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Bce 6inbLue BigOMUX CBITOBMX OPEHAIB BUKOPUCTOBYHOTb HEMPOMAPKETVHIOBI LOC/IKEHHS, [0 SKUX HAJIEXATb
IHCTPYMEHTa/TbHI Ta COLjiaNibHO-MCUXOMOTIYHI MeToan. Y CTaTTi PO3rNSHYTO HEVPOMAaPKETUHIOBI AOCMIMKEHHST 5K
3aci6 nigBuLLEHHS ehEKTUBHOCTI peKkIamHOl 4isNbHOCTI. 3ara/loM HeobXigHICTb MapKETUHIOBUX AOCAIMKEHb 00Y-
MOB/IeHa NOTPe6OoK OTPUMaHHS iHchopmaLlii 418 MiHimizauii abo YCyHEHHS MapKETUHIOBUX PU3MKIB NPU NPUIAHATTA
piLLeHb, L0 3a6e3neyyeTbCs LWISAXOM HAABHOCTI AOCTOBIPHMX AaHWX. TpaauLiiHi MapKeTUHIOBI LOC/IKEHHSA NONpK
HasABHICTb METOAIB AOCNIMKEHHS, AKi BXE AABHO CTa/IN KNACUYHUMMU, HE 3aBXAM L03BO/ATL OTPMMATU AOCTOBIPHY
iHhopmadiito, Yepe3 NoxXmbKKM, siki BUHUKAKOTb B NPOLEC pO60TY 3 pecnoHgeHTamu. HaTomiCTb HepoMapKeTVHIO-
Bi JOCNIMKEHHST NOKAMKaHiI 3a6e3nevyBaTyt Ginlbl [IMOOKMIA aHasi3 peakuil MO3KOBOI aKTUBHOCTI MOTEHLIAHUX YK
peasibHMX cnoxmBadiB. OCKiNbKM 3 PO3BUTKOM iHChopMaTm3aLii Ta AimpkuTanisauii cnoxmneay cTae 6inbll BUbaram-
BUM, BUHUKAE HEOOXIAHICTb PO3LUMPEHHS 3aCTOCYBaHHS IHCTPYMEHTapil0 MapKeTUHIOBKX Ta HEAPOMapPKETUHIOBUX
[JOCNigKeHb.

KniouoBi cnoBa: HeNpOMapKeTVHI, HEVPOMapKETUHIOBI [OCMIMKEHHS, pPeknamHa AisSNbHICTb, MAapKETUHT,
peknama, MapKeTUHIOBiI 4OC/TiIXEHHS.

More and more famous global brands use neuromarketing research, which includes instrumental and so-
cio-psychological methods. Marketers use positive impulses and stimuli in the form of smells, music, colors,
lighting, product display, price manipulation, etc. to construct the emotions of buyers and influence subconscious
perception. The article discusses neuromarketing research as a means of increasing the effectiveness of adver-
tising. Research in the field of human neuropsychology is extremely important for predicting consumers’ behavior,
which is a decisive factor in marketing activities. In general, the need for marketing research is determined by
the need to obtain information to minimize or eliminate marketing risks when making decisions, which is ensured
by the availability of reliable data. The ability to study, research and analyze consumers’ behavior provides great
opportunities for the effective work of marketing specialists. Traditional marketing research, despite the availability
of research methods that have become classical long ago, does not always allow obtaining reliable information,
due to errors that arise in the process of working with respondents. Instead, neuromarketing research is designed
to provide a deeper analysis of the brain activity response of potential or actual consumers. Since with the devel-
opment of informatization and digitalization, the consumer becomes more demanding, there is a need to expand
the use of marketing and neuromarketing research tools. Therefore, the combination of psychological sciences,
neurosciences and marketing can give fruitful results. Neuromarketing is certainly an innovative and promising
promotion tool. However, the possibilities of its use in the work of a particular company must be carefully consid-
ered in advance. The use of neuromarketing methods requires significant funds, which representatives of small
and medium-sized businesses cannot afford. Neuromarketing today is one of the marketing technologies of the
future, and therefore needs further study.

Keywords: neuromarketing, neuromarketing research, advertising activity, marketing, advertising, marketing
research.
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MoctaHoBKa npoGnemu. JochigKeHHs
e(heKTUBHOCTI peknamMn CrpsiMmoBaHe Ha OTpu-
MaHHS [aHuX, $Ki  BMKOPWUCTOBYKTbCA [AOJ1A
[OCATHEHHS Uinein peknamy 3 HalMeHLWMMU
BUTpaTamu. BifbLiCTb KOMMaHin NPoLOBXYHTb
3aCcTOCOBYBaTW IHCTPYMEHTU K/IaCUYHOro map-
KETUHTY, HEe BAAKUYMCb A0 iIHHOBALiiHUX METO/IB
npocyBaHHA NPoAYKLii. TpaguuinHi MeToan map-
KETUHIOBUX AOC/IMKEHb AalTh pe3ynsratu, AKi
MOXYTb OYyTU HeeEKTUBHUMMW, OCKISTbKM MatoTb
3Ha4Hi BiOXWEHHSA Big, AINCHOCTI, came TOoMmy
BaX/IMBO BUKOPWCTOBYBaTU a/ibTEPHATUBHI CMO-
cobM BMBYEHHS NMOBEAHKN CMOXMBaYiB, Taki sK
HENPOMAapPKETUHT.

AHai3 ocTaHHIX gocnimKeHb i nyonikawii.
[10 nepeniky HayKoBLiiB, B MpaLaX AKUX BaXnse
MicLe 3aiiMaloTb MNUTaHHA HeNpoMapKeTUHry
Ta MeToAiB 10ro AOCNIMKEHHS BiAHOCATLCS:
A. binoyc, A. Belasku, K. bepg, B. Byasya,
0. Xwmaii, M. NiHactpom, J. Meyer, A. Heginbko,
E. Mepdi, M. PeliHep, A. TpaiiHgn. MNutaHHAM
OOCNIMKEHHA e(PEKTUBHOCTI peKNamMHUX IHCTPY-
MEHTIB npucesiveHi po6otu M. Masnoy, 4. CTio-
apta, HO. Wmwurn, O. LWepbun Ta iHLIKX.

BupineHHA HeBupilleHUX paHiwe 4YacTuH
3arajibHOI npo6neMmu. Mano AOCAimKEHUM
NNLWAETLCA NUTAHHA BUKOPUCTaHHS Helpomap-
KETUHIOBUX [OC/iAKEHb, Pe3y/ibTaToM SAKUX €
OTpMMaHHA 06’eKTMBHOI IH(popMaLil ana Bpi-
LUEeHHS 3aa4 MapKeTUHry.

dopmyntoBaHHA uinen cTarTi (nocrta-
HOBKa 3aBpaHHA). MeTolo pobOTM € BUCBIT-
JIEHHSA OCHOBHUX NepeBar HelipoMapKeTUHry Ta
XapakTepucTmka MeTofiB HeipoOMapKeTUHIOBUX
[OCNIMKEHHSA, WO 3aCTOCOBYKOTbLCA O1A MigBU-
LLEHHS1 ePEKTMBHOCTI peKNamMHoT AisNIbHOCTI.

Buknag OCHOBHOro martepiany pocni-
D)KeHHS. Peknama € oqHNM 3 HalixapakTepHimnx
3ac06iB CTBOPEHHS NO3UTUBHOIO MKy hipmu,
3a/1y4eHHsI HOBUX CNOXMBaYiB, MPOCYBaHHA NpPo-
AyKuit u1 nocnyrn. EcpekTnBHICTb peknamm — Le
CTYNiHb Aji peknaMHuUX 3acobiB Ha croxusadis
Ha KopucTb BUPOGHMKa abo nocepeHuka. Bugi-
NATb ABa BUAY e(PeKTUBHOCTI peknamn: KoMy-
HikauiiHy i KiHLeBY (3a pe3y/ibTatamu NPoaaxis)
[2]. TakoxX edreKTUBHICTb peknaMy BU3HavyatoTb
3a ABOMa Hanpsimamu:

—  e(IeKTUBHICTb MCUXO/0rYHOr0 BMNIMBY
peknaMmy Ha CBIiAOMICTb /OAMHU (3a/1yY€EHHS
yBarn o peknamu, doikcauisa B nam'aTi i 1.4.);

—  eKoHoMiYyHa edpeKTUBHOCTI peknamu [3].

EdhekTuBHICTL peknamu BU3HAYAETLCA Kiflb-
KICTHO MpuByTKy MO BiJHOLWEHHK A0 3acobis,
BK/1Af,€HVM B peknamy.

Ona [ocArHeHHA MakcuMasibHOT pesy/ibTa-
TMBHOCTI KamnaHisi Nno NpOoCyBaHHK MPOAYKLii

NMoBMHHA CTUMY/OBATU KNiEHTA A0 3/iNCHEHHS
MOKYMKW BUKOPUCTOBYHOUN PI3HI MeToAMN.

CbOrofHi Ha puVHKY peknamu BifoyBaeTbCs
nocTiiHa 6opoTbba 3a yBary Cnoxusaua,
OCKi/TbKM NOTEHLiiHI KNIEHTW CTann Ayxe BMMO-
rMMBUMU [0 SKOCTI iIHpopMaLii i o6 3auikaBuTu
X, 0BOAMTBLCA Aokadatu 6arato 3ycusib.

HoBI TexHOMorii MacoBo BUKOPUCTOBYKOTLCA
y BCIX cpepax XuTTA, BK/OYaoum crnocobw,
AKNUMU  PIpMU KOPUCTYHOTBCA  ON1A  NPOoAaxy
i npocyBaHHs ToBapiB Ta nocnyr. CbOrogHi
pa3oM 3i 3BUYHUMM iHHOBALiSIMW, TakMMKU $iK
IHTEpHET, MOb6INbHI AogaTkM Ta couiasbHi
Mepexi, 3'aBnATbcsA binbll 3HAYHI HOBOBBE-
[OEHHS, WO MalTb BESIMKUIA BNAUB i Ha cdepy
MapkeTuHry [1].

JocnigxeHHs epeKkTUBHOCTI peknamMmHUX Kam-
naHii NPoBOAATLCA «A0» i «NiCNA» NPOBEAEHHS
PeKIaMHOI KaMnaHii, BUKOPUCTOBYHOUUN KTACUYHI
MEeToAM MapPKETUMHIOBUX AOC/ILKEHb Ta HOBITHI
Taki K HeMPOMapKETUHIOBI AOCNIMKEHHS.

HellpomapkeTuUHr — ue OoAuH i3 HanpsimiB
MapKeTUHry, B KOMY BWKOPUCTOBYKOTb MeETOAN
Henponcuxonorii  ana  AoCifXeHHsT  UiNboBOT
ayanTopii Ta BUSIBMIEHHS HalibINbLL ePeKTUBHUX
CMnoco6iB BN/IMBY Ha Hel AN AOCArHeHHs baxa-
HUX Uinei y peknami, npogaxax 1a npocyBaHHI
KOMMaHii Ha puHKy [10].

HelpomapKeTuHr € iHHOBaLinHWM, BiJHOCHO
HOBUM IHCTPYMEHTOM, MpPOTE HepoOMapKeTWH-
roBi KomnaHii BXe icHytoTb B CLUA, AscTpanii,
Benebril, bpasunii, Kanagi, Kutai, daHii, ®paH-
uii, Iranii, IHaii, AnoHii Ta 6aratboX IHLWNX
KpaiHax [6].

TpaauuiiiHnii MapkKeTUHr BUKOPUCTOBYE MCU-
XOMOTiYHWIA piBEHb aHauli3y, WO MNOCTynaeTbecs
HeilpobionoriyHomy, ane Ana edqeKTUBHOCTI
Ui ABa HanpsAMU MOXYTb MOeAHyBaTucs, LWO6
OTpPUMATU YHIKa/IbHY MOX/IMBICTb BCTAHOBUTU
cTpareriyHe nNapTHEPCTBO 3 BMIACHUMWU KIi€H-
Tamu [11]. ToNnoBHOI NepeBaro BUKOPUCTaHHSA
HEelipOMapKeTUHTY € MOX/IMBICTb MPOBEAEHHSA
OOCNIMKEHHA OUHKM  €MOLiiHUX MNPOLECIB i
CTaHy JsoauHu [12]. Mpu BUBYEHHI MO3UTUB-
HUX | HeraTMBHMUX peakuiil MO3Ky Ha Ti Yum iHLUi
06pasun HelipoOMapKeTONOoriB abCO/MOTHO He Liika-
BWTb YCBIAOMIEHA peakuis IIoaUHA. TpUYnHOK
LUbOro € nocTtas/ieHa MeTa HelnpoMapKeTUHro-
BOrO [OCNIMKEHHA — BCTaAHOBUTW, HAaCKI/NbKN
peknama eekTMBHa B MNiACBIAOMIA CTUMYNALIT
[0 MOKYNKM KOHKPETHOTO ToBapy abo BUPOG/IEHHI
noanbHOCTI Ao 6peHay [13]. daHwuii iHCTPYMeEHT
[03BOJISE OTpUMAaTK AaHi nNpo nigcsifomi npo-
LUecu 3 MeHLMM BiOXWIEHHAM B MOPIBHAHHI 3
KNacU4YHUMM MapKETUHITOBUMMW AOCAIAKEHHAMN,
TaknMn SIK ONUTYBaHHSA, (POKyC-rpynn abo aHke-
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TyBaHHs. ®ikcyBaHHsSI HEMpPOAOriYHMX npouecis
3a [OMOMOrol HenpomMapKeTUHroBUX A0CHIi-
[XeHb [03BOJISE BU3HAUNTU OOCTOBIPHICTbL Bif-
nosigei pecnoHgeHTa [9].

Byasya B. B. ta binoyc A. A. BUAINAKTL TpU
OCHOBHI Nigxoan BNANBY HEWPOMAPKETUHIY Ha
NiACBIAOMICTb CMOXMBaYiB:

—  apoOMOMapKeTUHT — BNINB 3a A0NOMOroH0
apowmarty;

—  MepyaHAalr3uHr — BNAUB 3a A0NOMOroH
KONbOpY, 306paxeHb, PO3MILLEHHS;

—  ayfioMapKeTUHr — BM/IMB 3a A0MOMOro
3ByKy [1].

3acTtocyBaHHS BCiX TPbOX €/1IeMEHTIB BBa-
XaETbCA MOTY)XXHUM MeXaHi3MOM, SKUI 3[aTeH
NMOCUNNTA Ta akTuBi3yBaTU KyniBesibHYy Chpo-
MOXHICTb CNOXMBaYiB.

[lo meTofiB HENpOMapKeTUTUHIOBUX [0CHi-
[DKEeHb Hanexarb:

—  MPT (marHiTHo-pe3oHaHcHa Tomorpadis);

—  enekTpoeHueddanorpadis (EEN) / marHi-
ToeHuedganorpadia (MED);

—  [eTeKTop GpexHi;

—  BifcnigKoByBaHHA MiKpopyXiB ouei (eye
tracking);

—  34MTyBaHHs eMoLiii Ha 06nnyyi [7].

Byab-AKi AOCMIMKEHHA Ta TX MeToAn MatoTb
CBOKO nepesarv Ta HefoMikM, BU3HAYMMO iX ANnd
HeMpOMapKeTUHIOBUX A0CNiMKeHb (puc. 1).

[lo nepeBar HelpOMapKETUHIOBUX [0CHi-
[DKEeHb HanexaTb po3yMiHHA NoTpeb cnoxuBadya
Ha IHCTUHKTMBHOMY PIBHI, 30iNbLUEHHSA NPUBYTKY
Ta npofaxiB, nigTpUMKa pPiBHA J1I0SA/1bHOCTI |
3a/lydyeHHss ayauTopii, B3aemMoAis 3i CrnoxuBa-
yamnm Ta MOXJ/IMBICTb PO3POOKM edEKTUBHOI
cTparerii npocyBaHHsi 6peHay.

B cBoO uepry A0 Heaonikie BapTo BigHECTU
MOPYLLUEHHS E€TUYHOI CKN1aaoBoil, MMOBIPHICTb
MaHinynAauiin Ta cynepeuvnuBiCTb Takux AOcChi-
[)KEeHb, OCKI/IbK/ PU3MK OTPUMATU HE OOCTOBIPHI
AaHi MiHIMa/IbHUIA Ta BCE X NIMLLIAETLCS.

BapTo Big3HaunTK, WO 415 TOro Wob peknamva
cnpasuna noTpibHWA BNAMB, He O060B’SA3KOBO
CBiJOMO Ha Hili 30cepemkyBasiaca. HasiTb
KO/IV JII0AMHA BIABOMIKAETHCA, MO30K 06p06/isie
Maike BCKH OOCTYNHy loMy iHdpopmauio 6e3
HaLloro CBiOMOrO BTPYy4YaHHA AeKiflbka CeKyH[
4 MeHLe, a NoTiM NPUiiMae PilleHHS Ha OCHOBI
Liel iHdopmalii, ToMy TpaauuiiHi MeToan Map-
KETMHIOBUX AOCAIMKEHb MOXYTb OYTU He eddek-
TUBHUMU B LibOMY BiIHOLLEHHI.

Hapasi, B YkpaiHi BXe € komnaHii, fki 3arima-
I0TbCSA HEMPOMapKETUHrOBUMMN [OC/iIIKEHHAMU
B Pi3HMX BuAax AifANbHOCTI NOB’A3aHUX 3 PO3-
POOKOI0 | BAOCKOH&UIEHHAM MPOAYKTY | 3aLikas-
NEHICTb A0 HEMPOMAaPKETUHIY 3pOCTaE.

BucHoBKWU. HellpoMapKeTUHr € NepcrnexkTmB-
HAM MapKeTVHIOBMM [HCTPYMEHTOM, 34aTHUM
HagaBaty iHGopMaLilo, Ky HEMOX/MBO OTPU-
Matn 3a [0MOMOro TPaAULIMHUX MapKeTUHIO-
BUX AOCAiMpKEHb. B GibLLIOCTI BUNaAKiB cnoxmsau
YXB&/THOE PiLIEHHS HA OCHOBI EMOLIHUX peakLii,
WO AilTb M4 BMNIMBOM PI3HOMAHITHUX HEenpo-
MapKeTMHroBMx hakTopiB. 3a LOMNOMOroK Helpo-
MapKETUHIOBUX OOC/iHDKEHb MOX/IMBO BUSBUTU
NiACBIAOMI NpoLecU MPUAHATTA pPilleHb CroXu-
BaYaMun Ta 3pO3yMiTV CTUMY/IM nosefdiHku. Came
TOMY HEWpOMapKeTUHI [ae 3Mory nigBULLUTY
ePeKTMBHICTb MapKeTUHIy Ta pek1amMHoi Ais/lb-
HOCTI, L0 B CBOK Yepry 306iNblUye LiHHICTb npo-
OYKUIT, a HEMPOMAaPKETUHIOBI AOC/IAKEHHSA MatOTb
noTeHLUian A0 3Ha4YHOrO PO3BUTKY Y MaByTHLOMY.

1. Po3ymiHHA noTpeb
crnoxuBaya Ha
IHCTUHKTUBHOMY PIiBHI

2. 36inbLIEHHS NPUBYTKY
3.Ta npojaxis

4. MigTpuMKa piBHSA
NOANBHOCTI Ta 3a/TyYeHHSA
aypuTopii

5. B3aemogijs 3i
crnoxvBavamy Ta MOX/IUBICTb
PO3pPO6KN ePEKTUBHOT
cTparerii npocyBaHHs
6peHay

niva3id3u

1. Oeski
[OCNIIKEHHS
NOpYLUYIOTb €TUYHI
MeXxi

2. AMOBIpHICTb
MaHinynsuin

3. Pe3ynbtatu
[OCNiKEHb MOXYTb
6yTun cynepeunusi

HEAO/IKN

Puc. 1. NepeBaru Ta HeAONIKM HeliPOMAaPKETUHIOBUX AOC/iKEHDb
Lxepesio: cpopmMosaHoO asmopoM Ha OcHosi [3; 6, 10]
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