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KaHanAaT eKOHOMIYHMX HayK, OOLEHT Kadheapn MapkeTUHry
JoHeubKoro HauioHaNbHOro yHiBepcuteTy iMeHi Bacuns Ctyca

Y cTatTi onuMcaHo OAMH i3 CcyvacHUX IHCTPYMEHTIB MiABULLEHHA e(DeKTUBHOCTI Ta NPOAYKTUBHOCTI NpaLiBHUKIB
BiAAiNy npogaxis, a came SFA-cuctemu. BusHayeHo cyTHICTb SFA-CUCTEM, iX OCHOBHI (DYHKLT Ta npuMHLmMnn po6o-
TW. 3aCTOCYBaHHS LMX TEXHOMOTIA Aae 3mory eqdekTUBHO YNpaBasTh Gi3HeCOM, 00’'eAHATV MaPKETUHT 3 OpraHisa-
LiAHMMM Ta TEXHIYHUMIK 3ac06amu, L0 Aa€ MOXIMBICTb 36ibLUNTIY TOS/bHICTb KIEHTIB Ta NPUOYTOK NiANPUEMCTBA.
MpoaHanizoBaHO Cy4acHWii CBITOBUIA PUHOK SFA-TEXHOMOTINA, TEHAEHL,T Or0 PO3BUTKY, & TaKOX BU3HAYEHO OCHOBHI
nocTayasibHUKM CUCTEM aBTOMATK3aLii NpoaaxiB.

KniouoBi cnosa: SFA-cucTeMu, ynpasniHHA Npogaxamu, aBToMaTn3alisa npogaxis, nporpavMHe 3abe3neyeHHs,
TEXHO/I0riT Saas, Toprosi NpeACTaBHUKN.

KpynuartHukosa T.C., Byra H.tFO. SFA-CUCTEMbl KAK MHCTPYMEHT MOBbIWEHNA 3®PEKTUBHOCTU
MPOJAX

B ctatbe onucaH O4uH 13 COBPEMEHHbLIX WHCTPYMEHTOB MNOBbILLEHNSA 3IDEKTUBHOCTM U MPOU3BOAUTENBHOCTY
COTPYAHUKOB OTAEMa Npofax, a MMeHHO SFA-cuctembl. OnpeaeneHa cywHocTb SFA-CUCTEM, X OCHOBHbIE (OYHK-
LML 1 NpUHUMNbI paboTbl. MprMeHeHne 3TUX TEXHOOMWIA N03BoAISET 3hDEKTUBHO YNPaBNsATh GU3HECOM, 06beAU-
HUTb MapKETUHT C OpPraHn3aLVOHHbIMU U TEXHUYECKMU CpeAcTBamMu, YTO AaeT BO3MOXHOCTb YBEIMYUTL J10A/1b-
HOCTb K/TMEHTOB 1 NpUBLINL NpeanpusaTHs. MNMpoaHaM3mpoBaHbl COBPEMEHHBI MUPOBOI PbIHOK SFA-TEXHOOMNIA,
TEHAEHUMY ero pa3BuTUs, a Takke onpeeneHbl OCHOBHbIE NMOCTaBLUMKN CUCTEM aBTOMATU3ALMN NPOLAX.

KnioueBble cnoBa: SFA-cMCTeMbI, ynpaB/ieHne npogaxamu, aBTomaTn3aums npogax, nporpammHoe obecne-
yeHue, TeXHOMOorMn SaaS, Toprosble NPeACcTaBUTeNN.

Krupchatnikova T.S., Buga N.Yu. SFA-SYSTEMS AS A TOOL OF INCREASE OF SALES EFFICIENCY

The article describes the SFA-system as an instrument for improving the efficiency and productivity of sales staff.
The essence of SFA-systems, their main functions and principles of work are determined. Adoption of these technol-
ogies allows to effectively managing the business, to combine marketing with organizational and hardware, which
allows increasing, in turn, loyalty of customers and profit of the enterprise. Analysis of modern world market of the
SFA-technologies, the tendencies of his development is conducted and the main suppliers of sales force automation

systems are determined.

Keywords: SFA-systems, sales management, sales force automation, software, SaaS technology, trade repre-

sentatives.

MocTtaHOBKa npo6nemMn Yy 3arajibHOMY
Burnapgi. fonosHa meta 6Oi3Hecy nonsirae B
ToMy, WO6 yTpumaTtn KnieHTa. NepeBaxHo Le
3aBOaHHA ndarae Ha BigAis npogaxis, TOMY ONTu-
Mi3aLisg poboTn cuCTeMM yNpas/iHHA MOTOKaMu
KNieHTiB BUMarae ocob6/mBoi yesaru. MNMpaBuabHO
BMOygyBaHa cuUcTemMa MNPOLAXIB € BaK/MBOH
CK1a0Bot0 YCNixy A/18 6yab-aKoro 6isHecy. AKLLO
Ha LWBMAKO 3pOCTaHdOMy PUHKY i MOXHa Npo-
6a4nMTV NOMU/IKWU Ta HEKBAN/IMBICTb, TO B TSXKi
yacu Ta 3a BMCOKOT KOHKypeHLil BOHa NoBMHHA
npauBaTty BUK/TIOYHO TOYHO, AOMYCKaoUn MiHi-
MYM NOXUOOK. Y BMTBax 3a YacTKy PUHKY BUXM-
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Ba€ HaWMCW/bHIWIWIA, a cuctema npogaxie — LUe
BKpali NOoTy)XHa 36pos, 3aaTHa iCTOTHO 3MIHWTK
pO3CTaHOBKY Cu/. EQPEKTUBHUM IHCTPYMEHTOM
BUpILLEHHS NPO6/1eM NiANPUEMCTB Ta CTBOPEHHS
CUNLHOTO BiAAiINYy Npogaxis € asToMarmnsawis.

AHani3 ocTaHHIX AoCNiMKEHb i Nyonikawii.
Baromuii BHECOK Y AOCNIIKEHHSA NUTaHb YA0CKO-
HasIEHHA CMCTEMU NPOA&XIB 3p06UIN SK BITUM3-
HAHI, Tak i iHO3eMHi BYeHi, 30kpema ®. KoTtnep
[1], €.B. Kpukascbkuii [2], /1.B. BanabaHosa [3],
A.O. CrapocTiHa [4].

BugineHHA HeBMUpilleHMX paHiwe YacTuH
3arasibHOI Npo6Gsiemu. MNpoTe, He3Baxarun Ha
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3HAYHWUI BHECOK Y PO3BUTOK NiAXo4iB A0 aHanisy
e(peKTUBHOCTI 30yTOBOI AiSNbHOCTI, Npobnema
aBToMaTu3auii onepauin B ranysi ynpas/iHHS
npogaxamu notpebye noganblioro  Aochi-
[DKEHHSA.

dopmyntoBaHHA Line ctarTi (NocTaHOBKAa
3aBgaHHA). MeTol CcTaTTi € BU3HAYEHHA CYT-
HOCTIi, poni, OCHOBHUX (PYHKLIA Ta pes3ynbraTiB
BnpoBakeHHs SFA-cuctem, aHasi3 cuTyauii Ta
OCHOBHWX TEeHAEHLi PO3BUTKY CBITOBOrO PUHKY
SFA-TeXHONOri.

Buknag OCHOBHOro wmartepiany pocni-
DXXKeHHA. [Qns aBTomatmsauii pyTUHHUX onepa-
Uil B ranysi ynpasniHHA npogaxamu CTBOPEHO
Knac cuctem, ki HasmaloTb SFA (Sales Force
Automation System) a6o SFMS (Sales Force
Management System).

SFA-cuctemmn (cuctemm asTomarmsadii npo-
OaXiB) — Le iHopMaLiiHi cucTeMHU, WO BUKO-
PUCTOBYHOTLCS B KEPyBaHHI BiAHOCMHaMW 3 Kfli-
eHTamn (CRM) Ta MapKeTUHr-meHemMKMEeHTI, a
TakoX gonomaralTb aBTomMartu3yBaTu Mpopaxi
Ta dyHKUIT ynpaBniHHA npogaxkamn [5]. MeToto
nporpamMHoro 3abesnevyeHHss SFA € npasBu/ibHe
OTPUMAHHA  MOTPIGHUX  AaHUX  NOTPIGHUMMK
noabMy B NOTPIGHMI Yac Ta 3MEHLUEHHS Kifb-

KOCTi agMiHICTpaTMBHUX 3aBAaHb, SKi npojaseLb
Ta ioro MeHemkep NOBUHHI BUKOHYBATW BPYUHY.

SFMS — cucTtema ynpasniHHA MpogaKamu.
Ii MmeTa nonsirae B Tomy, LWO6U 3pO6UTU NPOLEC
npoAaxiB MakCcmasibHO NPUOYTKOBMM Ta edhek-
TMBHMUM. SFMS 3AilicHI0E aBTOMaTUYHWIA aHani3
iHdhopmaL,ii 3 BUKOPUCTAHHAM CKMafHUX cTaTuc-
TUYHUX METOLIB, & TakoX NnpeacTaBnse pesyb-
TaTn B 3pyydHili ana kopuctyBada copmi. Cuc-
Tema cknagae Taénuui, giarpamu, rpaduiku, ki
[atlTb 3MOry MeHexepy ornepaTuBHUM YMHOM
BiACTEXYBaTM 3MiHW Ta pearyBaTm Ha HUX
[6]. SFMS yMOX/MBNIOE MapKETUHIOBI A0C/Ii-
[KEHHA ONA BU3HAYEHHA NigepiB PUHKY, TEH-
[OeHUIn B npogaxax, NOBEAHKN KNIEHTIB TOLLO.
3aBAsKN €QUHIN cUCTEMi MOXHA KOOPAMHYBaTH
po6oTy reorpadiyHo po3nogineHnx nigposainis
Ta hinivi hipmu.

SFA, Ak npasuso, € YyactuHow cuctemn CRM
KOMNaHii, a TakoX CUCTEMOIO, sika aBTOMaTU4HO
3anuncye BCi eTanu npouecy npogaxy. Moxe
3aCTOCOBYBaTUCSA B KOMMNaHIT K NepLunii KpokK Ao
peanisauii noBHoUiHHOT CRM-cTparerii.

Cuctemn aBTOMaTtu3auii NpoaaxiB MOXYTb
BUKOHYBaTK Taki toyHKUil (Tadn. 1). SFA BK/to-
Yyae cuctemy ynpabniHHA KOHTakTamMu, cuctemMy

Tabnuua 1

PyHKLiT SFA-cuctem

PYHKLiA NMosACHEeHHs
YnpasniHHA 36epiraHHA 1 OHOB/IEHHA [H(bopMaLil NPO KMNIEHTIB, ICTOPIA KOHTaKTIB,
KOHTaKTammu iHdhopmaLis NMPO TOYKU UUKNIYHMX MPOAAXKIB Ta NMOTPEOU KIIEHTIB B Mpo-
OYKUiT KOMNaHii.
YnpaB/iHHS CknagaHHsi Ta BEAEHHs AifI0BOr0 LWOAEHHVKA TOProBoro npeacTaBHUKA
DISNBHICTIO (kaneHgaps, KOHTakKTIB, 3a4a4 ToL0).

YnpasniHHS 3B's13KOM

Mepeaada AaHvX 3a AOMNOMOrow Mogema abo MOOGi/IbHOrO TenedoHy, a
TakoX 3abe3neyveHHs 36epexeHHa Ta pennikauii iHpopmad,ii.

[OKyMeHTaLi€

MporHo3yBaHHA MnaHyBaHHS NPOAAXIB, & TaKOX NOLUYK Ta aHau1i3 NPOrHO3iB Pi3HUX A0CTiA-
HULbKNX OpraHizauii i MapKeTUHIOBMX AOCIAKEHb BNACHMX NiAPO34iNiB.

YnpasniHHA BrnpoBapKeHHs Pi3HMX CXEM, L0 3a/1y4aroTb NOTEHUIAHNX KIEHTIB.

MOX/IMBOCTAMM

YnpasniHHA OnepatuBHWIA fOCTYN A0 iHhopmaLlii MPo HasBHICTb TOBApIB Ha ckiagi, a

3aMOB/IEHHAMY TaKoX PO3MILLLEeHHS 3aMOB/IEHHS HA BUIOTOB/IEHHA I 4OCTaBKY HeoOXiA-
HOrO NPOAYKTY.

YnpaBniHHA Po3po6neHHsa ctaHaapTiB, 3BiTiB, aBTOMATM4YHA NiArOTOBKA KOMEPLINHNX

nponosuLjii, reHepauis npaiic-1ncTiB, IHOPMAUIRHKX Ta pPeKnamHuX
marepianis.

AHanis npogaxis

BararodpaktopHuit aHanis npogaxis, ABC-aHasi3, BUKOPUCTAHHS CTaTuc-
TUYHUX AaHUX AN NOMINWeEHHS cTpaTterii Nnpoaaxis.

Ynpas/iHHA 36epiraHHA 1 OHOBMEHHA [aHWX NP0 XapakTepucTyku Tosapis, LIHOBWIA
iHdhopmadiiero npo AianasoH, HasaBHICTb a/IsTEPHATUBHMX MPOAYKTIB.

NPoAYKL,it0

YnpaBniHHS MOHITOPUHT 06NIKOBOrO 3anucy, AN SKOro TepuTopis BUMIPHOETLCS 3a
TEPUTOPIEID KIJIbKICTIO NOBTOPHWX PaxyHKiB MOTEHUINHUX ab0 aKTUBHUX KJTIEHTIB.
EHuuknonepis OHOB/EHHS iH(hopMaUii NPO MPOAYKTW, HOBUHKW, LiHW, pekIamHi akuii,
MapKeTUHTYy CUCTEMU 3HMXOK, KOHKYPEHTIB, & TaKOX pe3ynbtaty AOCNiIXKEHb.
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BiICTEXEHHS nNpofaxiB. IHWI enemMeHTn cuc-
Temn SFA MOXyTb BK/lOY4ATU MNPOrHO3yBaHHSA
npoaaxis, ynpas/iiHHA 3aMOB/IEHHSAMW Ta 3Ha-
HHA NpoaykTy. BinblW po3BUHEHI cucTemn SFA
MatoTb QOYHKLLT, B AKUX KNIEHTU MOXYTb peasibHO
MoAeNtoBaTu NPOAYKT, LWOo6W 3a40BONIbHUTU IXHI
noTpebu yepes cUCTeMU OHNANH-PO3PO6IEHHSA
npoAaykTis. Lle cTtae nonynapHuMm B aBTOMOOGI b-
Hili NPOMWCMOBOCTI, A€ KMIEHTU MOXYyTb Hana-
LUTOBYBATW PIi3HI (PYHKLT, Taki AK KO/IbOPOBI Ta
BHYTPILLHI 0co6nmBoCTi (Hanpuknag, Lwkipa abo
M’SIKi CUAIHHA) [7].

Cuctemn aBToMaTu3auii Npogaxis pPo3pisHa-
0Tb 3a/1EXHO Bif, IX MOX/TMBOCTEN. BOHM MOXYTb
3MiHIOBATMCA 3a/1EXHO Bifl TOro, sika iHdopmaLis
noTpibHa opraHisadu,ii, po3mipy opraHisadii, opra-
Hi3aUiNHOT CTPYKTYpK, MNONUTY Ha HOBY CUCTEMY,
npouecis NpoAaxy Ta KiNbKOCTI KOpUCTyBadYiB.
Mocnyrn, ki HagawTb SFA-cuctemu, noging-
H0TbCS Ha ABi kateropil [8]:

1) on-premises — BOygoBaHe nporpamHe
3a6e3neyeHHs, Lo BCTAHOB/IOETLCA Ta 3anycka-
€TbCA Ha KoMm'loTepax B ogoici ocobu abo opra-
Hi3aLii, Sska BUKOPUCTOBYE NporpamMmHe 3abesne-
YEHHS, a He Ha BigfasieHili ycTaHOoBLi, Takil siK
cepsep abo xmapa;

2) on-demand — nporpamHe 3ab6e3neyeHHs
Ha 3anuT, Te X came, Wo Software as a service,
TO6TO MoAenb fileH3yBaHHA Ta 4OCTaBKM NpPo-
rpaMHOro 3abe3neyeHHsl, B SKiil nporpamHe
3abe3neyeHHs NiueH3yeTbCa Ha nignucuyi Ta
LEHTPanisoBaHO PO3MILLYETbCS.

Po60oTa B cMcTeMi opraHizoBaHa Ha npuHupnax:

— 36epexeHHs BCiel iHhopMallii B LLeHTpasib-
Hili 6a3i AaHux;

— BuKopuctaHHa KK Mob6isibHUMu npawis-
HUKaMun AN NOBCAKAEHHOT poboTy;

— 3[jlicHEeHHA 06MiHY gaHummn Mk KIMK i ueH-
TpasnbHOoW 6a30t0 AaHux (Bl) B paMkax CUHXPO-
HizaLiT Yepes rnodasibHy Mepexy IHTepHeT;

— OnepatuBHOrO [AOCTYNy aHaniTUKiB Ta
MeHeKepiB A0 iHopmalil, ska 36epiraeTbcs B
LEeHTpasibHin B/, Ha cTauioHapHNX po6oYMX Mic-
UAX Ta AoaaTkoBo Yyepes MoGifibHY Bepcito.

Y SFA-cuctemi nepegbayeHo 2 Tunm pooo4mx
MicLb:

1) cTauioHapHe poboue Micue, 3a SKOro Kiii-
EHTCbKe nporpamHe 3abe3neveHHsa (M3) BcTa-
HOBJ/IIOETLCA Ha pobody CTaHLito KopucTyBaya
Ta B3aEMOAIE i3 CepBepoM UeHTpanbHOI B[
6e3nocepefHb0 B pamkax JIOKasIbHOT Mepexi
abo 3a [0onomMorot moayns Be6-aoctyny (06MmiH
JaHvMmy BigbyBaeTbca 3a nportokosiom HTTP
abo HTTPS);

2) MobinibHe poboye micle, 3a AKOro K/ieHT-
cbke I3 BcTaHoBMOETLCA Ha KK cniBpo6iT-
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HUKa, a 06MiH gaHuMu Mix KIMK Ta LueHTpasibHOo
B[, 34ilCHIOETLCA 3a KOMaHAOK KOpuCTyBada
yepes rnobasibHy Mepexy IHTepHeT 3a NPOTOKO-
nom HTTP/HTTPS.

HoyTbykn abo koMM'loTepu 3pyyHi ANas Top-
roBUX MPEACTaBHUKIB, AKMM HEOOXiAHO pobuTn
npeseHTauii abo 3HaAlOMUTK K/liEHTa 3 AKOHCb
Bi3ya/IbHOIO iH(DOPMALED, a TakoX TOAi, KOMu
MeHepKep npautoe B ymoBax oduicy Ta He 3ajii-
CHI0€ umcneHHux Bui3gie. KMK Ha 6a3i ogHier 3
MOGISIbHUX onepauiinHUX CUCTEM He3aMiHHI 1S
CniBpOGITHUKA, AKWIA NpaLtoe Ha BUI3ai. 3py4HO,
AKulo KrK éyae ocHauweHnin GSM/GPRS, GPS-
Mooy naMKM, dooTokamepor. Lle pactb MOx-
NMBICTb 3ibpaT Ta cucTtemarmlyBaTn [AaHi,
nepegatn ix npakTM4yHO 3 Oyab-SKOro Micus,
choTorpadpyBatt HEOOXiAHI 06’EKTU, a 3a AONOo-
mMoroto GPS 3aiiCHIETLCSI KOHTPO/Ib Haf, nepe-
CyBaHHSIM TOProBoro npeacrasHuka [9].

ABTOMatmM3aujis poboTn TOproBux npeacras-
HUKIB HEBENNKOT KOMMNaHii nepegbavae Taky npo-
CTY OOHOCTYNiHYACTY cXeMy nepejadi jaHux: 3a
[0MoMOror cepsepa 06MiHy gaHumu iHopma-
Lis BiA4 TOProBOro npefAcrtaBHMKa noTpanise B
mMoay/ib SFA Ta 06niKoBy cuctemMy Komnadii. Ha
LbOMY piBHIi BOHA CTa€e AOCTYMNHOW ANA aHanisy
Ta NPUAHATTSA pilLeHb 3auikaBieHnMn ocobamu,
a camMe aHaniTMkamun, MeHemKepamu, cynep-
BaMsepamn. Y 3BOPOTHOMY MOPsAKY, TOOTO Bif
moayna SFA o KIK ToproBoro npeacraBHUKa,
NayTb BiAOMOCTI NPO BigBaHTaXeHHs, MalicTep-
[AaHi, a TakoxX iHWa iHthopmaLisi, ska BUKOPUCTO-
BYETbCS B Gi3HEC-npouecax Komnaii.

Benuki koMmnaHii MalTb po3rasnyXXeHy napt-
HepCbKy Mepexy Ta KepytTb BEIMKO KiNIbKICTHO
doinini. LieHTp aHanisy iHchopmauii Ta NpUAHATTA
pilleHb 3MILLYETLCA Ha piBeHb BuULLEe, TOOTO Bif
perioHanIbHOro NpeAcTaBHUKA A0 LeHTPasibHOro
odpicy. IHpopmauisa Bif, KOXHOI TepuTopiasibHO
BUAINIEHOT M/IOWAaKN KOHCOMIQYETbCA 4epes
MeXaHi3Mn 06MiHY B LEHTpasibHy 6a3y faHuX.
Came Ha UbOMy piBHI BOHa BMKOPUCTOBYETbLCSA
ANS aHani3y Ta NPUAHATTSA pilleHb aHaliTUKaMu
N MeHemxepamu.

Ha puc. 1 HaBeOeHO JIOTiUHY apXxiTeKkTypy
cuctemmn SFA, sika po3paxoBaHa Ha ynpaB/iHHSA
30yTOM KOMMaHii perioHasibHoro abo HauioHas1b-
HOro macwraby. HaBefeHa apxitektypa € LeH-
Tpasni3oBaHow, a Ti OCHOBHUMW 3aBAaHHAMU €
pO3MiLLEeHHA eANHOrO Moayna SFA B fioriyHOMY
AAPI CUCTEMU Ta NpsMa B3aEMOAIA 3 HUM BCIiX
KMK i o6nikoBux cuctem inii.

Onsa BigganeHoi pob6oTn KepiBHUKIB peri-
OHa/TbHUX BipAiNiB npogaxisa Ta 3ayyYeHHS
ancTpub’totopie Ao  6esnocepefHbOl  podoTH
B CUCTEMi BWKOPWUCTOBYIOTbCA MOAY/b Be6-
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Puc. 1. NoriyHa ueHTpasizoBaHa apxiTtekTypa SFA-cuctemu

[oCTyny Ta KrieHTcbke M3, W0 BCTaHOB/ETHCA
Ha cTaLioHapHe pobouye micle.

CbOrofHi KifibkiCTb NiANPUEMCTB, L0 BUKO-
PUCTOBYHOTb Y CBOIli AisinbHOCTI SFA-cuctemum,
30ibWyeTbCA. Lle 3ymoBneHe TuMm, WO aBToO-
MaTu3oBaHi CUCTEMU 3 YNpaB/liHHA Npogaxkamu
NPOMOHYTbL HNU3KY CEepPo3HUX nepes.ar, ki 06y-
MOB/IHOKOTb aKTYaUTbHICTb TX BUKOPUCTAHHS.

MepLu 3a BCE ro/I0BHMM Pe3y/iTaToOM BUKOPWC-
TaHHA SFA-cucTeM € niaBuLWEHHS e(pekTUBHOCTI
AISNIbHOCTI Pi3HUX MigPO34iiB Ta NpeacTaBHUKIB
opraHizauii. Tak, y MeHe[KepiB 3 NpoAaxy, Ton-
MeHeKMEHTY KOMMaHii Tanpo4asL,iB 3'ABNAETbCA
MOX/IMBICTb MOKPALLMTM BHYTPILLHLO OpraHiza-
LiiHy KOMYHiKaLjlo Ta MoKasHUKK Yacy obcnyro-
BYBaHHA I NpoAaxy 3a paxyHoOK 3abesneyeHHs
LWUBMAKOrO Ta CBOEYACHOro A0CTYNy [0 HeooXia-
HOT Ta aKTyaslbHOT IHpopmaLlil.

B pesynbtarti gocnigpkeHHA BUSABEHO HU3KY
nepesar, siki OTPUMYE NIANPUEMCTBO, BUKOPUC-
ToBYyloun SFA-cuctemu:

— 36i5bWeHHs MOGINIbHOCTI NPoAaBLiB;

— MOKpaLLleHHA B3aEMO/IT BcepeanHi KoMaHA,

— e(hekTMBHE BMKOPUCTaHHA pob0oyoro yacy;

— noKpaweHHs onepaviiHoi e(peKTUBHOCTI;

— MNOKpaLWEeHHSA BiAHOCUH 3 KNiEHTamu;

— B[AOCKOHaJ/IeHHs1 e(PeKTUBHOCTI Ta NPoaykK-
TUBHOCTI NpaLiBHUKIB BigAiny npogaxis;

— nosiBa MOX/IMBOCTI OLiHIOBaTV 30BHILLHE
cepenoBsue, 3aniMaTucA MPOrHOo3yBaHHAM Ta
cTpateriyHum nnaHyBaHHAM.

HesBaxaloun Ha nepesary asToMatmsauii
npouecy ynpas/iHHA npojaxamu, nig 4vac i
BMNPOBaKEHHSA HA NPAKTULi MOXYTb 3'ABMATUCH
Jeski npobnemMun: HENOBHE 3HAHHA NepcoHa/IoM
MOX/IMBOCTEN CUCTEMW, HEAOCTATHE HaBYAHHSA
CniBpOGITHUKIB, BIACYTHICTb KoopAuHaLii  Mix
nigposginamu, po36iKHICTE B 3agadvax. s
BMCOKOT Biggadi Bif BNpPOBaMKEHHS aBTOMAaTU-
30BaHNX CUCTEM (PYHKLIIOHa/TbHI 060B’SA3KN KOX-
HOro dpaxiBLsi MOBMHHI BYTW YiTKO BU3HAYEHI, Y
KOXXHOrO MpPOEKTY Mae OyTu BiAgnNoBiga/bHWIA,
KW KoopAuHyBaTUME BCi CTOPOHMW, OLLiHIOBa-
TMME PU3KMKK, 3aiMaTUMETLCA aHai30M Ta BUpI-
LyBaTume npobsiemu.

OcCTaHHi poKM O3HaMeHyBa/MCb OypX/IMBUM
3pPOCTaHHAM CEerMeHTy CUCTEM A1 ynpas/liHHA
npogaxamu. [lpoBigHe CBiTOBE aHasliTUyHe
areHTCcTBO “Gartner” WOpPIYHO [OCNIAXKYE TEH-
OEHUii pUHKY Ta OLiHIOE MPOno3unLil KN4oBMX
nocrtavyasibHUKiB IT-pilleHb, Wwobu [0NoMOorTu
KOMMaHisiM 3 BU6opom kopnoparmseHoro M3. Tak,
Ha AyMKYy aHanitTukie “Gartner”, iHBeCTULIi KOM-
naHin B cuctemn Ans ynpasfiHHSA Npogaxamu
(SFA) npogoexytoTb 3poctatn. Y 2017 poui
pUHOK SFA-TexHonoriii 36inbwmecs Ha 15,7%
[0 6,2 mnpg gon., npuyomy 79% npornoHoBaHMUX
pilleHb NOGYAOBaHI HA BUKOPUCTaHHI TEXHOMO-
rin SaaS (System-as-a-Service), a 62% goxogis
oTpumani B MiBHIYHIK AMepuui. Maiixe 85% cBi-
TOBUX npogaxis y 2017 poui 6y/in CKOHLEHTPO-
BaHi B 10 kpaiHax [10].
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70% koMMaHiin, onuTaHMX B pamMKax [Ooc/li-
[KEHHSA, npuabdann SFA-pilleHHA Ana nigsu-
LLEHHs1 onepauinHoi edekTUBHOCTI, a 67% -—
NoniNWeHHs pe3yNbTaTMBHOCTI Gi3HEC-NPOLIECIB.

CborogHi komnaHii, Bnéuparoun SFA-pilLeHHS,
yacTile BpPaxoBYHTb MOX/IMBOCTI LUBUAKOIO
PO3LUMPEHHA  (PYHKLIOHaNIbHOCTI Ta iHTerpauii
3 iHWKMMK KopnopaTvBHUMK gopatkamu. MMpu

Hampsimu po3BuTky punky SFA

[Ipornoctnuna 3acTocyBaHHS SFA-piutenHs 3
aHATITHKA AT aHaNI3y BEIUKUX BHKOPUCTaHHAM
Y,.HOCKOHaHeH.HH MO eHHSA JIaHUX B IIporpamax MCT.OZ[IB MOJICJ'IIOI?B,HH?[
IHCTPYMCHTIB IIPOTHO3YBaHHs MIPOJAXKIB IS 613qec-npouecm Y
IMATPUMKH MPOIAXKIB, BUSBJIICHHSI HOBUX ranysi B2C-npoznaxis
HpOJAXKIB KOHBEpCIs JIiiB, YABJIEHB TIPO Kpari Ta cucTeMax
po3BinKa MIPaKTHKH peati3amii 00ciyroByBaHHs!
BIZHOCHH MPOIaXKiB KIIIEHTIB

Puc. 2. Hanpamu po3BuUTKY puHKy SFA-cuctem
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Puc. 3. MNpoBigHi KOMNaHii Ha PUHKY CUCTEM yrnpaB/liHHA Npogaxamu
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Tabnmuga 2

MepeBarn Ta Hegonikn nigepis BUpo6HuyTBa SFA-pilleHb

Has3Ba

pilLeHHs Onuc CunbHIi CTOPOHU Cna6kKi cTOpoHHU
“Microsoft” po3po6us |1) MapTHepcbKi Mepexi (kop- |1) MpuknagHa NPoayKTUBHICTb
rHyuky CRM-cuctemy |nopadis “Microsoft” nigtpumye | (icHyloTb Aeski npobiemu 3i
3a [IOCTYMHO LiHOMD. | pecenepiB Ta He3aNeXHNX LWBWAKICTIO Ta NPOAYKTUBHICTIO
S |Ueli BUpo6HMK Npo-  |NocTavasibHKKIB nporpamHoro | “Microsoft Dynamics 365" ans
14 NOHYE NPUCTpPOI Ta 3abe3neyeHHs Ans peanisauii  [npogaxis y po3pobui SaasS);
o cepsicu ansa isny-  |on-premises SFA); 2) nignucaHHA KOHTPakTiB (HU3b-
8 HUX Ta IOPULNYHKX 2) iHTerpaujs 3 “Microsoft” Kuii piBEHb 3a/10BO/IEHOCTI CNPO-
S oci6, aki gatoTtb 3mory | (“Dynamics CRM” iHTErpyeTbCA | MOXHICTIO PO3YMiTV MOTPe6U
s npautoBatn saoma, |3 “Microsoft Outlook” Big “365”, |noKynusa, rHy4KiCTHO LiiHOYTBO-
A |B Aoposi it odici. “SharePoint” i “Skype” gn1sa 6i3- |peHHs Ta NpoLecoM yknaaaHHs
— |Crpareria “Microsoft |Hecy); KOHTPaKTIB);
sy Dynamic” € Mmoxnun- | 3) KoHdpirypauis (rnmboki 3) niATpMMKa NoLTOBUX
g BICTIO 6€3MNepepPBHO | MOX/MBOCTI KOHCTPYHOBAHHS CNY>X6 TEXHIYHOT NiATPUMKN
o ynpas/isaTK 6Gi3HeCOM. |foAaTkiB Ta 34aTHICTb Hana- Ta NiATPUMKA KTIEHTIB (HU3bKI
= LUTOBYBaTK Npouecu 3 agmi- NOKa3HUKN AKOCTi TEXHIYHOT
HICTPaTUBHUMW (PYHKLIAMN NiATPUMKW, AKOCTI NiATPUMKN
“Azure” Ta “xRM"). epeKTUBHOCTI pecypciB KNIEHTIB
Ta JOKYMEHTaUii NPOAYKTY).
Llein npoaykT Hagae |1) 3pocTaHHsA Aoxoay Big 1) ®YHKUIOHA/TBHICTb (KMIEHTU
nponosuuito ans “Cloud” (LLopiyHWiA NpUpICT Npu- |ouiHnAK “Oracle” Hnkye 3a kepy-
nigepis iHchopmauiii- |6yTkiB an1a “Oracle CX Cloud BaHHA Ta ynpas/liHHA MOX/IMBOC-
HWUX TEXHO/OrI Ta Suite” nepesunwus 45% 3a TAMU MOPIBHAHO 3 yCiMa nocra-
- nigepis npogaxis, OCTaHHI ABa POKK, WO CBIfUATL |YasibHMKaMK “Magic Quadrant”);
3 LLIO BK/TOYAE I/IMGOKY (NP0 NOKpalleHHs epekTUBHOCTI |2) 3acTapinuii Be6-iHTepdoeiic
) OYHKLiOHA/TbHICTb “Oracle” y BUKOHaHHi npogaxis |(Be6/HaCTINbHUIA KITIEHT iHTEP-
P SFA ans npouecis Ta MapKeTUHry); delicy “Oracle” 3acTapinuii
% B2B ta B2C. “Oracle |2) aHanituka (MakcumanbHO MOPIBHAHO 3 NPONO3MLiAMN Hai-
%) Sales Cloud” € rono- |edeKTuBHWIA PyHKLiOHaN KpaLlmx y CBOEMY Knaci);
@ BHMM Y NPONO3NLAX |aHaNiTUYHUX MOX/IMBOCTEN Ta |3) KepyBaHHA npogakamu
g CRM, WO BKNOYAE  |3BITHOCTI); (komaHan 3 npopaxy “Oracle” He
o npoayktn ansa CPQ  |3) BepTUKasibHi pilleHHSA UiTKO nepepgasann Mexi HasiB-
Ta aBToMarm3auii (“Oracle” Bxe 6yaye pilueHHss  |HUX OyHKLUiN GA, Ha BigMiHy Bif
MapKETUHTY. ONS WoHaliMeHLle BOCbMU NaHOBOI PYHKLOHa/IbHOCTI Ha
rasy3en, WO pobuTb NOro Npu- |LOPOXHIN KapTi NpoAyKTy nocra-
Bab/IMBUM A5 NOTEHLIAHNX YyasibHMKA).
KNIEHTIB).
“Salesforce” 36epi- 1) Crparterisa puHky (cepep, 1) TakTuka npogaxy (NOpPiBHSAHO
rae CBOK NO3MLi0 B |NPOBiAHMX NOCTavyasIbHUKIB HW3bKi OLiHKW 3a4,0BO/IEHOCTI
KBagpaHTi nigepis “Salesforce” mae NOMITHO MiLHY |Y3rofXeHHAM KOHTPAKTIB, Tak-
12-1 pik nocnifb, WO |PWHKOBY CTpaTerito, afpke BiH | TUKOK NPOAAXIB Ta rHYYKICTHO
BijoGpaxkae NOCTiliHy |NPONOHYE NPOAYKTU A/1A PI3HUX |LIHOYTBOPEHHS);
NOTYXHICTb NocTta- CErmMeHTIB KMieHTIB: Big SMB a0 |2) 3Ha4yeHHA npoaykTy (npo-
YaUibHYKa LLOA0 rnobasibHOro niagnpuemMmcTea);  |6/1eM1 3 OCBOEHHAM KOpPUCTYBa-
6ayeHHs NPoAYKTY Ta |2) nocTiiHa niATPMMKa NoWTN  |4iB, HepeanizoBaHMMUK Bi3Hec-
o 3pocTaHHA goxoais. |(“Salesforce” Mmae Haliwmplly | pesynbrataMmuy Ta 3arajibHo
o “Sales Force Sales |opraHi3aL,ito NiATPUMKN MOLUTO- |BapTICTIO NPOAYKTY);
% Cloud” 3abe3neuye |BUMX MicLb cepef npogasuiBy |3) 3a0BOMEHICTb (PYHKLIOHAb-
k) LLUIMPOKWIA aianal3oH “Magic Quadrant”; HOCTI (HM3bKi OLLIHKM 3a 3pYy4-
8 JoYHKLiOHaTbHNX 3) iHHOBALLii Ta BUNYCKM NPO-  |HICTb BUKOPUCTaHHS, yNpaBAiHHSA

MOX/IMBOCTEN Ta
NPONOHYE PO3LUN-
PEHHA ANSA Kepy-
BaHHA BigHOCMHaMU
naptHepis i CPQ.

aykty (“Salesforce” € pekop-
ACMEHOM 3a KiJIbKICTIO BUMY-
LLLeHUX NPOAYKTIB 3aBASAKM
[ofaBaHH0 3HAYHOI Ki/IbKOCTI
HOBUX (PYHKLiN SFA B KOX-
HOMY BMNYCKY Ta NiATPUMLI
MOPIBHAHO XOPOLLIOro nokas-
HVKa AN IHHOBaUINHOT (pyHK-
LiOH&/IbHOCTI).

LiSANbHICTIO, YrpaBniHHA KOH-
TEHTOM NPOoAAXiB, ynpas/liHHA
OCHOBHUMW aHUMU Ta PyHKU;T
nepeBipK/1 BOPOHKM NPOAAXIB).
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LUbOMY Halbifibll NPOrpPecuBHi 3aMOBHUKN PO3-
rNsafalTb apTomMaTm3aLito NPoAaxiB K YaCTUHY
npouecy undpoBoi TpaHcopMaLii Ta AK MOX-
NIMBICTb NONIMWEHHS KNIEHTCbKOro Aocaiay.

He3Baxatoun Ha Te, W0 puUHOK SFA gocutb
PO3BUHEHWIA, IHHOBAL,ii Ha HbOMY, SIKi BK/THOHAOTb
NOMINWEHHS KOPUCTYBA/IbHULbKUX iHTepdeit-
CiB, pO3pP0o6NEHHA HOBUX MOBINBHUX pilleHb Ta
3aCTOCYBaHHA TEXHOJIOT LUTYYHOrO IHTENeKTY,
JalTb 3MOry PUHKY NMPOAOBXYBaTW CBOE 3POC-
TaHHA, PO3LWKMPKOKYN 06nacTi 3aCTOCOBHOCTI
Ta 36i/blUYOYM 3arasioMm CepefHin Yek yroa.
3rigHo 3 nporHozamu “Gartner Group” PUHOK
SFA pocsdarHe 3HadyeHHs B 9,4 map4. gon. go
2019 poky. YacTka XMapHuX pilleHb Takox byae
36inbLuyBaTUCS.

3rigHo 3 pgaHumMun “Gartner Group” B Hait-
GNMXYi TpU POKM pUHOK SFA-cucTem byae pos-
BMBATUCb B KiJIbKOX HanpsmMax (puc. 2).

Mepwi gBa HanpsiMM BUSABNATBLCS B KOPOT-
KOCTPOKOBIi nepcnekTusi. bBinbwicte nocrta-
yasibHUKIB SFA Tenep npornoHye BOydoOBaHy
IHTeNeKTyaslbHy aHasliTuKy xoya 6 019 OAHiel
3 nepepaxoBaHVX BuLLEe MOX/MBOCTEN. Po3po-
6/1eHHA B LbOMY HanpsAMy BaXX/IMBE, OCKifIbKU
iHCTpyMeHTn SFA TpaguuiiiHo 6ynn cuctemamm
3BIiTHOCTI, NpUAATHUMK 4158 ONUCYy NPOLECIB NPOo-
AaxiB, MOLWYKY KOHTaKTHUX AaHux abo yrnpas-
NiHHA NPOrHo3amu NPoAaxis.

“Gartner” ony6nikyBasio HOBWIA PENTUHT Kpa-
wmx CRM-pilleHb Anst ynpaeniHHS npogaxamu, a
came “Magic Quadrant for Sales Force Automation

2018" (puc. 3). I3 coTeHb Pi3HMX pilleHb AA
ynpae/iHHA npodaxamu B MariyHuin KBagpaHT
“Gartner” y 2018 pou,j Bk/oueHo nuiwe 15 cuctem
[10]. ¥ Tpiliky nigepiB yBiliLLAKM pilleHHs “Dynamics
365" Big, “Microsoft”, “Oracle Sales Cloud” i “Sales
Cloud” Big “Salesforce” (Tabn. 2).

Bupo6GHMKN pilleHb, 3a SIKUMK 34jlicHIOBa-
NOCb OLHIOBaHHSA, BUSBUMIM BMIHHS PO3yMITH
npo6aemaTuky 6i3HeCy 3aMOBHUKA, BHUKaO4YM B
Hel, a TakoX NMpoAeMOHCTPYBasI1, AKAM YMHOM
SFA-cucTemMu nokpawlyTb 3arasibHy eqdekTmB-
HICTb NpoAaxiB Ta NiABULLYIOTb NPOAYKTUBHICTb
po60oTK nepcoHasly Komnaii. BeHgopu noka-
3a1M YiTKy Ta audepeHLiioBaHy MapKeTUHIOBY
cTparerito, ika gonomarae BubyaoByBaTu BigHO-
CVHU 3 K/iEHTaMK Ta HalikpawMmM YAHOM No3uLi-
OHYBaTW PILIEHHA Ha PUHKY, PO3KPUBAKOUN KOH-
KYPEHTHI 0COB/IMBOCTI KOXHOTO 3 HUX.

BuUCHOBKM 3 LbOro AocnimkeHHs. OTxe,
SFA-cuctemn € edeKkTVBHUM IHCTPYMEHTOM
ANa NigBuULLIEHHA eeKTMBHOCTI Bigainy 30yTy,
OCKi/IbKW BOHW JonomaratloTb asTomaru3ysaTu
OyHKUJI ynpaBniHHA npofaxamu, AalTb 3Mory
3HA4yHO cnpocTuTK 36ip, aHanli3 Ta po3nogin
JaHux. ABTomartumsauis npouecy npojaxis He
TiNbKM gonomarae opraHidyBatv eqeKTUBHUI
06niKk, ane n gae 3mory oTpumartv nepesaru B
6i3HeCI, NiABULLYE KOHKYPEHTOCNPOMOXHICTb Nif-
NPUEMCTBA, 36inbluye Moro NpubyTok Ta Nossb-
HICTb K/ieHTIB. Lli nepesarn 3ymoBnioOTL Oypx-
NIBe 3pOCTaHHS iIHBECTULii KOMNaHili B CUCTeMU
ONA ynpas/iHHA npogaxamu (SFA).
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