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CbOrofHi fimxutanisayisa npoHuKNa NpakTUYHO B YCi cdhepn XMTTA i AianbHocTi. Ha puHky B2C BrUKOpUCTaHHS
LimKnTanbHNX iIHCTPYMEHTIB NoTpebye 0co6/MBOT yBary A0 cneuugivyHmx XxapakTepuUCcTrK PisHUX LiNIbOBUX ayauTo-
piii. Bnave gimpxuTanisalii Ha MapkeTUHIOBY Lis/IbHICTE Ha puHKY B2C getepMiHOBaHWMiA He Tiflbku 0COBAMBOCTAMM
LiNbOBUX ayauTopIi, ane cneundikow ranysi. Y HaykoBUX OOCAIMKEHHSX 6araTto yBaru NpuAinseTbcs Lmdposii
peknami, BUKOpPUCTaHHIO SEO, CTBOPEHHSA MapPKETUHIOBUX IHCTPYMEHTIB MPOCYBaHHA TOBAPIB i NOC/Yr Ta KOHCTPY-
tOBaHHS NOTPIOHMX CMOCOGIB CNOXMBYOI MOBELIHKN B IHTEPHET-CEPELOBULLI. YUYEHi HayKOBO OOI'PYHTOBYIOTbL COL-
aJTbHWIA | KNIEHTCLKWIA NiAX0AM [0 (DOPMYBaHHSA CTpaTerii MapKeTVHry B yMOBaX Aifpkutanizalii, aHanisyoTb pi3Ho-
MaHITHI JifKnTan MapkeTUHroBi kaHanu. MNpoTe y CyvacHyX HayKoBMX AOCIMKEHHSAX N03a KYTOM 30py 3a/IMLLAETbCA
BMN/IMB AiMKUTasTi3alii Ha MapKETUHIOBY LiS/IbHICTb, HA PO3POOKY I YyNpOBaKEHHA MapPKETUHTOBMX CTparteriin nia-
NPUEMCTBA KOHKPETHUX rasty3eit y po3pisi puHky B2C. Lle 3ymoBtoe HeoOXigHICTb AETasIbHOro Po3rnsigy BnAvBY
AimxnTanisayii Ha NobyA0BY MapKETUHIOBOI CTpaTerii y komepLiinHomy npoctopi B2C.

KntouoBi cnoBa: MapKeTVHN, cTpaTerii, AimxuTtanizauis, puHok B2C, MapKeTUHIroBi cTpaTerii, KNiEHTCbKWIA migXia.

Today, digitalization has penetrated practically all spheres of life and activity. In the B2C market, the use of digital
instruments requires special attention to the specific characteristics of different target audiences. This will allow us
to respond to their requests as accurately as possible. In this case, some general approach will not suit, after all, the
requests of individuals differ significantly, so mass generalizations in the conduct of marketing activity on the market
B2C should not be done. The influence of digitalization on marketing activity on the market of B2C is determinated
not only by features of target audiences, but the specifics of the industry. In scientific researches a lot of attention is
paid to digital advertising, use of SEO, creation of marketing tools for promotion of goods and services and design-
ing of the necessary ways of consumer behavior in the internet environment, positive impact of digitalization in the
context of opening opportunities for business providers to increase revenues, attract new clients, strengthening sales
channels, taking into account the stability of digital channels and their scalability, increasing the competitiveness of
the enterprise, attention is paid to development of models of motivation of target audiences in the commercial area.
Scientists scientifically justify social and client approaches to the formation of marketing strategy in the conditions of
digitalization, analyze various digitalization marketing channels (Direct, Email, Referrals, Social, Organic search, Paid
search, Display Ads). However, in modern scientific researches the influence of digitalization on marketing activity
remains out of sight, to develop and implement marketing strategies of the enterprise in specific industries in the B2C
market segment. This makes it necessary to consider in detail the impact of the digitalization on the construction of the
marketing strategy in the commercial space of the B2C. The peculiarities of B2C market are: determinability of product
purchases or service by subjective view of target audiences; orientation on potential buyers/clients; short-term sales
cycle; presence of direct communication with the product consumer; significant role of SMM in making commercial
choice by the target audience representatives. When building a marketing strategy in the retail commercial space
on the B2C market, it should take into account its long-term orientation, focus on achieving a stable competitive
advantage by understanding the needs and desires of clients. Marketing activity of the enterprise in the long-term
should coincide with the main purpose of activity of the enterprise, its mission, which is the main vector of business
development. The development of a marketing strategy in the conditions of digitalization should necessarily provide
for the development of a real action plan as for the expansion of social media presence in order to promote goods, to
join charitable, patriotic initiatives to strengthen image positions on the B2C market. It is important that any initiative
should be covered in the mass media, social media, which will increase trust of target audiences to a particular brand.
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MoctaHoBKa npoGnemu. CbOrogHi AOimkn-
Ta/-TEXHONOTIT aKTUBHO YBINLWIAN B yci cthepun
XUTTA | [iANIbHOCTI MoAuHKW. TpakTUYHO yCi
KOMMaHil y mexax npogaxis ToBapiB i mocnyr
aKTMBHO  BUKOPUCTOBYHOTb  HarpautoBaHHSA
AiMKUTaN-enoxu, Wo CyTTEBO NO3HA4YaETbLCA Ha
obcdrax peanizaujii, NPUOYTKOBOCTI 3arajiom,
[03BONISAE ONTUMMI3yBaTW MApPKETUHIOBY Aisi/ib-
HICTb MiANPUEMCTBA, MaKCMasIbHO ypaxyBaBLUu
npv UbOMy NOTPe6M i iHTEpPeCK LiNbOBUX ayau-
TOpi cy6’ekTiB Gi3Hecy. Ha puHky B2C Bukopuc-
TaHHA [iKUTa/IbHUX HCTPYMEHTIB  MOTpebye
0Cc06/MBOI yBarn Ao cneundivyHnx xapaxkrepuc-
TVIK Pi3HUX LiIbOBUX ayanTopii. Lle gactb amory
MakCUMasiIbHO YIiTKO pearyBaTtv Ha iXHi 3anuTu.
Y ubomy BuNaAKy SKWACL 3arasibHWUiA nigxig He
niginge, agpke 3anutn isvyHMX OCi6 CYyTTEBO
BiPI3HAOTLCA, TOMY MACOBUX Yy3arasibHeHb
npv NpoBapKEeHHI MapKETUHIOBOT AifA/IbHOCTI Ha
puHKy B2C pobuTtun He BapTo. Bname gimpxuTani-
3aLii Ha MapKeTUHIOBY LiA/IbHICTb Ha pUHKY B2C
[ETEPMIHOBAHUI He TiNbKM 0COGMNBOCTSAMM
LiNboBMX ayauTopii, ane cneyndikor rasnysi.
Oco6nMBO Ue akTyaslbHO B HOBENipHIA ranyai,
ONs SIKOT CYTTEBY POSb Bifirpae peasisadis cyTo
iHOMBIAYa/IbHUX MPOAAXIB Y MEBHUX LISIbOBUX
cerMeHTax, WO € IiHCaNTOM ANs peTesibHOro
BMOOPY AiMKUTas-KOMYHIKaL,ii i3 KNiEHTYPOLO.

AHani3 ocTaHHiX gocnigKeHb i nyonikawii,
Ha fIKi CNUpaeTbCA aBTOpP B AKUX po3rnsapa-
I0Tb L0 npoonemy i nigxoau i po3B’A3aHHS.
B ocTaHHIX gocnimpkeHHsAx y nyb6nikauisx Big-
MiYa€eTbCA BNANB AifxuTanisalii Ha MapKeTuH-
roBy AiSANbHICTb NiANPUEMCTB Ha puHKY B2C.
Y HayKoBUWX LOCNIMKEHHAX YMmana ysara npu-
OINSeTbCA UMAPOBIN peknami SK pyLUiiHii cuni
e(oeKTUBHOIO MAapPKETUHIY Y AiMKUTas-NPOEKL,i
(O. boeHko) [2, c. 18], BukopucTaHHio SEO sk
HeobXigHOI KOMMOHEHTU MapKeTUHroBOro nig-
Xo4y, Wo 3abes3neyvye AOCATHEeHHS 6aratbox 6i3-
Hec-Uinen ta moxe 6yTu cnpsiMoBaHa Ha Hasa-
FO)KEHHA CTOCYHKIB 3 ayANTOPIE0, B3AEMOLII0 3
KnieHTamu, NigBuLLEHHSA aBTOPUTETY, 3aUTyYEeHHS
6inbLUEe NOTEHLiiHNX CNOXMBAaYIB Ha caiT, 3a6e3-
NneyeHHs nepeBarn Haf KOHKypeHTamu Ta 36i/b-
LLIEHHS KiNbKICTb KOHBEPCIN, 3pOCTaHHA 06CsriB
npoAaxis, 36iNbLUEHHA KiSIbKOCTI NOANbHUX KNi-
€HTIB, 3pOCTaHHs MOMUTY Ta MNOKpalweHHsA 6i3-
Hec-no3uuiii Ha puHky (H. Bacunbuis, K. Liekis)
[4, c. 25].

CyyacHi  OOCNiAHUKN  TakoX  Harosolly-
I0Tb Ha BaXX/IMBOCTI B yMOBax JAifbkuTastizauii
CTBOPEHHA MApPKETUHIOBUX IHCTPYMEHTIB MpO-
CyBaHHA TOBapiB i MOCNYr Ta KOHCTPYHBaHHA
NOTPIGHUX CNOCOGIB CMOXMBYOI MOBEAiHKN B
iHTEpHET-cepeaoBuLLi, BigMIYaOTb MO3UTUBHUIA

BNAMB Aimkutanisalii y KOHTEKCTI BiAKpUTTS
AN npoBanaepis 6i3HeCy MOXINBOCTEN 36isb-
LWEeHHA [0XOA4iB, 3a/lydeHHS HOBOT KNIEHTYpW,
3MiLHEHHA KaHasliB 36yTy i3 BpaxyBaHHSAM cTa-
6i/IbHOCTI UMPPOBMX KaHasliB i MOX/IMBOCTEN
X macwrabysaHHA (O. BosuaHcbka, J1. IBa-
HoBa) [5, c. 30], NigBWLWEHHS KOHKYPEHTOCMpPO-
MOXHOCTI NiANPUEMCTBA, apke LWBMaKa 3MiHa
30BHILLHLOrO  CepefoBva  3MYLUIYE pillyye
po3smBaTnCcA cybG’ekTam rocrnofapioBaHHA B
HanpsiMi UMAPOBMX iHHOBALLiM, yrNpoBaLKyBaTK
UMdpoBi HOBOBBEAEHHS, iH(hopmaliiHi HoBa-
Lji, cTabiNbHO OpiEHTYBATUCS Ha MEPCneKTMBY,
agantyBaTuUcA A0 3MiH i3 MEeTOH NOJIMNWEHHS
edpekTMBHOCTI cBOET fAisasibHOCTi (O. Omesnbsa-
HoBuY, A. Bo6’sK) [11, c. 76], NpuAaiNaTL yBary
po3po6ui Mmogenel moTmBaLii LiNboBUX ayanTo-
Pifl Yy OiMKNTa/IbHOMY KOMEpLiiHOMY MNpOCTOpI
(C. Nuxonar, J. Pochopien, B. Sanetra) [8, c. 82].

Y4eHi BUAINAKTL CNPAMOBaHi Ha MoKpaLLeHHs
B3aEMOZIT i3 UINbOBUMM ayanTopiAMU  qYHKLT
MapKETUHIOBOrO KOHTEHTY B [AiMKUTa/IbHOMY
NpoCTOopi (MoLyK, 3a/ly4eHHs, KoopauHaL,isi, KOo-
nepawjis), HayKoBO O6I'pYHTOBYHTb COLia/IbHUN |
KNiEHTCbKWIA nigxoam Ao opmyBaHHA cTpaTerii
MapKeTUHry B yMOBax AimpxuTanisauii. Mepinii
3aCTOCOBYETbCA nNignpuemMcTBamu, WO 6Gaxa-
OTb LLUMPOKOro 3aJ/lyYeHHsA ayamuTopii, BCTaHOB-
JIEHHA TICHOTO KOHTAKTY 3i CnoXusavyamu, a Tomy
3aCTOCOBYHOTb OCOG/IMBOCTI CoLjiaibHUX Mefia i3
3a/ly4eHHs1 Ta CTBOPEHHSA Aiasiory MiX /1lo4bMu.
KnieHTCbKuiA Nigxig, hoKyCyeTbCS Ha PO3NOBCHO-
[KEeHHI iHdhopmadii Npo KoMNaHito Ta NiATPUMKY
6peHAay, a couianbHi Mefjia 3aCTOCOBYETbCS SK
JofaTtkoBe [Kepesio ayamutopii AN BXEe iCHY-
IOUMX MapKeTuMHroBmx 3acobie [14, c. 350].
Y npausax HayKoBLIB aHani3yoTbCs PiSHOMAaHITHI
OiopxuTan mMapketuHrosi kaHanm (Direct, Email,
Referrals, Social, Organic search, Paid search,
Display Ads) [12, c. 244].

BogHouac HaykoBa CnisibHOTa BigMiYaEe Bax-
NIMBICTb Y CyYacHUX Aigpkutas-ymosax LMdpo-
BOI TpaHcdopmauii cy6’ekTiB BeleHHA Bi3Hecy,
LLO nonsrae y nepexoi 4o undpoBoro 6GisHecy,
KOMM/IEKCHOMY MePEeTBOPEHHI AisA/IbHOCTI KOM-

ONsi NOBHOTO  BUKOPWUCTAHHS  MOX/IMBOCTE
undpposux TexHonorin (1. bpycko, M. Pegunup)
[3, c. 22].

MpoTe y cyyacHUX HayKOBWUX OOCHIOKEHHAX
nosa KyTOM 30py 3a/MWAETbCA BMUB LiKN-
Taslisauil Ha MapKETUHIOBY AiSAfIbHICTb, Ha PO3-
PO6KY i1 yNnpoBaKeHHSA MapKeTUHIOBMX cTpare-
M NigNprYemMcTBa KOHKPETHUX rasly3ei y po3pisi
puvHKy B2C. Lie 3ymMOB/IH0€ HEOOXIAHICTb AeTaslb-
HOro po3rnagy BNAWBY Aimkutatizauil Ha noby-
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[0BY MapKeTUHroBOI cTparerii y KomepuinHomy
npoctopi B2C.

dopmyntoBaHHA LineW cTarTi (nocrta-
HOBKa 3aBfaHHsA). MeTa cTarTi — npoaHanisy-
BaTu BN/IMB AiopKuTastizalii Ha nobynoBy Mapke-
TUHIOBMX CTparteriin Ha puHky B2C.

Buknag OCHOBHOro maTtepiany pocni-
[KEHHAI 3 MOBHUM OOGI'PYHTYBaHHAM 3[0-
GyTNX HayKoBUX pe3ynbraTtiB. PuHoOK B2C no
iHWOMY Has3uBalOTb PUHKOM abo 6i3HecoMm A/
crnoxuBaya, TO6TO Le CNOXUBYNIA PUHOK, AKUN
YTBOPOKOTb KOMMNaHiT, L0 NPOMNOHYTL TOBapy Ta
nocnyrn Ans KiHueBux cnoxmnsadis NpoaykTy [1].
CneundpiyHnm aTpnbytoM puHKy B2C € Te, uo
pilleHHA nNpo npuabaHHsA ToBapy abo nocnyru
npuiiMae KiHUEeBWUIA CcnoXxusay Uil Npoaykuil,
i KepyeTbCs BiH OCOOUCTMMW MOX/IMBOCTAMM,
ysiBNneHHaMu i notpebamu. Tomy Ha puHkax B2C
ynpasniHHA, QOPMYBaHHAM i PO3BUTOK BpeHAay
OPIEHTYETbLCS, FONIOBHUM YMHOM, Ha NCUXOEMO-
LiiHe cnpuiHATTA Nokynuis [17].

IHWKMK ocobnusocTaMM puHKY B2C €: aetep-
MIHOBaHICTb MOKYMNOK MPOAYKTY 4u  MNOCNyrun
CY6'eKTUBHUMK BGavyeHHAMMU LiNbOBUX ayAauTo-
pilA, SIKi MOXYTb MaTu pi3Hy Mipy pavlioHaslIbHOCTI;
OpieHTauUiss Ha NOTEHUINHWX NOKYNLUiB/KNIEHTIB;
KOPOTKOTEPMIHOBUIA UMK MPOAaKy ToBapy;
HasiBHICTb 6e3nocepefHbOi KOMYyHIKauii i3 cno-
XnBayem NpoayKTy, WO Aae A0AATKOBI npepora-
TUBM Y peani3aLii KomepLiliHoro 3agymy; cyTTeBa
posib SMM y 3AiliCHEHHI KOMepUiiiHOro BM6opY
npeacrtaBHMKaMy  UinboBux —ayautopin  [10].
MpakTNUYHO yce onucaHe BULLE MOX/IMBO BPaxo-
BYBaTW Npu po6OTi B yMOBax AimpkuTanisauii.

Bnnus gigpxuTtan-gopmaTty Ha puHok B2C mae
NO3UTUBHE BUPAKEHHSA, WO 3YMOB/IEHO HasB-
HUMMW HanpauBaHHAMM Y cdiepi KOMyHikauiin 3
KnieHTamu. AQpke HaBiTb 3a [eKiflbka pokiB A0
TOTa/IbHOI AifpKuTanisayii KomepuiiHoT Aisnb-
HOCTi 6arato nignpuUeEMCTB YXe aKTUBHO BUKO-
pyCTOBYBa/I 11 MPOAOBXYHTb YCMilLUHE BUKO-
pyCTaHHsA BIpTyasibHOro npoctopy. Lie, 3okpema,
MOOGISIbHUI MapKETUHI, CNpPsMOBaHWUA Ha OXO-
NIEHHSA KOpUCTyBadiB 4yepe3 caiti, Ao[aTku,
SMS Ta coujasibHi Mepexi, — KOMMNeKc map-
KETUHTOBUX 3axOAiB, CNpsAMOBaHMX Ha MNpocy-
BaHHsI TOBapIB UM NOCAYr 3a A0NOMOro 3acobis
MOGifibHOro 3B’A3Ky [10], NpocyBaHHA B 6norax
i coujasibHMX Mepexax, AoAaTKoBa peasibHICTb,
BipTyas/ibHa peasibHICTb, KOHTEHT-MapKETUHT,
iBEHT-MapPKETUHT, HENPOMAapPKETUHI, eMOLiNHNIA
MapkeTuHr [9, c. 138]. Ocobnuea posb BiABO-
ONTbCA couiasibHUM Mepexam, fAki € 3acob6oMm
PO3MOBCIOMXEHHA MAapPKETUHIOBOT iHhopMaLiT,
B3aEMOZiT 3i crnoxuBavyamu Ta iHCTPYMEHTOM
nobynosn Ta po3BuTKY 6peHay [14, c. 350].

MoXHa LiSIKOM NOroAMTUCS i3 A0CigHNKaMMU,
SIKi PEKOMEHAYOTb NPy NOBYA0BI MapKETUHIOBOT
cTparerii 6paty 3a OCHOBY COLia/IbHO OpPIiEHTO-
BaHWI Niaxig, sIKMM OOKYCYETbCA Ha CTBOPEHHI
[JOBIpUMX BIOHOCWH i3 ayAUTOPIEKD Ta 3a/1yYeHHi
HOBUX KNIEHTIB Yepes3 coujasibHi Mefia; nepesn-
6aya€e CTBOPEHHA KOHTEHTY CMiNIbHO 3 iHWUMMN
cnoxveavyamu abo kopucTyBavyamun megia, 3any-
YeHHs1 40 AWCKYCIi | gianor 3 kopuctyBavamu,
[ae 3MOory 3fiiicHioBaTM NiATPUMKY OGpeHay
yepes BigKpUTICTb, Aiasior Ta CTBOPEHHSA 0b6pasy
Komnaii, wo abae npo cnoxunsadis [14, c. 350].

Mpn nobynosi MapKeTUHroBOI cTparterii y
OiMKNTanbHOMY KOMEpLIHOMY MpPOCTOpi  Ha
puHky B2C, cnig BpaxoByBaTtu 1i JOBIOCTPOKO-
BICTb, NepCrneKTUBHe CNpsiMyBaHHs, 30cepexe-
HICTb Ha JOCATHEHHS CTiliKOI KOHKYPEHTHOT nepe-
Barv LUMNAXOM PO3yMiHHA MOTpeb i nobaxaHb
KNieHTIB. MOXHa Li/IKOM MOrogMTuncs i3 yuyeHnumu,
AIKi BKA3yHTb Ha Taki 0CO6/IMBOCTI MapPKETUHIOBOT
cTparerii, IK: MapKeTUHIoBa Ais/IbHICTb Mignpu-
EMCTBA y [JOBFOCTPOKOBI/ NepcnekT1Bi NoB1HHA
36iraTucs 3 rofloBHOK METOK AiSNbHOCTI Nignpu-
EMCTBAa, 10ro MICi€l0, siKa € r0/I0OBH/M BEKTOPOM
PO3BUTKY Cy0’'ekTa NiANPUEMHNLLKOT AiSNbHOCTI;
MapKeTUHroBa cTparteria HabyBae aganTUBHOI
oyHKUIT Ta BM3HAYa€E XMUTTECTIAKICTL Mignpu-
EMCTBA B Cy4yaCHUX ymOBax rocrnofaptoBaHHs;
MapKeTUHroBa cTpaTteris cnpuse 3abe3neyeHHo
Be[leHHS1 EKOHOMIYHO e(DeKTUBHOT AiA/IbHOCTI Ta
gonomarae 3anmMaty MiLHi KOHKYPEeHTHI no3uui
Ha PUHKY B AOBrOCTPOKOBI nepcnekTusi [13].

KoxeH i3 cy6’ekTiB BejeHHs Bi3Hecy Ha pUHKY
B2C no-pisHoMy nigxoauTb A0 nobynoBu map-
KETMHIOBOI cTpaTerii B ymMoBax AigkuTanisadil.
Lle netepMiHyeTbCA rasy3so AisifibHOCTI, LiNbo-
BUMW ayauTopisiMK, LIHHOCTAMM 6peHay Toulo.
AKWO 3a npuKniag B3SATU HOBENIPHY rasysb, TO
MOXXHa YNEeBHUTUCS, LLIO B yMOBax Aifxutasizawii
cy6’ekTV BefieHHs Bi3Hecy Ui€l cdoepy akTUBHO
CTBOPHOKOTL | peani3yloTb CMININBI MPOEKTUN Y
chopmarti iHTEepHET-MarasvHiB, NPOCyBaloTb CBIil
TOBap Yy coujia/ibHUX Mepexax. 30Kkpema, Bifo-
MWUIA BpeHp toBesiipHoro puHKy SOVA Jewelry
House npornoHye CBOIM Li/IbOBMM ayauTopIsM
CKOPUCTATUCA IHTEpPHEeT-MarasmHoM, OpraHi3o-
BY€E 4OCTaBKy BMPOOIB A0 KnieHTa. SOVA Jewelry
House akTMBHO nponarye cebe yepes couiasibHi
Meaia, a AONYyYeHHSA A0 psay KonabopauiiHux
MPOEKTIB € HEOAMIHHNUM aTPUOYTOM MapPKETUHTO-
BOI cTparerii nignpnemcrtea. Hanpuknaz, SOVA
Jewelry House ycnilwHO peanizoBaHO ChifIbHWiA
6narofiHnin NpoekT i3 nnatcpopmoto UNITED24,
B pe3ysibrati yoro nepepaxosaHo 3 000 000 rpu-
BeHb Ha anaparty 30BHIWHbLOT chikcauil. Takox
KOBenipHuii gim «SOVA» B Konabopad,ii 3 aHima-
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UiiHim oiibMom «MaBka. JlicoBa niCHs1» CTBO-
pYB KONEKLiI0 HOBENIpHMUX NpUKpac, nponaryrun
i MoKasyuun y naTtpioTM4HOMY pakypci ykpaiH-
Ccbke mMucTeuTBo [15]. Ha iHTepHeT-caliTi toBe-
nipHoro pgomy «SOVA» aKTUBHO Ny6iKytTbCA
iHWI acnekTu AOMyYeHHs npoBaigepa toBenip-
HOro pUHKY [0 6narofinHuLTBa, aHOHCYHTbCA
HOBI KOMeKL(il, CTBOPEHO YMOBW ANS NpuabaHHA
TOBapy B peXuMmi OHMAaliH, 3A4iACHIOETLCA Nia-
nMcKa Ha e-Menn-po3cu/iaHHs, WO Bigobpaxae
yCNillHe BXOMKEHHA KOMNaHii y AimKuTanbHui
KOMepUinHWA NpocTip puHKY B2C.

LUle oamH i3 cy6’ekTiB HOBENIPHOT iHAYCTPII —
KoMnaHia «UDC» ycnilHO BMKOPWUCTOBYE Taki
IHCTPYMEHTU LiIKUTaNIbHOrO NPOCTOopy, AK: odi-
LiHWI cailT, NPOCYBaHHSA Y CoLia/TbHUX Mepexax
Facebook, Instagram, Youtube-kaHan, dopmy
3BOPOTHLOIO 3B’A3KY 3 Li/IbOBMMU ayauTopisMu
Ha odpiuitHOMY caiTi, NigNNCKY Ha PO3CUMIaHHSA
NINCTIB Ha eN1eKTPOHHY MOLUTY peasibHUX | NOTeH-
LiAHUX KNIEHTIB, KOMYHIKaLilo y MeceHmKepax
i3 KNieHTamMK, Oae MOX/MBICTb NonepeaHboro
3aMOBJIEHHS HOBENIPHMX BUPOOBIB Ha CaiTi KOM-
naHii, ane goctaBka A0 K/iEHTa He 3[iCHIo-
€TbCH; BeAe 6n10r i3 pekoMmeHgauisMu ans Kni-
EHTIB WOA0 PO3MIipy, AOrAsiay 3a BupoGamu
Towo [18].

LLInpoke KOMO iHCTPYMEHTIB MapKeTUHroBOT1
KOMYHiKauii i3 LiIbOBUMM ayAuUTOPIAMU BUKO-
pucToByE toBenipHuiA aim «ZARINA»: nignucka
Ha e-Mein-po3cuianHa, opmMa 3BOPOTHLOMO
3B’SI3KY i3 K/IEHTOM, OCOOWUCTWIA KabiHeT Kni-
€HTa Ha ocpiuiiHOMy caliTi KomnaHii, couiasibHi
megia (Telegram, TikTok, Whatsapp, Viber,
Instagram, Facebook, Youtube) [16]. Ha npocy-
BaHHSA TOBapiB y couiasibHMX Megia Instagram,
Facebook, Youtube, HagaHHA MoOXnMBOCTEW
KMieEHTaM MiANMCaHHA Ha eNekTPOHHe po3cu-
NaHHSA NNCTIB 3 HOBMHKaMM, 3/iliCHEHHS none-
pefHbOro 3aMOBJ/IEHHS Ha odiuiiHOMy cauTi
KOMNaHii opieHTyeTbCA «KNIBCbKWIA HOBENIPHUIA
3aBog» [7].

KomnaHiss «3010Tuii Bik» BUKOPUCTOBYE Taki
AiKUTaNbHI MapkeTuHr-coopmatu, K. odiin-
HWIA cainT, MOGINbHWIA aogaTok, 6r1or, couianbHi
mMegia Instagram, Facebook, Youtube, enektpo-
HHe 3aMOBJ/IEHHS Ha OiLiiHOMY caliTi, enekTpo-
HHi cepTudikaTtn, dpopma 3BOPOTHLOIO 3B’A3KY
Ha caliTi nignpuemcTsa [6].

Mogenb BUKOpPUCTaHHS Cy6’ekTaMn BEeEHHS
6i3Hecy Yy toBenipHin cdepi gimKkuTan-iHCTpy-
MEHTIB € CniB3By4YHOW i3 onucaHow C. Jlnxo-
nar, J. Pochopien, B. Sanetra mogennio AIDA:
A (Attention) — ysara, | (Interest) — iHTepec,
D (Desire) — 6axaHHs, A (Action) — aia Ta Haui-
/leHa Ha CTBOPEHHSA pek/amu B CoUjaibHUX

mepexax (Facebook, Instagram, YouTube,
Messenger, Instagram, WhatsApp, WeChat,
Qzone, QQ Ta iHWI) gna nonepefgHLO obpa-
HOI Li/IbOBOI ayauTopii 3 NeBHUM NpodecinHM
cnpsamysaHHAM. MNpuHumn A (Attention) — yBara
HaLi/IeHnin Ha aKTMBaLLil0 TapreToBaHo! peknamu
Ha NPOMO-MOCT i3 BUKOPUCTAHHAM YHiKasIbHOI
TOpProBoi npono3uuii Ta/abo yHikanbHOI eMoLiii-
HOT npono3uuii, To6To, yBara akUeHTYETbCHA Ha
eMOLiiHI TopriBenbHii npono3uuii. MpuHumn |
(Interest) — iHTepec € OAHUM 3 HaWCKAAAHILLINX
Tak fK MOBWHEH He /e 3axonuTu iHTepec
LiSIbOBOT ayauTOpii ane I iioro BTpMmaru, cop-
MyBaTW y HbOIO BIiAYYTTA MNPUHANEXHOCTI A0
NMPONOHOBAHOrO NPOAYKTY, B T.4., NPOCyBakyn
Oro Yepes CTOPIHKY CrnoXxuBaya LUASXoM rnoby-
[0BU KaHasy KOMYHiKaLil, ika NOCUIOE Y HbOro
BI4UYTTA CaMOBUPaXEHOCTI, nosaru Ta 3a40Bo-
neHocrti. MpuHuun D (Desire) — 6axaHHA dhop-
MYETbCA Ha MO3UTUBHIM peakuii cnoxmeaya Ta
HauineHocTi #oro 3aaoBonuTM  chopMoBaHy
noTpeby, B T.4. BUPAKEHHI B/IACHUX KPeaTUBHUX
3ai6HOCTEN i3 peanizauielo  nporpam-nossib-
HOCTI Ta OoTpuMaHHA BuHaropogu. MpuHumn A
(Action) — yBara, sika QOPMYETbLCA Ha CTBOpe-
HOMY KaHasli KOMYHiKauil Ta BUMarae LUBUAKOT
peakuii cnoxuBaya B MOMEHT MPUAHATTS HUM
pilLEHHA MPO Ais10BY cniBnpauto i, BiANOBIAHO,
NIerko AocTyny Ao mxepena iHpopmaL,ii 3 BUKO-
pyCTaHHAM TemaTuyHoro xewirery [8, c. 82].

O3HayeHi BULLE MPUHLUNU MOXYTb CIyry-
BaTn 6asucom Ansa nobynoBM MapKeTUHroBOI
cTparerii y gimjkntasibHOMy KOMepLinHOMY Mnpo-
cTopi. AfKe npoBefeHuli Hamn aHani3 okpe-
MUX KOMIMaHIn HBENIPHOIO PUHKY 3acBiguuBs,
O HUMW NPUAINSETbLCS 3HAYHA yBara eMoLiii-
HOMY BMAIMBY Ha UiNbOBI ayauTopil (MpuHUMN
Attention), CTUMYNOBaHHI CTiliKOro iHTepecy Ao
6peHay (NpuHuMn Interest), KOHTEHT OILiAHNX
caliTiB i1 CTOPIHOK Y coujiasibHMX Mefia rapaHTye
MO3UTUBHY peakLito NOTEHLiIHWX KNIEHTIB i cno-
HyKae [0 NeBHUX GaxaHb 3A4INCHUTWU MOKYMKY
(npuHumn Desire), dopmye yBary i CTBOPHOE
ONTUMasIbHI YMOBM A1 NPUAHATTA NOTEHLil-
HAMW KNiEHTaAMX MNO3UTMBHOIO PillEHHA CTO-
COBHO NMpuAab6aHHs KOHKPETHOro tosapy (MpuvH-
ymn Action).

OTOX, KoMNaHii puHKy B2C toBenipHoi rasnyasi
BMKOPUCTOBYIOTb Y Mexax peanisauii mMapke-
TUHFOBUX CTpAaTEriin Taki AimKntanbHi KaHanm i
IHCTPYMEHTN: OILiHMIA cailT, MOBINbHWI foaa-
TOK, 6101, coujansHi Megia Instagram, Facebook,
Youtube, Telegram, TikTok, Whatsapp, Viber,
nignucka Ha e-Melin-poscunaHHsa,  dopma
3BOPOTHLOIO 3B’SI3KY i3 K/IEHTOM, OCOGMCTWIA
KabiHeT knieHTa Ha odiuiinHoMy caliTi Komna-
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Hil TOLLO. Y MeXaxX BUKOPUCTaHHSA LMX 3acobis
OiMKNTaNbHOro KOMEPLINHOrO npocTopy peani-
3YETbCA Taki JOTUYHI A0 MapKeTWHroBOl CTpa-
Terii BeKTOpU, AK: NO3WLiIOHYBaHHA GpeHOy Ha
puHky B2C, nonynspusauis npoaykTy Kommna-
Hiin, NpocyBaHHSA ToBapy yYepes couiasibHi megia,
36iNbLIEHHA 06CAriB NPoAaXxy, NigBULEHHS Npu-
6yTKOBOCTI, iIHBECTULINHOT NPNBa6G/IMBOCTI, KOH-
KYPEHTO34aTHOCTI Cy0’eKTIB BefleHHA Bi3Hecy Ha
puHky B2C.

BUCHOBKM i3 LbOro focnigKeHHs i ganblLui
nepcnekTMBU B LbOMY HanpsaAMKy. KomnaHii
pUHKY B2C € aKTMBHO BKHOUYEHUMWU Y [idXu-
Ta/lbHWIA  KOMepUiliHMiA  npocTip.  ToTanbHa
AipknTtanisauisa 3ara/ioM MO3UTUBHO MO3HaYn-
naca Ha [AifNIbHOCTI NIAMNPUEMCTB  HOBENIPHOI
iHAYCTpIT — cy6’ekTiB pUHKY B2C, agpxe Bigkpuna
AN HAX OOAATKOBI IHCTPYMEHTU CTBOPEHHS iMi-
Ky NiANPUEMCTBA, PO3LUMPEHHA KOMYHIKaLIl i3
peasibHUMMK 1 NOTEHLIIHUMU Li/IbOBUMW ayau-
TOpiAMK, CTBOpUAA AOAATKOBI MOX/IMBOCTI AN
NpoCyBaHHSA i 36yTy TOBapIiB y MeXax iHTEepHeT-
MarasuHiB, 3pobuna toBenipHi KomnaHii 65mx-

UMMM A0 K/IEHTIB Yepes NOCTiiHY NPUCYTHICTb Y
coujianbHUX megia.

MobynoBa MapKeTUHroBOI cTparerii B yMO-
Bax fAimkutanizauii Mae 060B’A3KOBO Mepesn-
6ayat¥ po3pobKy peanbHOro nnaaHy Al CTo-
COBHO PO3LUMPEHHSA MPUCYTHOCTI Y COLja/IbHUX
mMefia 3a4/1a NpocyBaHHA ToBapy, [AONYyYEHHS
[0 6narogiiHux, naTtpioTUYHKX iHiLiaTuB 3aans
3MILHEHHS IMiZXeBUX MNO3ULiA Ha PUHKY toBe-
NipHOT IHAYCTPIT 30KpemMa Ta 3ara/ioM Ha pPUHKY
B2C. BaxnvBo, Wo 6yab-ska iHwWa iHiyiatnea
Cy6’exTiB HOBENIPHOI iHAYCTPIi Mae BUCBITNIOBA-
TcA y 3acobax MacoBoil iHpopmali, couiasb-
HUX Mefjia, Wo nocuaBaTuMe A0Bipy LiSIbOBUX
ayanTopii 4O KOHKPETHOro 6peHay.

MepcnekTMBHUIA HayKOBWUIA iHTEpec CcTaHo-
BUTb MPOBEAEHHA MapKEeTUHIOBUX AOC/iIKEHb
y cdoepi BUKOPUCTaHHA Ccyb6’ekTaMyn BeLeHHSA
6i3HECYy Pi3HUX rany3ein iHCTPYMEHTIB AifXu-
Ta/IbHOrO KOMEPLINHOIo NPOCTOpY, OLiHKa NO3u-
TVMBHOIO Y1 HEraTMBHOTO BM/IMBY AifpKuTaniaui
Ha MapKeTWUHT i 3arasioM Ha AisNbHICTb Nignpu-
EMCTB Pi3HUX rasly3en AisnbHOCTI.
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