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MeToto CTaTTi € AOC/IMKEHHS NPUHLUMNIB DOPMYBaHHS KOMMNIEKCY MapKeTUHI-MIKCY y 6aHKIiBCbKili cdepi 3a cy-
YyacHMX YMOB rocrnoaproBaHHs. BuUsHayeHo, Lo AaHMM HanpsMoM 3ailMasiocsl 6arato BITUM3HAHMX Ta iHO3EMHUX
HayKOBL|iB. BCTAHOBNEHO, LU0 KOHLIENLis MapKeTUHI-MIKC cnpusie BUOYA0BI NEPCOHasIbHOT cTpaTerii 6aHKoM, fOCATr-
HEHHI0 MapKETUHIOBUX LiNnel Ta NigBuLLEHHA eheKTUBHOCTI Oro AiSNIbHOCTI, MakCMMasibHO 3abe3nevye notpebu
K/TIEHTIB Ta CNPUAE MOCUIEHHIO KOHKYPEHTHOIO CTaHOBULLA 6aHKy. MNepeniyeHo OCHOBHI e/leMeHTH KOMMJIEKCY Map-
KeTUHr-mikcy 8P Ta ix nepeBarv i HeoMiKu, 34ICHEHO iX XapakTepucTuky. HazsaHo Ton-10 6aHkiB 3a BUTpaTaMu Ha
MapKeTUHr Ta pekiamy y 2021 poui. BctaHOBNEHO, WO YCnix peani3auii KOMMNIEKCY MapKeTUHr-MiKCy 8P 3anexuTtb
Bifl PIBHSI BUKOPUCTaHHS iHChopMaLiiHUX TEXHONOrI (Be6-6aHKiHr, nowykoBa onTumisauis (SEO) Ta iHTepHaLioHa-
nisauii npowecis.

KntouoBi cnoBa: 6aHkiBCbka cpepa, 6aHKIBCbKi NOCAYri, MapKETUHI-MIKC 8P, 6aHKIBCbKWIA MapKeTUHT, MapKe-
TUHIOBI BUTPATW, MapKeTMHIOBa CTpaTeris.

The objective of this paper is to study the principles of formation of the marketing mix modelling in the banking
sector under modern business conditions. To achieve this goal, tasks were determined, in particular, to outline the 8P
of marketing mix modelling in the banking sector, to analyze its elements and justify the results of applying this con-
cept. In the process of conducting the study, it was found that many domestic and foreign scientists were engaged
in this topic. It is noted that the use of banking marketing will be more effective if it is perceived as a philosophy,
strategy and tactics of the bank, which, in combination, will contribute to the effective satisfaction of customer needs,
their requests and expectations, as well as solving the problems of existing and potential banking customers through
the successful implementation of banking products on market, taking into account the development trend not only
of the bank, but also of society by managing assets and liabilities, profits and expenses, bank liquidity, determining
the level of risk of banking operations. It has been established that the 8P of marketing mix modelling contributes
to building a personalized marketing strategy for the bank, achieving marketing goals, increasing the efficiency of
its activities, increasing profits, maximizing customer satisfaction and strengthening the bank's competitive position.
The main elements of the 8P of marketing mix modelling (price, product, place, promotion, people, process, physical
evidence, perceptual psychology) and their advantages and disadvantages are listed, their characteristics are car-
ried out. It is noted that the 8P of marketing mix modelling is based on the provisions of the marketing mixes of the
4P, 5P, 7P. However, it is the 8P of marketing mix modelling that is most appropriate for use in the banking sector,
since it takes into account the specifics of its functioning to the maximum. The top 10 banks in terms of spending
on marketing and advertising in 2021 were named, as well as the leaders in spending on marketing events (PUMB,
Alfa-Bank, Raiffeisen Bank). It has been established that the success of the implementation of the 8P of marketing
mix modelling depends on the level of use of information technologies, the internationalization and globalization of
banking processes, the development of information technologies and means of communication; focus on customer
needs; increasing competition in the banking sector and its diversification.

Keywords: banking sector, banking services, 8P marketing mix, banking marketing, banking expenses, banking
strategy.
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MocTtaHoBKa npo6nemMn Yy 3arajibHOMY
ornagi. baHkiBCbKi nocnyrn € Tiew cthepoto
[iSANIbHOCTI, fIKa CYnNpOBOXYE JOANHY He3a-
NexHo Big, npoduecii, cTartTi, BiKy, perioHy npo-
XMBAHHA LUISAXOM MPOBEAEHHA (PiHAHCOBUX
onepawii.

BaHKiBCbKMIA MapkeTUHr B YKpaiHi nepeby-
Bae Ha ctagil oopMyBaHHA HOBUX GaHKIBCbKNX
Nnocnyr siki 6 MOr/iM NPUBEPHYTY yBary HOBUX K/i-
€HTIB, 3MILHUTU KOHKYPEHTHE CTaHOBWULLIE BGaHKy,
3abe3neunTn 6aHKy ctabisibHe OyHKLIOHYBaHHSA
Ta 3HU3UTK pU3nkn. OfHakK, XXoAeH 6aHK po3yMi-
UM POJSIb MapKETMHIOBOIO NiAPO34i/y He Hajae
oMy 6inbll BUCOKOTO PIiBHSA B OpraHisaLiiHili
CTPYKTYPI B MOPIBHAHHI i3 iHWWMW (PYHKLiOHaS1b-
HUMK nigpo3ainamu.

AHanisocTaHHiX gocnigKeHb i nyonikayii.
Mpo6nemn po3BUTKY Ta BNPOBAMKEHHA MapkKe-
TVHTOBOI KOHUenNLji y cdpepi 6aHKiBCbKMX NOCNyr
6y npegMeToM AO0ChiAKeHHs 6araTbox Hay-
KoBuiB [1-12]. 3AilicHIOUN AOCNIMKEHHS 3a
o6paHoto TeMaTuKor HaykoBLi Tapacesuy H. B.
Ta HasnyxaHsiH C. C. «CyyacHi TeHAeHLUii pos-
BUTKY MapKeTUHIY» po3rnagalTb TeHAeHLUiT
PO3BUTKY MOAEPHOTO MapKETUHIY Y 6aHKIBCbKil
cthepi [1]. BoHM 3a3HavaloTb, WO GaHKIBCbKUIA
MapKeTUHI € HaZ3BMYaNHO HEOOXIAHUM Nif Yac
hopmyBaHHA GaHKIBCbLKOI MapKETUHIOBOI NONi-
Tk, OfHaK no3a yBarow 3a/IMWLNINCA HEBUPI-
LLEHVMW MUTaHHSA, MOB'A3aHi i3 3aCTOCYBaHHAM
IHCTPYMEHTIB MapKeTuHry B 6aHKIBCbKiil cpepi.
MPUYMHOI ULbOT0 MOXYTb OYyTU 06'EKTUBHI
TPYAHOLi, MOB'A3aHi 3i CTPIMKUM pPO3BUTKOM
Cy4YacHUX TEXHOJOTIN Ta MapKeTUHTY I aKTUBHE
NPOBaKEHHS X Yy XUTTA 06aHkKiB, BUTpaTHa
yacTuHa B po3pi3i NpoBeAeHHA ayanuTy cTBope-
HUX NpoLeciB, HeAOCTaTHICTb MapKeTUHIOBUX
IHCTPYMEHTIB, WO pobuTb BiAMNOBIAHI AoChi-
[XKEeHHSA HefouinbHUMW. BapiaHToOM nogosiaHHA
BiAMNOBIAHMX TpyLHOLWIB MOXe 6yTu 3acTocy-
BaHHA KOHLeNLii MapkeTuHr-mikcy. Came Takuii
nigxig BukopucTtaHuii y po6oti baxaHosoi M. B.
«OC0o6NMMBOCTI  BUKOPUCTAHHA  KOMIJIEKCY
MapKeTUHry Ta NOro KOHUenuin B 6aHKIiBCbKilA
AisnbHOCTI» [2]. B gaHiii npaui KoHuenuis map-
KETUHI-MIKCY pO3KpuUTa He B MOBHOMY 06CA3I.
Lle posBonse creBepmkysatu, WO AOUITbHUM
€ MNpOBefEHHS [OCNIMKEHHS, NPUCBAYEHOro
3aCTOCYBAHHI0 IHCTPYMEHTIB MapKEeTUHTY B 6aH-
KiBCbKill cdhepi.

Ha Hawly AymKy, caMme KOHUEMNLUis MapKeTUHr-
Mikc 8P pactb 3mory 6aHkam BKOyLOByBaTU
CBOK [MEpCOHasIbHy CTparerito, ska cnpus-
TUMEe [OCATHEHHID MapKeTUHroBux LUinen Ta
NiABULWEHHA edeKTUBHOCTI Ais/IbHOCTI  6aHKky,
MakCcMMasibHO  3abesneuysBatvMe  MoTpeodu

CMOXnBaYiB Ta3p06UTb GaHKM GiflbLLI KOHKYPEHTO-
CNPOMOXHUMN.

dopmynoBaHHA Uinel crarTi (nocrta-
HOBKa 3aBAaHHs). MeToto CTaTTi € NOLYK Hali-
OinbL BIAMOBIAHUX €NeMEeHTIB MapKeTUHIOBOI
KOHLenuji y AiasibHOCTI 6aHKiB Ta TX O6rpyHTy-
BaHHA. [N AOCATHEHHA MeTu 6y/iv BU3HAYEHI
3aBaHHA: NobyayBaTy KOHLENUiK0 MapKeTUHT-
MiKC y GaHKiBCbKili cdpepi, npoaHanisyBatun i
efleMeHTV Ta 06r'pyHTyBaTu pesy/nbTatu 3acTo-
CyBaHHsI L€l KOHLEenL,i.

Buknag ocHoBHOro marepiany. Ponb map-
KETMHIY B Cy4YaCHOMY CBITi BaXKKO MEPEOLiHNTH,
OCKi/IbKW BiH Aa€e 3MOry npoaHanisyBat puUHOK,
BHAC/AOK 4Oro SKHalnoBHiWle 3a/10BOJIbHS-
IOTbCA MOTPEOU K/IEHTIB Ta KOMEpLUinHi uini
6aHKy. He € BUHATKOM i1 6aHKiBCbKa chepa.

Cepep, thakTopis, LLO BMANHYIM HA PO3BUTOK
MapKeTUHTry B 6aHKy MOXHa BUAI/IUTUA HACTYMHi:
3aco6m KoMyHikauii Ta iHhopmaLiiHUX TEXHOO-
ri; opieHTauis Ha NnoTpebu LiNboBOI ayanTopii;
3poCTaHHs KOHKYPeHLii y cdiepi 6aHKIBCbKMX
nocnyr Ta it anBepcudpikauyisi; iHTepHauioHasniza-
Ljist GaHKiBCbKOI cdhepu Ta rnobanisadis [12].

BaHKIBCbKMUIA MapKeTUHI pPOo3rNsafacTbCsa 5K
doinocodisi, cTpaTeria Ta TakTMka 6aHKy, siKi
HauifeHi Ha 3a40BOJIEHHA 3anuTiB Ta MNoTpeb
NOTEHUINHNX KMIEHTIB, BUPILLEHHA npob6nem
HasiBHUX Ta NOTEHLINHWX KNIEHTIB Yepes npuamy
HaJaHHA AKICHUX 6aHKIBCbKMX MOC/IYr i3 Bpaxy-
BaHHAM TeHAEHLIN 6aHKIBCbKOro PUHKY LLISIXOM
ynpasniHHA akTMBamMu i nacMBamMmu, NPUoyTKamm
i BUTpatamu, /NiKBIAHOCTI 6GaHKy, BU3HAYEHHA
PiBHA PU3NKY NPOMNOHOBaHUX GaHKIBCbKMX One-
pauiii [3; 7].

MapkeTuHr y 6aHKiBCbKili cdhepi BTINHOETLCS
3a [J0MOMOrol0 BMKOPWUCTAHHA MapKETUHrOBUX
3axofiB, SKi B CyKyMHOCTI CTaHOB/ATb KOMI/1EKC
MapKeTuHr-mikcy 8P (puc. 1).

Toap (Product) — HaiBaXX/IMBILLWIA eNnemMeHT
KOMMAekcy. Y 6aHKiBCbKii cchepi TOoBapom €
6aHkiBCbKi nocnyrn. [JaHHa ckiagoBa NposiB-
NIAETbCA 4Yepe3 Taki UYMHHUKM [2]: acOpTUMEHT
(KiNbKiCTb nocnyr, AKi HagarTbCA 6aHKoM); cep-
BiC (06CnyroByBaHHA KNIEHTIB); SAKICTb (piBEHb
3a/10BOJIEHHA NOTPE6 KrlieHTa); nicnanpogaxHe
06cnyropyBaHHs (KOHCynbTauil abo iHWnin cep-
BiC, SIKMA HAOA€ETLCA KAIEHTY NicNsA OTPUMaHHS
nocyrn) ToLLo.

LliHa (Price) siBnsie cob0to BapTiCTb NoCAyrn 'y
rpOLLOBOMY BUMIpI, ika B 6aHKax NposiB/ISETbLCA
yepes BIACOTKOBI CTaBKu, KOMicii Towwo. LliHa €
HaA3BUYaliHO BaXX/IMBOK | ANS1 CMNOXMBAYiB, |
Ana 6aHkiB. NMo-nepLue, AKLWLO UiHa 6yae BMCOKa
ICHyE BeNMKa WMOBIPHICTb, WO LUe BIiAWTOB-
XyBaTume KnieHTiB. [Mo-gpyre, uiHa NOBMHHA
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Posnogin Mpouec
(Place) (Process)
®isnuHe

. . OTOYEHHS

LliHa (Price) (Physical

Evidence)

Vs

McuxonoriuHe
ToBap MapKeTuHr- CNPUAHATTA
oy D\ Memewr )T
. Psychology)

Puc. 1. MapKeTUHr-Mikc 6aHKiBCbKOI AiANIbHOCTI
Lxkepesno: nobydosaHo asmopamMu i3 BUKOpUCMaHHSIM oxepes [3; 8; 9]

MaTu Taky BeIMYUHY, fka JacTb 3MOry 6aHkam
MOKPUTW BJIACHI BUTPAaTW Ta AOCArTU NpubyTKo-
BOCTI. B iHWOMY BrnagKy 6aHK He 3Moxe ediek-
TUBHO (DYHKLiOHYyBaTH [3].

Po3noain (Place) — ue neBHWin nepenik Aaii,
WO 3AjlicHI0E 6aHK, 3 METOK [0CTaB/IEHHSA
nocnyr knieHTam y neBHEe MiCLe i BU3HAYEeHWUi
yac, T06TO 3AINCHIETLCA ANCTPUBYLIS ToBapy.
[Nns 6aHKIBCbKMX NOCAYT KaHasiaMn ANCTpuoyuii
MOXYTb OyTW: BigfdineHHs GaHkiB, 6aHKkoMaTw,
TepMiHa/IM, CUCTEMM IHTEPHET-6aHKIHIY TOLLLO.

Y nepiog, po3BUTKY iH(hOpMaLiiHNX TEXHO/O-
rin, Bce 6iNlbLLU NOLIMPEHUM CTa€ iHTepHeT-6aH-
KiHr (aHrn. Online banking) a6o Be6-6aHKIHT — AK
BUJ Big4anieHoro (AMCTaHuinHOoro) 6aHKiBCbKOro
06CNyroByBaHHs, 3aBOAKN SKOMY MOX/UBUIA
[OCTYN [0 paxyHKiB K/IEHTIB Ta onepauin y
nepiogi 24/7 3aBaskm Mepexi IHTepHeT [4].
$K BCTAHOB/IEHO, HANNONYNAPHIWUMY IHTEpPHET-
G6aHKiHramun B YKpaiHi € Taki: «Privat24» («[Mpu-
BaTbaHk»), «iPUMB» («Mepwwuii YKpaiHCbKUii
MixHapoagHuii baHk (MYMB)»), «Alpha Mobile
Banking» («Anbgha-baHk»), «Monobank»
(«Universal  Bank»), «UniCredit  Online»
(«YkpcoubaHk»), «Owap 24/7» («OwanbaHk»),
CA+ («Kpepgi Arpikonb BbaHk). Beb6-6aHKiHr €
HaA3BMYaHO 3pYYHUM A/19 KAIEHTIB, OCKIiNbKK
[a€e 3Mory npoBOAMTM IPOLLIOBI Nepekasu (Hesa-
NIeXHO Bif TOrO, YN Lie paxyHKM O4HOro 6aHKy uu
pi3HMX 6aHKiB) 3a Aekinbka cekyHa. lMo-gpyre,
3a [0MNOMOro iHTepHeT-6aHKiHry MOXHa onna-

TUTU 6e3niy iHWuX nocnyr (H-ag, KyniBns KBUT-
KiB Ha notar/aBTobyc/nitak, onsara KOMyHaslb-
HUX nnaTexis Towlo). Mo-TpeTe, KOXHUI KTIEHT
MOXe AUCTaHUiHO ynpaBnaTh KapTok (nepesi-
puTn 6anaHc KapTn, 3ab/1oKyBaTu KapTy TOLLO).
Mo-yeTBepTe, IHTEPHET-6AHKIHI Aa€e 3Mmory B3a-
eEmMopfisatM 3 6aHkoM 3 gomy (H-af, nogasatu
OOKYMEHTM, BIiAKPMBATU HOBIi pPaxyHKM i T.n.).
Mo-n'sate, npwu 34iliCHEHHI dliHAaHCOBKX onepa-
i yepe3 Beb6-6aHKIHT KOMICIS € MEHLLIOK NOpiB-
HAHO 3 TOM, WO CTATYETLCA Y BiAAINEHHAX YN
TepMiHasiax. lMpoTte ICHYKTb | MeBHI HeJoniKn
(H-aZ, HeMOX/IMBICTb MpPOBEAEHHA onepadiii
6e3 nigKNoYeHHA [0 IHTepHEeTY; WMOBIPHICTb
BTpaTy rpoLweit yepes Wwaxparncbki Ail; TEXHIYHI
36071 Ta iH.).

MpocyBaHHA (Promotional) cnpusie noiHdop-
MYBaHHIO KfliEHTa Mpo OGaHKIBCbKY nocnyry, i
BapTICTb, K/IOYOBI XapakTepucTuku, nepesaru,
a TakoX Halji/ieHa Ha BMPOOUTM Yy NOTEHLINHOro
KnieHTa GaxaHHs BOJIOAITM 3anponoHOBaHO
nocnyrot. [Mig 4ac npocyBaHHSA OGaHKIBCbKOT
NMOCNYrM aKTUBHO 3aCTOCOBYHOTbLCA HACTYMHI
IHCTPYMEHTW: aKTUBHWUI Ta NACUBHUIA MApPKETUHT,
nowykoBa ontumisauia (SEO), peknama TOLLO
[10]. Ao npvknagy, akTUBHUI MapKeTUHT nepea-
6ayae 3acToCyBaHHA MPSAMOr0  MapKETUHTY,
TOOGTO aKTMBHOI peknamMu 3a [4OMNOMOroK pagio,
TenebayeHHs, I|HTepHETY, couiaslbHUX Mepex,
peknamHux 6powlyp. Mpu LuboMy, 3riAHO 3 BUMO-
ramu HaubaHky Big 1 BepecHs 2020 poky, 6aHKK
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y CBOIl peknami 3060B’'si3aHi HagaBaTu OOCTO-
BipHY, NpaBAnBY, aKTyasibHy Ta AOCTaTHI0 IHJIop-
MaLito Npo 4eno3nTn Ta KpeauTu, iX BapTiCTb,
YMOBU HafaHHs Ta pu3unkuy [8]. Taka iHhopmaL,is
[03BO/INTb KNiEHTaM 34iNCHUTIN NOPIBHSAHHA NPO-
MOHOBAHWX MOCNYT Pi3HUMMN BaHKamu, OLiHIOBaTH
YMOBU TPUMAHHSA NOCAYr Ta NpUiAMaTy pilLeHHs
oo hiHaHCOBMX onepavuiit. MacuBHUA Mapke-
TUHT, B CBOIO Yepry, NpoBOAUTLCS 3a 4OMNOMOrOK
nyo6nikyBaHHa y 3MI iHdhopmalLii B sikili 3aLikaB-
NIeHWNI GaHK, MOro Nocayru ToLwo.

3rigHO 3i CTATUCTUYHUMM AaHUMKU  GaHKK
KOPUCTYIOTbCSA peknamoro HaA3BMYariHoO
akTMBHO (puc. 2) [5]. Ha pucyHKy 2 npencrtaBs-
neHo TOMM-10 6aHKiB YKpaiHX 3 HanbisibwmmMmn
BUTpatamMy Ha peknamy. JligepoMm 3a Mapke-
TUHITOBUMM BUTpaTamMu € 6aHK «MYMB», akuii
BUTpaTmB 251,5 M/TH rpH, To4i SK «Anbda baHk»
BuTpatmB 191,3 mM/IH rpH. TpeTe Mmicue noci-
fae «PaidppaiizeH baHk», Akuin 3annatve 3a
peknamMy Ta MapkeTuHr 117,9 MnH rpH. Hactyn-
HUMU Y CNNCKY € «YHiBepcas baHk (Monobank)»
Ta «[lpuBarbaHk», siki BUTpaATUTU BiAMNOBIAHO
115,2 mMnH rpH Ta 107,2 MAH TPH. IHWi 6aHKun
(«TackombaHk», «OTI baHk», «loesa BaHk»,
«Kpeai Arpikonb BaHk», «YkpraszbaHk») onna-
TN 3a peknamy MeHwe 100 maH. rpH. Chig
3a3HaunTv, WO 3arasibHi BUTpatn 6aHkKiB Ha
peknamy Ta mapketuHr y 2021 poui 3pocnn Ha
40% Ta ctaHoBUNM Malixe 1,4 mapg, rpH. [5].

MowykoBa ontumizauias (SEO — 3 aHrn.
search engine optimization) cnpusie nosiBi canty
Ha nepwux no3uuisx B MOLIYKOBOMY 3anwuTi.
Konn kopuctyBay Liykae neBHy nocnyry (H-ag,

BIAKPUTTSA paxyHkKy) abo X Haibnumkye Bigai-
NEeHHS 6aHKy, HaliMOBIpHiILLe WO BiH LIyKaTUMe
3a [0noMorol Mepexi IHTepHeT. BBiBLUM CBil
3anuT y nosne nowyky, slgnuHa oTpuMye nes-
HWUI nepenik caiTiB, AKi Halikpalwe Bignosiga-
t0Tb Oro 3anuTy. FK Npasuo, NAuHa obrpae
Ti caiTi, AKi pO3MILLEHHI Ha nepLunx No3unuisx.
3 METO PO3MILLEHHSI CBOFO CailTy Ha LuMX nep-
LLIMX NO3MLISAX 6aHKM BUKOPUCTOBYHOTb MOLLYKOBY
onTumizadjto.

NMogn (People) — ue nepcoHan 6aHKy, WO
oTpUMaB HeobXiaHY NpodeciiiHy NiAroToBKY Ta
(ab0) matoTb A0CBIA, NPAKTUYHOI AISNbHOCTI Y
(hiHAHCOBO-KPEeANTHIN yCTaHoBI [6], a TakoX cno-
XvBadi 6aHKiBCbKMX nocnyr. Komnnekc mapke-
TUHTY B&XKO yABUTK 6€3 LbOro efieMeHTa, Tomy
LLIO He3BaXarun Ha apToMarm3aLito 6aHKIBCbKNX
npouecis, BCe X Taku 6arato fiiogein HagawTb
nepesary QisV4HUM BIAAI/IEHHAM Ha npoTtusary
aBTOMaTN30BaHUM CUCTEMAM.

Mpouec (Process) — ue TepPMiH, KWl onucye
NeBHWUIA Nepenik Aji, ski 34iiCHIOITLCA 3 METOHD
HafaHHs NIAWHI 6aHKiBCbKoT nocnyru. Voro
TpuBanicTb BNMBAE Ha 3a[0BOJIEHHS K/lIEHTA,
a, OTXe, i Ha BiArykn Npo 6aHkK, Lo Mae BMAMB
Ha IMiIK 6aHKy Ta Ha Ki/lbKiCTb 3a/Ty4EHUX HOBUX
KNIiEHTIB.

®i3nyHe otoyeHHs (Physical Evidence) — ue
BCe Te, LLL0 OTOYYE CNOXMBaya B MOMEHT HaJaHHSA
nocnyrn (H-af, MarepiasibHe cepenoBuLe,
Micue, Ae HafaeTbCs nocnayra Towo). JaHui
efleMeHT BIN/IMBaE Ha KOMAIOPT KNieHTa Ta op-
MY€ piBEHb NOANBHOCTI K/ieHTa 00 6aHKy i, AK
HacnifoK, 3aNeXxnTb penyTalisi 6aHky.

300
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250
200 191,3
150 1179 1152 1074
100 90,7 75,1
52
0 I
E[1YMB = Anbcha BaHk PalidhchaiizeH BaHk

YHiBepcan baHk (monobank) = MNprBaT6aHK

m OTI baHkK

® YKprazbaHk

u |neqa baHk

B TackombaHK

m Kpegai Arpikonb baHk

Puc. 2. Ton-10 6aHKiB 3a BUTpaTamMm Ha MapKeTUHT Ta peknamy y 2021 p., MJIH FpH

Lxepesno: nobydosaHo asmopamMu i3 BUKOpUCMaHHSIM oxepes [5]
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McuxonorivHe  cnpuitHatTa  (Perceptual
Psychology) € pe3ynstatom ncuMxonoriyHoro
CcTaHy (3a[0BOJIEHHA) KJiEHTa Bi4 OTpUMa-
HOI nocnyrn abo nig yac 1i oTpumaHHs, dop-
Mye 6axaHHs K/lieHTa NMOBTOPHO CKOpUCTaTUCH
Nnoc/1yrot 6aHky.

BucHoBKkW. baHk, ki Mae Ha MeTi 3akpi-
NMUTUCA Ha PUHKY BaHKIBCbKMX MOC/YT, NOBUHEH
3aCTOCOBYBaTU y CBOIW AiSANbLHOCTI MapKeTUH-
roBi 3aco6u, a came KOMMIEKC MapKETUHT-MIKC.
BaszoBuMM enemeHTamu L€l KOHUeNLT €: ToBap
(y jaHomy BMMNaaKy nocnyra, sika npornoHYyeTbCA

0151 CIOXMBAHHS), LiHa, Micle Ta NpoCcyBaHHS,
SAKI  3aCTOCOBYKTbCA | B IHWMX KOHUENUiAX
MapkeTuHr-mikc (4P, 5P, 7P). Ansa 6aHkKiBCbKOI
chepn Heob6XigHO BMKOPUCTOBYBATWU KOHLEM-
Lit0 MapKeTuHr-Mikc 8P, Aka fonoBHEHa Takumu
eneMeHTaMu AK Noau, npouec, qisnyHe 0To-
YEeHHsI Ta MCUXO/IOfiYHE CNPUAHATTA. 3aBaskn
KOHLenuii MmapkeTuHr-mikc 8P 6aHku MaTtumMyTb
3MOry kpauwe 3af0Bi/IlbHUTU NoTpebu KhieH-
TiB 1, K HacNigokK, NigBUWMTU BNACHY KOHKY-
PEHTOCMNPOMOXHICTb Ta [LOCAITM BU3HAYEHI
Lini.
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