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Y cTaTTi y3arasibHeHi Ta cucTemaTin3oBaHi OCHOBHI CTpaTeril LiHOYTBOPEHHS Ha NOCAyry PO3MILLEHHS Y roTe lb-
HOMy Gi3Heci, ki 34aTHi 3a6e3neynT BUCOKI JOXOAM Ta BUTiAHY KOHKYPEHTHY MO3WLI0 TOTEN0 Ha PUHKY MOCAYT.
Crparerii LiHOyTBOPEHHSI € OCHOBOK Revenue MeHeMXMEHTY Y roTeslbHii cdepi. PO3rIsHYTO CyTHICTb Ta yMOBM
3aCTOCYBaHHS Takux CTpaTerili LLiHOYTBOPEHHS: HA OCHOBI NPOrHO3yBaHHS, AMEPEHLIAI0OBAHOTIO LLiIHOYTBOPEHHS, AW-
HaMi4YHOTO LiiHOYTBOPEHHS, CTpaTerist 3HXOK, MUTTEBUX PO3NpoAaxiB Ta Taki cTparerii ik Upselling Ta Cross-selling.
OKpec/eHi CyTHICTb, NPUKIaAM Ta YMOBU 3aCTOCYBaHHA 3a/1€XHO Bif, NO3WLiT 3aKnagy Ha pyuHKY Ta MeTU AiSNbHOCTI.
Bn3HayeHo 0co6/IMBOCTI rOTeNbHOT NOCYrn K 06’eKTa LiiHOYTBOPEHHS, AKi fO3BONATL KOPEKTHO Ta LWBUAKO afanTy-
BaTW OKPEC/EeHi cTpaTerii 4o NoTpe6 MeHeMKMEHTY Y rOTE/bHIN cdiepi.

KntouoBi cnoBa: LiHa, LjiHOBa CTpaTeris, rotesibHuiA 6i3HecC, KOHKYpeHTHa nepeBsara, rotesibHa nocnyra.

Price strategy that can ensure high revenues along with a favorable hotel’s competitive position in the service
market is the part of the hospitality establishments’ marketing strategy. The complex market conditions of hospital-
ity establishments in Ukraine draw managers’ attention to price issues even more. The purpose of the article is to
generalize and systematize the main price strategies for the main hotel accommodation service. Price strategy is
the basis of revenue management in the hotel industry. The main method of scientific research is the transition from
the abstract to the concrete. In such a case the effectiveness and practical use of the described price strategies in
the hotel sector is proven on concrete examples. The article determines the peculiarities of the hotel service as an
object of pricing. The above peculiarities are based on the analysis of the room stock’s state, the knowledge of one’s
guest and the constant monitoring of external and internal factors of the hotel’s activity. The essence and conditions
of the main price strategies’ application in the hotel sector are considered, depending on the institution’s position on
the market and the purpose of the activity. Forecast Based Strategy is based on the demand calendar and the PMS
database, which allow you to automate the process of justifying price changes. Segment Based is based on the
best satisfaction of all consumer needs and is used to maintain competitive positions and maximize hotel revenues.
Parity Strategy takes into account fluctuations in demand for hotel services. Discounting Strategy helps the hotel to
expand the market and improve brand recognition. Flash sales are used as an anti-crisis measure. Upselling and
cross-selling strategies are also described, which are aimed at increasing the average guest check and allow to
increase the profitability of the hotel. It was determined that a thoughtful price policy of a hospitality establishment,
understanding the essence and conditions of using such price strategies by the front office staff will allow the hotel
to retain its guest, increase loyalty, improve its competitive position and increase revenues.

Keywords: price, price strategy, hotel business, competitive advantage, hotel service.

MocTtaHOBKa NPoGneMu. PUHOK roTesibHUX
NOCNyr CbOrogHi HaA3BMYaNHO AMHAMIYHWIA | NPO-
[OBXYE PO3BMBATUCA HE3BaKatounm Ha CKNafHi
reononiTuyHi o6cTaBuHU. HesanexHo Big Buay,
crieyianizauii abo karteropii, rotesi NOCTIAHO
3HaxXo4ATbCA B KOHKYPEHTHOMY CcepefoBuLi,
AIKe cTae BCe OiNbL XXOPCTKMM. Y LbOMY KOHTEK-
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CTi 3aKknag, po3MiLLLEHHA NOBUHEH 3BEPHYTU OCO-
611BYy yBary Ha CBOK CTparTerito LLiHOYTBOPEHHS,
AKa [03BOMUTL 36epert Ta AacTb MOX/IMBICTb
MOKpaLUMTX MOro KOHKYPEHTHY MO3KLLH0.
CTpareria LiHOYTBOPEHHS € BaXK/IMBOK 4ac-
TVHOK MapKEeTUHIOBOI CTpaTerii roTesibHOI iHAY-
cTpii. LLiHn Ha roTenbHWiA NpoayKT 3aknagy pos-
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MILLEHHS MOXYTb BMAMBaTW Ha PsAf acnekTis,
BK/1lOHAKOUN pPIBEHb 3aBaHTaXXEHOCTI TOTesto,
o6cArn npoaaxis, A0OX04N Ta NPUOYTOK, KOHKY-
peHTHa no3uuid, penyTauis Ta NPecTnx.

3Baxawun Ha Le peKoMeHAyeTbCA MaTu
BUBaXXEHUI, MOCNIAOBHWIA, CUCTEMATUYHUIA |
YiTKO OpraHi3oBaHWin Nigxig A0 LiHOYTBOPEHHS.
[ob6pe npogymaHa LiHOBa cTpareria Baxnsa
AN OTPUMaHHS MakCMMasibHOT BUrOAM.

AHani3 ocTaHHiX gocnigKeHb i nyonikawii.
MUTaHHAM UiHM Ta MeXaHi3MmaM LiHOYTBOPEHHS,
SIK OCHOBHUM [XXEpPesioM [0XOAIB KOMEpPLiiHNX
NiANPUEMCTB, NPUCBSAYEHI NpaLi paay BiTUM3HS-
HUX Ta 3aKoOpAOoHHMX AocnigHukiB: AHgpycb O.,
BacunbeBa P., lepacumeHko B., OyriHa C.,
CaBueHko O., TapaHeHko [., JlambeH >K.-)XK.,
Kotnep @., ApmMmcTpoHr [. Ta 6arato iHWuX.
Mpy LbOMY MexaHi3Mu LLIHOYTBOPEHHS Y roTe b-
HOMY 6i3Heci MalTb psaf crneumdiyHnx ocobnu-
BOCTel, SKi HaknagawTb BigOWUTOK Yy nigxogax
LLIOA0 O6I'PYHTYBAHHS LiH HA rOTeNbHY NOC/yTY.

LliHoBYy noniTuky, ymoBKM Ta MexaHiamu 1i pop-
MyBaHHS Yy 3aknagax roTesibHo-pecTopaHHOro
rocnogapcTtea gocnimkysann Kagposuy X. [1],
Mantora /1. [3], Manbcbka M., AknmeHko-Tepe-
LeHkKo H. [8] Ta iH. 4ocnigHNKN, AKi OCHOBHY yBary
npUAaINAIN MeTogam LiHOYTBOPEHHSA, po3risjia-
HouKn cTparerii LiHOYyTBOPEHHS YaCTUHOIO LLIHOBOT
NOMITUKM y ToTeNbHIi cdpepi. LLIHOBI cTparterii sk
IHCTPYMeHTU Revenue MeHeKMEHTY [OC/iAXKY-
Baum JleBuupka |. [2], WukiHa O., [6] Ta iH. ToMy
6a3youncb Ha npausx NpoBiAHMX HAYKOBLIB, MU
cnpobysasnv BUAINNTA OCHOBHI BUAU Ta 0Cco6/u-
BOCTI BUKOPUCTaHHS CTpaTerili LiHOYTBOPEHHS y
rotesibHoMy 6i3Heci.

MeTta cTaTTi. Y3ara/lbHeHHs Ta cucrtema-
TM3alis OCHOBHWMX CTpaTeriii LIHOYTBOPEHHS Y
roTenbHil iHAYCTPIi, K A03BOMATL MEHEMKEPAM
3aknagy po3MilleHHs BNAMBaTW Ha [OXoaAu Ta
NPUBYTKOBICTb rOTENt0, NIATPUMYBATU KOHKYPEH-
TOCNPOMOXHICTb 3aknagy Ha puHky. Mpu ybomy
006’EKTOM LIHOYTBOPEHHS y AaHili cTaTTi M1 po3-
rNA4AEMO OCHOBHY roTesibHy Nocayry — nocayry
pPO3MiLLLEHHS, TOBTO NPOAAX roTe/IbHOro HoMepa.

Buknag OCHOBHOro matepiany pocni-
D)KeHHs. [oTenbHa iHAYCTPIA € [OOCUTb KOH-
KYPEHTHOIO rany33to, Ae KiNbKiCTb roTtenis y
NEeBHOMY pPErioHi MOXe 6yTu Ay)Xe BUCOKOH.
Y Takmx ymoBax cTpaTeril LjiHOyTBOPEHHS € fjie-
BUM IHCTPYMEHTOM, SIKi BNAMBatOTb Ha NpubyTOK
rotento. PO3yMiHHA cTparteriii  LiHOYyTBOPEHHS
roTesIbHOro NPOAYKTY € 623010 /151 NOBHOLIHHOIO
BMNPOBaMKEHHA Yy 3aknagax npuiiomis Revenue
MEHEMKMEHTY, WO [03BOMINTL HE TiflbKM Mak-
CMMi3yBaTU [A0OX0AM, CTUMYy/OBaTXM Monut, a
n 3ab6e3neunTb BUCOKI KOHKYPEHTHI nepesaru

roTesll0 Ha PUHKY, BU3HAYUTb CTpaTerito po3Bu-
TKY FOTENH0 Y AOBrOCTPOKOBI NEPCMNEKTMBI.

Mpn UbOMYy, BUOMPAKOUN LHOBY CTparterito
HeobXigHO 6patn [0 yBaru pag ocobnmsBocTel
camol rotenibHOI Noc/yrn T1a, AK Hacnifok, 0co-
6/1MBOCTEN LiHOYTBOPEHHA Y TOTe/IbHOMY 6i3-
Heci, SKi JoknagHo okpecneHiy [3].

Ha gofgatok, MOXemMo 3a3HauuTu, Lo BU3HA-
yarumn cTpaTerito LiHOYyTBOPEHHA B TOTeNsXx,
[0[aTKOBO C/lif, 3BEPHYTW yBary Lie Ha Kifibka
MOMeHTIB. [lo-nepwe, npoaHanisyBaTn pPisHi
acnekT¥ OKpPeMoro TroTeNlbHOro Homepa Sk
oG’ekTa LIHOYTBOPEHHSI Ta OKPECNMTM Ioro
NMO3UTUBHI CTOPOHM, LLO CTaHe OCHOBOK BCTa-
HOBJIEHHA AudoepeHuiadii uiH y 3aknagi Ta
[03BOMIUTL MpaLliBHKam (OpoHT-0chicy onepy-
BaTVM MeBHUMMW aTpubytammn A58 NnepekoHaHHS
rocts came B Uil no3uuii. TyT pagnmo MeHenx-
MEHTY rOoTeslIto MaTW MOBHI Ta YiTKi OMUCU KOX-
HOro 3 HOMepIB roTesnto Ta NOCTIiHO OHOBNIOBATH
iHcbopMmaLito Mpo HOMepHWI OOHA,.

Mo-gpyre, HEObXigHE 3HAHHSI CBOTO MNOTEHLINA-
HOro rocTs, WO AornomMarae CTBOPUTU CTPYKTYpY
LliHOYTBOPEHHS, HarNoOBHEHICTb rOTE/IbHOro Mpo-
OYKTY HabopoM OCHOBHUX MOCNYT, WO BXOAATb
00 UIHN pO3MilLeHHS. 3HaHHA o4ikyBaHb BalLuX
roctei gornomarae y BCTaHOB/IEHHI NPaBUbHUX
UiH. Hanpvknag, y cydacHux ymosax npu 6po-
HIOBaHHI rOTEN0 TOCTi LiKaBNATLCA MOX/IMBOC-
TAM AimpkuTasizadii Ta piBHem 6e3nekun B rotersi,
HasIBHICTIO YKPUTTSA, CiIM'AM 3 AiTbMU Oyae uika-
BOIO NPOMO3uLis AUTAYOT aHiMauii, a 6i3Hec-MaH-
OPIBHUK He 6yae 3auikaBieHui y GPOHIOBaHHI
MOBHOTO NaHCIOHY.

I, HapewTi, NOTPIGHO npoaHanisyBaTn psq
30BHILLHIX Ta BHYTPILWHIX ()akTopiB, Takux SK
piBEHb MNOMWUTY Ha rOTefbHI MNOCMyrKn, AiNnoBy
aKTMBHICTb PErioHy, CEe30HHICTb, PiBEHb BUTpPAT
Ha yTpYMaHHA HOMEepPHOro hoHAy, HOpMaTMBHE
perysnoBaHHA, i, HaBiTb, NOTOAHI YMOBM, Ta iHLLUi
dhakTopu, L0 MOXYTb BNIMHYTU Ha LiiHY roTesb-
HUX NOCNYT.

Taki YMHHMKM OyAyTb OCHOBOK AN edpek-
TVMBHOIO 3aCTOCYBaHHA TIET UM iHLWOI cTparerii
LiiHOyTBOpEeHHsA. HeobxigHO Big3HaunTyH, Wo 6e3
XOAHOT cTpaTerii HEMOX/IMBO YCMILLHO BeCTU
6i3Hec Ta po3BuBaTucA. OTXe, cTpareris LiHOyT-
BOPEHHS € Aiy)X€ BaX/IMBOHO, | NOTPIOHO YBaXKHO
PO3rsSHYTW Ta NpoaHasiiyBaTu HanbiNbL NOLLN-
peHi cTparerii LiHOYyTBOPEHHS, SIKi BUKOPUCTOBY-
I0TbCA Y rOTeNbHiIN IHAYCTPIl. Cepen HUX MOXeMO
BUOINNTW:

—  Crpareria LiHOyTBOPEHHS Ha OCHOBI MPo-
rHo3yBaHHs (Forecast Based Strategy);

— Crparteria gugepeHLUinoBaHOro LiHOYT-
BOpeHHs (Segment Based);
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— CrTpareria AMHaMIYHOIO LiHOYTBOPEHHS
(Parity Strategy);

—  Crpareria 3Hmxok (Discounting Strategy);

—  MwurtTeBi po3npogaxi, a6o Flash sales;

— Upselling Ta cross-selling.

Cmpameaisi YiHOymsopeHHs1 Ha OCHOB8I Mpo-
2Ho3yBaHHsl, abo "Forecast Based Pricing
Strategy”, 3acHOBaHa Ha BWKOPUCTaHHI OaHUX
Npo MONUT Ta OYiKyBaHWI piBEHb 3aBaHTaxe-
HOCTI roTesi0 NMPOTArOM MEeBHOro nepiogy. Taka
cTparerisi 3aCTOCOBYETbLCA roTe/IAMK, LLLO NOKNa-
[alTbCA Ha CBOT NPOrHO3M LWoA0 ManbyTHLOTO,
[Jyxe cTapaHHO BeyTb KasieHaap nonuty npo-
TATOM pPOKYy, WO6 CcnporHosyeBat npasBu/bHY
uiHy. TyT npaBunbHa LUiHA — Ue uiHa, 3a SKOH
3aknag Hacnpasfi xo4e npoAatu CBili NPOAYKT,
a xopolla LjHa — e Ta, fka Npojae.

KaneHgap nonuty, abo KO/MBaHHA 3MiH
nonuty (HaBiTb LWOAEHHI KOMMBaAHHA), Ha
rotesibHi Homepu 6a3yeTbCca Ha 6e3Nidi dpakTo-
piB, O MOXYTb BM/MBATM Ha LiHY BignoBigHO
[0 CE30HY, CBAT, OHIB TWXHSA, IBEHTIB, LWO Mpo-
BOASATLCS B MICTi Ta iHLWIMX (hakTopiB.

CTparerisi LjiHoyTBOPEHHSI HA OCHOBI MPOrHO3Y-
BaHHS BMKOPWUCTOBYE MacuB aHaUTITUMHUX LaHUX
Ta NEeBHUIA CTATUCTUKO-EKOHOMIYHWIA IHCTPYMEH-
Tapin gna nNporHosyBaHHSA. Cy4yacHi BUKIVKK i3
BMPOBaKEHHAM AioKuTanisayii Ha yciX piBHAX
CNpUAN0 BIAKPUTTIO MOX/IMBOCTEA A7 3akna-
[iB PO3MilLLEHHS i3 aBTOMaTM3aujii onepauyiiHux
NpoLeciB, MOXMBICTIO Big4aeHoro AoCTyny A0
aHaniTMyHol iHpopMaL,ii Ta KepyBaHHS rotefniem
24/7, oviKyBaHHS rocTs CNPSAMOBaHi y LpoBuii
NpocTip (6POHIOBaHHS, 3aMOB/IEHHS PsiAy NMOCIYT,
6e3neka Touo) [5], O CTBOPIE TaKOX MOTYXKHY
6a3y A/151 3aCTOCYyBaHHS Takoil cTparerii LjiHOyTBO-
peHHs. 3aBAsku LndpoBisaLlil Ta, BAKOPUCTaHHI0
cucteMm PMS rotesito, MOX/IMBOCTI onpautoBaHHs
BENNKOI iH(hopMauiiHoT 6a3u gaHux npo rocts,
PUHOK, KOHKYPEHTIB € Bi/IbLUMMY Ta peasibHUMu,
O [03BONSE e(PeKTMBHO peani3oByBaTu CTpa-
Terito Ha OCHOBI MPOrHO3yBaHHA.

Hanpuknag, SKWo rotenb O4ikye nigsuLie-
HWA NONUT Ha roTeNbHi HOMEpPW B MEBHI Aatw,
CBATKOBI AHi abo nig yac mMacoBuX 3axo0fiB, TO
cTparerisi LiHOYTBOPEHHST Ha OCHOBI MNPOrHo-
3yBaHHA [03BOMSAE nepefdaynnso 36iMbLWNTH
UiHW, Wo6 oTpuMaTn MakCUMaslbHWIA NPUOYTOK.
HaBiTb 3a 2-3 MicsiLi 40 TaKoro MOMEHTY rotesb
npu 6POHIOBaHHI HOMEPIB BXE MPOrHO3YyeE LiiHY.
|, HaBNaku, y nNepiogmn 3HWKEHHS NonuTy, Hanpu-
Knaz, B Nepiogn MixCce3OoHHs, roTeflb MOXe 3HU-
3UTK UiHK, WO6 3a1yuntn Binblue KNIieHTIB Ta
3aroBHUTY BifIbHI HOMEpW.

TakoX OAHIE 3 OCHOBHUX CTparterii LiHO-
YTBOPEHHSI B TOTe/bHil iHAYCTpii € cmpame-

eisi oughepeHyitiosaHO20 UiHOYmBOpPEHHSs, abo
"Segment Based Pricing Strategy", sika BCTaHOB-
JHOE PI3HI LiHW ANA PI3HUX KIEHTIB 3a/1€XKHO Bif
X OYiKyBaHb, METU MOAOPOXi, CTATYCY Ta IHLUMX
dhakTopis. Lis cTpaTeria 6a3yeTbCA HA PO3YMIHHI
TOrO, WO Pi3Hi CErMeHTU KOpUCTyBadiB MalTb
pi3Hi NOTpeby Ta roToBi NNaTUTK 3a Pi3HWUIA Habip
nocnyr. OCHOBHa ifes ctparterii gndepeHuiio-
BaAHOIO LiHOYTBOPEHHA (CerMeHTauii) nonsarae y
TOMY, W06 3HAWTK HaMBINbLL AOLiINBHUIA CNOCIO
3a/1y4YeHHsI PI3HUX KaTeropii KNieHTiB.

i cyTb nonsirae y Tomy, WO BCTaHOB/IOOTh
Pi3Hi LIHXW Ha OAMH i TOWN Xe roTeNbHWii HoMep
3a/1eXXHO Bif NeBHUX haKToOpiB, TakmX SK AeHb
TWXXHS, nopa poKy, TepMiH GPOHIOBaHHSA, HasB-
HICTb [04ATKOBMX MOC/Yr TOWO. TakMM YMHOM,
roteslb MOXe MPOMNOHYBAaTN 3HWKKM Ha HOMepW,
AKi AaBHO He 3ab6pPOHbOBaHI, a TakoX 36iMbLNTY
LiiHXN Ha HOMepW 3 Y)XXe BKIIYEHUMU Croav AoaaT-
KOBUMW MoOC/yramu, Hanpuknag, poMaHTU4Ha
Beuepsa Yy pecTopaHi 3aknagy An1a MOJIOAAT.
Llsa cTpateria Mmoxe [onomort rortenam 36e-
Pertm KOHKYPEHTHY MO3uLil0 Ta 36iNbLUNTK
piBEHb [0X0f4iB, MaKCUMaslbHO BUKOPUCTOBY-
BaTW CBOI MOX/IMBOCTI 3 Ha@HHA Pi3HUX MOCNYT.

Hanpwvknag, oguH i TOi Xxe HoMep MoXe ByTK
npofaHuin rpyni TypuCTiB, fika 3abpoHioBana
we 5 nogibHnx Homepis 3a 2400 rpH.; rocTio, y
[AiN0oBOMY BIAPSAOXEHHI, 32 [JOrOBOPOM 3 OpraHi-
3auieto, — 3a 2500 rpH.; a ana rocta 6e3 none-
peaHbOro GpoHIOBaHHSA, Tak 3BaHoro «walk-in
guest» — 3a uiHoto 2700 rpH. Mpu ubomy UiHa
MOXe BK/toyaTy 0cobnmnBi BUAY NOCAyr 4S5 NeB-
HWX KaTeropii rocteii: ANs YNHOBHVKIB AepXaB-
HOT Ta MicLeBOT Biaan — Tapudd He NOBHOT A06M,
Tapudm ansa neHcioHepis abo monogi Toulo.

e ogHa Bax/MBa cTpaTeris LiHOYTBOPEHHS
B rOTEe/bHIN IHAYCTPIT — Le cmpameeis duHamiy-
Ho20 yiHoymsopeHHs (Parity Strategy). BoHa
nondrae B TOMY, LLO roTesli BCTAHOB/IOKTb LiiHU
Ha CBOI MOC/YrY Ha OCHOBI 3anuTy Ta KOHKY-
peHuii Ha puHKY. FoTeni BUKOPUCTOBYIOTb PI3Hi
IHCTPYMEHTW A1 aHani3y AaHWX Npo NonuT Ha
roTesibHi nocnyru, Taki sk cuctemn PMS rotento,
cucTeMu GPOHIOBAHHSA, coLiasibHI Mefjia Ta iHLi.
Lli iHCTpyMEeHTU [03BONAKTL TOTENSAM 3MiHI0-
BaTW LiHW Ha CBOI MOC/YrN B peasibHOMY 4aci,
3a/1eXHO Bif, NONUTY Ta KOHKYypPeHLil puHKY. Cxe-
MaTUYHO Aito AaHOoi cTpaTerii Bigobpaxae puc. 1.
3i 36i/bLLIEHHSIM PIBHA 3aBaHTAXEHOCTI, LjiHa Ha
roTesIbHNIA HOMep TexX 36iNbLUYETLCS.

3a3Haummo, WO LiHa HOMepa € YMOBHOK Ta
MeXi PiBHIB 3aBaHTa)XXEHHA HOMEpPHOro poHay
KOXEH roTe/lb MoXKe BCTaHOB/I0BATU CAMOCTIHO
Ha OCHOBI BNaCHUX NpPakTWK AisabHOCTI. CyT-
HICTb [aHOl cTparerii — ornepaTtvBHO pearysaTu
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PiseHb 3aBaHMaXKeHHs1
2ome/io
Ayxxe BUCOKNIA
Bucokum
Buue cepegHbOro
CepepgHin

Husbkuii

Occupancy, %

Ljina 20me/ibHo20

Homepa, 2pH

95 3000
920 2000
70 1500
50 1200
30 1000

Puc. 1. AvHaMika LiHX Ha roTe1IbHU HoOMep
3aJ1eXXHO Bif, PiBHA 3aBaHTaXXeHHs HOMepPHOro ooHAY rotesnto

Ha NoMuT roTeNlbHUX MOCNYT i y BiAMNOBIAb KOPU-
ryBartu CBOI LLiHWN.

MeToro faHoi cTpaTerii € MakcuMmi3yBaTtu
foxogn Big ekcnyartauii CBOrO HOMEPHOro
doHay, ane npu UbOMY AyXe MNUIbHO Heob-
XiIHO cnigKyBaTu 3a SKICTIO HafaHHA roTeslbHUX
NocAyr i B TOHUTBI 3a Ki/bKIiCTIO T HE BTPATUTML.
Mpn 100-BiACOTKOBOMY 3aBaHTaXEHHI rOTento
OOMOMIXHI  cny)X6u  (pecTopaH, KiiHiHroBa
cnyx6a ToLlo) OyayTb MpautBaTU Ha Makcu-
MyMi NIIOACBKUX 3YCUMb, | HaBITb MarepiasibHUX
MOX/IMBOCTEN (MaTepiasibHi pecypcu, KilbKiCTb
NnocaZkoBUX MiCLb, MiCLib @BTOCTOAHKM i T.i.).

Cmpameais 3HUXoK, Discounting Strategy. Mu
BCi NIIOOUMO 3HMKKU. 3HWXKM npuBabnvei. Hac
TArHE A0 3HWXOK. [oTeni Takox BUKOPUCTOBYHOTb
3HWXKM ONA 3aUTy4eHHS KJTiEHTIB. Taka cTpareris
3aCTOCOBYETbCA A0 MPOGMEMHUX HOMEPpIB, sKi
He 6ynn npopaHi. FoTenbHWUIA HOMeEp, KW BXe
Ma€ MeBHUIN piBEHb 3HOLLEHOCTI, MOBUHEH LlE
NPUHOCUTK AoXo4un. TakoXk Taka cTpaTeris 3Hu-
XXOK MOBMHHA MPUBEPHYTU [0AATKOBY yBary A0
roTesnto.

Mummesi po3snpodaxi, abo Flash Sales — ue
peknamHi akuii 3 BeIMKMMU 3HMKKaMn Ha obme-
XeHWl nepiog, yacy. loteni 3a3Buyain BUKOpUC-
TOBYIOTb Lieil cnoci6 po3npofaxis 3i 3HVKKaMMU,
W06 Npoaatn HenpogaHnii HOMEPHUA POHA,

Taka cTpaTteris — Le MOXMUBICTb A/ Hee-
GoekTUBHUX roTesiB 36iNbWNTK CBOI goxoaun. TyT
BaXNMBO 36epiratn 6GanaHc MiX cobiBapTicTo
HOMepa Ta LjiHOK 3i 3HWXKOK: TI MeTa 306iNb-
LWMTK goxoam Ta 3pobuTy Po3ronoc Npo rotesib
Ha PUHKY, NPUBEPHYTK yBary cnoxunsada. |, 3su-
yaliHo, roTesib NOBVMHEH OTpUMAaTK MNeBHI nepe-
Baru Big Takoro po3npogaxy.

Upselling ma Cross-selling — ue gBi cTpa-
Terii LiHOYTBOPEHHSA, SIKi BUKOPUCTOBYIOTLCA B
roTesnbHil iHAYCTpPIT 3 METO 36iNbLUEHHS 06CAry
npoaxis Ta NiagBULWEHHSA NPUBYTKOBOCTI.

Upselling — ue cTtparteris, ko roteni npo-
NoHyOTb Gisibll  gopori Homepu abo pgopart-

KOBi MOCNyrn, fiki MOXyTb 306iMbLUNTK BapTICTb
nogopoxi. Hanpuknag, rotenb MOXe 3anpo-
MOHyBaTW rOCTHO HOMep O6islbLIOro po3mipy, 3
6inbWMMK BiKHAMK, 3 BUAOM Ha mMope, 3 BifbLu
KOM(OPTHMMIN yMOBaMK, SIKLIO FiCTb crno4yaTky
3a6poHioBaB 3BMYaliHUIA HOMep. [0/10BHI Npo-
OaBUi TYT npauiBHMKU (PPOHT-0QiCy: X KoMIe-
TEHTHICTb, 3HaHHA O0CO6/IMBOCTE HOMEPHOro
ooHAy, BMiHHSI NEpPeKoHyBaTu, MeXi MOBHOBA-
XeHb [,03BONMATL 36iNbWINTY AOX0AM 3aKniagy Ta
CTBOPUTU HENOBTOPHY aTMocdepy Typ6boTu npo
KOXXHOrO rocTS.

Cross-selling MepexpecHuin npogax — ue
cTpareria, KoM roTeni nponoHywTb Aojat-
KoBi nocnyrn abo ToBapu, SAKi MOXYTb OyTK
KOpMCHMMK Mg 4ac nepebyBaHHA TrOCTA B
roteni. Hanpuknag, rotenb MoOXe 3anpornoHy-
BaTW rOCTAM €KCKypcil, crna-npouenypu, pecro-
paHHi nocnyrn, aBTOMOOINBbHUIA NpoKaT TOLO.
Lla cTparteris Moxe A0MNOMOITA rotento 36iNb-
LINTW CepefHili Yek Ha rocTs, nigBULLINTY PiBEHb
3a/10BOJIEHHA TOCTEl Ta nokpawmuTn ixX Bpa-
YXEHHS Big nepebyBaHHs B roTeri.

BucHoBKWU. Po3rnaHyTi cTtparerii LiHOYyTBO-
PEHHA € YHIBEPCA/IbLHMMM | MOXYTb 3aCTOCOBY-
BaTMUCA 3ak/afamMn pPO3MILLEHHA He 3a/1eXHO
Bif, hopMM BIACHOCTI, BEIMUUHN YM KaTeropil.
Mpu LbOMYy abCONOTHO MOrOAKYEMOCH 3 Hay-
koBusmn [1; 3; 4; 7], wo obpaHa cTparteris
LiHOYTBOPEHHA HE MOXe OyTW 4uCTOoM, ieasb-
HOI, 06paHo OAUH pa3 i Haszaexan. Lie nosu-
HHe BYyTK YacTKOBE MEPENSIETEHHS, MIKC PI3HUX
cTparteriii, 3a/1eXHO0 Bifi YMOB 30BHILUHbLOIO Ta
BHYTPILIHLOrO cepenosuula, ePekTMBHUM € iX
NnoeaHaHHs Ta B3aeMo3amiHa. CTparerisi LjiHOoyT-
BOPEHHS NOBMHHA OYTW rHY4YKOI Ta MPUCTOCOBY-
BaTUCb [0 PUHKOBUX 3MiH. Y LiMX yMOBax BeInke
3HayeHHs HabyBae cTpaTerisd enacTuyHol (rHyu-
KOI) LjiHKW, WO nepefbayae LWBMAKE pearyBaHHA
Ha KOMIMBaHHSA PUHKOBOIO NONUTY i MPONo3unLii.

MpaBunbHO nigibpaHa cTparerisa LiHOYTBO-
PEHHA MOXe AaTu A0AAaTKOBI nepesaru rotesnto
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EKOHOMIKA TA CYCIMINbCTBO

Haf KOHKypeHTamu. CrTparerito THYYKMX LiH
MOXHa NopeKoMeHAyBaTH K IHCTPYMEHT NpoTu-
Al HATUCKY KOHKYPEHTIB, NPUYoMy, YMM LUBUA-
Wwot Oyae peakuis rotento Ha Ail KOHKYPEHTIB,
TUM Binbnm 6yae epekT 11 3aCToCyBaHHA.

Y3aranibHIOK4uM, cTparteris LiHOYyTBOPEHHS €
€NeMeHTOM YCNiXy B roTesbHiil iHAYCTpii, BOHA
MOXe [0MOMOrTU roTeNsiM 36i1bLUNTY CBOK KOH-
KYPEHTOCNPOMOXHICTb, 3a/1ly4nTn Ta yTpumaru
roctei i 36inbLWNTY CBIli AOXi4,.
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