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Y cTarTi 06r'pyHTOBaHO AOLiNbHICTE NO6YL0BM CUCTEMU NPOLAXIB TOProBesibHUX MiANPUEMCTB 3 ypaxyBaH-
HAM LWBMAKOI aganTauil 40 3MiHW YMHHKKIB HenepeabayyBaHOro 30BHILLHLOTO cepedoBulla. Po3rnsaHyTo nig-
XOAM [0 BU3HAYEHHA CMCTEMU MPOJAXiB Ta NOAaHO BflaCHe MOHATTA A0C/IMKYBaHO! AediHiLil SK CyKynHOCTI
6i3Hec-npouecis, 06’'egHaHMX B Mogeni, peasisauis Skux 3abesnedyye MOX/IMBICTb BCTAHOB/IEHHSI 30HM 3pOC-
TaHHs Gi3Hecy Ta BM3HAYEHHS HOBMX BEKTOPIB PO3BUTKY 3a Pi3HUX EKOHOMIYHMX cUTyaliin. JocnigpkeHo cdepy
Toprieni Ykpainm y 2016-2021 pp. i ciuHi 2022 p. Ta 3a AONOMOIOK CNPOEKTOBaHMX cnapknaiHiB BCTAHOB/IEHO
OCHOBHi TPeHAM 1T PO3BUTKY 3 METOI BMKOPUCTAHHSA Cy6’'ekTamMy rocnofapioBaHHs Ans opMyBaHHA CUCTEMM
npogaxis. MobygoBaHo 6Gi3Hec-Moaenb agantauiliHoi cCUCTEMW MPOAaXIB TOProBesibHWUX MiANPUMEMCTB 3a Npo-
LLeCHMM NigX040M 3 BUAiTEHHAM B3aEMOMOB’'A3aHNX €NeMEHTIB AK NiArPYHTS BU3HAUYEHHS CLeHapiiB po3BUTKY
3a Pi3HNX EKOHOMIYHUX CUTYaL,il.

KnouoBi cnoBa: cuctema npogaxis, TOProBesibHE NigNPUEMCTBO, 6i3Hec-npoLecw, aganTaliiHa Mogenb.

The article substantiates the expediency of building a sales system of commercial enterprises, taking into ac-
count the rapid adaptation to changing factors of the unpredictable environment with visualization in the format of a
business model. The urgency of creating a system of sales by commercial enterprises, which is mobile, quickly mod-
ified is to meet consumer demand for goods and services, provided the effective functioning of economic entities in
different economic situations. The research methodology is based on the application of analysis and synthesis, com-
parison methods, graphical methods and relative values. Approaches to defining the sales system are considered
and the concept of the studied definition as a set of business processes combined in the model, the implementation
of which provides an opportunity to establish a zone of business growth and identify new vectors of development in
different economic situations. The main indicators of Ukraine’s trade in 2016-2021 and January 2022 were studied,
and the main trends in its development were identified with the help of designed sparklines in order to be used by
business entities to form a sales system. The business model of the adaptation system of sales of trade enterprises
according to the process approach with the selection of interconnected elements as a basis for determining devel-
opment scenarios in different economic situations is built. Groups of main business processes (sales organization;
seller-buyer relationship; service programs) in certain segments of the trading company with details of subprocesses
and their possible application by vector of development in a stable competitive environment and vector of adaptation
to its unexpected challenges. In both cases, a constant audit of the product portfolio is provided. The adaptive sales
system is acceptable for use by commercial enterprises of various formats and sizes, selling goods and services
according to the B2C model. The practical significance lies in the possibility of using the developed model of the
adaptive sales system for use by trade enterprises of different types in different target market segments for the or-
ganization of complex and simple sales.

Keywords: sales system, trade enterprise, business processes, adaptation model.
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MocTtaHoBKa npoGniemMu. Topriens 3a pPisHNX
cuTyauin 3anuwaeTbcsa cdepoto, Wo 3abesne-
yye XUTTELIANBHICTb KOXHOT NOANHN |, K HacAi-
[OK — PO3BUTOK COLia/IbHUX | EKOHOMIYHMX MPO-
uecis. MpoTe B ymoBax BOEHHOIO CTaHy nepep
pUTEIOM NOCTaEe HOBa peaslbHICTb (DYHKLOHY-
BaHHS, NOB’A3aHa 3 BTparaMu Yyepes 3MiHW npo-
doisito cpepwm, i NOrICTUYHOT IHPpPaCTPYKTYpH,
pusnkamu iHTerpauii offline i online chbopmaris, a
TakKoX nowyKamu LUNSAXIB BiAHOB/IEHHS Ta pO3BU-
TKY TOProBesibHUX NiAMNPMEMCTB Y NOCTBOEHHWI
nepiog. MNMpo6nemun NigCUNIOKTLCA YCKNaAHEH-
HAM Ha PUHKY npadi, nepL 3a Bce, Yyepes nepe-
MiLLLEHHS1 HaceneHHs, pyliHyBaHHS iHppacTpykK-
TYPW i 3HWKEHHS N1IaTOCNPOMOXHOT0 NonuTy. 3a
BiAKPUTOI iHhOpMaLlieo, cepep 3aTpebyBaHnX
Ha CbOrofHi npodieciini € npoaasLi, MEHEeMKEPK
3 NpoAaxis, 3anNUTU Ha SKi cepef, BakaHciil cTa-
HOBMATb OPIEHTOBHO GiNnblie 40 BiACOTKIB. TOX,
NUTAHHA CTBOPEHHS CUCTEMW MPOAAXiB TOPro-
BEMIbHUMU NigNPUeEMCTBaMK, sika € MOGIIbHO,
nignarae MuTTeBIN moamdcpikauii i 3abesneuye
BWKOHaHHSA coujiafibHOI (PYHKLIT — 3a40BO/IEHHS
nonuTy cnoXusadis Ha ToBapwu i NOCyrn, € 6e3-
YMOBHO akTya/lbHUM [A/715 NoAasiblloro Aoc/li-
[PKEHHSA, Ta YMOBOK edIeKTUBHOIo (OYHKLIOHY-
BaHHA CyO’eKTiB rocrnofaptoBaHHsA i IX PO3BUTKY
3a Pi3HNX EKOHOMIYHUX CUTYalLliii, 06YMOBIEHNX
BM/IMBOM YMHHWKIB 30BHILLUHBOIO CepefoBuLLa B
4acTUHI MonepeXeHHA BTpPatM eKOHOMIYHOro
noTeHLiany TOproBesibHOro GisHecy.

AHani3 octaHHiX gocnimKeHb i nyonikawii.
MuTaHHS, WO CTOCYIOTHLCA XapakTepUCTUK Pi3HMX
acrnekTiB cUCTEMW nNpofaxiB B TOpPriBni Aocni-
[DKyBa/IMCS HAYKOBLSIMUA | NPakTMKamu, 3okpema:
M. BepHoBuy [1], O. OauyH [11], O. Kiuyk [3],
O. Kynuxcbkuii [2], B. NiteiHOBa [3], H. Mpockyp-
HiHa [8], O. CaseHko [9], O. Wredanny [11] Ta
iH. BrkopucToByouUM KnacuyHi, 6i6/1ioMmeTpuyHi
nepLiomkepena Ta cepsic PlumAnalytics gk anb-
TepHaTuBHI MeTpuKn [12], y3arasibHeHO BU3Ha-
YEeHHA cucTemMu nNpogaxis B Toprisni (Tabn. 1).

3anponoHoBaHi BU3HAYEHHS MOHATTA «CUC-
TemMa NpoAaxiB» PO3KPUBAKOTb CYTHICTb KarTero-
pil, AIK NpoLec CTBOPEHHSA ePEKTUBHUX Moaenei
NnpocyBaHHA TOBapiB A0 KiHLEBOro Crnoxusaya,
[iiA, 3rpynoBaHnX 3a OCHOBHMMM eTanamu nooy-
[0BW CUCTEMU NPOAaXKIB B KOMMaHIT; opraHisadis
po60TN KOMeEpLUiNHOro nigposainy abo Aisnb-
HOCTi KOMMaHil; nmignpouec 6i3Hecy abo Iioro
CMUCTEMOYTBOPIOKYNIA YAHHUK. OfHaK, B yMOBax
MIH/IMBOTO cepefoBuva (PYHKLUiIOHYBaHHA CUC-
TeMy MpofaxiB CcNif OpieHTyBaTW Ha LUBUAKY
3MiHy i CTPYKTYpY i MPUCTOCYBaHHA [0 €KOHO-
MiYHMX BUMOTI CbOrOfEHHS, WO NoTpebye goaar-
KOBOrO cneLia/ibHOro AOCNIMKEHHS.

MeTtoto crtarti € cuctematusauiga nigxoais
[0 BU3HAYEHHS MOHATTS «CMCTeMa npoaaxiB» i
NoAasbLLIOro AOro YTOUYHEHHS BiANOBIAHO 0 Hene-
peabadvyBaHMX 3MiH cepeaoBuila  (PYHKLIOHY-
BaHHA Ta nobyaosa 6GisHec-mogeni agantauinHol
CUCTEMU MPOAaXKIB TOProBesibHUX NiANPUEMCTB.

Buknag ocHoBHOro wmarepiany. Po3Bu-
TOK HaLioOHaNIbHOTO rocnogapcTea € NpakTUyHO
HEMOX/IMBUM 6e3 (yHKUiOHYBaHHA O6i3Hecy Yy
BCiX Iioro coepax. Cnig norogntucs 3 aBTopom,
LLIO B YMOBaX AMHAMIYHMX 3MiH 1 aKTUBHUX PUH-
KOBUX TpaHcchopmauiin TOpriBNs € Bak/IMBUM
CEKTOPOM HaLioHa/IbHOT €KOHOMIKW, Lo 3a6e3-
neyye iHaHCOBO-€KOHOMIYHY  CTabifibHICTb
aepxasu [8, c. 34] Lie TBepmKeHHS 6a3yeTbes, Y
TOMY uYmncCAi Ha aHani3i cTaTUCTUYHOI iHdopmaLii
040 OCHOBHUX XapakKTepuUcTuK ccpepun Toprissi
(tabn. 2) [5].

FAK OQONOBHEHHS Y MIATBEPMKEHHA TPeHAiB
3a 1abn. 2 HaBoAMMO iH(hopMaLito Npo iHAEeKCK
3MiH/ OCHOBHMX MOKA3HWKIB TOPriBMi Y CiYHi
2022 p. y NopiBHAHHUX uiHax. Tak, obcar onto-
BOro TOBapoO6OpPOTY 36inbwMBCA Ha 12,6%
MOpPiBHAHO 3 cidyHem 2021 p. O6car obopoTty
po3apidHoi Toprieni 3pic Ha 18% [0 3a3Hadve-
HOro nepiogy, a no rpygHsa 2021 p. 3HU3MBCA Ha
18,5%; obcAar po3apibHOro ToBapoobopoTy — Ha
14,4% Ta 20,7%, BignoBigHoO.

Omxe, y 2016-2021 pp. Ta ciuHi 2022 p. y
cchepi Toprieni YkpaiHm cnoctepiranocs:

1. 3MeHLLEHHs KiNbKOCTI Cy6'eKTiB rocnoga-
ptoBaHHsSI ONTOBOI Ta PO3Api6bHOT TopriBAi (Tabn.
2). Y pocnigpkyBaHOMYy nepiogi iX KiNbKiCTb 3
910 TMCcAY oauHMub Yy 2016 p. 3MeHwWwunaca 4o
826 Tucadi oguHuyb y 2020 p. (Big’eMHe casnbao
CTaHOBUTbL 84 TucAYi 0AMHWLBL). 3 O4HOro 60Ky,
Le NOosICHIETLCA BNAMBOM naHaemii COVID-19
Ha BefeHHs 6Gi3Hecy, a 3 iHLWOoro, — 3MiHOK hop-
MartiB TOPriB/i B YacTWHI iHTerpaujii odnaiH i
OHNaliH TOpriBNi Ta po3BUTKY e-commerce. 3a Lnx
MPVYNH 3MEeHLWNNAca KiNbKiCTb Di3UYHMX OCi6-
nignpremuis 3 828 Tucay oanHuub y 2016 p. go
728 Tncay ogmHnub y 2020 p. (Big'eMHe canbao
cTaHoBUTbL 100 TMCAY oauHULb). LLLo cTocyeTbes
NiANpPMEMCTB TOPriBAI SK HOPUANYHMX OCIO, TO iX
KinbkicTb y 2016—2020 pp. 3miHOBanacs cTpub-
Konogi6Ho i y 2020 p. 3pocna Ha 16 Tucsy oan-
HULb NOpPIBHAHO 3 2016 p.

2. B pe3synbraTi 3BepTaHHs fisi/IbHOCTI B pi3-
HUX cghepax HauioHas/IbHOT E€KOHOMIKU TPYAoBi
pecypcwu, 3afisHi B HUX, NepPeTIKas1 B iHLWi cdoepun
i, mepw 3a BCe, B TOPriB/0, fIKa, BUMKOHYKOUU
couia/IbHO-eKOHOMIYHY (PYHKLi0 3abe3neyeHHs
TOBapHOro MOMNUTY HacefneHHs, nigaaeTbes
MEHLUOMY BM/IMBY 30BHILUHLOIO CepeaoBuLLA.
Y 3B’A3KY 3 LM, KiIbKICTb 3aliHATUX NpaL,iBHUKIB
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Tabnmua 1
BusHaueHHA cuctemMu NpogaxiB B TOPriB/i 3a pisHUMU nigxogamu
. - CnpamvyBaHHA
BusHauyeHHs1 cuctemu npogaxie B TOprieBAi Dxepeno AKLEHTY AOCiMKEHHS
Mignpougec GisHecy, NPM3HAYEHHSIM SIKOTO € NEePETBOPEHHS
MOTEHLINHOTO CroXuBaya ToBapiB i MOC/YT B aKTya/IbHOro
crnoxusaya 3 OCHOBHVM BEKTOPOM — 3HIMaTU Harnpyry y [1] PO3NAAAETLCA 5K

CMoXuBaya 3a [10rnoMOoror nNpoaaxy NoMy TOTO Ui IHLLIOTO
TOBapy, KN € 3ac060M 3a/10BOIEHHS NOT0 3anunTiB

nignpouec 6i3Hecy

CyKyMHICTb Aji, WO 3a6e3Mne4yoTb CNPOMOXHICTb i
FOTOBHICTb NPOAABATM K/IEHTY, SIKNIA € CUCTEMOYTBOPIOKOUNM 2]
YMHHMKOM, Ty TOBapHY MO3uLito, WO oMy AiiCHO NOTPi6Ha,
3a [,0NOMOrOK TEXHO/ONIN «aKTUBHUX MNPOLAKIB»

BuaineHHs
CMCTEMOYTBOPHOKUOTO
YMHHUKA

Mpouec CTBOPEHHA ehekTUBHUX MOAENEen NaHLtoXKa
NpocyBaHHA TOBapiB A0 KIHLEBOro CroxmBaya, y Skux €
MOX/IMBICTb NEepPernsHyT! HasBHICTb aCOPTUMEHTY MarasuHy
B PEXNMI peasibHOro Yyacy i akTMBHOIO MOHITOPUHIY

BugineHo y akocTi
OCHOBHOrO e/fileMeHTa
ACOPTUMEHTHNIA
noptdesb

3, c. 133]

npoAaxis i MpoCcyBaHHA A0 Lji/IbOBUX KNIEHTIB,

Ta 3pOCTaHHS NPUBYTKY

Komnnekc i woao 3abesneyeHHs BignoBigHOCTI
NPOAYKTY 3anuTam CnoxuBada, BU3HaYeHHs KaHanis

nepeBefeHHS MNOTEHLNHNX K/TIEHTIB Y CTaTyC peaslbHNX
MOKYMNUiB, CTBOPEHHA LUEHTPIB ynpasniHHA npogaxamMu Ta
CniBpOGITHMKaMK 3 METOH 30iNbLUEHHA MacluTabiB Npoaaxis

Lii 3rpynoBaHo 3a

[7] OCHOBHUMU eTanamm
nobynosu cucTemm

npoaaxis B KOMMaHii

Mpouec opraHiszaujii NOTOYHOT POGOTU KOMEPLINHOIo

OpraHiszauist po6oTn

nigpo3giny, Wo signosigae 3a thiHaHCOBWI pe3ynsTar [10] KOMepL,iinHOro
KOMNaHii B Ljinomy nigposainy

Mpovec nepeMoBUH MiX 3aLikaBeHUMN CTOPOHaMM

(npogasueM i Nokynuem), K1l 3aBepLUYETLCA MiANMCaHHAM

[0roBopy KyniBfi-npofaxy ToBapis, L0 YiTKO BU3HAYAE iXHI

Lini, SIKNiA BKIKOYaE NOCAIA0BHUIA NaHLUOr AjiA, NOYNHA0UN Lii, uo 3a6e3neuyoTb
Bi, NOLLYKY NOKYMLiB | 3aBepLUYYN YKNagaHHAM 3 HUMK [11, c. 126] | edheKTUBHICTb Npouecy
[0roBopy Kynisni-npogady, a TakoX Aji, Lo 3a6e3nevyroTb npogaxis
edpeKkTVBHICTb npouecy npogaxy (nigdip kagpis, X HABYAHHS,

CTUMY/TIIOBaHHSA Ta IHLWE), 3 METOH 33[10BOJIEHHA NOTPe6

KNIEHTIB Li/IbOBUX PUHKIB Ta OTPUMAHHA GDipMOO MPUGYTKY

LlinicHnin opraHiam, KoXxHa YacTuHa SIKOro TiCHO B3aEMO-

noB’si3aHa OfHa 3 OAHOI0 1 TPUMAETLCA HA «TPbOX KUTax» — Po3rnsgaerbes Ak

Le NPOAYKT, Ha peanizaLjto SIKoro cnpsmoBaHa AisifibHICTb [13] opraHizauist gissibHOCTI

KOMNaHii, KONeKTUB, iK1 AOKNaAaE BCiX 3yCi/b AJ151 BUKOHAHHS
po60oUKX 3aBAaHb, | HATAroKeHi NpoLiecK 36yTy ToBapiB

KOMNaHiT

B Toprieni y 2020 p. 3pocna Ha 171 tucady oci6
nopiBHAHO 3 2016 p. | BNacHe 36inbLlyBanacs
LLOPIYHO Y AOCNimKyBaHOMY nepiog,.

3. OCHOBHi MOKa3HWKM PO3BUTKY TOPriBNI Y
BapTiCHOMY BMpasi cBig4aTb Npo ix CTilke 3poc-
TaHHA. Tak, 060pOT po3api6bHOIT Toprisniy 2021 p.
36iN1bLUMBCA Ha 488 MNpA rPH, Po3apibHNIA ToBa-
poOo6OPOT MNIAMNPUEMCTB PO3APIGHOT TOpriBNi-
IOPUANYHMX OCI6 — Ha 268 MApA, rpH, a ONTOBWIA
060poT — Ha 1785 mnipg rpH. Lle niareepaxye
chakT NocCTilAHOrO pO3BUTKY cdiepu Toprieni, a
TakoX 3pocTaHHA abo 36epexeHHA Ha none-
peaHbOMYy piBHI HaAXOMKEHb Bif TOProBesibHOI
[iSANbHOCTI A0 GHOAXETY Ta (POPMYBaHHS YacTKn
Ba&/10BOM0 BHYTPILUHBLOTO NPOAYKTY.

4. Y ciyHi 2022 p. OCHOBHI MOKa3HMKA pPO3-
[OPIOHOI TOpPriBAi Y MOPIBHAHHMX LIiHAX 3HU3UNCS,

O € HacnigKoM BrAMBY 30BHILLHBEOEKOHOMIYHNX
UMHHUWKIB Ha HauiOHasIbHYy €KOHOMIKY I TopriBnto,
30kpemMa. Tak, 0b6car 06opoTy po3apibHoi Topriei
3 153602,5 MAH rpH y rpyaHi 2021 p. 3MeHLWwnBCA
00 127437 MAH pH Yy CiuHi 2022 p., a po3apibHuin
TOBaApOOHKOPOT NIANPUEMCTB PO3APIGHOT TopriBni 3
110934,6 M/H rpH 80 89294,3 MIH IpH, BiANOBIAHO.

OTxe, pAignbHICTL  chepn  TOpriBni  y
2016-2021 pp. xapakTepusyeTbCca AK NO3UTKB-
HUMW TaK | HEraTUBHUMM KIJIBKICHUMW 3MiHaMW,
WO 3HaxodATb BifAOOPaXKeHHA Y. 306i/bLUEHHI
o6cAriB 060poTy po3apibHOT Toprieni, ONTOBOro
N po3gpibHOro TOBApPOOOOPOTY MiANPUEMCTB-
IOPUAMYHUX OCI6, a TaKOX KifIbKOCTI NignpueMCTB
M 3aHATUX B TOPriBAi NpaLiBHUKIB; 3MEHLUEHHI
KiNIbKOCTi Cy6’eKTiB rocnogaproBaHHA ONTOBOI i
pO3ApiGHOI TOPriBMi Ta YMCENbHOCTI (PI3UUHNX
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Tabnmuga 2

OCHOBHI NoKasHuKN gianbHocTi Toprieni y 2016-2021 pp.

Poku

Moka3Hunku

2016|2017 | 2018

2019

CepepgHe

3HaueHus | CMapknanH

2021-

2020 2016

2021

O60poT po3apPiGHOT

TOPriBAi, MAIPA,. TPH 1175

815 | 931

1094

1202|1443 | +268 1110

Po3apibHnin ToBapo-
000pOT NiANPUEMCTB
po3api6Hol Toprieni
(ropnanuHnx ocib),
MIpA,. TPH

556 | 586 | 668

793

868 | 1044 | +488 752,5

OnToBMin TOBAPOO6OPOT
nignpPUeEMCTB ONTOBOT
ToprisAi (OPUANYHKX
oci6), MnpAa. rpH

1556|1909 | 2215

2322

2463|3341 | +1785 2301

KinbKicTb Cy6’ekTiB
rocnogaproBaHHs
ONTOBOI Ta po3apPi6HOI
TOpriB/i, TUC. OQNHULb

910 | 838 | 818

834

826 | B -84 845,2

KinbkicTb nignpnemcTs
TOPriB/i, TUC. OOUHULb 82 | 90 | 94

101

98 B +16 93

®i3nyHi ocobm-
nignpuemMui B TOpris/i,
TUC. OAVHUL

828 | 748 | 725

733

728 B -100 752,4

KinbkicTb ?_,a|7|Hs=|TV|>§ _
npawuiBHVKiB B TOPriBIi,
TUC. ocid

2182|2223 |2356

2385

2353| B +171 2299,8

Mpumitka. IHpopmauia 3a 2021 p. He nogaHa.

Lxepeno: cknadeHo 3a daHumu [5]

OcCi6-niANpUEMLB B TOPTiB/I; Bif'EMHUM Caslba0
0060pOoTYy po3ApidHOI TopriBni Ta po3gpibHoOro
TOBapPoo60opOTY Y CiuHi 2022 p.

BukoHaHHS TopriBneto pyHKLUii 3a6e3neveHHs
notpe6 i 3anuTiB CNOXWBauYiB 3aMeXWTb Bif
chopmoBaHoi cy6’ekTaMum rocnogaproBaHHs cuc-
Temu npoaaxis. ToX, Ha NiacTasi BULEBUKNAAE-
HOro Maemo nogasiblle AOoCniMKeHHA 6a3yBaTu
Ha B/1IACHOMY BW3HA4YEHHI CUCTEMM NpPOAAXiB
TOProBesibHOro NiAnpuemMcTBa Ak 6isHec-Mogeni
AiANbHOCTI Cy6’eKTa rocnogaptoBaHHs, Lo ckna-
AaeTbecs 3 Gi3Hec-nNpoueciB, rHyYKUX M LUBUAKO
afanTtoBaHMX A0 BUMOI KOHKYPEHTHOro cepeg-
OBMLLA 3 MOX/IMBICTHO BCTAHOB/IEHHS 30HM 3POC-
TaHHA Gi3Hecy Ta BU3HAYEHHS HOBUX BEKTOpIB
pPO3BUTKY 3a MOCTINHOMO ayAuTy acopPTUMEHT-
Horo noptdpento, noegHyoun ABC- i XYZ-aHanis.

Po3pobnstoun mMogenb apgantauiiHoi  cuc-
TEMW Mpofaxis B TOPriB/i, MU crvpanncsa Ha
[OPOOKN BUYEHUX | AOCBIA NPAKTUKIB B YacCTUHI
MOXJ/IMBUX 3MiH 3a BMJIMBY MIH/IMBOrO M Hene-
penbayyBaHOrO KOHKYPEHTHOro cepefoBuLla
(oYHKLiOHYBaHHSI rocrnoaapotoumnx cyo’exTiB.

3a pgocnimpkeHHAM aHanitukie MixHapon-
HOro UeHTpy IHTepHeT-Toprini Allbiz [7], kpusa
3aBXON PO3KPUBAE MPUXOBaHI Ta ABHI Mpo-

6n1emMu B cucTeMi Npogaxis, 30Kpema, NoB’s3aHi
3 PO3BUTKOM i 3aCTOCYBaHHAM TEXHOMOTrI. bi3-
Hec Moxe 6yTn edpeKTUBHUM Yy pasi NOCTIMHOIo
MOHITOPVHTY TOProBe/IbHOro cepegosBua i
nonepemkeHHs MOro HeraTMBHOIO BMJIMBY Ha
opraHizauito npouecy npogaxis. Baxnusum
B LbOMY CEHCi 6a4MTbCA BUBYEHHSA UMHHUKIB
BMN/IMBY. AKLLO AeCATb POKiB TOMY C/lig 6y/10 Bpa-
XOByBaTV BNNAUB rnobanisauii Ha puteiin, sakicTb
Ta epeKTMBHICTb NPOLECIB AOBEAEHHS TOBapiB
i nocNyr Ao KiHLeBOro cnoxmeada; N'sitb POkKiB —
NOBCHOAHE BMNPOBaKEHHS IHTEPHET-TEXHOSOTIN
M KNiEHTOOpPIEHTOBAHICTb, TO CbOrOAHI Mopsg
3 UMMM YMHHUKaGMWU LiS/IbHICTb TOProBesibHUX
NiANPUEMCTB 3AiNCHIOETLCS Ha TNi peanili BOEH-
HOro ctaHy. Mpwu UboMy, Cnif KOHCTaTyBaTH, WO
Ha BCiX eTanax po3BUTKY pPUTENy CUCTEMOYT-
BOPIOHOYNM YMHHMKOM € BignosigHa ix ymoBam
Ta BMMOram cuctema npofaxis TOProBesibHUX
nignpPUEMCTB.

Ak 6a3y nobynosu 6GizHec-mMogenb aganta-
LiHOT cucTemMy NpofaxiB TOProBesibHOro nif-
NMPUEMCTBA HAMUN B3ATO NPOLECHUIA Niaxig, Wo y
nofasibLLIOMy CTa€ NigrpPyHTAM BU3HAYEHHSA CLe-
HapiiB PO3BUTKY 3a Pi3HUX EKOHOMIYHUX CUTya-

uin (puc. 1).
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ne CIl, — cuctema npogaxis B Toprieni; KC — KoOHKypeHTHe cepepnosuile; C — BUBIp CErMeHTy Aisib-
HocTi; BIN — 6i3Hec-npouecu; O — opraHisauis npogaxis; MMM — B3aEMOBIAHOCUHU NpoAaBeLb — NOKY-
neub; CI — ceps.icHi nporpamu; Kb — knieHTcbka 6a3a; 1.1 — iIHCTpYMeHTV CTUMY/IOBaHHA NPOLAXIB;
TN — TexHonorii npogaxis; Al — akTueizayia npogaxis; MC — nicnanpogaxHwuii cepsic; M1 — nporpamu
nosnbHocTi; A — acopTMeHTHUIA nopTdenb; Bc — BEKTOP pO3BUTKY 3a YMOB CTabi/IbHOTO KOHKYPEHT-
HOro cepepfoBsula; Ba — BekTop afjantauii 40 HeouviKyBaHWX BUK/IMKIB KOHKYPEHTHOrO cepefoBuLLa,;
M — MOHITOPUHI KOHKYPEHTHOIO cepeaoBua Ta 6isHec-npouecis.

Puc. 1. BisHec-mogenb agantauiiiHOi cucTeMy NPoAAXIB TOProBesibHNUX NiJNPUEMCTB
Lxepesno: nobydosaHo asmopamu

Ha nepwwii nornsg, KoHdirypauisa mogeni
[elo ycknagHeHa, asnie TakuM 4YMHOM B Hiil
BifOOpaXatoTbCA OCHOBHI 6i3Hec-npouecn Ta
KPOKM 040 NPOCYBaHHA TOProBeIbHOT NOCYTN.
Mogenb Mae posranyXxeHy CTPYKTYPY, OCKi/IbKU
€ YaCTMHOK TOProBesIbHO-TEXHOOMNYHOro npo-
uecy i Bkayae il woao npuiiMaHHs ToBapis, X
onpaLloBaHHS Ta OpraHisadito npoueaypwv peani-
3alil KIHUEeBOMY CMOXMBauy 3a yMOBMW HailuBuA-
woro Ti 3fjiicHeHHs. 3 UIEl TOYkn 30py nogaHa
MO€e/Nb € ANHAMIYHOK 3 MOX/IUBICTIO MUTTEBOIO
KopuryBaHHsI (PyHKLiA KOXXHOro 6i3Hec-npolecy
abo moaudikaLii 3a yMOBM 3MiHW €KOHOMIYHOT
cuTyauil uM BNAMBY IHWUX YAHHUKIB Ha LifNb-
HICTb cy6’eKTa rocnogaproBaHHs.

Bax/MBM € BUMBYEHHSA [gpariBepiB KOHKY-
PEHTHOrO CcepefoBuLa, BOHW BM/IMBAKTb Ha
WBWAKICTb NPUCTOCYBaHHA [0 HOBWUX BUK/IVKIB,
X pO3yMiHHA | nepedopmaryBaHHA CUCTEMU
npofaxis B HOBMX yMoOBax. XTO LbOro mnpa-
BWIa AOTPUMYETLCS, TON BUMXMBAE. 3 IHLIOMO

00Ky, cnig BpaxoByBaTu chneundiky CermexTy,
B SKOMY rocnogaprorounii cy6’ekt gie (ontosa,
po3gpibHa Topriensa; B2B, B2C; odhnaitH npo-
Jaxi, e-commerce TOLLO), OCKi/IbKM Le BU3Ha-
yae cneuudpiky opraHizauii  npogaxie - Ak
rONIOBHOTO 3aBAaHHA TOpProBesibHOro Gi3Hecy.
3asBuyaii, ToproBesibHI NigNPUEMCTBA 34iACHI0-
I0Tb peasii3auito ToBapiB i MOCAYr 3a MOAEN/0
B2C («business to consumer») He 3a/1eXHOo Bif,
hopmarTiB i po3MipiB, OCKi/IbKWU PO3ApPIOHI Npo-
Aaxi 3alimatoTb 1EBOBY YacTKy y cdiepi Toprisni.
Ane po3BUTOK (hopm cniBnpawi Ha OCHOBI ayT-
copcy, hpaHuYansnHry Toulo nependavac Takox
doyHKUiOHYBaHHA mMopaeni B2B («business to
business») [14].

Cy6’ekT TOproBesibHOro Gi3Hecy A/ 3abe3ne-
YeHHA TpUBas10ro PyHKLiOHyBaHHA B 06paHoOMy
CerMeHTi, K npaBuno, hopmMye KiEHTCbKY 6asy
(cnoxusadi, MocepefHUKX, MnocTadvasibHUKN) 3
METOI PO3BUTKY PIi3HUX acnekTiB B3aeMOBIA-
HOCWH «MNOKyneLb — MpoAaBeLb», 30Kkpema 3a



Bunyck # 37 / 2022

EKOHOMIKA TA CYCNINIbCTBO

Norikoto iX gocnigxeHHs y po3pisi ABC- ta XYZ-
aHaniTuK.

LUbomy cnpuse CRM-cuctema (Customer
Relationship Management) B TOproBesisHOMY
NiANPUEMCTB K MiArpYHTA opradizauil npouecy
npoAaxis B 4aCTWHi ynpaBiHHA BiAHOCUHAMM
3 KnieHtamu [4]. Cnig noroguTuca 3 asTopamu
LWOA0 PI3HULI TakMX CUCTEM 3a/IeXHO Bif Tuny
nignpuemMcTBa 1 LiSIbOBOTO CErMEHTY PUHKY.
3ynrHMMOCSH Ha Tak 3BaHUX «[O0BruUx» (Cknag-
HUX) 1 «WBUAKMX» (NPOCTUX) Npogaxax. Y nep-
oMY BUNAZKy NPOAaxi € akTUBHUMU i Xapak-
TEepU3ylTbCA AK MNPOLEeC, TpUBa/IMA y 4aci 3
BUAINIEHHSM MEBHMX eTaniB 3 TpuBasiol pobo-
TOK 3i cnoxueBavyamu Ans nobynoBu cuUcTeEMM
npodaxis, pesynbtaT SKOT NPUIRHATO doikcyBaTy
3a [0MNOMOroK BOPOHKN npogaxis. MpocTi npo-
OaXi € nacuBHUMW, MNOB’A3aHi 3 BifBaHTaXeH-
HSAM TOBapiB abo HafaHHAM NPOCTUX MOCAYT, WO
BUKOHYHOTbCS HEBE/TMKOHO KiNIbKICTHO NpaLiBHUKIB.
Y 3B’3KY 3 LM, OCHOBHUM 3aBaHHAM TOPriBAi
€ OpraHisauisf npofaxis, WO peanizyeTbca yepes
ONTUMasIbHY AN L€l KomnaHil cuctemy [6]. Ana
TOro, WOo6 Gi3HEC MaB YiTKWI OPIEHTUP | BU3HA-
YeHWli BEKTOP pyXy cAig, NPOBOAUTY PO3paxyHOK

KiNTbKICHMX MOKa3HWKIB AiANbHOCTI. Tak, 3rigHo 3
[9], X MOXHa, BMXOAAYM 3 dpa3u pPO3BUTKY TOP-
roBeNIbHOro cy6’ekta, ob6’egHaTM B TpWU Nynw:
Ha noyaTtkoBili (pasi 3anpoBamkeHHs OGi3Hecy;
NOTOYHI (LLOAEHHI) ANs 3a6e3neYeHHsT CTINKOCTI
B Npojaxax Ta MporHo3oBaHi (akTMBHa cTafif)
AN 3MILHEHHA CErMEHTY AiSNbHOCTI B YyMOBax
KOHKYPEHTHOI 60p0oTLOMN.

BUCHOBKMW. TakMM YNHOM, ONTUMaJIbHOKO CUC-
TEMOIO NPOoAaXiB TOProBesibHUX MIANPUEMCTB €
Taka, L0 A03BOJISIE B HANKOPOTLLI TepMiHM aaan-
TyBaTUCA [0 CYTTEBUX I HenepepbadyBaHUX
3MiH cepefoBuLLa (PYHKLIOHYBaHHA i 3abe3ne-
yyBaTW OpraHisayito TOProBesibHO-TEXHO/OrY-
HMX NPOLIECIB B YACTUHI NiATPUMKMN AOCTATHLOIO
piBHA Npofaxis. OpraHisauia AisnbHOCTI Topro-
BE/IbHOr0 NiANPMEMCTBA, K NPaBwnio, CNpsiMo-
BaHa Ha 306i/1bLLUeHHA 06CAriB NPoLaXiB 3aBASKN
CYKYNHOCTIi 6i3Hec-npouecis, 06’eHaHNX CUCTe-
MOLO, pes3ynbTaTtoM SKUX € peasizauisi ToBapiB
BiANOBIAHO A0 3anuTiB CNoOXwWBadiB, a, BiATak,
3a/10BOJIEHHSA TX NONUTY Ta OTPUMAHHS MPUBYTKY.

MepcrnektmBamy NOAa/TbLUNX  AOCNIMKEHD €
eKcnpec-aiarHocTuka ehekTMBHOCTI aganTaLiiHol
CcUCTEMU NPOoAaXKIB TOProBesibHUX NiANPUEMCTB.
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