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CTarTa NnpucBsYeHa akTyaslbHAM NUTaHHAM BU3Ha4YeHHs NoHATTS CRM cuctema. BusHaueHo ponb iHdhopmaLiii-
HMX TEXHOJIOTI Y NPOLECi BBEAEHHSI MAPKETUHIOBOT Ais/IbHOCTI. OBI'PYHTOBYETHCSA BAX/UBICTb CyYaCHUX pilleHb B
o6nacti CRM, Lo [,03BONAIOTHL NiANPUEMCTBAM ONTUMI3yBaTU NPOLEC B3aEMOLIT 3 KNiEHTaMU, a TaKoX CTBOPIOBATH
e(heKTVBHWIA MexaHi3M ynpaBiHHA MapKeTUHIOM, Npofaxamu i cepsicoM. [loBeAeHo, WO BNPOBaIKEHHA CUCTEM
CRM 03Hauae KOMMIEKCHW nepexig nignpreMcTBa Ha HOBY MOMITVKY PO3BUTKY, OPIEHTOBAHY Ha K/TIEHTIB, OCKi/IbKM
3MOXe 3abe3neunTyn NiABULLEHHS AKOCTI 06C/TyroByBaHHA KMIEHTIB, 3MEHLUMTN TPYLOBUTPATM HA CYNpPOBOMKEHHS.
MpoaHanizoBaHo nepesarn i MoxnusocTi CRM-cuctem. JocnimkeHo suan CRM, WO po3aifeHi Ha 4oTupu rpynu:
onepaLwjiiHi, aHaniTUYHI, KoslabopawiiiHi Ta KOMBIHOBaHI. AKLEHTOBaHO yBary Ha BukopucTaHi CRM-cuctemm Ha nia-
NPUEMCTBI, K TEXHOSOTiT 30MPaHHA | 06POOKN BEMUKMX MACKBIB iHChopMaLii NPO KIEHTIB LLLO € NPOCTO HEOOXIAHUM
Y Cy4acCH/X yMOBax PUHKOBOI EKOHOMIKV. BUKOPUCTaHHS TakMx TEXHO/ONiN Aa€e 3MOry KOMMaHisiM CKOPOTUTMW afMmi-
HiCTpaTMBHI BUTPATK i 36i/IbLIMTM 06CATV NPOLAXIB, WO NPU3BOAUTL 40 NiABULLEHHSA e(PeKTUBHOCTI PO60TY ipMy.
OkpecnieHo pe3epsy NiABULLEHHSA PiBHA MapKETVHIOBOI Ais/IbHOCTI MICAS BNPOBAAKEHHS CUCTEM.

KntouoBi cnoBa: CRM-cuctemu, pesynsTaTuBHICTb, iIHDOPMAaLiiHi TEXHOMON T, IHHOBALLT, MapKETUHT, K/TIEHTK.

The article is devoted to topical issues of defining the concept of CRM system. The role of information technology
in the introduction of marketing activities. The importance of modern solutions in the field of CRM is justified, allowing
enterprises to optimize the process of interaction with customers, as well as create an effective mechanism for man-
aging marketing, sales and service. Modern IT solutions in this area allow enterprises to collect a complete history
of customer relationships, and always have up-to-date information about the sales process, about solving customer
service problems, about the effectiveness of marketing activities. The importance of the CRM system is determined,
which, like most automated information systems, is designed to quickly process a large number of information flows
and quickly create reports as a reaction to a change in the functioning environment. CRM systems are rational time
management, optimization of business processes, brand promotion in the market and, as a result, satisfied custom-
ers and an increase in enterprise profits. It is proved that the introduction of CRM systems means a comprehensive
transition of the enterprise to a new customer-oriented development policy, as it will be able to improve the quality of
customer service and reduce the labor costs of support. The advantages and possibilities of CRM-systems are an-
alyzed. The types of CRM are investigated, which are divided into four groups: operational, analytical, collaborative
and combined. The attention is focused on the used CRM-systems at the enterprise, as technologies for collecting
and processing large amounts of information about customers, which is simply necessary in modern conditions of
a market economy. Implementation of the CRM-system allows to expand and simplify the service, develop individu-
alized measures to preserve and maintain contacts, improve the consumer properties of the offered goods and ser-
vices, it is a powerful tool for organizing effective communications. The use of such technologies allows companies
to reduce administrative costs and increase sales, which leads to increased efficiency of the company. The reserves
of increasing the level of marketing activities after the introduction of systems are outlined.

Keywords: CRM-systems, efficiency, information technologies, innovations, marketing, customers.
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EKOHOMIKA TA CYCIMINbCTBO

MoctaHoBKa npoGnemun. CyyacHi peanii, B
AKX CbOroAHi OYHKUiOHYI0 Bi3HecC, cBigyaTb Npo
Te, LLO YCMILWHUMM MOXYTb OyTV nuLe Ti Komna-
HiT, AKi 3yMinn nodyaysaTtn epeKTUBHI MapKeTHH-
roBi KOMYHiKaLil, NOCTaBUBLUM Ha nepLue micue
iHTepecu crnoxmnsadya. Po3yMiHHS TOro thakTy, Lo
KNiEHTU — OCHOBa byAb-SIKOro Gi3Hecy, 3apaau
4Oro NOYMHaETLCA AiANbHICTL Ta 6arato B YoMy
3a/1eXUTb yCnix Ta NPUOYTKOBICTb KOMNaHii, —
€ BXe 3aropyKol 3pOoCcTaHHA eeKTUBHOCTI Ta
NiAHATTS HA HOBUIA PiBEHb.

AHani3 ocTaHHiX gocnimKeHb i nyonikawii.
MutaHHammn CRM-cuctem gocnimkyBanmch 6ara-
TbMa BYeHMMU, 30Kpema ByTteHko H., BepecTo-
Ba T., BuwniHcbkuii I"., BuwHescbka M., MNyxBa B.,
MaHywak-€dimeHko /1. M., lopgiexko A4.0., lnT-
BuHoBa O. B., JlobaHb O. O., OcTpoBepxoB B. M.,
CbowmkiHa T. B., LUnopTbko I, AHYYK T.B. Ta iHLwui.

BupineHHA HeBupillEeHMX paHille YacTuH
3aranbHOI npo6nemu. 3Hatouu, WO BigdyBa-
ETbCA B peaifiX XUTTA Ta Ha piBHi 6i3Hecy, He0b-
XiAHO LiATW nepLu 3a BCe 3 KPOKOM Bnepen, Hix
KOHKypeHTW. BnpoBamyKyBaTu HOBITHI TEXHOSOTIT,
3aCTOCOBYBaTU NPOrpecuBHi METOAN NPOAaxiB,
3astyyartn npodpecioHanis i ue we TiNbkn Manuii
CMUCOK Ta Mnepenik Toro, WO HeobxigHoO Ans
Cy4acHOro BefeHHA Oi3Hecy. 3 KOXHUM POKOM
KNIEHT CTaHOBUTbLCA BWOGArNMBMM Ta BUMOI/IU-
BMM, NiANPMUEMCTBA PO3PO6ASIOTL Pi3Hi cTparterii
LLOAO SAKICHOro Ta LUBMAKOrO 06C/yroByBaHHS.
AKTyaNlbHUM MNUTAHHAM A0S ynpa./iHHA nig-
NMPUEMCTBOM € K/TIEHTOOPIEHTOBAHWIA MapPKETUHT
3 BUKOPWUCTAHHAM TEXHOMOrIN, WO [A03BOMATb
3anydaru, yTpumMyBaTy Ta ynpas/isaTu KIlieHTamMu.
[Nns UbOro BaX/IMBMM € BUBYEHHS Ta BMNpoBa-
HxkeHHs CRM-cucTem, WO 3MOXyTb Nobyaysatu
B3aEMOBIZHOCWHY 3i cnoxuBavyamn. MoXJ/iMBOCTi
CRM-cuctem 6araTtorpaHHi, i K pesynbrar —
36i/bLyBaTX PiBEHb 10S/IbHOCTI Ta NPOAAXIB.

dopmynoBaHHA uUinen ctarTi. Jocnigntu
ponb Big, BnpoBamkeHHa CRM-cuctem Ha edpek-
TUBHICTb BEj€HHA MapKETMHIOBOT LiSA/IbHOCTI.

Buknag OCHOBHOro matepiany pocni-
OeHHA. OcHoBHa wMicia CRM (Customer
Relationship Management) nonsira€ B 06’eAHaHHiI
Pi3HMX IHCTPYMEHTIB Gi3Hec-npoueciB B Hanaro-
[DKeHy cucTemy. B faHiin nporpami 06’eAHy0TbCA
i 3aBAAHHSA, HarafyBaHHs, LLOAEHHUKM, TaBNNYKn
Excel, meceHgxepun, coujasibHi Mepexu, caWnT,
6arato AOKYMEHTIB Ta PI3HUX IHCTPYMEHTIB, siKi
npauTb OKPeEMO, ane 06eHaBLIN X B EANHY
cucTeMy [103BOMIATb B OAHOMY MicCLi Matu AaHi
Npo KIEHTIB, yNpaBnsaTn yrogamu, KOHTPOJIHO-
BaTV 3a MeHekepamu, NMPOBOAUTU aHaniTUKY
i MPOrHo3yBaTu AaHi Ha ManbyTHe. AKICTb Npu-

NHATUX pillieHb, NPOAYKTMBHICTb MpaLli 3pocTae
3 BNpoBagXeHHAM gaHux CRM-cucrem.

Barato nignpvemcTs, He 3BaXKaluu Ha naH-
Jemito, AKka BnvHyna Ha 06i3Hec, a CbOrofHi
BiliHy — HamaratoTbCcs BeCcTu 6i3Hec, gonomaratu
3CY BONOHTEPCTBOM Ta NIATUTWU nogartku, nid-
TPUMYHOUN EKOHOMIKY YKpaiHu.

Mpobnemoto Homep 1 Ans cydacHoro 6i3-
Hecy — Lie NepeTBOPEHHSA NPOCTO BiABiAyBayiB HA
MOCTIHUX KNIEHTIB. € X1BHe pilLeHHs, Lo BKIa-
Jalouv Be/IMYesHi KOWTU B 3a/lyYeHHA BigBia-
yBauiB — MapKeTuHr, peknamy, SEO-npocyBaHHs
BW pocsArHeTe pesynbratie. Hi, uboro 3amasno,
HeoOXiAHO rpamMoTHO NiAXoAUTU A0 LbOro npo-
Lecy, aHasisyBaTu, NPOBOAWUTU aHaniTUKy Ta
TiNIbKM NICNA UbOro NpUiiMaT piLleHHs.

Ti nignpuemcTtBa, SKi Ail0Tb CbOroAHi Ta
06pann KNiEHTOOPIEHTOBAHY CTpaTErito BEAEHHS
bi3Hecy wBuAlWe OTPUMYHTb YCNiX, TakK $K
CRM - cuctema, cnpsimoBaHa Ha nobyoBy CTili-
KOro 6i3Hecy KOHUenuis i € 44P0M K/TIEHTOOPIEH-
TOBaHoro nigxoay [5].

Abpesiatypa CRM noxoauTb Bif aHrnim-
cbkoro Customer Relationship Management,
L0 B Nepeknagi o3Ha4yae «ynpasniHHSA B3aEMO-
BiAHOCUHaMW 3 KNieHTaMu». 3BiAcK Chigye, Lo
CRM-cuctema — Habip TeXHONOT I, AKi A03BONS-
I0Tb aBTOMAaTM3yBaTK OI3HEC-MpOLLEeCK, SKi Top-
KatoTbCsl B3aEMOji 3 KnieHTamu [1].

Akwo posrnsaaty ygosy CRM, To Ue ckiaga-
HWIA Gi3Hec-npouec, Habip AoAaTkKiB, WO BKHO-
Yyae npouec 36o0py iHopmaLii i 4O NPUAHATTA
pilleHb Ha 1oro ocHoBI. [JaHa cuctemMa [03BO-
Nsle NPOBOAMTM aBTOMAaTM3aLlito BiANoBiAHNX 6i3-
Hec-NpoLEeciB B MapKeTUHry, npogaxax i obcny-
roByBaHHi K/TiEHTIB [4].

3a gonomoroto CRM-cuctemun 3asBKM NOKyM-
LB Ha canTi i A3BIHKM aBTOMaTU4YHO (DIKCYHOTbCSA
B 0asi i NepeTBOPIOOTLCS B 3aBAaHHSA AN1S ChiB-
PO6ITHMKIB; BCi eTanu 6i3Hec-npoueciB KOHTpP-
O/IOKTLCA B CUCTEMI; BIpTyaslbHUI LLOAEHHWK
3aBfaHb A714 CniBpOOBITHKKIB; aHaniTMKa Ta npo-
rHO3; iCTOpIs AOroBOpPIB Ta iH.

[na Toro, wo6 posibpatnca B nepesarax Ta
MOX/IMBOCTSIX cCMCcTeEMK, nobyayemo puc. 1 [2].

3a focnimpKeHHsAMN, AKi NPoBOAUNNCH B YKpa-
THi, 6yN0 BU3HAYEHO, L0 HA YTPUMaHHS O4HOro
KnieHTa BuTparT y 5 pasiB MeHLle, HiX Ha 3asy-
YEeHHS1 HOBOTO; B OCHOBHOMY K/IEHTU NMPUHOCATb
NpuoyTOK Yy MOBHOMY 006CA3i fMle 4epes3 pik
nicna cnienpaui; sKWO HeegeKTUBHI KOMYHIKa-
Ljii, To 65% KNiEHTIB KOMNaHin Maixe He NPUHO-
CATb NPUBYTKY; 36i/IbLUEHHSA MNOCTIHMX KMIEHTIB
Ha 5% 36in1bLye 06cArn Npofaxis BiNbLL, HiX Ha
25%, a npnbyToK — Ha 50—-100%.
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ABTOMaTU3aLA OKYMEHTOOOIry

Puc. 1. NepeBaru i moxxnusocti CRM-cuctem

BpaxoBytoun BNogo6aHHA Cy4acHOro KieHTa,
nignpyveML NOBUHHI pO3yMiTu, WO 75% crnoxu-
BauiB NOTPebyOTH ifeaslbHOro 06C/1yroByBaHHS.
Mo neBHMM NporHo3am Ha kiHeub 2023 poky 81%
opraHizauiin 6yaytb BukopuctoByBaT AICRM-
cucTemMu ANs YAOCKOHa/IEHHSA B3aEMOLIT 3 KNiEH-
Tamu, TO6TO BUKOPUCTAHHSA LUTYYHOIO IHTENEKTY.
MignpuemcTtBa, SKi BNpoBaguan B [AiSNIbHICTb
CRM-cuctemn Ta BUKOPUCTOBYHOTb 30iMbLUY-
H0Tb KOHBEpCItO NifiB Ha 17% Ta NPOAYKTUBHICTb
po60oTn Ha 21%.

MOWTOBXOM LUBMAKOIO PO3BUTKY Ta pO3pPOOKK
HoBMX CRM-cucTeM cTana pocilicbko-yKpaiHCbka
BiliHa, i Te wo Ao 2022 poky 6araro nianpuemMcTs
BMKOPUCTOBYB&/IN CUCTEMW POCIACHKOrO BUPO6-
Huka. CborogHi B YkpaiHn CRM — Benukuii Ta
LUBNAKO3POCTaOUNIA PUHOK MpPOrpamMHoro 3a6es-
neyeHHs. AKLLO nigpaxoByBaTn ePEKTUBHICTL Bif,
cucTeM, TO NoBepHeHHs iHBecTuuin (ROI) B pos-
Mipi 8.71 gonapa Ha KOXHWIA BUTpaYeHuin gonap.
3a uMx ymMOB TepMiH OKYMHOCTI BMPOBaKEHHS
OaHVX TEXHONOTIN CTaHOBUTbL 6113bKO 1 poky [8].

3a ponomoroto cnuctemm CRM MoxHa 3a6e3-
neunTn KoopAMHauilo Al pisHMX BigAainie Ta
HanaroguTn B3aemofito 3 KnieHTamu. [Migbu-
patoun cuctemu, HeobXiAHO PO3yMiTH, WO Bam
noTpi6bHO, Tak Ak Bapiauin CRM-cuctem bararo.
Ao fo 24 notoro 2022 poky BNacHuKNM 6isHecy
B YKpaiHi cTaBMBCA [0 POCIACHKOro MpoayKTy
[0BOJIi NOSANIbHO, TO Tenep 6yAb-0 PoCiicbke

CTa/10, M'SIKO KaxXyun, HenpuiiHATHUM. BTOp-
rHEeHHA P® B YKpaiHy BHEC/10 6e3/1i4 KOPEKTUBIB Y
po60Ty 6i3HEecy. Y TOMy Ynchi iy IXHE CTaBNEHHSA
[0 pociiicbkoro npoAykty. Pik Tomy Ha ykpaiH-
CbkOMy puUHKY CRM nignpyBasiv pociicbki cep-
BiCUM — B nepuly yepry ue Bitrix24 Ta AMoCRM.
YkpaiHcbka CRM — SalesDrive B 16 pasis nocty-
nanacs pociricekomy nigepy Bitrix24. Ykpain-
cbki CRM nonpwu BiliHy HapOCTWAM KiNbKIiCTb
KNieHTiB. YkpaiHcbka CRM SalesDrive — 06i-
rHana pociriceky AMoCRM i BupBanacsi Ha 3-T€
Micue. KeepinCRM — Bupocna noHag BABiYi.
Pocilicbki CRM BTpatuan noHag 60% KrieHTiB
B YkpaiHi. AmoCRM, retailCRM, YCLIENTS -
BTpaTu/v noHaz 75%.

HaBegemo AvHaMiKy BUKOPWUCTaHHS Halino-
NyNAPHILWWX CUCTEM B YKpaiHi, B 2022 poui Ta ix
3MiHY 3 BI/iHOIO.

MpoaHanisyesaswn CRM-cuctemn B YKpaiHi
Ta MpoBIBWKN AOCNiMKEHHA ceped 46 nignpu-
EMCTB YKpaiHW, sIKi KOPUCTYOTbLCS AaHUMWU CUC-
TemMamu 6yno CkIafeHO CMUCOK TOMOBUX CUC-
TeM, CTaHOM Ha ciueHb 2023 poky (Tabnuus 1).

CyyacHi nianpyemcTea NpuiiMaloTb PiLLEHHS
LLOAO0 BMPOBaMKEHHSA TaKUX CUCTEM, TOAi, KON
BUHWKaKTb Taki cuTyauii [1-5]:

—  3a/lyyeHHA Ta YTPMMaHHSA KNIEHTIB,;

— 3axuct ocobuctux pfaHux. 36epiraHHA
BCE B O4HOMY MiCLji, Ha 3axXULLLEHNX CepBepax;

—  MiHimizauis BuTtpar;
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Puc. 2. iuHamika BUKOPUCTaHHA NONY/IIPHUX POCIACbKUX Ta YKPATHCbKUX CUCTEM B YKpaiHi

Tabnmuga 1
OcHoBHi CRM-cuctemu B YKpaiHi [2-5]

Ha3Ba cucremu

XapakrepucTuka

1

2

Creatio

eavHa xmapHa CRM-cuctema g/1a Be/IMKNX Ta CEPeHIX KOMMaHil,

sKa gonomarae o6’egHaTy Ta NPUCKOPUTU NPOLLECH NMPOSaXY, MapKeTUHTY
Ta CepBicy, a TakoX ornepauinHi npouecy opraHisadii. Lle cuctema,

siKa MiCTUTb (PyHKLioHan1 CRM Ta BPM (ynpaBniHHA 6i3Hec-npouecamm).
LliHa: Big 25%/micaup 3a ogHOro KopucTyBada.

SalesDrive

cucTemMa ynpas/iHHA npogaxamn. MoxHa HanawTysaTty cepsic nig,
KOHKpEeTHUi 6i3Hec 3 pi3HuX ranyseii. IHTerpayis CRM 3 iHTepHeT-marasvHoMm,
TenedoHieto, SMS, Hoeoto Mowtoto, YkpnowToto, Instagram, Facebook,
Viber, Telegram, Email. MpuBat6aHk, MoHo6aHK, PPO, cknag, paxyHku,
BuTpaTtn. Prom, Rozetka, OpenCart, WordPress, XopoLuon.

LP-CRM

CRM-cuctema g191 ToBapHOro 6i3Hecy, fika CTBOpOBas1acs 3 METOK
ocobucToro kKopucTyeaHHs. MNMepesarn LP-CRM: Jlerko cnigkysaTtu 3a
3aMOB/IEHHAMU, X CTATycaMu, a Takox ogpasy ctsoptoBatn TTH, Tak

sk B LP-CRM HasBHi iHTerpau,ii i3 cnyxx6amun goctaBku: «Hosa lMNowwta»,
«YKpnowTa» Ta «Justin»; [HTerpayis 3 nonynsspHUMM YKpPaiHCbKUMM
mapkeTnneincamm Prom Ta Rozetka J03BO/ISIE NEPEHOCUTI BCi 3aMOBJ/IEHHS
3 HUX y CRM 6e3 pu3uky ix BTpatu; IHTerpauis 3 NMPPO Checkbox po3ssonse
CTBOPHOBATY €/IEKTPOHHI Yekn Ta ogpasy peectpysartu ix y AMNC.

LliHa: $9.99 Ha micsub — BK/IlOYAE ABOX KOPUCTYBaYiB Ta NiATpMMYe

00 200 3amMOB/eHb.

KeepinCRM

npocTa Ta pyHkKuioHasibHa CRM-cuctema anst poboTtu koMnaHii

Ta aBTOMaTM3aLji npouecis. Bce HeobXxigHe B 0AHii cucTemi: Big po6oTn

3 nigamn 0o BefeHHs1 goiHaHciB. MOCTilHI OHOB/EHHS, AOCTYMNHA BapTiCTb.
LliHa: 1 kopucTyBay 6€3KOLITOBHO, KOXEH HacTynHuiA — 250 rpH. Ha Micsub.

HugeProfit

Lie cucTema ynpas/liHHA ToBapHUM Bi3HEeCOM, fika npu3HayeHa

4N aBTOMarm3adii OCHOBHMX (PIHAHCOBUX NPOLECIB: 06/1iKY 3aUTMLLKIB
TOBapy, KOHTPOJIKO NPOAAXKIB Ta HAOYHOTO BiLOGPaXKEHHS OXOAIB Ta BUTpAT.
HugeProfit gae MOX/IMBICTb MNOBHICTIO aBTOMATM3yBaTK Gi3HEC: Bif, 3aKynKn
TOBapy A0 OTpMMaHHS oro nokynuem. LliHa: Big 99 rpH. € npobHa Bepcis

TPUBANICTIO MIiCALLb, & TaKOX MOX/IMBICTb oTpuMaTi 300 rpH GOHYCIB.
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MpoaoBxeHHa Tabnuui 1

1 2
OAVH i3 igepi NporpamHoro 3abesnedeHHs CRM, a Takox nepemMoxeLb
npewmii «<Expert's Choice Award» 3a 2017 pik. Pipedrive € Halle(peKTVBHILLOO
Pipedrive CRM-cuctemoro o191 ynpas/iiHHA KOHBEEPaAMM NPOAAXIB A1 NOCTa4Ya/IbHUKIB

Ta NigNPUEMCTB, LLIO PO3BMBAOTLCSA, a BENMNKMIA HAOIP PYHKLIA 418 KOMMaHil

6e3nepeyHo Le nigTeepaxye. LliHa: Big $19 Ha micsLb.

CleverBOX:CRM

rOTOBWIA HaBIp IHCTPYMEHTIB A1 KepyBaHHSA Ca/IOHOM KpacK, KiHIKOH,
ueHTpom. Binbie 100 moaynis Ana epekTUBHOIO ynpasniHHA KOMNAaHIE

Bif, 3an1cy B KasieHgapi 4o iHTerpauii 3 Bainbep Ta Tenerpam, CK1aacbknum
006NiKOM i dpiHaHCOBMM 06MiKOM. ABTOMATM3yeMO A0 70% KHUHOBUX NPOLECIB
nianpmvemctea. LiHa: Big $36 Ha micsLp

PERFECTUM
CRM+ERP

yKpaiHCbkuii NpoaykT. CuctemMa A/1a BCiel KoMnaHii MoXxe nokKpuBaTu BCi
npowecy komnaii. Mae KoprnopartvBHi Ta rasly3esi pilleHHA Ta AOCTyNHa

Yy XMapHiii abo KOPOOKOBIli BEPCISAX CUCTEMU 3 MOOBINTIbHUM [0aTKOM.
MopaynbHa CTpYKTypa [03BO/IAE PO3LLMPIOBaTH (PYHKLOHa1 Ta KacToMi3yBaTu
i1 nig cebe. LliHa: Big 175 rpH. 3a 1 KopucTyBaya.

KeyCRM

yKpaiHcbka CRM-cuctema i3 hoKycoM Ha ToBapHWiA BisHeC.

Mepesarn KeyCRM: I'oToBi MOAyNi ANA aBTOMaTu3aLii TOpris/i 3 NOKa/IbHUMU
(Prom.ua, Rozetka) Ta rnobanbHMMK e-commerce nnargopmamu (eBay,
Etsy, Amazon, Shopify, Woocommerce, PrestaShop, Magento). locTynHi
opasy nicna NigkKNiYeHHs Ta NiATArYI0Tb He TiNIbKW 3aMOBJ/IEHHSA, & TakoX
CVHXPOHI3Y0Tb 3aU/TMLLKM Ta MpopaxoBatTb KOMICCii MapKeTnielicis.
B6ynoBaHi iHTerpauii 3 ykpaiHcbkmuy (HoBa nowiTa, Ykpnowra, Justin)

Ta 3apybixHummn (USPS, DHL, UPS, FedEx, WesternBid, SellerOnline,
SkladUSA) cnyxb6amn goctaBku/nocepegHunkamu. OgilinHa iHTerpadis

3 Instagram (gipekT, cTopi3, KomeHTapi — B BikHi CRM-cuctemm)ta
MeceHmpkepamu Viber Ta Telegram: yaTu 3 kKnieHTamMu Ta 0POPM/IEHHS
3aMOoB/ieHHA NpsiMo BcepeamHi CRM. LliHa: Big 19%. Be3kowToBHMIA AOCTyN
40 30 gHiB oapasy nicna peecrpaduii.

— Cwuctemarumsalia 6a3v Woao KieHTiB;

—  EkoHowmis vacy;

—  306i/bLUEHHA NPOAYKTUBHOCTI npaLi.

—  SlkicHa, BigaaneHa poborta.

3actocyBaHHA CRM-cucTtem cnpusaioTb nig-
BULLEHHIO e(peKTUBHOCTI pob0oTK MiANpPUEMCTB.
AKWO paHille Taki CUCTEMU BMKOPUCTOBYBaIN
TiNIbKN BENVIKI KOMMaHil, TO Ha CbOroAHi nonynsap-
HICTb BMNPOBAa[KEHHS TakMX CUCTEM 3poc/ia Ha
BiHOCHO HeBeNMKMX NiANpPUEMCTBAX.

B3arani CRM-cuctemun pgonomaraioTb 36u-
patn, aHanidyBaTu Ta 36epiratv BENUKNA 06Csr
iHopmauii. Llo6 A0CTOBIpHO BM3HAUUTU CTaH
CBOro 6i3Hecy — BapTO 3BEPHYTU yBary Ha Kifibka
KputnuHmx KPI. Taki nutanHsa, ak RFM, CLV, CRR
i CCR, noka3HuK NMOKNHYTOro KoLuurka i cross-sell/
up-sell € Baxnusumu enemeHTamy nodyao0BK
edpekTnBHOI cTparerii npogaxis. CRM-cuctema,
Ma€ MOX/IMBICTb MPOBOAUTU aHaUTITUKY 3BITHOCTI
Ta aHanisyBatu KPI.

1. KpiMm uboro, MOXHa npoaHasiizyBaTu
edoekT Big BnposBamkeHHa CRM cuctemu, gns
LbOro BMKOPUCTOBYHOTb Taki MOKa3HUKW:

2. 3pOoCTaHHSA KifbKOCTI NiaiB.

3. 3pocTaHHA KifIbKOCTI MOTEHLHMX Yyrof
Ha LIASIXOM 36iMbLUEHHS KiIbKOCTI NiaiB, i Ha nia-

BULLIEHHS KOHBepCii. TO6TO LWNAXOM SAKICHOT cer-
MeHTaLji K/ieHTIB, aBToMartmsauii B3aemogii 3
KNIEHTOM i MiABULEHHS NPOAYKTUBHOCTI po60oTn
CNiBPOGITHNKIB B  pe3ynbrari aBTomarm3ail
PYTUHHMX 3aBAaHb.

4. 3pocTaHHA Ki/IbKOCTi yK1adeHUX yrog,.

MiaBULLIEHHS CyMU cepefHbOro 3aMOB/IEHHS.

3 TOYKM 30pYy ynpasniHHA 6i3HecoMm ediekT
Big, BnpoBagxeHHA CRM BUSABNAETLCA B TOMY,
LLIO MiABULLYETLCS LWBUAKICTb peakuil Ha 3anuTu,
pocTe WBNAKICTb 060POTY KOLUTIB i 3HMKYTbCS
BUTpPATMW.

BucHoBku. CRM Bk/itouae B cebe igeonorito
| TEXHO/ONiT CTBOPEHHS ICTOPII B3AEMMUH K/iEHTA
i thipmn, WO A03BOMSE GiNbL YITKO NaaHyBaTu
6i3Hec | nigBuLLyBaTK MOro CTIiRKICTb. 3i 3poc-
TaHHAM Oi3Hecy Ta MacwTabyBaHHAM npoja-
XiB, B3aEMMWHM 3 KJliEHTaMM BCe BiguyTHiLle BN/v-
BaTUMYTb Ha BCi pob0oYi npoLecu: Big po3podKn
MPOAYKTIB [0 iX peanisauii. Tomy, yMMm paHie
BNpoOBaAMTK B Ais/bHICTL nignpuemctea CRM-
CUCTEMM - TUM LUBMALLE 3MOXETe HajaBaTtu Kii-
€HTaM epeKTUBHI pPilLIEHHS, paLioHa/IbHO ynpas-
NnATM  4yacoMm, OonTuMmisyBatu 6GisHec-npouecu,
npocyBaTn OpeHA Ha PUHKY Ta, AK Hacnifok,
30iNbLUYyBaTU NPUBYTOK NiANPUEMCTBA.
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