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JloBeieHO ponb 6peHAiB B AisIbHOCTI NiANPUEMCTB. [oCAimKeHo TeHAeHLiT pO3BUTKY NPOBIAHMX CBITOBUX OPEH-
[iB. BCcTaHOBMEHO, LU0 iX LW/IAX PO3M0YaBCs 3i CTBOPEHHS CUIbHOMO MiCLIEBOro abo HaLjioHanbHOro 6peHay. BigsHa-
YeHo, Lo hopMyBaHHs 6peHay 34iiCHIETLCS Ha OCHOBHI MoAeneii. NpoaHanizoBaHo OCHOBHI NiAX0AM, SiKi BUKOpUC-
TOBYHOTbCS Y CBITOBI MPaKTULL 4719 PO3BUTKY 6peHay. OxapakTepu3oBaHo ynpaBAiHCbKi HANPSMU, Ha SKUX LOUITbHO
aKLeHTyBaTuCh NignpuemcTeam-BUpoBHKaM 6peH0BMX ToBapiB (LHOYTBOPEHHS Ha OCHOBI CUMBOIYHOT LiHHOCTI
[N CNoXuBadiB; 06'eQHaHHA KOMYHiKaLiii 6peHAay | 3abe3neyeHHsi eanHoro obpasy; CMHeprisi 6i3HeC-MpPoLECiB |
3HVKEHHS BUTPAT Ha MapKETUHIOBI KOMYHiKaL,ii; 40AaTKOBI hopMuM NpocyBaHHA 6peHay). AKLEHTOBAHO yBary Ha no-
TeHLjani LMdpoBOro 6peHauHry, ane 3ayBaXeHo, Lo M0ro 3anpoBakeHHs NoTpedye Bif NiANPUEMCTB KOPUTyBaHHS
iCHYIO4OT cTparerii.

KntouoBi cnoBa: 6peHs, 3apybibkHnii focBia, undpoBnii GpEeHANHE, PO3BUTOK GpeHAIB, yNpas/iHHA GpeHaamu,
NiABULLEHHS KOHKYPEHTOCNPOMOXHOCTI, MPOCYBaHHS NMPOAYKLT.

The purpose of the article is to study global practices of brand development in modern conditions. The role
of brands in the activities of enterprises has been proven. It was noted that in the modern international eco-
nomic environment, branding is a powerful tool for promoting goods to the market. Attention is focused on the
fact that leading companies operating in global markets have significant experience in this field, which allows
for effective positioning of products in prospective markets, and the formation of an effective strategy aimed at
achieving competitive advantages. The development trends of the world's leading brands have been studied.
It has been established that in modern conditions attention is focused on their value characteristics through
the assessment of the value of the brand and the amount of its capital. It was noted that according to 2023,
the top three most expensive brands in the world included: Amazon, Apple and Google. Based on the general-
ization of the development experience of successful global brands, it was established that their journey began
with the creation of a strong local or national brand. It is noted that the formation of the brand is carried out on
the main models. It has been established that in global practice, companies that aim to build a strong brand
constantly modify their products, focus on the latest developments, innovative business technologies, improve
products, and expand the assortment. For this purpose, the following approaches to brand development are
used: the parent brand with its further expansion into new markets; umbrella brand; linear brand; development
of separate brands in each title, resulting in business expansion. The management directions on which it is
expedient to emphasize the enterprises producing branded goods have been analyzed. Among them: pricing
based on symbolic value for consumers; combining brand communications and ensuring a unified image; syn-
ergy of business processes and reduction of costs for marketing communications; use of additional forms of
brand promotion (co-branding, creation of subsidiary brands, use of the Private Label Manufacturer system).
It was established that the development of the digital economy created additional opportunities for brand man-
agement, their promotion in the virtual space and created the conditions for the emergence of digital branding.
It was noted that the visualization of digital brands is carried out using photos, commercials, infographics, and
companies need them to adjust their strategy.

Keywords: brand, foreign experience, digital branding, brand development, brand management, increasing
competitiveness, product promotion.

© XonogHa tO.€., 2023

EKOHOMIKA



EKOHOMIKA

EKOHOMIKA TA CYCIMNINbCTBO

Bunyck # 54 / 2023

MocTtaHOBKa npo6nemu. B cyyacHux ymo-
Bax, SAKi XapakTepusylTbCsA 3POCTaHHAM KOH-
KypeHLil, OUHaMIYHICTIO cuTyaLlil, CTPIMKUMU
3MiHamM¥ TOBapPHUX NPOMO3WLIA Ta NonuTy Cno-
XMBaYiB, ICHye HEOOXIAHICTb Y BMPI3HEHHI, IHAN-
Bigyastizauil npono3uuii, NoLwyKy HOBUX (DakTo-
piB 3a6e3ne4yeHHss KOHKYPEHTOCMPOMOXHOCTI
nignpUeEMCTB.

ToMmy, y CyyacHOMY CBITi HeBif'EMHOK 4vac-
TMHOK YyCrilWHOro 6i3Hecy € OpeHAWHr, KWl
BUCTYNae [04ATKOBUM HemarepiasibHUM akTu-
BOM KOMMaHil Ta Mae crpareriyHe 3HayeHHs,
cnpusitoun hopMyBaHHIO Ta YKPINJEHHK iMiaKy
cyb6’ekTa rocnofaptoBaHHsi Ta A0Bipu 3 BOKY SK
CroXuBayiB Tak i MapTHepiB, 3POCTAHHIO YaCTKu
PVHKY, NiABULLEHHIO NPUOYTKOBOCTI, [03BO/IA-
UM nignpuemcTeam emqekTUBHO (PYHKLIOHY-
BaTu HaBiTb B CK/1aHUX €KOHOMIYHUX YMOBax.
Cnif, KOHCcTatyBaTW, WO 3HaJyLiCTb OpeHay B
cyyacHomy 6i3Hec-cepefoBULLi Ta KOHKYPEHT-
Hil 60pOTLOI 3MYLLYE NIANPUEMCTBA NPUAINATI
yBary cucremartmsadii nigxogis tTa oopMyBaHHI0
edoekTUBHOI cTpaTerii iioro po3suTky. Jocnia-
HWKK [1; 2] cnpaBen/iMBO 3BepPTalOThb yBary Ha
NocTynoBi TpaHcdopmalLil KNnacuyHOT KOHLenLji
GpeHaVHry, fKka eBO/ILIOHYE vepes3 pi3HOMa-
HITHI 30BHILUHI BUK/KK, WO 3HaXO4UTb MPOSB
y 3MiHax Mogeni ynpas/iHHA 6peHgamu, Kopu-
ryBaHHi MeTofiB ynpas/iHHA, (DOKYCYHUUCb Ha
cTpaTeriyHiii cnpsAmMoBaHOCTi 3axoAiB. poBigHi
KOMMaHil, SKi npautooTb Ha CBITOBUX PUHKAXx,
MalTb 3Ha4YHi HanpautoBaHHs B cdoepi hopmy-
BaHHS MO3UTMBHOIO IMiZKy Ta NOTYXHUX BpeH-
[iB, BMKOPWUCTOBYHUYM PIZHOMAHITHWIA apceHa
HalcydacHilumx OGpeHaoBUX TEXHOMOrIR, Wo
[03BO/ISIE eNEKTUBHO NO3MLLIIOHYBATW NPOAYKLLit0
Ha MepcrnekTMBHUX pUHKax, dpopmyBaTtn AieBy
cTparerito, CnpsMoOBaHy Ha [OCATHEHHS KOHKY-
PEHTHMX NnepeBar.

3a3Haunmo, WO YCBIAOM/IEHHSA aKTyasIbHOCTI
aganTtauii KoHUenuin 6peHanHry A0 CydacHux
PUHKOBUX YMOB, MOX/IMBICTb iMMNiIeMeHTaLii CBi-
TOBUX MPaKTUK LIOAO 3anpoBaKeHHs LiEBUX
yNpaBniHCbKMUX IHCTPYMEHTIB PO3BUTKY OpeHpiB
Ta X BUKOPUCT@HHSA 3 METOK BU3HAYEHHA Ta
YKPINAEHHSA NO3uLiii yKpaiHCbKUX MNignpueMcTB
K Ha BITYM3HSAHOMY TaK i CBITOBOMY pUHKaXx,
3abe3neyeHHs yHikaslbHOCTI Ta audbepeHuiaui
NPoMNo3uLii 00YMOBKE akTyaslbHICTb TEMATUKN
[aHOoro A0CNiAKeHHs.

AHaJi3 ocTaHHIX gocnigKeHb i nyonikawii.
Mpo6nemam po3BUTKY GpeHAiB NpuaineHo ysary
B pob6oTax fK 3apyOiKHMX Tak i BITUM3HAHUX
[OCNigHWKIB, K po3rnagalTb OCHOBHI Teope-
TUYHI acrnekT Ta MNPOMOHYKTb PiI3HOMAHITHI
NpakTUYHI pekoMeHgauil WoAo CTBOPEHHA fie-

BOI CMCTEMW YyNpas/iiHHSA GPeHAoM Ha nignpu-
EMCTBaX, SiKi (PYHKUIOHYIOTb B PI3HUX cdiepax
ekoHoMikn. Cepepg Hux: T. Am6nep [3], H. ByHsk
[4], V. Taud [5], H. Mop6ans [6], MpuueHok [7],
I. Oesic [1], I. AayniHr [8], O. 360poBcbka [9],
O. Kacwnu [10], A. Kosasnbuyk [11], A. KopenaHos
[12], . KoTnep [2], I. Kowkanga [13], T. Mepe-
pa-BinacoH [14], P. YaH [1], N.WynbriHa [15],
O. AcTtpemcbka [16].

BupineHHA HeBupilleHNX paHiwe 4YacTuH
3aranibHOI npooGnemu. [lpoTe, He3Baxaruu
Ha 4ucCenbHICTb nyb6nikauini, CBITOBI MPAKTUKK
pPO3BUTKY 6GpeHAiB NpeacTaBnsAlTb IHTepec 3
BpaxyBaHHAM AMHAaMIYHOCTI CydacHUX YMOB Ta
noTpebytoTb Po3rAgy Mg PisHUMKU KyTamu, Lo
[03BOJIUTb BU3HAYUTU Ti, AKi, 38 YMOB afanTauii,
MOX/IMBO BUKOPUCTOBYBATW Ha BITYN3HAHUX Nig-
npUYeMCcTBax A/1a iX NO3WUIOHYBaHHA Ta NiaBu-
LLLeHHS KOHKYPEHTOCMNPOMOXHOCTI SIK Ha BIiTUM3-
HAHOMY TakK i MbKHapOAHOMY pUHKaX.

dopmynoBaHHA Uinel cTarTi. MeTow
po60TN € AOCAIAKEHHS CBITOBUX NPAaKTUK PO3BU-
TKY OpeH/iB B Cy4YaCHNX YMOBax.

Buknag OCHOBHOro wmartepianly pochni-
D)KeHHs. 3ara/ibHOBIAOMO, WO GpeHANHT ABMSE
COO0OK «CMCTEMHWI, OBI'PYHTOBAHWI, BUBaXe-
HWUIA npouec, Wo nepefbadae nnaHyBaHHA Ta
BMNPOBaKEHHA  MapKeTMHIOBOTO  KOMIM/IEKCY
3axofiB WOA0 CTBOPEHHA TOProBesibHOI Mapku,
PO3pPO6NEHHA NaHy NepeTBOPEeHHs TOProBesib-
HOT Mapku Ha 6peHA, 30Kpema LWAAXOM POo3po-
6N1eHHA BIAMOBIAHOIO iIMEHi, KOPMopaTUBHOIO
CTUNIO Ta AM3aiHy, peknamHUX KamnaHii, npo-
BEAEHHS1 akUiin 3i CTUMynoBaHHA 30yTy, Uine-
cnpsAmoBaHoro PR, 3 MeTow (popMyBaHHA
GakaHX acouiaTVBHUX BpaXeHb Y Croxusa-
yiB» [6, €. 12]. AKLEHTYEMO yBary Ha TOMmY, LLO
Yy Cy4YaCHOMY MiXHapoAHOMY €KOHOMIYHOMY
cepenoBui OpeHAVHr BUCTYNae MNOTYXHUM
IHCTPYMEHTOM MPOCYBaHHA TOBapiB Ha PUHOK.
CBIiTOBI NpakTUK1 A0BOAATH, WO BUKOPUCTAHHSA
O6peHAiB BUCTYNAE OAHIELD 3i CTpaTeriyHmX Linen
NigNPUEMCTB, AKi IHBECTYIOTb Y LIKO TEXHOJIOTIO
3Ha4yHi cymu, a il pO3BUTOK XapakTepusyeTbecs
aKTMBHICTIO Ta HOCUTb CUCTEMHWUIA XapakTtep,
BpaxoBytouM HoBaLUil Ta 3MiHU Ha r106aIbHUX
puvHKax. Lle crnpuse 3pOoCTaHHI0 KOHKYPEHTO-
hopmytouM piBeHb A0BIpU 3 GOKY NOKYNUiB Ta
CMOHYyKawun 1X A0 MPUAHATTA PIilUEHHS Mpo
NOKYMKyY; NiABULLYE iMifK opraHizauii, 36inbLiye
Il NpMBYTKOBICTb Ta BapTiCTb. MpK LbOMY Hai-
Gi/IbLLOKD aKTUBHICTIO B Uil cdepi xapakTepu-
3yHTbCA MIANPUEMCTBA, SKi NPauioTb B rasysi
thiHaHciB (44%); TenekomyHikauii (29%); Tex-
Honorin (14%) Ta iHwi (13%) [17]. BigsHaunmo,
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O 3Ha4yHa yBara npuAainseTbCs PO3BUTKY Tex-
HONOTIi BPEHANHIY SIK KOMMNIEKCY cneuuddivuHmnx
MEeTOAIB, NPUIAOMIB i CNOCOOBIB LWOAO CTBOPEHHS
Ta po3BUTKY 6peHfiB. OfHIE0 3 Taknx BUCTYyNae
«CyTHiCTb 6peHAy», fika po3pobnieHa aHrini-
CbKOK KomnaHieto «The Decision Shop» Ta
LUMPOKO BMKOPUCTOBYETLCA BIiJOMUMU Mapke-
TUHIOBMMM Ta pekfiaMHUMK areHuismu (Hanpum-
knag, «Adell Saatchi & Saatchi», «BrandAid»,
«Bates» Ta iHWWMK) [7] Ta cTBOpU/Ia OCHOBY
ONA Po3pobKM psAgy TakMx BITUU3HAHUX GpeH-
[iB ik «MopLUMHCbKa», «Cinbno» Touo. Jocni-
[PKEHHS OCHOBHUX TEHAEHLL PO3BUTKY NPOBIA-
HUX CBITOBUX BpPeHAIB A03BONMIO0 KOHCTATYBaTH,
WO B CyyaCHMX ymMOBax akUeHTYeTbCA yBara
Ha X BapTICHWX XapaKkTepucTuKax, Lo Mnpak-
TUYHO pPeasli3yeTbCA LUIAXOM OLHKN BapTOCTI
O6peHAy Ta Be/MYMHKU Moro kanitasty. Tak, 3a
AaHnmmn 2023 poky [0 nepLloi TPOWKM Haingo-
poXunx 6peHAiB CBITYy (3a BEpCIED KOHCA/TTUH-
roBoi koMmnasii Interbrand) ysiliunm Taki komna-
Hii, siK: Amazon, Apple Ta Google (Tabn. 1), siki
YTPUMYIOTb CBOI MO3uULil, Auwe 06MIHSABLUNCH
MDK COBOH MicUSAMKM Yy peiTuHry. A Bneplue Ao
TOM-10 notpanunn Taki 6peHan, sk Tesla Ta
TikTok/ Douyin.

BigsHaumMmo, WO MeTodonoria AaHoro pei-
TUHIY 6a3yeTbCH Ha BUKOPWUCTaHHI Pi3HUX ene-
MEHTIB aHanidy Ta BpaxoBYe poO/ib OGpeHay Yy
NPUIHATTI pilleHb NPO KyniB/, Moro nepesaru
nepes KOHKypeHTamu, 3[aTHICTb CTBOpHOBaTU
NOSABHICTb Ta NPUHOCUTU CTINKMIA NPUBYTOK Y
MainbyTHbOMY. Ane, CAif 3ayBaxuTu, WO Ha Bij-
MiHy Big 2022 poky, KO/ crnocTepirasiocb 3Ha-
YyHe 3pOCTaHHSA BapTOCTi GpeHAiB NiAnpUEMCTB,
2023 npoAeMOHCTpyBaB 3MEHLUEHHS abo yno-

BI/IbHEHHA X BHECKYy B 3abe3neyeHHs eKOHO-
MIYHOrO ycCnixy KOMMaHiil. Y3arasibHEeHHS Gara-
TOPIYHOro [0CBiAY PO3BUTKY YCNILLUHUX CBITOBMKX
6peHAiB Hafa10 MOX/IMBICTb KOHCTaTyBaTH, WO
IX LWIAX po3noyvaBcsA 3i CTBOPEHHA CWUJIBHOMO
MicueBoro abo HaujioHaslbHOro 6peHAay, [03BO-
nAwuM nignpuemcTeamM akymysnoBaTtu BifnoBsif-
HWIA JOCBIA, ANA BUXOAY Ta NOAaNbLUOT YCMiLWHOI
LOIANBHOCTI Ha MiIXHapOAHWX pPUHKax (3 Bpaxy-
BaHHAM pe3ynbraTy aHasnidy B/laCHUX NMOMUIOK
Ta HefoNiKiB Ta OLUiHKX BiAMOBIAHUX PU3KKIB).
Mpu ubOMy cnifg, 3a3HaunTW, WO (PopMyBaHHSA
6peHAay 3AINCHIOETLCA Ha OCHOBHI MEBHUX MOJe-
JNleil, OCHOBHI efleMeHTN fKUX Ta 0COONMBOCTI
BM3Ha4eHo Ha puc. 1.

Cnig, koHcTaTyBaTW, WO Y CBITOBIM NpakTuLi
KOMNaHii, ki MatoTb Ha MeTi N0ByA0BY CUNBHOIO
6peHaa, NocTinHO MOAMMIKYIOTb CBOK NPOAYK-
Liit0, OPIEHTYIOTLCA Ha HOBITHI PO3POO6KM, IHHO-
BaUjiiiHi TexHonorii BeAeHHs 6i3Hecy, BAOCKOHA-
NOKTb  NPOAYKLiK0, MOLWMPIOKTL aCOPTUMEHT.
3 Ui€0 METOI BMKOPUCTOBYHOTLCA PI3HI Nigxoam
[0 po3BUTKY bpeHay. Cepes HuX:

—  MaTepuHCbKWMA GpeHa 3 Moro nogasib-
UMM MOLUMPEHHAM NPOHUKHEHHSA Ha HOBI PUHKMN.
Mepenbavae, W0 6asoBwWii, O06pe BiAOMWIA
LUMPOKOMY CMOXMBayeBi OpeHA BMBOAUTbL Ha
PUHOK HOBI BWUAW MPOAYKTIB, 3abesnevyoun,
3 0OHOro 6OKY, PO3LIMPEHHSA MPONOHOBAHOIO
aCOPTUMEHTY, a 3 iHWOro — 36i/IbLUEHHA YaCTKK
PVIHKY LL/IAXOM 3a/Ty4EHHS HOBUX K/TIEHTIB,;

—  30HTUYHWUIA OpeH — CulbHa KOMMaHis
(3 yXe 3aKpinsieHnM Ha pUHKY 6peH0M) NoYNHaEe
BMNyCKaTU A0AATKOBY NPOAYKLIO B Tili Xe HiLi
nig cBOiM 6peHAOoM, WO cnpuse NigBULLEHHIO
OoBipn nokynuis (Hanpuknag, Ariel, skuiA, pos-

Tabnmua 1

TOM-10 HalALiHHIWNX GpeHAiB CBITY

Micue BapTicTb GpeHAy, Temn npupocTy 2023

Y PerTUHry HasBa 6peHay MAH. aon. CLUA B NOPIBHAHHI
2023 | 2022 2023 2022 32022 p., %

1 2 |Amazon 299280 350273 -14,55

2 1 |Apple 297512 355080 -16,21

3 3 |Google 281382 263425 6,82

4 4 | Microsoft 191574 184245 3,98

5 5 |Walmart 113781 111918 1,67

6 6 |Samsung Group 99659 107284 -7,11

7 8 ICBC 69545 75119 -7,42

8 10 |Verizon 67443 69639 -3,15

9 28 |Tesla 66207 46010 43,90

10 18 |TikTok/ Douyin 65696 58980 11,39

[xepesno: copopmosaHo 3a daHumu [17]
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JosBonse
Cyrhicrs "KOMRAGKCHIX
Konec? IHANBIAYANbHICTE MapKETUHTOBMX 3YCW/Tb
—  Openay = LiiHHocCTi —>  nmoB’si3aTh NocnifoBHO
(Brand MepeBaru CYTHICTb 6peHay
Wheel) ATpuGyTH 3 BNaCTUBOCTAMY
6peHa0BOro ToBapy
MpoaykT Haaae MOX/UBICTb
, Brpo6Huk CKOHCTpYIOBATN CUCTEMY
Mopens TTB Im ”I’Dy”aKyBaHHH YNHHWKIB, SIKi (HOPMYIOTb
(Thompson oy q eknama, Cp BpaxeHHs Big 6peHay
Total _MpocyBaHHs,
. LliHa, pO3MiLLeHHS Ta fosectn Ao
Branding) ; crnoxmnsava
B MiCLiSIX NMpoAaxy _ : Y
Cnoxusadi IHABIAYANbHICTb
OCHOBHI KOHKypeHTH 6peHay
mogeni
CTBOPEHHA MepcoHidikayis
6peHay KopucHicTb Mpue'ssaHa ao
Mogens B”fﬂ%i:aBﬁbH' MOTVIB?.LI,iT Ll,inbOBo'l_'
] Unilever =) CroX1BayiB )| ayauTtopii Ta cneuudikm
Brand Key KOHKypeHTHe KOHKYPEHTHOTO
OTOYEHHS cepenosnia
LlinboBa ayguTopis
Mo3unLioHyBaHHSA
GpeHay
Mogesnb P03_po6Ka CTpaTeriT
eTanHocTi i KpeaTUBHOI
noby/08K Mozen Onuncye OCHOBHI eTanu
] 6peHl\,c||,y (Brand —> Mepe.ipka > CTBOpEHHs 6peHay
ame NpaBoOBOI YNCTOTK <
Development pI'IiHrBiCTl/MHe Ta BUBE/AEHHA NOT0
Services) TEeCTyBaHHS Ha pUHOK
TecTyBaHHA
6peHAay nig vac
MapKETUHTOBUX
LOCioKEHb

Puc. 1. OCHOBHi Mogeni CTBOpPeHHs OpeHAy

Lxepesio: ckadeHo asmopoM Ha OCHOBI [4, ¢. 126; 11, c¢. 398]

noyasLUN 3 MpasibHMUX NOPOLLKIB, 3apa3 BUMyCKae
6e3ni4 3aco6iB A48 MUTTSA);

—  NiHIHWIA 6peHa — OCBOKKTb KOMMAHIT,
AKi NpoCyBatOTb Ha PUHKY TOBapwW i nocnyru 3
MiHIMa/1bHOO BIMIHHICTIO Bif, X OCHOBHOIO MNpo-
Aykty (Hanpukniag, Coca-Cola);

— po3pobKa OKpeMux OpeHAiB B KOXHii
Ha3Bi, L0 NPU3BOAUTb [0 PO3LUMPEHHS Gi3Hecy.

Cnvparumncb Ha CBITOBI NPAKTVKN YNpaB/liHHSA
6peHAgamMn 3a3HauMmo, WO B3arani uen npo-

Lec XapakTepusyeTbCAa 6araTOCTPYKTYPHICTHO,
KOMMJIEKCHICTH 3ax0fiB LLOAO CTBOPEHHS, Nia-
TPUMKN, 306EPEXEHHSA Ta PO3BUTKY GpeHAay, SKi
MaloTb HOCUTU CUCTEMHWIA XapakTep.

Cepefi OCHOBHMX YNpPaB/liHCLKNX Hanpsmis,
Ha SKUX [0UINIbHO akueHTyBaTUCb NiAnpueM-
cTBaM-BUpOOHMKaM OpeHAOBUX ToBapiB, Hay-
KoBUi [6, c. 13; 9, c. 14] BMOKPeM/OOTL Taki,
AK: LIHOYTBOPEHHA Ha OCHOBI CUMBOJIIYHOI LiiH-
HOCTI 415 cnoXxuBadis; 06'€AHaHHA KOMYHIKaLii
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6peHay | 3abe3neyeHHs eamMHOro obpasy; cuHep-
rist 6i3Hec-NPoLECIB i 3HWKEHHS BUTPAT Ha Map-
KETUHIoBi KOMYHiKaL,il; BUKOPUCTAHHA [00ATKO-
BVX (DOPM MPOCYBaHHA BpeHAy, cepen AKux crig,
3BEpPHYTU yBary Ha Taki, AK:

—  KO-OpeHauHr, Wwo asnse cobow dhopmy
cTparteriyHoro cniBpobiTHNLTBA AEKINIbKOX OpeH-
AiB, AKi 06’€AHYIOTLCA A1 CTBOPEHHSA CNiJIbHOrO
NnpoAykTy abo nocnyru 3 GisibL BUCOKOK AoAa-
HOO BapTICTIO;

—  CTBOPEHHS O0YipHIX 6peHaiB;

—  BMKOpuCTaHHA cuctemn PLM (Private
Label Manufacturer) — nepeabavyae BUPOGHU-
LUTBO TOBapiB abo NOCAYr CTOPOHHIM BUPOGHU-
KOM (SIKMIA 3HaXoO4UTbCA Y KpaiHi, sika, 3 no3uuii
MOKynus, 3acnyropye Ha [AOBipy) nif 3amMoB-
JNIeHHA BNacHWKa Mapku Ta npojax nig 6pex-
[OM BfiacHuKa Uiel mapku. JocBig pi3HUX KOM-
naHiii cBiTy B cdpepi 6peHanHry AOBOANUTb, LLO
NigNPUEMCTBA YacTO BUMYLLEHI BXMUBATU HU3KN
3axo0pfiB, CNpsAMOBaHi Ha NOAONAHHA HeraTus-
HOro CMPUIAHATTA MiCLEeBUMW Ta iHO3EMHUMU
cnoXuBadyamu CBOIX TOBapiB, fAKi crnoxuBadi
NOB’A3YIOTb 3 MEBHOK KPalHOK MOXOAXKEHHS.
Oco06MBO e CTOCYETbCA MasioBiAoOMUX GpPeEH-
niB, abo Tux, SKi LWe po3BuBarTbCcA. 3i 3poc-
TaHHAM BMi3HaBaeMOCTi 6peHAy BiANOBIAHO
3HWKYETBCA  CMPUAMAHHA  PU3MKOBAHOCTI
MOKYMK/ CMOXMBAYEM | YKPINJIOETLCA BrEB-
HEeHICTb, WO 6peHaM rapaHTylTb AKICTb He3a-
NIeXHO Bif TOro, B AKii KpaiHi BUpo6sieHo ToBap.
Lle migTBepaXye BUCOBMOBAHHA OOCNILHUKIB
CTOCOBHO TOrO, LLO KOMMNAaHii, ki BUPO6GNATb
BifloMi O6peHAMn, 3HaXoAATbCHA Y Oinbll BUrid-
HOMY MOJIOXEHHI, PO3LUMPAKYM PUHKK 30YTY Ta
Marun MOX/IMBICTb CKOpUCTaTUCA nepeBaramu
HU3bKMX BUPOGHMUMX BUTPAT Yy KpaiHax, Lo
po3BuBatoTbCs [13, ¢. 298].

Ane nigkpecnumo, Wwo 6peHan HanyacTiwe
CKOHLEHTPOBaHI Ha BiANOBiAHMX KaTeropisax 6i3-
Hecy, Lo, Ha BiAMIHY Bif, PO3LUMPEHHS MO Pi3HUX
cpepax, Crnpusie NOCWIEHHIO MOro 3HauyLLOCTi
y CBIJOMOCTI MOKYMUiB Ta acouiauii 3 BYCOKOK
AKICTIO. HayKoBLUj Li/IKOM CNYLIHO BiA3Ha4aloTb,
WO TpaHCHaUiOHasIbHI KOMMaHii MalTb nepe-
Baru B LiHi, 30yTi Ta iHLWIMX BaXX/IMBMX acrekTax,
AKi gonomararoTb iM 36epiratv cBoi NO3uLil Ha
PUHKY, YCKNafHIouM abo nepeLLKomKaroun
BXOAY Ha PMHOK iHWKXM KoMnaHiam [10]. Mpore,
HeBeNMKI KOMMaHii MatoTb 3MOry CKOHLIEHTPYBa-
TUCb Ha NEBHIl HiWi, BUABNAOUK Ti 3a pe3y/ibTa-
TaMn NPoBeAEHNX MapPKETUHIOBUX [OC/IIKEHb
Ta MPOMNOHYHUM NPOAYKLII0, L0 MAE «LiHHICTb»
[ANSA NEeBHOI TPYNN CNOXKBaYiB.

3a3Haunmo, Lo HanbinbLWi rno6anbHi Komna-
HIT y cyyacHMX ymoBax pO3BMBaOTbCA K Gara-

TO6GpEeHJoBI, BMKOPWUCTOBYHOUM MepeBarn B3a-
EMHOr0 ONOBHEHHS 6peHiB. B LboMy BUNaaKy
nignpuemMcTBa MOXYTb BUKOPUCTOBYBaTU NakeT-
HUA MEHEeMKMEHT, YNpaBAsuM He OfHUM, a
KOMMN/IeKCOM GpeHpiB, CKNaZoBi AKOro OpPIiEHTO-
BaHi Ha Pi3Hi CErMEHTU PUHKY.

OpHak, y 6yab sKOMY BUMNaZKy BaX/MBUM
acrnekTtom € (oopMyBaHHS KOMMaHiew Biano-
BiAHOT cTparterii, WO [A03BONSAE CcopMyBaTK
Lini po3BuUTKY OpeHAy, BMU3HAYUTUM OCHOBHI
HanpsMu iX OCATHEHHS, IHCTPYMEHTU, CK1acTn
nnaH nepcrnekTUBHUX 3axofiB, CNpsiMOBaHMX
Ha 3pOCTaHHsA CTYMNeH AO0BipU A0 Hboro. Chifg
3a3HaunTK, WO PO3BUTOK LMAIPOBOT €KOHOMIKK
Ta iHopMaLINHOIO CycniNibCTBa, 3a/lyyYeHHs
[0 IHTepakTUBHOrO NPOCTOPY 3HAYHOI KiSIbKOCTI
NOTEHLINHNX CNOXWBaYiB BN/IVHYN Ha TpaHC-
dhopmaLuiiHi npouecu B Ll ranysi, CTBOPMBLUN
[00aTKOBI MOX/IMBOCTI ANA ynpas/liHHA OGpeH-
Aamu, iX NpoCyBaHHSA y BIipTyaslbHOMY MPOCTOPi
Ta NosiBy LMJPOBOro GpeHAUHry. Y HayKoBUX
ANCKypcax BiA3Ha4Ya€eTbCA, WO LMdpoBuii BpeH-
ounnry (Digital branding) siBnsie cobo MeTof
ynpaBniHHA 6pPeH0M, SIKUii BUKOPUCTOBYE KOM-
GiHaLit0 HTepHET-6peHAnHry Ta uMdpoBOro
MapKeTUHry A1 pO3BUTKY GpeHAy no BCbOMY
AdianasoHy UMgpoBUX MalfaH4yvKiB, BK/OYa-
o4  |HTEPHET-BIAHOCUHN, KOHLEMLi0 3acTo-
CyBaHHA NpucTpoiB Ha ocHosi Digital branding
channel abo mefjiakoHTeHTy [4, c. 126]. JocBig
NPOBIAHMX KOMMaHiA CBiTY [0BOAWTb, LIO
3anpoBapKeHHs LN poBmnxX TEXHONOTIN B cdepi
6peHavHry (BipTyasibHa peasibHICTb, «iHdOop-
MaLiiHi  po60TM», YAOCKOHas/IeHi MOLLYKOBI
CUCTEMMU, MOKpaLleHUA 3axuCcT AaHux) O03BO-
nse 3abe3neunTn NpsAMy B3aeEMofito Ta 6e3no-
CepefHin KOHTaKT 3i cnoxueadyamu (YHUKaro4uu
3aliBux NOCEpPEeHNKIB B LIbOMY NpoLeci) 3aans
MaKCMMaJ/IbHOr0 BpaxyBaHHA NoTpeb, CMakiB
CMOXMBYOI ayauTopii Ta BTINIEHHA LIHHICHUX
XapakTepucTuk y 6peHauHr yepes Ail KOMYHi-
KauiiHMX nporpam; HafaHHSA KOPUCHOI i 3pyu-
HOT Y BUKOPWUCTaHHI iHpopmauii y peasibHOMY
yaci WIAXOM BMKOPUCTaHHA couia/ibHUX Megia.
Mpy ubomy Bi3yasizauia LMPPOBUX GpeHAiB
3AiACHIOETLCS 3 BUKOPUCTaHHAM ¢OOTO, Bige-
03/OMOK, peKfaMHUX POosnKiB, iHorpadiku.
Ane cnig 3ayBaxuTu, WO 3anpoBaXeHHs
undgpoBux 6peHAiB noTpebye Big nignpuem-
cTBa BIANOBIAHMX 3YCWU/b WOAO KOPUTyBaHHSA
cTparerii.

BUCHOBKW. Taknm YNHOM, OpeHAVHT Bidirpae
3HAYHy POsib B 3POCTaHHI KOHKYPEHTOCMPOMOX-
HOCTI NignpuemMcTB, ToBapiB Ta nocayr. Ha cyyac-
HUX CBITOBUX PUHKaX CKMasCb NEeBHi TeHAEHLT
PO3BUTKY UMX NPOLECIB, AKI hOpMyHOTb Biano-
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BifIHI cCMCTEMWN PO3BUTKY GpeHAIB Ta 6a3ytoThCs
Ha BWKOPUCTaHHI PI3HUX MigxoaiB. Y CBITOBIl
NnpakTULi KOMMaHii, ski MatoTb Ha MeTi noby-
[I0BYy CWU/bHOro 6peHpaa, MOCTIMHO MOoAUgiKy-
I0Tb CBO MPOAYKLiI0, OPIEHTYHOTHCA HA HOBITHI
po3po6KK, iHHOBALHI TexHoNorii BeAeHHsA 6i3-
Hecy, BOOCKOHa/IOKTb MPOAYKLt0, MOLUMPHOTHL
acopTUMEHT, BMKOPUCTOBYOUN Pi3Hi nigxoam Ao
po3BUTKY OpeHfiB. Lie cnpuaTMe npocyBaHHI0
NPoAYyKLUii, 3pOCTaHHIO TI KOHKYPEHTOCNPOMOX-
HOCTI, NiABULLEHHIO NPUBYTKOBOCTI KOMMNAHIM.

JonaTtkoBi  MOX/MBOCTI  ANs  ynpas/iHHA
6peHaamu, iX NpoCyBaHHSA Yy BipTyaslbHOMY MpoO-
CTOpi HajaB PO3BUTOK LUJPPOBOI E€KOHOMIKU,
AKNIA BUCTYNMB NepesyMOBOI0 A/15 NOsiBU Und-
poBoro 6peHauHry. Ane, cnig Bkasatu, Lo Aoro
nofanblue 3anpoBapKeHHA noTpebye Big nia-
NPUEMCTB KOPWUTryBaHHS iCHYKOUMX CTpaTerii,
OCHOBHI aCrnekTn SKux noTpedyrTb A0AATKOBOrO
onpauoBaHHA Ta NPeACTaBNATb NEPCNEKTUBHY
TeMaTuKy MofasibLUMX HayKOBUX AOCNILXEHb B
LbOMY Hanpsimi.
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