOCTiHE NapTHepPCTBO. Kom-
naHil NPOMOHYTb BMHArOpoAM Ta 3a0X0YeHHS,
LWO6 CNOHyKaTU KOPMOPaTMBHUX K/IIEHTIB Bif-
faty nepesary iXHiM npogyktam 4m nocnyram,
a He KOHKypeHTam. BuHaropoga Moxe rpyHTy-
BaTUCA Ha Takux dpaktopax, fIK KifbKiCTb Kyni-
BeNb abo Te, AK [A0Bro BOHWM Oynu KaieHTamu.
MignpMemcTBa MOXYTb OTPMMATK 3HWKKA Ha
MaibyTHI MOKYyNKW, OOCTYN A0 EKCKIH3MBHUX
nNpono3uLin Y nocnyr abo HaBiTb NepcoHani-
30BaHy MigTPUMKY, AKa AONoMoXxe iM [AOCArTU
ycnixy [4]. 3a pesynbratammn gocnigxeHHs 78%
B2B-nokynujiB 3 HOBMMW 6isHec-noTpebamm 3
TaKoK XX MMOBIPHICTIO 06epyTb HOBOrO NocTa-
YyasibHKUKa, K i 3a0Bi/IbHATL TX 3a A0NOMOIOH
TEnepilwHLOro napTtHepa, TOMY KOMMaHIiAM SK
HIKO/IM BaXkKNMBO 3HaWTK cTparTerii, Wo6 36e-
pertu knienTa [5].

BrnpoBagpkeHHA nporpaM N0S/IbHOCTI  Ha
puHky B2B Hapgae komnaHigsmM pisHOMAaHITHI
nepesaru, [0 AKX 3a3Buyali BiAHOCATb Te, L0
NOCTIViHI K/iEHTU BUTpayaloTb BiNnblue, MOXYTb
nopekoMeHAyBaTy KOMMNaHio iHWUM, HagakoTb
HeobXiaHy AN BAOCKOHasIEHHS iH(hopmauio Ta
CTUMY/OTh BMPOBaPKEHHS iHHOBALi, a TaKoX
NOCTIHO 36iNbLUYyOTb BUTPaTK [7]. Po3rnsHemo
Taki nepesaru 6isbll AeTasnbHO.

1. 36i/bWeEHHST Kislbkocmi nocmiltHux KJii-
eHmis. Ti, XTO MaloTb nporpamu n0s1bHOCTI B2B
reHepytoTb Ha 32% OGinbLue AOBroCTPOKOBUX KIli-
€HTIB MOPIBHAHO 3 KOMMAHiAMM, AKi iX HE MaloTb,
a 37% B2B-komnaHiin CTBepOXXylOTb, WO MNpo-
rpamu fos/bHOCTI 3abe3neuyoTb eekTUBHY
cTparerito yTpuMaHHs K/lieHTiB. [Npu ubomy, 74%
B2B-koMnaHiii, Siki BUKOPWUCTOBYIOTb MpOrpamu
NOSANMBHOCTI, NOBIAOMAATL MPO 3HWXKEHHS Bif-
TOKY KNIEHTIB MiHIMyM Ha 10% nOpPIiBHAHO 3
IXHIMK KOneramu, siKi He MaroTb TakuX iHiLiaTuB.
OTxe, nporpamMmu N0AMLHOCTI 34aTHI TpaHcdop-
MyBaTu BiJHOCUHW Ta 3MiLHIOBaTN JOBrOCTPOKO-
BUIA yCNiX, & TaKoX CTalTb rapaHTOM nepemoru
B KOHKYPeHTHOMY CBiTi B2B [6].

YacTto BnacHuKM KOMMNaHii aymatTb, L0
3pOCTaHHA Ta YCnix 3anexartb Bif 3a/lyYeHHs
KNieHTiB. BOHM BBaXatoTb, WO KOMMNaHig He

3MOXe JOCArTM ycnixy, AKWo He 6yae fofasatu
HOBWX K/IEHTIB LLOMICSALA, asne ue 30BCiM He Tak.
IX BXe iCHYIOUI KNIEHTN BAXNBI Tak camo, AKLLIO
He Oinbwe. 3a gaHumn Institute of Customer
Service Ha HasABHUX KAiEHTIB npunagae 65%
X npopaxis, i BBaXaeTbcs, Wwo 20% 1X K/i€H-
TiB 3a6e3neuvytoTb 80% ix npubyTky [7]. 3any-
YEHHA HOBMX KIEHTIB 3aiimae Garato 4yacy Ta
€ OOCUTb A0pPOrMM. 3BUYaAiHO, Lie He O3Havae,
L0 KoMMaHil He MOBWHHI 30cepeaxyBaTu CBOI
3yCWUNS Ha TOMY, W06 3a/1y4nTH iX, O4HaK Le He
MOBMHHO BYTK TX €ANHUM DOKYCOM Y AOBTii rpi.
AK nokasyloTb pesynstatv OoC/ifKeHb, € Bid-
YyTHa LHHICTb A1 IHBECTYBAHHSA B iCHYHOMY Kli-
EHTCbKY 6a3y Ta ii nogasblunii po3BUTOK. KoM-
naHisiM BapToO 3HaiTU 4yac, Wob nepekoHaTucs,
LLLO TX K/IEHTWN 3a4,0BOJEHI.

2. 3ayyeHHs  HOBUX  K/ieHmig.  64%
B2B-komnaHii, ski 3anycTunm nporpamm nosisb-
HOCTI, NOBIAOMJ/IAKOTE NPO 30i/IbLUEHHA 3asy-
YeHHA KnieHTiB. Lli cTtatncTnuHi gaHi nigkpec-
NOKTb CUY Nporpam NoANbHOCTI, i/TCTPYOYn
TXHIV nOTeHuian He nuwe anga NigTPMMKK OOBro-
TpUBa/IUX BiAHOCUH 3 KAIEHTaMW, ane i y siKOCTi
cTparerii 3poctaHHs [6].

3. PexomeHOayii. MocCTiliHi KnieHTn 3 Gifb-
LIOK MMOBIPHICTIO MOPEKOMEeHAYTb Komna-
Hit0 CBOIM Apy3sM i Koneram, asie Wwob6 ortpu-
MaTu nepesaru Bif, TI0OANbHOCTI KNIEHTIB, Taki K
pedepanun Ta pekomeHgaLil, koMmnaHil NoTpibHO
Ai3HaTuncs, sKi KieHTN HaMOoBIpHILLE Ti mopeko-
MeHAyTb. Lito iHdhopmauito 419 KomnaHii Mmoxe
HapaTtn Net Promoter Score (NPS). Mpsme 3anu-
TaHHSA A0 KNIEHTIB, HACKIIbKN MMOBIPHO, LLLO BOHW
NopeKkoMeHAyTb Bac, Aa€ PO3yMiHHA Mpo Te,
XTO € HaMOiNbLU NIOANIbHUM KNIEHTOM. KieHTIB,
SKi BiANOBIAATb Ha Lie NUTaHHSA «9» abo «10x»,
MOXHa Ha3BaTu npomMoyTepammn KommnaHii. BoHn
He TiMbKM caMi 3anmwiaTbCsa KiEHTaMu, asne i
MOXYTb MOPEKOMEHAYBATW KOMMaHIt0 iHLLUM.

KnieHtn, ski 6epyTb yyacTb y nporpamax
nosinbHocTi B2B, Ha 75% yvacTiwe pekoMeHay-
BaTUMYTb MpoAyKT abo nocnyry iHWuM. Takum
YMHOM, 3aJly4YeHHs K/IEHTIB A0 Nporpam /o5 b-
HOCTI NepeTBOPHE X Ha BNAMBOBUX ambaca-
[opiB, MigBuLLLYyOYM Bni3HaBaHIiCTb GpeHay Ta
[0BIpY 10 HbOTO B KOHKYPEHTHOMY CepefoBuLLi
B2B [6].

4. BnisHasaHicmb 6peHdy. [NoHag 60%
MapkeTosoris B2B noromkyoTbCs, Wo nporpamm
NOANBHOCTI NapTHEPIB 3HAYHO MOKPALLYOThb BrIi3-
HaBaHiCTb 6peH/y Ta PUHKOBY YacTky [6].

KomnaHiss Mae TOYHO 3HaTW, XTO Ti MOCTIliHi
KNiEHTW, WO M Hainbinbwe nopobaetbes y i
NPOAYKTax, Moc/yrax Ym KNieHTCbKOMY [0CBifi,
i, 0c06/MBO, SAKi IXHI 601bOBI TOUKK. Lit0 iHop-
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MaLlito Takox Halikpalle 36upatyn 3a A0nomMo-
roto onutyBaHb NPS. lNpu LUboMy, came Nos/IbHI
KNIEHTM 3 GiNbLUOK MMOBIPHICTIO BignoBigaTUM-
YTb Ha YCi ONUTYBaHHS, @ TaKoX PO3KaxXyTb Mpo
CW/IbHI Ta cniabki CTOPOHWU, a KOMMaHis 3Moxe
epekTUBHO BUKOpUCTaATU OTpPUMaHy iHcopma-
yito. Hanpuknag, ICON, noctavasibHUK ayT-
COPCVHIOBMX  pilleHb, 3p06WMB  MO3UTUBHUIA
KNIEHTCbKWIA [O0CBiA, LEHTPOM CBOEI cTparterii
3pocTaHHs. MoHag 80% ioro kieHTiB Nnpunagae
Ha pedhepanis. Lle pe3synbrar petenbHO po3po-
61eHOro npouecy, AW BKIOYaE pearyBaHHs Ha
BiArykn. ONuUTyBaHHS, SIKi KOMMNaHisi NPOBOAUTb
[Bidi Ha pPiK, € KOPOTKMMU Ta LUBUAKMMMU, | 40 TOrO
X MaroTb YHikasibHe 100-BifiCOTKOBE 3a/1yUYeHHs.
KnieHTn He TiNbkn HagalTh LiHHWI BHECOK, Bif-
noBiJatoun Ha 3anuTaHHs, ane in bepyTb y4acTb y
po3B’A3aHHi Npobnem B peasibHOMY Yaci, a ToMy
CTalThb GiflbLL NOANLHUMU. 3aBASAKM LbOMY KOM-
naHia ICON pocerna Bpaxar4oro nokasHuka
YTPUMaHHSA KNieHTIB y po3mipi 98,8% [7].

5. IHHoBayil. AKWO KAIEHTM 36UparOTbCA
3aIMWINTUCA 3 NEBHUM OpeHAoM, a He 3 Byab-
SKUM [HLUMM, BOHM MOBWHHI 6aynTy peasibHy
LWiHHICTb MOro NpoaykTiB i nocnyr. 3 yacom Le
O3Hayae, WO KOoMMNaHisi noBMHHA OYyTW B KYpCi
rasly3eBuX TEHAEHL,M | NOCTINHO BNpoBaAXyBaTu
iHHoBauji. Hanpuknag, Zoominfo mae piBeHb
yTpUMaHHA KnieHtiB 98,5%. Takoro pesynb-
TaTy KOMMaHisa pgocdarna, 6yaytoum CTOCYHKA 3
KnieHTaMu 3a A0MOMOroK iHHOBAL, 30Kpema,
3a [0MOMOrol HaByaHHA. [ocnimkKeHHs iX K-
EHTCbKOI 6a3n nokasano kKomaHgi Zoominfo,
wo nicnsa 90-geHHoro nepiogy K/ieHTU Ginblue
He 6ynM B 0cob6MBOMY 3axBaTi Big Zoominfo.
Lle BXe He Byna Ta «HOoBa G/MCKy4Ya TEXHiKa»,
SIK Ha noyaTtky. 3aMicTb TOro, WOo6 NaHikyBaTn Ta
LUyKaTu HOBMX K/EHTIB, KOMaHa 3po3ymina, Lo
ue igeanbHWI WaHC 3anpoBagnTy Apyruii payHa
HaByaHHA. BebiHapu B npaAMoMy eqoipi, npuBaTHi
TPEHIHIN Ta TPEHIHIM 3a 3annToM, a TakoxXx npo-
rpama ceptudpikauii 6ynv 3anpoBakeHi, W06
ZoomInfo 3asMwaBca CBXUM i B LEHTpI yBaru
KnieHTiB. TOOTO, SKWO KOMMaHiA 3BepTae ysary
Ha noTpebu CBOIX KMIEHTIB Ta AOC/IAKYE 1X, TO
BOHW MOXYTb MifWUTOBXHYTU TI BAOCKOHAIUTUCS
Ta cTartu KpaLloto [7].

6. 306i/IbWEHHST  K/AIEHMCbKUX — BUMpam.
MpoTarom cnienpali 3 6peHA0M MOS/bHI KNIEHTN
MOXYTb BUTPATUTK Ha HbOro Ha 300% 6inbLue,
HDK K/TIEHTN, Ki HE € NosiNbHUMU. Lle o3Hauvae,
Wo npioputnsalis yTpUMaHHA KNIEHTIB MOXe
MaTh BENIMYE3HUIA BMMB Ha MPUOYTOK KOMMa-
Hii. MpoaHasiisyBat ePeKTUBHICTb YTPUMaHHSA
KNIEHTIB MOXHa 3a A0MOMOroK Takux nporpam,
AK, Hanpuknag, Account Experience, siky po3po-

6neHo, Wo6 A0NOMOrTY KOMMNaHii NoGavynTu LiHy
pU3KKIB BIATOKY Ta BapTICTb MNEBHUX (DAKTOPIB,
SKi MalTb HaMOINbWWA BNAMB Ha B3aEMOAI0
3 KNieHTaMu Ta, K Hac/ifoK, Ha piBeHb yTpu-
MaHHA. 3a J0MNOMOro Takoi iHpopmav,ii komna-
Hif 3MOXe TOYHO BM3HAUMTK, e BOHA BTpayvae
KNIieHTIB, i WO BOHa MOXe 3pobutn ana nigsu-
LLIEHHA NTI0A/IbHOCTI, @ TaKoX Ha AKMX K/lieHTax
i cnig 30cepeanTtucsa. OcobmBo Ha puHKY B2B
He BCi K/IIEHTU OAHAaKOBI, i AKWO KOMMaHig Mae
Hamip NoKpawuTh MOKa3HWK YTPMMaHHA, TO il
HEeobXiAHO OiNbLLIOK MIpOK 30cepeanTucs Ha
HanbiNbL LiHHKUX KNieHTax [6].

7.  3HWXKeHHS Bumpam Ha npooaxi i map-
KemuHe. Brucoka nutoma Bara NosiSIibHUX KMieH-
TIB 3HWXXYE BUTPATM Ha MPOAaAXi i MApPKETUHI B
cepefiHboMy Ha 12—18%, npu LbOMY 3arasibHui
[oxif 30ibLYeTbCA B cepefHboMY Ha 5—7% Ha
pik. [6]. Lie came Ti MOKa3HWKuY, LLIO MatoTb nepe-
KOHaT\ KOMMNaHii iHBeCcTyBaTu B PO3POOKY Ta
BNPOBaKEHHS IHAUBIAYya/lbHUX CTparterii, SKi
MOCW/IIOKTb B3AEMOZII0 Ta 3MILHIOIOTL NapTHep-
CbKi BiJHOCMHM, LLIO 3peLuTor0 Npu3Bese 40 eKo-
HOMIYHO epekTUBHOI ekocucTtemu B2B [6].

JocnigxeHHs pakTtopiB BNAMBY Ha 0si/1b-
HICTb KMIEHTIB Bidirpae Baxk/IMBY posib B YyAO-
CKOHasNleHHi Ti 3abe3neyeHHs. B ocTaHHi poku
OOCNIMKEHHA PI3HUX BYEHUX LWOoA0 (hakTopis
BM/IMBY Ha JI0A/IbHICTb B OCHOBHOMY BK/1HOYaE
Taki MOMEHTU: AKICTb NPOAYKLIT Ta nocnyr, 3a40-
BOJIEHICTb K/TIEHTIB, KiHLEeBa LiHHICTb A/18 CMOXN-
BauiB Ta BapTicTb nepexogy [8]. Yci ui acnekTu
B3aEMOIMOB'A3aHi i CMifIbHO JonoMararoTb KoMna-
HisiM doopmyBaTK CTilKi BiAHOCUMHWN 3 K/liEHTaAMM
Ta 3aBOMOBYBaTU iX NOANLHICTb, WO € KNH4eM
[0 ycnixy 6i3Hecy B cydacHoMy CBiTi (puc. 1).

Skicmb NPOAYKUIT Ta MNOCMYr € OCHOBHUM
acrnekTom, siKuii 6e3nocepefHbO BMNMBAE Ha
NOSANBHICTb K/IEHTIB. JOCNIMKEHHA NOKa3yoThb,
LLIO iICHYE Kopensuis MK piBHEM SAKOCTI NPOAYKLT
Ta NoCNyr i NOTEHUiNHXM iMNYy/IbCOM A0 cnnatu
BULLOI UIHW abo 36epexeHHAM J109/1bHOCTI,
HaBiTb MNPV 3pOCTaHHi UiH. CbOrogHi, y CBITI
XXOPCTKOT KOHKYPEeHLUji Ta 3pOoCTaHHA Bubarnu-
BOCTI K/EHTIB NiATPUMKA BUCOKOTO PiBHA AKOCTI
MPOAYKLIT Ta NOCNYr CTae KPUTUYHO BadK/IMBUM
3aBAaHHAM Ons 6isHecy.

3adososieHicmb K/liEHMIB € HE MEHLL BaXX/11-
BMM acrnekToMm, apke SKLIO CnoXuBay BigvyBae
CTaH 3a40BOJIEHHS MIC/IA NOKYMKX NPOAYKTY 4n
nocnyru, MMOBIpHiLLe 3a BCe BiH NOBEPHETbLCH.
3a0Bo/eHICTb KIEHTIB 6e3nocepefHbO Beae
[0 3aBOKOBaHHSA X I0ANbHOCTI. 3a40B0ONEHI KNi-
€EHTU OiNbl CXWMbHI MoBepTaTucsa Ta obupaTtu
MPOAYKTN Y MOCNYTU MEeBHOro 6peHay 3HOBY i
3HOBY. KomnaHii, ki goknagalTb 3ycuib A1
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'“—h—.______ d__d___.____x
—— —
—
et AocAarHeHHA NOANLHOCTI Ta ,____df—"'”’_’#r
e} o . —
. — YTPUMaHHSA KNiEHTIB — |

Puc. 1. B3aem03B’30K (hakTOpiB BMN/INBY Ha NOAJIbHICTb K/IEHTIB
Lkepesno: po3pobsieHo asmopamu

3abe3neyeHHs1 3a0BOSIEHOCTI K/IIEHTIB, 3a3BU-
yali MatoTb Kpallly penyTaLiito Ha puHKy. Lle moxe
O0MOMOITI 3a/Ty4UTU HOBUX KNIEHTIB i BN/IMHYTH
Ha CTaB/eHHs [0 6peHay.

3a00BOJMIEHHST  KNIEHTIB | 3a6e3neyeHHs
BMCOKOIO PIBHS SIKOCTI MPOAYKUIT YM Nocnyr €
B3a€EMOIOB'A3aHMMK  acnektamu Ta  CniJibHO
BM/INBAOTb HA JIOAMbHICTb KMAIEHTIB. BidHecu, ki
NpUAINATL yBary UMM acnektam Ta nparHyTb
3a6e3neunTn BUCOKY AKICTb Ta 3a10BONIEHHS KJTi-
€HTIB, 3a3BMYail AocAralTb GibLIOro ycnixy Ha
PUHKY Ta 3a6e3nedyroTb CTINKICTb CBOro GisHecy

CbOrofHi MOXHa 3yCTpITL Taky AyMKY, L0 Npo-
rpammn NOSANbHOCTI CTa/ln MeHLW edeKTUBHUMN
B OCTaHHi poku. 3rigHo 3 AocnimkeHHAM Yotpo,
B cepefHboMYy 61% K/IEHTIB NOSAMbHI Nuwwe A0
1-5 6peHpiB. Lle cBigunTb NpPo Te, WO CNpaBXHE
NMATaHHA NoNsArae He B TOMY, YM Nogo6atTLCA
KnieHTam nporpamu /I0ANIbHOCTI YK Hi, a B TOMY,
4y/M neBHa nporpama [OCTaTHbO Xopolla, abu
noTpanuTu B N'ATIPKY Hakpawmx. o6 gocartu
ycnixy, NOTPIGHO NpaBW/IbHO BU3HAYUTU OCHOBU
Ta BMbpatn Ti TUNX Mnporpam JI0ASIbHOCTI, SKi
Halikpalle nigxoaatb K 6GisHec-mogeni, Tak i

B [LOBFOCTPOKOBI NepcrneKkTuBi.

KiHyesa yiHHicmb 0715 crioxusada BU3Ha4a-
ETLCA He Nue IsNYHNMN XapakTepucTukamm

MPOAYKTY, a TakoX AOCBIAOM Ta CRPUAHATTSM

TOGTO BKHOYAE (OYHKLIOHA/IbHY, €MOLjiiHy Ta

couianibHy UIHHICTb, i 4O TOro X Le Cnoxueau

TaKOX OL|iHKOKOTb, HACKI/TbKN BENKY KOPUCTb BOHU
OTPUMYIOTb B MOPIBHSIHHI 3 BUTpatamu. Ypaxy-
BaHHSI KIHLEBOI LIIHHOCTI [/151 CNoXnBada € Bavk/n-

BMM MifJ Yac po3po6KMN MapKETUHIOBMX CTpaTeriii.

Bapmicmb nepexody MOXHa po3yMiTh $K
3 SKOK CTMKatTbCA
MOKyMui, KOMM BOHW MEepexoasitb Bif OAHOrO
noctadasnibHuMka Ao iHworo. Lleli acnekt crae
0CO06/IMBO BaX/IMBUM Y KOHKYPEHTHOMY 6i3Hec-
cepenoBvLi, Ae KNieHTU MarTb 6arato BapiaH-
TiB ANns Bubopy. BapTicTb nepexoay MOXe BK/HO-
yatu (oiHaHCOBI BUTpATW, BUTPaTN Yy BUINAA)

0[lHOpa30By BUTpATY,

yacy Ta 3ycWsib, a TaKoX NCUXONOTIYHMIA acnekT

MNK0C A0 TOro BUCOKY MMOBIPHICTb BTpaTy AaHNX
Ta iHhopmav,ii. KomnaHiss noBUHHA 3p06buTn BCe
MOX/MBE, W06 BapTICTb Nnepexony K/ieHTiB [0
HUX Byna skomora MeHLLOo. Lie Moxe Bk/irouaTtu
B cebe 3abe3neyeHHs NPOCTOro npolecy nepe-
KMIOYEHHS Ta HafaHHA AKICHOT NiIATPUMKM KiEH-

Tam nif yac nepexoay.

ayauTopii komnaHii [9].

Po3srnsHemo 2 Havikpalyi npykiagn yenilwHuX
nporpam NOSANbLHOCTI Ha pUHKY B2B, KOXeH 3
,  SIKUX AEMOHCTPYE ePeKTUBHICTb Takmx nporpam
B Cy4aCHOMY BWCOKOKOHKYPEHTHOMY 6i3Hec-
i cepenoBuui [10].

AMepuMKaHCbKa KOMMaHisi Ta OAHOWMEHHNI
IHTEepHET-cepBic, oaAnH 3 nigepis y e-mail map-
keTuHry, Mailchimp, mae nporpamy /s nosa-
LWITATHUX MapPKETUHIOBUX E€KCMNepTiB i areHTCTB.
Cuncrtema foCcuTb NpocTa: no3aluTaTtHi ekcnepTu
3 MapKeTuHry CniBnpaulonTs 3  KOMMAHIE,
o6 kepyBaTn Gi3HECOM CBOIX KJ/IIEHTIB yepe3
Mailchimp, a B 06MiH OTPUMYIOTb E€KCK/THO3UBHI
6OHyCM Ta [O0CBif. YYaCHVKM MatoTb MpaBoO Ha
iHCaJepCbke HaBYaHHS, IHCTPYMEHTU ANns
KepyBaHHS KiJlbkoMa K/lieHTaMy Ta 3anpoLUeHHs
Ha nogil nuwe ANA yyacHWKiB, a TakoX napT-
i Hepu OTPMMYKTb AOCTYyNn A0 Uisioao6oBoi npi-
OPUTETHOI MIATPUMKX KNIEHTIB | paHHii gocTtyn
[0 MaibyTHiIX HOBUX (pyHKLi. [ocsig Mailchimp
nokasye, Lo nporpamMy nosnbHOCTI B2B MoXxHa
BMKOPWCTOBYBATW HaBITb A1 BUAB/IEHHS Ta Nif-
TPUMKM NOTEHLIHNX NapTHEPIB.

Mporpama nosAnbHOCTI kopnopauii Interna-
tional Business Machines €, mabyTb, Haibisb-
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IO nporpamMoro /0si/IbHOCTI Ha puUHKY B2B.
Mporpama nepecnigye ABi OCHOBHI LiNi: BUC/O-
BUTU BAAYHICTb, BUHArOPOMKYHUN KNIEHTIB 3a
[IANBHICTb, IKY BOHW BXE BUMKOHYIOTb, @ TaKOX
3a0X04yBaTu YsieHiB pO3LLIMPIHOBATN CBOI 3Ha-
HHA npo nocnyrn IBM. Y chopwmi reimidpikauii,
VIP-nporpama 3acHoBaHa Ha BUKIMKax, TOOTO
KNIEHTW MOBWHHI BUKOHYBaTW Aji, W06 3apobuTn
6ann. banu, y CBOK Yepry, MoXHa OOMIHATK Ha
noAapyHKoBi KapTkM abo npusatHi cecii 3 ekc-
neptamn IBM. Y nporpami Takox € Tabnuus
nigepi., sika 6a3yeTbCA Ha KiNbKOCTI 3ap0beHnx
6aniB, LO6 NiABMLMTL KOHKYpPEHLUito. MNporpama
IBM AeMOHCTpYE, WO MOXHa BUKOPUCTOBYBATU
nporpaMy BMHAropog, Wo6 3a0XOTUTU KIi€H-
TiB BUKOHYBaTu Aii, AKi € uiHHUMKU ansa 6i3Hecy
B OOMiH Ha mocnyru, Aki 6 iHakwe npornoHysann
6GEe3KOLUTOBHO.

BUCHOBKW. YNpaBniHHA JIOAJILHICTIO  Ha
puHKy B2B MOXe martu BupillasibHe 3HaYeHHS

Ona 6araTbOX KOMMaHiin, ampke y LbOMYy cer-
MEHTI, e B3aEMOBIAHOCMHM MDK KOMMaHisaMmm
MOXYTb OyTW CK1afHUMMU Ta TPUBAIUMMN, NOSA/b-
HICTb K/TIEHTIB CTaE K/TH0YOBUM (PAKTOPOM YCHiXY.
3abe3nevyeHHs 3aZ10BOSIEHOCTI Ta J1I0S/IbHOCTI
KNieHTIB gonomarae 36epertn NOoCTiHUX napT-
HepiB Ta 3a/ly4nTV HOBUX, a[ke came J10AbHi
KNIEHTU CTalTb HafiiHUMK napTHepamu, SKi
CNpUAITb CTIKKOCTI Gi3Hecy. YnpaBniHHA N0sAb-
HiCTIO Ha pyHKY B2B Bumarae rnn6okoro posy-
MiHHS1 NOTPE6 Ta OuiKyBaHb K/IIEHTIB, akTUBHOIO
BiZIryKy Ha iXHi 3annTn Ta BUPILLEHHA Npo6eMm,
LLIO MOXYTb BUHMKATW y NnapTHepiB. Takuii nigxig
Jonomarae nignpuemcTasam NiaTpumyBaTu CTIlAKI
Ta BUriAHI BiAHOCKHWM 3 KNIEHTaMW B YMOBaXx KOH-
KYPEHTHOIo PMHKOBOro cepeosuuia. B nogasb-
LUVX AOCIMKEHHAX NepefbdavyaeTbcs po3poouTn
METOAMKY OLHKN eDEeKTMBHOCTI 3anpoBa)XeHHA
nporpam Nosi/IbHOCTI A/19 Pi3HUX KaTeropii yvac-
HUKiB B2B-puHKy.
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