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Y cTarTi po3risaHyTO UMGPOBUIA MAPKETUHT SIK IHCTPYMEHT NiABULLEHHS €DEKTUBHOCTI KOMEPUIHOI AisAbHOCTI
Mif 4ac BOEHHOrO CTaHy. 3anponoHOBAaHO BUKOPUCTAHHSA BITYU3HAHUMM MigNPUeMcTBaMmu baratokaHasibHOTo AOCTY-
ny A0 ayauTopii LW/ISIXOM BNPOBapKEHHS MapKeTUHroBoi cTparterii See-Think-Do-Care. BuajineHo 0CHOBHI XxapakTe-
PUCTMKM CKNaL0BUX AaHOT MapKeTUHIOBOI CTpaTerii Ta NoOKasHUKN eqeKTUBHOCTI LMGPOBOro MapKeTUHTY 3a/1€XHO
BiZ eTaniB MapkeTuHroBoi ctparterii See-Think-Do-Care. 3po6/1eHO BUCHOBOK NPO BAX/IMBICTb 3aCTOCYBaHHSA Mapke-
TUHrOBOI cTparterii See-Think-Do-Care BITYM3HSAHUMU NigNPUEMCTBAMU B YMOBAX BiliHW, OCKI/IbKM BOHA CNpUSITUME
pO3BUTKY Bi3HECY HA TEPUTOPIT KpaiHK Ta 3a Ti Mexamu, a BIpHO BU3HAYEHI NOKA3HMKM OLLIHKM Ti eDEKTUBHOCTI A0MN0-
MOXYTb B NOGYA0BI NOBHOLHHOT CUCTEMM LIMCDPOBOr0 MapKETUHTY.

KntouoBi cnoBa: MapKeTuHr, LMPOBNIA MapKeTUHT, KOMepLiiHa AisNIbHICTb, MapKeTUHIOBa CTpaTerisi, NoKa3Hu-
KN e(PeKTUBHOCTI LIUPPOBOro MapKeTUHTY.

Traditional approaches to marketing have lost their relevance in the modern realities of Ukraine caused by the
war, however, the limitation of solvent market demand in terms of quantity and value requires business entities to
make radical changes in their marketing policy in order to maintain a stable volume of product sales, sales margins
and profits. Taking into account the annual increase in the number of Internet users in Ukraine and the world, as
well as the speed of development of mobile technologies, digital marketing as a tool for increasing the efficiency of
the commercial activities of enterprises during the war requires detailed research. The purpose of the research is to
develop proposals for the application of a multi-channel digital marketing strategy as a tool for improving the efficiency
of commercial activities of enterprises during the war. The following methods were used to conduct the research:
desk research (collection and study of existing reports, analytical documents, strategic documents, studies); method
of analysis (the collected information was analyzed, structured and appropriately presented in the article). The article
proposes the use by domestic enterprises of multi-channel access to the audience by implementing the See-Think-
Do-Care marketing strategy. The main characteristics of the components of this marketing strategy and indicators
of the effectiveness of digital marketing depending on the stages of the See-Think-Do-Care marketing strategy are
highlighted. A conclusion was made about the importance of the application of the See-Think-Do-Care marketing
strategy by domestic enterprises in wartime conditions, as it will contribute to the development of business in the
country and beyond, will allow to increase the general recognition of the brand, trust in the company's products and
the effectiveness of commercial activity during the war, and correctly defined indicators of its effectiveness will help
in building a full-fledged digital marketing system.

Keywords: marketing, digital marketing, commercial activity, marketing strategy, indicators of digital marketing
effectiveness.
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EKOHOMIKA TA CYCIMINbCTBO

MoctaHoBKa npoGnemu. TpaguuiiHi nig-
XOAM [0 MapKeTuHry BTpaTuIN akTyaslbHICTb
B CydyacCHUX peasiigx YKpaiHh CrnpuynHeHnx
BIiHOIO, NPOTE OBMEXEHHSA N1aTOCMPOMOXHOIO
PUHKOBOTO MOMUTY B KiJIbKICHUX Ta BapTICHUX
nokasHukax Bumarae Bif, Cy0’ekTiB rocrnogapro-
BaHHSA pagukKanbHUX 3MiH B CBOili MapKETUHrO-
BilA NONITUL| 3 METOIO NiATPUMAHHA CTabisIbHOrO
o6cAary peanizauii NpoAyKUil, MapXUHasTbHOCTI
npogaxis Ta NpubyTKiB. BpaxoByloun LlopivyHe
36iNbLUEHHSA YNCENbHOCTI KOPUCTYBaYiB IHTEPHET
B YKpaiHi Ta CBIiTi, a TaKOX LUBUAKICTb PO3BUTKY
MOGISIbHUX TEXHOMOriA, NoTpebye AeTanlbHOro
OOCNIMKEHHA UMAPOBUIA MApPKETUHT SK IHCTPY-
MEHT NiABULLEHHA eeKTUBHOCTI KOMepLiiHOT
AIANbHOCTI NiANPUMEMCTB Mif, Yac BiliHW.

AHani3 ocTaHHiX AocnigKeHb i nyonikawiii.
MuTaHHA poni MapKeTUHTY B KOMEPLINHIA Oisnb-
HOCTI Mig, Yyac BiliHN nMLWe po3noyann 06roeopto-
BaTWCA B HAYKOBUX KOsax.

BosuaHcbka O. M. Ta IBaHoBa /1. O. ofgHi 3
nepLunx B YKpaiHi npoaHanisyBasivm 0CO6/IMBOCTI
peanisauii iIHCTPYMEHTIB MapKeTUHIY B yMOBax
BOEHHOIO CTaHy Ta cthopMyntoBasin pPeKOMeH-
Jauii Woao BAOCKOH&/IEHHA MapKeTUHroBOro
MEHEeMKMEHTY NignpuemMcTs [1].

BinbLWIiCcTb AOCNIAHUKIB LbOr0 NMUTAHHS CXO-
OATLCA Ha AyMLUi, WO BUKOPUCTAHHA IHCTPYMEH-
TiB UMPPOBOro MapKeTUHry OOMOMOXe Mignpu-
EMCTBaM [0CTaTHbO YCMIHO CrpaBfATUCA 3
npo6nemamu, WO noctakTb nepeq 6i3Hecom B
yMOBax BiliHU.

T. ly6oBMK BBaXaE, LLO caMe Kp130Bi ABuLLa
coLja/IbHO-EKOHOMIYHOrO,  coljiaibHO-NONITHY-
HOro Ta BICbKOBOro XapakTepy, a Takox naHze-
Mig COVID-19 aktmBisyBanin poO3BUTOK LMNPO-
BOr0 MapKeTuHry [2].

A. B. 3epkanb Ta K. €. banabyxa 3a3HayaroThb,
WO MOKN TpMBA€E KOHMAIKT, 3BUYANHI KOHLen-
Uil MapkeTuHry OyayTb YCKIaZHEeHi, ro/I0OBHUM
YMHOM Yepe3 MOPYLUEHHS MPUHLMMY KOHKYPEH-
TOCNPOMOXHOCTI. [MpaBu/ibHe pearyBaHHA Ha
noTpebu CnoXmnBayis cTaHe HEMOX/TMBUM, a cer-
MeHTaLif PUHKY Bif0yBaTUMETLCA He 3a 3BUY-
HAMW KpUTepiaMu Ta ymoBamu. Cneuianictm X 3
MapKeTUHTY MOBUHHI HamaraTtuca po3MilllyBaTu
Ta npogasaTu MNPOAyKLilo, peasnisyloun Bigno-
BiHI Ta Y3roXeHi 3 HOBMMW BMMOramun PUHKY
cTparerii Ha OCHOBI UMKPOBOIO MapPKETUHTY,
KW HEe BUMarae Benuknx sutpar [3].

O. M. Bwutmuypka, C. I. CysopoBa Ta
A. B. KoptoriH gocnigpkytoum Bnave LUPoBoro
MapKETUHTy Ha PO3BUTOK NigNpPUEMHMLTBA B
yMOBaxX BiliHW, AiAWAN BUCHOBKY, WO BUKO-
pUCTaHHA MPUHUMMIB UUPOBOr0 MapKETUHTY
[03BONNUTL MNigNPUEMCTBaAM gocsaratv  Mapke-

TUHFOBUX LiNen nue 3a yMmoBW iHHOBALLiAHOCTI
MapKETUHTY, OCKI/NIbKN 3acTapisii IHCTPYMEHTN Ta
MEeTOoAM BTpayalTb CBOK ePeKTUBHICTL [4].

HesBaxaloun Ha npoBefeHi A0CNiLKEHHS
Wwofo poni uMdpoBOro MapKeTUHry nig 4vac
BiliHX, 3aMLWIAOTLCA HE MOBHICTIO PO3KPUTUMU
NMATaHHSA UMPOBOr0 MapKeTUHry $SK IHCTPY-
MEHTY NiABULLEHHSA e(PeKTUBHOCTI KOMepLiiHOI
LiSANbHOCTI.

BupaineHHA HeBupilleHNX paHile 4YacTuH
3arasibHOI npo6nemu. Po3BMTOK LMGPOBOro
MapKeTUHTY XapakTepusyeTbCA AWHAMIYHICTIO
nepeTBopeHb, a TOMy MoTpebye MnofasibLLOro
OOCNIMKEHHST B YaCTMHI pO3pO0KM MPOMo3unLii
LLIOA0 I0r0 BUKOPUCTAHHS 3 METOIO NiBULLLEHHSA
e(peKTUBHOCTI KOMepPLIAHOT Ais/IbHOCTI Cy6’eKTIB
rocnofaproBaHHs, WO 3AICHIITL CBOK rOC-
noAapcbky Ais/bHICTL B AepXkasi, Ae 3anposa-
[DKEHO BOEHHWI CTaH.

dopmyntoBaHHSA Linen ctarTi (moctaHOBKa
3aBAaHHA). MeTo [OocnifpKeHHs € po3pobka
NPONO3ULi LWOA0 3acToCyBaHHA baraTokaHaslb-
HOT cTparterii udpoBOro MapkKeTUHTY 5K IHCTPY-
MEHTY NiABULLEHHSA e(EeKTUBHOCTI KOMEpPLiiHOT
[isiTbHOCTI NiANPUEMCTB Nif, Yac BiHN.

Buknag OCHOBHOro wmarepiany pocni-
DKeHHA. Ha aymky |. B. Babyx, komepuiiHa
OIANbHICTb K MOHATTA LUMPLUE MapKETUHroBOI
LiANTbHOCTI, ane AKWO Po3rnAHyTU (PYHKLIOHY-
BaHHA MapKETWHTy B TOProBOMY MiAMNPUEMCTBI,
TO MOXHa no6aynTy, WO BOHO MOYMHAETHCA
3a710Br0 A0 KOMEPLiMHOT AiSAbHOCTI Ta € He
nvwe atpubyTom i ycnilwHOCTI, ane i camo-
CTIiHO (PYHKLIOHYHOUMM CTPYKTYPHUM nigpo3aj-
oM, SIKMIA 3HaxXoauTb cebe B peasizauii uinemn
fisinbHOCTI nignpuemcTsa [5].

BinbLWicTb 3apyBiKHMX BUEHNX CTBEPAKYHOTD,
LLIO HEe BMPOOHMYMIA NOTeHUian nignpuemcTea, a
NOoro [isnibHICTb B cpepi MapkeTuHry € BU3Ha-
YasibHUM (DaKTOPOM KOMEPLLIAHOTO YCHiXy.

Uepe3 CKOpPOYEHHA o06cariB npojaxis y
nepiof, BOEHHOTO CTaHy, KOMYHiKaLji Ta HecTaH-
[apTHe MUCNEHHS CTalTb OCHOBHUM [)KepPesioM
3a/ly4eHHs1 NOTEHLIHUX KIIEHTIB Ta CNOCO60M
3BEPHYTK Ha cebe yBary noTpibHoT ayanTopii [6].

MigBwmTn  ePekTUBHICTb  KOMepLiiHOT
LisiTbHOCTI Nif Yac BiliHK 3gaTeH unddpoBuin Map-
KETWUHT, OCKi/IbkM 3a MOoro [0MnoMOrow LWBUAKO
Hanaro4KyTbCA 3B'A3KM i3 LiNIbOBOK ayauTo-
pi€to, LLIO HAA3BUYAHO BabK/IMBO B KpaiHi, Ae aie
BOEHHWI CTaH.

LindhpoBuii MapKeTUHT BBaXXAETbCA MOXiAHUM
Bif, |HTEpPHET-MapKETUHTY, OCKI/IbKA B3aEMOSiA
3 NOTPiOHOK ayanTopield BifdyBaeTbCA yepes
JeKinbka LMgpoBMX KaHauliB, a He yepe3 oauH
AK MPU BUKOPUCTaHHI IHTEPHET-MapPKETUHTY.
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OknaHgep M. A T1a PomaHeHko O. O. [7]
BUAINAKTb MATb KaHanis, WO BWUKOPUCTOBY-
I0TbCA B UMJPOBOMY MapKeTuHry: 1) mepexa
[HTEpHeT i NMpUCTPOI, WO HagawTb AOCTyn [0
Hel (komm'ioTepn, NMaHWeTN, CMapTdOHW);
2) nokasibHi Mepexi (EkcTpaHeT, IHTpaHerT);
3) MOGinbHI npucTpoi; 4) umdpose TenebayeHHs;
5) iHTepakTVBHI ekpaHu, POS-TepmiHanu.

OCHOBHUMK MeTodaMu UMEPOBOr0 Mapke-
TUHTY, Ha TX AYMKY, €:

— KOHTeKCTHa peknama Google Adwords,
Yandex Direct;

— TexHonoria Big Data — macumBu gaHux
BE/INKUX OOCHATIB;

—  petapreTiHr (aHrn. retargeting) — nepeHa-
LiNtOBaHHS;

—  MOOGINTbHWUIA MaPKETUHT;
e/1eKTPOHHa NoLUTa;

BIPYCHWNIA MapPKETHUHT.

— RTB (aHrn. real time bidding) — Topru B
peasibHOMY Yaci;

— SMM (aHrn. social media marketing) —
coujasibHuii Mefia MapKeTUHT;

—  SMO (aHrn. social media optimization) —
onTuMisauisi Ansa couiasibHUX MEpeXx;

— SEO(aHrn.searchenginesoptimization)—

onTuMi3aLisi calTy y NOLYKOBUX CUCTEMAX;

— SEM (aHrn. search engine marketing) —
NOLUYKOBUIA MApPKETUHT.

Halikpaw,i 3apybixHi cneuianictm 3 undg-
POBOr0 MapKeTuHry Ans CTUMY/IIOBaHHA pO3-
BUTKY Oi3Hecy 3acTocOBYylTb 6OaraTtokaHaslb-
HWA [OCTYNn A0 LifIbOBOT ayAauTopii LWISXOM
BMKOpPUCTaHHS Be6-caiTiB, coujasnibHUX mepgia,
NOLWYKOBOI Ta MegiiiHoi peknamu, Teneba-
YeHHs1, NOTOKOBOrO Mefia, LMKpoBOro Bigeo,
€N1eKTPOHHOI MoWTK Ta MOO6IIbHOr0 Mapke-
TUHry (SMS, push-noBigomneHHsi, 06MiH NoBi-
OOMMEHHAMN), Takux nporpam sik Facebook
Messenger i WhatsApp, a TakoX KiHLLEBUX TOYOK
3 NigTPUMKOK rosiocy ( PO3yMHI AMHaMIiKM Ta
BipTyasibHi NepcoHasibHi MOMIYHUKA Ha OCHOBI
cmapTtdoHiB) [8].

MpocyBaHHA GpeHAy Ha AEKiNIbKOX MangaH-
ymkax 6y/10 TPeHAOM LUGPOBOr0 MapKETUHTY Y
2022 p., y 3B’A3KY 3i 3HAYHOIO KINIbKICTIO coLiasib-
HUX MepeX, WO MatTb MifIbIAOHN KOPUCTYBaYiB.
3aiHtopmauieto GlobalLogic ctaHOM Ha NMNeHb
2022 p. coumepexamu KOpUCTyBasiMcs 6/IM3bKO
76,6% ykpaiHuiB. Yepes Le edeKkTUBHI Mapke-
TUHIOBI cTparerii BumaratumyTb 6aratokaHaslb-
HOT AiANbHOCTI, N06YA0BaHOT HA NPUCYTHOCTI Ha

60%
50%
40%
30%
20%
10%
0% -
CTtBOpeHHs1 | [Mokpauwle- | 36iNbLIeHHSA
. . 3aslyyeHHs .
MigBuLeHHSA Ta HafaHHs HHA npogaxis 36inbLeHHs
.. |lMokpaweHHsa . . Jojartko- . .
3arasibHoil . KnieHTam | NOsANbHOCTI cepeq . KiJTbKOCTI
. AKOCTI S BOro Tpadiky .
Bni3HaBa- L nepcoHa- KNiEHTIB BUAB/IEHUX KOHTaKTHOI
; nigis . : o [0 cBoro ;
HOCTi 6peHay nizoBaHoro nicns NOTEHLiNHKX o iHbopMaLyji
i o Beb6cainTy
nocsigy MOKY MKW KNIEHTIB
EPsag 1 48% 46% 44% 43% 39% 39% 30%

Puc. 1. OCHOBHi Ljifli 6araTokaHa/IbHOT0 MapPKETUHIY (ONUTYBaHHA MapKeTosIoriB)

Lxepeso: cknadeHo 3a daHumu [9]
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BCiX OCHOBHMX Ta [04aTKOBUX niardopmax, a
MapKeTosIor1M NOBWUHHI NMpuiiMati 06r'pyHTOBaHI
piLLeHHs Npo Te, AKi iIHBeCTuLii B Media 3abesne-
yaTb HaWikpally peHTabesnbHiCTb — A1 06i3Ha-
HOCTI KNieHTIB, yBaru, KOHBepCil, NOANbLHOCTI Ta
nponaraHau.

JocnimkeHHa Gartner nokasye, WO BiAcCyT-
HICTb [0CBIAY, AaHWX | PO3YMiHHA NOBEAIHKN KNi-
EHTIB Ha Pi3HNX naaTtgopmax 3MyLLIye MapKeTo-
Noris BaraTucs WOAO TOro, SKi 404aTKOBI Mepexi
3a/1y4nTn AN AOCATHEHHS Linen 6aratokaHasib-
HOr0 MapKeTUHry 3 MeTOl 3abe3neyeHHsa Hali-
Kpallloi peHTabenbHOCTI iHBeCTUUiin, Npo uwo
CBiAUYNTb ONUTYBaHHA HaBedeHe Ha puc. 1.

B YkpaiHi, oe koHuenuisa undgpoBoro mapke-
TUHTY BCe LWe [OO0CUTb HOBa, BenuKa KiflbKiCTb
nogeni ctypb6oBaHa Npo6/eMo0 HEMOX/IUBOCTI
[OTOPKHYTUCb Ta MNepeBIpUTM AKICTb TOBapy.
Tomy, came BipHO BMGpaHa cTparteria mMapke-
TUHTY 3MOXe MiABULLMTL AOBipY He nuvwe [0
€/1eKTPOHHOI Toprieni, asie A0 NPOAYKUi, Wo
NPOMNOHYE OH/aH MarasuH. Afpke came ctpare-
rist UMAPOBOro MapKETUHIY AOMNOMOXE BUPILLUTH
U0 npobnemy, BUKOPUCTOBYHUM OHIAAH-KOH-
cynbTauji, cyyacHi dpopmMu OOCTaBKW, COLiasibHi
Mepexi Toulo. OAHUM i3 pilleHb LiEl npobnemm
€ HafaHHA neBHOI iHJopMaLil NPo KoMNaHito

LLINAXOM BUKOPUCTAHHS BIAryKiB iHLLIMX K/TIEHTIB
Ha odiliiHoMy Beb6-caliTi komnanii [10].

3acTocyBaHHsi B KOMEPUiHIA  AisNIbHOCTI
BITUM3HAHMX Nignpuemcts cTparerii See-Think-Do-
Care, po3pobrieHoi AiHaweM KayLlumkoMm, 403BO-
JWITb MIABULWMTI 3arasibHy Bri3HaBaHICTb GpeHay,
[JO0BIpy [0 NpoAykuii mianprvemctea 1a edqekTuB-
HICTb KOMepU,iAHOI AiS/IbHOCTI Nig, Yac BiliHW.

[aHa cTpaTeria Bk/to4ae Taki etanu:

1. [Aveniock (see) — eTan, Ko KieHT we
He 3Hae Mpo Bac Ta Ti/IbKM 3HAaOMUTBLCA 3 MPo-
OYKTOM.

2.  [Oymato (think) — KNiEHT BXe 3HaioMuin 3
nNpoaykToM Ta 3afyMyeTbCS NpuabdaTtu horo.

3. Poo6nto (do) — eTan, Konu KNieHT 30iiCHNB
MOKYTKY.

4. Tliknyocb (care) — etan nicsis MoKymnku,
Ha SKOMY BaXK/IMBO NpauoaBTU 3 JI0S/IbHICTIO
aygutopir [11].

OCHOBHI XapaKkTepucTuKn faHoi MapKeTUHro-
BOI cTparerii, HaBefeHo B Tabn. 1.

Ona Toro wo6 3po3yMiTM UM € edekTuB-
HOIO MapKeTWHroBa cTparerisi HeobXigHO BUKO-
pUCTOBYBaTU MOKa3HUKN edeKTUBHOCTI — Key
Performance Indicators (KPI), wo a03BonsoTb
BUMIpIOBaTN Ta BIAC/MiAKOBYBaTU MapKETUHIOBI
pe3y/ibTati 3 MakCUMasibHOK TOYHICTHO.

Tabnmua 1
OCHOBHIi XapaKTepuUCTUKN CKnapoBux mapkeTtuHroBoi ctparerii See-Think-Do-Care
Xapaktepuctuku | AnBniochb (see) Aywmato (think) Poo6nto (do) | Miknylochk (care)
[Ji3HaTuncb MoBepHyTUCL
1. Meta npo TeGe O6upartu B Tebe KynuTtun B Tebe 10 Te6e
MigBUwmnTH .
NigBrwmnTH 3aLiKaB/eHICTb: ﬂ:)p'ﬂivl':"di':':":’;,
06i3HaHICTb: noiHcpopmyBaTy; Mi o
: , iABALUTIN 3QuByBaTy;
npoiHchopMyBaTH; |HagaTV NOBHY M
: : el KOHBepCilo: 3a/IULLNTK
HA/WXHY T, IH(popmaLito; CTBOPUTM YMOBMU | MPUEMHE
2. fk pocsartu No3HaioMUTy HagaTun BMGIp i ns K I'IiBJ¥i BDAKEHHS:
MeTu 3 NPOAYKLI€EH0; nokasaTu nepesaru; ANA Kynie . b -
. - 6e3 3Bo/liKaHb; |HaropoauTHy;
PO3BaXNTU; 36i1bLWNTY o ; o
- - Kpoc-npogaxi; |nicnanpoaakHWin
36i/1bLMTY ayauTopito, ONDONAI cenBic:
Bri3HaBaHICTb BIABiAYyBaHICTb AONPOAZXI. K gc-n’ onaxi:
6peHay. CalTy, KifIbKiCTb H%CT nl?-n'?"l onaXi
NiNNCHUKIB. y pOAXI.
Wwrpoka . _ o
3. Linbosa ayguTopis, ska AyauTopis, AyauTopis, ICHYtOui KNIEHTY
AVINTODIS Lie He POo3rNIfAae |dka po3rnafae |sika Xxoue KynuTu |3 Aekisibkoma
YAATOP MOX/IBICTb MOX/IMBICTb KyniBai  |3apas TpaHcakuisimm
KyniB/i
bnor, MmapKkeTuHr
PPC, mapkeTuHr !
CouianbHi megia, Bgokeiaﬂme’ €/IeKTPOHHO ﬁgﬁﬁ?}g”“om
4. Kananm SEO, 6nor, b nowwToto, SEO, ITot0, :
YouTube €1EKTPOHHOI0 achinivioaHmii couiasibHi Mepexi,
nowrTot, SEO, PPC 06CNyroByBaHHs
MapKeTUHT KNiEHTIB

LKkepesno: cknadeHo 3a daHumu [11-14]

MAPKETUHI



MAPKETWHI

EKOHOMIKA TA CYCIMNINbCTBO

Bunyck # 51 / 2023

3axigHi MapkeTonorn BBaxawTb, 4To KPI -
NOBWHHI Bignosigaty Takum SMART-BMMOram:
Specific — igeHTUiKkyBaTM KOHKPETHY

6i3Hec-meTy;

Measurable — BumiptoBaTuCh;
Achievable — 6yTn gocsxxHumu;

Relevant — Bignosigatn 3arasibHiii MeTi

6i3Hecy;

Time-phased — Bigo6bpaxaTtn 3MiHM 3a
neBHUI NPOMIDKOK yacy [15].

KPIl B unthpoBOMY MapKETUHIY, SIK | B iHLLUIMA
cthepi, 3anexunTb Bif TOro, AKi Uini nepuoyep-
roBi, a TOMy MV PO3MOAINNAN MOKa3HUKN edpek-
TVBHOCTI LM)POBOro MapKeTUHry BiAMNOBIAHO 40
eTanis MapkeTuHrosoi ctparerii See-Think-Do-
Care, Tabn. 2.

Tabnmuga 2

MokasHuku ecpekTBHOCTI (KPI) unchpoBOro MapKeTuUHry 3asieXHo Bij, eTaniB MapKeTUHroBol
ctparterii See-Think-Do-Care

nin MokasHuKu MopAagok oGuncneHHA
1 2 3
1 eTtan. Aueniock (see)
GRP / Av.Frequency x 1OQ %, '
1. | OxonnenHs ayautopii (Reach) g,(la_l %{eﬁ’o-_ 3arasibHa KifIbKiCTb KOHTaKTIB ayauTopii
Av.Frequency — cepefiHa YacToTa KOHTaKTIiB
_— KinbKicTb HOBMX BifiBiAyBaHb / 3arasibHa KiflbKiCTb
2. |YacTka HoBUX BiABiAyBaHb BiBiTyBaHL X 100 %
- P - KinbKiCTb KOpUCTYBaYiB, sKi BiABigasm cant abo neBHy
3. | YHiKasbHI BIABIAYBaI CTOPIHKY Ha CaiTi NpOTAroM NeBHOro nepioay vacy
Peakuii B colianbHUX Mepexax:
1. PiBeHb 3anyyeHHs
aygutopil (Engagement Rate) 1. KinbKiCTb BCiX 3aU1y4eHb (peakuil + KomeHTapi +
(y3arasibHIOUNIA NOKa3HWK); penoctn) / MepeannatHuku x 100 %;
4 2. PiBeHb NpnBabanBOCTI 2. KinbkicTb navikis / KinbkicTb nepegnnartHukis x 100 %;
" | (Love Rate); 3. KinbkicTb KoMmeHTapiB / KinbKicTb
3. PiBeHb KOMYHiKabebHOCTI MepeannatHukiB x 100%;
(Talk Rate); 4. KinbkicTb penocTiB / KinbkicTb ny6nikauin x 100%
4. PiBeHb PO3MOBCHOKEHHS
(Amplification Rate).
5. |IHgekc po3BuTky 6peHay (BDI) Mpopaxi 6peHay B rpyni / CykynHi npoaaxki 6peHay
2 etan. Jlymaro (think)
1 MokasHuK BiAMOB KinbKOCTi ceaHciB i3 nepernagom TiNlbKu OAHIET CTOPIHKM
' / 3arasibHa KinbKiCTb ceaHciB Ha caiiti x 100%
KinbKiCTb CTOPIHOK, AIKY NepernsHyB O4UH KOpUCTyBaY
2. |Fnmbuka nepernsgy 3a ceaHc / 3arasibHa KifIbKICTb ceaHciB Ha caiTi x 100%
- : KinbKiCTb nepexoAiB No KOHTEKCTHOMY MOBIAOM/IEHH!O /
3. |KnikabenbHicTb (CTR) 3arasibHa KifibKiCTb MokKasiB nosigomsieHHsa x 100%
KinbKicTb Aii, SKi 34iiCHI0E KOPUCTYBau, WO He
4. |YacTka MiKpOKOHBepCili MPUHOCATbL NPSMOro NpuUByYTKY B/IACHWUKY pecypcy /
3aranbHa KifnbKicTb BigBigyBaHb x 100%
KinbkicTb BigBiAyBaHb, AKi BACTYNWAN MigCTaBO0
5. |YacTka acouiinoBaH/X KOHBEPCIN | /19 CTBOPEHHSA KOHBEPCIT MPUX0BaHOro Tuny /
3arasibHa KinbKicTb BigBigyBaHb x 100%
3 etan. Po6nto (do)
; CV = Cywma uinboBux i BiaBiayBadis / 3arasibHa
1. | MakpokoHBepcis (CV) KiSIbKIiCTb BigBiayBayiB x 100%
2. |KoedpitiieHT koHBepcii KinbkicTb KnikiB 3a nocunaHHam / KinbkicTb BigBigyBauis,

sKi 6aunnm nybnikauio x 100%
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MpoaoBxeHHs Tabnuui 2

3

Joxin

3arasibHa BapTiCTb BCiX NPOAAXIB NPOAYKTIB i NOC/YT,
3p006eHNX B Xo4i KaMnaHii

MpnbyTOK

Joxig — Butpatn Ha KamnaHito

AR Pl B

BapTiCcTb 3a/1ly4eHHs K/liEHTa
(CAQC)

Cyma MapKeTMHIoBUX BUTPAT 3a nepiog, / KinbkicTb
3a/1y4eHuX 3a Ler nepios nokynuis.

4 etan. Miknyrocok (care)

PiBeHb yTpuMaHHs knieHTiB (CRR)

(KinbKicTb KNiEHTIB Ha KiHeUb nepiogy —
KinbKicTb HOBUX KNi€HTIB) / KiNbKIiCTb K/TIEHTIB
Ha noyartok nepiogy x 100%

PiBeHb noBTOpHUX KyniBesib (RPR)

KinbKicTb KNiEHTIB, L0 3AiACHN KyniB/tO GiNblue
1 pasy / 3arasibHa KifibKIiCTb K/lieHTiB x 100%

PiBeHb BigTOKY KnieHTiB (CCR)

(KinbKicTb KnieHTIB Ha novatok nepiofy — KinbkicTb
KNieHTIB Ha KiHelb nepiogy) / KinbkicTb KNiEHTIB
Ha no4yartok nepiogy x 100%

PiBeHb cnoXnBYOT SIOALHOCTI
(NPS)

NoANbHI KNiEHTU — HenoAanbHi KNiEHTN

MoxntTeBa LjiHHICTb KnieHTa (LTV)

LTV =LT x AOV x RPR x AGM, ge

LT (Lifetime) — cepefHiin TepmiH CniBpOBGITHALTBA,
MicsLiB;

AQV (Average Order Value) — cyma cepefiHbOro 4yeka;
RPR (Repeat Purchase Rates) — cepeiHs KiNbKiCTb
KyniBesnb 3a Micsilb;

AGM (Average Gross Margin) — cepefiHili KoedilieHT
npuByTKOBOCTI.

AGM = (TR-CS) /TR, pe

TR (Total Revenue) — cymapHuin goxig, a CS — sutpartu
Ha 06CcyroByBaHHs

CTR eneKkTpoHHOI NoLwTK

KinbKicTb KNIEHTIB, siki OTPUMaUIN NOBIAOM/IEHHS
Ta BiKpnn ioro / 3arasibHa KiflbKiCTb HagicnaHmnx
nosigomaeHb x 100%

Lxepeno: cknadeHo 3a daHUMu [16-22]

BucHoBku. 3 2020 p. cchepa uMdpoBOro
MapKeTUHry 3a3Ha€e pPeBOMOLIAHMUX 3MiH, WO
NnoB’sA3aHi 3 nepeBeAeHHAM BesIMKOI KifIbKOCTI
npauiBHUKIB Ha BigganeHuin goopmar pobotu, a
CbOrOfiHi 3pOCTaHHA NONyNAPHOCTI AaHoT cchepun
MOSACHIOETBCHA BOEHHMMW [LiAMU Ha TepuTopii
YkpaiHu.

Y 3B’A3KY 3 UMM, 3 METOK NigBuLLLEHHSA ediek-
TMBHOCTI KOMEPUiNHOI AiSANbHOCTI, BITYN3HSAHI
nignpueMcTBa MOBWHHI NPOBOAMTM aHania Ta

BMBYATM TeHAEHUIT UMpoBOro MapKeTUHry 3
METO 36i/IbLUEHHST NPUOYTKY Ta AOCATHEHHS
KOMEPLIAHOro yCnixy.

MobyaoBa MapKeTUHroBoi cTparerii See-
Think-Do-Care  gonomoxe  nignpuvemcreax
B yMOBax BIillHW po3BMBaTK CBili 6i3HEC Ha
TepuTopii KpaiHn Ta 3a Ti mMexamu, a BipHO
BM3Ha4YeHi nokasHukn edpektmsHocTi (KPI) — B
no6yaoBi MNOBHOLIHHOI cucTemMun UMGPOBOro
MapKeTUHTY.
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