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BiasHauyeHo, L0 B Cy4acCHMX yMOBax yBara CroXuB4oi ayauTopii A0 TpaguuiliHiX 3aco6iB NPOCyBaHHS 3MEHLLY-
€TbCs. [loBeAeHO eheKTBHICTb HEMPOMAPKETUHTY, KNI 30CepeMKYETLCS Ha PO3YMiHHI B3aEMOAT NMi3HaHHSA Ta eMO-
Ll y noBeAjiHLj cnoxmBadis. BcTaHOBMEHO, L0 BiH Ma€e KOMM/IEKCHWIA xapakTep, a 06'eKTOM JOCMIKEHHS BACTYNa-
tOTb CMOHTAHHI JIIOACHKI peakLii Ha BNNBK, L0 BUHMUKAKOTb Ha NiACBILOMOMY PiBHI Ta aHani3 BUKIMKAHUX HAMMW 3MiH.
JloBefieHo, WO CnoxunBayi CNPOMOXHI MPUAMATK PiLLEHHS HE TiNIbKN BUXOASYM 3 PaLiOHa/IbHIX MIpKYBaHb, a i Yepes
emoLii, L0 CnpuyMHEHi 30BHILLHIMK BnMBamMu. OxapakTepru3oBaHo (hakTopu, 34aTHi NO3HAYUTUCL Ha NOBeAiHLi
CroXuBaya Ta METOAM, SKi BUKOPUCTOBYHOTLCS B HEMPOMAPKETUHIOBKX AOCAIMKEHHAX. Big3HayeHo, Wo TexHosorii
HepoMapKeTMHIY peati3yloTbCs Yepes KaHau, siki J03BOMAIOTL BN/IMBATY Ha NMOBELiHKY CNoXmBadiB. JocnigpkeHo
X BUAW. BCTaHOBNEHO NPUYMHW, SKI Ta/TbMYHOTb BUKOPUCTAHHSA HEMPOMAPKETUHTY.

KntouoBi cnoBa: HepOMapKETVHT, MOMNUT CMOXMBaYiB, NOBEAIHKA CNOXMBAYIB, YNPaBiHHS NOBELHKOK CMOXM-
BauiB, MapKETUHIOBI TEXHO/IOTIT, MAPKETUHIOBI AOC/IAKEHHS, NiIABULLEHHS KOHKYPEHTOCTPOMOXHOCTI.

The purpose of the article is to study the essence of consumer behavior management using neuromarket-
ing technologies. It was noted that in modern conditions, the attention of the consumer audience to traditional
means of advertising is decreasing, reducing their effectiveness. This situation determines the interest of mar-
ket participants in new approaches to researching the behavioral reactions of buyers, studying their thoughts
and preferences, and using non-standard tools to influence potential customers, quick response to changes in
their moods. The effectiveness of neuromarketing, which focuses on understanding the interaction of cognition
and emotions in consumer behavior, has been proven, allowing for the formation of a consumer image and a
model of influence on it. Neuromarketing has been found to be complex in nature, combining neuropsychology,
psychophysics, neurophysiology and marketing to manage consumer behavior. It is noted that the object of
neuromarketing research is the variety of spontaneous human reactions to various influences that often occur
at the subconscious level and the analysis of the changes caused by them It has been proven that consumers
are able to make decisions not only based on considerations of a rational nature, but also due to emotions
caused by external influences (product quality, perception of color, aroma, sounds, images, etc.), which are
very difficult for him to control, and sometimes and impossible. Factors capable of affecting consumer behavior
are characterized. It is noted that in order to analyze such processes, neuromarketing research methods are
used, which, along with psychological methods (surveys and observations), allow modeling of mental states,
rely on medical methods, which gives objectivity to the results of understanding consumer behavior, increas-
ing the effectiveness of marketing research. The methods used in neuromarketing research are described.
It is noted that the introduction of neuromarketing technologies is implemented through channels that allow
influencing consumer behavior. Their main types (visualization, smell, sound, hearing, touch) were studied.
Attention is focused on the spread of practical use of neuromarketing technologies. It was noted that large com-
panies are creating their own structural units and laboratories that work in this direction. But most enterprises
use the services of specialized organizations due to the high cost of such experiments. Attention is drawn to
the reasons that inhibit the further development and use of neuromarketing technologies at the current stage.

Keywords: marketing, neuromarketing, consumer demand, consumer behavior, consumer behavior manage-
ment, marketing technologies, marketing research, increasing competitiveness.
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EKOHOMIKA TA CYCIMINbCTBO

MocTtaHOBKa npo6nemu. B cyyacHux ymo-
BaX, siKi XxapakTepu3yrTbCA HACUYEHICTIO PUHKY
TOBapiB Ta MOCNYr, 3anpoBaXeHHAM Pi3HUX
iHHOBaLiiHUX  pilleHb, AWHAMIYHICTIO OHOB-
JIEHHA TOBAPHOIO aCOPTUMEHTY, KOHKYPEHTHOI
60pOoTL600 MK TOBapOBUPOOHMKAMM Ta MiH-
JIMBICTIO NONUTY CMOXMBAaYIB i MiABULLLEHHAM iX
BMMOI [0 NPOAYKLUil, yBara 3 GOKY CMOXMBYOT
ayauTopii Ao TpaauuiiHux 3acobiB NpocyBaHHSA
3MEHLUYETBLCA, 3HUXKYIOUN iX ePEKTUBHICTb.

Taka cutyauis 06ymMOBIOE IHTEPEC yyYacHK-
KiB pPUHKY [0 HOBMX MiAXoAiB WoA0 AOCAIAKEHHS
NOBE/IHKOBUX peakLiiii NoKynuiB, BUBYEHHS TXHIX
AYMOK i ynofgobaHb Ta BUMKOPUCTAHHA HecTaH-
AapTHUX IHCTPYMEHTIB BMN/IMBY Ha MOTEHLiAHNX
KNIEHTIB, LUBUAKOrO pearyBaHHA Ha 3MiHU iXHIX
HacTpoiB.

Lle nmigTBEpMXYy€ETLCA | B pAdi [OCNIAXKEHb,
aBTOPM SAKUX HArofIoWyTb Ha TOMY, WO «He
LiHOBa MONITUKA, a 3HaHHS NPUPOAN eMOLl ...
BAVIXHE XUTTS B PUHKM, LLIO BMUPaKTb» [1, €. 54],
3BepTaroun ysary Ha nepedopmaTyBaHHA Tpaau-
LiiHOro MapKeTUHIy Ta «ioro TpaHcdopmalito B
HayKy ynpasfiHHSA NONUTOM 3a [0MOMOrow Tex-
HONOTIM, WO CNpUSATb MUTTEBOMY MPUIAHATTIO
piweHb» [2, c. 31].

CyuyacHi npakTukn LOBOAATbL posib Ta edpek-
TUBHICTb HENpoOMapKeTuHry, KW, 3ocepes-
XYHUMCb Ha PO3YMIiHHI B3aEMOZji Ni3HaHHA Ta
eMOLil 'y noBeAiHui cnoxmBadiB, 6a3yeTbcs
Ha [OoCNimpKeHHi ncuxonorii nokynuis, ix 6ioxi-
MiYHOI eMOLiNHOT peakuii Ha iCHyr4i BNAUBY,
3a/lyyatoum 6a30Bi 3HaHHA 3 Heilpobionoril,

Henponcuxonorii, cemioTukn, Helpodisiono-
rii, ncuxodpisnkn, KNacUYHOrO0 MAapPKETUHTY,
CNpsIMOBaHUn Ha Yy3araslbHEHHA  BigoOMOC-

Teil CTOCOBHO yBaru, CNpuUnHATTA, PO3yMOBUX
npoLecis, eMoLin cnoxmnBaya A03Bosisie cdop-
MyBaTu CMoXuB4uuii 06pa3 Ta MoAesb BNIUBY
Ha HbOrO.

Tomy, BUBYaouM GioxiMivHi npouecn emouiii-
HUX peakuiin NoKynuis, BUPOOHMKM Ta NpojasLi
MOXYTb €(eKTUBHO [AiATV Ha OpraHu MovyTTiB
NOAMHW, 3aCTOCOBYHOUM MO3UTUBHI NOAPA3HUKN
(3anax, My3uky, Konip), BNANBatOUN Ha HaCTPIN i
NnoBejiHKy CroXuBadis, agantysaTn ToBap A0 ixX
BMMOTN, NiABULLYIOYM KOHKYPEHTOCNPOMOXHICTb
npoAaykKuii nignpuemcTsea, CTUMY/0BaTK NPoaaXKi
Ta KoperyBaTtu Ha OCHOBI OTPUMaHWUX pesy/ibTa-
TiB AOC/IAXEHb BNacHy MapKeTUHroBy crpaTte-
rito, po3BMBalOUM ranysi HauioHasIbHOI eKOHO-
Mikn. Lle 0BymMOBOE aKkTyasibHICTb TeMaTuKu
[aHOoro AoCAiAXeHHs.

AHani3 ocTaHHiX gocnigKeHb i Nyonikawiii.
Ba3sncHi ocHOBM KOHLenUil HelpoMapKeTuHry
6y 3aknafeHi ncuxonoramn apBapAcbkoro

YHIBEPCUTETY B AEB'AHOCTI POKM XX CTONITTA, a
TI 3aCHOBHUKOM BBaXKaeTbcs npodpecop I 3ant-
MEH, SKMUIA 3anponoHyBaB MeToAuYHe MigrpyHTA
ONs UbOro IHCTPYMEHTY, 3anaTeHTyBaBLUN 0ro
AK «MeTof BUNYyYeHHS MeTadop 3asiTMeHa»
(ZMET), wo nepeabayae 3actocyBaHHS CYKyM-
HOCTiI KapTUHOK, 30aTHUX BUKIMKATW Y NOLAUHU
eMOUIHI  peakuil, dopMyuM  NpUXoBaHi
obpasn («meTacopu»), WO CTUMYMIOKTb NpU-
n6aHHsa ToBapy [3]. Cnig BKazaTu, WO CbOroAHi
Lein meTon BUKOPUCTOBYETbLCS MNPU PO3pOo6L|
peknaMHuX pPosivkiB AN Nigepis CBITOBUX PUH-
kiB (Coca-Cola, Kodak, GeneralMotors, Nestle,
Procter&Gamble Ta iHLWNX).

MOHATTSA HelpoMapKeTUHry OoqiliiHO 6y/o
3anoyatkoBaHo B 2002 p. E. CmigTcoM, SKumii
Bif3HauYaB «e(EKTUBHICTb METOAIB MAPKETUHTY,
BMBYAIOUMN pPeakLito MO3Ky» [4].

OCHOBHI MeTOoAM Ta TexHosorii, sk CTu-
MY/IIOI0Tb  CMOXMBAYIB  34iMACHIOBATM  KyNiB/Io,
[OCNIMKEHHA MeXxaHi3my BM/IMBY HEWpOHIB Ha
hopmyBaHHA 6GpeHay, noganblnii  PoO3BUTOK
MapKeTUHrOBUX MNPUIAOMIB MPUBEPHEHHS yBarun
CNoXuBa4yiB 3 BUKOPUCTAHHAM Helpomapke-
TUHIY 3HaANLLNO BiAOOPaKEHHS B Npausx Takux
3aKOPAOHHMX Ta BITYM3HSAHMX HAYKOBLIB, SK:
M. Akynwuu [5], O.Apini [6], A. Bapaiibap-®ep-
HaHgec [7], O. Bocak [8], 1. BpaiiHinbccoH [9],
O. lymeHHa [10], O. 3o3ynboBs [11], K. KaceH-
koBa [12], M. KoHcTaHTuHecky [13], ®. KoTtnep
[2], H. Nli [14], O. Mitan [15], M. OknaHgep [16],
A. Tpaiingn [1] Towo.

BugineHHA HeBMUpillEHMX paHiwe YacTuH
3arasibHOI npo6nemu. OfHak, He3Baxkaroun Ha
NPUAINEHHS yBarn nMTaHHAM BUKOPUCTAHHA Tex-
HOJOTI HEMPOMAaPKETUHTY, LS NpobiemMa noTpe-
6ye noganbLUOro onpautoBaHHSA Ta po3rnsagy 3
Pi3HNX TOYOK 30pY.

dopmynoBaHHA Uineir crtarti. MeTow
cTarTi € [OCMIIKEeHHS CYTHOCTI ynpasniHHA
NMOBEAIHKOK CNOXMBaYiB 3 BUMKOPUCTAHHAM TeX-
HOJOTI HEMPOMApPKETUHTY.

Buknag OCHOBHOro wmartepiasly pochni-
DXXeHHA. Pesynbtatm [ocnifxeHb TeopeTny-
HOro 6asncy HelpoMapKeTVHry [03BONWUAN
KOHCTaTyBaTtu, WO AaHuii Hanpsam AOC/ioKeHb
Ma€ KOMMEKCHUIA XxapakTep, NOEAHYHOUN MOHA-
TiNHO-KaTeropiasibHUN  anapat HeWponcuxoso-
ril, ncuxoqisvkm, Helpodisionorii, cemioTukn Ta
BMKOPUCTAHHA MpuTamaHHUX M Nigxoais ans
BUPILLEHHS MapKeTMHIOBMX 3ajad, 30Kpema,
B cdpepi ynpaBniHHA MNOBEAIHKOK CNOXMBaYiB
LWAXOM YCBIAOM/IEHHA €KOHOMIYHUX i CMOXWUB-
uMx MOTUBIB IHOMBILIB Yepe3 npuaMy npole-
CiB, fAKi BifAOyBalOTbCA B iX TO/IOBHOMY MO3KY Ta
HEpPBOBI CUCTEMI.
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ToMy, OG'€KTOM [AOCAIMKEHHS Helnpomap-
KETUHIY € po3MaiTTA CMOHTaHHUX JII0ACLKNX
peakuii Ha pi3HOMaHITHI BNNBWY, WO BUHUKAOTb
4acTo Ha MiACBIAOMOMY PIiBHI Ta aHasi3 BUK/IU-
KaHVX HUMMW 3MiH OWHaMIKM MynbCy, NOTOBUA-
NIEHHA, MO3KOBUX IMMY/bCIB, PYXiB 3iHALb TOLLLO.

JoBefeHo, WO cnoxuBadi CrpoMOXHi npu-
AMaTK piLLIeHHS He TINbKN BUXOASUN 3 MipKYBaHb,
AKi MalTb paljioHanbHy npupoay, a n uvepes
eMoLji, Wo CnpuYMHEHI 30BHILLIHIMK BrvBaMu
(AKicTio TOBapy, CnpuUAMaHHAM KONbOpy, apo-
Mary, 3BYyKiB, 300paXKeHb TOWO), SKi OMYy ayxe
CKNaHO KOHTPO/OBATK, a iHOA| 1 HEMOX/NBO.

Haykosui [17, c. 57] NOACHIOKTbL Taki gii qisi-
O/IOTIYHMMW MpoLecamMu B OpraHismi JI04nUHN,
AKI CMIPUYMHAKTLCA NEBHMMU (pakTopamu, 3aar-
HUMK NO3HAYMTUCb Ha MOBEeAiHL Ccnoxueaya.
Cepep Hux:

—  [ia A3epKasibHUX HeMpoHiB, siki BiAMNOBI-
[atoTb 3a Pyx0Bi (PyHKLUIT Ta 3g4aTHi MogentoBaTtu
MCUXIYHI CTaHW i HacNigyBaTy BUNHKIN Pi3HKX OCIO
Ha OCHOBIi CEHCOpPHOI iH(hopmal,ii, akTuBI3yto-
yncCb Nig Yac 0COBUCTOr0 BUKOHAHHSA NEBHUX Al
abo B MpoLecCi CNocTepexeHb 3a iHWnuMu, Haaa-
HOYM 3MOry CMOXMBaUYeBi BiguyBaTW BHYTPILLHLO
X Big4yTTs Ta eMOLUiT;

—  [JonaMmiH, SKniA € CBOEPIAHMM Helpomes;-
aTopoMm Ta NPOAYKYETbCA K/ITUHAMU FO/I0BHOIO
MO3Ky JNI0AVHW, 3abes3neyyour KOMYHIKaLito
MiXX HelpoHamu y BuUrNsSA4i 06MiHY enekTpuu-
HAMKU iMNyNbcamun. 3aBAsiku 1oro Aii iHAMBIA,
30ateH BigyyBaTM MPUEMHI NepeXxunBaHHA Ta
3anam’AToByBaTtu ix, WO BUCTynae y Mainbyt-
HbOMY CTMMY/IOM NPWY BUGOPI TOBapiB, BUK/INKA-
HOUM NPUMNINB PaSiCHOIO HacTPOH;

—  comaTU4yHMIA MapKep — Le Habip siK Nosu-
TMBHUX TaK i HeratMBHUX acouiauiii, oTpuma-
HUX Ta HaKoMWYeHWX HAMBIAOM NPOTAr XWUTTA
Ta CNPUYMHAKYNX NEBHI peakLuil B aHaorivyHmx
CuUTyauisx, WO 3HaxoauTb MPOSAB Y BiANOBIgHUX
emMoLiax npu BMOopi ToBapy abo TopriBenbHOI
Mapku Ta CTUMY/IHOE MOKYNKy abo CnpuyunHse
3BOPOTHI Ail;

— acoujauiiiHi psgun, Ski ABNATb Pi3HO-
MaHiTHI KombiHauji 6ykB, CNniB, KONbOpIB, 306pa-
XXEHb, € CTINKUMMN Ta MOXYTb He YCBiAOM/OBa-
TUCA CnoXusBayamu, asne, BUK/IVKaK4YM MNeBHi
acoujauii, cnpuaoTb CNPUAHATTIO BpeHaiB, nia-
BULLYIOUN ePEKTUBHICTb PeKNaMHUX BUTPALT.

Kpim BuLLEBKA3aHNUX YMHHWUKIB Ha MOBEAiHKY
crnoXmBada 34arHi BNavBaTtu coljasibHi yCTol cyc-
NiNbCTBa, Ky/bTypHa cneundika KpaiHu Ta MeH-
TauliTeT CnoXuBaya, reHaepHi oco6nnMBOCTI TOLLO.

Tomy, po3ymitoum GioxiMiuHi npouecu, SKi
BMKNNKAOTb Ta CYyNpOBOLKYKTb €MOLiHY Bif-
noBif4b CMNoOXuBadiB, piTeinepu MaklTb 3MOry

BM/MBATU Ha OpraHn no4yTTs iHAMBIAa (O0TUK,
HIOX, CMakK, C/iyX Ta 3ip), BUK/NKAKYN NPUEMHI
acouiauii, dpopmytouM BigNOBIAHI peakuii, npo-
THO3ylUM 1X Ta CMOHYyKawuu Chnoxusadvis He
e [0 34iNCHEHHA NOKYNKKY, a A0 CNpUiMaHHS
NPOAYKTY SIK YHIKa/IbHOro, L0 MO3Ha4YaETbCH Y
CBiJOMOCTI /TIIOANHU SIK NOTEHLINHO GadKaHWA.
3a3Haunmo, L0 3 METOI0 aHauli3y Takmx npoLie-
CiB BVKOPVCTOBYKOTb METOAN HEiPOMAapPKETUHIO-
BUX OOC/IMKEHb, SKi, HApsay C NCUXONOTIYHUMM
mMeTogmkamun (ONUTyBaHHAMM Ta CMOCTEpPEXeH-
HAMW), [03BOMAIOTb MOAENMOBAHHA MCUXIYHUX
CTaHiB, cnMparTbCs Ha Meau4yHi metoam (mar-
HiToeHuedanorpaduisi, dyHKUiOHa/IbHa  Mar-
HITHO-pe30HaHCHa Tomorpadisi, efeKTpoHei-
pomiorpadpis Ta iHLWi), AKi 34aTHI 3adikcyBaTu
TUCK, 4acTOTy My/nbCy, BOJONCTb LWKIpK Ta pi3-
HOMAaHITHI peakuii NI0OUHN HAa CEHCOpPHI BN/IMBU
(puc. 1), Hagatoum OG'EKTUBHOCTI pesynbrartam
HayKoBMX PO3BifOK CTOCOBHO PO3yMiHHSA MoBe-
[OiHKM cnoXuBaya Ta MPUAHATTA pilleHb npu
BMGOpi TOBapy Ta, BIAMOBIAHO, NiABMLLYOUM
epeKTUBHICTb MapKETUHIOBUX AOC/IIKEHb.

AKLEHTYEMO yBary Ha TOMYy, WO B ymoOBax
iHbopMaLiiHOro NepeHacuyeHHsi Ta BTOMJ/IEHHS
CrnoXusadiB Bif, pPi3HOMaHITHOI pek/iamu, L0 3HU-
XYE CNPUMHATTS NOBIAOMEHb Ta e(PEKTUBHICTb
TakMx 3aco6iB MapKeTUHIOBUX KOMYHIKauil,
IHCTPYMEHTN HelipoMapKeTuHry, 3abesneyyouu
CEHCOpHEe CMNPUMHATTA ToBapy XapakTepuay-
I0TbCA HEHaB'A3/IMBICTIO, CTBOPIOKOUN BiANOBIA-
HWI (POH 3aBASKM BUKOPUCTAHHIO KO/bOpIB abo
3006paxeHb, 3aCTOCyBaHHIO apomMarty abo 3ByKO-
BOIO CYNMPOBOKEHHSA, BUK/IMKaK4UM 3alikase-
HICTb MEeBHUMW TOBapamun Ta CTBOPOKYM MO3K-
TMBHY aTmocchepy Ta HacTpiin ana gianory 3
npoAasLeM.

3a3HaunMmo, WO BaXK/IMBMM acrnekToM Takux
[ili € Te, L0 CNoXnBay yCBiAOM/IHOE CBOK CaMo-
CTIMHICTb B NPUIAHATTI piLLeHb Mpo KyniB/to, Lo €
JyXe BaXX/IMBUM yepe3 HaaHHA NnpoLecy 03Hak
CaMOCTINHOCTI Ta paLlioHa/IbHOCTI, HaBiTb 3a
YMOB, KO/ NpUAGaHHSA 34iICHIOETLCA 3BaXKaum
Ha nopagy iHWKnX y4aCHUKIB.

TakMM 4MHOM, 3anpoOBaXEHHSI TEXHOSOril
HelipoMapKeTUHTy peanizyeTbCs 4vepes3 BiAno-
BiAHI KaHa/u, SKi [03BOMSAKTbL BNAMBATU Ha
NnoBeAiHKy crioxuBadiB (Tabn. 1).

Pesynbratn focnifkeHb 003BOMINAN KOHCTa-
TyBaTW, WO BWKOPUCTAHHSA HEWpPOMapKeTUHIO-
BVX TEXHO/OTIi CbOTOAHI LUMPUTLCS CBITOM. [pn
LibOMY BEJIMKi KOMMNaHii CTBOPIOIOTb BACHI CTPYK-
TYPHI nigpo3aini Ta nabopatopii, AKi nNpaLTb
3a gaHvm Hanpsamowm. [pote, 6inbLWicTb nia-
MPUEMCTB Yepe3 BUCOKY BapTiCTb Takux ekcre-
PYMEHTIB BCE XX Taku BUKOPUCTOBYOTb MOCAYTA
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MeToay HelipoMapKeTUHIOBUX AOC/TiIKEeHb

v v

v ¥

: Cnocrtepe- OujiHka PeecTpadis |
KEHHA 3a - - _ - €NEeKTPUYHNX
| cepueso- emoLljii : MO3Ky iMMy/bCiB |
| CYAVHHOIO 06/1uusi sa Mlgﬁoegyxowl (MarHiTHo- | |TO/IOBHOTO MO3KY
cucTtemMor pe3oHaHCcHa (QHEKTpoeH!.IIe' I
| IHAvBIAA ToMorpadisi) tpasiorpadis) |
| . : AHaui3 3MiH
| BUMipIOBaHHS I0CiIKEHHS AHania BUABNEHHA oUTMB |
S Ul 3MiH
yacTtoTu i i eakuii oueit _ _ :
| cepLesix MIKpoemoLin |-I|3a BpLE"i)KEHHFI B AAisiNbHOCTI aKTVUBHOCTI |
CKO %LIEHb oonm (Hanpsimy Mo 06n18CTi MO3KY I
I Tnc pi TOH c SN nornsiay, po3mi B SaNeKHOCTI B 38/1eXHOCTI |
| Ky yey BPaXXeHHA AAY, P PY 1 Big EMOLIMHUX BiJl CTaHy
| CyauH 3iHML TOLLLO) MpoSIBIB IO AHY |
R S 1
BusiBNEHHS . , Peakuii I
: CTYMNEHIO Peakuji Ha ?gﬁ:(':ﬁgig'c:b Ha komyHikatmeHy | |
| 3auikaB/EeHOCTi BCTaHOB/EHWI npoayKujii M%L{H nonituky (peknamy, | |
| TOBApOM piBeHb LjHW Ta Ti p03MiLu,éHHﬂ 6peHs, npocyBaHHs | |
| | (Burnsgom, cmakom 3MiHU, 3HVKKI BAKNaAKA ' B coLjia/IbHUX I
| Ta iH.) Mepexax ToLLo) I
I

Puc. 1. Metogu, iki BUKOPUCTOBYIOTLCS B HEAPOMAPKETUHIOBUX O,0C/iAKEHHAX
Lxepeso: nobydosaHo Ha ocHosI [12, ¢. 24, 16, c. 60]

abo pesynbratu A0C/IMKEHb ChelializoBaHnX
opraHizauiii. Lle xapakTepHo i Ans BITYN3HSHUX
Cy0’eKTiB rocrnofaproBaHHsA, AKi NPOTAr AecATu-
NiTTA 3BEpTaloTb yBary Ha noteHuian Helipomap-
KETUHTY AK OAHOr0 3 iHCTPYMEHTIB Ynpas/liHHA
MOBEAIHKOK CMOXMBaYiB Ta 3POCTaHHSA BNaCHOT
KOHKYPEHTOCMPOMOXHOCTI.

MpoTte, cnif 3ayBaxuTu, WO Ha Cy4yacHOMY
eTani npakTuyHa peanisauisi TEXHOMOri Helnpo-
MapKeTUHIy YCK/1afHeHa 4epe3 psfg MPUYuH,
AKi raNbMyH0Tb X NOA&UTbLLNIA PO3BUTOK Ta BUKO-
pUCTaHHS.

Cnupatouncb Ha pesynstatv AOC/iOXEHb 3
LbOro nutaHHs [13; 17, c. 91; 18, c. 67-52] BBa-
XaeMO O0UiIbHMM 3BEPHYTY yBary Ha Taki, aK:

—  HU3bKWI piBEHb OMPUIOAHEHHS pe3y/b-
TatiB gocnifpkeHb B cdepi HelipoMapKeTuHry
(HaBiTb B creuianizoBaHUX mKepenax) 4vepes
opraHisauito uMx npouecis, B 6inbLWIOCTI BUNaa-
KiB, NpMBaTHUMMK KOMMaHIAMU;

—  HEepOo3rosioLEeHHA MeTOAiB 360py AaHuX,
IO YHEMOX/MB/IKOE TMNEPEBIPKY pe3y/brariB
JocnimkeHb B Ui cchepi Ta aHani3 nposBegeHnx
€eKCNepuMEHTIB 3 HayKOBOT TOUYKUN 30pY;

— TpuBanictb NPOBEAEHHSA  OOC/ILKEHb
Ta CKIAafHICTb YHUKHEHHS MEBHOI  YacTKu
Cy6’eKTUBI3MY OTpUMaHUX pes3ysnbTaTiB i 3a6e3-
MeyeHHs 1X CTaTUCTUYHOT JOCTOBIPHOCTI;

—  CKNagHiCTb  ekcTpanonauii - pesynsra-
TiB pO3Bi0OK HAa BECb PUHOK abo MOro CermeHT
yepes LWBMAKI 3MiHW MOTpe6 Ta Heob6XiAHICTb
akTyaniszauii pesynbrarTis,;

— BMCOKa BapTiCTb OpraHizauii 1a npose-
[JEHHS KOMMN/IEKCHMUX ab0 CUCTEMATUYHNX HEpO-
MapKETUHIOBUX EKCMEPUMEHTIB, L0 YCKIaAHE
Ui npouecu Ha 6asi HEBENNKMX KOMMaHIl;

—  HeOoOXiOHICTb BUPILLEHHS MUTaHHA eTuy-
HOCTI NpoBeAeHHA 6aratbox 3 HelipoMapKeTUH-
roBMX eKCnepuMeHTIB, SKi nepenbdayatoTb BNMB
Ha nigcBIAOMICTb JIOAVHW, BUKOPUCTOBYHOUN
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Tabnmuga 1

OCHOBHI KaHanu BNJINBY HEIPOMAPKETUHIY Ha NOBEAIHKY CNOXUBadiB

Ha3Ba

XapaKTepHi 0coGnMBOCTi BNINBY

Mpuknag BUKOPUCTaHHA

1 |Bisyani3auis

EMOUiiHNiA BNANB 3AINCHIOETHCA

yepes CNpUMHATTS 30pOM CrnoXusaya
Pi3HOMaHITHUX NOBIAOM/IEHb
(ohopmneHHs 6peHAdyYKy nignpuemcTaa:
TOBapPHW 3HaK, ynakoBka, 0hOpPM/IEHHS
CanTy TOLLO), SKi BUPI3HATHCA
An3aliHepCbKUMU pPilleHHSAMU

Ta NoegHaHHAM KONbOPIB, BMN/IVBAKOUN
Ha peLenTopu

BukopucTtaHHs npu hopmyBaHHi
NOroTuUny KosbopiB, SKi
npvBepTaloTb yBary (Hanpvkniag,
McDonalds BUKOpUCTOBYE
YepPBOHWIA, XXOBTWUIA, GINNIA;

Lays — 306paXeHHsA CMaXeHOi
KapTonai Ta ApKOi ynakoBKK)

3pateH BnvBaTH GesnocepeHL0
Ha NiIMBIYHY CUCTEMY MO3KY,

ApOoMamapKeTVHT BUKOPUCTOBYHOTb
pecTopaHu, po6isun Moro CBOE

2 ?;noal\il(a- sika Bignosigae 3a (popmMyBaHHA eMoLjili Bi3uTiBKOIO (McDonald’s Ta iHLwi),
M‘,f KETIHT) Ta NoBeAiHKOBUX peakLii, BiAAINN 3 NpoAaXy XNiB6O6Y0UHUX
P LLIO BMKOPUCTOBYETHLCA TakUM BMPOG6IB, KaBu, MarasvHu
IHCTPYMEHTOM, K apoMaMapKeTUHT napdgoymis
3 ¢ BuKopucTOBYE peakLito MO3KY BukopncToByeTLCS Npu i
MakK Ha pi3Hi CMaKOBI BifuyTTS: NpoBeAeHHI pisHMX feryctauin
NMPOAYKTIB XapyyBaHHS
CnpuiHATTS NPOAYKLT Yepes NpueMHe BukopuctoByeTbCS Mpu
4 | QoTuk BiAUYyTTS caMoro ToBapy abo noro An3aiiHi ynakoBku abo ToBapy

yMNakoBKM, CTBOPIOKOYM BiANOBIAHI acoujauil

(LLOBKOBMCTA, rMafeHbKa TOLLO)

5 Cnyx (aygjo-
MapKETUHT)

MoTuvBauist A0 34INCHEHHSA NOKYMOK
LUSIAXOM BUKOPUCTAHHA MY3UYHOTO (DOHY
Ta NpPaBUIbLHOrO YepryBaHHA Pi3HUX CTUNIB
Ta ryyHocrTi. Jlerka, npuemHa,

asie pUTMiyHa Ta AnHamivyHa Menogis
34aTHa CTUMY/IIoBaTW NpoLuec 34iiCHEHHS
MOKYMNOK

B pi3HMX TOpriBesibHNX
nignpuemMcTeax AoLiIbHO
BMKOPUCTOBYBATUN MY3UKY Pi3HUX
XaHpiB: Npy Npoaaxi oaary

Ta B3YTTA - MY3UYHI KOMMNO3ULiT
3 MOAHUX NOKasiB, y AUTAYMX
MarasnHax —3 MynbTifibMIB,

y cynepmapkeTtax — 6isibLu
CMNOKIiViHY Ta HeHaB'A3/1MBYy

Lxepesio: ckradeHo asmopomM Ha OCHOBI [8, ¢. 77; 10, c. 39; 15, ¢. 128]

Hapsagy 3 NCUXONOTYHUMU MeToAMKamn (Hanpu-
knag, ZMET), MeguyHi AOCiIKEHHS.

BUCHOBKW. Takum YMHOM, B Cy4acHUX YMO-
Bax CMoCTepiraeTbCA 3HKEHHSA yBaru CroXmByoT
ayauTopil 4o TpaauuiiHMX 3aco06iB NPOCYyBaHHS,
3MEHLLYUM X eDEKTUBHICTb Ta 06YMOB/IOKOYMN
iHTEpPEeC Y4YacCHUKIB PUHKY [0 HOBUX TEXHOMOTIl
OOCMIMKEHHS MOBEAIHKOBMX pPeakLin MoKynui.,
BUKOPUCTAHHA HeCTaHOApPTHUX IHCTPYMEHTIB
BM/IMBY Ha MNOTEHUIAHMX KJ/EHTIB, LIBUAKOIO
pearyBaHHA Ha 3MiHW iXHiX HAcTpOiB. B LbOMy
KOHTEKCTi [0oBefeHO eleKTUBHICTb Helipomap-
KETUHTY, SIKUIA 30CepepkKyeETbCA Ha PO3YMiHHI
B3a€eMOZji Ni3HaHHA Ta eMoLjiil y noBeiHui cro-
XMBauiB, [03BOMISE CHOPMYBATU  CMOXUBYMIA
o6pa3 Ta Mofe/Nb BININBY HA HbOTO.

Matoun KOMMNIEKCHUI XapakTep, NOEAHYHUN
HEenponcuxonorit, NcMxodisnky, Henpodisiono-
rit0 T2 MapPKETMHIOBI IHCTPYMEHTM, HelipoMapke-
TVHT CMpPsIMOBaHWIA Ha yNpaB/liHHS NMOBE/IHKO
CroxuBadiB, OOCNIMKYOUN JIIOACBHKI peakuii Ha

Pi3Hi BN/IMBK, Ta aHasisyoun ix. Bukopnctosy-
UM hakTopu, 34aTHi NO3HAYMUTUCH HA NOBEeAiHL
crnoxuBaya, 3 MeTok T aHanisy BUKOPUCTOBY-
IOTbCA  METOAM HEeWpOMapKEeTUHIOBUX  A0CHi-
[DKeHb, AKi, Hapsgy C NCUXOOTNYHUMKN MEeTOo-
AVKaMy CcnupatoTbCAa Ha MeauyHi MeToau, Lo
Hafgae OOG'EKTMBHOCTI pe3ynbTaTam PO3YMiHHS
NnoBefiHKM Cnoxusada, NigBuLLy4n edqiekTus-
HICTb MapKeTUHroBMX AocnigxeHb. BigzHaunmo,
O 3anpoBapKEeHHS TEXHOsOori HellpoMapke-
TUHTY peani3yeTbCs Yepes kaHasu, AKi 403BOMSA-
I0Tb BM/IMBATU Ha NOBELIHKY CnoXuBadis (Bisya-
ni3auito, 3anax, 3ByK, Cnyx, AOTUK).

Cnig akueHTyBaTu yBary Ha TOMY, LWO CbO-
rOgHI  NOLUMPIOETLCA  BUMKOPUCTAHHA  HEeWpo-
MapKeTUHIOBUX TexHOoNorin. MpoTe Ha cyyac-
HOMY eTani iCHye psf NPUYKH, AKi rasibMytTb X
noAanbLUnii aKTUBHWIA PO3BUTOK, LLIO MOTpedye
OiNblI A0KNaAHOrO aHanidy Takux npobnem Ta
doopMyBaHHS LWNAXIB BUPILLEHHSA, WO CKagae
nepcnekT1BM NoAasibLUNX [OCIOKEHD.
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